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A YOUNG GIANT. 


Success is a varying achievement. Where one man 
shall reach the goal for which he set out and receive 
he award given in token of appreciation for the dif- 
ficulties surmounted and the obstacles overcome, others 
who may try just as earnestly but who meet with 
greater hindrances are barred from entering into the 
pleasures to which seemingly they are justly entitled. 

It is not for the multitude to say that this man 
has been successful; that one a fail- 
ure. Early education, later environ- 
ment and the individual tendency or 
disposition of the builder have much 
to do with the structure reared. Per- 
haps the best description of the suc- 
cessful man is the one who meets his 
social, moral and financial obliga- 
tions promptly and to the satisfac- 
tion of all with whom he comes in 
contact. These attributes hold good 
whether applied to the rank and file 
of present day men or to the captains 
who in greater measure are respons- 
ible for the industrial progress of 
the country because of the active 
part they take in the development 
oi the particular section of country 
in which they may reside. 

It is not enough that a man shal) 
amass a fortune, for money never 
yet of itself constituted success. The 
interests of the people and the ex- 
pleitation of the resources of any 
locality must be duly considered by 
that individual who sets about to im- 
pat new life, new spirit and re- 
newed vigor—who takes up for de- 
velopment the neglected or before 
unappreciated resources of any dis- 
trict. In such manner might Wil- 
liam R. Abbott and the part he has 
had in developing the resources of 
western Arkansas be summarized. 

Mr. Abbott is a type of the suc- 
cessful builder who has carved out 
a fortune for himself and his associ- 
ates in that fertile field of oppor- 
tunity in western Arkansas. He is 
known to the lumber trade through 
his connection with the Fort Smith 
Lumber Company, which owes its be- 
ing to the indomitable energy and 
hard work of Mr. Abbott, its founder. 
Of late years other industrial work- 
ers have become acquainted with 
this gentleman through his active 
connection with and participation in 
the efforts that have been made to 
build up on the borders of western 
Arkansas a great city. It is perhaps wise at this point 
to trace in brief the early history of this gentleman, 
who at 36 years of age is recognized as one of the 
leading exponents of progress in his adopted home— 
Fort Smith. 

William R. Abbott is the son of Charles John and 
Margaret Abbott and was born at Mount Pleasant, 
Pa, July 5, 1868. When a child his parents moved 
to Kirksville, Mo., and his boyhood days were passed 
in the classical atmosphere of that city. He attended 
the pubiic and the normal schools of Kirksville until 
17 years of age, when he set out to see the world and 
conquer it. In 1887 he went to Kansas and secured 
employment with the Chicago Lumber Company as 2 
yard employee in its Wichita branch establishment. 


Subsequently he was transferred to other points where 
this company operated line yards and remained with 
the concern for two years. Imbued with a desire to 
see other portiéns of the country and thinking that 
perhaps greater opportunities were open in newer 
sections, he went west in 1889 and for one year was 
connected with the Eecles Lumber Company, located 
in the then typical border town of Ogden, Utah. 

Not finding suitable encouragement at Ogden he 
returned to Kansas in 1890 and for a while worked 
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for the Kansas Grain & Elevator Company, at Cherry- 
vale, of which M. R. Grant was general manager. He 
stayed with this company only a short time and in 
the latter part of the year became identified with 
the Long-Bell Lumber Company, and in September, 
1890, was sent to Indian Territory to look after some 
He remained 
with the Long-Bell Lumber Company about two years, 
during which time he had opportunity not only to 
familiarize himself with the manufacture and sale 
of lumber but with the conditions and opportunities in 
various localities. Desirous of having a business of 
his own he decided in 1892 to locate at Fort Smith, 
Ark., at which time he organized the Fort Smith Lum- 
Associated with him in this enterprise 


of its business interests at that point. 


ber Company. 


was the late William Blair, a banker of Fort Smith. 
The company was not incorporated until 1897. The 
manufacture of lumber was begun in a small way, a 
mill of moderate capacity being secured and timber 
supplied from the Indian Territory. The first pur- 
chase of timber, a big one, by the Fort Smith Lumber 
Company was made in 1899, when a block of 76,400 
acres was secured, which has been added to from time 
to time as opportunity presented. In addition to this 


timber Mr. Abbott owns a majority of the stock of the 


Choctaw Investment Company, 
which controls about 25,000 acres of 
exceptionally good pine timber in 
western Arkansas. This interest 
was acquired recently. 

The home office of the Fort Smith 
Lumber Company is at Abbott, Ark., 
a small town about thirty-six miles 
from Fort Smith. When the com- 
pany was launched it was ecapital- 
ized for $20,000 but since that time 
the capital has been increased to 
$60,000. The surplus and undivided 
profits of the company now aggre- 
gate $495,000 in addition to the cap- 
ital stock. The company is officered 
W. R. 


as follows: Abbott, presi- 
dent; L. S. Seibel, vice president, 
and C. W. Jones, secretary and 
treasurer. 


A scheme of operation suitable to 
the peculiarities of the country in 
which the timber is located has been 
adopted. Western central Arkansas 
is a mountainous, broken country 
and the usual method of lumber 
manufacture in the southern pine 
belt cannot profitably be followed 
in this district. In order to get the 
timber the company operates a num- 
ber of small mills with a capacity 
of 25,000 to 30,000 feet a day each. 
At the present time one each of 
these mills is at Adona, Casa, Home- 
wood, Birta and Ola, all in Arkan- 
sas and located on the Choctaw, 
Oklahoma & Gulf railroad, a branch 
of the Rock Island system. In con- 
junction with these mills the com- 
pany operates a large 150,000 feet 
a day capacity planing mill, and the 
lumber is shipped from the small 
mills to be manufactured into the 
finished material, the lumber being 
earried on a milling in transit basis. 
The Fort Smith Lumber Company 
owns sufficient timber to allow of 
operations at present capacity for 
fifteen years. 

The Fort Smith Lumber Company 
was evolved by Mr. Abbott and its successful business 
is due entirely to the sagacity and forceful manage- 
ment of this efficient young lumBerman. He naturally 
appreciated and was helped by the timely financial 
assistance of William Blair. In December, 1899, a 
considerable interest in the Fort Smith Lumber Com- 
pany was sold to Alfred Toll, of the Badger Lumber 
Company, of Kansas City. From the proceeds of this 
sale of stock—all of the stock then being owned by 
Mr. Abbott—a large block of timber was 
which constitutes a very 
pany ai this time. 

Mr. Abbott’s interests are so diversified that it is 
impossible to go into details in regard to each concern 
(Concluded on Page 68.) 


secured 
valuable asset of the com- 
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Shade of George Washington:— 


‘*The world 
has indeed made 
great progress.”’ 
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Most people Will at once think of the hatchet and cherry-tree episode as the most tangible connection 


between George Washington and the lumber business. 


We are however told that at sixteen he began timber 


cruising and surveying Lord Fairfax’s forest land, and ‘‘for three years he was kept busy at the profession, 


which in that day approached nearer to woodcraft than expert mathematics.”” 


In his later life there was a saw 


mill upon his Mt. Vernon estate, and very appropriately the recent meeting of the American Forest Congress 
is to be commemorated by the planting of a memorial tree at Mt. Vernon. 


The shade of George Washington could find nothing more typical of American progress than the 


product of the Stange saw mills and factories. 


well as sash and doors. 


Please remember always that we make and sell lumber as 
Our Wisconsin pine uppers and our factory products are first cousins. 


In sawing 


lumber for our own large requirements we saw enough more to take care of our customers too. 
If you are a sash-and-door buyer the fact that we have our own saw mills and timber is still an 
important one for you; it means increased manufacturing economy of which you have the benefit in better 


goods at the same price. 


Makers of Doors for Two Continents. 
Is our Catalog on Your Desk? 


A. H. STANGE COMPANY, 
MERRILL, WIS. 
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EXPEDITING DELIVERIES. 


hor years shippers have been clamoring for reciprocal 
demurrage charges. Likewise it has been contended that 
all freight should be moved at a specified or minimum 
rate of speed after being delivered to the railroaa com- 
panies for transportation. In several of the Atlantic 
oust states legislation on these lines has been enacted and 
ipparently works to the Satisfaction of shippers and if 
he provisions of the law are enforced the absence of lit- 
ivation is evidence tending to show that a law of this 
kind ean be observed by the carrier. 

A number of bills have been drawn up by various in- 
dustrial bodies and an endeavor made to secure their 
enactment by the legislatures of many states. Sentiment 
favorable to such legislation is rapidly being crystalized, 
\s a means toward the enforcement of the movement of 
traffic at a specified rate a day a bill has been framed 
Which has been indorsed by several of the lumber asso- 





ciations and doubtless will be brought up for considera- 
tion at future meetings, making it obligatory upon the 
railroads to state the day and hour at which traffic 
shall have been received at the connecting point for 
transportation in the state. 

The proposed measure as brought before the lumber 
associations is reproduced herewith: 

Section 1. It shail be the duty of every railroad company 
operating a line of railroad wholly or in part within this 
state, upon the receipt by it of any kind of freight, whether 
such railroad company be the original or the connecting or 
forwarding carrier, to note upon its waybill the exact time 
of the delivery to it of any freight to be carried by it to final 


destination or 
railroad. 

Sec. 2. In any suit against such railroad company for delay 
in the transportation or delivery of freight the failure to 
make the notation required by the foregoing section shall be 
taken and deemed prima facie evidence of negligent delay 
in the transportation of such freight; and the burden of 
proving. said notation upon such waybill in the first instance 
is hereby devolved upon said common carrier instead of upon 
the plaintiff in said suit. 

This merely provides for recording the movement of 
freight and can be regarded largely as supplemental to 
another measure which is given in this issue of the 
LUMBERMAN. 


to the point of connection with any other 





VALUES FIRM, TRADE GOOD, STOCKS MODERATE. 


Reaffirmation of the December 10 price list by the 
committee on values of the Southern Lumber Manu- 
facturers’ Association insures reasonably stable prices 
during the next thirty days. The decision of the com- 
mittee was reached after a lengthy discussion of condi- 
tions in various parts of the country and due consider- 
ation of all matters bearing on this important subject. 
Recommendations of the committee on values are de- 
signed in so far as possible to embody the consensus 
of opinion of the manufacturers whom it represents. 
Conditions and prospects as viewed and reported by 
the individual operators are summarized and in so far 
as possible the committee advocates a course supported 
by a preponderance of the evidence adduced. 

Reports from all sections as related by those whose 
business brings them into close relationship with the 
various phases of supply and demand outline a very 
gratifying condition of affairs. On the evidence sub- 
mitted the committee would have been justified in 
recommending a higher price level. A conservative 
course was adopted with a view to encouraging an+l 
fostering the present heavy demand. 

Stocks in the hands of the manufacturers have not 
been strengthened or inereased; in fact, the net re- 
sults of the operations of the last six months have 
shown a decided decrease in the amount of available 
stock on hand. Demand for southern lumber was 
unusually large during the first three weeks of Janu- 


uryv. By some it was stated that inquiries had been 
less insistent during the last fortnight, which was 


attributed largely to the influence of the extremely 
cold weather that has prevailed. 


During the last few years the southern lumber 
manufacturers have been able to market a_ larger 


percentage of their product in the immediate locality 
in which it is produced. It is feared, however, that 
cotton prices, which are very low, will militate against 
the home demand and that to some extent at least 
manufacturers will be foreed to ship to other see- 
tions a certain part of the lumber which previousiv 


has been in demand at home. What effect the un- 
favorable cotton situation will have on the demand 
for lumber in the south is difficult to approximate. 


The cotton remaining in the hands of the producer or 
local buyer is estimated at from 10 to 30 percent of 
the amount produced. The remainder it is said has 
been sold by the farmers at 9 to 10 cents, which is 
considerably above the present market. The cotton 
remaining in the hands of the farmers is being heid 
for better prices and that held by merchants is largely 
unincumbered. 

While the voluntary curtailment of the output of 
southern mills has been abandoned there will during 
the spring months be an involuntary reduction in 
the amount of lumber made. Wet weather will in- 
terfere with logging operations and in many instances 
compel the mills to run short time on account of 
their inability to secure the necessary logs. In view 
of this fact and the insistent demand which is being 
made for the products of the southern mills it is 
scarcely possible to see in what manner stocks ean 
he inereased to any considerable extent. With the 
advent of spring trade, which will begin to awaken 
within a very short time, there should arise a demand 
for practically all the lumbker that can be supplied 
by the southern mills. Vatues at this time are stable 
and the reaffirmation of the January 10 price sehedule 
gives the retailer reasonable assurance that he will 
he able to secure his present supplies at prevailing 
prices, which correspond closely to the January 10 list. 

If the future shall result in accordance with the 
estimates of those who have made the analysis there is 
every reason te believe will be a market for 
all of the product of the southern mills and that prices 
will remain at the present level during the next few 
months, unless the expected demand should prove of 
sufficient proportions to justify an inerease. In the 
alternative there is left the remedy available for 
future use which was so successfully applied during 
the last half of 1904. 


there 





HANDLING OF UNCOMMON BILLS BY THE RETAIL DEALER. 


In nearly every retail center, small though it may 
be, there is sooner or later erected a building the 
material for which may ke furnished by the retailer 
of the town, or by some lumberman out of town. 
3ills for houses, barns and repairs are thought natur- 
ally to belong to the vard man, but in case of a fac- 
tory or a business block the local dealer is by no 
means sure of the business. Often in these eases the 
contract is taken hy outside parties, which makes it 
still more uneertain as to who will furnish the ma- 
terial. The outside contractor is rarely in favor of 
the local vard man unless the local man sells lumber 
for as little money as does the outsider. There are 
contractors who have the faculty of buying at whole- 
sale figures, and when he ean do this the local dealer 
must sell the bill for no profit if he sell it at all. 

Whether it is hest to try to sell such a bill is a 
question that retail dealers have asked themselves. 
Not once in a hundred times is there enough money 
in the deal to pay for handling, to say nothing about 
a fair profit. For some unaccountable reason the 
builders of the class of work referred to do not think 
that the retail dealer is entitled to anv profit from 
them. A corporation that had projeeted a canning 
factory argued with the retail dealers of the town in 
which the factory was to go up that if $50 in excess 
of the cost of the material was paid it should be sat 
isfactory. The yard man would be required to de- 
liver lumber and to retain any surplus that might 
he left when the building was completed. Both of the 
vard men in the town decided they would let the biil 


severely alone. The corporation was not made up 
of men who knew anything about lumber, and when 
the problem faced them of buying it elsewhere they 
approached the local dealers with a fair proposition. 
In a certain town in which a hall was erected the 
contractor, who was from the outside, objected to 
paying the local dealers anything like a reasonable 
profit, and at length the yard men said to the con- 
tractor that owing to the differences between them 
they would make no farther effort to sell the bill; 
that the contractor might buy it where he chose. When 
the dealers were indifferent as to whether they sol’ 
the contractor was more eager than ever to buy, but 
his eagerness availed him naught; the yard men woul) 
not talk bill and the material was brought in at a 
decided disadvantage to the contractor. 

There are dealers who are cpposed to letting these 
hills slip away from them, claiming that if there is 
no money in them there is the honor of doing the busi- 
ness. Even dealers who in a general argument woul: 
not favor advertising will sell bills of this character 
for the sole reason that the public may know they 
sold them. A large placard may be posted on the 
premises announcing this fact, and if not this, and 
the town is not large, nearly everybody will know 
from: whose vard the lumber comes. Dealers of thi: 
character will furnish a bill at a decided loss when 
nothing could induce them to buy an inch of adver- 
tising space in their local paper. 

It is a kind of euriosity in trade that as soon as 
it is known that a factory building is to be ereeted 
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in a town the average yard man puts in an estimate 
that if accepted will make him more trouble than 
money. In the case of a factory building that went up 
in 1901, the timber bill being furnished by a local 
yard man at a price that nearly touched $700, it 
came near being a fruitless search on the part of the 
yard man. The product of the saw mill that season 
was everywhere in short supply. Correspondence that 
the writer of it said would fill a large volume was 
carried on with numerous manufacturers and whole- 
sale dealers, and at length the timbers required were 
secured from five different sources. This dealer enjoys 
anything in the way of trade that has attached to it 
large figures and in this instance he had the experi- 
ence of dealing with such figures, but at a loss. 


A year ago a retail dealer who was awarded a bill 
for a factory that summed up $850, figuring at 10 
percent above what he thought would be the cost, 
said that his competitor had all the fun there was 
in the deal by sitting by and seeing him do the work 
which did not make him a penny. 

It is believed that in the majority of cases the 
furnishing of these unusual bills has resulted unsatis- 
factorily. In the first place there is a tendency, in 
order to get the job, to make the estimates lower than 
they should be made, the purpose being to keep the 
business away from a local competitor, or to prevent 
a bill of lumber from being shipped in. Secondly, 
the average yard man is slightly out of his wading 
when he comes to ordering and handling large timbers. 


To be sure, it is in his line, but he does not take 
to it as kindly as to boards and dimension. Not the 
least work in filling a bill of the character described 
is the handling of the timber, one yard man declaring 
after he had delivered several pieces of 18x18—36 
that if his yard men killed themselves lifting again 
it would be when he got pay for it. Evidently the 
yard men were as unused to handling such stock as 
the dealer was to buying and selling it. 

There are occasionally dealers in towns of consid- 
erable size who make a specialty of furnishing heavy 
timber bills, and these get along well enough. They 
know where timber may be had, how to buy it to ad- 
vantage, how to handle it, and succeed because they 
are at home in their business. 





VIRGINIA’S INVITATION VOICED BY A FAVORITE SON. 


Virginia’s part in the upbuilding of the country was 
outlined graphically and succinctly by Gen. Fitzhugh Lee 
before the American Forest Congress when on behalf of 
Virginia and more particularly of Norfolk he voiced 
the desire of the citizens of that progressive town that 
the next meeting of the congress be held on Virginia’s 
historic ground. General Lee’s concise portrayal of the 
manner in which Virginia had contributed to the glory 
of the country, of her many illustrious sons who piloted 
the fragile craft of the newly born republic safely 
through the shoal waters of its early career; his outline 
of the great progress that has been made and the changes 
which the land now comprised in the state of Virginia 
had undergone since the landing of the first English 
colony at Jamestown constituted another and valuable 
contribution to the oratory of Virginia’s gifted sons. 

Speaking of Virginia’s forest products and while ad- 
mitting that they have been greatly depleted he drew 
an alluring picture of the part they had played in the 
early settlement of the country, saying: ‘‘The first 
ax to sink into a tree on this continent was at James- 


town. They built the first log house and those settlers 
inhabited it and there was a shining light there of their 
camp fires against the foliage of the trees in the night 
and gleaming out over the way sometimes brightly and 
then dying, fading like stars that set in the darkness of 
the night. . . . We all recognize the great import- 
ance of wood because it enters into every phase of our 
life, ’? 

General Lee’s speech was brief and to the point. He 
undoubtedly could have enlarged very greatly on the 
part which the forests of Virginia have played in the 
upbuilding of that great commonwealth. His summari- 
zation of the American Forest Congress that it was 
accomplishing greater good than any other national 
congress he had noted lately was especially applicable 
to the occasion, for Virginia lumbermen today are cutting 
a large part of their timber from land which has been 
cut over many times in the past and the present growth 
new being removed was provided by nature, the greatest 
forest advocate, with little assistance or encouragement 
on the part of man. 


While the great forest primeval has disappeared and 
while it is possible that it will never be replaced, yet 
the work which the American Forest Congress was called 
into being to foster should be carried on. Many thou- 
sands of acres of Virginia soil unsuited to farming or 
fruit raising can be made profitable and productive if 
the work shall be taken up systematically and prose- 
cuted in an intelligent manner with the assistance 
and codperation of those whv have made a life study 
ot reforestation and purpose to apply their knowledge 
practically and in an altruistic way. 

Forest products have comprised an important part of 
Virginia’s commerce and the forests still are being 
drawn upon very heavily notwithstanding the diminish- 
ing quantity of timber available for conversion into lum- 
ber and other commodities. General Lee but voiced the 
wishes of Virginians that the congress and the interests 
it represented should pay them a visit during the com- 


‘ing exposition at Norfolk, which will present many in- 


teresting and valuable features for the visitors’ enter- 
tainment and edification. 





CALIFORNIA’S GRATIFYING LUMBER TRADE IN 1904 REVIEWED. 


California’s lumber market has shown wonderfully 
developed digestive powers during the year. Not only 
has California been able to absorb a very large part 
of the output of the sugar, white pine and redwood 
mills but is also called upon to use millions of feet 
reaching its markets by rail and vessel from the states 
to the north. Southern California is regarded as a star 
of the first magnitude among the lumber consuming dis- 
tricts of the country. This position has been won by 
the vast quantities of lumber which have been used 
by those who are developing the resources of the south- 
ern part of the state and building up in its limits 
prosperous cities and towns and providing shelter and 
conveniences for those who are engaged in carrying 
on this work. 

While southern California is occupying a great deal 
of the attention of those who fill the lumber require- 
ments in that district San Francisco and vicinity also 
have claims which should not be disregarded. The 
city by the Golden Gate is growing very rapidly; so 
fast in fact that as recently stated by a gentleman 
closely identified with the lumber business those who 
supply the lumber demands of this section are having al! 
they can do to supply the demands made upon them. 
In other words, the business is pushing the people rather 
than the people pushing the business. The heavy re- 
ceipts of lumber at San Francisco during the year by 
both rail and water are evidence tending to show that 
the city and territory depending upon it in large meas- 
ure for its lumber supplies are able to utilize a much 
larger quantity of lumber this year than formerly. 

Redwood manufacturers have maintained stable prices 
during the year and by the pursuance of conservative 
methods have been able te reduce their stocks to a 
very considerable extent. Reports furnished the AMERI- 
cAN LUMBERMAN show a decrease of about 30,000,000 
feet at the close of 1904 when comparisons of stocks 





. 


on hand are made with the amount held at the end of 
1903. The reduction in the stocks of redwood is 
due to curtailed operations of the mills, as aggregate 
shipments from the manufacturing points were heav- 
ier in 1904 than in 1903. The inauguration of this 
policy on the part of the redwood fraternity has en- 
abled it to maintain stable values. 

Other manufacturers catering to the wants of Cali- 
fornia lumber consumers have not been so fortunately 
situated or at least have not been able to make a 
similar showing. Lower grades of California pines from 
the mountain mills have been forced to meet on com- 
petitive terms Oregon and Washington lumber, with 
the result that some concessions were forced during 
the year and in some cases stocks have accumulated 
owing to the inability of the producer to find what he 
considered a reasonably profitable market for his out- 
put. 

The difficulty confronting the pine producer in Cali- 
fornia is the same as that encountered by other lum- 
ber manufacturers of the west coast—the inability to 
find a remunerative market for his low grade stock. 
To a certain extent this matter does not affect the 
pine manufacturer to as great an extent as other 
branches of the lumber industry in that he can con- 
vert a considerable part of his low grade material into 
box shooks, which can be marketed through the sell- 
ing agency at prices which leave some margin to his 
credit. As a matter of fact the methods of the 
agency which handles the output of the box factories 
of the various lumber concerns of California have been 
instrumental in placing them in a much better posi- 
tion than they before oceupied; and the agenev 
insures such prices that the consumer of boxes and box 
shook material can now rest assured that his com- 
petitor will not be able to buy the same supplies at 
a less cost. So far as the user is concerned it makes 


very little difference whether a package, say for in- 
stance an orange box, costs 2 or 3 cents more than 
fermerly, providing competitors cannot buy similar goods 
at lower prices. 

The production of the sugar and white pine mills 
ef California and southern Oregon in 1904 was in the 
neighborhood of 500,000,000 feet. Nearly all of the 
upper grades have been sold at good prices and _ not- 
withstanding the recent heavy advance the calls for 
select sugar pine stocks have been larger than the mills 
could supply. Shop material produced by these mills 
has been marketed about as fast as it was in condi- 
tion to use and the only accumulation of any moment 
has been in the lower grades of sugar and white pine, 
which in some cases it has been found impossible to 
place on terms which meet the approval of the producer. 

Of the 500,000,000 feet manufactured by the pine 
mills probably 150,000,000 feet has been used in the 
manufacture of box shooks of various kinds. The in 
corporation of a selling agency to handle these products 
has worked to the advantage of all concerned, and 
as a result this branch of the business carried on has 
been conducted on a very profitable basis. While some 
accumulation of the nature indicated resulted in 1904 
any improvement among the mills in the north will 
be instantly felt by the California pine mills. Pro 
duction during the next year or two must be about in 
line with the present proportions. Some of the mills, i‘ 
is true, are increasing their capacity, not only at the 
mills but in the woods, but this condition is about offset 
by the discontinuance of operations by some of th: 
small mills. 

Summing up the results of the 1904 op»rations, they 
have been on the whole very satisfactory, and indica- 
tions point to a demand during the current year which 
will require about all of the lumber that will be pro- 
duced. 





TESTIMONY SHOWING CUSTOM IN PAYMENT OF COMMISSION CHARGES. 


In the issue of November 26 was given an outline 
of the suit of the Mississippi Valley Lumber Com- 
pany, of St. Louis, versus the Bowie Lumber Company, 
of Bowie, La. This suit was in the nature of a gar- 
nishment brought by the Mississippi Valley Lumber 
Company against the Hafner Manufacturing Company, 
of St. Louis, for an amount to cover commissions al- 
leged to be due the plaintiff, which had acted as 
broker for the Bowie Lumber Company for the sale of 
750,000 feet of cypress lumber to the Hafner company. 

The lumber was to be delivered from time to time 
as stipulated in the contract and the Mississippi Val- 
ley Lumber Company was to receive 75 cents a thou- 
sand feet as brokerage for consummating the deal. 
A controversy arose between buyer and manufacturer 
in regard to the quality of the stock furnished, and 
after considerable correspondence it was finally de- 
cided to annul the contract. The Mississippi Vallev 
Lumber Company then made claim for commission on 
the full amount of the contract—750,000 feet—which 
was refused. The Bowie Lumber Company, however, 
agreed to pay the stipulated commission on the amount 
of lumber delivered. 

It is at this point that interest centers in the suit. 


‘he broker claimed in substance that remuneration for 
bringing buyer and seller to an agreement should be 
received by him whether or not the contract was 
cancelled. It would seem from the trend of the tes- 
timony, transcript of which has been supplied to the 
AMERICAN LUMBERMAN, that this claim is based on 
the fact that the cancellation of the order was due to 
the quality of the lumber furnished, and it is implied 
that had it met the approval of the buyer no ean- 
cellation would have taken place and the contract 
would have been carried out in its entirety. It is 
on this hypothesis that the claim for brokerage on 
750,000 feet is based. The evidence, however, does 
not show that it has been the general custom for 
brokers to receive commission on cancelled orders, as 
will appear from an extract from the testimony of 
Thomas B. Skeen, a witness for the plaintiff, who on 
cross examination was asked: 


Q.—You are familiar with the customs and usages of the 
lumber business, are you not? A.—I am, sir. 

Q.—During the time you have been in the lumber business, 
I will ask you if you have had instances to occur similar to 
this before, in which orders that you have placed for lumber 
had been cancelled before any lumber had been delivered? 
A.—No, sir. 


Q.—yYou never had such an instance to occur before? 
A.—No, sir. 

Q.—Did you ever know of such an instance to occur be 
fore? A.—Never. 

Q.—AIl the orders for lumber that you had ever placed 
had been entirely filled? A.—You asked me similar to this” 

Q.—Well, I asked the question. have you ever placed an 
order for lumber which was cancelled before it was entirely 
filled? A.—I have. 
x oa that occurred frequently in your business? A. 
No, sir. 

Q.—Has it occurred since you have been in the city © 
St. Louis? A.—I think it has. 

Q.—Did you collect the commission for that part of the 
In instances I have and in 


order which wags unfilled? <A. 
instances I have not. ‘ 

Q.—Will you state one instance in which you have” 
A.—An instance where the order was cancelled by the mill 

Q.—Well. state one specific instance in which you col 
lected commission on an order that was cancelled. A.—Well 
without reference to my records I could not give you the 
specific instance or the date. 

Q.—Can you tell me what company the order was placed 
for? A.—Yes, sir. 

Q.—What company was it? A.—The American Lumber 
& Manufacturing Company, of Pittsburg. 
.—Where was the order placed? A.—At various places 
throughout the country; I have not my records before m’ 
now 


Q.—Can you state where this one order that you refer tv 
was placed on which you collected commissions? <A.—! 


don’t refer to one order particularly, I refer to my business. 
filled in a general way. 
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Q.—You were employed by them, were you? A.—I was 
their agent here for about a year. 

Q.—You were agent for the American Lumber & Manufac- 
turing Company for a year in St. Louis? A.—Yes, sir; 
about a year, 

Q.—Did you work during all that time on commission? 
A.—No, sir; salary and commission. 

Q.—And you said that you placed one order at least for 
the American Lumber & Manufacturing Company on com- 
mission which was cancelled and that you collected the 
commission on the whole order A.—The American Lumber 
& Manufacturing Company mi me; yes, sir. 

Q.—They paid you the commission on the whole order? 
A.— Yes, sir. 

Q.—I will ask you again if you can state one specific in- 
stance where you collected the commission on the entire 
order which had been cancelled? A.—Not except by reference 
to their records. They are on file in Pittsburg, Pa. 

Q.—You have no records in St. Louis to which you can 
refer? A.—None, sir; when I severed my connection with 
them they took their records to their home office. 

— you any private records of their 
A—N 





business ? 





point ? ?_A. Ne exeept by reference to their records. 
O.—¥ ou have none at hand? A.—None at hand; no, sir. 
Q.—Have you placed orders which were cancelled and 


which you did not collect the commission for? A.—I have. 

Q.—I will ask you is that not the usual course of pro- 
cedure in such cases—that you do not collect the commission 
on cancelled orders? A.—I do not understand so. 

Q.—You will not say that it is not the usage? A.—If I 
understand your question, it relates to similar orders to 
this in question. 

Q.—No, sir; my question is in case where an order is 
placed by a broker and thereafter cancelled before the entire 
order is filled—is it the usage of the lumber business to 
collect the entire commission, or the ee only on 
that part which is actually delivered? A.—What kind of 
an order do you refer to? 

Q.—Any kind of an order. A.—Well, 
answer that yes and no. 

Q.—Well, state on what kind of orders you collected the 
entire commission? A.—On orders of this kind, similar to 
the one under discussion now. 

«.—What do you mean by that? A.—I mean an order of 
magnitude when it is covered by contract as in this case. 


I would have to 





Q.—Are not all orders covered by contract? A.—I think 
not. 

(..—How do you take an order for lumber? A.—In differ- 
ent ways. 





A.—Sometimes the order 
orders are entered that are received by 
orders are entered that are not received in order 


comes by telephone: 
*phone ; 


form, in a letter. Orders are entered that come in on a 
blank form that is prepared for that purpose. 

Q.—I will ask you if in all those cases they don’t fill out 
a slip and sign it and deliver it to the wholesaler. A.— 
That s. _ Py who is to get the lumber? 

Q.—Ye A.—Yes, sir. 

} ny “always has an order in writing? 
have an order; yes. 

Q.—And that is the contract for the sale of the lumber, 
. : not? A.—That is his order for it; that is his part 
of it. 

Q.—It is the only contract he has? A.—yYes. 

Q.—In this case you got the order from Mr. Hafner and 
delivered it to the Bowie Lumber Company, did you not? 
A.—You may say Mr. Hafner wrote the order at my in- 
stance to the Bowie Lumber Company. The order was not 
written to me, it was written to the Bowie Lumber Company. 

Q.—And the Bowie Lumber Company wrote you a letter 
stating that they would pay you 75 cents a thousand on the 
shipment of lumber? A.—No, sir. 

Final disposition has not yet been made of this 
case and the verdict of the jury will be awaited with 
considerable interest by lumbermen, inasmuch as it 
has to do with the establishment of a precedent which 


will probably .govern in future similar controversies. 


A.—He must 





THE CUT AND SHIPMENTS OF YELLOW PINE FOR 1904, WITH DEDUCTIONS. 


The average of 225 mills reporting to the Yellow 
Pine Clearing House for each month of 1904 shows a 
total production of 3,289,513,225 feet and a total ship- 
ment of 3,335,289,758 feet. The decrease in stock 
during the last six months of the year varied from 
14,000,000 to 30,000,000 feet. The net result of busi- 
ness transacted was the use of 45,785,503 feet of stock 
carried over from 1903, which added to the production 
for the year gives the total amount of lumber shipped. 
A comparison of the operations of the southern pine 
manufacturers, as shown by the report of the last 
three years, is of special interest and is given here- 
with: 


Increase 
ok. 





YEAR— Shipmen Cut. 
US Sa 3,839,298,7 3,289,513,255 
eS 6 56-050 3 3,101,123,779 





ts! ae eee 2597, 550, 07 1 


* Decrease. 


2,662,657,119 

Suspension of operations during the holidays is 
largely responsible for the decrease in the output for 
December and to a considerable extent for the light 
shipments during that month. The cut for December 
was the lowest for any month in the year and about 
50,000,000 feet less than the amount turned out in 
April, which from a point of production was the 


14,823,550 feet and the average for each month for 
each mill was 1,235,296 feet. These averages are 
slightly below those of 1903 and 1902. While ship- 
ments were somewhat lighter, the amount of lumber 
eut by each mill each month was considerably below 
the 1902 and 1903 records. The comparative results 
of the operation of the southern pine manufacturers 
are shown by the figures: 





Twelve Twelve Twelve 
months, months, months, 
1904. 1903. 1902. 
Average number of 
mills reporting. 225 205 174 
Total shipments. . .3,335,208, 758 5,062,968,529 2,597,520,971 
Average mill ship- 
Ct re 14,823,550 14,941,310 14,928,281 
Average shipment 
each month..... iM 245 D, 209 1,244, 023 
Total cut ...&....d)28 101,723,779 2,662.6 657, a8 
Average cut ...... 15,176,213 15,302,627 
Average cut each 
| a ee 1,264,685 1,275,219 
The statistical ousegtibitees of the Yellow Pine 


Clearing House are giving more complete and reliable 
information as the years go by, and a greater number 
of the manufacturers furnish reports of their opera- 
tions to the secretary. In 1904 the clearing house kept 
a record of the production and distribution of prob- 





















was regarded as a reliable index of the trade in vari- 
ous states in which yellow pine is handled to any ap- 
preciable extent. 

Despite the discouraging reports from Texas, that 
state takes first rank among the yellow pine lumber 
consuming states of the country. In December there 
was used 36,666,385 feet, of which Texas and Louisi- 
ana mills furnished the major part, with shipments 
from Arkansas to the amount of 2,627,275 feet, as may 
be seen in the compilation given. Missouri ranks 
second, with Illinois a close third, the difference in the 
lumber consumption of these two states being less than 
1,000,000 feet. 

It required 15,500 cars to transport the lumber sold 
by the southern manufacturers during December, which 
gives an average load of about 17,000 feet. This gives 
a tonnage of 465,000,000 pounds represented by this 
lumber movement, basing the calculation on a mini- 
mum weight of 30,000 pounds to each ear, which is 
probably below actual weight. If the average freight 
paid on shipments was 25 cents a hundred the rail- 
roads received for handling the lumber approximately 
$1,200,000. 

Details of the December movement showing the 
origin and destination of the lumber manufactured 



























banner month of the year. ably 40 percent of the total output of yellow pine, and the number of mills reporting to the clearing 
Average shipments for each mill during 1904 were and the information supplied by the manufacturers house are given in the subjoined compilation: 
REPORT OF YELLOW PINE CLEARING HOUSE FOR DECEMBER, 1904. 
Missouri. Arkansas. Texas. Louisiana. Mississippi. Alabama. Ga. & Fla. Total. Tot. Nov., 1994. Tot. Dec., 1903. 

Number mills reporting. .........0--+6- 3 40 7 p2 30 24 11 217 210 222 
Now Detemd sthtOG. ... 6 cc ccsesenceses 279,054 327,768 1,469,320 1,562,129 
|, errs eee eee eT ee ee 561,847 271,446 2,282, 854 2,258,961 
Pennsylvania and New Jersey........0+. HY 784.355 519,754 3,2 3,036,323 
West Virginia and Maryland............ 3,842 54, 648 62,692 106,202 2 743,895 
WOME. Gi bie bee Oe ee eh er cee cee eeoems O85, 163 1,009,449 412.1 ec <2 Séeweuas 3°000,089 1,655,502 
ener te sare ie re ey oe : 1,973,101 1,331,766 256,559 3 270,674 8,331,496 
RROIREE: cater week ee ee eee se eee aee 2.888,9¢ 2,045,436 214.629 ,851, 909 10,623,665 
PEO Said beet Oh Re ewe be Maken ew sts eo 3,473,027 1,043,915 233 21,216,903 
ne , SRP TETETECTT TEER ee 190,178 15,753 4 935, 129 
IONOER ib ike es ent cede ceaeuatewene 60 214. ee at 27, "540 38, 466 
WEMCUNEER: oO ciccwanecqteneesceade ceases 2 18.501 903, 194 36,185 eet) memes 1.906175 48 
Missouri 6.296.097 2 Py O75 13. 696, 03 286.610 181,476 52,975 35,045,946 2 
Saar 4,319,951 8,903,805 SGGGMS -Geecxciee | acukates 24,739,396 21,204,391 
be er area a ee Roce 1,898,746 2 73 Gee 8 §©-_ saneanee 12,100,279 9,520,048 
Colorado and South Dakota............. 668, 095 651 O47 (4000 @2400ee@ seemeae’ 1,902,857 1,264,582 
Indian Territory and Oklahoma Territory. 6 6,616,699 ee ee eee 14,927,445 10, 3 te 
OGRE (2 weet ek ena ee cereoee mee nee Diente | MGadeeeta 8 8=6©6 deeaeeee 8 86 6<Saweaeas 8: . 22, 
Tennessee and Kentucky.........2.++ e+ 948,831 2,267,911 1,689,917 196,389 5,676,541 38 
New Mexico and Arizona. including Mexico. ........ Rann ~6—liC§awatceaae 4«eadhdece’ i stacheaed 1.801.992 1,379, 566 
Tocal (into state manufactured) ........ cecceces 4,473,197 6.648,409 4,178,846 2.178.351 2,341, 719 3 
I:xports, including domestic ports....... 423,323 4, 141, 570 2.692.025 1,896,884 13 21, "$83 53 58 9,256,98 
INGE. SPCCMNCN Wetacccse cess Kees eoweiee : 5,936,207 18,610,546 11,326,025 1,662,380 2,120,863 47, 008,595 50,4: 28, 403 49,795,090 

"NOAM GUIOMIOTED 5 siec66cccgenaeenes .968 48,484,424 ‘ 86,319,692 34,040,184 19,494,153 9,201,491 261,453,879 299,660,005 241,504,527 

MOUNESHEE. 6-0 carat sceearne ts cscastee 10,113,307 40,745,666 ; 002; 960 84,337,181 33,628,765 19,881,419 9,892,817 246,602,115 281,144,158 251,999,565 








A WELL ROUNDED INSTANCE OF “FREAK” LEGISLATION. 


By the terms of a bill introduced in the Minnesota 
legislature by Elmer Adams, of Fergus Falls, it is 
proposed to throw certain restrictions around the lum- 
ber business which may materially increase the price 
which the consumer pays for his supplies. The bill, 
which is reproduced in full in this connection, makes 
it a misdemeanor to offer for sale sawed lumber which 
is not in the rough the size and dimension which it 
purports to be. If this provision means anything ‘+ 
means that it must be neither less nor more than the 
exact size, which manifestly is a mechanical impossibility. 
If the lumber is dressed one side it shall not be one- 
eighth of an inch less than the thickness or width 
for which it is sold. The manner in which the con- 
sumer is to be benefited by the enforcement of this 
contemplated law is very difficult to see. He would, 
however, be assured dimensions with which the trade 
at present is unacquainted. He would have to pay more 
for transporting the lumber because it would be heavier, 
and whether he desired to do so or not his lumber 
would have to bear the expense of being specially pre- 
pared for the Minnesota market. The bill as proposed 
would much increase the cost of lumber, without increas- 
ing the usefulness of the product. 

If the lumber manufactured in Minnesota by law is 
made to conform to a standard represented by accepted 
descriptions then the progress which has been made 
toward universal gages is nullified in so far as the 
Minnesota consumer is concerned. 

The second provision of the bill stipulates that in the 
event of lumber of scant thickness or width being sold 
the seller must specify that it is short measure or be 
guilty of a misdemeanor, Just what advantage will accrue 


to the consumer by carrying out provisions of this 
character is so vague and intangible as to defy the 
skill of those who grope in the byways of imagination 
seeking such elusive objects. The proposed bill is 
reproduced herewith: 
Be it enacted by the legislature of the state of Minnesota: 
Section 1. No person, company or corporation shal! sell 
or expose for sale within this state any sawed lumber whicn, 
in the rough, is not the size and dimension which it purports 
to be, and lumber dressed or surfaced on one side shall not 
be more than one-eighth of an inch ‘ess in thickness and 
width than the dimension for which it 1s s)ld 


Section 2. Any lumber which is not of the thickness. 


width or length which it purports to be shall be designated 
“short meastre” and may be sold as suen. 

Section 3. Any person, company vr corporation viclating 
any provision of this act shall be guilty of a misdemeanor. 

Section 4. This act —_ take effect and be in force from 
and after December 1, 190: 

While it is within the power of a state legislature 
to adopt and to enforce or attempt to enforce pro- 
visions similar to those outlined, it is an act of folly 
and the plan of a novice to attempt to overthrow estab- 
lished customs in matters of weights and sizes. In 
the first place sizes arbitrarily are set to meet the re- 
quirements or exigencies of the wants of mankind. Lum- 
ber sizes could be specified just as well by metric 
measurement or in any other standard or specified by 
any other system that might by the manufacturer and 
consumers be considered available, yet it would be an 
act of unpardonable folly to attempt to overthrow an 
established custom by any legislation, whether attempted 
by lumbermen or by state or federal law. So long as 
the consumer and manufacturer are satisfied there can 
be no reasonable excuse for unsettling prices and cus- 
tom which any attempt of this nature would bring about. 


At the present time lumber is made scant width and 
seant thickness. This practice largely resulted from 
the endeavor to reduce weight of the product: and by 
this means to lower freight charges. Lumber at pres- 
ent manufactured is strong enough to fill the purposes 
for which it is desired. Grades and sizes are to a 
large extent made uniform and the consumer is benefited 
thereby. The second clause of the bill, in which lumber 
less than the purported size shall be designated as 
‘*short measure’’ in order that it legally may be offered 
for sale, does not confer any real benefit on the users 
of lumber and in effect would merely burden price 
lists, quotations and invoices with the useless words 
‘*short measure,’’ because at this time lumber is manu- 
factured and sold in such a way that it would be im- 
possible for Minnesota dealers to secure a supply of 
stock that would meet the peculiarities of this pro- 
posed law. 

In endeavoring to ascribe a motive for framing a 
measure of this kind the most reasonable, and probably 
the one which actuated the author of the bill, is that 
embodying the idea that the public is deceived by scant 
measurement of lumber. It would be just as logical 
and just as reasonable, however, to establish a law 
which would require every yard of cloth in Minnesota 
to be a yard square. A yard of cloth may mean thirty- 
six inches long and eighteen wide or it may mean a 
piece thirty-six inches long and fifty-four inches wide, 
yet there is no deception in such cases and the buyer 
if interested can readily ascertain the exact amount 
that will be received. The same information is avail- 
able upon request in regard to lumber. Every retail 
lumber dealer, every carpenter and builder and the 
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BERMAN believes the majority of con- 
hat dressed inch lumber is not an inch 
thick and knows or can ascertain upon request just what 
the actual It has been shown by experience 


AMERICAN LuM 
t 


sumers knows 


size is. 


that lumber less than one inch thick answers every 
ordinary requirement of consumers and can be sup- 
plied at a lower price than lumber full thickness. The 


price at which lumber is sold is based on present stand- 
ard gages and if these standards are increased then the 
price also must of necessity be added to. The round 
terms of description used in regard to size are for 
convenience and are not employed in order to deceive 
ihe public in any particular and therefore in reality 
there is no deception to correct or to prevent. 


The act apparently is another attempt on the part 
of the Minnesota legislature to restrict and hamper 
the business of the lumbermen who have borne such an 
active part in building up the industries of the state. 
It is an absurdity on its face and those who have the 
welfare of their state at heart should take every legiti- 
mate means at their disposal to defeat it. 





FEATURES OF THE NORTHWESTERN LUMBERMEN’S ANNUAL CONVENTION. 


‘or some time it has been a mooted question how best 


to enliven the retail association meet- 
Trade 


manufacturer have been so 


open sessions of 


ings by providing suitable themes for discussion, 
relations with wholesaler or 


thoroughly established that there is little room for argu- 


ment over general policy; and other of the older themes, 
such as relations with competitors, the inroads of the 
poacher ete., while not dead issues have at least lost 


the freshness and charm of youth. 


The Northwestern Lumbermen’s Association at its re- 


cent annual did something different. 


Eloquent advo- 


cates of the various lumber woods successively took the 


platform and each plead the cause for which he held a 


brief, and was subjected afterwards to good natured but 
merciless crossquestioning intended and well adapted to 
reach the weak points in his armor, or to bring out valu- 
able information on obscure points. The sharp wits of 
buyer and seller were pitted against each other, and it 
was a public symposium of the points at issue when a 
competent salesman enters the inner office of a shrewd 
retailer, armed with his order book. 

Another feature of the convention was the efficient 
provision for exhibits and the large number of exhibitors 
who took advantage of the opportunity. This feature 
attained to the importance of a little exposition in itself 


and was 


f distinct educative value, especially the ex- 


hibits made by the various manufacturers’ associations. 
This exposition of the woods in commercial grades or 
finished forms supplemented the addresses of their repre- 
sentatives in the convention and gave the retailers an 
opportunity to acquire valuable practical information. 

The value of an association to its members has been 
long and ably discussed. The value of a convention to 
the man who attends has also heretofore been supposed 
to be along certain definite lines, largely of social ac- 
This fifteenth 


Minneapolis has introduced a new factor in the equation 


quaintance and intercourse. annual at 


and has set the standard a little higher than it has ever 


gone before. 





PRESIDENT VANSANT’S RECOMMENDATIONS AS TO HARDWOOD INSPECTION. 


In the hardwood trade the subject of inspection is 
never fully settled. As no two boards are precisely 
alike the chances for difference of opinion are practi- 


cally infinite, but by experience and careful revision it 


is possible to prepare rules so precise in their language 
and so clear in their descriptions that the chances for 
misunderstanding are reduced to a low point. R. H. 


Vansant, president of the Hardwood Manufacturers’ As- 


sociation of the United States, evidently had these facts 
in mind in his annual 


address, 


given at Memphis last 





week, when he recommended that ‘‘without changing 
the of our present rules, they should, wherever 


amended so as to make them so plain as 


necessary, be 


to be easily and thoroughly understood by the class 


inspeet 


of men who and grade our lumber, and by 


37 


those who buy and use it. 


The 


without change tor nearly three 


rules of this association have stood practically 
» years, testifying to 
but President 


ognizes the importance of being prepared to 


the care with which they were drawn, 


Vansant rv 


make changes that may be found desirable. He would 


not have the asseciation rest always satisfied with any- 
thing short of 


But there are 


perfection. 
more important things than to put the 
last finishing touches in the way of exact phraseology 
to inspection rules. A more important thing, as sug- 
ges 


ted by Mr. Vansant in his second recommendation, 
is ‘*The greatest 


should be 


inspectors in the methods prescribed 


care used in the selection 


and training of 
for grading under our rules.’’ 

Inspectors should be first, honest; second, intelligent; 
third, experienced; but as any experienced man_ has 
had training under other rules than those of the Mannu- 
facturers’ association they should be thoroughly drilled 
in these particular rules, and then watch be kept over 
Rules 


interpreted and applied by men 


them to see that they do not deviate therefrom. 
as perfect as may be, 
thoroughly fitted for the work, are a guaranty of the 
sound basis on which the lumber business may be built 
up and conducted. With rules understandable and un- 


derstood, not only by producers and inspectors but by 


dealers and consumers as well, and with those rules in- 
honestly business 
friction and then 


kickers or the 


telligently, and uniformly 


applied, 


can be with a minimum of 


aone 


there will remain only the chronic dis- 


honest to find fault with grades. 


The matters recommended by President Vansant, as 
above, relate to details, but he went on from that point 
to a still more important consideration. He brought 
up the old question of mixing or manipulating grades, 
and he meant to strike a blow at the practice, too com- 
mon in the trade, of securing overruns in the measure 
for the benefit of handlers, and of securing a still 


further illegitimate profit by the lowering of grades, 


such as the mixing of a certain percentage of No. 1 
first 


common with 


with No. 1. 


and seconds, or of No. 2 common 


The manufacturers of lumber do not lose sight of 
the fact 


may not be exactly reflected in any standard grade. 


that the need of some particular eonsumer 


1 common 
as the basis for his operations might not care for cer- 


For example, a consumer who wishes No. 


tain descriptions of lumber that might be included in 
that grade, and would be willing to accept some No. 2 
common at the same price provided it had certain char- 
acteristics. The differences between descriptions of lum- 
ber that may be acceptable to different manufacturers 
are illustrated by the differences in the needs of table 
or chamber suite manufacturers and chairmakers or pic- 
ture frame makers, or those who use lumber in long and 
narrow pieces. But Mr. Vansant urges that, as far as 
producers of lumber are concerned, if a consumer gets 
billed to 


on the basis of standard grades, and not on the basis 


their stock it should be him for what it is 
of standard grades manipulated to suit his particular 
requirements and whim. ‘That is, if a shipment be 
mixed the invoice should specify what that mixture is, 
otherwise the door is left wide open for deception and 
fraud. 

This was expressed in his third recommendation to 
‘*A determined 


members avoid 


the association, which was as follows: 
demand of this association that all its 
the demoralizing practice of manipulating or changing 
the established grades so as to enable the unscrupulous 
to impose on the consumers of our lumber.’’ 
Notwithstanding that there are some plausible argu- 
ments against its inflexible application, we believe the 
above rule to be in the interest of equity and sound 
practice. The rule should be inflexible, we believe, as 
The 
lumber which goes without transfer or reassorting from 


far as straight carload shipments are concerned. 


the producer to the consumer, no matter through how 
many intermediaries, showid be delivered as bought. 
If the first buyer wishes to reassort the lumber and 
deliver it as something other than that which he pur- 
chased that is his affair and the blame, if any, can and 
must rest upon him, but the producer should have noth- 
ing to do with it. 

We are inclined to believe that President Vansant is 
right in his intimation that this rule should be carried 
so far that the producer should refuse to sort over his 
grades to satisfy any buyer, but that what he has 
graded as No. 1 common should go in toto as No.1 
common. Many a carload handler has cars mixed for 
his purpose by the producer, pays for them on the basis 
of the actual grades in them and then invoices them 
to his customer as of one grade, and. that one on the 
average higher than what he paid for. To be sure, 
in the manipulating of grades rests a good share of 
the profit of many a hardwood handler; but this ma- 
nipulation should be done, if it is to be done at all, in 
his own yard and not in the yard of or with the as- 
sistance of the producer. Many a hardwood millman 
has been discredited because some carload handler has 
sold to a consumer lumber which he said, and perhaps 
with truth, was just as it left the mill. This should 
not be, and the millman should see that his record, as 
far as he can make it so, shall be clear. To accomplish 
this end, and for the millman’s further protection 
where dishonesty exists, was the subject of President 
Vansant’s fourth and fifth recommendations, which 
were as follows: 

Fourth—Every man has or should haye a just pride in 
the goods he manufactures, and to the end that a manu- 
facturer may not lose his identity in the trade I would 
suggest that this association make provisions for a specific 
trademark or brand for every member of this association 
which he can either stencil or brand upon his lumber in 
addition to the grade mark. This system would insure a 
means whereby any piece of lumber manufactured by a 


member of this association could be traced to its origin, 
which would be a _ protection to the individual manufac- 
turer as well as tend to stimulate him to better methods 
in production and to more careful methods in the inspection 
and shipping of his products. 

Fifth—-That a special and general mark be given to each 
grade of lumber manufactured by members of this associa- 
tion and that such mark be plainly placed on each piece 
before it goes upon the market, to the end that the mark 
may become a recognized grade symbol and thus be known 
to every manufacturer, inspector, buyer and consumer of the 
herdwood products of this association. By doing this we 
will, in my judgment, command the confidence and respect 
of every buyer and consumer of lumber the world over. 

If every piece of lumber were indelibly stamped with 
a mark indicating its manufacturer and the grade to 
which the manufacturer assigned it, identification of 
stock would be made easy and it would be practically 
impossible for any unscrupulous party to misrepresent 
the stock or to claim for it anything in the way of 
grade which would not be substantiated by the producer. 

In his fourth recommendation, President Vansant’s 
statement that every man has or should have a just 
pride in the goods he manufactures is almost axiomatic. 
That just pride should follow his product and guard it 
as long as its identity remains. The suggestion that a 
manufacturer should not lose his identity in the trade is 
one which appeals to the producer more strongly than 
it used to, There was a time when the sawmillman ut 
one end of the trade was entirely unknown to the con- 
sumer at the other end. It is not possible and not desir- 
able to eliminate the middleman—he performs a useful 
and necessary function—but he is not always honest, 
any more than the producer or consumer is always im- 
peccable, and he should have no opportunity to charge 
any of his own shortcomings back on to the producer, 
who should retain throughout the transaction his iden- 
tity and be able to substantiate the honesty of his own 
transactions. 

The final part of the fourth recommendation is a hit 
at many manufacturers who would be very glad to sell 
No. 2 common for No. 1; would be glad to save some- 
thing of the cost of manufacture or to avoid the con- 
sequences of their carelessness. Undoubtedly if a man 
is going to put his sign and grade mark on every piece 
of lumber he ships he will be more careful that that 
piece shall give him a good instead of a bad reputation; 
and while it will cost him something not only to stamp 
the lumber but to make it fit to be stamped that lumber 
will be worth more in the market than if there is no 
such guaranty upon it and back of it. 

The fifth of President Vansant’s recommendations is 
along the same line. If lumber is so marked that it 
“an be recognized as a product of a member of the 
Hardwood Manufacutrers’ Association of the United 
States and that the association itself is back of its 
grade it will stimulate the membership to a more exact 
conformity with their own accepted rules and methods 
of doing business, and therefore redound to the credit 
of the association and of each individual member. 

These recommendations are those of a wise and far- 
secing man. Let them ve carried out in spirit and let- 
ter and President Vansant’s executive term will mark 
a point in the history of the hardwood trade when a 
great step forward was taken in the interest not only 
of producers but of handlers and consumers as well. 

It is time that there were something fixed and definite 
in the hardwood business. It is a plausible saying that 
an off grade in lumber is made amends for in the price. 
But is it always? It ought to be self evident to every- 
one interested in the business that there should be some 
invariable and absolute standard in lumber of any de- 
scription, pine as well as hardwoods. Make grading as 
nearly perfect as may be and there is a basis for the 
making of prices, and these prices can vary with the 
needs of seller and buyer and reflect changes in the rela- 
tions of supply and demand. The buyer under such @ 
grading system will not have to consider two factors— 
grade and price—but price only. 
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LUMBERMAN POET—THE PLACE THEY DO IT 


On a winter's night. 
Temperature may fluctuate 
In the cypress woods— 
Michigan’s a winter state 
Where you get the goods. 
Peary northward made a dash, 
Foolish naval man; 
Dear lieutenant, you were rash— 
Come to Michigan! 
When it freezes up this way 
Ireeze and freeze it is; 
When a blizzard starts to play 
In Kentucky whiskey clear You ought‘ to see her bliz! 
Rivals rarest wine ; Irom Greenland’s famous icy 
In Wisconsin lager beer To India’s coral strand 
Bubbles in the stein; The winters all are no account— 
California claret some Ifere’s the promised land! 
Folks exhilarates Nail all the blankets that you can 
Other drinks make headaches come And hug the stove tonight— 
In certain other states. Up in Michigan—igan 
But the cider brown and hard Is where they do it right. 
Makes the others fade 
Makes a foot Icok like a yard, 
Diamond like a spade. 
When you quaff it, fellow man, 
Kiss yourself goodnight 
Up in Michigan—igan 
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THE 


(The Michigan Retail Lumber Dealers’ 
Association will meet at Grand Rapids Fe» 


ruary 7 and 8.) 


RIGHT. 


If you wish to see 
Double-plated, multiplied 
Hospitality. 
IIere’s a saying, lumberman, 
Tried and true and trite— 
Up in Michigan—igan 
Is where they do it right. 


If you wish a walk to take 
And to spend your dough. 

Other folks sell bricks of gold 
Down Indiana way, 

Green goods—very green—are sold 
In Kansas every day. 

But in Michigan they sell 
Miles of water main, 

Water bonds and lily ponds 
And cobwebs on the brain. 

Leave your bank-book, cautious man, 
With the clerk tonight— 

Up in Michigan—igan 
Is where they do it right. 


Up in Michigan—igan‘s 
Where they do it right 

That's the place where every man’s 
Feeling out of sight. 

There the folks from Zuider Zee 
Clump their wooden shoes. 

That’s the place the cider tree 
Blossoms with the booze. 


Up in Michigan—igan 
¢ Is where they do it right. 
Do you wonder, lumberman, 
When you see the sight? 
Here is Jackson, president, 
With a heart of Flint— 
Yet a touch of good intent 
Such a heart'll dint. 
Arthur, gladly do we leave 
Our happy Holmes for you— 
When you're absent then we 
Come for Myles we do. 

Like a King spend Nichols we 
While we wet our Gills— 
Swear we'll White and Noble be, 

Keep from Cutting bills. 
Day by day we Wilder grow 
For the week of Weeks, 
For the Beck that bids us go 





mount 





Up in Michigan—igan 

Is where they do it right, 
Where they greet their fellow man 

(And woman )with delight. 
For its hospitality 

Maryland has fame; 

And the hills of .Tennessee 
Ilave achieved a name; 
Texas stands with open arms 
By her fragrant pines; 
California offers charms— 

Girls and skies and vines; 


grieve, 


Up in Michigan—igan— 
There they do it right. 

If you doubt me, lumberman, 
Leave some coin in sight. 

In Chicago people buy 





Is where they do it right. 


Up in Michigan—igan 
Is where they do it right- 
There you need no palm leaf fan 


Blocks that turn around, 
Airships sailing in the sky, 
Subways underground. 
The explosion by the lake 
Folks will gladly show, 


So each Carolina twin 
And Virginias 
Gladly bid you enter in, 


But in Michigan abide 


Long te have you pause; 


Up where Ryan speaks. 
Listen, all ye lumbermen, 
Looking for the light— 
Up in Michigan again 
They're going to do it right! 





TALES OF THE TRADE—MONARCH OF ALL 


His Majesty the Boss. 

‘¢The boss of a lumber camp has many responsibil- 
ities,’’ said an old woodsman the other day. ‘‘Of pri- 
mary importance is a knowledge of the woods and lum- 
bering, but many men with knowledge of lumbering 
make failures as foremen of logging. crews. The most 
successful boss is a man who combines knowledge of 
logging with tact and knowledge of men. 

‘““Unless he be tactful and can handle men he is not 
likely to last long in a camp; and if by any chance he 
should stay the winter through it is likely to be his last 
winter with that particular company. His knowledge 
of logging will avail him nothing unless he can get 
work out of the men. The boss of a lumber camp is a 
little king from September, when the crew goes in, 
till Mareh, when the last logs are hauled to the landing. 

‘‘There are frequent disturbances among a big crew 
during a winter. Liquor is one of the chief causes; 
and although a boss may try hard to keep it out he is 
usually unable to do so whollv. In the camps farthest 
back near the Canadian borders, where liquor is hard 
to get, the men drink highwine, and this is as bad as 
if not worse than whisky. The camps near settlements 
are the worst for the boss, for in them there is appar- 
ently an unlimited supply of liquor of all kinds. 

‘In the course of a season a camp whose crew 
averages sixty may have 400 different men from first 
to last, and at the end there may be perhaps a dozen 
left who were part of the original crew. 

‘“When trouble starts the boss ought to be on hand. 
Nerve and tact will more than offset any difference in 
weight: and, if he has those qualities, the camp will be 
peaceful. 

““The boss’ knowledge of lumbering must embrace a 


wide range of things. Very important is his judgment 
in laying out the main road and especially is this true 
in hilly and mountainous country. The problem he must 
solve is how to get all the trees in the district by means 
of this one main road. Before laying it out he does 
weeks of cruising through the woods with an ax over 
liis shoulder, blazing trees here and there. The road 
must never be upgrade, but if possible constantly descend. 

‘*The boss should know a good deal about horses and 
woods paraphernalia and should in all ways be quali- 
fied to assume the duties of the important winter man 
that he is.’? 





Some Con from Connersville. 


Statistics compiled by the mortuary department of 
the United States weather bureau state that only 119 
historical novels were writen in Indiana in 1903. These 
figures have caused certain critics to opine that Indiana 
is slowly slipping back into her prehysterie state and 
to say that already the mournful sosh of the rain pud- 
dling on her literary grave may be heard. In this they 
are mistaken. There is no sosh to speak of and the 
only puddling being done is occurring in the iron mills. 

The statement that Indiana retains all her literary 
notoriety the editor is in a position to back up with a 
fragrant bit of verse that has just blown in from Con- 
nersville. It recounts a horrible dream had by a retail 
lumber dealer down there, but ‘‘horrible’’ does not 
express it. E. A. Enos, of Connersville, is the author, 
abd this is what he authorized: . 

A stranger came into the yard ‘tother day, 
Displaying his gall in a wonderful way. 

Ife looked mighty wise to a man up a tree 
And I was determined his purpose to see. 


HE SURVEYS—“ CON” GAME STATISTICS. 


So I crept ‘round the corner and hid by the tank 
And caught the blame son-of-a-gun chewing plank. 
The amount he had eaten I am sure I can’t tell— 
By the looks of his carcass he had done mighty well. 


Ife was pouched out behind, at the sides and before 
With shingles and shiplap and No. 2 floor; 

Ile looked like a criminal out of the pen 

As he stood picking his teeth with a 2x4—10. 





I looked for the lime house—'twas not to be found: 
And the lumber shed chewed clear off from the ground. 
I felt a great rumble and stepped to one side 

And heard the whole planing mill running inside. 


He had swallowed completely the smokestack and all; 
He looked like a Hercules—wide out and tall; 

And I saw by his action that he was intent 

On eating a carload of Portland cement. 

So I flew in a rage at the sight of the fool 

And, to save my existence, I couldn't keep cool; 
He was so full of lumber and lime and cement. 

I thought for a minute he had swallowed the plant. 
So I grabbed up a 6x8 twenty foot long 

And made for the visitor angry and strong: 

I struck him so hard that he flew out of joint 

And lumber was never so cheap at this point. 

The air was so full that you could not get through 
And it stopped all our business for a day or two; 
By the spirit of genius our people possess 

We cleaned up what we thought a horrible mess. 


As a sample of a nightmare with a mark of 2:03%4 


we recommend this poetical effusion. If any retailer in 
the business has ever had a worse dream than this we 
will be glad to hear from him, but it is not necessary 
to make the recital more painful by putting it into 
verse. Mr. Enos’ production is certainly original. Many 
a Milton in disguise is selling boards in a retail lum- 
ber yard. Of course there are some who do not find a 
disguise necessary. 





EDITORIAL DISCUSSIONS WITH CORRESPONDENTS OF THE AMERICAN LUMBERMAN. 


Running a Mill at Registered Capacity—Capital Necessary to Start a Retail Yard—Hardwood Inspection. 


A Record of Regularity. 


JACKSONVILLE, FLA., Jan, 23.—Editor AMERICAN LUMBER- 
MAN:, This being the first of a new year manufacturers are 
as a rule busy figuring over the past year’s business, and 
we wish to submit what is with us a record for steady 
running just to show you that a yellow pine mill can be 
made to run. 

Our saw mill ran in 1904 311 days out of 314 working 
days. During this time we cut 39,857,960 feet of lumber. 

Now. for fear some of our friends may say we had the 
mill all prepared for this run, we will add that in 1903 we 
shut down for repairs the first ten days of January; start- 
ing up on January 13 we ran 295 days out of the remaining 
303 working days and went into 1904 with no shutdown for 
repairs. Moreover, we do not expect to shut down for 
repairs this year but are after our last year’s record, 

We appreciate the fact that the mill cut is nothing out of 
the ordinary. still we regard it as a good average for a 
pair of double cutting band saws in yellow pine. 

It is needless for us to add that we are proud of the 
men who have made this steady work. It shows a well 
balanced organization in the logging department as well as 
in the different branches cf the saw mill, and we should 
indeed be selfish if we did not give all these men credit for 
capable, energetic and faithful work. 

CUMMER LUMBER COMPANY, 
By A. G. Cummer. 





On Starting a Retail Yard. 


DunLAP, Ia., Jan. 27.—Editor AMERICAN LUMBERMAN : 
As I expect to engage in the retail lumber business sooner 
or later I beg to ask you about what kind of a showing 
I can make with about $5,000, not including real estate 
In this amount. I have never been in the lumber busi- 
hess, hence this question to you, Thanking you in advance 
for the favor, A. N. JORDAN. 

A capital of $5,000 should be ample to launch a re- 
tail lumber business in a small town, providing it was 
all available for use in the business. The capital neces- 


sary naturally would be contingent to a considerable 
extent upon the length of credit which the dealer would 
have to grant his customers. If he could secure prompt 
settlement for all material sold he should have no diffi- 
culty in laying in a supply sufficient to fill the ordinary 
requirements of his trade and could, when large amounts 
of material might be desired for one bill, have shipped 
in a quantity of certain items of which heavy stocks were 
not ordinarily carried. If the correspondent is unac- 
quainted with the lumber business it would probably be 
wise to consult a contractor, builder or, if possible, a 
retail dealer as to the items which should be included 
in the initial stock order. The amount invested in the 
first instance should not comprise more than from one- 
half to three-fifths of the available capital, as it is prac- 
tically impossible to determine in advance the kinds and 
sizes of stock that will be demanded in largest amounts, 
and regardless of the care exercised in making selections 
a considerable part of the original purchases will re- 
main on hand for some time. 

The first purchase should be made on a cash basis 
and an understanding secured with certain responsible 
manufacturers or wholesalers whereby when necessary 
a line of credit compatible with the beginner’s standing 
could be secured, and it will be necessary to have this 
at times when ‘collections may be slow or the dealer 
shall be disappointed in securing payment of certain 
bills. Keeping in reserve half of the capital stock will 
tide the beginner over the first few months, but it is 
not sufficient to permit him to grant heavy lines of credit 
among his customers. The first year the yard is in ex- 


istence will require close attention to details and the 
exercise of economy in conducting the business in order 
that the dealer may get his affairs well in hand and learn 
the ropes. 

While the lumber business is not a sealed book and 
while lumbermen are not members of a secret society, 
still there is much to the industry that is peculiar to 
itself and much to be learned in buying as well as in 
selling, and when starting in to retail lumber the beginner 
should go slow and lay a solid foundation.—Eprror. 





A Subject of Never Failing Interest. 

THEODORE, TENN., Jan. 23.—Editor AMERICAN LUMBER- 
MAN: Noting under head of “Editorial Discussions’ the 
various items relating to National inspection rules gives us 
a desire to make a few remarks on the same subject from 
the standpoint of a small manufacturer. 

During the past season we sold our mill cut subject to 
inspection on National rules and the question of sap on 
poplar could not be satisfactorily disposed of (as well as 
many other important points), so it was taken up with the 
inspector in chief and all the information we could obtain 
relative to the question was that the inspection of lumber 
is a matter of judgment. 

We are unable to learn if an 8 or 9-inch poplar board 
may contain one inch of bright sap in the aggregate or on 
the end or ends or on the edge of the board. In this in- 
stance the inspector’s judgment when buying the board in 
question pronounced it a clear sap and when loading the 
same beard for sale he pronounced it a No. 1 board. 

We are in favor of rules that define explicitily the dis- 
position of every defect and thus eliminate in a large meas- 
ure the possible chance of dishonorable dealing. which the 
present rule apparently encourages. We fellows in the 
woods, seventeen miles from the cars, ask only for an even 
show with the gentlemen who make their headquarters in 
the cities’ magnificent skyscrapers. UncLe JACK. 
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PROCEEDINGS OF THE AMERICAN FOREST CONGRESS. 


Fifth Installment—Supplemental Resolutions Adopted by the Congress—An Oklahoma Delegate Presents a 
Practical Tree-Planting Plan—Gifford Pinchot’s Plans for the Future—Overton 
Reviews the Work of the Bureau of Forestry. 


W. Price 


Another installment of the papers of the American 
Forest Congress is here given, including the balance of 
the resolutions, a short address by the presentor of 
the second resolution, and addresses by Gifford Pinchot, 
chief forester, and Overton W. Price, assistant forester, 
of the government bureau of forestry. 

ADDITIONAL RESOLUTIONS. 

In its issue of January 14 the AMERICAN LUMBERMAN 
published a portion of the resolutions adopted by the 
American Forest Congress, being the original resolutions 
reported by the committee. Since then copies have been 
received of additional resolutions adopted by the commit- 
tee in a supplemental session and they are published here- 
with, the first being an amendment of one of the original 
resolutions. 

Resolved. That this congress urges upon all schools, and 
especially the rural schools, the necessity for a study of for- 
ests and tree planting in their effect upon the general well- 
being of the nation, and in particular upon the wealth and 
happiness of communities through the modification of local 
climate: and that we urge all state legislatures to provide 
laws and financial aid to consolidate the rural schools in 
units sufliciently large that forestry, agriculture and home 
economies may be successfully taught by precept, example and 
practical work, 

Resolved, That as Oklahoma would immeasurably profit by 
increased land valuation resulting from greater crop capacity 
as the outgrowth of wind reduction, therefore the territory 
should be empowered to offer school land occupants a reason- 
able realty tax reduction during a stipulated growing period 
of tree windbreaks; provided, that the department of gov- 








ernment under which the nation’s forestry interests are man- 
aged shall outline, control and perfect, in all particulars, de- 
termining how and to which lands the provisions shall apply, 
except that purchasers at the time of sale have option as to 
acceptance of these terms, 

Resolved, That it is the sense of this congress that the na- 
tional homestead law should be amended so as to require the 
planting of at least 5 percent of the area of a homestead be- 
fore final title be acquired and that the tree planting be 
under the supervision of the bureau of forestry. 

Resolved, That the thanks of the congress are especially 
due to the president of the United States for his hearty 
coéperation with its work and his intelligent mastery of the 
forestry problems of the country; to the secretary of agri- 
culture for his aid in more ways than it is possible here to 
define, and to Gifford Pinchot not only as chief forester for 
the executive arrangements made for facilitating the delibera- 
tions of this congress but as well for the generous hospitality 
which as a private individual he has extended to this con- 


gress. 





TREE PLANTING ON SCHOOL LANDS. 


During the Wednesday afternoon session of the Ameri- 
can Forest Congress William T. Little, a member of the 
American Forestry Association from Perry, Okla., se- 
cured recognition by the chair and said: 


To my mind of at least secondary importance to forestry 
is the question of reducing wind by the growth of timber. 
I have been watching this association since its organiza- 
tion: I take its magazine and from month to month have 
opened it to find something said upon what I consider 
the next most important thing to irrigation. I rode up 
here from Oklahoma to present a resolution on that sub- 
ject and you will have it at the proper time, but I will 


speak briefly upon it now. We have in each six square 
miles a school section between each of which intervenes 
two other sections. Every two miles, therefore, on the 
treeless plains are sections of land that the national goy- 
ernment is giving away as school lands. I believe that 
there should be a provision that the purchaser could not 
secure title to these lands without having made certain 
forestry improvements. I would like to have it provided 
that all the planting. the selection of species and the entire 
operation would be under the supervision of the forestry 
department, so that the individuals would have nothing 
to do but work. We would like to have it provided that 
if they complied with these regulations they would, during 
the period of cultivation, have a deduction in their taxes. 
There would under this provision be a great many trees 
scattered over the country on sections two miles apart. 
These lands will be sold on long time, and the longer the 
better for school funds. We would like a provision that 
if, at the end of twenty years, the man had planted a 
certain number of trees which had reached a specified 
size the twentieth payment would be canceled. I have 
planted walnut trees one and one-half miles above sea 
level with less than thirty inches of annual rainfall and 
seen them prosper. I know something about prairie condi- 
tions of tree planting and I believe if this eould te done 
you would have benefited our territory more than in a 
thousand years of series of meetings. I make these remarks 
now about the resolution so that you can be thinking about 
this matter and I hope to have some friends in this .con- 
grass when the resolution comes up for action. 


Some of the delegates thought the entire proceeds 
of sale of such lands should be held sacred to the school 
fund, and the provision for cancellation of the last of 
the twenty annual payments was omitted from the reso- 
lution as adopted. 


GIFFORD PINCHOT, CHIEF FORESTER, SPEAKS INFORMALLY OF “A FEDERAL FOREST SERVICE.” 


Some of His Plans for Larger Work Under the Bill, Since Passed, for Consolidation of Forestry Work. 


Gifford Pinchot, who was acting as chairman of the 
Friday afternoon the American Forest Con- 
sress in the absence of Seeretary James Wilson, was 
also down on the program for an address upon the sub- 
ject, of ‘*A Federal Forest Service.’? He had up to 
this time abused his authority as chairman to the ex- 
tent of suppressing his own address, when Prof. N. E. 
Hansen arose and said: 

Many of us have come hundreds of miles to attend this 
convention: and to have done so without having had the op- 
portunity of listening to the chief forester would be a little 
like Hamlet with Hamlet left out. 

Mr. Pinchot—The head of the bureau of forestry hasn't any 

address. Yet there are certain things I would like to say to 
this congress. I was to take this afternoon on ‘A Federal 
Forest Service.” The gist of what I wanted to say was this: 
There are three special directions in which the forest work 
of the United States, in my judgment, should be pursued, and 
each of those three ought to be covered by such a service as 
1 hope, upon the passage of the transfer bill, we shall be able 
to organize. When that is done, as there is hope it may be 
done at the present session, these will be the lines along 
which the bureau will move as far as I am able to bring that 
about: 
First, we recognize and, if possible, more strongly at the 
end of this congress than at the beginning, that the bulk of 
the forests of the United States are now and always must 
remain in the hands of private owners and that it is only as 
the lumberman or other owner of the land becomes inter- 
ested in forestry and carries out the practical principles this 
congress represents—it is only thus we shall succeed in in- 
troducing forestry in the United States. The president put 
that yesterday far better than I can; but it wants to be 
remembered that the woodlands in farm land are about three 
times larger than all the national forest reserves, and that 
says nothing at all about the vast areas of timber lands, mil- 
lions of acres owned by lumbermen of larger or smaller hold- 
ings, by railroads, by men of various occupations who con- 
trol the timber lands upon which the president said the pros- 
perity of the nation depends. It is the affairs of the private 
owner, then, that ought to be set right. 

The second thing is to see to it that the forests under gov- 
ernment control remain under government control up to the 


session of 


point and just so far as they are needed for public use. We 
have got to have forest reserves and we shall have to extend 
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the area, not merely by presidential proclamation but by pur- 


chase. Lands are passing out of the ownership of the gov- 
ernment every day whose ownership by the government is 
urgently needed. After we have done our best to save the 
land the government now has it will cost the United States 
hundreds of millions of dollars to become possessed again of 
the lands essential to the welfare of the nation. 

The third object, which I hope we shall be able to begin 
work on within a month or two, is the creation of a forest 
service for the United States. We are the only one of the 
great nations left whose forest work is in so chaotie a con- 
dition, and I think we have come to the point (though it is 
hard to bet on what congress may do) where it will be pos- 
sible to get together a body of men to handle these questions 
and in general take them up so far as the state organizations 
cannot take them up. I hope to see the bureau of forestry 
act as a helper and assistant to every one of the commercial! 
interests and to all the interests of every kind interested in 
this matter—not by any means to try to interfere or dictate 
but we should like to have everybody get infused with the 
idea that the bureau of forestry is the servant of everyone 
and asks nothing better and expects nothing better and hopes 
nothing better than to be called upon to give you help to the 
utmost limit of our power. That is what we are for. 

I have two more things to say. One of them is in the 
way of a boast, but I am glad to make it here. Nothing that 
has been said here has pleased me more than when one of the 
big lumbermen said to me a couple of days ago that the 
thing which had had more effect than anything in gaining a 
consideration ot forestry by the lumbermen was the high 
character of the young men in the bureau of forestry. Now 
I am proud of that all the way through and I propose to brag 
about it every chance I get. That is the kind of thing the 
bureau wants to stand for. The other thing I wish to speak 
about is to express the way I feel regarding this meeting, 
speaking for every member of the bureau and for every one 
interested in forestry work in Washington. This is not our 
work any more than yours, but a man cannot help feeling 
encouraged and braced up when a body of men convenes here 
which Secretary Wilson has told you is the most notable 
gathering he has seen in the city of Washington during his 
fourteen years here. You cannot applaud that sentiment, but 
I can do it for you. I want to say for the bureau that we 
are going to do our work with more hope and more vigor and, 
I hope, with more effectiveness than would have been possible 
if you ladies and gentlemen had not been good enough to 
come here. 


OVERTON W. PRICE, ASSISTANT FORESTER, ON “THE WORK OF THE BUREAU OF FORESTRY.” 


What It Has Achieved, and Its Power for Future Accomplishment. 


The leading address of the closing session of the 
American Forest Congress on Friday afternoon was by 
Overton W. Price, associate forester of the bureau of 
forestry, and is here published: 


In this opportunity to say a word to you about the work 
of the bureau of forestry I want to go a little farther than 
merely to catalog its present achievement, because it seems 
to me that your chief interest lies not merely in what the 
bureau has already done. It lies rather in the power of the 
bureau for future accomplishment, which its organization and 
its point of view make possible. For although in the light 
of its results the achievement of the bureau is tangible and 
farreaching it marks only a small beginning in the light of 
the work not yet done. And since the great bulk of the 
forest work is ahead of us I want particularly to indicate 
how the policy of the bureau enables it to assist in the prac- 
tical solution of the forest problems still before the great 
industries represented here. 

Six years ago the reorganization of the bureau took place. 
At that time the foundation of an individual. a state, and a 
national forest policy had in part been laid, but its prac- 
tical application had scarcely begun. It was the attitude of 
the division then, as it is the attitude of the bureau now, 
that the printing press and the lecture room are not in them- 
selves adequate to get forestry generally into effect in this 
country; that the urgent need is practical field work with 
which to meet great forest problems on their own ground; 
and that the results of this field work. the practical solution 
of these forest problems. should be published and distributed 
for the benefit of all. Therein, as the bureau sees it, lies its 
province, its duty and its great opportunity for usefulness. 
Under this policy the division became a bureau. Above all 
it is the policy under which it has been able to attack 
effectively the forest problem in all its parts. 


Since its reorganization the bureau of forestry has directed 
its earnest and constant endeavor along these four main 
lines: 

1. It codperates by practical assistance and advice in for- 
est work which not only benefits individual codperators but 
is of help to many others; 

- 2. It attacks independently those urgent forest problems 
whose solution by private enterprise is impossible and thus 
becomes a national duty ; 

3. It renders all assistance within its power in the best 
use of the federal forest lands: and finally, 

4. It publishes and distributes the results of its investiga- 
tions for the benefit of all. 

The covdperative work of the bureau began in October, 
1898. with the offer of assistance to private owners in the 
handling of their own lands. From this beginning it has 
broadened as the direct result of an insistent demand, until 
it now offers assistance not only in the preparation of work- 
ing plans, but also in tree planting, either for commercial 
purposes or for protection, and in discovering the most con- 
servative and profitable methods for the use of the products 
of the forest. The codperative state forest studies, which 
offer a great and increasing field for usefulness, have also 
grown out of the policy of the bureau's coéperation with pri- 
vate owners, 

The codperative work in all its branches has had two im- 
portant and tangible results. Not only has it brought about 
the use of new and better methods on the ground, but above 
and beyond the benefit to the individual cojperator this work, 
through the publication of its results. has been a farreaching 
influence in furthering that understanding of the purpose 
and methods of forestry without which its general applica- 
tion is impossible. Thus the results of the codperative work 
cannot be measured by the great areas of forest land now 
under management as the result of working plans prepared 
by the bureau or the 334 planting plans which the bureau 


has prepared for lands in fifty-two states and territories. In 
its codperation with railroads the bureau, at an expense truly 
insignificant in comparison with the value of the results, has 
developed facts regarding the preservative treatment of ties 
and construction timbers and the profitable use of woods of 
inferior kind whose value is beyond estimate both to the 
great transportation systems themselves and in its decrease 
in the drain upon‘our forests. In its coJperative state forest 
studies the bureau's work has in each instance had a definite 
and tangible result in preparing a solid basis for a compre 
hensive state forest policy. But each piece of coéperative 
work, whether with the individual, the corporation or the 
state—whether in tree planting, in working plans or in 
studies of forest products, is justified not merely by the 
direct benefit to the codperator but by the acquisition ot 
— for the common good, in which its widest useful- 
ness lies. 

To the statement that this cojperative work, valuable as 
its results may be, falls properly not within the sphere of the 
government but to the private forester, the answer is that the 
bureau of forestry took up this work only because no private 
foresters were available to do it. It is work which the 
bureau from the beginning has recognized as purely tem- 
porary in its character. To postpone it until the private 
forester was in the field would have meant that the better 
use of our forests would have been for a long time delayed. 
The area in woodlots and timber tracts in this country 1S 
approximately 500,000,000 acres. It is from them that our 
future timber supply must chiefly come. And the inaugura- 
tion of better methods in their management is thus a na- 
tional duty until the private forester shall be present in suf- 
ficient numbers to carry the work. When that time shall 
come the bureau will step aside. As a matter of fact the 
bureau has by its codperative work not only instituted better 
methods in the use of the forest; it has hastened, by making 
clear the business advantages of these methods, the growth 
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of forestry as a commercial enterprise and hence the em- 
ployment of the private forester. And right there it is sig- 
nificant that with very few exceptions the private foresters 
employed in this country today owe their work either to the 
recommendation of the bureau of forestry or as the direct 
result of its cojperative work. 

The second line of endeavor which it is the duty of the 
bureau of forestry to follow is that of independent investiga- 
tion. This embraces the solution of those urgent forest prob- 
lems which are beyond the scope, the means, or the trained 
knowledge of the individual, but which confront him and 
through him materially affect the development of the great 
industries. Just as it is the duty of the government through 
the U. S. geological survey to map this country, so it is also 
the duty of the government through the bureau of forestry to 
put in the hands of the people knowledge essential to the 
best use of the forest and as unobtainable through private 
enterprise only as are the maps. The bureau of plant in- 
dustry, of animal industry, of soils, the scientific work of 
the government throughout, conduct studies national in their 
importance whose solution is beyond the power of the indi- 
vidual. In exactly the same way the bureau of forestry 
attacks those forest problems necessary to the permanent 
prosperity of all industries dependent upon wood and water. 
Under this policy the bureau is conducting studies of com- 
mercial trees, since the published results of these studies 
serve as a basis for working plans, as a source of useful in- 
formation to lumbermen and as a valuable contribution to 
our knowledge of American forests. It is conducting inde- 
pendent studies of forest fires as a means for the solution of 
the urgent national problems which they present, both in the 
form of legislation which will be effective against forest 
fires and in methods for their prevention and control. 

In its timber tests the bureau of forestry is supplying an 
urgent need of fuller technical knowledge of the strength 
of our commercial timbers and is thus paving the way for 
economy in their use as well as in the woods. 

In the preparation of forest yield and volume tables the 
bureau is laying the foundation for conservative forest man- 
agement in all parts of this country. In its forest maps, its 
dendrological studies and in many other ways it is equipping 
the great industries dependent upon the forest with knowledge 
essential to their development. 

In the third line of its endeavor, the rendering of all as- 
sistance within its power in the best use of the government 
forest lands, the bureau is, to the full extent of the province 
which legislation has entrusted to it. giving asisstance and 
advice in the management not only of the national reserves 
but also of Indian and military reservations. briefly out- 
lined, this assistance has been: 

December 7, 1899, the secretary of the interior requested 
the secretary of agriculture to offer advice upon technical 
questions involved in the administration of the reserves. The 
work of the bureau of forestry under this request has in- 
ereased steadily in volume and scope, until at present prac- 
tically all technical questions involved in the administration 
of the reserves are referred to it. 

During the past two years practically all the recommenda- 
tions for new forest reserves either originated with or were 
submitted directly by the bureau of forestry. Since it took 
up this work the bureau has examined 130 separate areas pro- 
posed as forest reserves or as additions to existing reserves. 

tegulations for grazing, recommended by the bureau, are 
now in effect on two forest reserves in Utah and on four for- 
est reserves in Arizona. 

Six members of the bureau were loaned to the forestry 
division of the general land office for periods of from one 
year to fourteen months (1902-1905). One of these members 
was chief of that division, two were inspectors and two were 
head rangers, 


Under the request of the secretary of the interior studies 
have been made of several Indian reservations and recom- 
mendations submitted for their forest management. The 
bureau has also prepared detailed working plans for the 
Prescott, Black Hills, Big Horn and Priest River forest re- 
serves. 

To sum up, the principles and practice recommended by the 
bureau to govern the administration of the national] forest 
reserves have been approved by the department of the in- 
terior. The bureau is now the recognized source of informa- 
tion upon the suitability of lands for forest reserves or of 
changes in the boundaries of existing reserves, for working 
plans for the management of the reserves, and for special 
reports upon grazing and other matters involved in their 
administration. In.no case has the bureau mixed in the de- 
tails of reserve management. It has dealt exclusively with 
matters of policy. 

In its work under the Morris bill the bureau has proved 
that conservative lumbering pays in the pine region of north- 
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ern Minnesota. It was charged with drawing up the regu- 
lations for conservative lumbering and with their enforce- 
ment upon lands which after they shall have been lumbered 
will constitute the Minnesota National forest reserve. The re- 
sult has proved that the bureau of forestry can institute and 
conduct suecessfully large administrative duties in forest 
managemert. 

In the fourth branch of its work, the publication of the 


results of its investigations for the benefit of all, the bureau 
has distributed well on toward 2,000,000 copies of its bui- 
letins, circulars and reports. I do not wish to inflict too 
much statistical information regarding publications upon you, 
but the distribution of publications is in large measure a test 
of the bureau’s usefulness and the demand for them a proof 
of the appreciation of its work. and I want to give you 
enough facts to show both that the publications are going out 
and that they are being read and used. Although the regu- 
lar editions have been largely increased in order to meet 
the demand, not less than seventy-seven reprints have been 
required to satisfy it. A notable example of the scope of this 
demand is “The Primer of Forestry,” of which the first edi- 
tion of 35,000 was authorized by congressional action. Two 
editions of 10,000 each have since been printed, and since 
they too proved insufficient a Farmers’ Bulletin edition be- 
came necessary. Of this 170,000, in eight editions. have been 
printed. making the total issue of the primer to the present 
time 225,000 copies. Another instance is The Woodman’s 
Handbook, a compilation of log scales and rules for forest 
measurements. The first edition of 15,000 was not off the 
press before the necessity for an additional supply was 
realized and before the demand began to slacken 25,000 
copies, in three editions, were printed. The circulars giving 
the bureau's offers of cojperation have passed through the 
press sixteen times in all, with a total issue of 123,000. 

To sum up. the bureau is not only the direct and prevail- 
ing force behind the forest movement in this country: it is 
furthering the application of those new and better methods 
on the ground without which the broadest, the most enlight- 
ened forest policy will utterly fail. It has in my judgment 
reached its present achivement and it possesses its power 
of future achievement as the direct result not only of an 
adequate organization and a comprehensive point of view, but 
above all because it keeps the practical aspect of its work 
constantly before it—because its policy is not one of arbi- 
trary interference, but to bring about a relation between the 
forest and the interests dependent upon it which develops the 
highest usefulness and the highest permanent profit from 
both. 

One of the most gratifying features of the work of the 
bureau, full of promise for its farther usefulness, is that 
in spite of the overwhelming demands upon it and of the 
utter impossibility with the men and the money at its dis- 
posal to meet all these demands the technical standard of its 
work has grown steadily higher. The bureau has fallen into 
no rut of routine in field work. Its methods in the field and 
in the office as well are thus showing year by year improve- 
ment which corresponds directly with the added experience of 
its men and the added funds at its disposal. The net result 
is a constant gain in effectiveness. 

I have said very little about the past achievement of the 
bureau because you have that in its bulletins and in its_re- 
ports and you find it in the woods, on the ground. But 
unless I have entirely failed the points I hope | have made 
clear are these: The policy of the bureau is to help every 
man in the use of the forest or of its products; the bureau 
stands readv to take up with you the solution of the forest 
problem confronting you, whatever it may be, and to take it 
up not academically, not theoretically. but practically, with 
due regard not only for the preservation of the forest but 
for the business advantage of the interests dependent upon it. 
That point of view has alone made the present achievement 
of the bureau possible. It is the guaranty of still wider 
usefulness in the future because it means that you and the 
bureau can begin the larger work ahead, can face new forest 
problems as they come, not singly. as a purely governmental 
enterprise on the one side or by private endeavor on the 
other, but together, in active and effective accord on the 
same ground. 
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DING AND INSPECTION RULES 
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COTTONWOOD 


Adopted by the Hardwood [anufacturers’ Association of the United States, Nashville, Tenn., January 25. 


The following are the new grading rules on cotton- 
wood adopted by the Hardwood Manufacturers’ Associa- 
tion of the United States at its third annual meeting, at 
Nashville, Tenn., January 24-25. The rules were formu- 
lated by the following committee on grades of cotton- 
wood: 

BD. A. Lang, G. E. Luehrmann, W. Morgan, William 
Wilms, W. W. Dings, R. Carrier, VP. B. Little. 

The rules have been entirely rewritten throughout to 
simplify the phraseology and in some particulars the 
inspection has been modifed, the following being the 
chief variations: 

In the old rule a rafting pin hole was a standard de- 
feet when not exceeding in extent or damage one standard 
knot. In the new rules the qualifying provision is omit 
ted. 

In the old ruies splits were provided for under stand- 
ard defects and were limited to twelve inches in firsts 
and one-sixth the length in seconds, and the aggregate 
limited to 20 percent of the whole number of pieces. In 
the new rules splits are provided for separately under the 
various grades. In box lumber the old grade admitted 
six-inch end splits; the change from this in the new rules 
will be noted. The old grade of firsts and seconds ad- 
mitted straight splits not exceeding in length the width 
of the piece. Compare this with the new rule. The old 
grade of No. 1 common allowed straight splits in pieces 
ten inches and over wide not to exceed one-fourth the 
length of the piece; the new grade is based entirely on 
cuttingup value, which itself provides for splits as well 
as other defects, the same as in Nos. 2 to 4 common. 
The new rules do not appear to include the old grade of 
coffin boards. Practically no change is made in the 
inspection on squares. The dressed lumber grades are 
prefaced by some general provisions which do not ap- 
pear in the old rules. Otherwise the dressed lumber rules 
remain practically unchanged. 

The text of the new rules follows: 

General 


W. 
M. 


Instructions. 


The question of grading and inspecting cottonwood 
lumber is so much a matter of judgment to the inspector, 
as each piece comes before him, that no definite and posi- 
tives rules can be laid down on paper by which any piece 
of any given lot can be inspected. 

_The variety of defects and their size and location upon a 
piece have such relations to each other that the inspector 
necessarily must depend upon his own judgment in grading, 
guided by the following rules so far as they will apply prac- 
tieally : 

Lumber must be inspected and measured as the in- 
Spector finds it, of full length and width. He shall make 
no allowance for the purpose of raising the grade. 

In inspecting all Jumber both sides of the piece shall be 
taken into consideration in making the grade, bearing in 
mind that 90 percent of all lumber shows only one face 
when finished. 

Lumber shall be well manufactured, of wniform thick- 
ness and have paralle] edges, 


Tapering lumber shall be measured at one-third the 
length of the board from the narrow end. 

All lumber shall be tallied surface or face measure, the 
tally counted up and the one-quarter or one-half added to 
the total where the board is 14%, and 1% inches thick and 
two inches or thicker to be multiplied by the thickness. 

In the measurement of all lumber, fractions exactly on 
the half foot are to be given alternately to the buyer and 
seller, the fractions below the half foot are to be dropped 
and all fractions above the half foot are to be counted to 
the next higher figure on the board rule. 

Splits that do not diverge more than 1 inch 
foot in length are to be considered straight splits. 

Pieces 13 inches and wider will take one large defect 
equal in damage to the several defects permitted in its 
width and grade. 

Sap should be considered bright that will show bright 
after dressing. 

The location of defects in a piece of lumber has much 
to do with its value and should have great weight in de- 
ciding the grade. 

Lumber shipped rough must be accepted on grades as 
shown in the rough and not subject to any changes which 
may be caused by future millworking, excepting as to the 
stained sap as heretofore stated. 

All widths and lengths mentioned 
be inclusive. 

All lumber less than 1 inch in thie¢kness shall be meas- 
ured surface or face measure. 


for each 


in these rules shall 


The standard thicknesses are %, %, %, %, 1, 114, 2, 
2%, 2 and 4 inches. 


The standard widths and lengths are as designated under 
the heading of each grade. 


Standard Defects. 

Each of the following items constitute a standard defect: 

Standard knot 114 inches in diameter. 

Fp knots not exceeding in extent or damage one stand- 
ard knot. 

Worm or grub holes not exceeding in extent or damage 
one standard knot. 

Each rafting pin hole shall 
defect. 

One bark. waney or wormy edge, not exceeding one inch 
in the aggregate. running not to exceed one-third the length 
of the board and showing on one side only .shall be con- 
sidered a standard defect and to be measured. 

Other standard defects as designated under the heading 
of each grade. 


be considered one standard 


Box Boards. 

Length. 12, 14 and 16 feet: width, 8 to 12 inches and 
13 to 17 inches; thickness, 1 inch. 

In this grade bright sap or slightly discolored sap that 
will dress up sound, not necessarily bright but not black. 
admitted. 

One sound knot not to exceed 1 inch in diameter and 
showing on one side only. will be admitted in this grade. 

Splits in 12-foot may be fifteen inches long. This length 
may also contain any defect that will cut off leaving the 
board 10 feet 6 inches long. Fourteen feet is used for 
making one side, 10 feet 6 inches long, and one end, 3 feet 
G inehes long, a split, therefore. is a serious defect in this 
length, but 10 percent of all 14-foot in a given lot may 
have one split not to exceed 12 inches im length. Sixteen- 
foot may have one standard knot or any other defect. 
showing through the piece, provided it will cut two pieces 
same as a 14-foot board. 

Firsts and Seconds. 


Firsts and seconds is a combined grade: Lengths, 10, 
12. 14 and 16 feet, not to exceed 10 percent of 10-foot: 
widths, 6 inches and up; standard thicknesses. Pieces 6 


to 7 inches wide shall be clear. Pieces 8 and 9 inches wide 


will admit one standard defect or its equivalent. Pieces 
10 to 12 inches wide will admit two standard defects or 


their equivalent. Pieces 13 to 15 inches wide will admit 
three standard defects or their equivalent. Pieces 16 and 17 
inches wide will admit four standard defects or their 
equivalent. VDieces 18 inches wide and wider will admit 
tive standard defects or their equivalent. 

In this grade straight splits shall be admitted which do 
not exceed in length (in inches) the surface measure of the 
piece in feet. Slightly discolored sap which will dress up 
sound, not necessarily bright Lut not biack, shall be ad- 


mitted. 
No. 1 Common. 

Lengths, 8 to 16 feet, admitting not to exceed 15 percent 
shorter than 12 feet; widths, 4 inches and wider. Stand- 
ard thicknesses. 

Pieces 4 to 5 inches wide shall be clear one face and 
have two square edges. Pieces 6 inches and over wide, 8 
to 10 feet long, must work two-thirds clear in not over 
two pieces; pieces 6 inches and over wide, 12 feet long. 
must work two-thirds clear in not over three pieces; pieces 
6 inches and over wide, 14 to 16 feet long. must work two- 
thirds clear in not over four pieces. Slightly stained or 
discolored sap which will dress up sound, not necessarily 
bright, shall be admitted in this grade. 

No. 2 Common. 

Lengths, 6 to 16 feet; widths, 3 inches and wider. Stand- 
ard thicknesses. 

Pieces 6 to 10 feet long shall work 50 percent sound 
cuttings in not over three pieces: pieces 12 feet or over 
long shall work 50 percent sound cuttings in not over four 
pieces. No piece of cutting to be considered which is less 
than 3 inches wide and 2 feet long. 

No. 3 Common. 

Length, 4 to 16 feet; widths, 3 inches and wider. 
ard thicknesses. 

Pieces 4 feet or over long shall work at least 25 percent 
sound cutting. No piece of cutting to be considered which is 
less than 3 inches wide and 2 feet long. 

No. 4 Common. 

No. 4 common shall include all lumber not up to the 
grade of No. 3 common that can be used for rough boxing, 
sheathing etc. Worm holes are not to be considered a de- 
fect. Unsound lumber with sufficient substance to hold nails 
admitted. 


Stara 


Squares. 

No. 1 shall be practically clear of knots. 

No. 2 shall admit of sound knots. stained sap, small 
season-checks, splits not exceeding 12 inches in length and 
pin worm holes. 

Dressed. 

Dressed cottonwood shall be inspected from the best or 
face side. 

Defective dressing on the reverse side admitted. 

Slightly chipped grain on the face side admitted, pro- 
vided it does not exceed in the aggregate 6 inches square 
in firsts and seconds, 8 to 12 inches wide; 10 inches square 
in firsts and seconds, 13 inches and wider; 12 inches square 
in No. 1 common, 6 to 12 inches wide; 16 inches square 
in No. 1 common, 13 inches and wider. 


Imperfect manufacture in dressed stock. such as torn 
grain, broken knots, mismatching. insufficient tongue and 


groove. shall 
accordingly. 


be considered defects and reduce the grade 


Bevel Siding. 
First grade shall be known as No. 1, which shal! be ab- 


solutely clear face, except small defects within one inch of 
the thin edge. 
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Second grade shal] be known as No. 2, which will admit 
slightly discolored sap, or three sound knots not to exceed 
three-quarters of an inch in diameter. F 

Third grade shall be known as No. 3 and shall comprise 
stock not up to grade of No. 2, admitting unsound knots, 
splits ete., provided three-fourths of the piece will work 
merchantable, 

Patent or Drop Siding. 

First grade shall be known as No. 1, and shall have one 

clear fate and be otherwise sound. 


Second grade shall be known as No. 2, and will admit of 





discolored sap, and in 6-inch will admit of two standard 
knots: in 8-inch four standard knots, or their equivalent in 
small knots. 
Ceiling and Flooring. 

First grade shall be known as No. 1 and shall have one 
clear face and be otherwise sound. 

Second grade shal! be known as No. 2 
one standard knot or three small 
stains. 

Third grade shall be known as No. 3 and shall be com- 
prised of stock not up to grade of No. 2, provided three- 
fourths of the piece will work without waste. 


and may admit of 
knots and slight sap 


Four, 5 and 6-inch flooring and ceiling shall Le worked 
34-inch, 4%4-inch and 54-inch face. 
Partition. 
No. 1 must be clear of knots on both sides. 
No. 2 graded same as No. 2 flooring. 
Casing and Base. 
Graded same as patent siding, and shall be inspected on 
face side worked 4% inch less than size given. 
Moldings. 
Shall be based on Universal Molding Book. 





BOSTONIANS AND OTHERS UPHOLD THE HANDS OF THE PRESIDENT. 


Representative Lumber Organizations Inaugurate a Fight for Reform—A Strong Effort for a Stronger Interstate Commerce Commission—The 
Spokesmen a Unit for Equable Transportation Methods and Rates—Arguments Advanced by Representatives 


Boston, Mass., Jan. 26.—Some mighty plain talk 
on the question of interstate commerce regulation 
and the need of legislation was indulged in at a 
joint meeting of New England lumbermen held at 
the Hotel Vendome Wednesday evening, January 
25. The gathering was arranged under the auspices 
of the Massachusetts Wholesale Lumber Association, 
and there were present representatives of the National 
Wholesale Lumber Dealers’ Association, Massachusetts 
Retail Lumber Association, New Hampshire Lumber 
Association, Rhode Island Lumber Dealers’ Associa- 
tion and the Lumber Trade Club of Boston. 

Resolutions were adopted indorsing the recommenda- 


tions of President Roosevelt to congress regarding 
the amendment of the interstate commerce law and 


calling upon the senators and representatives in con- 
gress from the New England states to support the 
president in the suggested legislation. 

In‘the face of a howling blizzard seventy lumber- 
men made their way to the hotel, where they sat down 
to the banquet board and enjoyed an elaborate repast. 
The guests of honor and principal speakers of the 
evening included President William E. Litehfield, of 
the Massachusetts association; Hon. C. A. Prouty, of 
Washington, D. C., interstate commerce commissioner; 
Hon. John D. Kernan, framer of the present inter- 
state commerce law; Charles E. Adams, of Lowell, 
president of the Massachusetts State Board of Trade; 
Robert W. Higbie, chairman of the railroad and trans- 
portation committee of National Wholesale Lumber 
Dealers’ Association; and C. W. Throckmorton, traffic 
manager of that association. 

The speeches that were made were of a _ highly 
interesting and foreeful character, made by men 
who have studied the interstate commerce laws, and 
the speakers were frequently interrupted by hearty, 
approving applause. It was clearly demonstrated that 
the sentiment of the lumber industry is decidedly 
in favor of early congressional action on the legisla- 
tion pending and that President Roosevelt has the 
support of the entire*’New England industry in hjs 
stand for the protection of the shippers of the coun- 
try. 

‘Commissioner Prouty was particularly outspoken in 
his remarks on the detects of the existing laws, which 
prevent the Interstate Commerce Commission enforcing 
its findings in its investigations growing out of com- 
plaints of discrimination and unjust railroad rates. 
He also attacked the Hepburn bill, in which he pointed 
out some of its alleged deficiencies. He defended the 
commission and its labors, showing how it was handi- 
capped in many ways, and explained that the demand 
from the railroads for the abolition of the commission 
was due to the uncompromising manner in which it 
had fulfilled its duties. 

At the after dinner session 
said: 


President Litchfield 


It is a pleasure for ‘me to open this meeting. The number 
of gentlemen present and the presence of so many other 
association representatives show the great interest taken in 
this momentous question which we are to discuss tonight. 
When we were making arrangements for the meeting we 
picked out the best elocutional timber available and we 
think you will be wel! pleased for your coming here. The 
time has arrived when a necessary readjustment of our laws 
is apparent. Competition in commercial life should be kept 
alive, making opportunity for those coming after us and 
eliminating combinations and trusts which work only for 
their own interests. The railroads should be protected by 
law. In every particular they are ours, built for our use, 
though we may not own the stock that controls them. They 
should be run on a paying basis but their rates should be 
equitable. 


I take great pleasure in introducing to you Charles E. 
Adams, president of the Massachusetts State Board of 
Trade. 


A Spokesman for Great Commercial Interests. 


President Adams said: 


The endeavors of the great railroad systems have resulted 
in the immense development of new territory by railroads, 
the consumption of vast quantities of construction supplies, 
which, together with the utilization of the enormous influx 
of foreign labor that is constantly coming to our country, 
have combined to make our national material record surpass 
that of any other nation in the world’s history, and any 


movement tending toward the possible disintegration of 
these great railroad aggregations into smaller systems, or 


any serious interference with their financial methods, would. 
in my opinion, create a reign of terror in the realm of 
finance the result of which it would be difficult for the 
imagination to conceive. 

There is no difference of opinion in the mercantile com- 
munity regarding the necessity of a remedy to prevent, if 
possible, discrimination in railroad rates that it is said 
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now places fair business competition outside of the bounds 
of possibility. 

The Interstate Commerce Commission has accomplished 
excellent results in the investigaticn of transportation meth- 
ods and dissemination of railroad information, but it is 
claimed that the commission has not the power necessary 
for the enforcement of its decisions, hence the present con- 
gress has been asked to increase the duties and powers of the 
Interstate Commerce Commission, 

There is no other economic or ethical problem before the 
American people today affecting so many diversified interests 
as that pertaining to equitable rates for railroad and steamer 
transportation of passengers and merchandise. 

The magnitude of the railroad question has so wide a scope 
that every influence ought to be utilized speedily and fairly 
to adjust the differences so closely interwoven with the public 
welfare, and it would seem eminently fitting that the new 
department of commerce and labor created as the result of 
a movement initiated in Boston many years ago for the pur- 
pose of considering and recommending to congress the best 


national legislation relative to reciprocity, tariff reform, 
merchant marine and other questions affecting our trade, 


commerce and manufacture, should be identified with and 
should coéperate in the advancement of this great public 
subject of transportation. 

It is fair to presume that the cabinet officer who is the 
executive head of the department of commerce and labor is, 
or most emphatically should be, a man of wide business 
experience and mercantile sagacity, and that men competent 
te deal with the various phases of commercial and industrial 
life should be also at the head of its divisions, and if this 
new national department is not so equipped it is a lamentable 
failure. 

The people. in 
support of these 


for valuable 
public 


return 
great 
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entitled to every consideration consistent with true reciproc- 
ity. and all the railroads certainly are entitled to full and 
fair compensation for the service they render, and if the 
department of commerce and labor, representing trade, com- 
merce and manufactures, together with the Interstate Com- 
merce Commission, with its great fund of railroad informa- 
tion regarding trade and manufacturers, cannot recommend 
to congress an equitable basis for national legislation it would 
seem, indeed, a case hopeless of adjustment. 


A Traffic Manager’s Conclusions. 


The next speaker was C. W. Throckmorton, traffic 
manager of the National.Wholesale Lumber Dealers’ 


Association. He said, in part: 
The railroads in this contest remind me of the trying 


position of the small country boy who, in chasing his ball 
into the pasture one day, was himself chased by a bull. His 
lusty cries of fear brought his father to the fence. The 
latter gazed at his offspring a moment before shouting the 
advice “Compromise with him, Jakey; compromise with 
him.” 

The railroads feel it is up to them and they want to 
compromise, but we don’t want them to and must not permit 


them. Some newspapers have said no serious evil has been 
found by the Interstate Commerce Commission; we all 
know different. It is an old maxim in railroad circles— 


“Charge ali the traffic will bear.’ That is where you want 
your Interstate Commerce Commission to act. There is 
much manipulation of rates by the trusts. We don’t hear 
much about it. 

We lack organization, such as the trusts and railroads 
possess. It is a question of equal rates for all that we are 
fighting for. The postoffice department is run right; there 
is no rebate. The department won’t carry a_ thousand let- 
ters any cheaper proportionately than it will carry one. 
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That demurrage rule of the railroads is all right—for the 
railroads. ‘They are in a big hurry to get your traffic, but 
they are in no hurry, seemingly, to get cars through. 


The Representative of Heavy Shippers. 


Robert W. Higbie, chairman of the railroad and 
transportation committee of National Wholesale Lum- 
ber Dealers’ Association, addressed the meeting as 
follows: 


I wish to thank you for your kind invitation to come 
over to Boston and talk to the lumbermen of New England 
= their friends on the railroad question and how it affects 
them, 

President Roosevelt in his message says: “The most im- 
portant legislative act now needed as regards the regula- 
tion of corporations is the act to confer on the Interstate 
Commerce Commission the power .to revise rates and regula- 
tions, the revised rate to go into effect at once and to stay 
in effect unless and until a court of review reverses it.” 

There are some things in our everyday life so self-evident 
that we are apt to lose sight of them until our attention 
is pointedly called to them, Such a one is the relation that 
the transportation tax bears to the cost to the consumer of 
everything he uses. There is not a thing that is consumed 
in a place removed from the place in which it is produced 
into the cost of which the transportation tax does not 
largely enter; indeed, it is not too strongly expressing it 
to say that this transportation tax is a determining factor. 

The members of the Interstate Commerce Law Convention 
have been for several years trying to tell you this fact, but 
urtil President Roosevelt sent out the clean-cut message 
above referred to, and which is now resounding throughout 
the length and breadth of this land, they were able to 
make but little impression. 

Nearly everybody seems to have so formed the habit of 
doing and paying just what the railroad officials ask that 
their charges are accepted as final without question. All the 
railroads have to do is to present a bill; we pay it first, 
examine it afterwards. If it is right, we are pleased; if it 
is wrong, we try to induce the railroads to refund, and 
your experience is probably the same as mine: Sometimes 
they refund—sometimes they don’t, but in all cases they 
do as they please. 

Now, however, public opinion is being aroused, and even 
our railroad friends are almost willing to admit what we 
all have known to be true—that the railroads are not pri- 
vate property with which the railroad officials can do as 
they please, but that they are public highways over which 
the government has the right of regulation and supervision 
not only, but that the interests of both railroads and ship- 
pers alike make such regulation and supervision by the 
government an absolute duty of the government, We have 
no quarrel with the railroad officials as such. Indeed I am 
pleased to say that some of the fairest and squarest men 
whom I have ever met in a business way are railroad officials. 
We recognize that the railroads are among the greatest of 
the forces that have helped to develop our country and to 
carry a higher civilization to the remotest parts. We rec- 
ognize also that many millions of dollars have been invested 
in these properties and that hundreds of thousands of men 
depend for livelihood for themselves and their families upon 
the railroads. We have neither wish nor intention to seek 
to deprive a single dollar of its value. nor prevent the pay- 
ment of a fair rate of interest upon those millions of dollars 
invested in these properties. nor would we in the remotest 
He lower the rate of wages paid the laborer for his honest 
toll, 

Stated plainly, all we ask congress to do is to pass a 
law that will insure beyond question the right of each 
individual to have himself and his goods transported from 
one place to any other place under the same terms and con- 
ditions as any other individual enjoys, and that those terms 
and conditions shall be both reasonable and just. 

On the face of it, what we are asking for would seem to 
be perfectly reasonable and perfectly fair: so reasonable, in 
fact, that in order to have it granted it should be only 
necessary to ask for it; but I am here to say to you that 
all the brains, energy and money of all the united railroads 
in this whole country have been in the past a unit to in- 
duce congress to say ‘No’ to our netition, and thus far 
congress has seemed more willing to listen to the arguments 
advanced by railroad men than those advanced by the ship- 
pers. 

We thought that the present act to regulate commerce. 
insured us all the rights for which we are now asking, but 
the suvreme court of the Wnited States, in a decision ren- 
dered in 1897, decided otherwise. We accept their decision 
as final, but we are now seeking. and will continue to seek, 
to secure what we thought we already had obtained. 

This act to regulate commerce which was passed in 1887 
te to accomplish, among other things, three essentials, 
namely : 

That all charges made by common carriers of themselves 
should be reasonable and jusv. 

That there should be no discrimination made in favor of 
any locality or individual. 

That the common carrier should not charge more for a 
shorter than a longer haul ovcrv the same road in the same 
direction. 

And it entrusted the enforcement of this law to the hands 
of a commission consisting of five men, not more than two 
of whom should belong to any one political party. 

To any unbiased, fair minded man it would seem that 
those three propositions are ones that the railroads them- 
selves should both willingly and freely indcrse, but should 
they fail to do so that the congress would speedily use 
the power which it unquestionably has to protect every 
man in the enjoyment of rights to which he is as much 
entitled as he is to the “enjoyment of life, liberty and the 
pursuit of happiness.” 

will not tire you by going into the various tricks and 
devices by which some of the railroads and their favored 
shippers have sought to evade this act to regulaté com- 
merce, nor will I take up your time by reviewing the cases 
that have been brought before our courts and the decisions 
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rendered in those cases, by which the law of 1887 has been 
rendered. to all intents aud purposes of no force and effect. 
The fact is, however, that under the decisions of the courts 
the Interstate Commerce Commission has no power to en- 
force its rulings and has become largely a body for the col- 
lection of statistics and a bureau of information, Yet it is 
true that in spite of its restricted powers this commission 
hus done and is doing a lot of good, as its very effective 
work recently in connection with the uniform bill of lading 
matter amply proves. 

Notwithstanding all this, the fact is that the railroads levy 
a tax upon the citizens of this country that amounts to 
nearly $2,000,000,000 annually, and from that assessment 
there is absolutely no appeal, nor is there any body in which 
is vested the power of review. The Interstate Commerce 
Commission may, and probably does, act as a_brake, but 
final authority is in the hands of the railroad officials, from 
whose decision there is no appeal. 

Just think of it—a few men have it in their power to levy 
a tax equal to twice the amount of all the annual revenues 
of the national government, and there is nobody with power 
to review this assessment and see if injustice is done or 
oppression practiced. Not only do they levy and collect this 
great sum of money but rules and regulations are adopted 
and enforced that are simply burdensome. I will not tire 
you by enumerating ali of them, but as lumbermen | will 
call your attention to only one. 

Lumber is a non-perishable commodity and, because it is, 
the railroads treat it just as they please. If general mer- 
chandise is moving freely the lumbermen get cars as the 
railroads feel disposed to give them. We may get them in 
a day or a week or a month, The car once loaded, it is not 
moved to its destination promptly but simply as it suits the 
convenience of the railroads. If it arrives promptly we are 
fortunate. If it is sidetracked we have no redress. But 
once let the car reach its destination and be placed we are 
told that unless it is unloaded at once charges will be made 
for demurrage, and we must pay the charges without ques- 
tion. ‘There is no charge against the railroad for failure to 
provide cars in the first instance, nor for delays in transit. 
All of the burden is on the shipper and on the consignee. 

When we stop and consider that five great railroad sys- 
tems today control much more than one-half of the railroads 
in this country and that these five great systems are acting 
in perfect harmony by reason of the various organizations of 
which all the railroads are members; that these organiza- 
tions control every detail of railroad management, so that 
all the railroads act in perfect harmony, the matter may be 
truthfully said to have resolved itself into this—that to all 
intents and purposes the railroads are run under one head 
and that this head is not subject to any control or super- 
vision by anyone; and this notwithstanding the fact that 
the running of the railroads is just as much a governmental 
function as the carrying of the mails. 

Year after year the shippers represented by the Interstate 
Commerce Law Convention have gone to Washington and 
begged and petitioned our lawmakers to establish some court 
with power to review the acts of the railroad officials, but 
thus far no effective law has resulted. 

It is true that in 1902 congress did pass an amendment 
to the act to regulate commerce, known as the ‘Elkins law.” 
This amendment sought to prevent discrimination as between 
localities and secret rebates to shippers; but what hap 
pened? You have all heard it said that “for ways that are 
dark and tricks that are vain the ‘heathen Chinee’ is pecu- 
liar,’ but I want to say that if there are any dark ways 
and vain tricks with which our railroad officials and their 
friends are not familiar they are not yet known to anybody. 
We all thought when this Elkins bill was passed we had 
reached at least one desired end, but subsequent events have 
proven that we were mistaken, I would not be understood as 
belittling this measure, for it has accomplished a iot of 
good, but it does seem as though the minute we succeed in 
removing one abuse at least another takes its place. 

You are all familiar doubtless with the fact that many 

firms and corporations have private cars and private ter- 
minals. By means of these private terminals and the use 
of these private cars discriminations and rebates are given 
ind taken today to an extent which I believe is far in excess 
f anything ever before practiced in this country. Just one in- 
tance—refrigeration cars are all owned by private corpora- 
ions. This is a recent development, and under it charges 
or refrigeration in some cases have more than quadrupled 
vithin the last year or two. 

Investigation shows that these private car lines are not 

ubjeect to the act to regulate commerce. Favored shippers 

ve favored in these charges, while the independent shipper, 
itside of the combines, is simply made to bear charges that 

» ruinous. 

{ could go on indefinitely and tell you about rebates, dis- 
‘riminations and other abuses, but it would only provoke 

ur tempers and exhaust your patience, neither of which is 

this time desirable nor would it do any good. 

We do, however, want some effective remedy for these 

is. That such a remedy exists no one questions. indeed 

re is a remedy known to all of us, which is both effective 

d practicable and which if applied will come nearer to 

uoving the secret rebate and all other abuses than any 

ch has been yet suggested. This remedy is the one which 
years the Interstate Commerce Law Convention has urged 

! which now President Roosevelt recommends so strongly, 

mely, to give to the Interstate Commerce Commission, or 

ce other proper body, the power to review and supervise 

‘road rates and regulations, and where a rate or regula- 

n is found to be unreasonable or unjust to say what rate 

1egulation is reasonable and just, such rate and regula- 

to go into effect at once and to remain unless and until 
s set aside by a court of review. 
this is what we want; what we are entitled to. Nothing 
s will cure the evils with which we are all so familiar 
id with nothing less will we be content. The railroad offi- 
iuls May, and they do attempt, to offer something else and 
mething different. They say so great a power should not 
e given to any man or body of men; that something else 
different will be better; that railroad officials know better 
vhat rates are just and reasonable than anyone that the 
overnment could appoint; that the remedy which we have 
‘roposed is worse than confiscation; that such a law is un- 
nstitutional because it takes property without due process 
“law; and many other objeetions too numerous to mention, 
the truth is, however, that these objections are simply made 
’ gain time and to devise some way to defeat this legisla- 
‘on, either by making it less than effective or by tiring out 
the shipper so that he will be willing to accept anything 
‘hat is offered; but amid all the confusion certain facts 
remain true and never can be disproved. 

The one thing upon which we rest our petition is that 

‘he railroads are just as much public highways as the streets 
of this or any other city, and as such they must be kept 
soen to everybody on equal terms. There is as much reason 
or discriminating between people who walk our streets and 
se our public highways as there possibly can be for dis- 
crimination between people who use our railroads. 
_.The assertion that a person may do what he wills with 
his own is not true and never has been. The state estab- 
lishes a legal rate of interest for money; it fixes the price 
of gas; it says how much fare a street car line shall charge, 
or how much fare a ferry shall charge. 

The assertion that railroads know better what rates are 
fair and just than anyone else and so should be let alone 
might have some force if it were possible to destroy the 
cupidity of human nature or by law to make all men honest. 
This national government examines the national banks, not 
because all bank officers and clerks are dishonest but because 
Some are. For the same reason the railroads should be regu- 
lated, supervised and controlled, not because all railroad 
Officials are overreaching and greedy but because some are. 

The assertion that so great power should not be given to 
anyone carries with it its own negation. Let me ask, who 
makes the rates now? There is no escape from this fact. 

One of two plans must be followed by the national gov- 


} 


ernment: Either to give this power to some neutral body, 
or else to continue to allow the railroads to use it as they 
are using it today. 

When the members of our congress say that this power is 
too great to be given to any Lody of men they entirely over- 
look the fact that by their inaction they are directly giving 
this power to the railroad officials, and that these ofticials 
are prejudiced men. This being the case, ought these rail- 
road officials, who are at all times interested parties, have 
this great power? Would it not be infinitely fairer to have 
some disinterested men exercise this great power? The 
question answers itself. As well let one of the parties to a 
lawsuit decide his own case on the ground that he knows 
better and more about the case than any judge. 

No question is ever settled until it is settled right. No 
truer prophecy was ever written than that of President 
Roosevelt when he said in his recent message: “The gov- 
ernment must in increasing degree supervise and regulate the 
workings of the railroads engaged in interstate commerce, 
and such increased supervision is the only alternative to an 
increase of the present evils on the one hand or a still more 
radical policy on the other.” 

I am surprised that so many of the railroad officials— 
men who are reputed to be as capable and far-seeing as any 
that live—fail to see what our president so clearly sees— 
that the tide of public indignation is fast rising and that un- 
less it is appeased by action that commends itself as right it 
surely will break all bounds and sweep over this country 
with a wave of regulation and power that will not be capa- 
ble of control until it has spent itself by establishing either 
an absolute rate making power or the government owner- 
ship of railroads—results either of which all conservative 
men fear and dread, 

There is always a middle way between two extremes. 
The two extremes in this great question are the government 
control by ownership on the one hand and control and regu- 
lation by the railroad officials, such as we now have, on the 
other hand. Between these two is the remedy recommended 
by President Roosevelt. Both extremes are to be avoided 
because the middle way is fair, just, reasonable and hon- 
orable. As one extreme is always said to follow the other, 
so here; unless we are wise in time government ownership 
is bound to follow the present extreme of railroad control 
by railroad officials. 

I am an optimist. I believe in the large development of 
recent years which has resulted in the combination and 
consolidation of all kinds of interests. I believe that the 
twentieth century demands these new methods of conducting 
business by large corporations in a large way, and I believe 
that these new methods are a distinct advance over the old 
methods, but, as is always the case, these new methods have 
created new conditions and these new conditions have added 
larger duties and greater responsibilities upon all of us, I 
have, however, the greatest faith in the ability of our public 
men and all of our citizens to meet these conditions and 
solve these new problems. The world is moving forward 
and growing better day by day and not the least hopeful sign 
is that so many of the leading railroad men are ready to 
admit that the shippers’ interests are identical with their 
interests—that when the shippers are prosperous the rail- 
roads are prosperous, and that when the shippers fail of 
success the railroads show a large loss in net earnings. 

The fight is not yet won, but the sun of victory is already 
lighting up the eastern sky, and we can say with the im- 
mortal Lincoln: “With malice toward none, with charity 
for all, with firmness in the right as God gives us to see 
the right, let us strive cn.” 


From the Interstate Commission. 


A hearty round of applause from the diners greeted 
the introduction of Commissioner Prouty by Mr. 
Litchfield, and when this had subsided he said: 


Not long ago I read in some Boston newspaper, with great 
interest, some remarks of Mr. Tuttle, the president of the 
Boston & Maine railroad, to his trainmen. I know Mr. Tuttle 
and have the greatest respect for him as a man and a rail- 
road manager. If all railroad presidents were as wise in the 
actual operation of their property as he is there would be 
less demand for public regulation today. 

He is, however, a little old fashioned. He has a faculty 
of saying what he actually thinks, and he said upon this 
oceasion what most opponents of railroad regulation really 
assume but do not plainly state. The substance of it was 
this: The transportation which the Boston & Maine has to 
sell is as much a commodity as is the cotton cloths which 
the Manchester mills have to sell, and the government has 
no more right to fix the price of one commodity than the 
other. 

While it may seem a little like inquiring whether the 
world is round or flat, I wish to glance for a minute at 
the illustration used by Mr. Tuttle. 

The Manchester mills in the manufacturing of their prod- 
uct employ water power and require land for their buildings. 
I have a water power or a piece of land which one of these 
mills desires to use. Can I be compelled to sell it to that 
mill? Most certainly not; but if Mr. Tuttle’s road desires to 
use my land or my water power in its business he can take 
it, no matter how strong my personabl objections. 

Why is this? For the obvious reason that Mr. Tuttle is 
engaged in a public business and may appropriate my prop- 
erty for the public good. The right, however, ‘to appropriate 
my property in the construction of his road is upon this 
condition, that he shall render to the public the service of 
transportation for a reasonable price. He is compelled in 
taking my land to pay me its value. If he and I cannot 
agree on that value the question is submitted to a board 
of arbitrators, and Ly their decision I must abide. So after 
his railroad is constructed if he and I do not agree as to 
what is a reasonable rate for the transportation of myself 
or my property that question in the same way should be 
submitted to a board of arbitrators and the decision of those 
arbitrators should govern. 

There is still another reason for this. If I hire a cab at 
Mr. Tuttle’s railroad station to take me to my hotel an 
ordinance of the city of Boston prescribes the maximum fare 
which that cabman may charge. The cabman owns the horse 
and he owns the cab, and why should the city of Boston 
limit his right to receive from me whatever he can get? 
Obvious, once more, because when I leave Mr. Tuttle’s train 
in search of a carriage I have not time to look about; I 
must take the first one that is offered, and in order to pro- 
tect me from the possible extortion of the cabman the city 
establishes the price. The cabman is not obliged to devote 
his property to that use, but if he does it it is under that 
limitation. 

In exactly the same way and to a much greater extent, 
when I desire to come from my home to the city of Boston 
I must come, as a2 practical matter. by Mr. Tuttle’s Mailroad. 
I must pay whatever tariff is in force; he has a complete 
monopoly of that avenue of transportation and therefore the 
public, in self defense, must regulate the price which he 
charges. The cotton cloth which the Manchester mills pro- 
duce is private property ; nobody is compelled to buy it nor 
is the owner compelled to sell it. The transportation which 
Mr. Tuttle offers to the public is public property which he 
must sell and which I must buy, and therein consists the 
difference. 

The reason why, in case the Boston & Maine imposes an 
unreasonable rate, I ought not to be remitted to a suit at 
law for my remedy is that the court can only award me 
damages which are no redress to the public in such cases. 
This has been often demonstrated and need not be repeated. 
Nobody claims today that a suit at law is a sufficient rem- 
edy. The only adequate remedy is to correct the rate itself, 
and I should like to very much know why, if Mr. Tuttle 
charges me a rate that is too high, he should not be com- 
pelled to put in and charge a reasonable rate. 

To that question I have heard a great many evasions but 
never an answer. It is said that I proposed to take out of 
the hands of Mr, Tuttle the management of his property. 


Not a bit. I have never advocated a law which invested 
anybody with the power to make the rates of the Boston & 
Maine railroad. 1 think that company, Loth in its own 
interests and in the interest of the people, should have the 
right to make its rates in the first instance. I would in- 
terfere with those rates when made only in so far as it is 
absolutely necessary to bring them within the terms of the 
law. I may not use my private property in such a way as 
to injure my neighbor and if I do'tie court will enjoin me. 
Mr. ‘futtle may not use his public property to violate the 
law. If he does sufficient constraint should be put upon him 
to stop it; just that and no more. 

It is often said that the railway rates of the United States 
are the lowest in the world. Conditions are such that the 
average railway charges in this country certainly ought to 
be the lowest in the world, and perhaps they are; but while 
this is true of the average rate per ton mile thousands of 
individual rates are extremely high. ‘he rate, for example, 
on iron articles from New York to San Francisco is perhaps 
60 cents per 100 pounds, and if destined for Hong Kong 
through San Francisco the amount received by the railroad 
company is less. ‘The rate from Omaha to Kearney, Neb., 
is 3u cents. ‘The distance from New York to San Francisco 
is 3,00U0 miles; the distance from Omaha to Kearney is 2v0. 
The traffic, in passing from New York to San Francisco, 
passes over the identical piece of road, and perhaps in the 
identical train, that the trafic destined for Kearney does. 

Now the tact that the rates made from ocean to ocean to 
meet water competition are the lowest in the world is no 
reason why the merchant in Kearney ought not to have some 
remedy if his rate is unreasonable. 

The last time I was at my home in Newport one of my 
neighbors stated to me that his rate on pulp from Newport 
to Farley, Mass., had been advanced. It had been for several 
years previous perhaps 10 cents per 100 pounds and had been 
raised to 14 cents. When my neighbor objects to paying 
an advance of 40 percent on this rate it is very little con- 
solation to him to be told that he lives in a country which 
has the lowest freight rates in the world. What he wants 
is a fair rate himself, and I can see no good reason why he 
is not entitled to some tribunal before which that question 
can be tried and which can apply a remedy if a wrong is 
found to exist. 

It is objected that this power ought not to be lodged in 
the hands of any five men. I think that the railway rates 
of this country are so interlaced and connected that this 
power must be exercised by some central body. If a better 
way or a better body can be found, well aud good; I am 
only insisting that there should be some ‘tribunal of this 
e«haracter, 

As to the five men, I may say, for your information, that 
railroad combinations have proceeded to that extent that 
today five men can in most cases determine what rates shall 
be imposed upon the shippers of the country, except in so 
far as water competition and certain other competitive con- 
ditions prevent. ‘ 

Two years ago I made the statement that a community 
of interest, five men sitting around a table in New York, 
could raise the grain rates of the entire country. Two 
weeks later the grain rates were advanced. These rates are 
before the Interstate Commerce Commission today. We have 
taken thousands of pages of testimony, some of which has 
been gleaned from Mr. Bird, the representative of the Gould 
lines. _ There are pending before the commission today cases 
involving a _ sufficient sum of money to build and 
equip a railroad from here to Chicago. ‘They say that Mr. 
Burd is paid a salary of $50,000 a year for his work. If 
he does much testifying he certainly earns it. I had a talk 
With Mr. Tuttle in his office this morning. He is a good 
friend of mine. He said to me, “Make all the arguments 
you want, Prouty, but don’t attempt to be humorous.” But 
I cannot help telling this story which is told of Mr. Bird. 
He was seated at his desk one morning when a clerk brought 
in a bundle of papers to be signed. Mr. Bird picked up his 
pen and signed them without reading the contents, which 
led the clerk .to remark that he did not pay much attention 
to $200,000 of vouchers. “What, is that a voucher?’ 
queried Mr. Bird. “Yes, sir,” answered the clerk. “Great 
Scott! I thought they were affidavits !” 

There is today a universal demand for proper legislation 
which shall do exactly what I have always asked and no 
more—provide a tribunal where the propriety of a rate can be 
tried and which has authority, if the rate is found wrong, 
to make it right. 

The Hepburn bill gives the commission authority, when- 
ever it finds a rate unreasonable, to prescribe the rate which 
shall be substituted. This invests the commission with full 
power to prevent the maintenance of an unreasonable rate, 
assuming that its orders are made effective. How far, under 
the provisions of this bill, discrimination between localities, 
commodities or individuals could be controlled is uncertain. 
In.some cases of this kind the commission could act, but the 
vexatious question is not touched, I fear. 

The act to regulate commerce provides that there shall 
be no undue discrimination. The controversy in the past 
has been over the meaning of this word “undue;” to what 
cases, aS a matter of law, does it apply? ‘Now, if the com- 
mission is to be given power to determine what an undue 
discrimination is and to correct that discrimination the bill 
should so state plainly. 

Eighteen years almost have elapsed since the enactment of 
the original act to regulate commerce and the legal mean- 
ing of the act is still in doubt. When it is amended let the 
amendment be couched in terms so distinct that there can 
be no further room for legal jugglery. Let us not waste 
valuable years in finding out what it means. 

The Quarles-Cooper bill is, in my opinion, open to the 
same objection. 

With every administrative body promptness of action is 
desirable. Complaints should speedily be determined. 
Most of the complaints coming before us might be disposed 
of promptly. Many of our cases ought to be disposed of 
within a month; but it often happens that a much longer 
time is required. These cases involve enormous sums and 
vast interests and they cannot be heard and decided in a 


ay. 

Who suffers from the extravagant rate? Is it the man 
who pays the freight and who can recover under this bond? 
Not at all. The wholesale dealer fixes his price to the con- 
sumer upon the basis of the rate which he actually pays. 
It is the consumer, purchasing in small quantities, who pays 
the freight and who is injured by the imposition of the 
unjust rate, and no bond can protect him. So it is when 
the. thing complained of is a discrimination between indi- 
viduals or between localities. 

It is urged on the other side that if the order of the 
commission turns out to be wrong the railroad company has 
suffered and never can Le reimbursed, and that also is true 
The matter stands like this: The railway in the first in- 
stance fixes its rate. That rate the public must pay. If un- 
just, the damage never can be mada good, in most cases. 
Now, when that question has been submitted to a govern- 
mental tribune and that tribunal has decided against its 
reasonableness the railroad should assume the risk of irrep- 
arable loss. Up to the decision the public must lose. After 
the decision one party or the other must lose. Hence that 
party against whom the decision is made should take the 
chance. 

In my opinion the rate prescribed by the commission 
should take effect unless the carrier can file its bill and 
obtain an injunction under the fourteenth amendment. That 
right cannot be taken away and it affords ample protection. 

The present law provides that a district or circuit judge 
may pass upon the reasonableness of an order of this com- 
mission. Now, whether a decision of that tribunal, when 
made, shall or shall not be enforced rests with some federal 
judge not selected because of his fitness to consider and pass 
upon that matter. I can think of nothing more absurd than 
such a system. The questions passed upon by the, Interstate 
Commerce Commission are not as a rule law questions at 
all. They are in the main traffic questions, ey require 
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for their proper determination a certain acquaintance with 
traffic conditions, ‘They cannot be intelligently passed upon 
by a court which deals habitually and solely with law ques- 
tions, 

At the same time it has seemed to me that a commission 
charged with the duty of investigation, invested with the 
enforcement of the act to regulate commerce in its various 
phases, of necessity representing the public, might be sub- 
ject to influences in the decision of questions before it which 
would at times lead to an untair conclusion upon its part; 
and it has seemed to me that the railways of this country 
were reasonably entitled to some dispassionate tribunal 
under which the orders of this commission could be revised 
or at least by which gross injustice could be restrained. 

The remaining proposition is to abolish the existing com- 
mission. Another commission is created exercising the same 
functions as this one does, consisting of seven instead of 
tive, holding for a term of ten years instead of six and 
receiving a salary of $10,000 instead of $7,500. The Inter- 
state Commerce Commission is not, therefore, abolished. 
This legislation is aimed entirely at the personnel of the 
present commission. In my judgment, that provision of the 
bill ought not to affect its passage either one way or the 
other. If proper legislation can be secured by sacrificing the 
men who constitute the present commission it ought to be 
done. It is of such tremendous consequence that legislation 
of this character should be had that the personnel equation 
ought not to be considered. 

This is, however, a personal thrust at the present members 
of the commission, and I think I am entitled, under the 
universal law of self defense, to say a single word in this 
respect here in my native New England, 

Whatever may be said of the insignificance of the present 
Interstate Commerce Commission the original body was a 
strong one. In the public estimation the oflice was one of 
great responsibility, The salary was then suflicient to com- 
mand the services of able men, and the men who were se- 
lected and who accepted were the best in the country. At 
the head of that commission was Judge Cooley, a jurist of 
national reputation, who had also enjoyed a railroad ex- 
perience Which was supposed peculiarly to fit him for this 
place. 

' Now, what I wish to say first is this: These cases in 
which the courts have declined to sustain the commission 
have uniformly arisen upon the interpretation of the mean- 
ing of the act itself, and in every case the decision of the 
commission has been directly in line with the interpretation 
put upon this act by Judge Cooley after the most careful 
reflection based upon an acquaintance with practical condi- 
tions. In the opinion of the courts, the commission has 
put upon this law a wrong interpretation from the outset, 
but I am in no respect ashamed to stand in the company of 
the honored first chairman in that attempt. I wish to say 
one other thing: Im practically all these cases the court 
refused to enforce the order, not because the commission 
had done something which was wrong but because it had 
attempted to do something which, under the act, it had no 
authority to do. ae 

say, further, that the thing which the commission at- 
tempted to do, and the thing which the court held it had 
no power to do, must be done by whatever tribunal finally 
regulates the railroad rates in this country. As a practical 
matter, I affirm that the court was unitormly wrong and 
that the commission has been uniformly right, and experi- 
ence has already gone tar toward justifying my statement. 

The Interstate Commerce Commission is to be abolished, 
not because it is ineflicient but because it has been too efli- 
cient, It has no press bureau; it is content with doing 
whatever it has to do and letting the newspapers find it 
out as they can. Many of the investigations have never 
found their way into the papers at all, especially those of 
New England, but I am certain that you gentlemen must 
have observed that we have conducted these investigations 
in many parts of the country and that by these investiga- 
tions systematic and gross violations of the law upon the 
part of the railways have been exposed. It is due to these 
exposures of railway practices that public sentiment today 
demands with an irresistible voice that some legislation 
shall be enacted, In the making of these investigations the 
commission has inevitably provoked bitter enmity in high 
quarters, and it is that enmity which today takes the form 
of the present proposition. 





One other thing the commission has done: The law 
requires it to make a report to congress and to state in 
that report needed legislation, We have insistently called 


attention to the necessity for just such legislation as the 
president now recommends. While the prospect of imme- 
diate legislation is due entirely to the stand that President 
Roosevelt has taken, and while nothing could have been 
accomplished without that, the present state of public opin- 
ion, which supports him in his attempt, has been largely 
due to the persistent keeping of this matter before the 
public by those whom we have first interested. t 

The idea that the railways of this country desire to 
abolish the Interstate Commerce Commission for its in- 
efficiency is a fit theme for comic opera. Why, my friends, 
those fellows grow fat on the inefliciency of the men who 
are supposed to regulate and prosecute them. What the 
railway companies of this land pray for, in season and out 
of season, is an inefficient commission. What they fear is 
efficiency. 

When the present act to regulate commerce was enacted, 
eighteen years ago, much the same conditions prevailed as 
today. The public demanded legislation and it became _evi- 
dent that this public demand must be yielded to. Then 
appeared the same hordes of railroad presidents and _rail- 
road lobbyists and railroad attorneys that surround the 
capitol today, and the result was that they managed to 
write into that bill a dozen inoffensive looking phrases which 
have rendered every substantial provision abortive. 

Let not the men who for eighteen years have defied this 
law and successfully resisted all attempts to correct it now 
write its amendment. The interests of the public and the 
railway should be alike conserved, but some fair measure of 
regulation should be enacted which can, if applied, regulate 
in fact as well as in theory. 

Everybody has had a fling at the Hepburn Dill. The first 
section gives the commission the right to change an un- 
reasonable rate. The commission has asked that power 
time and time again. Whether the bill would give power to 
correct discrimination in rates is doubtful. It is always a 
question what is an undue discrimination. I doubt whether 
the bill would give the power to the commission to say 
what was undue discrimination, 

There are two fundamental defects in the Hepburn bill: 
First, the manner in which the order of the commission is 
put into effect, and, secondly, the court which is to review 
the order, The first prescribes sixty days before an order 
becomes effective. ‘Three-fourths of the cases should be 
heard and disposed of one month after the complaint is 
filed. In my opinion seven in the commission is a right 
number, as there would always be commissioners ready to go 
and hear a case. The average case could be decided promptly. 
What is the sense of giving a railroad sixty days to see 
whether it will put into effect a rate as ordered by the com- 
mission? ‘They had reasons for making the rate and the 
time would apparently be only for the purpose of giving 
them an opportunity to hunt up further reasons. 

The worst of the bill is that if a railroad does not like 
an order of the commission it goes into court and a law suit 
follows. It takes all the way from two to four years for 
the determination of such a suit. As provided in the bill a 
bond does not protect the complainant. The commission is 
familiar with the rates and conditions before it makes an 
order. The court to which this is appealed, under the bill, 
ot cane with the question, yet it makes a restraining 
order. 

The orders of the commission should be reviewed by some 
court. The commission might become a partisan body and 
thus its decisions should be safeguarded. It is my thought 
that a special court might be created, composed of men 
who should bold office for life and be far from partisan 


- Anton Logan, Boston. J. 


views. You may select three gentlemen and let them take 
up the work. I would rather act as a commissioner under 
such a court than not. The court of appeal as provided by 
the Hepburn bill exists but a year. It lives long enough 
to do a wrong thing and then disappears. “A little knowl- 
edge is a dangerous thing.” 

In the testimony before the congressional committee runs 
a golden thread that the present commission should be abol- 
ished. If the present commission is incompetent it can be 
made competent. Of thirty-eight orders made by the com- 
mission which have gone to court twenty have ‘been ruled 
against. In every case the course of events has proven that 
the commission was right and the court was wrong. Five 
of these cases were overturned because in place of wrong 
rates the right rate was put in. 

The Hepburn bill is a wooden horse—not good looking on 
the outside and God only knows what its bowels are. You 
don’t want this bill or any other bill from this source. 
There should be no hasty legislation. But I submit to you 
that the men who for eighteen years have defied this law 
should not write the amendment. 


From a Legal Standpoint. 


Hon. John D. Kernan, of New York, the framer of 
the present interstate commerce law, was next intro- 
duced by Mr. Litchfield, who described him as a 
farmer and a neighbor of Mr. Prouty. Mr. Kernan 
said: 

For ten years it was supposed that the Interstate Com- 
merce Commission had the right to change rates. In ten 
years that have passed since the courts decided adversely 
there have been 803 articles advanced 3314 percent by the 
railroads, which have lowered them only on six articles. 
The railroad said the advance was justified by increased 
expenses; this is denied by the commission. What we 
should have, and what the law meant that we should have, 
was a court of tribunal that justice be established that an 
individual might have the same justice as corporations. 

If you figure long and short haul rates you get a very 
low average such as exists in this country and below that 
of those in foreign countries, But they have no long haul 
rate abroad. ‘Take a district in England and compare it 
with one in New England and you will find the latter rates 
average higher. ‘That congress can amend the law and 
confer upon the commission the legislative power to pre- 
scribe and, through the courts, to enforce reasonable and 
just rates in place of those found to be otherwise is not 
open to doubt, as it has been repeatedly aflirmed by the 
United States supreme court. 

On January 1, 1900, the railroads advanced their rates. 
This was done in the face of revised business conditions 
and of lower cost, owing to improved methods and econom- 
ics. increased tonnage and larger loads, that more than 
offset higher prices for labor and material. Railroad earn- 
ings since then show this fact. 

The railroads’ claim that our railroad rates average much 
lower than in foreign countries is largely based on a fal- 
lacy in figures, I think. They get our low average, so much 
talked about, by figuring in our low long haul rates to cut 
down our higher locals, 

Unless a man is entirely opposed to regulation by law or 
earriers as a matter of principle it would seem as though 
nothing more conservative or well safeguarded could be 
proposed to him than the Quarles-Cooper bill, in substance. 
I think the provision that the court, “in its discretion, may, 
upon application of either party, and in such manner as it 
shall direct, cause additional testimony to be taken,” can be 
and ought to be improved. This provision should in justice 
read: “The court, in its discretion, may, upon application 
of either party, cause additional testimony to be taken before 
the commission and require the commission to return the 
same with its further report and opinion thereon.” 

After a shipper whese complaint is filed in his youth 
dies of old age the disposition of his case is of no use to his 
business. 

Nothing is gained except by concerted action and when the 
people of the United States make up their mind that they 
want something, and that something is right, they will 
get it. : 

The Sentiment of the Meeting. 


Following Mr. Kernan’s address W. R. Chester in- 
troduced the following resolution: 


At a meeting of the lumber interests of New England at 
the Hotel Vendome, Boston, on Wednesday, January 25, at 
which there was present representatives from the following 
associations: National Wholesale Lumber Dealers’ Associa- 
tion, Massachusetts Wholesale Lumber Association, 
New Hampshire Lumber Association, Massachusetts 
Lumber Association, Lumber Trade Club of Boston, and the 
Rhode Island Lumber Association, which meeting was called 
for the purpose of considering President Roosevelt’s recom- 
mendations to congress that additional power be given to 
the Interstate Commerce Commission ‘so that they may 
have the power to revise the rates and regulations, the re- 
vised rate to at once go into effect unless and until the 
court of review reverses it,” the following was unanimously 
adopted : 

Resolved, That we heartily indorse the recommendation 
of President Roosevelt and call upon our senators and rep- 
resentatives in congress to support such legislation as will 
a4 out the recommendation of the president; and further 
be i 

Resolved. That a copy of this resolution be sent to each 
senator and representative in congress, with the request that 
they lend their voices and votes to the legislation asked for. 

A rising vote on the adoption of the resolutions was taken 
and they were unanimously adopted, 


The Attendance. 
Those present were: 


William E. Litchfield, Boston. Lewis P. Collins, Manchester, 
Hon. C. A. Prouty, Washing- N. H 


ton, D. C. Louis M. Pratt, Boston. 
Hon. John D, Kernan, New F. T, Manson, Boston. 
York William P. Proctor, Boston. 


Charles E, Adams, Lowell. Waldo H. Bigelow, Boston. 

Robert W. Higbie, New York. W. A. Fay, Boston. 

a. _W. Throckmorton, New William H. Wood, Boston. 
York. Stuart C, Miller, Boston. 

W. R. Chester, Boston, Alfred B. Williams, Taunton. 

W. C. B. Robbins, Boston. Herbert F. Hunter, Boston. 

H. B. Clark, Boston. C, H. Davenport, Somerville, 

H. C. Philbrick, Boston. W. I. Brown, Somerville. 

ID. A. Lucey, Boston. I. C. Sears, Hyannis. 


Willis C. Bates, Boston. Ii. W. Sears, Middleboro, 
John M. Simpson, Boston. T. C. Flanagan, Boston. 
Frank W. Lawrence, Boston. E. O. Lake, Boston. 

John B. Buzbee, Boston. M. Walter Hart, Boston. 
H, M. Blanchard, Boston. A, J. Raymond, Athol. 
Frederick Badger, Boston. J. L. Barney, Boston. 
Herbert S. Barker, Boston. A. F. Leatherbee. Boston. 
George L. Cade, Boston, F. H. Wyman, Boston. 


Harry O. Riggs, Boston. A. 
Howard C. Morse, Boston. A. 
George E. Kimball, Hingham. EF. A. Smith, Boston. 
Warren Tripp, Short Falls, Ff. E. Page, Boston, 

N: Theodore I. Pease, Boston. 
. White. Boston. C. C_ Whitney, Boston. 
Cc. S. Hall, Boston. R. M. Perkins, Boston. 
Will S. Fuller, Brighton. Frank W. Page, Boston. 
C. Kennedy, Boston. 
H. R. Kenyon, Boston. 
George F. Cobb, Boston. 
B. W. Cottle, Boston, 
George W. Curtis, Boston, 


T. Leatherbee, Boston. 
H. Richardson, jr., Boston. 


William Bacon, Boston. 
H. D. Wiegine. Boston. 
Henry B. Fiske, Boston, 
Frank W. Gilman, Boston, 


DOORS AND MILLWORK. 


OPPPI III 


It is generally acknowledged that January was one 
of the most active months that the sash and door in- 
dustry had experienced in any corresponding month for 
some years. Demand for both large and small lots 
of stock and special sizes of mill work was carried over 
the holidays and continued in good volume through the 
month. The factories were closed down only for such 
time as was necessary to make needed repairs and 
manufacture was resumed at the earliest possible mo- 
ment at full capacity. Manufacturers and jobbers are 
in harmonious relations and the industry is fairly 
launched on what is expected to be one of its most 
prosperous seasons. Reports from all door distributing 
points are uniformly encouraging as to present and 
prospective business. Building operations are excellent 
for the season and promise to be unusually heavy 
throughout the entire year. 


* * * 


In the Chicago market there is an average amount 
of animation visible, and more than usually observed 
at this early stage of the season. Already there is some 
spring work at hand, quite a number of house bills being 
submitted for estimate, some of the dealers stating 
that these are coming in by almost every mail, which 
is looked upon as an indication that spring trade will 
soon be on in earnest. The:steady winter weather pre- 
vailing has undoubtedly contributed to the good feeling 
that exists in retail and wholesale circles. The esti- 
mating departments at all the local offices are loaded 
down with bills for figuring and from present pros- 
pects there will be no falling off in this inquiry for 
several months. 

* * * 

Prices are being maintained with more uniformity 
than was observed during the fall and the slight advance 
that was effective two weeks ago is generally acceptable. 
Another advance is promised within a fortnight or so, 
but to some extent this is dependent upon the condition 
of the demand, though from the present outlook a fur- 
ther improvement in prices is likely to obtain. 


* * * 


Demand for window glass is reported active at the 
principal jobbing centers and prices slightly firmer. 
Recent reports made to the Commoner and Glass Worker 
show that there are 2,329 pots in operation outside of 
the American Window Glass Company, which includes 
a number of factories that are running shorthanded 
and are being operated only to a part of their capacity. 
The manufacturers and jobbers of window glass are 
working closer together and the spring demand bids fair 
to be both heavy and profitable. 


* * * 


At Merrill, Wis., the sash, door and blind business 
is considerably improved. Prices are tending higher 
and the demand for manufactured lumber products is 
much better. The indications point to better prices, 
better demand and largely increased business the com 
ing spring. 

* * * 

Sash and door conditions at Kansas City, Mo., are 
about as reported last week. Cold weather has had a 
quieting tendency on local millwork bills, but the pros- 
pects for spring trade could hardly be better and plan- 
ing mill people are looking for another record-breaking 
run during 1905. Country demand for stock goods is 
naturally light at this time; dealers who have not al- 
ready stocked up at the low prices that have been of- 
fered, will wait until their own business becomes ac- 
tive, and the jobbers do not look for any large volume 
of country business for several weeks. 

* * * 

The sash and door business at Los Angeles, Cal., and 
vicinity, is fully as lively as at last report and every 
mill is crowded. The big new mill, although not fully 
equipped, is turning out a large line of both doors and 
sash and an official states that if the machinery were 
all running he eould find a ready market for the en- 
tire capacity of the mill, which is 1,700 doors and 2,000 
windows every day. Dealers in northern mill stock are 
apparently much satisfied with present trade and future 
outlook. 


~ 


* * * 


The effort made for some time on the part of the mill 
men of Buffalo, N. Y., and eastward to manufacture 
and accumulate stock doors has resulted in there being 
less dependence placed upon the western door markets. 
The trade generally there is more hopeful than before. 
As yet the new season does not promise much locally. 
Nobody seems to know what the architects are doing, 
but it is not very much, though expectations are great. 
House building operations will be just as large as the 
season will permit. 

* * * 


This is the dull season of the year on the Pacific 
coast, and though the outlook is good business has been 
quiet in most places since the beginning of the year. 
To judge by contracts recorded in San Franciseo for 
January, which are larger than they have been for the 
same month in any other year, there will be a good de- 
mand for doors during 1905. The total value of con- 
tracts for the month exceeds $2,000,000, and other cities 
of the state have done proportionately as well. When 
to this is added the demand for the eastern market, it 
will be seen that the factories of the state will be kept 
pretty busy for the ensuing twelve months, 
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HARDWOOD LUMBER CUT FOR 1904 AND STOCKS ON HAND. 


Detailed Reports from the Ohio and Southern Mississippi Valley States—Marketable Oak and Poplar Stocks 
in Light Supply—A Comprehensive Review of the Principal Hardwoods. 


There is given in the tables which follow this 
erticle the result of the first attempt to secure a 


report, by amills, of the hardwood product of certain 
of the southern 

As has always been the case, the 
is not entirely satisfactory, because 
many people who, not appreciating the value of the 
statisties, either to the trade at large or to them- 
decline or neglect to make returns. They 
overlook the fact of individual interest that sueh 
detailed reports are of large advertising value, and 
that upon their completeness and accurateness 
depends the correctuess of the information upon which 
can be formulated the producing policy of a suc- 
ceeding year. Nevertheless, there is enough in these 
tubles, incomplete as they are, abundantly to jus- 
tify their compilation and publication. 

Reports for Indiana and Kentucky were given foz 
the first time last year, but for 1904 they go more 
into detail than previously. 

There is no reason to believe that there was any 
material difference in the way in which response was 
made to the requests from the different states. As- 
suming that the percentage of cut and stock reported 
to the actual totals is about the same in each state, 
we find that Tennessee was the largest producer, fol- 
lowed in order by Arkansas, Kentucky, Mississippi, 


stutes. 
first year’s work 
there are a good 


selves, 


also 


Ohio, Indiana and Louisiana. Not many years ago 
the hardwood industry would have scouted the sug- 
gestion that Arkansas could ever be a great hard- 
wood producing state, but such it has come to be. 


The total 
together 


eut of hardwoods for each of the 
with stocks on hand, is as follows: 


states, 


Grand Totals by States. 


Cut 1904. 
102,000 


Stocks on hand, 


( 














Indiana .107. 28,860,000 
Ohio Sage ei ele he ae . 151,571,000 $2,826,000 
Kentucky 184,078,000 D1 000 
Arkansas . 186,692,000 5.219.000 
Tennessee .. . 233.4 90,.2038.000 
Mississippi 145,582,000 DS 530.000 





Louisiana 58.191.000 24,080,000 








In poplar, Kentucky and Tennessee are the states of 
largest production in the order named, but Ohio comes 
next. The figures for that state are made larger 
because of the presence of some large mills which 
cut timber drawn from West Virginia and Kentucky. 
Indiana still produces a little poplar, but some por- 
tion of its poplar product, as well as its product of 


other woods, comes from timber grown in Kentucky 
und Tennessee. Even Louisiana reports on poplar, 
though it looks very much as though it might be 
from two or three stray logs. 


Though we give poplar first place in our report, the 
wood of largest production was oak, with a total 
for the seven states of 343,000,000 feet as against 252,- 
000,000 feet for poplar. Here again it will be a sur- 
prise to the old-time lumberman to see that Arkansas 
the rest in output. Following Arkansas are 
Tennessee, Ohio, Kentucky, Indiana, Mississippi and 
Louisiana in the order given. 

The ash product reported is small and so is that 
of walnut. The specified product of hickory is 18,- 
000,000 feet, of which Arkansas contributes 5,200,000 
feet and Indiana a little less. Mississippi is the 
heaviest producer of elm and the total product of 
the states named comes up to 15,700,000 feet. 

When we consider gum we strike a wood that has 
come to be of large importance. As far as the accom- 
panying tables are concerned, oak leads, with pop- 
lar, cottonwood and gum following in the order named. 
Arkansas is the great gum state, producing nearly 
one-half of the entire product reported, while Mis- 
sissippi contributes enough so that Mississippi an! 
Arkansas together produce three-fourths of the en- 
tire product. We have no doubt that such is the 
relative importance of these states in fact. 

When we come to cottonwood we find a reversal 
of position and Mississippi is the leading producer, 


leads 


turning out over one-half of the entire product of 
95,000,000 feet reported. Arkansas contributes but 
22,000,000 feet and Louisiana 17,000,000 feet. Mis- 


souri is an important cottonwood state but it is not 
embraced in these reports, though we hope it will 


low. The reported stock of oak on hand in Indiana 
was 16,500,000 feet agaist a cut of 53,000,000 feet. 
This indicates the shipment of much green lum- 
ber. In Ohio the stoek on hand was 17,000,000 feet 


against a cut of 60,000,000. For Kentucky the stock 
was 17,500,000 against 58,000,000 cut and in Arkansas 
18,000,000 against 66,800,000 ent; in 21 - 
(00,000 against 61,700,000 cut, and in Mississippi 11, 
000,000 on hand against 33,000,000 feet. The 
tion is practically the same everywhere throughout 
the oak districts, and even a worse 
stocks is to be observed in the 
Carolina reports, elsewhere given. 


Tennessee 
eondi 
situation as to 


Virginia and North 


In the eight states 





named the eut reported to us was 342,930,000 feet 
of oak and stocks on hand of only 101,576,000 feet. 
This meager stock is largely green and gives full 
justification for the firm feeling that prevails in the 
oak market. 


In poplar the figures of stock on hand are signifi- 
cant. The statement of cut and stocks for each state 
is given in the summary table which follows. In 
Kentucky and Tennessee, which are the leading pop- 
lar states, the combined stocks are than one- 
third of the product of last year. 

In gum the stocks are light in every state, except 
Tennessee and Mississippi, and in these they are not 
heavy. In these two states the stocks are about 
one-half of the product and in the other states about 
one-quarter of the product. This is accounted for, 
perhaps, by the fact that gum is manufactured to 
2 considerable extent for export and for domestic pur- 
poses which require thorough seasoning, compelling 
the producers to carry the wood in pile longer than 
they otherwise would. 

The bulls on the cottonwood market will find ample 
justification for their position in the figures we give. 
Stocks run from less than a quarter to only about one- 
third of the eut of the year, except in Mississippi, 
where they represent about 40 percent of the stock. 

If it be in order to draw conclusions from 
these figures, incomplete though they are, it is that 
hardwoods are in a strong statistical position from 


less 





some 





The above figures, as is shown by the summary table, be another year. Not many years ago Arkansas was the standpoint of supply. Reinforce this argument, 
include separate reports for poplar, oak, ash, walnut, emphatically the leader in cottonwood production, as we may, by the probability of a heavy demand 
hickory, elm, gum, cypress and cottonwood, with closely pushed by Missouri, but for a number of during 1905 and it will be seen that the requirements 
woods not specially enumerated occupying a column — years the center of cottonwood production has grad- of the year will draw very heavily upon the new 
hv themselves. ually been moving south, as the timber in the old stoeks, and should maintain the market in a strong 

It should be stated that the cypress figures reported producing sections between Cairo and Memphis has position throughout the season. Last year was not 
are those from mills whieh cut hardwoods chiefly, no heen eut out. entirely satisfactory from the standpoint of demand 
attempt having heen made to secure reports from Stocks on Hand. to the hardwood producers, but very generally they 
cypress manufacturers. . applied the remedy which is in their own control and 

The ‘Other Woods’’ include some percentage of Although stocks of hardwoods in the states here reduced the output. The result is seen in the com- 
pine, though whenever pine was specified it was left considered are a little larger than a year ago when mand which they now have of almost every depart- 
out of the totals. the reported productior was less, they are still very ment of the hardwood business. , 


Hardwood Statistics of Ohio, Indiana, Kentucky, Tennessee, Mississippi, Arkansas & Louisiana—1904. 





SUMMARY OF MILL PRODUCT AND STOCKS ON HAND FOR 1904. 
Oak. Ash. 













































Poplar d Walnut Hickory. Elm Gum. Cypress. Cottonwood.)||Oth. W is 
M. feet. M. feet M. feet. || M. feet. M. feet. M. feet. M. feet. M. feet. M. feet M. feet 
STATE. Cut Stk Cut Cut. | Stk. Stk. Cut Stk Cut. | Stk. Cut. | Stk Cut Stk Cut Stk. Cut Stk 
Indiana . tes 192} 4,157|| 52,972 471 
Ohio 37,991) 21,095) | 60,62 172 
Kentucky YN, 209 24.982 57,843 96 
Arkansas _b.4o4 { 1. 
‘Tennessee 712 247 
Mississippi 7.745 a 93] 12 
Louisiana ‘ : P : Hoa 2,00%f ... WW 
Totals 1904..... ae re rere rer ree . | 260,245) 85 9911! 18.803) 2.8491) 
| Poplar. || Oak. \| Ash. {| Walnut. Hickory. Elm. Gum. Cypress Cottonwood.|| Other W'ds 
| M feet i} Mfeet. | M feet. il M feet. M feet. M feet. M feet. M feet M feet. M feet 
. MILL OWNER Cut. | Stk. Cut. | Stk. || Cut. j Stk. || Cut. | Stk. Cut. | Stk. Cut Stk. Cut Cut Stk Cu Stk. 5 Stk 
Albion—B. I. Craft... PE ee ‘ oes seseeeeee| verses] ceeeeet| cerese| coerced] cere s| ceeeee SRR eee | eadkess BEY Fea - . 
Arcadia—Wesley Shaffer .....--.-- dente ounes elena 5 eee SOE conses _5| - ¢ 12 5 "his Oy 
Argos—Louis N. Schafer ....... Man easiy wien Regeusauwdraangades 100 15 950 50} 35/) go...... 9 ino mao ho Lb ke ee ee ; 
Attica—Galloway & Clark.....ceeeeeeeeee ener erences ; BDO] cc cece|] cocese Acces | Ties. oa a ign 50 RT | (ae 
Auburn—Thomas & Kessler........:+e0+s0+0ee0+ 10 ea 100) ..--. “oi Medici | ee. Geceere 25 200 600 1 
satesville—Hillenwand Co. .... $50 1%) 1,000 1 ees eS | sued 200) 100 
Bloomington—W. A. Fulwider. 400} 80 500 40 50) eee =]] a eee 40 20 2% 8 
- William H. Johnson 0 ' 1) a) 15] 37 3 2 10 4 1 ~) ° ; 
Brownstown—Smith & Schroyer..........ccceccceccceceeeceeces 20 , Pere 2d : ) + 
Buffalo—Frank W. Miller a rcwemaae cant ecweweneews coh otatenl weeae : veces] socece|| cooece] ceeeee ea ee . AE bi | ao! eee 1x 
Burnetts—John Strasser .....-++0.++- Siacdeeerensseereveseeecs 20 5 118 50} | 10} 4|| 6 3 eae 40 10}! .... : . ms ; ; 100 
Burlington—J. P. Smoker.............+ én “n Son 5| 2 DE dduand a 2| 6 3 SeE! peeks «eee ne 
Camby--W. H. Sanders & Sons akeamadaaa ws we eae 10) ... 30 10 20) 3 15 ; 2 40) 25 ‘ ; 50 faaty 2 : mes 
Connersville—W. H. Sherry ......-ccessececeesevers Mee 20 12 40 2 25) secves 15 5 20 8 i eae | ait ’ é ‘ é 7; 
Corunna—Reynolds Bros. . paiiiraioe ade waitaein “| manure 75 73 75 13}} 10 2 1¢ 410 4 1 ( ) 
Deer Creek—J. H. Wright. EEA ROS hee Castes ‘ iecenetl ee OR incase 3 25 50 3 > 
Deputy—Charles E. Nay........ vide aetna cas 20 OOD ccccncdl sncecch ccooeslh swaeks nn 5 
Depaun—William H. & G. L. Rathrock. . 60 20 . Wereees : : 
Dupont—G. W. Graston so cccscccceccsececcriscse Wiceawarenen. 25 15}} TF asexs 5 1.000 a 7" 
Evansville—Clarence Reitz Sons Co. ; <elh saudnel cougeat Pa P- - o= *, 
<May, "TNOMPEON Ge THAYER cc cicceccsnccssccceccscnvsusenes 1,000 500 3,000 1,000 100 0 70 4 : i >: 
—- EOOTUBRRE BEI. COiccccccccnvacccsecesesenees 540) 625 1,915 5% 1.282 g ean 
POmsaaee Ue MRED, db cacevabdasicednescaccdsudvaseusouveeer 500} pal wees : 
Farmers—Licking River Lumb¢ Sea SASMNEDLEESEE Cac ewenme’ 500} TEL Caeedel CoccaedD soccdal saceas 650 5 | Ee Pee ae 2 
POPCvinio—Eiemey GF: AGW. occ cviccncisccescticcuscsvecee 20) 15 10) 20| ....-- 80} 7 Ss x 7s 4 
Fort Wayne—Perrine-Armstrong Co............ i 5a 70 2,040 | 195 40 240 120 120 6 40 8 8 90 
(Ms. also Indianapolis and Lafayette.) j } 
Fulton—John W. Louderbeck ......... emme eee’ , - 1 1} 300 70 : 1 8 4 ® 1 8 : : . { ; 
(ireensburg--Edw. E. Dales ...... ‘a : 0 x 300 100 au ! : 25 =o 25 10 25 pe 1 . 100 * 
Green Castle—Thos. Baune . sieaae REET PLOT ree y: Loo 26 1,600 | 0} . 4 1,500 ! 0 ‘ 100 
CK. His BOrne py cc cccoseseciecs F wee Sewn hg aor orale 100 250/; 2,000 500 100] 30 100 65 150 0 13 13 10 i ; , 
Greenville--J. W. Briscoe ......... ea a aa 0 «ft | were Le anda all ff : 10 3 ‘ 
Gosport—A. J. Sanders & Bro. (M. also Whitaker)........ 100 125} | 125 75 ere | “40 20]! 20 10}! 4) 20 : ; 32 ra 
}lamilton—J, VW. Russell BRP ES Ns IST Se AS SO TR ' Sal 50 5{\ pees | eee 1} ” One ree 1} 
(Continued. See next page.) 
Abbreviations: 0-—Other {nformation, E—Estimated. §Did not ron jn 1904 New mill s 
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Hardwood Statistics of Ohio, 


Indiana, Kentu 





Hardinsburg 
Hanson—J Pence si 

Indian Springs—A. M. Faris 
Jamestown—E. R. Richmond 


Henry & May 


Ss 


Jasper—Jos. lL. Eckstein 
Lafayette—Frey & Reiff Co 
La Fontaitre—Peabody Bros. ,Co. 
aGrange—P. N. Strop & Co 


Joe H. Davison 
H Phillips 

KE. Ely 
Hinton 





| 
I 
Live 
Lucerne—H 
Madison : 
D Ss 





Maples—Cotter 
Mays—E I. 
McCause) 
Mitchell 
Milan 





& Co 
\iken sak 
Wells & Taylor .. 
Wm. JI.. Brown 
] 


Jas Stites 





Mohawk Lumb« r C 


Mohawk vu 
rgantown—L. G. Karst Lumber Co 
t Vernon—J. H. Moeller & Cu 
ci Kerby-Wood Lumber Cv. 
wberry—W. D. Killian 


Market—W. 
Middletown 
w Dalestine 
Ninevah—J M 


Childers 

Schart Bros 
Geo. M. Waters 
Works 





Oakland City—Simon-Creother Lumber Co 
‘acoli—W. S. Tindall . 
iileton—Geo. A. Phipps 
eru—J. W Jacobs & 
ierceton—J. N. Bryan 
Crane & Son 


‘leasant Lake—J. W. Goodwin 
Robert Anderson 
W. H. Whipple ; 
rinceton—A, B. Nickey & Sons 
Rushvill 





S. M. Poston 
Santa lause—W. R. Zwickel 
Scottsburg—C. C. Elvert ......%...... 
Seymour—D. Hern & Swain Lumber Co. 
Shelby—M. J. Ahlquin .... 


Sunman 


rrinity 


Talbert & Hallraith 
J. A sneer 
Cc. 
-eburg—Cox 
n—J. W 
e1 Swain 
estfield 
ile—Yale 
Chas 


Brewer & Son ‘ 
Karmin Lumber Co 
Harrison Jones 

Lumber Co 


Meeker 





Total 1904 
lo 


tal 1903 


1s OWNER 
Russell . 

rside Mill Co 

i & Roberts... 














or & Veneer Co... 
PRC Be C50 nin sinvicsien ins sesetesnes 
C. Schaffer........ 
Allen B CO..0...sccccsvcessvwcescecovceece 


umber C¢ 


H L 
E. Mills. 


I 
ard seeats 
iam I. Barr 

ber Co 
y 


ill 





Oak. 
M. feet. 


Poplar. || 
M. feet. || 
| Cut. | Stk, 








|| Cut. | Stk. 

















Elm. 
M. feet. 


Stk. | 


Hickory. || Gum. 
M. feet. || 


| Stk. || Cut. | Stk. | 


M. feet. | M. feet. 


| Cut. | Stk. |] Cur. Cut. 


Cut. | 


Indiana—Continued. 

| Ash. Walnut. 
' 

| 
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Sees i eee 
“nae 111 | Baginis 
siierats 749 2,289 471 5,065 S64 3,175) 1,264 766! 1,746 
46 3.104! 726!! 6,519 348 7.265) 460 | 
OHIO. 
Poplar. Oak. Ash. \) Walnut. Hickory. elm. Gum. 
M feet. M feet. M feet. || M feet. M feet. M feet. M feet. 
Cut. | Stk. |j Cut. | Stk. | Cut. | Stk. || Cur Stk. || Cut. | Stk. Cut. | Stk. Cut. | Stk. 
“oO 5u 5 At) | ers are 30 BU 
200 100 1) eas se} vi LUE sre cited Oe SOR (alceda leat eet we 
oy 2,500 100 30 20 10 10 150 2 
25 50 is ; 
”) AT) EBL evans 41) 
uns tis 20 aicie 10 a1) 
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i siwee 10 5 mavens 
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‘ . or 10 30 PON esacccdl onenst, as ces 
25,000) 12,000 100 10 50 10 100 So 
weenie 4) 
60 10/| 1,000/ 100]! 150) 251) 60d 5 
yO 
260} """£5|{ 10,000} 1,500) 25} -10)) 5 oe 
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_ MILL OWNER. 


KENTUCKY. 





Oak. 
M feet. 


= 
\| 


~ | Poplar. 
| M feet. 


] Cut. | Stk. |j Cut. | Stk. {j Cut. | Stk. 


~ Gum. 
M feet. 


Hickory. || | Eim. 
M feet. || M feet. 


i) Ash. |j Wainut. ][~ 
|| Mfeet. |} Mfeet. || 


M, feet. {| 


stk. {| 


Cypress. 


M., fe 
Cut. | 























et. 


Stk. | 





Cypress. 


M feet 


Cut. 












Stk. 





Cypress. 


M feet. 











Ashland—oO. F. L. Beckett & Co.... 
Ashland—Keys-Fannin Lumber Co 
Ashland—Vansant, Kitchen & Co. 
— W. H. Dawkins Lumber Co.. 
§Barrellton—J. A. Barrell 


(Mill burned).. 








2,000} 
4,000 


500} 
500! | 











|] Cut. | Stk. 
1] | ee Ware 




















BAD. ION, oi oviissccccsiveccdceésocssstacctcesececceescssese|  Besscened) OO asecceth | ML Sesheedl wamaclvacwcsst) Sp rncRenh) aa ecied) anvevs 100 
— Smith & Reed.............. ee (me eercosy | iim, | Wer srsrs | ieevrpites teers) 1 [Petros ramgnees | Mame ee | | 
Boxer—Frozen Creek Lumber CO..........cccceccesccseccscccscese) SOO} 200]] 1,800] 1,100]| BO] .....-]] ......] ...-.-1] SO] .30)]...... | 
Browne—Center Lumber Co.. : 
Brunswick—Moore Bros, ‘ 5 axneecis Septet ceive m 
3urnside—Kentucky Lumber Go. (M. also Williamsburg) . 
Burksville—J. H. Richey... Peseoestsaeseeks eae amaes | 5] 4) 20 10 
Se FARO MTUER: cciewccsswnsece nes ones A apiniaaie abi eer, mene’ | Rewer igre not- Py 
Rurnside—Chicago Veneer Co...........-¢..2000+5 3,000 i , {| «I ee. | arco ee ee | 
Campbellville—Campbellvills Lumber Co 2,000} 4,000!) 4,000) 6,000) | “|| sae | URE Ee Parr | 
Carrollton—Adkinson Bros, Co0.........seeseeees 1,650] 200|| 2,000} 850)| .. J ceceee | | 1 | | | 
Centertown—G. W. Sallie.........seccseereeesery Bi casiees | 75 30}| Ho ssisees | Se |! | fi-asiweres | 
(Continued. See next page.) 
Abbreviations: Q—Other information. E—Estimated, §Did not run in 14 {- New mill. 
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Hardwood Statistics of Ohio, 


MILL OWNER 
Conway—William Wren eee 
Crab Orchard—A. Bb. Bastin 
Dorretts—QG, Meyers “oa 
Donansburg Davenport 
Dry Ridge Simpson & Son.. 
§$Dunmor—J. Hinton Sacietmuerts 
Elizabethtown—L. ‘IT. ‘'wyman 
Iarmers—S. B. Reese Lumber 
lat Lick—J. J. Prusiful..... 
loyd—Burt & Brabb L. umber 

Ford Lumber Co.. 
I’rankfort—Kentucky 
I'reedom—Ader Britt 
Golo—W =e ew 
Grays—J. T. Gray 
Greenfield- 
Guston—W., 


J. 
Perry 
a 





NOVAS co <nee 
River © 





Poplar 











ree Dewberry 
Shumate.... 
Moon 
A. E. 
L.. Clore 


W. 
Pp. 
D. 
Haley’s Mill 
Henderson—F. 
Hickman—Ben G. Hale 
High Bridge—J. D. Hughes 
Hebron—William R. Rouse. 
Hyden—J. W. Johnson... 





Mullins... 
& Sons 











Island—Culander & Draves. hes 
Jackson—Ohio Valley Timber Co.... 

- Samuel EF. Patten. ‘ 
KXnottsville—M, I. Herd Sie ; 
ebanon—Lebanon Lumber Co.. 
$Lexington—Hodges & Campbell..... 

2. R. Spotswood & Son....... étacus 
SUV TRO Ee BONG... siccccesntesvccvuncss 
Lebanon Junction—John H. Collins... 


Lisman—Mitchell & Dunnagan.... 
Litchfield—R. Dinwiddie & 


.) 
lLivingston—Bowman & Cockwe 1. 














London—D. C. Edwards. 
- Db. LB. Murphy & €0s6005 (tdheneewss ons 
Louisville—Louisville Point Lumber Co 
Madisonville—W. Ex. Gatlin.....ccccccccccscvsccveseecvcusers 
-L. E. Littlepage........ errr 
Mannsville—Punyear & Peterson 
Maysville—D. Sam White 
Mintonville—G. W. Jasper.... 
Mitchellsburg—J. F. Montgomery. oundens 
Morehead—S. M. Bradley 
§SNabob—E Quigley 
Nelsonville— Doughe rty 

-Roy Lumber Co. (M. also” Finecoe). have pGakenkenes 
Oak, Hill—Milford White easerine 
Oil Center—James T. Free man. ‘ 
Ottenheimer—Charles Ensslin 
Paducah—J. W. Riglesberger. 
Pardwell—Dunbar Mill & Lumber 
Petersburg—Dering & Frank..... 
Port Huron—Rathburn, Scent & 
Pouder Mill—George Shannon ...... 
Pratt—Ed L. Watson , 
Princeton—lorest L. 4 Rein face ca. acted 
Providence—Hunter & Skez wington 
SRockford—J. W. Todd. 
sacremento—Pratt-Worthington 
Somerset R. Longsworth 





Sturgis—Alloway Bros, ...........++: 














Youngs Creek—Steinman Bros, & Co 
Waitman—Waitman & Woodward 
Webbville—H. N. Fisher. 
Willard—Kouns & Watson .........ceeceeees 
Williamsburg—Kentucky L umb er Co 
WOOGMEET Oe. A. ROWER oo cnics ccnwscnccrccundccbcescesusces 
TORRE BOC8. 6ccsicncis 
URE. WOU, cc scccckevens ccatsevecncasntaeeawasssecnvepassenes 
MILL OWNER. 
Arkansas City--Kimball-Lacy Lumber Co.. 
\ugusta—J. M. Soule & Co.. - 
\uvergne- ‘Auvergne Land & L umber “Co 
jaldknob—M. H. Davisan ..........+++- , 
Bard—Joseph L. Mueller ......... 
Be On enton Lumber & Mfg. Co......- 
D. Brainard Lumber Co.. 
Gieniia —Cache River Lumber Co.......... 
BIACKton—W. A. CRISDAW ooo ccc ccccccceccscesccracsece 
POND Wi «. EME: cacccess tvcasavenens 


Burne—Yeager & Hartley 
= lytheville—Little Lumber 
Brinkley—C. C. Shaufelbe 
‘abinet—Graves & Pate 
arlisle—Raborn Bros. 























( 
( 
( 
( 


( ‘ollins_—W. e mies 
Corning—Black & Arnold  caebe 24 
Corydon—James A. Watson.... 

Crossett—Crossett Lumber Co.... 





Dell—W I. ROSH... ccccesecscnse a 

Dumas—Davis & Reeves Lumber C 

Empire—Empire Lumber Co...... 

Esaw—Fourche River Lumber Co 

Fayetteville—J. H. Phipps Lumber Co.........ccsceseeccres 
(Ms. also Crosses, Combs, St. Paul, Dalton, Pilligrew. 

Gifford—Stewart & Alexander 


Gilkerson—R. L. Stringer. 
Gleason—F reeman Lumber 
rarner—C. E 
Grady—®. L. 
(;reenForest—White, 
Greenwood—J. H. 
fammett—Bailey 





COvces 
e, Russell & Co... 
Rosenbaum 
Lumber & Manufacturir 
























Harrisburg—Stone & Son.. 

Melena—Helena Hoop & I jumber Co........ 
Hensley—William Farrell Lumber Co...... 
Nigginson—Beicher Stein Lumber Co...........cceeeeeeeees 
Howell—C. H. Watson & ee... 

Hudspeth—F. J. Ellis Co. 

Humphrey—Crenshaw & Cathe 
Jacksonville—J. WP Sc ccdvcesnnieerenaclecisactnks ws 
Jonesboro—A Be NNO v6 ceiecceranweradetedaaas 
Jonesboro-— rton.. , 

- Barton Lumber & Brick Co.. 

-C. > COMOUCG Ge BOM ccc cc nace 
Judsonia—J. C. Johns n = 

- Red River L. T. 7, 

Kensett—H. C. Hedrick 

Knobel—J. C. Schuucker 





Lamsing—Edwards- Fair 
Leachville —Leach-McN Jam e 
Little Rock—Ferguson Lumber 

Arkansas Cypress euenate Co a 
I endene Hines & Pless . . 











ROS MERON earn Nice ra beta t ech awh es ceive ee ee ie anaes ke paaeene a wees 
Luxora—J. T. Hollenbeck.. 
Madis Watton Brick Co. 

ihe. SU WORE OR ONS ee cut vo rweh vngeueeyaneéds 
Magness—Magness Ginning & Milling Co....... 
Malvern—Wisconsin-Arkansas Lumber Co 


Manila—W. P. & R. King 
Marianna—L/ Anguille umber 
McCrory—George Hillemann 
McRae—Pope & Sloan.......... 
Monette—Steve Brooks 
J. M. Hudgins.... 


L. 








Abbreviations: 
























Indiana, Kentucky, Tennessee, Mississippi, Arkansas & Louisiana—t904. 


Kentucky— Continued. 





| Poplar. | Oak. {| Ash, {| Walnut. || Hickory. || hi Gum. || Cypress. ||Cottonwood.|j Other W’ds, 
| M. feet. || M. feet. M. feet. jj M. feet. M. feet. M. ot. M. feet. M. feet. M. feet. No. M. 
| Cut. | Stk. || Cut. | Stk. jj Cut. | Stk. || Cut. | Stk. Cut. | Stk. Cut. | Stk. Cut. | Stk. Cut. | Stk. Cut. | Stk. Cut. | Stk. 
aM) aa 300; 
Ww le 200 aT 
er 5 of 
” “40 
yt eee 
200 1 7D 
ae 3. lw Se eacuss 
eee EGO) sseens . 
S$, 000 1,000 t, S00 
1K) oO 250 
250 





1, ' 

“1000 | 
| 40| 1 
| 2,100} 5|} 
| 2,000)" 400)) 

1,000) 500 


4,000 1,800) 














































































































0, 210 
ou , ese 
SOU 0) > 410 
C erree E + 
2,500) 1,000 300 100 
100 5) 300 7) 
a) . 10 
60 5 4) re 
Soe 400 300 
300 ri) 7) a0 
art) TOG «eS Sv cca cacanedl dcidiccl adkaikacdl ecdicaalk daccactt - See 0. Seti‘ mS) OC EE eed Kawa Seesadl sccaedell aucune 
2 00) 500 100 4) 
30 
on ao 10 e 
7 wl) 150 75 
1,500| | 100 500; 200 
yw %) 
70 aD ensnasll adcwedh ckddeall acakaah auacccle on caleuhy sauce sell-suuuadl saccade wiaudal cqcasuth wacees 5 
P > 10 OP cdcedall: eascdal ecouadell esacas 
ROOD ceccccall cececall cous scl sesceed ousducll secvdal dana aecavel waccecll onaees! easeentl) eouuce 
200 eh] eeeeee] eoeecel] coscce] coveee!| eoveee|] evcece|| covcee|, coseee|| cocess| sovecs 
O00 3,192 4 F a aaeshE ccoass maid 
20 10 200) a) 5 20 10 200} | ee 
17,563 153}} +83) -:142)| 4,196) 721 605 
see 9.680 128|| 1,890 po) a 
ARKANSAS. 
| Poplar. {| Oak. M1 “Ash. ‘|| Walnut. Hickory. | Elm. Gum Cypress. ||C Cottonwood. ||Oth. Woods. 
M. feet. M. feet M. feet. {| M. feet. M. feet M. feet. M. feet = } M. feet. 
Cut. | Stk. Cut. | Stk. |} Cut. | Stk. || Cut. | Stk. Cut. | Stk. jj Cut. | Stk Cut. | Stk. ( ut. Stk 
7 100] .....-|} re | SR GR | ER gaayer! eRe! | a : 
FE che SselE cncccch cucossll ©6208 ecuces | 100} 1a 
Jevoealp SR Sesceslh eacccal cocnesll Oh eassuc waal 
fo | eee aus | 
col] coccee| cocecel|] coccce| coccce|| coccce! cocccel|| coceee SO aciceuall aendeel ceases > 
212 i ae a ee Pee erere | errr eer 6,72 §28 
GE GRE BWSR S64 Séccned seccnald cosucal seacceld sisacsl eccaeshh ecceadl eadecdlt Scadee) acceeule adeeus 
Nea 75| 1.00. GIN senaes Re 
40 10 a | Breer aes 25 ) 
51 20 150 > Ou) 
500 300 A) 500 To ed 
eocece . 1,800 . eceses eeeee 
100 10 $n) 0 5 ») 
HES GIG sc caval wcccsee snsccolh evcacal socacall ocnacel cacasall eaesoal cocuaell deadael audacaall secadsl saaeaa 
DOPE cacenell svxces! ascceulh seckeal coeesell acdaaatiaedawall avadest exweeell aacans 208) 
75 5 Se) 3 BR fndcecl ccmacell concosll. GC abecdcacle © 2 eae cee = 
eeeees 20 ows ences 2, OH 350 
“ovens 20 200 uddanenl waqsas 
secesell OOM.” MES” Wl aies oP icceriiitccsdl are 36) "30 core “al call dak “i 
soar lerkie eon 2,000 ree | 
> I | H | ceacasll acdecal acecdull souceal acddcqlt aeuadel squasell acucsaly ecaces 
| | 2) 1,000} | | } 
Svavuol} cseeeal seeecullcconcel sacacsll’ | GENE) audblasaccel seeaeslD as rer age ae ‘a 
. ereeee mae 
Sees pokes | Me Lager | See: sooec kup) Heoneer!, Cowes! Camean| | poneel eee | Geer pO ae aaaues 
200 40 
in: 1500) "300 “aa a sao) 7 F5e 
cee 2m) 
esaral aaaes a | SR Bene oe 
| 4,000; 2 000 
eetees 1,00 
ee gas nee ; 400 10 
Kcvousel opaceell costal (GMDwevench |. /MUEDibwdecdE cauncell Gecatan >) GiMlansaen aNadeamn gades 200 . 39 2 
300 
pene | Sees: ee Pit 20 
aa 20 >) 5 aK 
ecccce|] eosecs 100 100 
susase 100 : . 
$06 1,136 4 4 776 5m 
suuaeell esaceah adddes 3,500 6 1™ 40 
wee ee] ee eeeel) ewww eel wo eeee | awww eel wee eee,) eee ee) we weeel! weeeee 5, ON 
| adaenel axeeee BEGe dacces 
cocece] cocccet | BODY GF cece eed cccccey cocece] coccce|| cocccc] ccccccl? SUF ccccce 1 10 mL 
: OOP | DIRE picancl pccccoll neces) ccconsth Sucuncl anstesll acacuel sasaaclh sasees , 2 
58 
al 1,700}} .... eee eae 
.! eaueell 500 " 
| 167)| 354 415) 36 165} 100 
A 1,000}| .... Poe 
! | TOGA ac case] cecal ceccical cccccu]h eccccel oecaccld, encscel aceceo!) acceaual uacuesls caceees «ones 
! ' ! ! Fe 1.000 
<aees | eeeeeel 0 sw 490 Oy} 3 





See 


(Continued. 


next page. .) 


O—Other information. F—Estimated. §Did not run in 14. + New mill. 
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Arkansas --Continued. 































































Poplar. Oak. Walnut. Hickory. 11m. Gum Cypress. Cottonwood. |/Oth. Woods, 
M. feet. M. feet M. feet. M. feet. M. feet I. fect. M. fect. M. feet. M. feet, 
MILI. OWNER | Cut, | Stk Cut, | Stk. jj C Cut. | Stk. || Cut Stk. |} Cut. | Stk. || Cut. | Stk. |) Cut. | Stk. jj Cut. | Stk. || Cut. | Stk. 
M Wa Surt i Gra. C MIG veminna] weavitell suing wexekslt owagae i 15) 3] | 10, ZUNI| 63 Ih 
N D. I 1 | BOE wet etlh scaess) ceises 109 ra | 
Nt Hogue |} of OL] aiccscvl Suenes tl a cinw ell wood 150) 20 
V jf. R. Hol MW) | 
\V roM 1M) 
W. H. Pa rc SAE OTP. Succ ae eaedh ea ace wleaaiedhiaematedl acral tow mascara eee Meena ET a ealet adie ase | In 
I S. & Son : 
x Man ° ) SDM 
r ¢ 1a 1,000 
\r n Luml out 
nber . > Oe 
{ 1, 000 
100 
600 
Tie 
«* Mw 
I yn RU) “SRNL, ov peseL SCANS cecuaed axtecdall saneeal Meckekd acwesih maao ehh sauce asoume 
SPO) SOO coansel caevon th incert ancwastt seenbed Guaaesdl <a<tvol Reetucll anieeel weeks 
"0 
: 00 aes 
BOG) ‘MN icascab wasnee th sc scacl Aceavsd ll oavuev bcs ce salh ae cneel ae ces ewiaeyl Cosmaes 
\W . 
\ oot 
\\ 1) 
W 20 Roe 
: : re | 1,008 
Wi 1 WOH AD daveg ed reser KkaeGedl aoNeed aeiceRtiowemasd’ aeeeeelp  — Weel eeeeule ne 
KA" > ‘ 0 BUG), AN alacand apehetNsutnciall alesecacll dre tec li Caneone Risteka eel otto e tine PROM aemene i 
5 LR v son ‘ WO. § Soll sees-ch cancel “COOL Grescelll ocavacd waotall Seeeseh Geteweetl wean ee nosey | 25 
6,454) 2,059] | 66,765} | 33,019}| 21,635] 
Poplar. || Oak. {| Ash. |} Walnut. || li Elm. {| Gum. | Cypress |Cottonwood. ||Oth. Woods, 
M. feet. || feet. || M. feet. || M. feet. || || M. feet. {| M. feet. ||' M. feet. | M. feet. M. feet, 
Mi { Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. Cut. | Stk. |j Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. 
\ Long branch). 1,0 BuO | BU] | ccecce| covcce|| cooeee| | eeeeee {| | | 
\ ( ju 150 mall wasaee \ | 
S Sek 3d} | 
| M. I. Benson & ¢ . oo) 100} | : 
~ Jol D. Young ‘ . P Lu 00. 15| 1] al. 
I lle—Bomer Bros, (M. also Woodvillle & Warrenton) wn) ( . 10} bE scesesf ~~ BOP eects cecsced aeaenedd OCR cereal? “OUEE wacecell] GOP <avcasdl ovuece |. 
R. W. Ha n a she ont 150) v 5 20 acer ae 
M n, L Wil Lumber Co 94 #24); 1,: 823 9,8, 4 
J s ' om s1G}, 1,100) 74 | Re | 2,400) 1 
Vist | PT) 3 20 : m Frag 
Mr TO 60U 1) | | 
I M on LION ccsosl] BO anwace ad 
u Wil il n Lumber ¢ J eeceee|] 20 eee 
rey i n & €o 690] 600 100 50 
Gran & P 1th) 1 30 40) 
J B. Hudson ‘ 1,000) -{| 1,25 < I]. 
I M. Jo & Sor ok) ” 1) Bs P| ee 
1H. Mer I ( we “ie 50 20 — a | ee 
Snodgra & i $000 au 1,000 noo 1 F | 
( Randle & Ire e ‘ 15 20 g 
n Lumber ¢ 1,250 750 200) Ht 
oT. Le bu, maT) 340 60 . See d ccuwad| pevsame lhl saeas alt axenaellamenirececcnh  MeaUp tvcnce IINGet oa tle e One umn eta tai ee 
0 700) =43 i mi 200} 160 
io (ths ho 20} "y | Su a1 
| | | 
t oe . | 
§00 100 MK) 
0 150 YOU 
) 50 as AD) 
yu ny hu 
100) 9 
600 00 
100 20 50 
a Ho | 100 
shat 20|| 300 
i i iW 
: rm lin) 
- Parks Bros:, Drewy 8 CO. o..cccecnavcs ove teeee sosenesasstesvaced a vanaiel eee. 250 
Gre ee ot 
me wo so Daw | 
H ye) 150 Suu } tod) dO}! ...... 1,000; 500) | | 
H 5 z | eetere es | Berane iris {| Bi icnesien | eveaee ] seeeee {| 
| ‘ 4\ Sane Pi | eRe | pt Matai olncs {| 
15 7 150; 160 6} Ee eee EES | RRS EON van SN RO I eee n| cece cath eanazel eoecas 
- | | {| 
i HO) Sa) weal \] 
Hou 200) 400) ae ‘: 
Hius 3,000 300 | 
101 - ‘ Eee 
J k ‘r) 0) 0 GOO 250 3 
Ma “ DO 1,000 OK) WwW 
hi a) : 400 ; 
2,250 5 2 250 1,000 
le ‘ 100 1) ec | rere iret Merten} banner 
1 S rt tu PHU mM 1 
1 11K) 50 5 ay 
D 5 100) 
t 1,500 R rt) 
600 vow 25 














6, 











lis—J 
juatchie 
i i 


Creek 


& Sc 
Milbrandt 
Adams...... 
Ould & Farbes 


Sharon 


Sheil 


Abbreviations: 

























ees | 
aoe) Sees oe. (San), (ED. OME, waged aiccitee Gh deceea aaa yah ee cowed Gucssdlb avusealon recht cl cewuldeasus 1,025! 1,490 
120)! | | «+. 
ee cee aie 
| {| 90 “a i ee 
oot i alae 
100 | 
7,000 ae Goel eee. aes, OR SB nccncal wcepnadlt saute meatal es caacl Geass 
3,000} 1,000] 750]] 200] + 100)} = 75! Ss 20} «Sa! at! «= s150]—250}] ~—s50] 00)... sce. 
2,000 4, 000) 
1,600! | 100 
23 60 1 5 
325 30 Od tecicee | 
1.514) (nh 12a io 
100 200) 125 1”) 
500 pate ; 
50 19 10! . 
Sn Ea { 4,000 ee SF 
15}| 225) SUG séseens ie 
3,000 “s peas w siniell| isivinierve 
ee 500 SOO 100] 
M\! 201 ee | 
250)! 50 20 | 
1\{ BOT sine | 
-{t 70| lf 
5 100} At) 
ae | ae =e, 0A 
10} | 800) BOO sieves ie 
| 650} 120} ery | 
350! 3] 
1 ee | 3] 
nwines er 83)| oe 
75] } 150} 100|| 25 


(Continued. See next page.) 
O—Other information. E—Estimated. §Did not run in 1904. + New mill, 4 
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Hardwood Statistics of Ohio, Indiana, Kentucky, Tennessee, Mississippi, Arkansas & Louisiana—1904. 








Tennessee-— Continued. 


| Popla.. {| Oak. II Ash. it Walnut. Hickory. klm | Gum. Cypress. Cottonwood. |;Oth. Woods, 
| M. fect. || M. feet. || M. feet. || M. feet. | M. feet M. feet. M. feet. M. fe M. feet. M. feet 
MILL OWNER. Cut. | Stk. |} Cut. | Stk. a Cut. | Stk. || Cut. | Stk. || Cut. | Stk. {| Cut. | Stk. || Cut. | Stk. {| Cut. | Stk Cut Stk. || Cut. | Stk. 
South Pittsburg—Haskew Lumber Co............ a, es 3,000) 269 | . ” 
Sparta—Eastland Lumber Co............+.- ‘ kane cewdul ocsrns | 
- James McConnell & SOM......eseceeeeeeeeees ‘ Kqatecenvech Konduee so emketl 
Spencer—J. J. & J. S. Crinkley... Rontenteetaauwes at 100 100 ree eee 
aC. Te TROORWIMI< 6s ccccnscscconcenes SUS CRESEREM Oee aa ee eviaehwree 100) w 50 75 
Spring City—Spring City Lumber Co........ une eals aa | 
Starpoint—Matheny Bros. ......-..e...++. hivasene ae ‘ 20 2 80) 4 
Sunbright—Quintan & Haddleherd L umber Co ; axes | 250 SU) 700 9o 
Sweetgum—W. J. Boyers éacl 
Tellico Plain—C. A. Scott & Co.. 
‘Theodore—Theoddre Lumber & imple me nt aa as U 
TAZOWEL— J, We. BOSC cco ccccsciccccccccccccsccvccdocsovestevcesecse 500) 
Tiger Tail—Tiger Tail Mill & Land Co. 
‘Townsend—Little River Lumber Co. 
Union City—Askin, & Dircks Lumber ( 
Vildo—John T. Mc iannees ‘ cous nae tees 
Waldron—William Bowman ........ ecirad SOL. keanks P| en | Ree 
§Waldron—Rock Creek L umber Co........ aghc gunieenen a enol 100 eee 100} | 
Wayne »shoro—C. rhe eaanee 
Ww hitshorn—L. ‘A. McKinne WF cxkccnecusanesnsnas veRomaon Pee ere 20) 
Winchester—D. B. Hubbard Co............«+- wag snean amen SO; 15) | 
Total 1906. ....<. Bogert iano Geeta aaa Secewee wus Lo esee| 47,742) $2,677]| 61,694) 21,680]; 3,089) 1,18 
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MISSISSIPPI. 


{| Poplar. || Oak. {| Ash, {| Walnut. jj Hickory. || Elm. {| Gum. || Cypress. |[Cottonwood.|| Other W’ds. 
| M feet. \| M feet. {| M feet. | M feet. in M feet. ij} M feet. M feet. M feet. M feet. M feet. 
MILL OWNER. | Cut. | Stk. || Cut. | Stk. Ab Cut. 1 Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. Cut. | Stk. 

Alligator—P. I BED ccccacckukecsauceasas 2 | | | Z 
Byhalia—Myers —. 
Carpenter—W. A. Price. 
Choctaw—W. G Wolk .c.5s. 
Cleveland—A. J. Vincent.. 
S—B. DD, WAS. occ ccsncccccces 
Columbus—Hagadom & Louks...... ea ie 
Darling—Vanmeter Lumber Co . ee SeKwosh caseus ererr | 300) 300} | 
Pawards—Mat Cok & SOMNB.cciccccdecccccscccccnsscccsves eas 000) 300) | 50] 50} | 
PNid—J. HL. DOGP ec vcccecsccccscccceee Kee awe 80} 23) | weeeee| oe eeee {| 



























Kitzhugh—Wade & 
Gallway—John M. sby 
Gloster—George V. Gruy (M. 
ae ndora—E. M. Se hwarts tahoe \ Of eee ere 
ireenville—Paiecke-Leicht Lumber Co. (Various Mills). wea aenaoll 4 | 
Greenwood—A. H. Barrett & SOMm....ccccccceeeceee ee eeeeeeeeee | 2,é 650} | 
CGTAGGH WE... Fa. VOIR ONION a occ dicacicccasssceadeescnneans : 200} 10, 
Hfelm—Chicago-Mississippi Land & Lumber Co... 
Houston—W. S. on RseNimegesntwaacns 
Iula—Stimpson Land Co. . 
lLela—Spragins-Hist & Co. 
Moorhead—C, I". Peterson (M. 
Natchey—L. M. Dalgarn 
R. I’. Learned & Son....... 
Nesbitt—Wilson Lumber 
New Albany—D. H. Hall 
Phipps—John O’Brien Lumbe 
$Phillipp—John O’Brien 
Possumneck—A. R. Weeks & 
Russelville—Mat Cox 
Rye—Rye Bros. Se 
Sardis -C. M. Carrier & Son caeesy eeemas 
§Stambaul—S B. Spitler & Co... 
Seigers R. J. Davis & Son... 
§ Lauderdale Lumber (« 
| A PR re 
x -Turk & Boyd.. 
§Tomolan—Southern Saw 
‘Tutwiler—Bradley & Bacon.... 
Vance—E. A. Carleton..........0.s06 
Vicksburg—Anderson-Tully Co. 
Yazoo City—Thomas McGaw. 
Total 1904 









29,858} 18,035), 3,147) 1,760 


100 


sccccchcccesdk ee OS 
4,000) 2.0001) 


















i eer Sate erenay 745! 3,585]] 33, 38% 11,484|] 4,579) 1,773\| ‘Ib “di 931) 2\) 5.465) 2,199 | 21.920) Ti 9.73: .167|| 52.048) 20,680|| 7,707) 2,488 








LOUISIANA. 


| Poplar. || | Oak. | Ash. Walnut. \| Hickory. || Elm. || _Gum. || Cypress. ||Cottonwood. Other W'ds. 

| M feet. | Mfeet. || M feet. | ¥ . feet. | M. feet. |j M. feet. || M. feet. || M. feet. || M. feet. | No. M. 
MILL OWNER. 7 | Cut. | Stk. || Cut. | Stk. |] Cut. | Stk. |) Cut. | Stk. || Cut. | Stk. 

Atherton—S, B. Spitler & Co | 

Baton Rouge—Burton Lumber 

-Sam Hopper & Son 





Cut. | Stk. |j Cut. | Stk. |j Cut. | Stk. |j Cut. | Stk. jj Cut. | Stk. 
oi Pe i eee 








Bayou Sara—Bayou Sara Lumber S00) 00 
3olinger—S. H. Bolinger Lumber .- 
Cheneyville—Southern Lumber Co. 
Dunn--Duluth Lumber Co............ 1} } 
IKXenner—Sutherland-Innes Co., Ltd.. H . ; 
Shelburn—A. M. Nelson...........cccccccccces eeeee 110}| . 
Veneer—Louisiana Veneer & Mfg. 150}! D dwaceals was 
POR, MOE de de nace ccwesudavanvawnenees 400 





700 





not "ren in 19094. -+ New mill. 


Abbreviations: OQ—Other ixfonention. 





NORTH CAROLINA PINE AND SOUTH ATLANTIC COAST LUMBER STATISTICS FOR 1904. 


Tables Showing Cut for 1904 and Stocks in Virginia and North Carolina—North Carolina Pine Near the 
Billion Mark—Stocks Comparatively Small—Oak the Leading Hardwood. 








For several years past the AMERICAN LUMBERMAN in 

Lumber Statistics of Virginia and North Carolina—1904. its annual statistical review has been gradually extend- 
ing the scope of its reports to cover “additional states 
and woods. This year it adds to its previous compila- 
SUMMARY OF MILL PRODUCT AND STOCKS ON HAND FOR 1904. tion the states of Ohio, Tennessee, Arkansas, Missis 
sippi, Louisiana, Virginia and North Carolina. The 

| N. C. Pine. |/LongI’t Pine|| las tag | Hemlock. || Poplar. || | Oak. || Other W'ds. figures in regard to the hardwood states proper are 


|_M. feet. {| M. feet. || _M. feet M. feet. || M. feet. || M. feet. {| _M. fee given elsewhere, and in this instance we have to do with 































ST wpe a s - - . ‘ ‘ | Cut. Stk. r > 3 so Cc | 28 ae a * . 
er | Cut. | Stic. || Cut. | Stk. || Cut. | Suk. Ij Cut. | Stk. || Cut. | Stk. {j Cut. | Stk. || Cut. SUE Virginia and North Carolina. 
p LEP STE RRR eT RPT ETC . sss s+ +++ [405,423] 70,100)| 16,425] 1,842|| 11,669] 3,060)| 4,696] 989{| 27,953) 10,209/| 36,734) 9,018|| 28,214] 3,972 a pape gy agen oy SS 
INOW CONOING <6 «occas sun nenacyennevaaulaees 380,996] 49,316]| 31,408} 7,705)! 6,478) 3,416)| 3,904 5 7,408|| 22.817) 6,272|| 15,016] 9,644 We feel gratified that the responses to our requests 
UAE oes es eae 786, 419|119,416|| 47,833) 9,547)| 18,147) 6.476|| 8,600] _1,914|| 52,858) 17,617|| 59,551) 15,290|| 43,230] 13,616 for individual reports of the mills of these two states 
ca os have been so generally responded to. It is always diffi- 
VIRGINIA. cult, in fact impossible, to secure complete reports, or 
- reports even approxi ely complete a e first at- 
| N. C. Pine. || Longl’f Pine White Pine. Hemlock. Poplar. }) Oak. || Other W’ds. reports ores a prt ximate y cor plete t thi Orst at 
; | M. feet. || M. feet. |} Mfeet. || Mfeet. || Mfeet. {|| Mfeet. (|| M feet. tempt. But with Virginia and North Carolina the re- 
MILL OWNER. ! Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. || Cut. | Stk. ports are more full than they have been in the case of 
Retin Tahaiy PGAGW.)- 25 caccccanscesccrvsaPcceoes l | wef) ceeeeel other states when first brought into the scope of our 
Allisonia—S. B, Averill & Sons............] esses. | review 
Amelia—Bruce & Duvall. 2, 000) review. oa P . J , 
Ashiang—L. H. Gilman...... 1,500| Even as it is, however, we must apologize for the in- 
Jake } ac. ay % inl } e a . o — 2 
ar a tines. Catdwal Giese completeness of the tables which follow. Some of the 
Beg ey MOIS wees ce ee ee cence eins isPaseecs | mills known to be in operation have failed to respond, 
Been eee CO. ve] eseees i and there are many whose names figure in directories, 
~ Bassett BUGUNE CMs e, cicdctccscacececall vecane '? credit agency books and the like which give no indica- 
-k * oo as oa S : sae tion as to whether they are actually in existence or not. 
(Continued: See next: vaxe.) Notwithstanding the incompleteness of the report, which 


Abbreviations: O—Other information. E—Estimated. §Did not run in 1904. ++ New mill. it is hoped will more nearly cover the operating mills 
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inother year, Virginia and North Carolina respond with 


e . e . . 

‘gures That aggregate Formidable totals in the leat. Lumber Statistics of Virginia and North Carolina—1904 
ing woods there grown and manufactured, ° 

lt may be interesting to compare the totals thus ob ” 
tained with the total reported by the census of 190U. — . 
The census found a product for the census year 1899 Virginia—Continned. 
iu Virginia of 700,961,000 feet of yellow pine. There a : 
is reported to us a total of 420,848,000 feet, described tor Poa | a egy | oe 4K ae ag ae ee 
respectively as 405,423,000 feet of North Carolina and MiLL OWNER. Cut, | Stk. || Cut. | Stk. (; Cut. | stk. 1) Cut. Ste Gun MUR NiOue. 1 Surnane ae mor 
16,425,000 feet of longleaf pine. Our reports, there- beatora—James River Lumber Co. | 
‘cre, embrace about 6U percent of the product as re tay ore ok yg ig” tel aT 
ported by the census. Benbow—J;, OO. Wore... csicsccscesses 

Whether or not there has been a decline in the actual — [l#tekstone—Blackstone Mig. Co.. 
output since 1900 we could not assert with positive- — Bristol—Bristol Door & Lumber Go...) 
ness, but it is probable there has been, Furthermore, wie & es  eensnrenste < 
ISs99, the year covered by the census, was a year ot Brock Road—Scott T. Stephens...........; 
heavy demand and extraordinary production, while last Buffalo Junction—R. R. Chandler. ....... si 


é z buttalo Lithia Springs—L. W. White.. 
vear the demand was comparatively light. Moreover, —Burkeville—W. C. Hamilton..... 
¢ -Panens Gives sia . . naarer ; arge s “ms - Daniel Bcheltzure  .s....0icisscicns 
he een us giv the report of every mill large and small, Geancher dieamate Ac Wsanen. 
muny of which undoubtedly have cut out since that time. = Capron—G. W. Truitt & Co... 

On the whole we feel very well satisfied with the re- ${patnam—John M. Gwyn . 
ports of this first attempt to secure detailed figures, the  Cartersville—R. J. Rhodes........ 
asking for which seemed to some a piece of almost mama Gg me pean gee 
impertinence. But while the tables which follow are — chilhomie—R. M. Bonham................-| 
H 






































probably not complete, the information is of much value, oR ng gene deinen pana Sk eh, ents Hea peiedes « aero 
showing where the product was and where the stocks Tom BYY ccneccceoesssaes ssietdueghnactina ea ea ecto sheeasaesl Sysco 250] 
are. They are valuable both to the buyers and to the GE. Ro BYYC sees esses eee ee reenter ee ee ee | s+ J seseeed] cocoee] eoeeee [| SU0} 
; ‘ oes ¢ Chula—J. E FOWIKES os 0ec5es eRe inaiv ames) MET: Lslame lh ‘ee saianl! SaswwEL ee ness hoses end samme) oles = 
millmen themselves. They are the most valuable ad- Church Road—E. A. Gill & Bro........| 1,000; 
vertising of an indirect kind that can be secured. Fak Moat lg ta a pte Ned Wea ee a | a et pa eae 
ae Xs i ss ud 3 By: en sieees aes ec veri (merrier. | oor moe ren fi) ) 
lhe census gave as the yellow pine product of North  Grystal Hill—E. R. Monroe............... | 2,000] 50 | | craig NA vate ae lai 
Cirvolina 1,109,172,000 feet. Perhaps our figures are Danville— Ws C. Clement Lumber Co....| 700 Uo Bec caie'an't os nities fica sine | 
, : : . me . Dawsonville—Beaton Herndon Peers MSL! Rees eee eee wowsel) aeeess | vembien 
less complete for the ‘*Old North State’’ than for Disputanta—F. R. Howell «+s 
Virginia, for there was reported to the AMERICAN a tt eeeeeeeeees tereeereee| cee ee] 
: = - x . “s oran—> VCS cicce vvivecccwceececeesisascaesion | vswece| os 
IL.UMBERMAN a cut of only 380,986,000 feet of North Dublin—G. W. Landrun & Son.. en ere Me 
Curolina pine and 31,408,000 feet of longleaf pine, or a ~~ LS ees Bee | +. 
total of 412,404,000 feet of yellow pine, which was only — Farmvilie—Farmville Mfg. °Go...22202002) I) TE) 7 a00) DE) ee SE) SES 
‘7 percent of the census aggregate. We fancy, however, 5; Rice Mfg. Co. ..--.-.., ey: | ae 
that the figures in regard to the other woods will sur- SAN cAy! SRORATIEE 4 agichasnnsen sie conswmabacell QUI > BOD cs cund’o cnesathececele eu oe 
prise some of our readers. ae se Se ee 130 
The white pine product of Virginia we give incom- Fort Mitchell WG MBEN AG cocscaacescvess{, “ADDI cccaccdl eco oltoracecMlosmesc lee aece ites 
y . Pore +43 pe J Tny Yo rnline 7. . Te, AG. POPS, sscsevnss five oRinielaualers aot 80} 
plete ly as 11,669,000 feet and of North Carolina 6,475, Coghill & Gregory ....0..0 EI) 200] 
WOO feet, the total for the two states being 18,147,000 Franklin—Camp. Mfg. Co........ -| 66,051] 


feet This is genuine white pine—pinus strobus—the a ae ae Resear 

° ¥ ° . ye ° 5 raiax-—CO0¢ 9 >ros. evccoces 
sume variety that made Michigan and Wisconsin famous -L. A. Hauseman 
as Iumber producers. A smaller amount of hemlock is Gladys "W. B. Clay ... 
reported, but when we come to poplar and oak the Gloucester- : ae: 3 Weaver...... Rieaet 
Grime Memes: A. GIUMES ci ssicscicsicers , 
SHarrisonburg—Stieger Lumber Co.... 








Sy 





figures are large. 





































































The two states combined report a poplar product of Haymarket—Bayard Lumber Co......... 
59 B58 O00 fee . r J . ‘ . 2 eK ODS BROP Be 150 iii osc cceispericace 
> $58, feet. It is probable that the total product cae a - ee Mee : 
us at least double the report received. So that we may  Hernando—R. A. De Hart ..... 
iss » : , ar . 3 d >» states as Herndon—Herndon Lumber Co..... ‘ | 
issume that the poplar product of the two states was Herndon—J, W. Rephart ....-............. “STR S1-| [RNS Nara ar clegra aae oe | Re Re oepesih  8s  7 eur a 
over 100,000,000 feet last year. Holland—G. G. Jones ............ b BAN. asics canraesns Sie 
The onk : ‘e are large. The Tirginia roduct Hollywood—W. D. Haga & Son | eee 1 | 2 
Phe yak agures Bi 1 aay Phe V rg ye : , Honaker—Shaffner Lumber Co..... imignies eee | EM ni eer 2,000 500] | ‘ BM Foner emer 
reported was 36,754,000 and that of North Carolina Hortons Summit—Tug River Lumber Co.| ......] ....6-|| ..eeee] seeeee ewes? 2000 150|| 7,300) 3,000); 5,100} 1,000]] 
$17,000 feet, making a total of 59,551,000 for the Ingram—R, T. James ..............0., sini er be hol Ppaines telat wolhins eae 10 O) | sresee| seeees 20) 12 30| 10|| 
? te 5 i Interior—Big Stony Lumber Co : 2,000! 664 1,000 200 1,000 377 
two states. The other woods amount in aggregate to Island Ford—O. D. Seller & Son 0 5 a 100| raved 
28,214,000 in Virginia and 15,016,000 feet in North ee W. Hastings 
. e = a : hs - . = 3 eS. . “pas Vane kik be bees aetensanl Se 0 MME OSESCRe Rowe wht} a6 oe ca Piades onde ainyws ell od aisaehbcsabs sie ba Rae 
Curolina. Under this heading are included all the hard- — Jetersville—J. JW. Hastings ......-..-.... I Me OIE U enh Sektccl eats El’ consent: Rech cla meottech eect aes 4 
weods other than oak and poplar, and all the soft woods, = . ar “rn seeeee Ri SisieTniaieien ss vs “l 
including cypress, other than pines and hemlock. -Warren & Thompson .............s.+..| en puedes 
It will be noted that our reports by mills includes +Kineaid—Hot Springs: & Mfg. Co.| ..... | sess | secore] eoeseel | coeeee] ceeeeel| ceeeee| coeeee]] ceceee] eeeees 
.. . ° King—Beane Lumber Co. ......... Peles Bia, ‘subiniean hy wie bent | 
stocks on hand as well as product. The stocks being Lancaster—Arthur Hutchinson .......... 125} MO] | casual) capes] wcoeest satavel | meee waceealll ceeawol wemeer 5 | RC ee 
variously figured as of December 1 or January 1, accord- re a R. Carpenter ........++| -..++: csseael| consol, ccedicall corseel owesn|| sencunl ow ceaal|| ceasae] eowecehfi Sueacel swerete || 1,200 41) 
; : Cee a A he wake: Siac, PROMI sso Siac aies wnislarksais' pc o-ate Senponl Kuler eeh Sacer ARR 5, | eerree pee | omic, Sele rad : AN Pete j | 
ing to how the individual mills may time their reports. Lennig—M. L. Bock, jr bi Seat at, | eS 600 60 i oe ; 
These stocks are surprisingly light in North Carolina = * gooey Ot ee | sees | 700 oo Sr fake 
° ad de he ° —A. M. BTGINE vcinc cess eT eT et ec ( v ve 
p:ne, but are larger in Virginia than in its sister state Lithia—J. R. Bamer Cok dee eR GRICL RE eens 4 50) 
for the reason that Virginia has important markets and Louisa—E, M. Crank ...... ‘ seeeeeeset 1,000 1D} uenastienss Weal cas. 2:1 incre cmeeelmcde tad rmasiogt weeuea pete 
4 i c 5 : . ; Luray—Charles S. Landram ..... Be Gang 1,500 Re et RN ek | Mee Meeeereie™. S| Weal at GR Me eaepey | eee aes) Wee eea! | enw : 
points of centralization which do not exist in any such a ge ie. 2 eee ‘ shinikes a eer: 150 Both ocak 
degree in North Carolina Lynchburg—Hickson Lumber Co........ 5,000 300 a en POS: RIE | Ra eaee 
Paes ‘ — Marion—Look & Lincoln .............. A cies nie dT Owain 250 25 200 50 1,800} 1,000)) 250 100 
raking the two states together, the stock of North - Maxwell—James Bernes .....0..0.0.00000. oe re eeeal| 1 7 7 
Carolina pine at the close of the vear was less than McKinney—Hartley & Freeman ars S500) AGRON 5 uiscch secon | : snaldh A eee sare eer es 
. 2 i . a ; Meadow View—Loyd & Stuart ............] ..... Shae Ree, eer A 250 5 250 
one-sixth of the product oft the year. Longleaf pine — Sam Wickerson Sis Ato Biaialaca ale steale ee ee oer Sei. ne eee 2.S00 | ae rill) 125 700) 
is not of much importance in these states, and the stock Moseley Junction—J. W. Hancock & Co.| ......) .... 100] ...04. , : - Trea errr Oe acuncedh wceues 
‘ 4 * = . Mount Jackson—Simon Hepner & Sons. PP ea | 1) rr 1) Dealt vty Race ner 10) . : Ce 500 
on hand is proportionately large; and in North Carolina  Newsoms—T. H. Barrett .............++- 3,000) 150) hi be a 
the white pine stock was about one-third of the year’s New Castle—Layman Bros. .......-eseeee | veeese! ceeeeel | 200) 2.0.0 UO sex enes a0 25 
. ; ° Nineveh—James L. Gardner PRG | ee, MOR hos | ER Sees | nk Seshe AsO | Amerie! KARR ERE | pee mn a 
product. Norfolk—Fosburg Lumber Co............ EA SPR ey b Cae ieee et 1 APC! me NN a, MCE a wi einer Nena | [the NGI } 
Poplar and oak both sold well. These are woods Nerfolk—Frank Hitch Lumber Co...... | 2,000/| ... | 
; - Greenleaf-Johnson Lumber Co she AMM A ovis tack! pine'nid PP. arian fie eae esd ene nal weigaldl same aminn cult paces 
that are not shipped green to such an extent as are Roanoke R. R. Lumber Co.. 6,000|| ...... | | 
the pines, and ye hey were reduced o small pro- -Richmond Cedar Co..... . 1,500} | 
3 I . yet the sa oi “ia ae t % a -John Roper Lumber Co. rr 5,000) | | | ! 
pertions, the poplar stock being about one-third of the Rowlaids Lumber Co.. DOH Ne ceccatrod near ates hace dace woe nee | Lak datoroa Tine in ty. ecient ea ee 
‘ut and the oak stock but little more than one-fourth of See AN NDI Er 0; at nae «2. 
: ; : x > Tunis -Launber (0...05.5..,.. 2,000] 400) 
the stock. As oak is a wood which should be five to North View—R. H. ‘Roberts..............] «s.++ | 200) 


six months on stick before shipment it is evident that Nottoway—M. S. Hendrickson..............| 7,000] 
° . Nunn—Wiley & Vaughn ...... eeeneeinel ow ere'e ie 
the demand in proportion to the product was heavy; but Orlando—Milton Heidelbaugh 


the oak proper is to be considered in another article in  Parksley—Greenbush Mfg. Co..............] +--+... 







, ; . S. B, Ge Te. TE. FORGO oiiicesccsiccwcesycns) SO 
the editorial department proper. Paynes—W. T. Payne ...... RG hee 
In this connection and in view of the manifest incom- $Pedins—W. W. Dawley ..... vereesseeee| bres. | 
‘ fos eg “ ; oe ne Petersburg—W. D. McKinney....... pceanel, ones 
pieteness of these figures it is interesting to note some Pine View—W. L. Crittenden......... j 
estimates as to the product in Virginia of North Caro-  Poolville—S. P. Pool ........ SOP gee 
ibe ene I : ‘ hg = 4 ainod Powhatten—W. W. Nichols -........5.....2] 
lina pine. A man exceptionally well posted in regar« Prospect—A. C. Allen & Sons..... | | 
to the North Carolina pine trade estimates that the > John = Warriner : |. 
5  £. faa. Norfolk ‘pea Pulaski—Victoria Lumber ack en 
shipments from the mills at Norfo and vicinity, to- Richlands—H. Fugate Co........ 1/531] 





gether with other lumber going out through Hampton  Richmond—Lunenburg Lumber Co.. 1,000} 


1,000} 
Thomas E. Stagg ... ‘ | 








7 e rer % , 500! 
Roads and Norfolk, are 528,000,000 feet. Rileyville—D. M. Cam 
Of this enormous aggregate 243,000,000 was shipped - James H. Webster 
- ete ae BETES we 43 . Y A hip] : tipplemead—H. L. Phlegar & SS caialnine tty 6 
by nine concerns; 25,000,000 feet came from the South-  Rivermont—A. W. Pickral.......-.... BF [ia 





ern railroad, 10,000,000 from the Seaboard Air Line, See oe yp coe eS A 
- > } y y > ocKymount—Angle TOS . eee 
15,000,000 from the Norfolk & Western, 30,000,000 from Rochelle—RB. F. Hoffleme yer & Sons....! 





the Norfolk Southern, 100,000,000 from the two canals Rodohpil—W. L. Barden & "o) Tae 

waach hac ‘ite See he Norfolk distri 1 — Thompson & Wineo ............... oveel 
which have their termini in the Nor 0 district anc Rustbury—John W. BRIE A co eeeic 
100,000,000 from miscellaneous small mills not included Rumford—W. D. Ruzie...................-.! (3,000 


: . r Salisbury-—Jackson s. 
in the above figures. We cannot vouch for the accuracy  Sherando_s. B- Hyden 


of this estimate, but we can vouch for the reliability Soudan—S. R. Adams 


260) 
! 















pos 2 ° a —wW. Y. BMSCY <2... | 
and good faith of the estimator, who, however, wishes — y. Taylor ee er } ‘ 
his figures used as estimates merely. Spent Springs—Coleman Bros............. | 150) .. 
Ty Maioinis hax BE rt qasai 4 . Spring Mills—R. R. Harvey ere | 
ie Virginia lumber producing field is a peculiar = springwood—C. G. Bierley ine ee 
one. It is reached not merely by railroads but by Stuart—J. A. Gilbert veeeeel ceeees | 
nals e= mg 1 tl Stuart—W. C. Clement Lumber Co.......| ...... | 
canais an yy numerous streams, and there are along Suffolk—A. B. Cramer Co., Inc..... race 700] 
these streams various landings whence lumber is shippec —Gay Mfe. Co. ... vee] 5,500 
that is manufactured by a located there _ ES en: enPa tN LSECnPRnEh Ea | 3,00} aiaagp naa mest eet aia ee 
° 5 : (Continued. See next 


their vicinity. On the south side of the James river, Abbreviations: O—Other information. E—Estimated. §Did nof run in 194. + New mill, 
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Lumber Statistics of Virginia and North 





MILL OWNER. 
Swann Station—I*. M. PP. McLeod....... | 
Swansboro—Swansboro Land & Lbr. Co.. 
Sword Creek—Hunt & Runyon ne 

G M. Jessel -: Co 
‘Tacoma—Sudduth- Bailey J ohnson. L umber 

has Sa ereatar 

Tazewell Thoma LS Grosse lose 

Tate Harman ....... 

\. M. Harman 
Trinity—W. S Thayer 
Union Level—John L. Petty 
Virgilina—William M. Pannebaker 
Yorkville-—York Lumber Co.. 
Wakefield—E. W. Brittle .. 
Waterlick—G. H. Wakeman 
Waverly—A. M. Ely .......... 


West Point—R. In 
Whitesboro Quigley 
Wilson BB. 1. Cobb 
Wise—Paddock-Richmond Iaamber Co 

ZAuni—C. S. Howell a 


‘botal 1904 


Ric hardson 
Furniture Co 


MILI. OWNER. 
\llenton—J. A, Singleton 
\lmond—Irrank Coss 

George A. Murray 
\rapahoe—Jos. b. 
Asheville—Spruce 

George A, 
Atkinson—J. R. 
Ayden—Ayden 
Bear Creek—R. T. 


Lee 
Ll. umber Co 


Lumber Co 
Smith & Cc . 
Schutte & “Co - 








belhaven-—William 
Bethania—George H. Hauser.. 
Boardman—Butters Lumber Co 
Brevard—J. 31. Mull “ 
‘ameron William Rogers....... 
Cardenas—H. B. Johnson..........0.- 
China Grove—H. 8S. Bastian ............ 
M. A = GUSsadandnereusaheute ews 
Ce Fee, El G co cccascsacrcsccsiveveeks 
Churchill—C, EF. Benson. Pisdienewiiananant 
Clay ton— ‘layton Manufacturing Co...... 
Cleveland—Kincairl & Fleming 
Cleveland—C,. A. Brown & Bro 
Ds Do DRUMOAIE svc cecivivsscndensacdnsecawas | 
Trague Bros. & Curr¢ mnt. eseeas 
G. A. Steele ae 
Clemmons—J. P. “Sprinkle... Suwnoue deweean 
Cline—Charlie Vickers ...... ves 
Connelly Springs—J. EF. Coulter 
Como—W. T. Taylor & Bro.. 
Cooleemee—W. H. Hobson... 
Leaford Bros as ne . 
Conway- Bros, Co 


-\V imbrow 
Dillsboro—J. J. Mason 
Donnoha—O. O Poindexter 
Kast Bend—E. P. Cox 
Eberman—Buck Creek Lumbet 
Edenton—Branning Manufacturing Co 








Edmonds—Canico & Judson 
Elizabeth City—Blades Lumber Co 
Elkton—Townsend & Co 
Ellenboro—L, C. Daily 
Elmwood—H, T. Steele 
Ether—Hiram Freeman 
Faith—Puler Bros. 
Faison—J. H. Faison. 
Fallston Bixon- Lackey Co ‘ 
Mayetteville Carter & Jones 
Flat Rock—C. E. Roper.. 

P. H. Walker ... ” ‘ 
Molkstone—Warner Lumber 
Fountain—H. T. Jeffers 





Ferguson & 
iarysburg—Garysburg Manufac dea C oO. 
Gibson—A. O. Gibson.. 
Gilkey—William. J. Hines.. 
J fF. MOOR... 
itlen Alpine—J. D. 
Pitts & Giles.. : 
Globe—Globe L umber Co..... 
Gorman—J, T. Colclough.. 
itrover—FE. B. McSwain. 
Gumberry—Westcott & 
ber Co. . 
fale—R. L. 
Halewood—M. 
fendersonville 


Gastonia- 


Pitts.. 


Trenchard Lum 
a TSE he ‘ 
Bruce 


-John 'T. Henderson.. 


femp—Elise Lumber Co ads nxcwes 
fertford—Albemarle Lumber Co... 

t.. 'E.. BMoinmes..s«.<. ea Arr : : 
lickory—Hickory Mfg. Co.... sa wesc) 


liddenite—J. C. Thomas.. 
fot Springs—Updegraft & Co 
Thomas & Blaukernship. 
Williams Bros. ...... 
Jones Mine—J. R. P lummet 
fulian—Farlow & Spencer. 
‘Xinston—Hines Bros. Lumber. Co 
Kinston Lumber Co.......... : 
sattimore—W. T. Calton Lumber CO... 
iberty—Jarom Smith : 
inville Falls—M. C. Biggerstaft. 
sumber Bridge—D. B. Lancaster 
Madison—E, P. Cahill.. aan 
Vs 


Estate 








“Magnoli: L M: nut: ic turing Co.. 
‘ MeArthur 
Marietta—Marietta 
Marshall—Redmond., 


Magnolia 

Pa. dese“ MOEN s bev ciate sddeavcuses 
Lumber Co...... 
Ramsey & Co 


Marshall—W. B. Wild.. 
Mayodan—T. S. Coon. 

Charles Fallen ... 
Maxton—Neil Alford 
Maxton—United Lumber Co 
Mocksville—W. H. Hobson ; 
Mooresboro—D. B. McBrayer & Co... 
Moyock—Carolina Land & Lumber Co 
Mount Airy—Dan Valley Lumber Co.. 
Mount U i ereer Bros 


. P. Galliher. 

A. spr 
Murphy—Rolin Doe kle ay 
Nashville—E mery & Chappell 
New Bern—Elm City Lumber Co 

-Munger & Bennett. 
North Wilkesboro—G. 

Charles §, i. ears . 
Oak Forest—J. R. Abernathy & 


Cardwell & Co 


Son 








Pactolus— R Fleming 
Parkton— rar Hall 

Peek—A. C. Peek, 

Peyler—H. T.. Lowder & Ck 
Plumtree—Houston & McKim 
Plymouth—Walker & Myet 
Raeford—J. W. Johnson & Co 
Ramselle—G. CG. Kimery 


Randeman—Carmon 
Red Springs—Read 
Rich Sauare—Farmers’ 
Roan Monntain 


Springs Lumber Co 
Gin & Milling Co 
Blackwell Bros 


& Menderhall.......! 




















Virginia— Continued. 























| N. C. Pine. ‘oe ag Anal he Pine.|| Hemlock. 
| M. feet. M. feet M feet. M feet. 
| Cut. | Stk. Cut. ; Stk. || Cut. | Stk. || Cut. | Stk. 
750| GE sasecel seones| | sencvel eocaeoll saacas 
5,000 SOO] | ceeee| eocccel] wees me a 
100 10 
| | 1 
WU) So sccell coneccl Sccevel) ccsccel weces 
25 ) 250 
«ll : ou 
taeeael | 
1,000 | 
ne 44) 
2,000 200 
1,500 Bin) 
“2°00 Z00|| .-.. Cees 
428) 70,100!) 16,425) 1,842.) 11.669) 3,080 1, Hoi Os) 
NORTH CAROLINA. 

N. C. Pine. || Longl'f Pine||W ae Pine Hemlock. 
M. feet. N > M feet. M feet. 
Cut. | Stk Cut. | Stk. Cut. | Stk. Cut. | Stk. 

e ! 
2m "400 “195 
30,000 3,000 
‘ } 
34,53 
a 1,621 32 1,52 48 
800 BML undead sender 
125 coh] eeccsel eeeuce 
1,800 ED aol gecaka 
10 OLE secsssh eoes 
300 rs ee 
200 10 | 
400 4() “ 
6,000 ] 
10 5 
6,540 1,000 
SIGE wecccct! BBG] cccccc|] sccccel cocccel] coccee 
350 Saal edeeaeh -cadocull axaewal wasroull anon Di geaues 
1,095 1 | See aes | 
1,000! 2.500 125 
1,000 | I evceue 50 
a 2,900 GG eadaes 
200 Paced tee 
12 | 
| 
6,482 TOOT Kccecal veseuall scsecul secenetl 46 seul waceus 
1,000 
eo Sacer lf ecsdcalicaecws 
15, 000 
TOOG —-- SO cacvwiel vocacel) Sedewel secucsl? wecace 
2 500 100 190 
| eR 60 30 
200 50 0 250 
20 
120! 22... 
10,000 et: Se accel eddesalt weewsel arenes 
3,470 RGR cscccccl weccesth exces) cocesohp secescfiscacse 
9,000 1,000 
nO MO 
1,000 i) 
Te 
211] ) 
1,200 i) ! 
200! 40 ! 
1,000 10 00! 20 
! 1! 
a Gedmatae | Caewtae foatcae 
150 
1.500 
1,900 100 al 
75 | ! 
500 ! 
1,100 | 
100 25 ! 
20 
MO Lo 
200 | 10) 
20,000 3. OO 
20,000 1, 201 ! : 
sno 300 
200 25 
1m 
2,500 150 os 
1,040) 25 
in 2 I 
om ! iM ! 
(Ww) 1.000) 
; | 
960 Ries 
2.000 2 0! 
ann 7 ! 
1. ii) 100 5 
(Continued See next page.) 


Abbreviations 


O—Other 


information 


in 


E—Estimated. §Did not run 


Carolina—t904. 


Poplar, 
M feet. 
Cut. | Stk. 
aeE senna 
50 “10 
100 100; 
“10| 
Ge -aoeus 
3 
ooo 
27,953) 10,209 
Poplar. 
M teet. 
Cut. | Stk. | 
70 55 
700 low 
10 
150 
































60 


aT) 


a0 





1,000! 
600 


1,000 
200 


; 200 


1,000 


1904. 4 


1,100 
7. 





100 


S00 


New 


Ht Oak. 
M fee 
| Stk. 


Cut. 


36,734 
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Smithfield, on Pagen creek, is the center of six small 
mills with an annual output of about 6,000,000 feet of 


North Carolina pine; at Ferguson’s wharf three mills 
with 3,000,000 feet; Mount Ivy, 1,000,000 feet; Scot- 


land, where the Surry Lumber Company is located, about 
90,000,000 feet of lumber and box shooks; Swan’s Point, 
on Gray’s creek, 5,000,000 feet; Claremont, fifteen or 
twenty small mills, 36,000,000 feet; City Point (termi- 
nus of branch of Norfolk & Western railroad), 40,000, 
000 feet; Petersburg, 100,000,00Q feet; Bermuda Hun- 
dreds, thirty mills, 50,000,000 feet. North side of the 
river: Several concerns on Chickahominy branch of 
the James river, 15,000,000 feet; miscellaneous small 
mills, 10,000,000 feet; small mills run from 5,000 to 
25,000 feet daily capacity but will probably average 
8.000 to 10,000 feet. York river, a tributary of the 
Ckesapeake bay: West Point (terminus of branch of 
Southern railway), fifteen mills, 15,000,000 feet; and 
from other landings, ten mills, 10,000,000 feet. Nanse- 
mond river, 25,000,000 feet. Rappahannock, from Fred 
ericksburg and way landings, 20,000,000 feet. 

North Carolina pine so called in icated 
figures, the important wood of Virginia and North 
Carolina. It is a mixture of shortleaf and loblolly pin 
and in the northern part of the district largely second 
growth. Such is the character of the Maryland timber. 
It is a wood upon which the markets of Baltimore, 
Philadelphia and New York largely depend for box 
material, dimension and common timber, while the bet 
te: grades are finished in the planing mill into the vari 
ous forms of dressed lumber. In the north Atlantic 
coast markets it is of much importance, making good the 
deficiency in white pine for many uses, and in the ltowe1 
grades competing with hemlock and spruce. It is for- 
tunate for those markets that the North Carolina product 
is being maintained so well as it is. 


is, us bey the 


Again comparing the figures given in this issue of 
the AMERICAN LUMBERMAN with the census returns we 


report by individual mills a total of “toga feet for 
Virginia as against 956,000,000 by the snsus; and 
485,500,000 for North Carolina as against 12 27 8.000.000 
by the census. 


OVER THE CANADIAN BORDER. 


FROM THE CANADIAN CAPITAL. 
Orrawa, ONT., Jan. 31.—A deputation of British Co- 








lumbia lumbermen is expected here early in February 
to press for a duty of $2 on rough lumber coming 
into Canada from the United States. The proposition 


will be keenly fought by the ten members from Mani 
toba and the ten from the territories who want cheap 
lumber for the settlers and also by the eastern lumber- 
men in the house who do not want to run any risk 
of having the United States put a retaliatory duty on 
Canadian lumber entering the United States. As there 
are only seven British Columbia members their petitions 
are hardly likely to prevail against the twenty mem 
bers from the prairie country aided by the eastern lum 
ber interests 

The commissioner of public works has approved of the 
plans for the power development works of the Backus 


Syndicate at Fort Frances, by which power will be de 
veloped on both the Ontario and Minnesota sides of the 
Rainy river. A contract for the construction of the 


big power dam has been let to New York contractors. 
Work will begin soon the weather will permit. 
The chief matter of business taken up at the annual 


as as 


meeting of the Newfoundland Timber Estates, held in 
Montreal on Tuesday, January 2, was ratifying the sale 


ot property to the Harmsworths, of London. Cutting 
on the Timber Estates is being extensively carried on 
this winter. About 1,500 men are employed and they 
expect to deliver logs at mills located at Glenwood, 
Gander Bay, Gambo and Millerton, the product of which 
will be over 40,000,000 feet, or a good deal in excess 
ot last year’s cut. H. M. Whitney, the president, occu 
pied the chair. Among others present were Messrs 


Harry J. Crowe, vice president and general manager; 
W. D. Reid, treasurer, and B. Pearson, secretary. 

In connection with the proposed steamship service 
between Canada and Mexico Sir William Mulock, the 
Canadian postmaster general, who has taken a great 
interest in this matter, pointed out the possibility of 
the exchange of Canadian lumber for the mahogany and 
other valuable woods of the tropics. He believed that 
manufacturing in Mexico probably would not reach such 
development as in northern countries and cited the su- 
periority of Canadian cotton and paper over the articles 
manufactured in Mexico. 





IN SOUTHERN ONTARIO. 


ToroNTO, OnT., Jan. 50.—The recent change of gov 
ernment is likely to be attended with considerable 
alterations in the timber policy of the government, 


which was one of the leading issues in the campaign. 
The opposition have in particular pledged themselves 
strongly against the present system of reserving the 
pine timber and minerals on the lots granted to set- 
tlers and favored giving to the latter everything on 
the land. Should they earry ihis idea into effect, as 
they ean hardly avoid doing, they will be confronted 
with the difficulty arising from lots being taken vy 
with the ostensible purpose of settlement and aban 
doned as soon as they have been stripped of the valu 
able timber. Even under the present restrictions, 
which reserve the pine timber untfl settlement duties 
have been performed and the patent is issued, this has 
been a constant source of diffieulty and loss. Many so 
called settlers take up Jand for the pulpwood which 
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take as soon as their lots are 
cated and make little or no attempt to cultivate the 
and were they free to take the pine also the 


ure vow free to 






il 1 be much more serious. 
H A. Charlton, minister of public works, is 
mong those who were defeated. Among those inter- 


sted in the lumbering industry who secured seats in 


new legislature are £. W. Rathbun, East Hastings; 
Kh. A. Dunlop, North Renfrew; J. B. Tudhope, East 


and H. W. 











Si Kennedy, Port Arthur. 
annual meeting of the Lumbermen’s Association 
Ontario will be held in Toronto on February 6. 
most important matter coming before it will 
e proposed tariff on imported lumber and a strong 
putation will be appointed to interview the dominion 
LON nt on tue subject. The formal interview will 
‘ ike place until the return from Europe of Hon. 
W. oS. Fielding, dominion finance minister, who is 


speeted to be in Ottawa early in the month. 

















Operators ure hopeful of an advanee in prices as 
is spring shall open and are disposed to hold 
ell tput for a rise. Business is exceptionally goo 
season, With numerous inquiries from Ameri 
buyers. Railroad facilities for shipment are good 
weather has interfered but little with traffic. 
considerable searcity of No. 1 lath. 
hie ununl meeting of the Newfoundland Timber 
states was held on January 24 in Montreal, H. C. 
\\ ney. the president, in the chair. The prineipat 
Ss ss was the ratification of the sale of one of the 
es of the company on the Red Indian lake 
Herton to the Harmsworths, of London. Reports 
sented showed that eutting on the properties of the 
s bei extensively earried on, about 1,500 
n being employed. It is expected that logs will be 
ivered at the mills located at Glenwood, Gander 
Bay, Gambo and Millerton, the product of which will 
over 40,00,000 feet a considerable increase over 
vear’s €1 Mr. Crowe, vice president of the com. 
! who negotiated the sale to the Harmsworths, 
for England to submit another proposition to 
extensive British paper firms. 
The Ne Bruce Lumber Company, Limited, has 
rporated under the laws of Ontario, capital 
450,000 ead office, Toronto; provisional directors, 
i Reilly, John b. Bartram, Henry M. Murton, 
Williar inkerton and Arthur D. Chisholm, all of 
MANITOBA TRADE CONDITIONS. 
me MAN., Jar 2s8.— Notwithstanding the 
Retail Lumber Dealers’ Association of 
Western Canada has decided that the honorary member 
' iposed of the wholesalers of the province 
he territories, shall be cut out, there is not likely 
any rupture in the business relations which have 
S het the two branches of the trade. It 
. nderstood that the retail assoeiation will write 
he wholesalers asking if they are willing to sell 
to members of that association and the whole 
rs are also to find out how many of the retailers 
ore sell only Canadian lumber. It is believed 
solution of the problem which has caused the 
will thus be arrived at. As a result of the 
} in British Columbia it is announced that the 
f ar shingles here will be $2 a thousand, 
of 60 cents. 
er mportant result of friction between the 
wholesale dealers in British Columbia is 
n the decision of the members of the Mountain 
en’s Association to open yards in the northwest 
ries and conduct their own retail business. Thev 
that the conduct of the retailers has resulted in 
gonizing the farmers of the prairie section, caus 
» the introduction of American lumber from Puget 
: » the Canadian market. It is to regain this 
| the anutacturers have entered upon the 
me of operating their own retail yards. The pres- 


he middleman in the history of the lumber 
\ Canada is seriously threatened, for 

anufacturers have already opened yards at many 
es along the line of the Crow’s Nest Pass railway 


‘ arrangements have been made to do _ likewiss 
roughout the territories and Manitoba. 
fort Francis, in the Rainy River district, has every 


spect of becoming one of the most important Jum- 
enters in Canada. Mayor Osborne, of that place. 

heen notified by the public works department of 
Ontario that the plans of the Backus-Brooks Companv 


velopment of water power have been ap 
vork may he begun immediately. It 
intended to have 60,000-horsepower developed by 
January 1, 1907. 
The company is permitted to construct an interna 
I will raise the level of the water in 
ainy river to the 497 bench mark, with splash boards 
‘apable of putting it to the 500 mark. The contract 
for the building of the dam has been let to Pemmier 
New York. The contract for the ma- 
has also been given to a New York house. 
fhe plans call for a steel bridge costing $300,000 to 
e used for international traffic connecting the Minne- 
sota & International railway with the Canadian 
Northern, thus giving direct connection with St. Paul, 
Minneapolis and Chieago for the products whieh may 


dam which 


& MeGuire, of 


eninery 


be manufactured Thousands of workmen will be 
employed on the works next summer. The company 
has powers to own and operate telephone and _tele- 
graph lines, expropriate lands for terminals, build, 


equip and operate paper, pulp, saw and flour mills and 
run factories for industries of all kinds. 
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Estimated 


Rocky Mount—Rocky Mount Mtg. Co..... | 500) | 
Tar River: Lumber Co...... ....0c.00c0csceses {| 10,000) 1,000] 
Rutherfordton—L. C, Powers..........000. | 135, | 
W. M. Youner..... : , sy meme ee 500| Je 
Roxboro—W, T. Buchanan & Cu........... | 150 | 
Sanford—Sveuthern Saw Mill & Lbr. Co...| 3,000; 1, 000} 
Sagman—W. M. Ritter Lumber Co........ Pageows | 11,000} 
Siler City—A, A, Lambe.. iat, Sin fafa co Pores | 310} 
J. W. McAdams.. (Res ls 
M. A. Siler... oe Sew icewieaa Wis Ke wed anenka Nh, Sacsieres | 
Stout) Bros, dislaces aipincde -| O14) ZA) ws sece | 
Smokemont—Three M Lumber Co Scieill  SeeReMd ws.0 ue Orn ES @ eiatosnen | 
South Washington--Neal-Morse Lbr. Co.. ee eee 1,000} 
State Road J. A, Chipman eked mabe | 20) 
Staley--W. Lb. Teaque St Scan oa iE tee ee | 
Stoneville--Jos. Atkins & Bro. ‘ mr 0 liggeees Brrr 
Stovall—C. L. Lewis & Co Seecencsveoel) LO | Sih Graces F cuisarwe 
Stovall Manufacturing Co.. ba aie enlace 
Straw—b. F. Ca pone ene asinaicen peveeeieeeeel, sam Sa kaeenP aomesiegt 
Tobaccoville—Anderson & Petree 
Walnut Cove—Johnson & Fulton..........| 1,920) Al] ......] seen. 
SWarsaw—N, C. Cypress Co....... ree 120 
Washington—Eureka Lumber Co..........}] 12,012] 4,500]] ...... PF Atemne 
Washington—kE, M. Short Lumber Co h spanned 
Weldon—Weldon Lumber Co...............| 12,000] 500|| ...... f sawens 
Whitten—W. TT. Mason Lumber Co aS ee 
Wilmington—Angola Lumber Co. 19,869) 4,500 
Wilming ~Cape Fear Lumber Co.. 24,000) 7,000)) ......  ebsiaee 
Willard S. Hearn a Rinse a sreree fh aU RRL 38 
Williamston—Dennis Simmons Lbr. Co...) 24,000 ° ei : 
Windsor—Cachie & Chowan Railroad | 
Lumber é 7,500 967 sssva) cceses 
40) 40) | 
45 BUN) soonest cavuns 
r 133 BOUT a eceee ri apeee 
Wetmore & Co.. Pee | were oF 
York--l. N. smitt evtdh a nemeeke cemmead ests 
Younesvill R. C. Mitehell 1, 0004 ‘ Senigeat neaen 
Potal 1904 380,996] 49.316]! 31,408] 7,705 
Abbreviations: O—Other information. FE 
D. C. Cameron, president of the Rat Portage Lum- 


ber Company, was «defeated in the election for the 
Ontario legislature this week. Though residing in 
Winnipeg, Mr. Cameron was member for Fort William 
during the last term of the Ontario leg&lature in the 
liberal interests. He was defeated by the conserva- 
tive candidate, Dr. Smellie, by a majority of 175. 

Lemoine & Fortin, of Pembroke, Ont., have been 
awarded the contract for the ereetion of publie build- 
ings for the dominion government at Prince Albert, 
Alberta. The buildings are to accommodate the post- 
office, customs house, lands and registry offices. The 
contract price is $80,000, 

Among the prominent lumbermen 
week are A. Leiteh, of East Kootenay, B. C.; KE. H. 
Heaps, of Vaneouver, and J. A. Matthew, manager of 
the Rainy River Lumber Company’s mill at Rainy 
River. 

The application of the Independent Company for a 
charter to build and operate telephone lines in the 
province has been thrown out by the special committee 
of the Manitoba legislature which had the matter 
under consideration. By the refusal of the charter 
a contract for 25,000 poles which had been let to 
lumbermen in the Rainy River district has 
clared off. 


LAKE ERIE PORTS. 


FROM WESTERN NEW YORK. 


BurraLo, N. Y., Jan. 31.—George W. Shepard, re- 
ported last week as having been arrested in connection 
with the bankruptey case of the Queen City Lumber 
Company, of which he was president, were released on 
buil after two or three days in custody. This move was 
made by Smith & Holden, of Pennsylvania, as creditors 
of the company, claiming misrepresentation. It — is 
claimed that more arrests ure to be made. George P. 
Keating has been elected trustee of the company with 
bond at $10,000. At the last hearing there was consid 
erable done by way of allowing claims but this was 
lurgely for voting purposes. An effort was made to 
throw out the security held by the Colnmbia National 
bank of the $6,000 of the $20,939 claim which it hag 
against the company, but this did not sueceed. The claim 
of Fall & Co. of about $9,000 came up and it was said 
that there were counter claims against it. Appraisers 
for the warehouse lumber were appointed, 

Charles W. Goodyear and party sailed for the Medi- 
terranean January 30. A sensation has been produced 
by the purchase of a tract of land at Oak Orchard, on 
Lake Ontario, said to be for a terminus of the Good- 
year railroad system, the Buffalo & Susquehanna, 

©. W. Betts, of C. M. Betts & Co., is off this week 
to inspect the yellow pine interests of the firm in South 
Carolina, which appear to be in excellent condition. 


in the city this 


been de 








W. P. Betts went up the lakes lately and reported from 
Menominee early this week. This is also an inspection 
tour. 


The big mill of Montgomery Bros. & Co. is unusually 
active this winter, especially on account of the large 
amount of boxes on its contract list. H. E. Montgom- 
ery, who lately returned from Duluth, fully confirms 
former reports of the scarcity of lumber there, especial- 
lv in low grade. 

Ve M. Wall has returned from his trip) to the 
south and the southwest, where he went to look after the 
mills of the Buffalo Hardwood Lumber Company. J. 3B. 
Wall is home from his trip to New York, where he 
attended the furniture exposition. 

F. W. Vetter, of the Empire Lumber Company, has 


White Pine.|| Hemlock. || 
M. feet. |; M. feet. 


Oak. 
M. feet. 


Poplar, — || 


|| Other W’ds. 
M. feet. || {| M. feet. 


{| Cut. | Stk. || Cut. | Stk. jj Cut. | Stk. jj Cut. | Stk. || Cut. | Stk. |; Cut. | Stk. jj Cut. | Stk. 


i 








1,000 
as | 
bees \| yee | : 
| | GOGH wvccus 200} | wvrces | 200 
aT) WW a 
| 
a) 
| ‘ 
lo 
Sv 7 
2, 000} l,vit 
ye aes | 
1,000 38 «f 
of eecees 
j 
5 
H.478! 3.416 3. 925!| 24,905] 7.408 





§Did not run in 194. + New mill, 


gone to the Arkansas mills of the company, taking his 
wife with him, in search of a winter health resort. 

Plain oak, poplar and chestnut are among the best 
moving woods of O. EK. Yeager, who finds some grades 
of chestnut already quite hard to keep in stock. 





FROM THE FOREST CITY. 

CLEVELAND, OHIO, Jan, 28.—There is every reason to 
be proud of the conditions now existing in Cleveland. 
Stocks are not large but excellently well assorted ani 
very evenly divided, only one or two yards having a 
large stock, but others all have a fair share. The: 
again the demand is exceptionally good for this seaso: 
of the year. Factories, box makers, pattern sho} 
end other manufacturing establishments are busy anu 
all are using an unusual amount of lumber for this 
time of year. The outlook for building, as soon as thx 
weather will permit, was never better. So all in a!! 
the lumbermen are not only confident but positive: 
sure they can dispose of a very large portion of th: 
lumber now on hand before opening of navigation. 


The new price lists to go into effect February 1 
have to a certain extent stimulated trade this week 


and it is believed many of the country dealers hav 
anticipated their wants and placed orders for ship 
ment early this coming month. 

C. H. Prescott, of the Saginaw Bay Company; Wil- 
liam H. Teare, of Potter, Teare & Co.; Albert Ellen 
berger, of the Smeed Box Company, and Edwin Fisher. 
of the Fisher & Wilson Company, were in Chicago this 
week to attend a meeting of an insurance company in 
which they all are interested. 

J. W. Burry, who recently has associated himsel! 
with the Mills-Gray-Carleton Company, accompanied 
by his wife and daughters, will leave Monday after 
noon for an extended trip through southern California, 
to be gone two or three months. 

C. A. Nicola, of the Nicola, Stone & Myers Com- 
pany, and Edwin Fisher, of the Visher & Wilson Com 
pany, left early this week for a trip through the woods 
of northern Minnesota and Wisconsin. 

H. W. Sanborn, of the Sanborn Bros. Lumber Com 
pany, Mobile, Ala., was here today and reports things 
in a very prosperous condition in his country and the 
demand for lumber never better. 

The Saginaw Bay Company has established an office 
in Pittsburg. #t will be loeated at 712 Ferguson 
building, and will be in charge of R. E. Gannon. The 
M. B. Farrin Lumber Company, Cincinnati, Ohio, will 
have office room with the Saginaw Bay Company anid 
he represented there by Frank Nichols. 

W. J. Eckman, secretary of the M. B. Farrin Lum- 
her Company, visited his company’s trade in this city 
this week. He reports trade in poplar and oak never 
hetter at this season. 





A SPOKESMAN FOR THE WEST. 


The February issue of The World Today is a credit to 
its class of publications generally and to Chicago, where 
it is published, generally. This number is devoted to the 
interests of the new west and in text and illustration covers 
its subject with an intelligence possible only to a magazine 
native to the section of which it treats, and as exhaustively 
as can be encompassed within the limits of such a publica 
tion. All parts of the great west—her literature, mining, 
agriculture and commerce—are handled each by an expert 
on the subject written of. Notable articles of the February 
number of The World Today are “Ifow the Railroads Built 
Up the West,’ “A Republic of Farmers,” ‘The Mormon 
Endowment Ceremony” (giving the ritual verbatim, with ox 
planatory notes), “Culture in the West,” “The Capital of 
the New West,” all profusely and artistically illustrated 
“Log Rafting’ is tersely but graphically treated and the 
lebruary number contains besides a wealth of timely and 
well written articles on politics, art and letters, religion and 
other topics, 
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Echoed from the Convention of the Southwestern 
Association. 

It was by big odds the best meeting of the South- 
western that has been held. The attendance was never 
before so large and by a heavy percentage the inter- 
est in the sessions broke the record. At former meet- 
ings there have at times been merely a sprinkling of 
the members in the hall, while on this occasion, at 
every session, all the chairs in the New Casino were 
occupied, with many standing who were unable to get 
seats. The average attendance at the sessions must 
have been 500, a number that has not been closely 
approached except at the meetings of the Northwestern 
and seldom at those. There are scores of us who have 
attended the conventions of the various associations 
and found our chief interest in the hotel lobbies, or in 
having fun outside. The system of registration was 
very crude as compared with that of the Union con- 
vention held in Dayton, Ohio, the previous week, and 
at the time of the close of the meeting the total was 
not obtainable, but was estimated to be 1,000. 

Not many of the black cats who were at the Mid- 
land hotel on that memorable Tuesday night will ever 
again stand for a flashlight photograph. Were the 
Hoo-Hoo a panicky crowd the results might have been 
deplorable, and fortunate indeed it was that there 
were no women and children present. A photograph 
of several hundred Hoo-floo at a banquet table would 
not be out of the ordinary as a work of art, but if 
when the flames were sweeping through the decorations 
of the hall there could have been a picture of the 
black eats fighting the fire with beer it would have 
stood alone. The damage to the hotel was reported 
at $2,000. In a banquet hall at one of the meetings 
of the Southwestern Iowa association some of the win- 
dows were smashed by the explosion of a flashlight. 
These big flashlights, aside from being dangerous, 
are nuisances in the full meaning of the word, fill- 
ing a hall with smoke, smelling to heaven and dis- 
gusting everybody who is obliged to endure it. Then, 
unless a man is a thousand dollar beauty,he looks like 
the very deuce in one of these flashlight pictures. I 
am not good looking myself, and considering they are 
so dangerous I vote to do away with them. 

The lobby of the Coates was hung with so many 





H. W. 


DARLING, OF WICHITA, KAN. ; 
A Champion of Cypress. 


signs that it was a mass of confusion. If I had the 
money that at this one convention the manager of 
the Coates received for advertising space I would this 
season save from further wear my legs, which already 
have worn off well toward an inch on the marble 
floors. 

At this convention the ladies deserted us, the attend- 
anee this year being fully 50 percent smaller than last. 

There were nineteen brands of ready-roofing repre- 
sented. 

B. F. Frees, Chicago, is making the annual rounds 
of his yards and dropped in to see us. Twenty-six 
years ago Mr. Frees could see all his yards by visiting 
two towns, but now he has to visit sixty. 

W. M. Sipes, St. Marys, Kan., has been a line yard 
manager for fifteen years and for ten of those years 
has read the lumber stuff that I have dashed off. He 
is putting in a new yard and is building an enclosed 
shed, 54x120 feet. He has also bought a yard at 
Maple Hill which he took possession of January 1. 
Mr. Sipes is not interested in trotting horses, but he 
says that if I will visit him he has 138 mules and I may 
ride each and every one of them that I ean stick to. 

If. W. Darling, Wichita, was there with a heap of big 
talk about cypress and boxes and boxes of fine cigars. 

If I could orate as vigorously as can W. A, San- 








ford, Joplin, Mo., I would shake down more buildings 
than I do. Interest ran high when it was propose‘l 
to admit Arkansas. It brought the orators to their 
feet and the repartee, particularly touching political 
matters, was as sharp as needles. Sanford of Missouri 
and Adams of Kansas were as prominent as any of 
the lights in the discussion. 

Former President Ed Miner, Bethany, came in late 
from Arizona and before an audience composed partly 
of ladies expressed an opinion that my old black cow 
is a myth. He would change his mind if he paid for 
her feed, or milked her when she has a periodical 
kicking spell. 

J. B. O’Malley, Albany, Mo., did not have much 
country trade the past year notwithstanding the corn 
crop was good. 

G. Saunders thinks that in eypress it will not 
be what he can sell but what he can furnish. Mr. 
Saunders again dispensed carnations this year. His 
son, D. G. Saunders, jr., did a land office business with 
his ingenious automatic sash lock. 

C. Eberhardt, Salina, Kan., reports that trade has 
not been rushing. There has been considerable ship- 
ping in. In the town of 8,000 there are five yards. 

O. B. Shepherd, St. John, Kan., tells his customers 
to borrow the money at the bank if they want to 
speculate in wheat; that is, if the grain is not bring- 
ing a satisfactory price and it is held by the owners 
when these same owners are owing Mr. Shepherd for 
lumber. At this point white pine finish and siding 
are largely used. 

O. L. Slade has been in Clay Center, Kan., for 
twenty-six years and says the farmers are in better 
condition than he has ever before seen them. Trade 
is quiet at this juncture, but he expects it will soon 
improve. If in that country the yard man pays proper 
attention to collections they are all right, he says. 

H. N. Renfrew, Mount Hope, Kan., thinks that his 
is the best farming country in the world. When he 
went there ten years ago land was worth $10 an acre, 
end recently a farm sold for $70, Mr. Renfrew tell- 
ing them it was too cheap. We will all know more 
about the value of good farming lands if we are living 
from ten to twenty-five vears from now. 

Trade in Enid, O. T., W. D. Frantz says is large but 
demoralized. The town is the third city in size in 
the territory and is growing. There are 12.000 inhab- 
itants and seven yards. The corpse of the alleged 
J. Wilkes Booth is still in the town, many of the 
inhabitants believing it to be genuine. H. D. White, 
who has been quoted on this Booth affair in this de- 
partment, has sold his yard in Enid and will soon 
go to Cuba and thence to Europe. 

The new president, E. R. Burkholder, McPherson, 
Kan., has six yards and is an advocate of forming a 
partnership with a local man in a town in which a 
vard is located. Trade sinee fall has been a sur- 
prise. National affairs inspire confidence and it is 
felt that there may be a change brought about in 
railroad matters, 

W. M. Walker, a banker at Helena, Mo., owns a yard 
in that town and also two at Kansas points and reports 
that at the latter trade was not good the past year. 

President Charles A. Glore, of the Illinois state 
association, was the only official of any large outside 
association present. President Glore savs that in his 
territory the association interest is growing, new mem- 
hers coming in and old ones being more alive than 
ever before to the imnortance of association work. 

F. E. Demuth, Ellsworth, Kan., says that cold 
weather has bottled up trade. Wheat is looking fine 
and the farmers are feeling good. It is Mr. Demuth’s 
aim to make collections every thirty days and if a 
customer wants more time arrangements must be 
made to that effect. The farms in the vicinity have 
good improvements. 

J. M. Tenney, Fort Smith, Ark., vice president of 
the Arkansas retail association, says that trade is 
good and the town growing. Last year more than 
1,000 houses were erected and at present there is not 
one vacant. 

Any man who the past two or three years did not 
hear ‘‘ Hiawatha’? must have been in the penitentiary. 
C. W. Wellcome, who hails from the town of that 
name in Kansas, tells me that the song was com- 
posed by a Kansas City man who was visiting a young 
lady in Hiawatha, and having written it he asked the 
young lady in question to name it and she suggested 
the name of her town, a suggestion that was adopted, 
and away it went like wildfire over the civilized world. 
But right here the romance is broken off, for the com- 
poser didn’t marry the girl. It is also supposed that 
the suggestion for Longfellow’s ‘‘Hiawatha’’ was 
taken from this town. The town that has been made 
famous is growing, but 1904 was an off year for trade, 
there being too much rain. Among other industries 
there is a large incubator factory, and while Mr. Well- 
come was giving me this bit of news my heart went 
out in pity to the thousands of innocent. guys who will 
build hopes upon the ineubator literature that is spread 
broadeast. Beloved, I have seen the inside of the 
chicken business myself and rotten is no name for it, 


W. F. Vincent, Joplin, Mo., is selling some good 
sized house bills. The mining trade is a big feature 
in his town. The price of jack is now $60 a ton and 
at this price it is called king. In a month or so 
there will be an effort to make Joplin a city of the 
second class. 

E. T. Thiele has been in Hanover, Kan., since 1887, 
and last year was his best in trade. The farmers in 
the surrounding country are in good circumstances. 
There are a large number of feeders and corn brings 
a higher price than in Kansas City. During the dry 
seasons beginning with 1903 the farmers wanted cheap 
lumber, bought yellow pine, and liked it so well, that 
they have continued its use. Up to the beginning of 
the years of drouth the town had been a white pine 
point. Hanover is only nine miles from the Nebraska 
state line. 

James St. John, Hutchinson, Kan., reports that trade 
has been good and that the outlook is for a still larger 
volume. 

A. F. Auf der Heide, Bland, Mo., is planning to put 
in his third yard at Owensville. The outlook for trade 
he ealls excellent. 

Ed Hogg and Louie Ott, Jefferson City, Mo., are 
crackajacks, if there are any. If I am not mistaken 
Mr. Hogg sold his yard to Mr. Ott and thea went 
into the wholesale busines with headquarters in Kan- 
sas City. Pining for the retail trade again he bought 
cut a yard in Jefferson City and now he and Mr. 
Ott are competitors—and rather warm ones, too, I 
imagine. ‘‘You are not scrapping, boys, are you?’’ 
IT asked. ‘‘I think that we are making competition 
kotter than it should be between two friends, don’t 
you, Ed?’’ Mr. Ott asked, and Mr. Hogg nodded 
his head. To me it was comedy. They evidently 
are the best of friends, were together at the conven- 





E. H. DALBEY, OF SHENANDOAH, IOWA; 
A Hustler from the Hawkeye State. 


tion, in their methods in selling lumber are both 
original and dashing, and it is like throwing twe 
thoroughbred bull dogs into the same ring. If either 
of them was in a ring with a mongrel that mongrel 
would be taught a lesson that he would remember. 
As it is, it is diamond eut diamond, and Mr. Hogg 
suggested that at present their operations were like 
the striking of two rough flints together, but that 
after awhile the flints would wear smooth and there 
would be fewer sparks flying. Both of these young 
men are paragons of good nature, they are good busi- 
ness men and good lumbermen, consequently there is 
little fear but they will call a halt before serious 
damage shall be done. 

E. H. Dalbey was there from Shenandoah, Iowa, 
and he showed me a letter which bears on the sub- 
ject of advertising. The writer of the letter, one 
Newsom, in Columbus, Ind., said to Mr. Dalbey he 
had read in the AMERICAN LUMBERMAN that Mr. Dal- 
bey’s town was the banner nursery town in the 
United States and as he wanted to set a thousand 
trees or so he asked for the names of a few of the 
nurserymen. This Indiana man is the owner of a 
stock farm, consequently you might ask, ‘‘ What 
would he be doing reading a lumber paper?’’ The 
secret is here—he is a trotting horse man and we 
affiliate together. It would not surprise me to know 
that nine in ten of the trotting hoss men of the 
country subscribe to this journal just to see what I 
say about fast hosses. 

George Lum, Verdon, Neb., is one of the few deal- 
ers of that state who are members of the Southwestern. 
He also belongs to the Nebraska association, and said 
he went on the principle that if one was good_two 
would ‘be better. Mr. Lum reports that there has 
been less trade in the country than he had expected, 
and that he carries twice as much stock as he would 
could he get prompt shipments. 

B. C. Beckman, who for several years has followed 
the conventions as a representative of Ruberoid, 
is now a retail lumberman himself, having with his 
brother bought a yard at Zearing, Ill. As a gentle- 
man I have ranked Mr. Beckman higher than a chim- 
ney top and hope that his successes in the retail 
lumber business may be pronounced. 
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\. W. Liggett, King City, Mo., says that corn and 
grass were not good crops. Shippers are bringing in 


rm and paving from 40 to 46 cents a bushel. Collee 


ons are slow. The town is on the line that divides 
vellow and white pine, the former being used for 


finish and siding. 
has been in 


dimension and the ijatier for 


B. C. the 





Since October 1 Dulaney 
wholesale business in Kansas City, but is yet inter 
ested in retail yard in Slater, Mo. He spent two 
months among the mills in the south and reports 
stocks as broken. In Texas he thinks that building 
s unprecedented. 
When J. R. Moorehead, Lexington, Mo., was relieved 
he president’s chair an exceptionally strong man 
stepped bael | ranks. He was an exeellent 
siding k of judgment, and knew every 
inute wher I am disposed to think that 


e talk he made in the executive session on a certain 
estion was the ablest extempore speech I have ever 


rd in a lumber convention. He was talking so 
finely that every minute J] expected to see him trip. 
f had been a horse he would have been going at 
9-1) wait. After the ¢los¢ of the session I asked 
m where he learned to talk so well and he evaded 
question. That evening when we were talking 


ym up to nearly midnight he ineidentally 


TOC 








a that immediately after graduating from 
lleve he engaged in the lumber business. There 
vas the kev to the seeret. Earlier in life he laid the 
indation for just such work as he had been doing. 

I ‘ hundreds of us who ¢an get up before an 
lience 1 shoot off our mouths, but no man ever 
ked logically, concisely, marshaling his facts con 

S ively, selecting the words that will exactly con- 
vey his various shades of meaning, unless mental dis 
eis back of it. Young man, I want you to bear 
mind. Oratory may be born in a man, but a 

ct ledge of the words of the English lan- 
ouage is never born in him; that must be learned. 
Mr. Moorehead remarked that if he sold peanuts on 
orner he would want the advantages of an edu- 

st the same. Then I thought how small 


of a little group at the Indianapolis meet- 
+ 2 lumberman who had hecome rich appeared when 





sked the question, ‘‘What does an education 

nt to?’’ In his oO} inion nothing, for he does 

ppre e it: but T could name a seore of lumber- 

n wl F as an equal they could stand upon 4 

form bes former President Moorehead would 

small fortune each. With their millions and mil 

lions they deplore the fact that intellectually they hav 
ner 7 t Thi pinnacle, 

Lv! Hummel, Springfield, Mo., said he was expect 

g t} ring ‘trade. Stocks in the town are 

eavy, running from $20,000 to $40,000. We would 

sh up the dues, put a field man out and make things 


um. I. E. Hatten, of the same town, has a shed 90x 








f¢ hing under roof. This immense 
lumber bought several months 

oS Ih 300 feet from the courthouse 
le from the leading hotel. The 
Misso is coming to the town, whieh will 
elp } g. D. J. Landers, also of Springfield, 
i finest trade in his experienee. Build 
gis | up well. When there comes a cold snap 
f with warmer weather it spits on its 

s and takes a fresh hold. In residential property 
ses of four r five rooms, costing from $750 te 
1,000 each, are the rule. Last vear 1,000 houses went 


py in the town, Mr. Landers selling 300 of them. 
Harrv C. Tavlor, Ly Kan., is president of the 





I 
ons, 


Southwestern Kansas & Oklahoma Implement and 
Hardware Dealers’ Association, name that is apt to 
ill the organization unless it is leading a strenuous 
istence Since the last eonvention of this associa 
on large flouring mill has heen Juilt in Lyons and 
nother is projected. 
I have never seen Secretary Harry Gorsuch when 
was not working like a beaver. THe is elated over 





hat in membership his association has grown 


act th 
1 1,635 at the 


fror close of 1904 to 1,800 to the presen! 
ate. Members who had dropped out are coming back 
to the fold. A conservative estimate of the per- 
centage of the dealers in his territory who are in the 


ssociation is 75. Mr. does not negleet to 
award a full meed of praise to the hoard of directors. 

A month ago N. 0. Waymire, Garfield-on-the-Arkan 
sas, mailed me a ealendar, the envelope bearing the 
i ‘*The Hon. Met Th. Saley, Seribe Extra- 
vy, Traveler Continuously, Owner of a Black 
Cow and a Diamond, Hampton, Franklin County, Towa, 
and Elsewhere.’’ A eurious incident in connection 
with this odd inscription was that a couple of weeks 
after the calendar was reecived T met an aequaint 
a mail agent who has a route between Garfield 
on-the-Arkansas and my own home, and he told me of 
handling this piece of mail, repeating the inscription 
verbatim. Intellectually Mr. Waymire is as wide- 
awake as an owl at night, throwing off more bright 
sayings than many a professional epigrammatist. In the 
orner of the writing room he remarked to me, ‘‘If 
2en would work to make friends as they do to make 
wealth what a happy world this would be. I never 
man who had too many friends, but manv 

man has too many dollars.’” Mr. Waymire hag sold 
goods at his old stand for twenty-seven years and Octo 
ber Jast was the month to which he awards the banner. 

William MeDannald, Peru, Kan.,is in an oil country, 
where for the last year trade was extra good. Oil two 
years ago, however, was worth $1.38, while at present 
it is worth only 72 cents, a decline that is liable to 
have an influence on trade. Mr. McDannald sells a 


Gorsueh 


nseriy 





ance, 


knew a 


good deal of derrick material which is all yellow pine. 
inside the townsite of 320 acres there were 120 wells 
put down, every one of them a producer. The oil in- 
dustry is a great trade maker and the lumber busi- 
ness is overdone. Little towns which before the boom 
had one yard have now from four to eight each. Fair 
prices as a rule are sustained. 

IX. C. Robinson, St. Louis, reports that the volume 
of trade is all right, but that prices are unsatis- 
factory. Lumber at wholesale has advanced twice 
sinee the retail prices were pitched, but the latter re 
main stationary. There is more building in the city 
than there was before the exposition. 

A. F. Parkinson, Wagoner, Ind. Ter., says that all 
the people in his town came from the yellow pine 
country and think there is nothing like it. Mr. Park- 
inson has a residenee the siding of which is divided 
between yellow pine, white pine and cypress, and 
one holds paint as well as the others. 

T. Hf. Rogers, Oklahoma City, owns twelve yards in 
Indian Territory, two in Oklahoma and one in Kansas. 
In Indian Territory there are twice as many yards as 
there ought to be. Last year people were talking 
down trade on aceount of the presidential campaign 
and the exposition, but now everybody is talking it up. 

M. R. Harris, Ottawa, Kan., had a remarkably good 
year. Crops were not excellent but that seems to have 
had no influence on trade. The oil excitement is not 
far from the town and tends to 


KE. M. Adams, Mound City, 


business. 
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hoost 


Kan., the 
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HW. ROGERS, OF OKLATIOMA CIPy, OK 
A Successful Yard Owner. 
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farmers in his territory are well to do and about the 
next move will be the building of large barns. 

LL. L. Whitman, Marshall, Mo., says he has decent 
competitors, which is the main thing. [He is put- 
ting in fir fencing and boards. The farmers want 
rough lumber for barns and do not paint it. He has 
heen selling cypress, but is now turning to fir. 

W. CC. Alexander, Iverest, Kan., was around on 
crutches, the result of an affection of the knee. He 
would say that the trade prospect in northeastern 
Kansas is bright and in the eastern portion poor. 

Charles P. Ives, Baldwin, Kan., says that while the 
corn was not of the best his section of country is al- 
ways in good shape. Baldwin has 3,000 population, 
Mr. Ives has two yards in the town, and the third 
vard is going in. 

QO. C. Stubbs, Towa Falls, Iowa, wears a diamond 

larger than mine and I don’t know why he does not 
have it out where it will show instead of on his 
finger with his hand in his pocket half the time. 
Trade in Mr. Stubbs’ territory has been good the past 
year, 
" ELS. Crall, Sedalia, Mo., travels over large portions 
of Missouri, Iowa and Illinois and in ninety days has 
visited only one town in which trade is not expected 
to be larger than it was last year. At Sedalia the 
Northern Pacific is putting in shops which will employ 
2,000 men, the town paying $100,000 bonus for this in- 
dustry. The town has 16,000 population and eight 
vards. The state fair grounds are located here. The 
surrounding country is agricultural, but the territory 
is limited. 

At Riverton, Iowa, the overflow of the river diverted 
some trade, A. T. Wheeler says, but the prospect is 
bright. Six or eight farmers are at present figuring 
on good residences. Mr. Wheeler carries both white 
and yellow pine dimension. He has been in trade at 
this point for fifteen years and there is a larger 
amount of figuring and talking building than in any 
year before. 

William A. Miner, Ridgeway, Mo., is both lumber- 
man and banker and reports that trade was of a satis- 
factory volume last year, but that owing to farmer 
yards the profits were low. There are three of these 
vards in his territory; one at Ridgeway burned on 
Christmas. 

W. C. Aldrich lives in Elmo, Mo., which has 400 
souls and one lumber yard. The past season Mr. 
Aldrich’s trade has been mostly in house bills, these 
bills running from $400 to $800. 

St. Francis, Kan., H. B. Bear’s abiding place, is in 
vhe northwestern corner of the state and not far from 


him it is necessary to go from 150 to 275 feet for 
water. It is a stock and grain country and last year 
the farmers began trying a hand at sugarbeets. On 
the west Mr. Bear draws trade for thirty-five miles and 
in other directions for fifteen miles. Collections have 
slowed up. 

George C. May, Osage City, Kan., reports that on 
account of poor crops trade will be light until 
Mother Earth shall yield more profusely. Some of 
the farmers have sold their hogs and cattle and others 
are shipping in corn from Iowa. 

In common with myself Al Mucke is a farmer, 
having drawn a farm in the Rosebud reservation, 
South Dakota, four miles from Gregory. There was 
not a house in this town last July, since which date 
135 have gone up. Of course trade is good there. Mr. 
Mucke will get along swimmingly as a farmer if he 
does not catch the chicken fever. 

Del. E. Anderson, Coin, Iowa, sees no good reason 
why trade will not be all right in this year of our 
Lord. The farmers are feeling like cocks of the walk 
and will begin to bring in their bills to be figured ag 
spring approaches. The barn boards sold in the town 
are white pine and cypress, and the dimension yellow 
pine. 

Claude W. Thornton for years was interested in the 
retail business, his last stand in this line having been 
in Ottumwa, Iowa. He is now with the Long-Bell 
Lumber Company, having charge, I believe, of the 
trade of Kansas City and a few nearby large towns. 

Paul Klein, Iola, Kan., tells me there are twenty- 
one yards in his county and six in his town of 12,000 


population. The dealers are getting along together 
nicely, Gas has made the town. With the gas goes oil 


and considerable derrick material is handled. The 
payroll of the town is approximately $150,000 a month 
end with so much money afloat collections are good. 
A large amount of cypress and spruce is sold in this 
market. 

The North Missouri Lumber Company has eleven 
vards in the state and H. D. Adams, Hamilton, is look- 
ing for a great trade the present year. 

As evidenced by the Hoo-Hoo buttons, the blaek 
cats must have had a host of litters of kittens in the 
territory contiguous to this city. 

J. M. Snodgrass, who for a while had charge of a 
vard in Mason City, Iowa, and afterward was man 
ager of a planing mill in Oskaloosa, now has charge 
of a yard in Leeds, Mo., a suburb of Kansas City. 

W. K. Miller, formerly in Milton, Iowa, is now in 
Cache, Okla., with Indians all around him. Just be 
fore leaving home he sold $1,000 worth of lumber an‘l 
farm implements to an Towa man. When farmers 
come to Oklahoma from Illinois and Iowa they bring 
money with them. 

On the Pullman going north was Ralph Miraele, oi 
the Miracle Pressed Stone Company, Minneapolis. He 
had a most interesting exhibit at the convention, his 
location being nearly in the center of the lobby. 1 
was at the Miracle brothers’ yard in Sioux Falls, N. 
D., when they were experimenting with cement blocks, 
and I doubt if at that time they dreamed that the 
invention of their ‘‘staggered spaces’’ would bring 
them fame and money. That was not so many years 
ago, for we still remember the beautiful women who 
were living at the Cataract, awaiting to be released 
from their then husbands so they might marry others 
There was one there from New York who I believe 
would hypnotize the Cardiff giant, though it was cut 
from stone. At the present date the Miracles have in 
operation about 25 percent of all the block machines 
that are running in the United States. If I had been 
horn with the hustle that this Ralph Miracle has long 
hefore this I would have had trotting horses, dia- 
monds and fiddles to my liking. Mr. Miracle went 
to bed early that evening. He had not overslept at 
the convention anyhow, and he said that the next 
night he was to give his salesmen a banquet—thirty- 
six of them—four of them coming on from New York, 
and he expected to be up when the sun peeped above 
the horizon. 

James Costello, Liberty, Mo., was highly pleased at 
the interest that was taken at this meeting in asso- 
ciation matters. From the first Mr. Costello has been 
i thorough association man, and now that the organ- 
ization is gathering strength every year he sees his 
recompense for supiporting it when it was in toddler’s 
clothes. 

The sign writers who set up business in one corner 
of the lobby were as busy as bees for two days or 
more and must have lined their pockets. 


Baking x 


TOO LATE TO CLASSIFY. 


CHIPPEWA FALLS, WIs., Jan. 31.—A small army of meu 
is at work putting in boom piers above and below the dam 
on the Chippewa river. Twenty-nine piers in all will be 
built and of these twenty-two have been completed. The 
work is being done by the Chippewa Lumber & Boom Com- 
pany, which is sparing no expense to make the new piers 
as substantial as possible. All the logs for the company’s 
mill this year will come down the Chippewa river. It has 
been the custom in the past to log in Lincoln and Oneida 
counties, from which logs are sent to the mill by rail, 
but those operations will be suspended this year. All the 
logs will be sawed at the mill and it is to provide neces- 
sary boom storage that the new piers are being bullt. 

Deeds have been filed in the county clerk’s office at 
Reseburg, Ore., conveying the ownership of 8,250 acres 
of timber land in Douglas county, Oregon, from Frederick 
A. Kribs to C. A. Smith, millionaire lumberman, of Min- 
neapolis, Minn. ‘The tracts are said to be covered by heavy 





growths of Douglas fir, otherwise known as Oregon pine. 
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TRADE CONDITIONS AND PUBLICITY SPECIALLY CONSIDERED. 


Further Details of Fifteenth Annual Meeting of the Southern Lumber [anufacturers’ Association—Advis- 
ability of Operating Mills Night and Day Argued—Pro and Con Sentiment Expressed— Brief 
Discussions of Trade Prospects in Yellow Pine Territory—Publicity and Its Advan- 
tages—Revised Grading and Inspection Rules—List of Late Arrivals. 


When those representing one of the greatest divisions 
of one of the largest industries of the country come 
together for the purpose of discussing trade ethics, 
ti: ade prospects and relations much that is of pertine nt 
interest and value to manufacturers of that particular 
industry is related and should be made a part of the 
working capital of all in any manner concerned. It 
is difficult to set forth in a brief and palatable form 
those observations, or rather the conerete expression of 
the result of the observation and experience of veter 
ans, as by themselves related on such occasions. This 
week, however, the AMERICAN LUMBERMAN desires to 
.cull particular attention to a number of expressions of 
those who took a prominent part in the deliberations of 
the fifteen annual meeting of the Southern Lumber 
Manufacturers’ Association. 

Extracts from speeches and talks by members of the 
association are given in this issue. Attempt has been 
made to eliminate the superfluous talk and to give as 
briefly and concisely as possible the meat of each ar- 
vument presented. It is not possible for the AMERTCAN 
LUMBERMAN, however, to give in detail the very inter- 
esting talks of the members on all subjects brought up 
for discussion, The matter given is supplementary to 
the telegraphie report in last week’s issue. 


Conditions Summarized. 


PRESIDENT Long -—The curtailment movement to me was 
of such importance that I have felt it advisable to dwell 
aut some Jength on the good it has done, which ought to 
impress us as to the importance which it might do in the 
future. The year 1905 is filled with excellent prospects and, 
feeling this way, IL have thought we could not place too 
much weight and too much force upon certain matters 
which, if properly understood, will enable us_ to 
obtain for our product what it might be worth. * * * 
I want to impress this fact on our minds for the sake of 
future guidance. We demonstrated last year something 
which we ourselves did not haye much faith in when we 
started out. Let us learn a lesson from this act of ours. 
let us feel that we do not have to follow the lines of years 
gone by, because we developed the fact that we were 
able to do what we started out to do. We are a growing 
people-—an aggressive people—and because we were not 
able to do certain things in years gone by is not a measure 
by which to gage our power or limit our efforts but a sign 


that we shonld get out of the rut. 
Stumpage Values. 
J. Lewis THomMpson—There was a party on the train 


on which I rode to New Orleans whom I do not believe is a 
member of this association. asked him what he was 
charging for stumpage and he said 50 cents; then I made 
him this proposition: I would take all of his stumpage 
at $1. L will go farther: I will take his 50 cent stumpage 
at SL and give him invoice price for his mill. He is not 
the only cone who looks at the matter in this light. They 
figure that they are making money and while 1 charge my 
stumpage at $2 T figure that is too low. 


On Forestry. 


J. BB. Wuire--I was there (at the American Forest Con- 
eress) and felt very much entertained by the addresses 
that were given at that time. But since my return I find 





criticised some- 
people feel it is increasing the 
a corresponding increase in the 
mills and own 





that the meeting at Washington has been 
what because a eat many 
price of stumpage without 
price of lumber. We fellows who have saw 


timber do not want to see stumpage go up and lumber 
prices stay where they are. 
The very fact that there was so much more lumber 


consumed in mining in the United States than was consumed 
by the railroad interests, as was shown by the report of 
the mining engineers at Washington, I think in itself is a 
revelation. I presume there is no one here who would be- 
lieve that in the mining industry of the United States there 
is more lumber consumed than by the railroads, 

(Mr. White refused to continue his talk owing to the 
return of Mr. Kaul, who, as previously had been an- 
nounced, was to read a paper on ‘*Cost of Manufactur- 
ing Lumber.’’) 


Night and Day Operation. 


Ss. F. Carrer—I noticed in reading a paper a few days 
igo that there is a possibility of some of our lumber 
manufacturers becoming too ambitious in making lumber. 


hey are not satisfied to receive a good price for the lumber 
they can make by running eleven hours a day, and want 
'o run night and day. I consider this a good moment to 
make a firm protest against such procedure. We over in 
lcxas feel that the cause of depression brought about last 
spring was largely the result of night running by a portion 
of the mills, in our state and other states. In fact some 
of us took the position last spring that unless night running 
was stopped we would not agree to run our mills on short 
ime, 


Cotton Conditions in Alabama. 


Farmers for the most part have sold 
75 percent they got nearly 10 cents 
eotton mill operators in Alabama 
nearly all hought their cotton at 10 cents and are interested 
in seeing prices kept up. I think manufacturers in Alabama 
are about the most active we have in encouraging present 
holders of cotton for high prices. We have a great deal of 
cotton of course among farmers yet, but probably not more 
than 20 pereent. Not more than 20 percent is held by 
farmers who have sold 75 to 80 percent and are able to 
hold the balance. ‘They bought more fertilizers last year 
than ever before and they are not buying as much this 
year. I am vice president of a little bank up there and 
' know it to be a fact that we have loaned considerable 
money on cotton. Money is cheap with us. Any one with 
300d credit can get money at 6 percent. The cotton mill 
men bought at 81% to 10 cents and they are heading the 
movement to have cotton held at present ‘prices. 


In Reply to Mr. Carter. 


€. D. Jounson—When I came in Mr. Carter was making 
One of his annual speeches about running nights. I do 


Fr. HW LATHROP 
their cotton and for 
« pound for it. Our 








not think that makes a bit of difference. If a firm has 
s6HU0,000 or $700,000 worth of timber I dont see how it 
makes any difference whether they run nights, or two mills 
eleven hours. We have a new company up there that owns 
a great deal of timber and has a great deal of money in- 
vested in it and we have to produce 50,000,000 feet a year 
to get proper results. Now it is a question of building two 
mills there or running one mill night and day. If you are 
going to produce that lumber, what is the difference 
whether you run two mills or one mill? 

In so far as market conditions are concerned I do not 
see that we ever were in better shape than we are today. 
The demand is good and if we advance the list we will 
get it. I would like to see prices of lumber advance 50 
cents a thousand on the right hand side and S1 on the left. 


The Outlook in Arkansas. 

Cc. Ve Epgar—aAt our plant it is not a question of how 
much demand there is for lumber or how many orders we 
can get but where certain kinds of stock are coming from. 
We are especially short on all items of finish, edge grain 


and flat grain flooring. In our lumber stock at Fordyce 
we have no surplus. We are shipping from 2,500,000 to 


3,000,000 feet a month out of this mill stock, which is a 
very difficult operation. From our standpoint of supply we 
feel we would like to see an advance on certain items, 

If. If. Fostrr—It seems to me we can get anywhere 


from SZ to $5 a thousand, if we hold together. At any 
rate we should be getting more money for upper grades. 





From a Sales Agent’s Standpoint. 


I. Il. Ferry—Conditions were bright until the last two 
weeks. I do not know to what to attribute it, but a 
great many of our competitors think it is time to sell lumber 
and take orders regardless of prices. When we issued the 
January 10 list I think it was conceded that conditions 
warranted that advance and that people would not go out 
and cut that list. I have found that our competitors and 
ourselves have cut the list 50° cents to $1 on orders for 
fifty to seventy-five cars and it seems to me an act of 
foolishness to cut a list when conditions are unusually 
bright. My recommendation is that the January 10 list 
be reaffirmed. 


A Texas Lumberman’s Dilemma. 


J. I. Bearry—I agree with 
said. Veople who manufacture lumber in 


everything Mr. Fetty has 
Texas stick pretty 








well in Texé unless they have a surplus, which they ship 
into Nebraska and other territories. There is nothing 
doing in Texas except cancelling of existing orders, and 


it will be only a few snention until we will have to go out 
into other markets for business. I think it would be foolish 
to send out a price list higher than January 10. Of course. 
any one who sells lumber in fifty and seventy-five car lots 
always has the privilege of making an attractive price. 


Higher Values an Attractive Theme. 


ae Ve. THOMPSON—When a fellow gets to talking high 
prices I feel that IT am ‘Johnny on the spot.” When they 
get to talking lower prices I begin to tremble at the knees. 
* * * Of course we want to hear from all the others 
who are here before the price list committee goes to work. 
Personally speaking. our firm does not sell enough lumber 
to break the market. We have enough business to keep 
us running well into March, but most of it is contract 
business and special order stuff. We got some of that 
business to make those 250,000 cars that are going to be 
built this year. 

Mr. Carter told you of the conditions in Texas. I 
believe had cotton people received 10 cents for their cotton 
you people outside of Texas never would have heard of 
lumber manufacture in Texas this year. Our dealers 
are not educated like the Kansas, Missouri and Indian Terri 
tory fellows. They are pretty well satisfied and we have 
them educated up to our way of doing business. We enter 


tain them at the annual conventions -and they feel that 
the saw mill people are proper people. - 
The way I look at prices I feel that the January 10 list 


is all right. As to whether it is proper to make any ad 
vance I do not know; I do not believe it is. 

I have come to this conelusion: If any manufacturer 
wants to run nights and cut up his timber and get it out 
of the way I don't see where we fellows who have timber 
can have any objections: I don't think it is in order for 
the day millman to take a fall out of the night millman. 


A Mississippian’s Report. 


Wuitre—All I can say is in regard to conditions 
in south Mississippi. We sell most of our lumber in 
Mississippi. Conditions are good. There are some of our 
mills that market lumber, as I do, at home. I am not in 
touch with trade in Illinois and Ohio. I ship rift sawed 
flooring to the east and do not think I am getting what it 
should bring. I think our prices are too low on rift 
flooring. As to prices, I should hate to see them any lower. 
Our January 10 list ought to be maintained. 

There is a great deal of cotton in our country, some in 
the hands of farmers, but as to whether they are carrying 
it with their own money or not I cannot say. Some of 
them are doing so at the expense of the merchants who have 
made advances. In some instances they have brought their 
cotton in and have been drawing on it from the merchants. 
I imagine that fully 30 or 40 percent of the cotton is still 
unsold. 


J. J. 


Views from Louisiana and Alabama. 


W. C. KENT—I can say very 
agree with Mr. Fetty. I think that we would make a mistake 
to alter the January 10 list, for this reason: I do not 
believe that a very large proportion of manufacturers are 
vet obtaining the January 10 list and I think it would 
only act as a check to any demand that otherwise might 
develop. 

D. H. MArsury—I do not know what I can say to throw 
any light on the situation. There is only one ‘thing that 
I want to mention to the price list committee and that is. 
we should have a little more for our flooring than we get. 
We want to make an additional charge of $4. At present 
we all know we are not getting any more for it than for 
dressed matched stock. Further, I think we should get 
more for our A rift flooring. Our other items are high 
enough. 


little except that I quite 


Plenty of Orders. 


W. C. BowmMANn—Prices have been good with us and or- 


ders are coming in freely since the first of the year. We 
have orders for car material and railroad construction mate- 
rial, besides yard orders. * * 
Mr. Carter and say 


I will put myself on 


record with if the night mills start 





up and break down our prices I will not consent to go 
into any curtailment plan. 1 don’t think it is right that 
we should be imposed upon in that way. * * * Condi- 
tions from Texas to Minnesota are good. Money is reported 


easy and business fairly prosperous. I would like to keep 
the list where it is at present and sell as near to it as 
possible. 


A Comprehensive Review. 


Cc. D. MILLAnp—There has been some change in the expert 
market. Square timber sells at higher prices than ever 
before: 30 cubic foot averages are selling at 18 cents. 
There has been an advance of $2.50 on maple flooring during 
the past year, which I think will help us in rift. Reports 
of the white pine production show they cut 600,00U,000 
feet less than a year ago, although they had 30U0.0u0+ 
feet in stock a year ago, showing a loss in their distribution 
of 900,000,000 feet. They feel very much encouraged over 
present good conditions. Hemlock production in the east 
has been greater than ever before. Production in the 
Spokane mill district last year was very heavy. Stocks in 
the yards are normal. I have not heard of a great deal 
of demand for future shipments. The west coast mills 
have been in deep distress. Their production has been 
unparalleled and they have not been able to find markets 
for all their lumber. The exports are only about 10 percent 
of their output. 

We are having no easy task in keeping our territory. 
Retail lumber yards do not carry two kinds of lumber if 
they can help it. We found that out when we attempted 
to introduce yellow pine in the territory where hemlock 
formerly was used. ‘The production of hemlock never was 
so great in Wisconsin and Michigan, and Pennsylvania 
manufacturers are increasing their output. These condi- 
tions are normal. Our exports are good and I do not think 
there is any particular danger to be feared. I think our 
friends, the cotton growers, have struck the keynote—“diver- 
sification.’ 





A Prosperous Out!ook. 
N. W. McLeop—As regards trade conditions, in the last 
ten days or two weeks I have not talked with a single 
lumberman or business representative who did not feel 
that conditions surrounding us this year were more hopeful 
than he had ever seen before, and to my mind the ques- 
tion we should consider most seriously is to maintain pres 
ent territorial boundary lines. Discussions along the line 
= restricting the output of night mills I think could safely 
Le placed in the hands of a committee for consideration. 
There is one matter to which I would like to call your 
attention and which I am going to advocate before the 
price list committee: I think we should adopt a classifica- 
tion and not send a list to all 25-cent points, but to have 
the entire consuming territory classified as we did some 
years ago, and to have a committee appointed in addition to 
the price list committee and to send our prices into strictly 
competitive territory in competition with other woods. It is 
perfectly practical. I have given the idea a great deal of 
study. I thought it would be wise to speak of it in this 
meeting. 


Unbounded Humor 


EK. A. Frost—I think it is a mistake to change the January 
10 list. O£ course there are a few items that could stand 
an advance—finish, flooring and possibly 2x4s. That list 
is about as high as we are going to get and as a matter of 
fact not ail of us are getting it. My idea would be to 
adopt the list with very few changes. 

In regard to mills running nights: I am guilty and have 
heen for four years, but if I thought this would destroy or 
reduce prices I would advocate shutting the mills at night. 
Take all the mills running nights and I do not think it 
would figure up to be a very great output. Frankly, you 
do not know what fun is until you get to running nights. 
You will have more fun in a week than you can otherwise 
in a year. In facet, it is all fun. 

It does not make any difference when the lumber is cut. 
What difference does it make to yellow pine producers 
whether I run one mill twenty-two hours or put in another 
mill and run the two mills eleven hours each ? 


in Operating Mills at Night. 


In farther discussion on the advisability of operating 


mills night and day it was brought out that some of 
the mills were built with a view to rumning them 


deuble time and that the expense of equipping the mills 
was greater. Also it was stated that if the mills were 
not so arranged as to be available for running night 
and day it would have been necessary to build two 
plants in order that the companies might continue their 
operations on the seale desired. Others of those present 
participated in the debate, which brought to light 
every phase of both sides of the subject. 


Progress of the Association. 


A. J. NEtMEYER—In regard to the price list, I think the 
January 10 list has been cut a good deal. Yet there is no 
one present who would be better satisfied to get this list 
than we are. We have a price list committee that keeps 
in touch with the general market. Past experience has 
been that its judgment has been good, and if it saw fit 
to advance the market it would do so. It can meet at ten 


days’ notice. We met here a year ago and advanced the 
price and we went home and reduced prices. I do not 


think that is a good thing to do. In this connection I am 
perfectly willing to leave it to the price list committee and 
their good judgment. 

Gentlemen, I was here fifteen years ago when this associ- 
ation was organized and in looking over this meeting today— 
and it is a great pleasure to be here—I cannot “help but 
think of the great improvement that has been made. Fifteen 
years ago when we were here we were pretty much like the 
cotton men here today. We have received the benefits of the 
organization the last year, which figured up into millions of 
dollars 

We do not manufacture very much lumber and we do not 
run nights. I believe that by cutting down the output we 
can get more for our products. 


Prefers Texas Trade. 


ELI WIENER—Like most Texas manufacturers, 
Texas trade and so far I have found it very anh Texas 
people are figuring on $180,000,000 for their cotton erop. 
They are about $30,000,000 short, but they have received 
that much more for their grain than ever before. ‘Trade 
has been good. Since January there has been a cessation of 
orders. .We have not had a single cancellation, although we 
have all the orders we can ship up to the first of March, 


e prefer 
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Now about the curtailment proposotion: During the next 


few months there will be involuntary curtailment. When 
the bad weather comes we will have to shut down. We have 


shut down two or three weeks for repairs. 

When it comes to raising prices yellow pine people are 
the most modest people I have ever met. I believe our 
present list will stand some advance and I believe we will 
get as close to the advance list as that on which we are 
selling. Some items should be adjusted, 


The Opinion of a Veteran. 
LOUIS WERNER—In discussing these matters we do not 


want to become personal—we want to show reason for 
doing this or that. If I have two mills running I will 
have two different sales departments, each of which will 


be anxious to sell its output and fully as anxious to get as 
good price for it as possible. 

Mr. Werner outlined the hardship incurred by those 
who shut down their plants and the continuance of cer- 
tain fixed charges during the time the mills were not 
in operation. As an instance of the effect of this cur- 
tailment policy he cited the example of the Unite 
States Steel Corporation, which, when demand proved 
unequal to supply, shut down some of its factories. He 
gave as his opinion that the large consumers, those who 
bought in fifty or one hundred car lots, could be sup- 
plied without demoralizing prices made the retail trade. 

H. C. Rule thought present list should be maintained 
with the exception of prices on edge grain flooring and 
ceiling, which should be advanced. 

Thinks Advance Justified. 

N. H. Ciapp—Since July 15 we have been paying most of 
our attention to the left hand side of the list. Market 
conditions are so much better than they were in July that I 
think that the right hand side of the list will stand an 
advance of at least 50 cents, and I think now is the time 
to do it. I think the majority of the orders we receive in 
the next four months are going to be placed within the 
next five weeks. I think edge grain flooring and the entire 
right hand side of the list should be advanced. It is only 
a question of issuing a list and everybody issuing it, and 
everybody asking it. Common stock in white pine is_very 


scarce. We are selling No, 2 stock in Chicago and St. Louis 
$1.50 cheaper than they are selling No. 4 and No o 
boards. 


Hemlock Trade Outlined and Defined. 


A. L. OSBORNE, manager of the Hemlock Company, Osh- 
kosh, Wis.—I have listened to some remarks here this after 
noon and have been very greatly interested. The hemlock 
people claim they are not making money and are just as 
anxious to make money as you people are. At the meeting 
recently held there was a great deal of discussion as to 
whether or not you would advance your list and help the 


hemlock manufacturers to adjust prices on a few items. 
Developments are such that we will be able to get full 
present list right away, and better than that. I have lis- 


tened to one suggestion here that may be all right for you 
people, and that is classification, so that you can get into our 
territory and sell at less prices than you would get if you 
sold in your own natural territory. Probably no one knows 
more about that than we do. If you should start to do 
that we would have to meet you. 

We are going to make less hemlock each succeeding year. 
Michigan is on a strong decline and if there is anything 
like reasonable crop conditions and reasonable trade there 
would be no sense in hemlock manufacturers endeavoring to 
recover parts of the territory by offering prices less than 
they could get further north. ‘The reason is that we have 
a product of only 1,300,000,0U0 feet. Hemlock manufacturers 
ean stay in theit own home markets. Manufacturers are 
getting $1 out of their hemlock stumpage and they can get 
that for it on the market today. Some people are shipping 
their logs to the paper mills and the demand for logs by 
the pulp mills is increasing. As a matter of fact, hemlock 
is worth more for pulp than for lumber. I do not believe 
that lumber manufacturers in Wisconsin this year were 
entirely profitable—some people lost money and some did 
not. 

A MEMBER—I would like to say that you misunderstood 
Mr. McLeod. If we should advance our lists at this time 
we would lose territory which would secure supplies from 
other districts; and for this reason the suggestion of a 
reclassification of territory was made. 


PUBLICITY. 


Where Money Can Be Profitably Invested. 

A. J. FreEMAN—It is my candid opinion that there is no 
place where we can put a few dollars to better advantage 
than in the hands of a competent committee, and I do not 
think we would have to look far to find men to push along 
the suggestions given this morning. The suggestions of the 
committee contemplate placing suitable exhibits in every 
large commercial center, especially where yellow pine is 
being introduced for finishing purposes. A very few years 
ago we had to sell yellow pine for finishing simply on the 
plea that we could finish it up and it would look pretty 
well; that it was a splendid thing with which to finish 
the hired girl’s room and the kitchen. I have frequently 
made the statement that if I ever had money enough to build 
a good house there would not be a foot of yellow pine in it. 
* * * Just how the committee shall carry out its work; 
just how the advertising shall be done, can very safely be 
left to the competent committee to handle. The only object 
of this discussion and the only question involved is to give 
the committee the wherewithal to go ahead with the work. 
It is the judgment of the committee that they shall have 
$20,000 for the first year’s work; that in order to give 
proper exhibits and properly to install them and to put the 
proper work in the field they require that sum. My notion 
has been that we should increase the assessment for the 
next year.. We are now paying a 2-cent assessment, but I1 
do rot believe there is a man here who has looked into the 
subject and who has any rea! feeling on the exhibit that 
has been made and the larger advertiisng that now lies in 
our grasp—and if it is not done now, it will never be done— 
who will not bear his part in this work. Personally, I 
am ready to have you vote any assessment that may be 
necessary for the proper and necessary exhibitions of our 
finishing wood. It was remarked right here a moment ago 
that our uppers now are only 25 percent instead of 40 to 50 
percent of the product as was the case some years ago. For 
the last fifteen years the manufacturer has been selling his 
common lumber for less average than his logs were worth 
in the pond, and he got his uppers to a point where he 
could get something for them. s I am ready to 
support any movement along this line. 


A Bad Man’s Reformation. 


J. E. Lonc—I do not know what more I could say in 
regard to advertising yellow pine, except that I believe 
in the movement and believe that good will come from 
businesslike advertising. Yellow pine to my mind is a good 
deal like a man with a bad reputation. He has been going 
wrong so long that people do not believe him. ‘They are 
used to him and cannot trust him. Now in the last year 
or so they have got him to be a little better. He is on the 
straight and narrow path, so called, but he cannot succeed 
unless he is properly encouraged and receives the confidence 
of the general public that he is good and means well. That 
is a good deal the way that I look at yellow pine today. 
There would be a little advantage in absolutely knowing 
without any question whatever about the true merits of 
this wood. There are so many different ways by which we 


could advertise yellow pine and they are all good in their 
way. The thing that impressed me was to adopt some 
system that would reach a portion of the pecple, and that 
would do us the greatest good at the least expenditure of 
money. A campaign of education on yellow pine among 
the architects of this country is one way. We had occasion 
to employ an architect in building the House of Hoo-Hoo 
and the necessity for education was demonstrated. 

Mr. Long illustrated the cost of oak and yellow pine 
treated in the same way so as to secure an equally 
fair treatment of the two woods. The cost of the 
treatment would be in the neighborhood of $20 a thou- 
sand, and it is claimed like satisfying results could be 
obtained if a similar amount of money were expended 
in preparing yellow pine for use. 

Sam Park—The way to get better results would be to 
encourage the advertising committee and manufacturers to 
work together. The more money the advertising committee 
would make for the manufacturer the more we can afford to 
pay them. 


An Effective Way to Advertise. 


Louis WERNER—We all seem to realize the importance of 
this work. Why should we limit the expenditure to this 
sum or that sum? We should finance the committee in a 
generous manner. We should authorize the members of this 
committee to go ahead and with our friends, the AMERICAN 
LUMBERMAN, and the St. Louis Lumberman, who have been 
so generous to us, disseminate information by means of 
pamphlets and articles just as the papers have done. 

J. B. Wuatre—(On the assessment plan.) If a man did 
not have any uppers in his timber he should not pay. Mr. 
Werner has struck the keynote when he suggested we did 
not have faith in our own product that we did not ask 
enough for it. I believe that our uppers are worth $10 
or $15 more a thousand. There is no other wood in compe- 
tition with them, and we should ask more for them. We 
would better advance the price of uppers and give $l 
toward advertising them. Build our own homes of yellow 
pine. Set an example and’ show what yellow pine can be 
used for and what can be done with it, and by doing this 
we will prepare a lesson which will be of great use. The fact 
is, we get together and talk about everything else except 
raising the price of our uppers. We talk about running 
milis nights. If we will place the burden on uppers and 
every one be assessed $1 a thousand on the uppers he sells, 
and raise the price of uppers $2 a thousand, we would get 
a dollar benefit and give our committee plenty of funds for 
advertising the wood. Some other plants in Missouri are 
now cutting hardly any uppers. 


As a result of the discussion, a special assessment 
to be levied on the product of the mills, exempting a 
few classes, was levied by a motion to that effect which 
was carried. The first day’s session concluded with this 
discussion. 


CHANGES IN GRADING RULES. 


A number of minor changes in the wording of the 
official grading and classification rules of the Southern 
Lumber Manufacturers’ Association were made at New 
Orleans at the fifteenth annual convention. Those 
sections in which changes or alterations were made 
are printed, the changed wording being set in italics 
as a means of identification. 

Wane. 
ee is bark or the lack of wood from any cause on 
edge. ' 

24.—Imperfect manufacture in dressed stock, such as 
torn grain, loosened grain, wane, broken knots, mismatched, 
insufficient tongue or groove on flooring, ceiling, drop sid- 
ing ete., shall be considered defects, and will reduce grade 
according as they are slight or serious in their effects on the 
use of the stock. 

25.—Pieces of flooring, drop siding or partition with 
3/16 inch or more of tongue and pieces of ceiling with 1/8 
inch or more of tongue will be admitted in any grade. 
Pieces of flooring, drop siding or ceiling having not less 
than 1/16 inch tongue will be admitted in No. 2. 

28.—Torn grain consists in a part of the wood being 
torn out in dressing. It occurs around knots and curly 
places, and is of four distinct characters—slight, medium, 
heavy and deep. 

Slight torn grain should not exceed 1/32 of an inch in 
depth, medium 1/16 of an inch, and heavy 1/8 of an inch. 
_ torn grain heavier than 1/8 of an inch shall be termed 

cep. 

Flooring. 

Sizes.—Unchanged. 

Lengths.—Five percent of 8 foot is allowed in mixed 
lergth shipments of B and better flooring and in addition 
5 percent of 6 foot in select and No. 1 common; and 5 
percent of 4 foot in No. 2 common. 

Grades.—A, B and select flat, A, B 
grain, No. 1 and No. 2 common. 

44.—No. 1 common flooring will admit the following de- 
fects or their equivalent of combined defects: Sound knots 
not over one-half the cross-section of the piece in the rough 
at any one point throughout its length; three pith knots, 
pitch, pitch pockets, sap stain, firm red heart, seasoning 
checks or shake that do not go through, a limited number 
of pin worm holes well scattered, loosened or heavy torn 
grain in three places in a piece or other machine defects 
that will lay without waste; pieces otherwise as good as 
B can have one defect (like a knot hole) that can be cut 
out by wasting 3 inches of the length of the piece. 

45.—No. 2 common flooring admits all pieces that will 
not grade as good as No. 1 common flooring, that can be 
used for cheap floors or sheathing without a waste of more 
than one-fourth the length of any one piece. (See section 
aw. 

48.—B ceiling will admit of any two of the following 
defects or their equivalent of combined defects: Slight 
torn grain, three pin knots, one standard knot, three small 
pitch pockets, one standard pitch pocket, one small pitch 
streak, small seasoning or kiln checks, sap stain or firm 
red heart not to exceed 15 percent of the face. 

Pieces otherwise good enough for A, but containing ten 
small pin worm holes that have no sap stain about them, 
shall be admitted in B. 

53.—B drop siding will admit any two of the following 
defects, or their equivalent of combined defects: Slight 
tern grain, three pin knots, one standard knot, three small 
pitch pockets or one small pitch streak, sap stain or firm 
red heart not to exceed 15 percent of the face, and small 
kiln and seasoning checks. 

Pieces otherwise gcod enough for A, but containing 
twenty small pin worm holes that have no sap stain about 


and select edge 





them, shall be admitted in B. 
59.—No. 1 common boards, dressed one or two sides, 
shall be well manufactured; will admit any number of 


sound knots, not over one-fourth of the cross section of 
the piece if located at the edge, nor over one-third of the 
cross section of the piece if located away from the edge: 
two pith knots. one straight split not to exceed in length 
the width of the piece, torn grain, pitch, pitch pockets, 
Slight shake. sap stain, seasoning checks, firm red _ heart, 
wane inch deep on edge, not exceeding 11%4 inches wide 


and one-third the length of the piece or its equivalent, and 
a limited number of pin worm holes well scattered. No. 1 
common shiplap or D & M and barn siding shall be graded 





by rules governing No. 1 common boards except as to wane, 
which shall not be so deep as to extend into the tongue 
or one-half the thickness of the top lip on the groove 
in D & M or over one-half the thickness of the lap on 
shiplap on the face side. 

60.—No. 2 common boards, dressed one or two sides, No. 
2 common shiplap and No. 2 common grooved roofing will 
admit knots, not necessarily sound, none of which is over 
ove-third of the cross section of the piece, if located at 
the edge or one-half the cross section if located away 
from the edge; if sound may extend one-half the cross 
section if located on the edge; worm holes, splits or through 
rotten streaks one-fourth the length of the p.ece, through 
heart shakes, and wane two inches wide, one-half the length 
of the piece or defects equivalent to the above. 

A knot hole three inches in diameter or its equivalent 
will be admitted provided piece is otherwise as good. as 
No. 1 common. 

61.—No. 1 fencing will admit the following defects or 
their equivalent; sound knots, not over one-half the cross 
section of piece at any point throughout its length: Three 
pith knots, or their equivalent, wane one-half inch deep 
on edge not exceeding 1% inches wide and one-half of 
the length of the piece, torn grain, pitch, pitch pockets, 
sap stain, seasoning checks, firm red heart, and a limited 
number of small worm holes well scattered. 

62.—No 2 fencing, in addition to the defects allowed in 
No. 1 common, will admit the following defects or their 
equivalent: Knots, not necessarily sound, which do not 
occupy more than one-half of the cross section of any one 
point if located at the edge of the piece nor more than 
two-thirds of the cross section if located away from 
edge, one straight split one-fourth the length of the piece, 
worm holes, rotten streaks that do not go through; shake 
and wane, but must be good enough to be used in full 
length as fencing. 

A knot hole 1% inches in diameter or its equivalent in 
small hollow knots will be allowed, provided the piece is 
otherwise as good as No. 1 common. 

HEAVY JOISTS.—2x14, 2% and 38x10, 12 and 14, 8S. 1 S. 


and 1 E. green, \%-inch off side and %-inch off edge. Heavy 
joists, rough, green, must not be over 44-inch scant in 
width or thickness. 


me 2x13 shall be dressed to the standard thickness of 
2x12. 

81.—Yellow pine plastering lath. No. 1 shall measure 
2 inches in thickness to every five lath, green, and should 
not be less than 17/16 -inches in width, green; the min- 
imum thickness of any one lath shall not be less than 5/16 
of an inch green; length 4 feet: 1 7/8 inches thickness to 
every five lath, dry. and should not measure less than 
1 5/16 inches in width, dry. Will admit wane 1/8 of an 
inch deep, 1/4 of an inch on face and 6 inches long, pin 
worm holes and one pin knot. Must not be more than 
% of an inch secant in length. Blue sap stain shall not be 
considered a defect. 

Byrkit Lath. 

S1ze.—%x3% and 54 wide. Lengths 4 feet and upward. 

GRADES.—Standard and merchantable. 

STANDARD shall consist of such pieces as will be held 
firmly in place and support plaster by ordinary nailing and 
will present a full surface without any openings over 3/8 
of an inch in diameter. 

MERCHANTABLE shall consist of such pieces as fall be- 
low the grade of ‘standard,’ yet can be used for the pur- 
pose intended by cutting out knot holes and other defects, 
by wasting not over 16 inches of the length of any one 
piece. 

97.—HEAVY JoIsts: 2x14, 2% and 3x10, 12 and 14. S. 
1S. and 1 E. green, Y%-inch off side and ¥%-inch off edge. 
Ileavy joists, rough green, must not be over 14-inch scant 
in width or thickness. 


A NEW COMMITTEE ON VALUES. 


In accordance with action of the recent annual meet- 
ing of the Southern Lumber Manufacturers’ Associa- 
tion, the following committee on values for 1905 for 
that organization has been announced: 

J. B. White, chairman, Kan- H. H. Foster, Malvern, Ark. 
sas City, Mo. S. II. Fullerton, St. Louis, 

t. H. Jenks, Cleveland, Ohio. Mo. 

I. H. Wheless, Alden Bridge, I’. If. Farwell, Orange, Tex. 
aa, W. W. Cameron, Waco, Tex. 

R. A. Long, Kansas City, Mo. Eli Wiener, Keltys, Tex. 

W. A. Pickering, Kansas City, Lewis J. Thompson, Willard, 





Mo. x; 

J. I. Long, St. Louis, Mo. I. (. Enochs, Jackson, Miss. 

I. H. Fetty, Kansas City, Mo. P. S. Gardiner, Laurel, Miss. 

Cc. W. Gates, St. Louis, Mo. CC. P. Miller, Chicago, I]. 

ID. A. Kendall, Pine Bluff, S. J. Carpenter, Brookhaven, 
Ark, Miss. 

Cc. D. Johnson, St. Louis, Mo. D. H. Marbury. Marbury, Ala. 

N. H. Clapp, jr., Warren, Ark. John L. Kaul, Birmingham, 

N. W. McLeod, St. Louis, Mo. Ala, 


WITH THE MACHINERY SALESMEN. 


It would be a source of gratification to those members 
of the AMERICAN LUMBERMAN staff who attended the 
fifteenth annual meeting of the Southern Lumber Manu- 
facturers’ Association were they able to give in brief 
some mention of many interesting friends whom they 
met on that occasion. Perhaps it would be equally in- 
teresting to the readers of this paper were it possible 
to outline in brief the talks had with the enterprising 
gentlemen who attended this meeting. Not the least in- 
teresting feature of the gathering was the large number 
of machinery salesmen who were in attendance. Among 
others was easily_distinguished the genial and command- 
ing presence of James Moloney, of the Moloney-Bennet 
Belting Company, of Chicago. Mr. Moloney improved 
the opportunity to renew his large acquaintance among 
the southern users of his product and to make many 
others. 

H. B. Morgan, of H. B. Morgan & Co., the well known 
paint dealers of Chicago, spent nearly all the week in 
and about the rotunda of the St. Charles hotel renewing 
acquaintance with many friends of other days. Mr. 
Morgan was a well known dispenser of belting ten or fif- 
teen years ago and at that time made many friends in 
the south. The various kinds of paint and like commodi- 
ties which his company is selling today have an immuni- 
ty from combustion which he illustrates with a story 
which he will have to tell personally in order that it 
may be appreciated and understood. 

P. B. Blain, for many years lumber buyer for the 
American Car & Foundry Company, with headquarters 
at Thomasville, Ga., attended the meeting, especially 
that part of it which occurred among the tents of the 
camp followers. Mr. Blain has been for many years one 
of the best known and most trusted buyers of yellow pine 
lumber traveling in the south and southeast. He has 
recently made an affiliation with Shultz Bros. & Bene- 
dict, of Chicago, to represent that well known firm in the 
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territory named above. Both parties to the contract 
are to be congratulated. 

James E. Brady, representing the John H. McGowan 
Company, manufacturer of pumping machinery at Cin- 
cinnati, Ohio, is doing the south for his company and 
took advantage of the opportunity to renew old ac- 
quaintances and make many new ones. 

R. L. Stearnes, now of the Algiers Waterworks & 
Electric Company, of New Orleans, and for many years 
engaged in the installation of electric light plants 
throughout Louisiana and the south, visited with his 
lumber friends during the sessions of the convention. 

Dwight Hinckley, of the Yellow Pine & Cypress Whole- 
sale Company and Stone & Hinckley, Cincinnati, Ohio, 
was on a buying trip in the south and stopped over to 
renew many old acquaintances at the meeting. 

George S. Dennis, Perkins & Co.’s hired man of Kala- 
mazoo, Mich., renewed acquaintances between the ses- 
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sions of the Southern Lumber Manufacturers’ Associa- 
tion meeting. 

~ C. S. Hinkley, late of the Florala Saw Mill Company, 
but who is planning to make another engagement in the 
yellow pine lumber trade, attended the sessions of the 
convention and visited with the yellow pine lumbermen, 
his friends. 

Additional Attendants. 


In addition to the attendants printed in the last is- 
sue of the AMERICAN LUMBERMAN were the following, 
who registered with the secretary on the morning 
of the second day of the convention: 


W. H. Britton, Britton Lumber Co., Lakewood, Fla. 

L. B. Batson, Batson-McGee, Millard, Miss. 

F. B. Brown, Kansas City Lumber Co., Lucedale, Miss. 

Martin Curry, American Lumber & Export Co., Birming- 
ham, Ala. 

S. H. Creager, Lyons Cypress Co., Garyville, La. 

D. Beach Carre, W. W. Carre Co., New Orleans. 

Lynch Davidson, Continental Lumber Co., Houston, Tex. 





J. H. HINTON, CAMP & HINTON CO., LUMBERTON, MISS. 





J. W. MARTIN, GLOBE LUMBER CO.., 


LOW PINE, LA. 


JACKSON LUMBER COMPANY, 
HART, LA. 


W. S. HARLAN, 


LIMITED, YEL- 


LOCK- 


J. H. Eddy, Kaul Lumber Co., Birmingham, Ala. 

E. W. Evans, Jackson Lumber Co., Jackson, Miss. 

Pope Foster, Dunham Lumber Co., Dunham, Ala. 

E. R. Greenlaw, Greenlaw Lumber Co., Ramsay, La. 

Ed. Gaines, McGowin Lumber Co., Mobile, Ala. 

George S. Gardiner, Eastman, Gardiner & Co., Laurel, Miss. 
Sam R. Guyther, Truelue Cypress Co., Patterson, La 

F. Larkins, American Lumber & Export Co., 


Ala. 


Arthur Loranger, Genesee Lumber Co., Natalbany, La. 
J McCarroll, Genesee Lumber Co., Natalbany, La. 
Cc. R. North, J. E. 
F. Stollenwerck, Dunham Lumber Co., Dunham, Ala. 


F. 


B. H. 


B. E. 


T. B 


— 
- 


F. B. 
J. H. 


Mrs. 
Mrs. 
Mrs. 


GPRORGE 





D. S. 


H. C. RULE, 


. Taylor, Kilby Lumber & Mfg. Co., Anniston, Ala. 
‘. Wilder, J. F. 
Williams, F. B. 
Walsh, J. E. 


B. H. Smith, 


James Moloney, Chicago, III. 
Defebaugh, Chicago, Il. 


J. 


GATES, 


Smith, King-Ryder Lumber Co., Bonami, La. 
Taylor, American Car & Foundry Co., Jeffersonville, 
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THE NORTHWESTERN LUMBERMEN’S ASSOCIATION MEETING 


The Fifteenth Annual—A Big Attendance and a Crisply Interesting Program—A Joint Debate Between 


Representatives of Various Lumber Woods—A Large Exhibit of the Woods, 
with Cement Blocks, Sash and Door etc. 


The fifteenth annual meeting of the Northwestern 
Lumbermen’s Association, held at Minneapolis Tues- 
day to Thursday, drew a large attendance notwithstand- 
ing the bitterly cold weather. It was seen early that the 
Lyceum theater, which had been secured, would prove 
inadequate, and the unfurnished fourth floor of the 
courthouse, therefore, was fitted up in conjunction with 
the management of the poultry show and the cement 
manufacturers’ convention and used for all three mect- 
ings. The executive session of Thursday was held at 
the Lyceum theater, and a theater party was given 


there Wednesday evening to the traveling salesmen, 


and after all these and their families had their pick of 
the managements of the poultry show and the cement 
retailers, 

TUESDAY MORNING’S SESSION. 

The first session was called promptly to order at 
11 o’clock, the hour set, and President John W. Barry 
introduced D. P. Jones, mayor of Minneapolis, who 
weleomed the visitors to the city substantially as 
folows: 

The Mayor’s Welcoming Address. 


I was just talking with a gentleman on the platform 
who said he regarded Minneapolis and its vicinity as a 
mighty good place for a summer resort. It seems to be 
more popular as a winter resort, for while I have been 
occupying the mayor’s chair only since the first of the year 
I think this is the tenth assemblage I have had the great 
pleasure of welcoming. That is what makes me think we 
are quite a winter resort, while when July and the hot 
weather come our friends forget about us, 

I am satisfied this is a representative body of citizens and 
gentlemen that meet here, and that your are all good, clear 
stuff from your looks, and it gives me a great deal of pleas 
ure to offer the greatest possible measure of freedom. It 
is not the first time you have been here, gentlemen. You 
come annually, and this is the fifteenth time the convention 
has come to Minneapolis. Well, Minneapolis is a natural 
center of your industry—the greatest producing and dis- 
tributing lumber point in the United States, and that means 
in the world. It is one of the two or three things that 
Minneapolis boasts of being a world beater in. In flour and 
grain we are also the largest primary market in the world. 
You will pardon this little boasting by the mayor of the 
city. 

I wish I had time to sit in the sessions of this conven- 
tion and receive a liberal education along lines that any 
business man might well be advised upon. 

The whole question of the lumber industry of this north- 
western territory is one of the greatest importance. Of 
the great industries lumber is one of the greatest and one 
that is conspicuously prominent in this territory. One re- 
sult of your labors has been a_ shifting of the sources of 
your supply. Time was when Wisconsin and Michigan and 
Minnesota were the great lumber producing territory of 
the world, almost. These forests have been pretty much 
swept aside by the hand of the settler and the lumberman 
and now you are drawing your supplies from the west and 
south. 3ut the trade is still here and this territory is 
absorbing more material than ever before. 

My purpose here is merely to bid you welcome and I must not 
make a speech, for you have a number of addresses to listen 
to. We of this city are always glad to entertain you when 
you come here. I wish we could offer you the splendid 
trolley rides which we have in summer, to Minnehaha falls, 
to Lake Harriet, to our suburbs and to St. Paul. This 
weather reminds me of one of Tom Lowry’s stories, about a 
man who met another man whom he had not seen for some 
time, and said to him: ‘‘Why, where are your ear muffs? 
You will freeze your ears this sort of weather.’”’ The other 
man said: *‘Well, I had an accident, so I have quit wearing 
them.” “That is too bad; what was the accident?’ ‘A 
man asked me to take a drink and I didn’t hear him.” I 
_ you the story and you may supply it-in any way you 
please. 

We desire you to make yourselves at home in this city as 
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long as you please and we shall be benefited by your meet- 
ing. 

President Barry, in response to the address of 
welcome, stated that the lumbermen came to Minne- 
apolis with especial pleasure this time, because they 
felt that their official weleome came from clean hands, 
He referred briefly to the. municipal house-cleaning 
which Minneapolis had done in such good shape, and 
stated that the visitors from the country were proud 
of it, as illustrating the capacity for self government 
which belongs to Americans everywhere and the 
fact that when evils became intolerable the Amer- 
ican people were ready to rise and do away with 
them. In this connection he told a story of an 
Irishman who visited the X-ray exhibition in the gov- 
ernment building at the Louisiana Purchase Expo- 
sition. Pat was accompanied by his wife and when 
he found that by means of the wonderful X-ray he 
could see the bones in his hand he turned to his 
wife and said, ‘‘Bridget, you go on beyant there; 
this is no place for you with those thin clothes on.’’ 
Mr. Barry said the lumbermen felt no such delicacy 
in coming to Minneapolis at the present time, and in 
receiving their welcome at the hands of a mayor 
who had been selected by the people after having 
amply proven in another official capacity not only 
his ability but his desire to work for the best in- 
terests of the people as a whole. 


*The President’s Address. 


President then delivered his own address, 


as follows: 


Barry 


Report of the President. 


To know that one has done a good work well is certainly 
no small satisfaction. But to see that that work is appre- 
ciated, as demonstrated by this great gathering, is indeed 
most gratifying. I am very much in the condition of a 
German whom a banker took to hear Melba on her recenet 
appearance in Cedar Rapids. The banker and his friend had 
a box just above the stage. Melba appeared in a Paris 
gown, as far as it went; her singing captivated the audi- 
ence almost beyond description and the German, in trying 
to express the good time he had had, said: “My, I don’t 
know yet vetter I had pleasure more mit my ears as mit 
my eyes.’ So in behalf of your officers, permit me to say 
that such a gathering as this gives zest to the consciousness 
of duty well done. There is a saying among bankers that 
a bank never prospers untii it has a cashier that takes the 
bank to bed with him, and this saying applies with a double 
forze to associations such as ours. For fifteen years our 
secretary has had a pretty lively beafellow, but together 
we have grown in power and usefulness until today the 
very evils we were organized to correct are recalled only by 
the older members and by them only in a very hazy, in- 
distinct sort of way. Many of us have grown gray in the 
service and he who was chosen our secietary because the 
youth had something of the old man in him is still with 
us and we are proud of the fact for, likuthe good wine that 
improves and ripens with years, he has grown young as 
he has grown old, despite the silver threads among the gold, 
so that today our association action, inspired by the vigor 
of youth and tempered by the wisdom of age, arrests the 
attention and commands the respect of business organiza- 
tions at every trade center of our common country. 

We Sell to Dealers Only. 

If you want evidence, just compare the price lists issued 
today with those in use before the days of retail associa- 
tions. How iirst, second and third clear have become A, 
B, C, D and E select and common has become Nos. 1, 2, 
3, 4, 5 and scoots may easily be accounted for, but the 
absence in the old and the prominent .presence in the new 
of that little sentence ‘We sell to dealers only’—how do 
you account for that and what does it mean? It marks 
a change in public opinion—the establishment of a new 
eode of ethics—and as often as a manufacturer prints it 
on his list that often he testifies to our success. Yea, more, 
he testifies to his belief in the rectitude of our purpose. 
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Ifow far self interest may be the actuating cause it is 
unnecessary to inquire. We were organized to establish such 
a code of ethics in the trade and the job is done. To be 
sure it is necessary to have some born over again from time 
to time, but lumbermen are no strangers to births and they 
hold that every one is entitled to be born right once and 
are willing to give a man as many trials as may be neces- 
sary to bring him into full communion with their big, broad 
church that is founded on the Golden Rule. 


The Poacher, 


Another evidence of our success is the poacher—a class 
of evidence that is growing less by degrees, we are glad to 
note—but he is none the less the direct result of our suc 
cess. As the manufacturers gradually recognized in us the 
essential elements of their own success—that the one could 
no more exist without the other than the tree without the 
bark—the opportunities of the overwise contractor or con- 
sumer to buy at alleged wholesale prices were very greatly 
diminished ; and then appeared a class of men without honor 
or religion, or much of anything else in their own names, 
who would play the devil a winning game for a dollar. By 
such fellows the consumer was for a time supplied and it 
then became necessary to demonstrate to the manufacturer 
that when he furnished the ammunition by which we were 
being shot to death he was equally guilty with the one 
doing the shooting and that every shot was 4 shot at his 
own best interests as well as at us. Eventually this view 
so far prevailed that today the poacher is confined to a very 
few who do actually operate yards, a number in our terri- 
tory, which you can count on your fingers. But even ten 
boils well scattered are so annoying that one cannot sit 
down in comfort and if Job had run a retail yard while thus 
affected it may well be doubted whether he would ever have 
had a reputation for patience. The manufacturers have it 
in their power to stop the poacher at any time and our 
present efforts are directed to this kind of reformation, but 
progress is slow. It is like constructing a great building— 
in a comparatively short time the walls are up and the roof 
is on but the finishing goes on very slowely—how slowly 
is well illustrated by the farmer boy who had brought his 
wheat to the mill in the days when the miller gave each 
one the flour from his own grist. So slowly came the flour 
that the impatient boy told the miller he could eat it as 
fast as it came, to which the miller replied that he could 
not do it very long. 'Then-with another look at the tiny 
stream of flour the boy said: “I could eat it till I starved.” 
3ut however slowly the mills may grind, they do grind and 
grind fine, and it seems but a matter of time until sales to 
poachers, under the ethics of the trade, will be looked upon 
by all in much the same light as contraband of war is now 
looked upon under the laws of nations. 


Our One Great Object. 


One great object of our association now is the prevention 
of those contraband sales, whether to or from the poachers 
referred to or from others, and in the adjustment of claims 
the positive assurance that_the acts complained of will not 
be repeated is worth more than any other possible considera 
tion. The few poachers referred to are now beyond the 
sphere of our influence, as they have no trade among ou! 
members. We have gone after them personally with a result 
not unlike that of the Irishman whose boss excused him 
to go to a wedding. The next day Pat appeared with 
black eye. The boss said: “Pat, I thought you wanted to 
go to a wedding instead of a fight.” ‘‘Well,” said Pat, “it 
was like this—-I knocked at the dure and with that il 
opened and a man says ‘Who are you?’ I says, ‘Pat O’Huli 
gan, and who are you?’ He says. ‘I am best man.’ ‘You 
are?’ says I. Well, he was.’’ The poacher operating i 
yard is. best man yet and will continue to be pending a 
change of attitude on the part of the manufacturers. Know- 
ing this our members have not reported such shipments so 
that the records of the office do not show how their depreda 
tions are affecting the trade of our members. To get this 
and other valuable information for the guidance of your 
officers I attempted to gather reliable statistics. But the 
result was anything but satisfactory because many did noi 
answer and still others answered in part only. The ide: 
seemed to prevail that having been president two years, ! 
was about to retire and invest my princely salary in line: 
of retail yards in North and South Dakota, Iowa and Minn 
sota. I had neglected to say in my inquiry blank that |! 
had already invested my salary as it came from month t 
month, picking up with it a railroad here and a hotel ther 
with the assurance that the investment would make me nh 
farther trouble. Still others did not have records such 4 
to enable them to answer without a good deal of work. _Bu 
nevertheless enough was accomplished to warrant the hoy 
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that next year every one will answer fully and keep records 
with that in view. 
Our Inventory. 


he information collected is herewith condensed for your 
information in what may be called our inventory: 


Minne- North South To- 
Towa, sota, Dakota, Dakota, tals. 
Number of yards reply- 
Ms vos ke neues Hel 475 92 108 1,396 
Yards to whose terri- 
tory no irregular 
shipments were made $1 $1 7s a8 O83 
Yards to whose terri- 
tory irregular’ ship- 
ments were made... 210 524 
Irregular cars of lum 
ber, lath and shingles 
from Minneapolis and 
SDOVE acccas ‘ pe 4 ol Ms 14 140 
Irregular cars of lum- 
ber, iath and shingles 


from river markets. oe 6 ” 3 6a 
Irom the Pacific coast 20 12 i) ” 41 
From southern mar- 

Rete: ...<. : 11 1 0 2 14 
From Chie ‘ago. S4 14 1 27 126 








Total irregular cars of 

lumber, lath and 

shingles from the four 

markets last men 

i, enero eee uS4 
Cars ot county bridge 

material shipped di 

rect to county officers 
Cars shipped by one 

member on another. 17 
Cars shipped by non- 

members on members. 

including shipmerfts 





from Council Bluffs. 60 
Cars of lime, irregular. 23 20 " 14 66 
Cars of cement, irreg- 

rere rr ree in 17 " 47 19 
Cars of plaster, . 

a ee ne 7 ih y 6 24 
Cars of posts, irregular 37 a) 4 15 61 


Sash, doors and mill 
work above $500... 
Sash, doors and mill- 


S19,440 $22,427 $2,600 $20,600 


work below S500.. 5.005 9 520 950 2135 
Grand total of sash, 
doors and millwork. $80,577 


Only 722 yards reported the number of cars purchased, 
amounting in the aggregate (for twelve months) to 29,319 
curs. 

Suggestions from Above As to Lumber. 

One year ago it was estimated that the irregular ship- 
ments of lumber, lath and shingles did not exceed 2 percent 
£ the total cars purchased by our members, It will be 
noted that out of a membership of over 2,200 yards only 722, 
v about one-third, reported the total number of cars pur- 
chased by them for the previous twelve months, or 29,319 
cars. Of this number the 3884 irregular cars are less than 
11 pereent. Thus far there is reasonable certainty. If 
hus inclined it is easy to apply the average number of cars 
ver yard based on those reporting to our total membership. 
vhen it will be found that the irregular shipments are less 
than 1 percent of the total cars purchased by our members. 
larther, of the two-thirds of our membership that did reply, 
iamely 1,396, 933 of them, or about 70 percent, had no 
rregular shipments of any kind. ‘True such a report could 
iardly be expected to show the number of times bills were 
ut to keep out poachers or the times bills were cut to cut 
out competitors. But incomplete though it may be there is 
‘nough in the inventory to make the average lumberman 

iirly well acquainted with such association matters in our 
erritory. Indeed it might be the basis of a whole day's 
discussion. The inventory does not include Minneapolis or 
<t. Paul, nor does it cover publie buildings. 


Sash. Doors and Millwork. 


he darkest part of the report is that referring to mill- 
ork of the house bill kind, shipments of which aggregated 
epg of which was $69,067 in $500 and above and 
"510 below $500. Under present arrangements bills of 
500 and above are exempt, when consisting of special 
ock:; but the practice is to include anything from a cellar 
ish up, with the result that even very ordinary house bills 
e easily run to the $500 mark. We are informed that 
otection is impossible because of the competition of the 
uall mill. On bills below $500 the dealers must meet the 
mpetition of the small mill and when successful buy from 
e large mill. The plan reminds me of the two farmers 
the restaurant. <A single steak was ordered for two and 
in dividing it kept the larger piece himself, whereon 
friend said: ‘Now Cy, if I had divided that steak I 
uld have given you the larger piece,” to which Cy replied : 
Well, what are you kicking about? Ain’t I got it?’ The 
sh and door people in dividing out steak differ only in 
at they have kept both pieces, for a more one-sided ar- 
ngement than our present one on millwork hardly could 
devised. All this is alleged to be on account of the 
iall mill, which usually has no commercial rating, or a 
ry poor one, buys glass in less than car lots and other 
ck in the smallest possible quantities. Why, even a 





‘'y small percentage of the bills dealers are deprived of 
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would swamp him for a generation. It would really seem 
that this bogyman is being worked overtime, contrary to 
the eight hour law and to the detriment alike of the sash 
and door people and the dealers. It is but natural to 
inquire, in view of the alleged accomplishment of such won- 
ders by the small mill, has not the time arrived for dealers 
to put in small mills? Certain it is that the alternative 
offered by the large mills igs about as pleasing as that 
offered by the Tennessee judge to the man convicted of steal- 
ing a horse and of killing a man, Before passing sentence 
the judge said that as the crime was committed on the 
line he could give the culprit the benefit of either Kentucky 
or Tennessee law, and a ray of hope passed over the clouded 
countenance of the condemned man. By the law of Ken- 
tucky he would be sent to prison for killing the man and 
hanged for stealing the horse, but by the law of Tennessee 
he would be sent. to prison for stealing the horse and 
hanged for killing the man. In like manner the dealers 
have the benefit (?) of the large bills above $500 and of 
the small ones below $500. Our friends the big mill men 
even go so far as to claim that when plans and specifica- 
tions are furnished the dealer in most cases knows nothing 
about deciphering them and this is a reason for selling 
direct. Granting for the sake of the argument only that 
such is the case it certainly will be admitted that the 
dealer can use the United States mail even as well as the 
contractor who so kindly submits the plans to be deciphered. 
Again, the spread in the price maintained between car lots 
and less than car lots is always large and recently has been 
50 percent on sash in favor of the car lot. At least one 
potent factor in the multiplying and the maintaining of 
the small mill is directly attributable to this practice, for 
the dealer, and particularly the smaller one, figures his 
profit on the basis of the less than car lot price. Farther, 
he is prone to put too large a proportion of his profit on 
the millwork. Thus both the sash and door people and the 
por ere are promoting the growth of the thorn in the flesh 
or each. 

I am fully aware of some of the difficulties involved in 
a proper adjustment of this important question and 
would earnestly discourage any hasty or illy considered 
action, but I submit for your consideration whether the 
time has not arrived when the sales of sash, doors and 
other millwork should be made on exactly the same condi- 
tion as lumber. “We sell to dealers only” is the strongest 
recommendation on a lumber list. Is it time to make it so 
on a sash and door list? 


Co-operative Yards. 


Owing to the peculiar manner in which they are organ- 
ized, their avowed objects and the manner in which they 
are, in the main, conducted, the codperative yards are a 
class wholly unto themselves and calling for exceptional 
treatment. A brief statement of the actual methods of 
one will furnish the key to them all. One class of con- 
sumers is led to believe that it is being robbed by the lum- 
bermen, but that all that is necessary is to join this new 
company to secure good interest on the money invested and 
at the same time get lumber at cost; still another class is 
induced to join because it will be a good thing for the 
other businesses of the town to have lumber sold at cost 
or less, thus bringing in the people from twenty miles 
around. So the company is organized and at the end of 
a year, after selling for cost or less, declares a dividend of 
40 percent. No, there is no “frenzied finance” about this; 
it is the real thing. The shares are $10 apiece. the com- 
pany must enlarge, so more money is needed. The stock- 
holders are asked to apply their dividends to the purchase 
of additional stock and pay the balance in cash, which they 
do, only to repeat the performance the second and third 
years and then the any is insolvent 
and must reorganize. It is needless to dwell on the effect 
of such yards upon those that are conducted along legiti- 
mate business lines. And what is the remedy? You tell 
and you will find it no easy matter. Your directors have 
some plans now pending looking toward a betterment of the 
conditions produced by the coédperative yard but what the 
results will be cannot be foretold, but assurance may be 
given with all confidence that affected yards stand in no 
immediate danger of a 40 percent dividend. The codpera- 
tive yards are today the most serious menace confronting 
the dealers and manufacturers of the northwest and while 
all are equally and vitally interested, yet it is almost im- 
possible to arouse the least interest except in sections im- 
mediately affected. The apathy reminds one of the Jew and 
his son on the ocean in a terrible storm. About 10 p. m. 
the little boy ran to his father crying that the captain said 
the ship was going to the bottom, to which the father ex- 
claimed: “Go to bed, Jakie, ve don’t own the ship.” But 
I firmly believe that as time goes on ways and means will 
be developed which more than fully will meet the emer- 
gency. 





Reciprocity. 

In fact the arrangements now under way and known Ly 
the general name Reciprocity should relieve the trade of the 
troubles caused by the poacher and his ilk. The details will 
be fully discussed at the executiye session, from which it 
will be shown that at least some of the manufacturers are 
aroused to the fact that they do own the ship, that we are 
it and that when we go down they will at least be in sore 
need of life preservers. 

A Good Place to Stop. 

In considering association matters one is often at a loss 
for a good place to stop. so just to relieve the suspense I 
have found the place. There is a lumberman not far away 
who, when asked to take something invariably answers with 
the words: “What a happy thought!’ and such is no doubt 








your sentiment as the end is announced. In conclusion, | 
have tried not to point to anything with too much pride, 
nor did I view anything with too much alarm. We have 
one thing, however, to which no one could point with too 
much pride and that is our insurance company; and on 
the other hand no one can view with too much alarm the 
dealer who does not patronize it. It is a company of the 
dealers, for the dealers and by the dealers. With over 
$13,000,000 insurance now in force and assets of more than 
160 percent in excess of the highest legal reserve it very 
justly takes the highest rank wherever known. Nor is it 
a thing to be proud of in a patriotic or platonic way, for it 
is yours as much as any piece of bank stock you could hold. 
You can draw back the cash for your original deposit any 
day and if every one should draw out now there still would 
be $46,441.95 surplus to divide among the policyholders in 
addition to paying the original deposits dollar for dollar. 

Finally, gentlemen, bespeaking your attendance at and 
attention to the deliberations of the convention, I thank 
you for your consideration. 


Secretary W. 
port as follows: 


The Secretary’s Report. 


When one has prepared for a meeting like this and be- 
comes contronted with the duty of writing a report which 
shall convey to the members all that he would say and yet 
be short enough to please our friends of the trade papers, 
whose goodness is bound to be taxed by the volume of ex- 
temporaneous talk pertaining to a program such as the one 
in hand, he realizes that he has no easy task. 

Reserving, therefore, the details for our executive session 
on Thursday I will confine this written report to a general 
statement of the year’s work. 

At the last annual meeting was much enthusiasm over 
the prospect for an early completion of the socalled “reci- 
procity treaty” with manufacturers. This hope was not 
realized and owing to some delays the plan was not actually 
inaugurated until October, at which time the work was 
begun under a joint trade relations committee with the 
Southern Lumber Manufacturers’ Association, and the im- 
mediate future promises joint work of a like nature with 
practically all the manufacturers’ associations with which 
we have any business relations. 

This we believe is the dawn of an era of closer acquaint- 
ance, more equitable adjustment of difficulties arising be- 
tween the two branches of the trade and greater interest in 
association work everywhere. 

Already this is shown in the record breaking attend- 
ance at the meetings held thus far this winter. 

Suffice to say, without going into detail, that our present 
membership is the largest in the history of the association 
and the prospects for great advancement in our work, 
through the bureau of information and our reciprocity treaty 
with the manufacturers’ associations, are such as to thor- 
oughly arouse the interest of the most dormant member. 

I cannot pA ane this report without telling you that the 
germ of the idea for our program came from the busy brain 
of our old friend “Kit.” whose writing you all read weekly. 
In one of his articles last August he gave me the idea, and 
what we have to offer you this week is the result of my 
efforts to elaborate upon it. 

In all my work I feel that I am deeply indebted to our 
president and our directors for their unflagging interest in 
all that makes for the good of our organization and their 
sound advice and cordial support in every undertaking. 

As I shall have much more to say to you who are mem- 
bers of the association when we meet in executive session 
on Thursday I trust all will arrange to attend. 

I thank you, gentlemen. 


Finances. 


E. Hollis then presented his own re 


In the absence of Treasurer George P. Thompson, 
who had not arrived, Secretary Hollis read the treas- 
urer’s report, a condensation of which is here given. 

RECEIPTS, 
Balance on hand January 6, 1904..............$ 2,311.85 
Received for membership fee and dues........... 12,010.00 





To January 6, 1905, inclusive..............$14,¢ 21. 85 
DISBURSEMENTS. 


P aid out on duly approved and receipted vouchers. 
Ge UG Des < eb ddcscedetscueecaa ‘ 








Balance now in hands of treasurer.......... 3 2477.81 


President Barry at this juncture quoted the Hon. 
A. F. Frudden as having remarked several years ago, 
when president of the association, that it was neces- 
sary to open the meetings of the Northwestern Lum- 
bermen’s Association either with a jackknife or 2 
corkscrew. Mr. Barry announced that this was no 
longer necessary, as the association had been presented 
by the Bardwell-Robinson Company, of Minneapolis, 
with a gavel which had been turned for the occasion, 
containing yellow pine and cypress from the south, 
red cedar, Oregon fir and other coast woods, and north- 
ern white pine and hemlock. Upon motion of C. E. 
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Greef a vote of thanks was expressed to the Bardwell- 
Robinson Company for this act of courtesy. 


Committee Work. 


The president then announced that an auditing com- 
mittee had been appointed and was at work, consist- 
ing of Roy Shute, Minneapolis; Henry Van Tassel, 
Waubay, 8. D. 

The president then called for suggestions regarding 
the appointing of a committee on nominations and 
Mr. Van Tassel moved that the committee consist of 
the presidents of local associations within the. jurisdic- 
tion of the Northwestern Lumbermen’s Association 
present at the meeting. These were asked to stand 
up and their names were taken as follows: 


c. A. Finkbine, Des Moines, Iowa. 
W. R. Wood, Parker, 8S. D. 

I. B. Grimshaw, Clark, 8S. D. 

M. T. MceMabon, Fergus Falls, Minn, 
J. P. Knox. Primghar, Iowa. 

O. L. Lundberg, Minneapolis. 


President Barry then announced the appointment of 
another committee on the promotion of attendance at 
the meetings and said that everyone present was ap- 
pointed a member of that committee. 

Secretary Hollis made a number of announcements 
and the morning session adjourned at 12:25. 


TUESDAY AFTERNOON SESSION. 


The afternoon session was devoted to the exposition 
f the merits of three prominent building woods. J. 
E. Rhodes, secretary of the Mississippi and the Wis- 
consin Valley lumbermen’s associations, was intro- 
duced to speak in behalf of white pine, which he did 
in an able manner. His remarks follow: 


Mr. Chairman and Gentlemen :—It is needless to say that 
it gives me much pleasure to speak to this audience, com- 
posed as it is of the members of what undoubtedly is the 
largest and the most influential organization of retail deal- 
ers in any line of business in the United States. 

I represent the Mississippi Valley Lumbermen’s Associa- 
tion and the Wisconsin Valley Lumbermen's Association, 
composed of the manufacturers of northern pine; the famous 
and reliable white pine of the north—a wood which has 
proven to be the most valuable and useful for all purposes 
of any timber that has grown upon the American continent. 
Indeed, the world has produced no better. 

I suppose I am here to expound the merits and advan- 
tages of northern pine lumber. It would seem an unneces- 
sary task, Mr. Chairman, for me to attempt to tell this 
audience of retail lumbermen anything about the virtues of 
northern pine, a lumber which the majority of them have 
handled for the past ten to twenty-five years. Surely, 
gentlemen, you are more familiar than I with its merits, 
its beauties, its superiority. You know what it will do un- 
der all conditions, and I am sure you know it to be the 
standard of all the soft woods which you ever have handled 
or which you ever expect to handle. It needs no word of 
mine to impress upon you the worth of northern pine. It 
is the embodiment of all that reasonably can be expected 
of any timber. 

As manufacturers of northern pine we are willing to 
admit that there are many coniferous woods manufactured 
in various parts of the country today which possess cer- 
tain qualities possessed by white pine, but we claim that 
there is no soft wood which has all of the meritorious 
qualifications possessed by white pine. Without wishing 
to disparage in any way what the gentlemen who may fol- 
low me may have to say in behalf of the particular woods 
which they will represent, I will call your attention to the 
fact that they will all take white pine as the standard 
with which to compare their products when presenting them 
for your consideration. No substitute for white pine was 
ever seriously considered as long as the supply of stand- 
ing white pine timber seemed adequate for all demands. 

And while there are many substitutes for northern pine 
all that is ever claimed for any of them is that they wili 
>nswer certain specific purposes for which white pine is 
generally used. No one of them can be used for all of 
the purposes for which white pine is employed. Leaving 
out the question of price, there is not a dealer in this 
audience who would not prefer to handle white pine to any 
of its competitors. 

The value of any commodity is determined by the price 
which the consuming public is willing to pay for it. and 
no other argument of the superiority of northern pine is 
necessary than to call your attention to the fact that it 
commands a higher price in the wholesale and retail mar- 
kets of the country than any other coniferous wood. As 
it is the standard in quality, it is also the standard in 
value, for the values of all other soft wocds are relative to it. 
The public will refuse to pay what is an arbitrary or un- 
reasonable price for any article as long as suitable substi- 
tutes can be obtained at a lesser cost, but it will gladly 
pay a premium for white pine, which speaks for itself. 

White pine is the lightest and softest of all of the soft 
woods manufactured in this country, and while possessing 
these qualities. which are peculiarly adaptable for manv 
purposes, it is also strong. firm and durable. It is of 
straight grain, is not affected by the temperature, is suscept- 
ible to the highest finish, takes paint much better than anv 
other coniferous wood, does not warp, stays where it is 
put, makes the best sash and doors, is the only wood for 
bexes in which to ship food products liable to taint; has 
no equal among the soft woods for interior finish, and is 
more easily sawed. handled, worked and sold than any other 
wood on the market. 

This. in brief. is my argument. The time allotted to 
me will not permit me to amplify it. and I do not believe 
it is necessary. White pine needs no more exploitation 
before this audience than do gold dollars. 

In closing, permit me to thank you. Mr. President, and 
the members of your association. in behalf of the organiza- 
tions which I represent, for this opportunity of presenting 
to you thus briefly the merits of what we know to be the 
best, most serviceable and most satisfactory lumber that 
can be bought at any price. 

Our only regret is that the Great Creator did not see 
fit to clothe the whole American continent with this mag- 
nificent timber—this White Pine, the king of the forest. 


The Grading of White Pine. 


At the close of the above address questions from the 
floor were requested for Mr. Rhodes to answer, result- 
ing in the following interesting symposium: 

R. H. Ketridge—Just to start the ball rolling, I want 
to ask just one question that has been bothering me for 
some time; and I guess most of you have had the same 
question occur to you. I want to ask Mr. Rhodes if he 
knows whether the iimit has been reached in grading white 
pine. [QLanghter.] 

Mr. Rhodes—Mr. Chairman, during this cross-examination 
T will not attempt to answer all the questions which may 
be asked, I will, however, be glad to make the best effort 


can, 
Since the rules were adopted in 1897 never has been 


any change in the specifications except in minor details. 
These specifications are the same today as they were when 
originally adopted. We know there is an impression that 
there has been a general deterioration in the grades of 
northern pine lumber. If this is true it undoubtedly is due 
to the fact that the grading departments of the different 
mills have come to a higher state of perfection in the 
interpretation of the grades. [Laughter and applause.) 
The question is asked whether the limit has been reached. 
I think it has. [Applause.] 


The Functions of the Grading Bureau. 


A delegate—What are the functions of the association 
grading bureau? 

Mr. Rhodes—I am very glad that question is asked. The 
functions of the grading bureaus of Mississippi Valley and 
Wisconsin Valley lumber manufacturers’ associations, which 
I represent, are to harmonize the different physical charac- 
teristics of the classes of timber being manufactured by the 
mills so as to make the same grade of the same relative 
value at each plant. The grading bureau consists of one 
member from each producing district of the association. 
The mills are divided into seven such districts. The bureau 
of grades has complete supervision over the work of the 
grading of lumber. It meets once or twice a year; it 
employs a chief inspector, who in turn employs his depu- 
ties. There is one inspector to each district of from ten 
to fifteen mills. Each deputy inspector visits a given mill 
about once in two weeks, at which time he handles the 
various grades, paying particular attention always to the 
lumber which is being loaded into the cars—for it is there 
the errors are likely to happen, if any place. During the 
summer when the mills are being operated he gives atten- 
tion to the green lumber as it comes from the saw, giving 
attention to the work of the chain marker, who does the 
first grading. If he notes any variation in grades being 
made, piled or shipped he makes notation of the percentage 
above or below grade and makes a report of his inspection 
at that plant, in duplicate, leaving a copy with the foreman 
of the plant or superintendent of the grading department 
and sending a duplicate to the chief inspector. If upon 
his return trip to that mill he finds that the recommenda- 
tion he made in that report has not been attended to he 
calls the personal attenticn of the superintendent of the 
mill or foreman of the graders to that fact. 

Every two or three months the inspector who works in 
one district is transferred to another district; so that in 
the course of one and one-half years each of the seven men 
on the staff has seen every stock of every mill in the 
association and is able to compare the lumber manufac- 
tured; for instance, at Minneapolis, or Wausau, or Cloquet, 
or Davenport, or Burlington or any other place. Twice a 
year at least the deputies get together with the chief in- 
spector and they go in a body from one mill to another in 
a district or two or three districts possibly, which gives 
them an opportunity to harmonize whatever differences may 
have grown up between them during the months that they 
have worked anart. 

I have just explained how the bureau of grades supervises 
the work at the mills. It is of course of direct advantage 
to the members of the association that no one member 
make a better article under the same name than another. 
We have got the work down to as fine a point as possible, 
but we cannot of course make it perfect. 

How Claims Are Handled. 

A further feature of the work of the grading bureau is 
the inspection of claims. Whenever a claim is made that 
lumber is below grade an inspector is detailed from the 
nearest district who goes and examines the lumber strictly 
upon the grades without allowing himself to be influenced 
or prejudiced in any respect. He makes a careful examina- 
tion of every piece of that lumber upon a percentage basis. 
Ife makes a report in triplicate of what he finds and gives 
a copy to the buyer, a copy to the seller and a copy is filed 
in the office of the chief inspector for future reference. 
Our inspectors are lumbermen who have graded lumber, 
all of them for more than ten years and from that to 
eighteen years. They have done but little else all their 
lives. have made a thorough study of this work and are 
deeply interested in it and, I daresay, have arrived at a 
more nearly uniform basis than any other body of men 
could do without such an organization behind them. 

I want to suggest here that this association appoint a 
committee of three or five of its members, those who are 
most familiar with grades, and I will take the authority of 
inviting them to become the guests of the Mississippi Valley 
and Wisconsin lumbermen’s associations, together with the 
chief inspector or any of his deputies. or both, visiting as 
many mills as they wish to visit, watching the work of the 
inspectors, scrutinizing the reports which they make out, 
watching the way they inspect the grades that are being 
loaded, and then going to any place to which lumber may 
have been shipped by any member and comparing the lum- 
ber that has been, shipped with that which they have seen 
inspected at the mills. I —— Mr. Chairman, you will 
follow that recommendation and accept the invitation at 
an appropriate time in your meeting. 

A member—What proportion of claims for lumber below 
grade is upheld by your inspectors? 


Mr. Rhodes in reply to this question stated that 
there were not as many claims made as might be ex- 
pected, only 189 in 1904 and 178 in 1903. The report 
for 1904 not having yet been issued he read from the 
report for 1903, showing that the report of the in- 
spectors classified the 178 claims as follows: 


Lumber of a higher grade than was shipped........... 5 
RENOR: OUI! iy INO. 6. iar 0: eis enc tekcw <5 1056 se Ree rexbie ees 18 
Claims 1 to 5 percent below grade............. 1% oa 
Claims 5 to 10 percent below grade.............. caer 
Claims 10 to 15 percent below grade........ ioreunes Pare 
Claims 15 to 20 percent below grade..... ee ee: 
Claims 20 to 80 percent below grade........ ermine 
Claims 30 to 40 percent below grade.............. (anem e 
Claims 40 to 50 percent below grade............eeeee0. 9 
Claims 50 to 60 percent below grade...........cceeeeeee 4 
Claims 70 to 80 percent below grade............. ae ele 
Claims on which percentage could not be computed......41 


Mr. Rholes also said there was a general tendency 
on the part of the buyer to judge a carload of lum- 
ber by taking only a few boards out of it; if these 
happened to show a percentage below grade he as- 
sumes that the whole car runs that way. He thought 
that if the retailer in each case was careful to exam- 
ine the whole car and use his best judgment in the 
matter the inspectors might be able to find 75 to 100 
percent of claims made were justified. In closing he 
said: 

The manufacturers are not infallible; I don't know 
whether the. retail dealers claim to be so or not. The 
manufacturers are 4s ‘anxious to be advised of any such 
errors as the retail-dealers are to advise them; because it 
their inspectors are’ making errors below grade it is likely 
that they are making other errors above grade and while. 
if they load out a No. 3 board where a No. 1 was ordered 
they are pretty sure to hear of it (and in this I am not re- 
ferring to any retailer here present), the cases where they 
load out a No. 1 board where a No. 3 is ordered are never 
heard of. [Applause and laughter. ] 

The Life of Trade in White Pine. 

A delegate—Granting all the claims for white pine, how 
long are we going to be able to get it? 

Mr. Rhodes—The amount of standing pine timber in 


Minnesota at the’ present time is _ variously _ esti- 
mated at from 2,000,000,000 to 80,000,000,000 feet. After 
some little investigation which I have made I believe that 
the estimate of the fire warden of Minnesota, Gen. C. C. 
Andrews, is the nearest correct. He has deputy fire ward- 
ens throughout all the timber districts of Minnesota, and 
I accept his figures notwithstanding the competence of the 
employees of the United States bureau of forestry and of 
the cruisers in the employ of the different timber owners. 
Mr. Andrews claims that at the present time the standing 
timber in Minnesota is in the neighborhood of 15,000,000,00U 
feet measuring down to 6 inches in diameter. In Wisconsin 
on the same basis it must be in the neighborhood of from 
7,000,000,000 to 10,000,000,000 feet. 

We figure from this that the white pine industry in its 
present volume can continue for at least ten years in Min- 
nesota and five years in Wisconsin. ‘The capacity is now 
at a maximum and no new mills have been built in Minne- 
sota during the past year. 

Beveled Siding and Facile Deliveries. 

A delegate—What advantages are claimed for 4-inch 
bevel siding? 

Mr. Rhodes explainted that in the narrower lumber 
defects could be eliminated to better advantage and 
that it would be better seasoned; but that its prin- 
cipal reason for being was that the fashion in archi- 
tecture demanded it, either alone or in combination 
with 6-inch. 

Q. How much quicker can the northern white pine deal- 
ers deliver the goods than the southern yellow pine or 
western white pine manufacturers ? ' 

Mr. Rhodes—Without wishing to disparage yellow pine 
or western pine, as the salesman says, that is where we have 
got them “skinned to death.’’ The transportation of the 
west and of the south, which are rapidly developing sec- 
tions. are as not yet developed to the stage of perfection 
that it is in the north. Our car supply is very much more 
steady and reliable than the car supply of the south and 
decidedly more so than the car supply of the west. We 
ean reach our distributing territory. a large part ‘of it in 
Iowa, northern Illinois, Kansas and partially in Nebraska 
(although the yellow pine people are pushing us out of 
Nebraska and Kansas pretty fast), on an average of two 
to three weeks. In Iowa it is safe:to figure on about two 
weeks from the mills of the north. I have a friend in 
the retail business in Iowa who ordered a car of yellow 
pine last October and he is still looking for it. Some time 
last spring he became convinced he could make big money 
out of western fir; he ordered a car of fir and he is still 
waiting for that. [Laughter and applause.] 

The chair—Go on with your cross-examination, gentle- 
men; we have a willing witness here and he seems to know 
a good deal about the crime. [Laughter and applause.] 


The Official List. 

Q.—What is meant by the official list? 

Mr. Rhodes—If you are a farmer with eggs to sell driv- 
ing into town twenty or thirty miles this cold weather you 
will be eager to learn when you arrive in town what you 
ean get for your eggs. The price of eggs, and of every 
other commodity, depends upon what the consumer will 
bid. I believe the official list represents in all woods—and 
I know that to be true in white pine—what the manufac- 
turers think buyers will be willing to pay for their lumber 
in pile. ‘The lumber manufacturers believe themselves com- 
— by means of their investigations to ascertain that 
act. 

The official list is merely a recommendation of the price 
list committee, consisting of one member from each produc- 
ing d‘strict as I have already described in regard to the 
composition of the bureau of grades. This committee meets 
at irregular intervals, carefully reviews the statistics of 
stock on hand, the demand for lumber, the financial condi- 
tions of the territory in which distributed, crops ete., and 
makes an official recommended list based upon these con- 
ditions. No manufacturer is under any obligation to main- 
tain that list. The associations which I represent have 
never issued a list which was not cut by some member: 
neither have they ever issued a list but what some member 
got a higher price than the officially recommended price. 


Trusts and Tamarack. 

Q.—Is it possible to establish a monopoly in the lumber 
trade? 

Mr. Rhodes—Lumber, in the number of people employed, 
is second only to farming. It is manufactured more or less 
in nearly every state in the Union. A monopoly of the lum- 
ber business, owing to its magnitude, would be as impossi- 
ble as a monopoly in the farming business, according to my 
opinion. [Applause.] 

Mr. Ketridge—I would like to ask Brother Rhodes for 
my own information, if he is not too tired, why it is when 
we order a car of No. 1 white pine we get a certain pro- 
portion of another wood they call tamarack, I think. Is 
that included in white pine, and does white pine cover 
norway and tamarack, and any other bastard wood that 
grows? [Laughter and applause.] 

Mr. Rhodes—It has only beén the last year or so the 
manufacturers have been cutting tamarack timber. I built 
a house a year ago last fall and I used tamarack dimen 
sion in it. I consider it superior to hemlock or to norway— 

Mr. Ketridge—Superior to white pine? 

Mr. Rhodes—Yes, superior to white pine for dimension 
The only trouble is that the manufacturers don’t get enough 
of it to justify them in sorting it out and charging you : 
higher price for it than for white pine. [Loud laughter 


and applause. } ’ 
Uniform Thickness. 


Mr. Ketridge cailed attention to the difference in 
the thickness of lumber as sawed by various manufac- 
turers and asked if the association could not accom- 
plish something toward unity in that particular. 


Mr. Rhodes—There is no association standard on thick 
ness, although our members have consistently brought it up 
and agitated it for the past ten years. There always has 
been such a wide difference of opinion as to the thickness 
to which lumber should be sawed that we have been unabli 
to get a uniform standard of thickness. A large num- 
ber of our mills ship principally to the west, to the great 
prairie states. When North and South Dakota, Nebrask* 
and Iowa were originally settled by the pioneers they re 
quired lumber for their protection at the least possible cost 
It was at that time that the manufacturers began to saw 
lumber scant thickness, for the principal reason of saving 
in freight. The west has therefore accepted or rathe! 
demanded thicker lumber than the east will take, becausé 
of that fact. Eastern states will not accept lumber of th¢ 
thickness desired in the western states; and as our asso 
ciation comprises mills shipping both east and west ws 
have naturally been unable to arrive at any uniform stan 
dard of thickness. 


A Spokesman for Western Pine. 


No one else rising to ask questions of Mr. Rhodes le 
made an honorable and glorious retreat and the chair 
announced that N. W. McLeod, of St. Paul, who was 
to appear as special advocate for yellow pine, had not 
arrived and that R. A. Kellogg, secretary of the 
Western Pine Shippers’ Association, who was down 
on the Wednesday program, had consented to exchange 
= with Mr. MeLeod. Mr. Kellogg spoke as fol- 
ows: 

Roll westward over one of the northern lines a little over 
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1,200 miles and you reach the eastern border of what we 
term the “Inland Empire,’ the western home of white pine, 
the home of western pine and larch, bounded on the north 
by British Columbia, on the east by the Rocky mountains, 
on the south by California, Nevada and Utah, on the west 
by the Cascade mountains, the bulk of the forests lying 
from 400 to ¥V0 miles east of the Pacific ocean proper. 

Nature has dealt kindly with the Inland Empire. It is 
traversed by rivers, majestic and beautiful, such as_ the 

Columbia, Pend d’Oreille, St. Joe, St. Marie, Coeur d'Alene, 
Spokane, Clearwater, Snake and streams of minor note; in 
places making wild breaks through lordly mountain ranges, 
in others flowing through valleys and foothills so fertile 
as to have given origin to crop reports, although true, of 
such gigantic proportions as to have in some instances 
caused the eastern mind to doubt their veracity. . 

The banks of these rivers, together with the banks of 
such magnificent lakes as the Pend d Oreille, Coeur d'Alene 
and others, are skirted with forests reaching far up the 
valleys, back over the foothills and away up the rugged 
mountain sides, there covering land that is untillable, mak- 
ing that part of our forests perpetual, only to be disturbed 
by the woodsman’'s ax, and then springing up again into life 
and, like Tennyson’s brook, growing and going on forever. 
Fear not, fellow lumbermen, to build up a trade in our 
products; you will always find us there with the goods. 
Besides the forests starting at the water’s edge many of 
the mountains, foothills and plains remote from the water- 
ways are covered with forests. ‘The extent of the supply 
has never yet been definitely ascertained by government 
estimate; we have checked them up and found them want- 
ing. I do not purpose to burden you with statistics and 
believe it will suffice to say that none of us here today will 
ever see its end. . 

Methods of Manufacture. 

We have every method of manufacture imaginable, from 
the mill with the old up-and-down saw propelled by the 
little mountain stream to the ponderous, up-to-date, steam- 
driven mill with two double cut and one single cut band 
saws. It is needless to say that the mill with the up and 
down saw ships little lumber east. 

We have in the empire in the neighborhood of 400 mills, 
many of them small mills out of commission today, not 
finding it protitable to manufacture lumber in a mountain- 
ous country in a small way except for local consumption. 

The industry so far as eastern shipment is concerned has 
only just begun. ‘There are not to exceed thirty-five large 
mills in the empire, most of which are putting up their cut 
under the supervision of our bureau of grades, using Mis- 
sissippi Valley association grading rules with slight modi- 
fications. ‘The bulk of the product is air dried, although 
some of our plants are equipped with modern kilns. 

Products. 

I speak of white pine first not because it is the only 
white pine in the territory but because it is the white pine 
with which you are all familiar, have been handling for 
many years and which has grown dear to the heart of every 
one of you. If I were not in Minnesota and so close to 
Wisconsin I would tell you that the white pine of the em- 
pire has all the virtues of the eastern white pine and is 
minus some of its faults. If I were not in Minnesota and 
so close to old Wisconsin, my native state, I would tell 
you that we have none cf that stuff that makes your mouths 
water when you put it into the shed smooth, white and 
beautiful, and makes your eyes water a few months later 
when taking it out, for lo! it has taken upon itself the 
appearance of a zebra, only the stripes run lengthwise in- 
stead of crosswise, and in addition to this some of it has 
a coat of feathers every one of which seems to be trying 
to turn the wrong way. I do not know that you have ever 
had shake described that way, but that is a picture I remem- 
ber when running a retail yard back in Wisconsin and had 
purchased shaky stock and failed to pile it solid. We have 
almost absolutely no shake in either type of the pine grown 
in the Inland Empire. 

We claim for our white pine all the requisite qualities to 
make it an ideal yard stock, a heavy percentage of it being 
a red knotted stock that will keep and retain its full value 
indefinitely if properly cared for and will answer all the 
purposes for which Minnesota or Wisconsin. white pine is 
used, with the additional feature of having an abundance 
of wide lumber in the various grades where required. 

Western pine is so called and quoted by many of our 
members and our records show this as the official name 
given, on account of its being a soft and much of it a white 
wood, so closely resembling the original that in many in- 
stances it is difficult to distinguish the two apart: but for 
convenience’s sake in association work to avoid confusion 
we refer to it simply as westerr pine. It is to this product 
not so well known as the old reliable that I w.sh especially 
to eall your attention today. 

The predominating feature of our western pine is its 
percentage of high grade shop, factory selects, clears, siding 
and moJding stock, and in the lower grades its red knotted 
common boards, shiplap stock and box shook lumber. 

We claim for our western pine factory stock: that it has 
no equal. While it is not quite so soft as the Minnesota 
or Wisconsin white pine or the white pine of the empire. 
it is sufficiently soft to answer all the purposes for which 
white pine factory stock is used, not excepting pattern 
stock, and recommends itself at once as a wood that wili 
vield to a superior finish much cheaper than any wood 
that can be put up with such a wide range and diversity 
of effects in natural oil or stained finish. It is too soft to 
split easily and yet hard enough to resist being marred as 
easily as the more soft or brittle woods. Another recom- 
mending feature is the widths in which the upper grades 
can be secured, clears not excepted. 

Larch. 

This is the natural dark finish of the empire, styled by 
some the hardwood of the west, having a beautiful dark 
srain, and while it is quite soft when manufactured is said 
to harden with age until as a finish it acquires qualities 
if resistance against being marred almost equal to those 
f the hardwoods of the east. Not many of our members 
manufacture this wood in quantities as yet, but those who 
do aim to cut their Letter grade of logs largely into finish 
and the lower grade of logs into boards and dimension. 
As a rule the common is a fine knotted stock, making a 
strong dimension, resisting well the strength of the elements 
ind not yielding to early decay. 

Our association has prepared .souvenirs made up of the 
different woods referred to, consisting of three thin pieces 

leaves, the first leaf being manufactured from western 
pine having printed upon the one side the date and occa- 
sion of what we trust is the initial step toward a closer 
relationship between the associations and it is to be hoped 
will develop into a strong codperative and reciprocal atti- 
tude on the part of both, the top of the page showing to 
whom the souvenir is tendered and the bottom showing 
irom whom it came. ‘ 

On the reverse side of this piece at the top is shown 
the title of the wood from which the piece was manufac- 
tured, followed by 2 few of the many purposes for which 
it is so suitably adapted and some in which it excels all 
other woods. The sample plainly speaks for itself and gives 
unmistakable evidence of its fitness to fill a wider range of 
utility than any other pine. : 

The center leaf is made up of the genuine old white 
pine, styled by some of the eastern manufacturers cork pine, 
by others virgin white pine. Some of the manufacturers of 
our white pine hold that the latter name very aptly ap 
plies, for in addition to the significance which the name 
carries they claim it never has even been shook and you 
or your customers will never shake it if once you learn its 
excellence. The first page of this leaf modestly refers to 
its kind, qualities and the uses to which it may be put, in 
& manner that is in keeping with its virtues; the other side 
generously names all the members of our association who 
manufacture annually millions of feet of the different woods 
Mentioned. 





The last piece of the trio is larch, our dark beauty. On 
one side of this piece is the title of the wood and the part 
it plays is briefly referred to, but like the hardwoods of the 
east in the early days its value has not yet been fully rec- 
ognized and it can yet be obtained at a very reasonable 
figure not at all in keeping with its real worth. ‘The reverse 
side of this piece shows the home of them all, the points 
at which the mills and offices of our members are located, 
not on the coast but much nearer to you. 

Hoping that the distance that s=»parates 
manner bar close, pleasant and rofitable 
tions and requesting you to preseive these 


us will in no 
business rela- 
souvenirs tend- 


_ered as an index to such relations, and cailing your further 


attentiun to our exhibit of the larger samples as near rep- 
resentative as the short lengths into which we were obliged 
to cut them in order to get them into this room would per- 
mit, and inviting you to make an early visit to the Empire, 
‘he home of our products, I thank you for your attention. 


At the close of his address Mr. Kellogg was sub- 
jected to a quizzing ordeal in the foilowing manner: 


Mr. Ketridge—I don’t like to start the ball rolling on 
this wood, because I know little about it. We have had 
only one car of it and there are retailers here today who 
are handling it right along. I know it has peculiarities 
I would like to ask the gentleman some questions about. 
I was in Nebraska a short time ago and I took a little 
pains to ask the dealers there who are handling Idaho pine 
about how they liked it. ‘They said they liked it first rate, 
but that they were not shipping as good grades as they 
used to, and I wanted to ask the gentleman if they had 
gotten down to the present white pine grading rules. 
| Laughter. | 

Mr. Kellogg—We would like to get down to a white pine 
basis; we are trying to, but I am not sure that we have 
arrived at the stage of perfection that Mr. Rhodes referred 
to. 

A delegate—What about this western white pine coloring 
while en route if not thoroughly dry when loaded? 

Mr. Kellogg—I believe one of the reasons is that our 
climate out there is very warm in summer and when lum- 
ber is loaded in car under such circumstances it will color 
if it is not sufficiently dry, the same as Wisconsin pine 
would do. 

().—Does your lumber warp like our white pine? 

Mr. Kellogg—Our white pine is identical with northern 
white pine with one exception—we have no shake. Our 
white pine and our western pine also are almost absolutely 
free from shake. 

().—Hiow about pitch? 

Mr. Kellogg—It has some pitch; yes, sir. 








Mr. Ketridge—Another peculiarity is that I was told 
you fellows are so mixed up there that one says this 


peculiarity belongs to Montana pine and another says it 
is Idaho pine. Now, which pine is it that when you get 
it in it begins to split at the ends until it splits.14 or 16 
or 18 inches? Which pine is that? 

Mr. Kellogg—I can’t say. Almost any pine might split— 
_Mr. Ketridge—I know that, but when it is in and in 
pile—bone dry, of course [laughter] it commences to split. 
I have seen this myself. 

Mr. Kellogg—I wouldn’t say it was Idaho pine because 
there might be other reasons for that splitting. We have, 
as I said, in the semi-arid regions a dry and warm climate, 


and farther south of us the skins of people crack in the 
heat and the natives have to use olive oil to keep their 
skins from checking. That lumber possibly comes from 


down there. [Loud laughter and applause. ] 

Mr. Ketridge—I would like to ask, if it is a fair question, 
what the remedy is for that splitting? 

Mr. Kellogg—I don’t know that there is any remedy un- 
less it might possibly be screwing the ends together. 

Q.—I want to you another question, Mr. Kellogg. 
Over here in this part of the country we are troubled about 
what they call slow transportation. Now if a man orders 
a car of your pine about how long would it take him to get 
it? I want you to talk a few minutes on that because whal 
is the use of hearing of the good qualities of something we 
can’t getI See? We have te take what we can get. Now 
you go ahead and tell us what you are doing with regard 
to getting it to us at a decent price and in decent time. 

Mr. Kellogg—lIn regard to the time required for shipment 
I will say that Spokane and its territory have never been 
very seriously troubled with car shortage. There are occa- 
sions when it is somewhat troubled but as a rule that ter- 
ritory receives freight enough in to furnish us with the cars 
we need to go out. We are not so seriously troubled as the 
ccast pecple are because we ship a much greater percentage 
of cars in in proportion to the cars we ship out. 

As to the time, it depends upon whom you order from. 
If you order from some of the small mills that have not 
come into our association it might take you a good while. 
A car which we shipped through here has just arrived and 
tcok a little less than six days from Spokane. As I have 
said, the bulk of our forests are nearly 900 miles east of the 
Pacific ocean; the time varies from six to ten days or pos- 
sibly two weeks, or if the shipper does not attend to busi- 








ness or had to cut the lumber and dry it it might take 
longer. I have shipped lumber through from the coast in 


ten days: again it has taken sixty days, and I didn’t think 
it was altogether the fault of the railroad company either. 

Q.—Larch is a beautiful wood, isn’t it? 

Mr. Kellogg—Yes, sir. 

@.—Do you charge the same for it as for white pine? 

Mr. Kellogg—lI think not. 

Q.—Do you think they will ever get to the point where 
they will feel warranted in slapping in 20 or 25 percent of 
larch in their pine and charge for it at pine prices? 

Mr. Kellogg—I have found that our manufacturers are 
honorable men. So are the white pine manufacturers: but 
they thought they were giving you something so much bet- 
ter than pine you would not object. We do not claim as 
yet that our larch is better than pine. 

A. F. Frudden—What is the condition of stocks at the 
present time? Would your manufacturers be able to care 
for mixed carload orders at the present timel 

Mr. Kellogg—I am not sure as to that. Our stocks 
are lighter by far than a year ago, although a good many 
of our manufacturers still have assorted stocks. I ex- 
pected to have our statistics complete before coming east 
but was unable to do so. We have probably in the neigh- 
bcrhood of 100,000,000 feet in shipping condition at the 


present time. 

Q.—As I understand it, these different woods grow at 
different altitudes. Does that not make a difference in 
the character of the lumber? 

Mr. Kellogg—Not a perceptible one. We have fine trees 


and like all other pine producing territories we have some 
scrubby trees; but you will find both at all altitudes. 


A CHAMPION OF CYPRESS. 


There was some further discussion of minor points 
regarding the characteristics of the woods, and the 
chair then introduced Clarence LL. Cross of Chieago to 
address the association upon the merits of eypress. Mr. 
3arry said: 
years ago I went south 
beautiful swamp 


and I saw 
angels six feet 


About twenty-one 
hip-deep in the water 
in diameter. covered over with spanish moss looking like 
a great veil. They were cypress trees, but I would have 
nene of them. There were, however, others who saw their 
beauty and went there and have made the fortune which 
I lost by not going. Today Mr. Clarence Cross, represent- 
ing the Sonthern Cypress Lumber Manufacturers’ Associa- 
tion, will tell you about that wood in which he and his 
people made those dollars that I did not make. 





Mr. Cross delivered the following address: 
The Red Cypress of Louisiana. 


Mr. President and gentlemen of the convention: Your 
secretary, in asking me to teil you something about cypress, 
said that he had asked a representative from each of the 
different lumbering sections of the United States to tell 
you something about the new woods that are being shipped 
into your territory, and asked me to tell you something 
about cypress. Now I must think that Mr. Hollis has not 
read his bible since he was a small boy going to Sunda 
school, when be had no idea of ever being mixed up with 
the lumber business, or he would know that we can prove 
by a copy of the same little bible that he then carried 
under his arm that ours is not a new wood but the oldest 
spoken of in history. 

The great trouble with us all is, not “‘what we know” but 

“what we don't know.” And of all the staple commercial 
woods of America there is not one of which so little is 
known, outside of Louisiana, as of red cypress. 
_ The lasting qualities of cypress were well known by the 
Egyptians in the earliest times, and it was used to make 
the outer covering in which the bodies of their dead were 
encased, and these cases have been found that are proven 
to be more than 4,000 years old and are still in a good 
state of preservation. Examples can be seen in the Metro- 
politan Museum of Art in New York city and at the Art 
Institute at Chicago. 

Chambers’ encyclepedia also tells us 
the ancient cathedral of St. Peters at Rome were made of 
cypress and stood for 1,200 years, until replaced by the 
doors of bronze, and that when taken down they showed no 
sign of decay. The Louisiana red cypress of today is just 
as enduring as in past ages and any of our mill owners 
will cheerfully guarantee clear heart cypress to last 1,200 
years and agree to replace it if, at the expiration of that 
time, any sign of decay should appear, and they know what 
they are talking about, for the cypress kings of Louisiana 
are, no doubt by successive evolution, reincarnations of the 
early lumbermen of the Nile. 

Until about fifteen years ago there were no cypress mills 
worthy of the name doing business outside of Louisiana. 
The logs were sawn either by the old process of one colored 
gentleman on the log and another in the pit and the old 
whipsaw oscillating between them, or by the still more un- 
certain method of the old fashioned circular saw, which 
was run whenever Providence floated cypress logs near it. 
Of course the products of such crude mills could not enter 
the northern lumber markets successfully, so ihat the lum- 
ber was practically unknown until our association, actuated 


that the doors of 





only by the desire to benefit mankind, began a few years 
ago to advertise its merits to the world. 

There are numerous species of cypress, but the only 
cypress that we can conscientiously recommend for dura- 


bility and beauty is that grown on the tide-washed lands 
of Louisiana and known as the Louisiana red cypress. Do 
not be misled on this point. Much prejudice has been created 
against this beautiful wood by unprincipled dealers foisting 
on their customers certain bastard grades of cypress from 
the high lands; these have not given satisfaction and have 
caused some to condemn all cypress on account of the sample 
given them. Care should be taken to secure the genuine 
article from lower Louisiana. 


The charming suggestion of ripeness, maturity and an- 
tiquity that clings to it in all its phases is met with in 


none of its competitors. It contains a variety of colering 
marvelous to contemplate. Under an oil finish much of it 
resembles a variety of marble; some of it could be taken 
for tiger-eye, while not a little suggests ugate. It is sus 
ceptible to very fine polish, takes kindly any stain, and no 
wood can beat its record for taking paint. but its best 
results are seen under a dull finish of hard oil. With this 
treatment a subdued beauty is shown which is restful to 
the very soul, and a flavor of peace, dignity and age im- 
presses all who see it. A hall or dining rvom finished with 
Louisiana red cypress, under dull finish of hard oil, compels 
the visitor unconsciously to look around for ancient por- 
traits, skeletons ir armor and antique weapons of the past. 
It is eminently suitable for bank fixtures, entrance halls, 
dining rooms and kitchens, Insects of all kinds avoid it and 
on this latter account, if on no other, it recommends itself 
to thrifty housekeepers. 

Cypress shingles are too heavy to compete in price with 
the feather weight red cedar and redwood shingles of the 
Pacific coast; therefore to those who desire the cheapest 


* shingle cypress is not recommended; but to those who want 


a lasting roof that they can rely on to stand the storms of 
winter, the rains of spring and the heat of summer we 
unhesitatingly recommend the 5 by 16-inch heart cypress 
shingles, 5 butts to fill 2 inches. Try them, and then com- 
pare your roof with your neighbors’ covered with the thin 
overbaked red cedar and redwood shingles, at the end of 
three years. 

The following extract is taken from the Scientific American 
of December, 1891: 

Cypress timber, owing to its beautiful finish, and 
durability, and lightness, has long been in favor in 
the gulf coast states, and is fast growing in favor 
in the more northern states, especially among those 
who have tested and know its many good qualities. 

Cypress is especially adapted to building tanks, 
tubs and vats and when used for such purposes it 
will never decay. 

It also makes better sash, doors, blinds and 
frames than white pine, ang many railroads use it 
for water tanks. It stands the weather better than 
the white pine: does not warp or twist and does 
not shrink or swell. 

No other lumber in the world equals it for tanks, 
vats, siding or weather boards, exposed floors or 
shingles. Siding can be used and not painted and 
will last fifty years. 

The durability of cypress is illustrated by the 
examples of roofs in Mobile and New Orleans, in 
good order, laid sixty years ago. 

The following is taken from a New York publication of 
February 15, 1895: 
In building the Tampa Bay hotel I used nearly 


1,000 cypress doors, and although this hotel has 
been completed some years yet not one of the 


cypress doors has required altering in any way, and 
they teday hang just as true as when first put in 


the building. If I were to build another hotel 
similar to this magnificent structure I would use 
cypress not only for doors but for sash and in 


fact for all of the woodwork, 

‘The following is taken from the Northwestern Lumber- 
man, one of the predecessors of the AMERICAN LUMBERMAN, 
in June, 1894: 

The phenomenal durability of cypress is believed 
to proceed from the presence in its natural chemical 
composition of an acid having the active qualities 
of creosote. There is, of course, some natural cause 
for its demonstrated proof against the ravages of 
water, air and time, and that cause is, equally of 
eourse, of chemical character. In other words. 
nature seems to have treated cypress in a manner 
somewhat corresponding, in its results at least. to 
that of artificial use of creosote as a preservative. 

The following is also taken from the same paper Jan- 
uary 15, 1887: 

At Charleston, the other day, the workmen, in 
examining the earthquakeshattered tower of St. 
Michael's church, found a coffin of cypress bearing 
the date 1678. The wood was sound throughout, 
although the bones in the coffin had long ago turned 
to dust. 

It is estimated that there is at least 8,000,000,000 feet 
of standing cypress timber in lower Louisiana, so that you 
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need have no fear in introducing it of net being able to get 
a supply for the present generation at least, it not for the 
next. 

The cypress of lower Louisiana grows in solid forests and 
is therefore very free from wind shake, and being below the 
frost line, its grain is not injured by freezing, as is the 
eypress that grows farther north. The texture of the wood 
is firm and solid, as the trees have been well nourished by 
the silt and deposits left im the swamps by the overflowing 
of the Mississippi river, which found an outlet through 
them into the Gulf of Mexico. 

The logs now are largely brought to the mill by rail, <A 
steam skidder and leader is set in the swamp alongside of 
the railroad and the logs are brought in from a distance of 
about 1.500 feet from each side of the road, thus clearing a 
strip about 3,000 feet wide. After this is cleared the. road 
is taken up and moved over and the same operation 1s re- 
peated. ‘he other method is by using a series of canals, 
with a pull boat which draws the logs into the canal from 
2.000 to 2,500 feet on each side, When the land is cleared 
the canal is abandoned and a new one dug. The logs are 
then floated out to a bayou or river and are then made into 
rafts and towed by small steamboats to the mills. Trees in 
this way ean be brought to the mill full length and we are 
able to cut timbers, tank plank ete. thirty to forty feet in 
length. Our lumber is sawn tull thickness and well manu- 
tactured: is soft and easily worked. Part of the inch is 
piled from common to clears in dimension widths and lengths 
separate, and part all widths with the lengths separate. 
Our 14, to 8 inch is piled all widths but lengths separate, 
except in the shop grades. Our lumber is_ bright and we 
have practically no sap stain. Our all-widths stock aver- 
ages wide. We have modern and well equipped planing mills 
and can furnish anything in the way of dressed lumber. 

Our lath are well manufactured, are full width and thick 
ness, bright and largely clear and we think fully equal to 
white pine. You would also find our pickets bright and 
clear and good sellers. - 

Our bevel siding is graded similar to white pine, but is 
very much lower in price. You would also find our dimen- 
sion widths finish in A, B and C€ grades very desirable stock. 

You will find upon investigation that cypress is the cheap 
est soft wood in the market today, and if you are favorably 
located we hope you will investigate and try a sample car. 





Mr. Cross was then cross questioned as follows: 


Q.—Will cypress lath stain through the plaster’ 

Mr. Cross—I never heard of their doing it: there is 
no reason why they should; they are all bright and there 
is no pitch in them. 

Q.—Is the siding ever dented by hail? 

Mr. Cross—That is something I never heard of. 

George W. Hotchkiss—I can answer that question. Ten 
years ago I built a house and sided it with cypress and 
the paint has not separated from the wood, nor has there 
been any checking or any effect from hail or frost. 

Mr. Cross—-The cypress lumber is physically little dif- 
ferent from white pine except that it is a little harder 
and would not dent quite so easily. 

c. H. Ketridge—I handled cypress myself for a number 
of years, and I had some peculiar experiences with it. 
It was out there in Nebrasku at a considerable elevation 
and the difficulty we found about cypress was that while 
the siding was all right and would stand the weather the 
shingles would check up and split and did not seem to be 
able to stand the seasons. Another thing about cypress 
aud the use of it for interior finish or when we got it in 
the form of doors was that the grain would begin to rise 
and for that reason we got off the notion of handling it. 
I want to ask Mr. Cross the question if they have since 
then got a better process of seasoning whereby the grain 
does not rise as it used to. 

Mr. Cross—We haven’t improved any on Mother Nature, 
since we air dry all of our cypress and shingles. I can 
tell you something about shingles from practical expe- 
rience. My stable at home was covered with white cedar 
shingles, put on with these new fashioned steel wire nails. 
They came off the roof ‘n every direction. I got some 
five to two inch clear heart cypress shingles, nailed them 
on with old fashioned cut nails and followed the recom- 
mendation of the cypress manufacturers, driving one nail 
in one side of each shingle, the nail in the next course 
catching the other edge. That roof today is just as good 
as when it was laid two years ago. 

I have heard complaints occasionally of the grain rising 
in interior finish; that might be caused by various condi- 
ticns, and I think that pine or almost any other wood 
would be similarly affected under similar conditions. You 
must remember that cypress is wood, it is not iron. You 
must not complain when you see it doing things which 
you have seen white pine do from the beginning. ‘The ris 
ing of the grain is usually caused by the lumber being 
awed with too flat a grain. 4 
Q.—How is it that we can buy cypress cheaper from 
jobber than from a manufacturer? 


tL 


Mr. Cross then related an instance where he hal 
quoted on firsts and seconds clear. He did not receive 
the order, but not long after got an order from a jobber 
for a similar quantity of selects to be shipped to the 
same point. Not long after he was in the town ani 
went to see the man and asked him about the order. 
He was told that the customer had secured the stock for 
$1 cheaper. Mr. Cross said to him, ‘‘The next time you 
want some more of that stock ask me for a quotation 
on selects and I can save you another $5 a thousand 
on it, as selects are what you got and they are worth 
$6 a thousand less than the first and seconds on which 
you asked a quotation.’’ Mr. Cross said this was why 
the jobbers’ prices were apparently lower than the 
manufacturers. He added. ‘‘It is the policy of the 
manufacturers to sell just as low to the retail dealer 2s 
to the jobber, as they desire to encourage direct trade.’’ 

In response to an inquiry regarding pecky cypress 
Mr. Cross explained the qualities of this wood, an.1 
stated that while the defect gave the surface of the 
board a bad appearance the lumber was as durable as 
clear heart cypress, that large quantities of it were now 
being used for greenhouse benches and similar purposes 
and that it had been known to last for ten years for 
such a use, making it a cheaper wood than hemlock cr 
any other where exposed to constant warmth and 
moisture. 

The afternoon session then closed with announce- 
ments by Mr. Hollis for the following meeting. 


WEDNESDAY MORNING SESSION. 


President Barry called the session promptly on time 
and announced that N. W. McLeod would be unable to 
be present on account of a slight illness, but that C. I. 
Millard was present to talk upon the subject of yellow 
pine. 

Exploiting Yellow Pine. 

Mr. Millard, of the Chicago Lumber & Coal Com- 
pany, St. Louis, Mo., then addressed the convention 
extemporaneously as follows: 


That introduction sounds warm. I have just returned 


from a meeting of the Southern Lumber Manufacturers’ 
Association, which has just held its fifteenth annual in 
New Orleans. This association has done all that has been 
dcne to harmonize the various differences of grade and 
manufacture among the different mills; all that has ever 
been done to introduce yellow pine in other markets and 
ali that has ever been done to advertise it. 

People who have never been south seem to imagine 
that yellow pine grows in swamps. I have frequently been 
asked if the logs were not floated from the tree to” the 
saw mill. I presume many of you have been down there 
and enjoyed the beauties of the forest. Yellow pine stands 
in parklike areas. The trees are tall and straight and 
there are between them open vistas of unsurpassed beauty. 
It is sad enough to a forester to examine a forest of this 
character and to think that it never can be reproduced ; 
it has been growing for hundreds of years for the benefit 
of the people. But it is more sad for the manufacturers 
of yellow pine to realize that the beauties of the wood 
itself have never been appreciated. 

Yellow pine has suffered from three very undesirable 
phases of reputation. It has been considered unfit for use. 
We used to be told that it wouldn’t wear in the weather: 
that it would decay in a bridge or dock; that it would 
not hold paint; that the grain would rise: that it would 
blue in transit; that it would encourage the visitation of 
insects when placed in a building; that it would deterio- 
rate in a cellar or wall. The most serious difficulty we 
have ever had in the introduction of the wood has been 
the prejudice that has existed against it. Some people 
have said that it is more difficult to overcome a prejudice 
than to change the name of a state or to write a success- 
ful national air. We don’t think that. We know yellow 
pine has suffered from this prejudice but we are determined 
to overcome it, knowing that nothing is worth having 
that is not worth fighting for. We stand in defense of 
yellow pine because we believe in it; we know its beauties 
and its uses. 

The best architects and builders in the world have or- 
dered yellow pine where it is necessary to secure Lght- 
ress and strength in building. It has the tensile strength 
of oak without its weight and without its defects. It is 
now being used in England and on the continent for the 
high classes of furniture and for cabinet work of all 
kinds. They have long ago discovered its beauties, long 
before we did ourselves. However, they have, until very 
recently, demanded the use of pine without sap, a grade 
of prime which might be described in our nomenclature 
as a star grade of heart face finish. This wood has been 
treated naturally or stained and in many cases has been 
left without any finish whatever. 

It has been the custom in England to finish a room or 
a ship in oak, without any stain or filler of any charac- 
ter. They have done so with yellow pine in many cases 
and produced beautiful effects, but when the sap wood 
ard the heart wood are mixed there is a variation in color 
which their architects and decorators have decried. They 
are now taking our pine in practically the same grades 
reproduced by the American market, and this has been 
treated by the use of paint, practically the same as we 
have done in the past—with the exception that in England 
and Germany they are not afraid of knots. They do not 
consider a knot a defect in a panel or a stile or a base- 
board. 

Our friends have thus been producing with yellow pine 
an effect of its own. Yellow pine has never been sold as 
a substitute for white pine and I believe that Is the reason 
why it has never brought a satisfactory price. Its own 
cheapness has discredited it. Even the manufacturers did 
not dream of the beautiful effects that could be secured 
by the use of stains. I presume you have all looked 
at the exhibit in the hall or that you saw the house which 
was prepared and exhibited at the St. Louis exposition. 
This exhibit was considered by the international jury (com- 
posed of judges from all countries) as the most beautiful 
and complete forestry exhibit that has ever been made. It 
has practically been reproduced here and it is the inten- 
tion of the association to erect a similar exhibit in every 
large city in the United States. This shows our faith in 
the wood. and shows why we have brought this exhibit 
to you. We feel that education must go beyond the retailer: 
it must go to the architect and through the retailers to 
their customers. The use of stains produces a finish of 
any shade desired. It has been acknowledged that the 
stained effect of the darker tints was very much more 
effective against a white wall or light colored wall paper, 
or white or light colored curtains. 


Educating the Consumer. 


I believe that the retail dealers as well as the manu- 
facturers owe a: duty to themselves and to the people to 
help educate the ordinary builder in securing an artistic 
home—something more than a house with windows and 
doors in it is necessary. We have been in the habit of 
depending a great deal upon the architects and upon the 
decorators and house furnishers. ‘The ladies usually select 
these accompaniments in furnishing the home and they 
are the ones to whom we must apply. ‘The association has 
furnished a book illustrating in colors the stained effects. 
We have printed 10,000 copies and every retailer in the 
United States will receive a copy. It will not be necessary 
to write for one. This book should be preserved. It cost 
a great deal of money and should be presented to pros- 
pective builders. Every architect in the country will have 
one, but the architect must do what the builder desires 
and therefore we must reach the builders, and through 
the builders their wives. They have the best taste and 
know what is necessary to create an attractive home. 
Samples of the stained effects will be prepared and mailed 
or expressed to every dealer from whom a request is 
received. They are not all ready but will be furnished 
as fast as possible after the receipt of the request. Every 
one is requested to ask for a set of samples and to keep 
them in the office and to use them in talking yellow pine. 
It is not entirely for ourselves that we ask this but for 
your own benefit as well. 


Price, Quality and Advantages. 


Yellow pine is a low priced wood; we deny that it is 
a cheap wood, but it is certainly low priced. If the same 
eest of treatment which is necessary to prepare oak or 
mahogany or ash or cypress or any other so-called finish- 
ing wood is put upon yellow pine we feel confident that 
the universal verdict will be that an effect has been pro- 
duced that is superior to any other, inasmuch as it is 
unique. White pine has always stood at the head, but it 
has never been able to maintain itself when finished 
natural: it has always been either painted or grained. 
You may remember some of the old grained doors where 
the artist—so called—attempted to show a piece of quar- 
ter sawed and plain sawed in the same pattern. The 
result was mediocre in the extreme; it was not artistic, 
it was not beautiful: but it stood at the head and because 
of the prejudice which existed against other woods, and 
the favoritism, they were compelled to pay for an article 
far inferior to ours a price double what we are glad to 
take for our product. 

Yellow pine has the great advantage of having no shake. 
Shake must be considered a very serious defect. Under 
the weather yellow pine does not warp and it does not 
stain after it is dry. It is not easily affected by the 
weather. It will stay in its nlace after being put into 
an article of furniture or a piece of trim. For a beauti- 
ful finish and lasting, durable wood for house trim we 
think it stands at the head. We believe in it and for 
that reason are preparing to exploit it. Our advertising 


expense will probably reach $30,000 this year, and we 
purpose to spend $20,000 a year for the next ten years, if 
necessary to introduce it, until we have the architects 
over the country so educated and the people so enthused 
and enraptured with its beauties that they will specify it. 
so that the benefits of our efforts must come not only 
to ourselves but to you. It is particularly to the interests 
of the retailers who have a margin of profit and a chance 
to introduce this wood to their own benefit. 

I would ask that if there are any questions of any 
character that present themselves and on any point that 
I have not touched upon, I shall be very glad of cross- 
examination. 


George W. Hotchkiss asked if uniformity in) mann- 
facture and particularly in matching was general 
among the southern mill men. Mr. Millard replied that 
the association had been worging on that point for 
twenty years and that all association mills were now 
manufacturing to steel templets, so that flooring from 
a mill in Arkansas would match flooring from a mill in 
Louisiana or elsewhere as accurately as with its own 
product. He stated largely that this desirable resuit 
had been obtained largely through the efforts of Secre- 
tary George K. Smith. 

President Barry asked if mills outside the associa- 
tion were also manufacturing to the same standard. 
Mr. Millard stated that in every lumber association 
there were always outsiders who benefited by the work 
of the association and appropriated its ideas; but that 
retailers could not be sure of uniform manufacture 
unless they purchased from association mills, which 
were always anxious to give satisfaction, and where 
any complaint of imperfect manufacture or otherwise 
was promptly adjusted by the inspection department. 

A. F. Frudden inquired why the price on worked stock 
fluctuated more than the price on common grades. Mr. 
Millard stated that part of this was merely apparent 
and not actual, as a 10 percent advance on higher 
grades meant a much larger difference in dollars and 
cents per thousand feet. He also reviewed the peculiar 
conditions of the last year and showed their general 
influence in this direction. He stated that the influence 
of the association was entirely in the direction of pre- 
vention of overproduction and slaughtering of values, 
and toward the establishment of stability of values, 
which was something greatly desired by the retailer. 

C. H. Ketridge asked what percentage of star and 
better there was in the average pine log. He addeil, 
“‘T mean good pine, not loblolly or anything of thst 
kind.’’? Mr. Millard replied that loblolly had a larger 
percentage of clear than any other kind, because it was 
more largely sap and clear lumber in southern pine was 
sap wood. He explained the manner of growth of pine, 
having small limbs on the trunk when young which fall 
off and leave small knots in the heart so that a 16x16 
timber showing clear on the outside will, if sawed into 
lumber, show a surprising number of small heart knots. 
He added that in the old yellow pine days the logs 
which were used would yield perhaps 60 percent of star, 
and better. This was due to the fact that at that time 
they used only butt logs and second cuts. To-day an 
Arkansas mill, in good timber, will get perhaps 30 
percent; in Mississippi and Texas longleaf where the 
timber is cut into yard stock he did not suppose the 
percentage was over 25, 


Cc. H. Ketridge—I am glad I have got this yellow pine 
man here all by himself. It is an opportunity I have long 
sought to get hold of one of these yellow pine fellows where 
we could meet on a common level. We have met and chewed 
the rag among ourselves and so we would like to meet this 
man and talk these things over with him. Now any fool 
can ask questions and I have one to ask. It may seem like 
an ordinary fool question, but I want to ask seriously, Is it 
a fact that all the fault of this infernal slowness in trans- 
portation is with the railroads? [Laughter and applause. | 
Haven't you manufacturers something to do with it? Be 
honest now and confess right out in meeting. 


Delayed Deliveries. 


Mr. Millard—We are trying very bard, like the fellow who 
was hungry and did not have much money and went to a 
restaurant. He said, “‘Waiter, | am very hungry and am 
short of cash and want to make both ends meet.’ The 
waiter said, “Well, you might try ox tail soup and boiled 
tongue.” [Laughter.] We are running charitable institu- 
tions and as such we always like to throw the responsibility 
on the other fellow. ‘The railroads have done the best they 
could. The shortage of cars has been the principal cause 
for slowness in filling orders. The second chief cause has 
been the inability of the manufacturers to induce the re 
tailers to place their orders during the season when they 
could be shinned promptly. It has been their custom to 
wait until fall. Of course I understand why. Everyone 
likes to know that the crop is secure before he buys a great 
deal of lumber; but this has always resulted in a congestion 
of orders and of car movement. If it had not been for the 
decline of 5 cents in the price of cotton of the last six 
months the car shortage would have been the most serious 
this year ever known. Government statistics show nearly 
14,000,000 bales, and-it takes a large car to hold fifty bales. 
You can figure out for yourselves the number of cars re- 
quired to move the crop. Cotton is king in the south. 
Whenever a railroad agent receives a bale of cotton from a 
farmer, under the state laws he can demand a bill of lading. 
As soon as that is issued the railroads are responsible for the 
cotton. They must insure the cotton and protect it from 
fire, theft and cattle. Yellow pine has had to suffer from 
the favoritism that has been placed upon cotton, The rail- 
roads must move it and they get a higher rate for it than 
for lumber. 

Now if the retailers will help us by distributing their 
orders throughout the year and if they will Lear their fair 
share of the burden by carrying some stock this trouble can 
be avoided. The movement from the south is very good now. 
and a car will average perhaps fifty miles a day or four tp 
six days on the average haul, where there have been times 
when it would require four to six weeks. 

Mr. Ketridge—You say the retailers can help you by 
stocking up earlier, Then why in the name of sense do you, 
just as soon as they make a movement toward stocking up. 
whack up the price on them? [Applause.] We would stock 
up willingly, but just as soon as there is a free movement 
of lumber out comes a new list. Now I am not handling 
yellow pine a great deal where I am. but out in Nebraska 
we used to have a great deal of it, and it is a fact that just 
as soon as we begin to make a general movement up she 


goes. 

Mr. Millard—We can’t do anything to change the laws of 
supply and demand— 

Mr. Ketridge—Oh, that is the old gag, you know. [Loud 
laughter and applause.] 

Mr. Millard—As I have said before. we are running char- 
itable institutions. We are glad to serve you to the best of 
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our ability, but in order to do that equitably it is necessary 
— first come should be first served. Piace your orders 
early. 

Blue Stain in Yellow Pine. 


Mr. Ketridge—I am afraid you will get tired standing on 
your feet, but I have another thing on my mind. We are 
troubled and always have been troubled in southern pine by 
this blue mold, and I have been told that when it is shipped 
during the summer months it is affected worse in transit 
than when it is shipped in cold weather, It is a very seri- 
ous thing about yellow pine. Our peuple have been accus- 
tomed to nice, clean lumber up here and when they see some 
of this beastly looking black colored yellow pine they say, 
“Is that the yellow pine we have heard so much about? We 
don’t want any of it.”” You have got to devise some way 
to prevent that blue mold in transit. 

Mr. Millard—The United States bureau of forestry, under 
the able direction of Gifford Pinchot (who has done more 
than any other man in the United States to encourage for- 
estry), has employed one of the most able chemists to make 
an investigation of the cause of blue mold. It was formerly 
supposed that blue mold was caused by chemical change in 
the sap, forming an acid; and it was regarded as a very 
serious defect and the first stage of decay. ‘The investigation 
of the chemist showed, however, that it was not a chemical 
change at all but was caused by fungus, which grows very 
rapidly and has been known to cover the surface of a board 
in twelve hours. ‘This fungus does not injure the strength 
of the wood at all. The tests in the machines which are in 
the laboratory of Washington University at St. Louis and 
also in the forestry experimental station at St. Louis have 
shown that the tensile strength, crushing strength and bend- 
ing strength of pine are not in any way affected by the mold. 
White pine and norway pine will stain under the same cir- 
cumstances. In yellow pine we have overcome it largely by 
our methods of kiln drying. Our product is the only wood 
that is kiln dried as a general rule, therefore it is placed in 
the best of condition when it leaves the mill and when care- 
fully loaded will not stain in transit. Of course going through 
a period of intense dampness this fungus will sometimes 
grow; but it does not cause any harm and on dry lumber 
you will find it will brush off and does not penetrate the 
surface of the wood. ‘Timbers or joists when shipped green 
will show more stain, but we have eradicated that very 
largely by placing strips between the layers of joists or tim- 
bers, which, however, we cannot do when they are of un- 
even size, 


Deliveries Again. 


A member—Regarding blue mold in yellow pine, I will say 
that I have been using it for eighteen years and I have not 
had as much trouble with yellow pine as with northern pine. 
But I want to take you back a little to the question of time 
in transit, and ask why it is I can order a mixed car of 
lumber from Minneapolis and have it loaded out in twenty- 
four hours to three days and I can order a car of yetlow 
pine—when they are not complaining of car shortage—and 
it will be as a rule from three to four weeks before it is 
loaded. Why cannot the yellow pine manufacturers load a 
ear as quickly as our northern manufacturers? — 

Mr. Millard—This is largely caused by conditions sur- 
rounding our industry. The yellow pine manufacturer logs 
his mill from day to day. A mill of 20,000,000 feet capacity 
yearly in the south would not cut over 8,000,000 to 12.UU0,- 
000 feet in white pine, because up here it can't run all the 
year. On that account our daily mill capacity as a rule is 
smaller. As we kiln dry the lumber it is not necessary to 
carry such a large amount of lumber in pile in order to dry 
it. Before our restriction of output went into effect last 
year we had in pile a good many hundred million feet. We 
are all carrying larger stocks than we did and making 
larger investments, larger piling room, larger dry sheds. 
I know of a good many mills which have 2,000,000 to 
5,000.000 feet under shed all the time. Of coprse the com- 
mon lumber is piled outside and requires time to dry. 

We are having a good trade and stocks are being shipped 
out about as fast as they are in condition. Of course north- 
ern manufacturers are in the habit of carrying tremendous 
stocks and we can't compete with them there, but we have 
a tremendous advantage over the white pine manufacturer 
in that he can’t rebuild his stock. If he runs out of 12-inch 
boards or 10-inch finish he has to wait another year before 
he can secure the logs. We are prepared at all times to 
ship anything and if we haven’t got it in stock we can 
make it. That advantage is one which we Lelieve overcomes 
our competitors. 

A member—Wouldn’t it be wise for you to carry into effect 
in your wholesale business the advice you are offering to us 
retailers, to stock up? [Laughter and applause.] 


Mr. Millard responded that there were no whole- 
salers in yellow pine. While it might appear feasible 
to concentrate stocks at Cairo or St. Louis or other 
points where the through rate was a combination of 
the in and out rates there was not enough margin at 
the low prices at which it sold to retailers to pay the 
handling charges of such a venture. 


Terms of Sale. 


Mr. Ketridge called up the question of rates of 
discount. Mr. Millard defended the well known terms 
of sale of the association, using arguments which 
have already been thoroughly discussed by the AMER- 
[CAN LUMBERMAN. 

A number of the members seemed to be under the 
impression that this advance payment might consti- 
tute an acceptance of the shipment or prejudice the 
interest of the consignee in case shipment did not 
prove satisfactory. Mr. Millard, however, pointed out 
that any such advantage on account of the advance 
payment was expressly waived by the terms of the 
order blanks, bill heads and other literature used by 
association members. Secretary George K. Smith, being 
called upon, also said that no such case had arisen 
in all his settlements of claims. 


Substitution. 


A member—A good many of the dealers in our part of 
the country have had trouble of having other lengths and 
widths substituted for those they ordered. Is that prac- 
tice general? 

Mr. Millard—That is a liberty that is unpardonable. 
It should never be exercised, and I do not think is general. 
! have never heard of a complaint on that score. 

C. H. Ketridge—I have a instance of that sort that I 
do not complain of, however. Two months ago I got into 
a car and ordered 100 2x8 22 foot. They sent me 24-foot 
and did not charge anything extra. 


Complaints and Complainants. 


Mr. Ketridge then brought up the matter of the 
‘*33?? kickers’ rating in reference books and asked if 
wholesalers were not a little free in having that rat- 
ing applied to dealers, Mr. Millard stated that he 
believed that the members of his association had 
nothing to do with the 33 rating and credit books. 
He knew of no case where one of the members had 
made a complaint of that sort. The association had 


its own efficient method of adjusting complaints which 
worked entirely satisfactorily. Upon this point he 
said: 


We have experienced and impartial men who go to 
examine any lumber that is complained of. When the 
report is against the mill, the mill pays for the inspection. 
When the mill is sustained the assvuciation pays for it. 
The retailers are not reyuired to pay any of the expense 
of the inspection. It would seem that a fair reciprocity 
would require that they should pay a portion of the expense 
when they make an unjustified claim. The result of this 
method of adjudication of claims has been so satisfactory 
that it is a very vigorous argument for reciprocal dealings 
between the members of our association and the members 
of all retail associations. We are prepared to investigate 
claims on a fair basis and to pay for the privilege. 

Yellow Pine as Siding. 

George W. Hotchkiss—It is presumed that in the south 
you use for your siding yellow pine. What has been your 
experience with it and how do you treat it to make it 
durable? 

Mr. Millard—I am glad to have an opportunity to state 
that the old theory of the failure of yellow pine to hold 
paint has fallen to the ground. Yellow pine or white pine 
or norway pine or any other wood will not hold poor paint. 
I presume you are all familiar with the fact that poor 
paint has always been on the market and that lumber 
has always suffered from the accusation that it was at 
fault instead of the paint. Now in the south yellow 
pine is universally used for siding. It is treated in the 
ordinary manner with good paint and it wil! stand indefi- 
nitely. However, the best method of treatment is with 
stain. There have been some very 
hotels erected in the south on the sea coast where the 
weather and salt air have been very severe and injurious 
to any painted structure; but the stains have withstood 


it. They do not fade and when the lumber is thoroughly ~ 


treated it will stand. ; 
A Lesson in Staining and Painting. 


I wish to add also that in natural finish linseed oil is 
an enemy of yellow pine, as it turns it black. I prepared 
a pamphlet and published it twelve years ago, printing 
an edition of over 20.000, showing the advisability of 
the avoidance of linseed oil. The proper way to treat 
yellow pine in the natural finish is with shellac. Formulae 
and instructions for the use of shellac and stain are 
printed on these yellow sheets that have been distributed 
here; and by the use of these formulae you will have no 
trouble whatever. Yellow pine is being used almost uni- 
versally for siding. We sell large quantities of all grades. 
Even second common drop siding is a standard stock. It 
is carried by nearly every dealer in those states. It 
will hold stain or it will stand without paint, because it 
is free from shake. There is no effect from the sun. In 
the old days before it was more thoroughly understood, 
when lumber was largely shipped from Georgia where ali 
the trees have been turpentined, there was often a piece 
ot fat wood where the pitch had coagulated and was left 
in the lumber and went into the siding and the sun would 
blister the pitch through the paint. That. however, has 
all been avoided in our grading. A piece of pitch is com- 
mon; it is not star even though it may be clear. You 
will have no difficulty in ordering yellow pine for siding 
about its holding paint well. It will give you good satis- 
faction in every respect. 

A member—I got one of the leaflets which Mr. Millard 
distributed und it has been in my office ever since. T 
wrote to three of the largest paint concerns and they all 
said that their paint would stay upon yellow pine perfectly, 
but still our carpenters and especially the principal car- 
penter said that it would not. I built a barn ten years 
ago and I told this carpenter to put yellow pine drop 
siding upon either the east or the west side of it and 
put white pine drop siding upon the other three sides. 
The barn was never repainted until this fall and the paint 
held upon the yellow pine drop siding much better than 
upon the white pine. 

Mr. Frudden—Does that statement regarding yellow pine 
— paint apply to all varieties—longleaf and short- 
eaf? 

Mr. Millard—It does. Of course I answered that ques- 
tion partially in saying that where a tree had been tur- 
pentined and the pitch had coagulated in the butt of the 
tree and left a fat place it will blister through any paint. 
But, as I explained, our grades now take those pitch 
pieces out of drop siding. 

What the gentleman has just said is the first I have 
ever heard of the pamphlet which I distributed. It reminds 
me of the old poem about a man who shot an arrow and 
found it in the heart of an oak and who wrote a poem 
and found it after many years in the heart of a friend. 
Our association has gone into this thing as a codperative 
measure and we are going to prepare not 15.000 but ten 
times that number of those pamphlets, because we want 
to advertise our wood. 

A member—I would like to ask about the relative length 
of life between longleaf and shortleaf; I notice the gov- 
ernment prescribes longleaf: what is their relative life? 

Mr. Millard—That is very easily answered. There is 
no difference whatever in the life of sap wood. Sap of 
any wood will decay. The heart wood will last. There 
is more heart wood in longleaf than there is in shortleaf. 


This ended the discussion of yellow pine and Pres- 
ident Barry announced that the representative of west 
coast woods who was down upon the morning program 
for a talk would speak in the afternoon instead. Sec- 
retary Hollis made some announcements and read 
a letter from Charles Webster stating that the large 
numbered badges which had been issued to members 
he had supposed a desirable thing to wear all the 
time as a means of identification but that he had 
upon a number of occasions been taken for a bell 
hop at the hotel, and had quit wearing his number 
while in the hotel lobby. 

The convention then adjourned until 2:30 p. m. 


WEDNESDAY AFTERNOON’S SESSION. 


At the beginning of the afternoon session H. S. Gil- 
key, of Janesville, Wis., was introduced to speak upou 
white cedar. Mr. Gilkey delivere the following ad- 
dress: 


Mr. President and Members—I was not appointed official 
orator of the Northwestern Cedarmen’s Association. That 
honor was bestowed upon R. H. Downing. but he informed 
me the first of the week that be was obliged to leave the 
city on important business, and said I would have to make 
arrangements to take his place. I tried to shift the 
responsibility on someone else, but they all seemed to shy 
at the proposition. 

I have seen the time when it would not be any particular 
honor to represent the producers of white cedar, for it 
was not only a reflection on a man’s financial standing 
to be engaged in the white cedar business but it was 
quite evident that he had made a_ failure of everything 
else he had ever tackled, or he would not engage in it. 

Years ago white cedar stumpage had no particular 


large and beautiful . 


value and a man that had a pair of old plugs, a bob sled 
and a couple of rubust boys, could soon become identified 
with the trade as a first class cedar man, but today it 
is a different proposition. Cedar stumpage has a value 
and most of it that is adjacent to the railways has been 
cut and now it requires an expensive logging outfit and 
either has to be hauled a long distance or driven down 
the rivers to a point where it can be marketed, and then 
it not only is necessary to have a mill large enough to 
split and trim the posts, but also -to manufacture the 
larger stock into ties and shingles. This means a larger 
investment than would appear on the surface, the result 
being that the white cedar manufacturer enjoys the same 
reputation, financially and mentally, as his brother who 
handles other forest products, and he is not the irrespon- 
sible savage he was fifteen or twenty years ago. 

I think our association is partially responsible for this 
change in conditions. We have endeavored to form rules 
for grading stock that would be equally fair to both 
wholesaler and retailer, and I believe the members of our 
association are trying to ship stock in accordance with 
these specifications; and although you may think in some 
perticulars the rules for grading are not as rigid as they 
should be, at the same time they are as liberal as the 
— which the producer has to cowtend with will 
allow. 

Although white cedar will last longer tian any wood 
that grows in this locality it also is the most defective 
and the price of stumpage is so high that there is always 
the temptation to cut everything that will pass muster. 


‘Unfortunately every cedar tree does not grow perfectly 


straight, nor does it grow perfectly sound, and it some- 
times is killed by fire, high water, or dies from natural 
causes. If we did not have to contend with these freaks 
of nature it would probably be unnecessary for me to 
appear before you today. 

I think there is more misunderstanding in regard to 
what is termed live and dead timber than an} thing else, 
and I can readily appreciate that if you thoroughly 
understood just what dead and live timber wis it would 
remove considerable of this trouble. We have s-veral kinds 
of dead timber. We have cedars that die fom disease. 
I question the lasting quality of this kind ’¢ timber: it 
is brittle, and in my estimation will not last lung, although 
in the older growth when made into ax splits or old fash- 
ioned fence rails it has done good service and the rail- 
ways do not object to it for ties. 

Then we have water killed timber, which has been live 
and thrifty timber that is killed by swamps overflowing 
caused in a good many cases by building of dams. If 
this timber is cut within a year or two I see no reason 
why it should not last as long as timber that was cut 
when live and growing. 

We have also what is termed fire killed—that is timber 
that has been killed by fire running through it, and | be- 
lieve it will last as long, if not longer, than timber we term 
strictly live timber. 

None of these are admissible in 'No. 1 stock, according to 
the rules of inspection. 

Then we have the following kinds that do come within the 
specifications but are sometimes mistaken for dead timber. 
As I stated a moment ago a large percentage of the cedar is 
driven down the rivers, some are peeled before they are put 
in the water, and others are peeled after being taken out. 
In my opinion those that are peeled after being taken out 
of the water look the best, the action of the water on the 
bark gives them a reddish appearance, that I do not think 
is objectionable; if left in the water several months it gives 
them a darker appearance, and sometimes they are taken 
for dead timber. It also loosens the bark on them so the 
bark either slips off or comes off by stripping and for that 
reason some think they are either dead or summer cut stock; 
but in either case, the fact of them being driven down the 
river does not affect the lasting qualities and the sooner the 
consumer is educated up to the fact what water stock is 
the better it will be for all concerned, for it has got to a 
point where there is but a limited amount of stock but what 
will have to go into the water, for the stumpage near the 
railways will soon be something of the past and is now in 
a good many localities, 

he summer cut posts are also frequently taken for dead 
timber and some think they are spruce or tamarack. This 
stock being cut in summer time, it is not necessary to put 
the draw shave on them to remove the bark for they are 
usually stripped, which gives them a smooth and glossy ap- 
pearance. The only reason that I know of for cutting stock 
in the summer time is because in some localities the snow 
gets so deep it is impossible to get men to do the cutting iz 
the winter, and oftentimes stocks get badly broken in the 
spring. and it is necessary to cut certain sizes in the summer 
to complete the assortment. 

The specifications and the measurements of posts you are 
all familiar with, and it is not necessary to elaborate on 
that point, and the rules of inspection are quite plain, al- 
though it does seem that some of them must shrink while 
in transit, for occasionally there is a difference of opinion 
- to the exact measurement when they arrive at destina- 
tion. 

I cannot help but think that you hardly appreciate the real 
merit and value of shingles manufactured from white cedar, 
for you have turned them down for the red cedar shingles 
because they run wider, which you know is no advantage 
except to help the contractor to make a little more money, 
or because the term red cedar has a hypnotic influence with 
the average farmer. It might be to the advantage of the 
white cedar shingle manufacturers to cut their shingles 6 
to 2 instead of 5 to 2 and kiln dry the life out of them so 
as to get them down to the least possible weight, but we 
have gracefully withdrawn from the western market and 
are placing our shingles in a territory where they are better 
appreciated and where competition is not quite so keen—but 
should you want any at any time, for your personal use, 
we would be glad to hear from you. 

We really have no recognized competitor for white cedar 
posts or poles in your territory. except in some localities 
they use native timber more or less for temporary construc- 
tion, and occasionally we come in competition with the red 
cedar from Tennessee, which if it was not for the limited 
amount of it produced and the high price they get for it, 
we would be compelled to recognize, for I think there is 
no question about its lasting qualities. In some localities 
a limited amount of Idaho cedar posts are used. but from 
the best information we can procure they are fully as ex- 
pensive, or more so, than our white cedar, and there is a 
question about them lasting as long—at least, the large 
telephone and telegraph companies that are compeiled to Luy 
more or less long poles for city purposes, claim that it has 
not the life of white cedar. 

We have on exhibition here posts of all descriptions, and 
you will find someone there most of the time who will be 
pleased to give you any information you desire. 

Should any of you desire any further information, I will 
endeavor to answer your questions. 


In the examination which followed the first question 
was to the desirability of furnishing posts 6% feet lorg 
instead of 7 feet long in order to save freight and pos 
sibly something on the first cost of the post. Mr. 
Ketridge brought up this suggestion and said that his 
experience had been that only that length of the post was 
actually used. Mr. Gilkey said that it would not maxe 
a difference of one cent in tke cost of the post as far 
as freight rates were concerned and only .about one- 
fourteenth of a cent as far as the value of stumpage 
was concerned. 

Bird Critchfield disagreed with Mr. Ketridge »pon 
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this point, stating that in Nebraska the farmers after 
the post had once decayed at the bottom would reset 
them deeper or turn them the other end up and there- 
fore would prefer the longer post. 

Mr. Ketridge—You allow a 4-inch sweep in a post? 

Mr. Gilkey—Yes, sir. , 

Mr. Ketridge—But when there are two 4-inch sweeps in 
one post, what do you call that? eh ee 

Mr. Gilke—That would not be up to the specifications of 
our association. 

Mr. Gilkey was asked the relative lasting qualities of 
posts cut in winter and in summer. He stated that in 
his opinion the winter-cut post would last longer, not 
having as m.ich sap in them when cut. 

A member asked how much stain was allowable in 
posts which had been cut down in the water. Mr. Gil- 
key stated that this stain was no defect at all under 
the rules, and did not injure the lasting qualities of the 
post in any way, and in his opinion did not injure its 
appearance. 

Mr. Gilkey was asked whether a quarter post or a 
half post would last as long as a round one. He 
stated that in his opinion as far as lasting qualities 
were concerned it would last longer. It would be apt 
to be of older wood, and to have a greater proportion 
of heart in it to the amount of sap, the heartwood being 
the lasting portion of the post, while the sap readily 
decays. A half round post or a quarter round post of 
the same weight is not as strong as a round post, but 
as he had explained was somewhat more durable as far 
as resistance to weather was concerned. 

C. H. Ketridge—I would like to ask a question about white 
cedar shingies. presume most of these gentiemen are 
handling red cedar shingies from the coast. Where 1 come 
from we are handling white cedar. There was a time hot 
so very far back when we could order a carioad of white 
cedar shingles from almost anyone and get them. One 
make was cn the average as good as anotuer, but since these 
fellows over on the VPaciiic coast have got to MounkKeying 
with themselves and everything eise, they have gotten the 
red cedar men so badly demoratized we do not knuw hardy 
whether we are going to get what we order or not. W hite 
cedar shingles are goud shingles. ‘They are respectable shin- 
gles and that is atl, but when we want a gucd shingle we 
rather chance it in ordering them, Now, when a man is 
ordering a thing he don’t waut to Lteel as though he is taking 
any chances at all. I want to ask you thls question about 
it: Don’t you think it will pay the white cedar men to 
have a little better control over the members of their asso- 
ciation in Keeping up the grades they manufacture? 1s it 
permissible to use butt logs in the manufacture of the better 
grade of white cedar shingles? ; , 

Mr. Gilkey—That is what the most of our shingles are 
made of. : : ; 

Mr. Ketridge—But there is a kind of shingle that creeps 
in that the moment you try to drive a nail in it it splits 
open. , 

Mr. Gilkey—That is a shaky butt shingle. 3 

Mr. Ketridge—Well, a good many of them have got in 
on the Chicago market. 

Mr. Gilkey—hat is a poor market; they ought to run 
poor shingles in there. [| Appiause. } : j 

Mr. Ketridge—But when a man on the Chicago market is 
willing to pay a top price for it he ought to get what he 
pays for. , : : : 

Mr. Gilkey—He don't live in Chicago, then, You are 
thinking vf sume other place. |Laughter.] ) 

Mr. Ketridge—We!l, Chicago is not as bad as Gomorrah 
was. ‘There are a few left who are willing to pay a decent 
price for a decent article. , é ‘ 

Mr. Gilkey—Is it not possible you are dealing with some- 
body outside of our association? 

Mr. Ketridge—I don't know about that. F 

Mr. Gilkey—Seriously, Mr. Ketridge, I think that our 
members are putting up as good a white cedar shingie today 
as they ever did. It is possible that some of them are not 
making their shingles as guod—that competition has driven 
them to that point, but I know of several concerns this last 
year that felt that red cedar shingles were intruding on 
their territory and they started out to make a better white 
cedar shingle. They made them even better than the Speci- 
fications required, 4 inches and wider instead of 3 inches 
and wider, and are careful about thickness and careful about 
the grade. I really believe they are putting up a shingle that 
is worthy of credit. I will tell you frankly I do not think 
there is a comparison with the red cedar shingle. You will 
find more poor red cedar shingles than you will find white 
cedar. 

Mr. Ketridge—That is what I am trying to do, to warn 
you from going in the way that they are. [Laughter.] 

Mr. Gilkey—Well, I am in Loth ends of it myself, but I 
think that the white cedar shingles have been slighted con- 
siderably. It is a better shingle than people think. The 
term “red cedar” has a sort of hypnotic influence on the 
consumer, There is something about that word “red” that 
he likes. ‘ at ; ; 

Mr. Ketridge—They brand their shingles extra *A* and 
how many grades will get in under that one brand! Why 
in heaven don't they put on every grade and let us know 
what we are paying for? When there are twenty-five or 
thirty different grades how in the name of seventeen black 
cats do we know what we are going to get? 

Mr. Gilkey—There is only one remedy for that that I 
know of. Get in touch with some concern that ships you a 
good brand that is satisfactory and then stay by it. 

Mr. Ketridge—I was going to, tell the boys the same 
thing. Whenever you get in touch with a firm that don’t 
care what they handle and gives you good service, stay by 
them and expect to pay for what you get. Don’t expect to 
get a $3 shingle for $2.75. It is not done. 

H. H. Collins was then introduced by President Barry 
to make a talk on the western coast product, fir, cedar, 
spruce and hemlock. Mr. Collins had a list of ques- 
{ions to answer, which he did categorically and alsw 
answered questions from the floor. The questions from 
the floor were interspersed with the other, but for con- 
venience Mr. Collins’ list of questions and answers are 
published first and the cross examination follows. 


Gentlemen—I feel that an apolegy as well as an explana- 
tion is due you for the poor showing made by the coast firms 
at this meeting. I do not believe that the manufacturers on 
the Pacific coast had a true idea of what your secretary was 
trying to do in this exposition. I feel sure had they had 
an idea of the magnitude of this affair they would have 
secured someone more capable of handling the subject than 
myself. When the notification came to we people here, the 
time was so short that, being two thousand miles away from 
our mills, it was impossible for us either to have some good 
man appear before you in the interest of the coast products 
or to make any kind of an exhibition of the same. The 
best we could do was to pick up the first available man 
and to show only common yard stock, about the kind of 
material you would receive should you favor_us with an 
order. And right here I want it distinctly understood that 
anything I may say this morning is said on my own re- 
sponsibility and has not the endorsement of the Coast Manu- 
facturers’ Association. 

There has been handed me by your secretary a list of 
questions which TIT shall endeavor to answer to the best of 








my ability. I do not pretend to know all about the coast 
business, in fact I know mighty little, but I shall be glad 
to answer anything I can, hoping you will pity my ignorance 
and be as ienient as possible. 


Pacific Coast Products. 


Q.—Why jis spruce siding so much thicker than red 
cedar siding? 

A.—I was not aware that this was true. If it is true 
there is absolutely no good reason for it. There is an 
established measurement for all siding, whether of pine, 
spruce or cedar, and if you receive any siding that is not 
up to this measurement, you are receiving a commodity 
that is off grade and should be bought for less money 
than standard made material. 

Q.—It is a common complaint with carpenters that red 
cedar siding is so thin; why not make the thin edge 
thicker than it now is? 

A.—I will answer that by saying that if siding is properly 
made up to the standard size a great many years of expe- 
rience has proven that it is sufliciently thick for all prac- 
tical purposes and there would be no good reason for 
changing the standard already established. 

q.—Is there a uniformity in matching among the coast 
manufacturers ? 

A.—tThis has not been true in the past, but at a meet- 
ing of the lumber manufacturers of the Pacific coast a 
short time ago a uniformity was established and the steel 
templets or patterns are now in the hands of the manu- 
facturers and in the future all matching on the Pacific 
coast will be uniform. 

Q.—Why is not the so-called hemlock put on the eastern 
market ? 

A.—While I am not thoroughly familiar with the hem- 
lock situation of the Pacific coast, I am under the im- 
pression that the reason that this commodity 1s_ not 
carried into the eastern market comes from the fact that 
the quantity growing on the Pacific coast is very limited. 
The few people who are manufacturing this material are 
very anxious and are doing all in their power to push the 
merits of this commodity before the people in this market. 
As it has been proven beyond the question of a doubt that 
this material is first-class as interior finish or used as 
lap siding, I do not think that the time is far off when 
every foot possible to manufacture on the Pacific coast 
will find a ready market in the territory tributary to 
Minneapolis. 

Q.—Do the red and yellow fir come from the same trees? 

A.—No. yellow fir is manufactured from the large old 
growth trees, while the red comes from a tree of the 
same character but very much younger in point of years. 
The grain of these materials are entirely different, the 
red fir being large and coarse in grain while the yellow 
apparently of a much slower growth, is closer and finer 
in this regard. 

Q.—Is the defect of pitch pockets in fir and spruce of 
such character that there is no remedy? 

A.—I presume what is meant by this is, “Is there any 
method of sawing by which pitch pockets can be avoided?’ 
No, had there been any such method it would have been 
adopted by the Pacific Coast people long ago. 

Q.—wWe find that one of the objections to flat sawed fir 
is its liability to season-check. Can you suggest a remedy? 
y, There is nothing that I know of that will prevent 
the season-checking except air-drying under proper condi- 
tions. 

«.—Is there any probability of the lowering of the rates 
of transportations on coast products and if it should come, 
would it benefit the retailer and to what extent? 

A.—I will answer the last question first. Yes, in this 
much, that it would not only make it possible to lay down 
in this market, coast material at a lower price, but would 
make it possible for the retailer to buy all the competitive 
material at lower figures. As far as lowering the rate is 
concerned there does not seem much probability of its 
being done soon, and we people on the Pacific coast would 
like very much to see some concerted action taken by the 
retailer to bring about this result. 

@.—Why is there such a variety in the grading, quality 
and character of the manufacture of red shingles? 

A.—The coast is and has been for a number of years 
going through sort of a pioneer period. Raw material has 
been cheap, and it has been possible for parties with a 
small amount of capital to start in the manufacture of 
shingles. A great many people started into the business 
with the smallest amount of capital and the crudest sort 
of machinery. The result was a lot of poorly manufac- 
tured and inferior shingles, as there was no way to pre- 
vent them from using the established brand, they were 
enabled to put upon the market the same brand, though 
much inferior shingles. These neople coupled with another 
class of manufacturers who were squeezed by the jobber 
handling the out of their mills to a point to where they 
had to lower the grade of their shingles to sow a profit,- 
ave been responsible, I think, for the great variation in the 
character and quality of the shingles shipped into this 
market, for there is one truth connected with this and 
every other commodity manufactured, that it might be 
well for you to remember, and that is, just as soon as the 
manufacturer is unable to sell his commodity at a price 
that will net him a fair profit, just so soon will he be 
ccmpelled to accommodate his grades to the price received. 

Q.—What is the cause and remedy for the fluctuation 
in the price of red cedar shingles? 

A.—I think the main cause of the fluctuation in price 
is due to the fact that a lot of.the smaller manufac- 
turers owe for their entire equipment and are compelled 
to realize on their shingles as soon as manufactured so 
as to meet their obligations. In other words they are 
often forced to sell aud to take whatever is offered them 
and the buyer is not at ali-slow to take advantage of 
his opportunity. As far as the remedy for the fluctuation 
in price is concerned, I believe that you gentlemen hold 
it in your own hands. There are afew firms on the Pacific 
coast who do manufacture their material strictly up to 
grade in every particular and if you would confine your 
business to just these concerns that do produce good 
material, and not allow one cent a thousand to induce you 
to purchase an inferior grade of shingles simply from 
the fact that you can work them off on your country cus- 
tomer, if you would buy strictly on the market, paying 
a good honest price for a good honest shingle, and refuse 
to accept a shingle unless it was strictly up to grade, that 
you would not only steady the market as far as prices 
are concerned but you would force all the manufacturers 
in the. west either to produce an A 1 article or go out of 
business. 

Q.—Do you think a dealer is justified in refusing to 
receive a car of poorly graded and poorly packed shingles 
that have been shipped him for the best? 

A.—Certainly. The supposition is that there are certain 
established brands for shingles, and that each brand means 
a certain grade of shingles and if a dealer buys a certain 
brand of shingles which are supposed to stand for a cer- 
tain quality then he would be very foolish indeed to accept 
semething much inferior. 

The following are the questions asked from the floor 
of Mr. Collins and his replies: 

Q.—What is the standard thickness of siding? A.—It 
should be 38-16 inch on the thin end and ¥% inch on the 
thick end. 

-Q.—Should red cedar siding be that thick? 
sir. 

Q.—I have not seen any? A.—You have been buying 
from a very poor manufacturer. 








A.—Yes, 


end shrink? 
[Laughter.] 


(. H. Ketridge—Will red cedar siding 
A.—There is nothing in that. 

Q.—That answer shuts off discussion. 
A.—That is the intention. 

Mr. Ketridge—I wiil tell you why I ask it, because 
when I built my own house in Nebraska, I used a siding, 
I am not going to tell you what wood it was—no, it 
was not cottonwood—and when it had been on three 
months I could lay my finger in between the joints. 
Some of the joints were perfectly tight and other joints 
were open. I was going to ask whether the fault was 
in the manufacture of it? A.—I think it was on account 
of the poor way the siding was put on your building. 

Mr. Ketridge—Brother Critchfield, did you ever know 
of so much shrinkage? 

Bird Critchfield—I never knew of so much shrinkage ag 
that, that would be a half inch, the width of Ketridge’s 
finger. There would not be that much shrinkage in a 
piece 150 feet long. 

A member—I might add a little information. I sold 
red cedar siding for a building some sixteen years ago. 
and the owner came to me and said it had shrank end- 
wise. I immediately drove down to see the building, and 
called his attention to the fact that where the carpenter 
started at the bottom the joints were open, but when he 
started at the top they were tight. The carpenter had 
sawed his boards too long and had crowded them in 
and had pushed the corner boards out. 


Mr. Collins stated in regard to coast hemlock that 
the fact that it had been dubbed hemlock instead of 
silver fir was one of the reasons why it had not found 
a readier market. The timber is just as different from 
eastern hemlock as a white man from a colored man. 
It is even grain, makes a beautiful finish, takes paint 
readily and absolutely will not split. 


Q.—What percent runs clear from the log? 
lins—That I can only answer from hearsay. 
stand about 30 per cent. 

Q.—Do you use your hemlock yourselves? Mr. Collins— 
Hemlock has been considered of but little value until 
the last three or four years. We have been accustomed 
when buying timber to having the inspector throw the 
hemlock logs to one side and allow nothing for them. 
may also add that we kept these logs and manufactured 
them into siding afterwards which I personally sold. 

Q.—Does the fir siding crack at the joints? I have 
noticed that a cedar siding never cracks at the joints and 
a white pine siding always? A.—That question depends 
entirely upon whether the lumber has been thoroughly 
dried. Any lumber that has been kiln-dried, like our 
hemlock and fir siding, I should argue would not do that. 
_ Q.—Is it a fact that the fir growing on the low lands 
is coarser grained than that on the hills? A.—Not es- 
pecially. Any timber growing west of the Cascade moun- 
tains and east of the Olympic range is watered more 
abundantly than upon the mountains, and consequently 
the growth is quicker and somewhat coarser grained. 

Q.—Is there any method in sawing by which pitch 
pockets can be eliminated? A.—There is none. There 
has been tried, however, a process of steaming to take 
the pitch out of sash and door materials. 


There was considerable discussion upon the red cedar 
shingle question, Mr. Ketridge stating it was a common 
experience to get good shingles from a new mill until 
their trade became too much for their own capacity 
when they began buying shingles from smaller mills 
outside with a marked deterioration in quality. 


Mr. Collins—There is not a man selling shingles on 
the road for any length of time until he knows exactly 
what he is selling, and knows those mills who are selling 
good red shingles. 

A member—We are in a locality where we handled five 
cars of red cedar shingles from July 15 to January 1 
and with all due honor to Harry Collins, buy your 
shingles from the Tacoma Mill Company, and you will! 
make no mistake. [Applause.] 

Mr. Collins—I did not want to advertise any one par- 
ticular brand of shingles and I rather think that first 
question is out of place, but if you will come to my of- 
fice I will tell you a tale about shingles that will bring 
the tears to your eyes. [Laughter.] 

Q.—How thick shoud a 6 to 2 shingle be? A.—It 
should be two inches to six shingles; really, they run 
down as low as nine shingles to two inches. We are 
not manufacturing that kind, but the moment you get 
a shingle that will not measure six to two inches, you 
know you have received an off grade production and 
you have the remedy in your own hands. A man is a 
— who receives and pays for something he did not 
order. 

Q.—What deficiencies are permissible in red cedar 
shingles? A.—In my estimation there is no grade of a 
standard shingle. Brands that are adopted are extra 
*A* and choice. Extra *A* is supposed to have 
no defects within 10 inches of the butt and choice A is 
clear for 6 inches from the butt. 

_ Q.—Are shims permissible in choice A’s? A.—There 
is no such thing as a shim shingle, they are worthless. 
_Q.—But we do get them? A.—I suppose you do some- 
times. You can hardly appreciate the character of lIa- 
bor we have to put up with,—Kanakas, Negroes. Jap- 
anese, Chinamen. This is the class of men we have to 
depend upon for our labor. 

Q.—How thin may * A * be at the thin end? A.- 
There is no standard, as long as they are full thickness 
at the butt and full 16 inches long. 

B. F. Cobb—Of course, I prttend to know a little some- 
thing about Pacific coast lumber, though I am not spe- 
cially interested in it. I suppose you have some com- 
petitors? A.—As Mr. Kitridge says, and fool ean ask 
questions. We have competitors, yes, sir. 

Mr. Cobb—In behalf of some of your competitors, and 
to show a little of our esteem for you, Mr. Collins, al- 
low me to present you with this bouquet. [Applause.] 


Mr. Collins accepted the boquet with the remark, ‘‘I1 
the words of the illustrious Prince Henry, ‘I feel very 
much touched.’ ’’ 

A. L. Osborn, manager of the Northwestern Hem- 
lock Manufacturers’ Association, was then introduced 
and delivered an address as follows: 


I can say for the wood I appear for here today that it has 
been used as a building material in Pennsylvania and New 
York and the eastern states for a long time and has been 
for all that time a. standard: building wood. ‘They scarcely 
know down east of anything to replace it. In the west we 
have in Wisconsin and Michigan today a large amount of 
hemlock stumpage that the members of your association and 
the dealers in Wisconsin, Illinois and Michigan will event- 
ually put into houses and barns to good advantage, cost. 
quality and everything being considered. The standing hem 
lock today is not suflicient to justify the cheap price at 
which it is being sold. It ought to bring more money. The 
manufacturers are what you heard this morning claimed for 
the yellow pine manufacturers; they have been in truth and 
fact philanthropists up to this time. ey have simply 





Mr. Col- 
I under- 


prevented the white pine and norway pine and the yellow 
pine people from getting prices beyond the reach of any man 
of ordinary ability in house and barn building. 

I am not here to make a plea with the idea that any man 
Will pay a larger price for hemlock than it is worth in com- 
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arison with other woods. 
8 used by a good many people and where we do not have 
to pay too high a freight rate we can lay it down at a 
price that makes it a very desirable stock for you to handle. 


It has its true standing and it 


One beauty of hemlock is that it is not heavy. It is not 
so soft as the old cork pine we used to use, but it is rela- 
tively light. It takes paint well, and I have failed in my 
listening to the other addresses here, to find any wood that 
does not take paint well. [Laughter.] I may as well speak 
of another thing it holds well besides paint. It holds nails 
well; it holds them as weil as your farmer customers hold 
their money and don’t let you take it away from them for 
lumber. When properly manufactured and properly sea- 
soned it is as desirable a wood as it is possible for you to 
get for dimension, for sheathing, for roofing and for floor 
lining. I take it that when you put a shingle roof on, or 
some hardwood flooring into a house or some siding onto a 
building, when you put a nail into the sheathing boards you 
want it to stay there. There is no wood used for lumber 
that answers so well as hemlock in this respect. No. 2 
hemlock boards make a better reasonable priced sheathing, 
roofing or first flooring board than any material that is 
offered to the trade. 

The products that come from the mill besides framing and 
dimension (which is strong and durable and in every re- 
spect as desirable as any wood that it competes with) are 
lath and shingles. There is nobody here who has ever used 
hemlock lath that does not know that under any of the 
higher grades of plaster, like adamant, where you desire to 
get a clean. white wall. hemlock lath leave absolutely no 
stain. On the subject of stain nearly all of your speakers 
have fought shy on that proposition. There is one place 
where we hemlock people feel we are supreme, We never 
need to apologize for stain in our product. It is absolutely 
free from stain. If you use a hemlock lath with adamant 
plaster you can count on an absolutely white wall when you 
get through. While I- presume you people will draw out the 
objections to the wood, if there are any, in your questioning, 
I will confess. here that one reason why our lath have not 
been more freely used on the market has been that lathers 
do not like them as well as white nine lath. They are harder 
to break off with a shingle hatchet. and a little harder to 
drive a nail into. Once on the wall. they are superior and 
you people can fight the lather in our behalf by showing the 
——— of having a lath that will in no event stain the 
plaster. , 

Hemlock shingles have been used in Pennsylvania for years. 
‘They have never been used west, but the time will come 
when the hemlock shingle will have commercial value and 
be used and known. 

I want to say for hemlock before you get to the cross- 
examination, like every other wood it has had people who 
have been prejudiced against it for the same reason that 
there used to be complaint against the man who shipped 
white pine, if he did not know his business. If he did not 
manufacture or grade it right it would come to you in such 
shape that it was of less value than other people’s white 
pine. So there are people manufacturing hemlock who would 
never know how to do anything right. They would not be 
able to run a retail yard right. Possibly there are a larger 
percentage of such people engaged in running small hemlock 
mills, proportionately, than in any other wood. For that 
reason you more frequently get undesirable lumber and so you 
damn hemlock for that, where you ought to blame the man. 
In competing with norway. white pine and other products 
we have not advanced as far, perhaps, as those people and 
there is more chance for you to get lumber that is not 
rightly manufactured and rightly graded than in the other 
stock, but where it is taken to you in the shape that your 
customer wants it. it is as desirable and unobjectionable for 
the purposes it is intended for as any other wood you could 
secure. 

I want to say for the manufacturers I represent (not all 
the manufacturers. because our association does not cover 
them all). there is an earnest and honest effort now being 
made to unify grades, to get them in shape so you will know 
what you are getting when you specify a grade. When lum- 
ber comes to you from our manufacturers, it will come in 
such shane that you can sell it without handling it in three 
piles: One pile of the lumber you ordered, one of lumber 
perhans better. and a whole lot you will have to throw into 
rubbish. We are using the inspection bureau of the Missis- 
sippi Valley Lumbermen’s Association and from the experi- 
ence of the inspectors the manufacturers In our circle are 
aan a little closer to a uniform and generally adopted 
grade. 

I might speak here of the desirability. especially to you 
people, of hemlock for barn building and for other outbuild- 
ings. It is said that where hemlock lumber is used In a 
barn around where horses are. the horses alwavs prefer good 
timothv hav to eat. to anything that they may get in the 
wav of hemlock lumber out of the manger. Hemlock Is 
desirable where vou want to make a rat-proof or mouse- 
proof granarv: it is desirable in flooring strips for corn 
cribs. We have placed some of it on exhibition out in the 
outer room and I nresume all of von have seen it. It is 
impossible In the few number of hemlock boards shown to 
give the general run of the different grades. We cannot 
make an exhibit of the best and the worst that you would 
get In each grade. My impression of the stock that is ex- 
hibited is that some of the low line boards are not to be 
found in the exhibit and also a few of the highest and best 
are not to be found there. It is, however, quite a repre- 
sentative exhibit of what anybody would get in ordering 
anv particular grade. 

Hemlock is a stock that I feel is desirable from the re- 
tailer’s standpoint. because you can bulk it down solld and 
carry it more safelv perhaps than any other lumber that 
you might buy. There are less defects possibly on account 
of stain or dozing in pile. 


One member insisted that hemlock would rot very 
rapidly in pile. He recited a case where it was piled 
with strips and rotted badly in-six months, even the 
strips rotting. Other members, however, did not agree 
with this. If hemlock is gotten in green and bulked 
down, it may rot, as any other lumber would under 
the same circumstances. 


Mr. Ketridge—In regard to the lasting qualities of hem- 
lock, I saw something last year which surprised me. The 
cedar paving in front of my office was put down about 
ten years ago and it had become so bad that they took 
it up and replaced it last year, and I found that the 
pianking on which those blocks were placed. instead of 
the white pine, was simply that old, common hemlock. 
Those hemlock plank were taken up again and sold for 
firewood. Of course some of them were in rather poor 
condition, but I will say in justice to the much abused 
wood,. it was a great deal sounder than I would have 
expected. I do not handle anything else in dimension at 
the present time and I have been a close student of hem- 
lock. I have never found it to disintegrate or rot except 
under conditions that would rot anything. 

Mr. Osborn—I think that you should come up here and 
represent hemlock and let me sit down. [Apnlause.] 

Mr. Hotchkiss—I want to emphasize the length of time 
that that hemlock planking was under that paving. It 
was there’ ten years. I helped pay for it when it was 
put. down. 

Mr. Ketridge—I want to ask you this question: 
large a part of your hemlock output is handled through 
Jobbers? . A——Probably 20 to 25 percent. 

Mr. Ketridge—Will you tell us why two or three years 
8g0 we could order a car of number one hemlock and get 
& great deal of it absolutely clear; while my experience 
has been for the last two years a very small percent of 
12 comes clear or anywhere near it. Why this change? 
Soare ant to ask you whether that was in piece stuff or 


Q.—All the time in piece stuff. A.—It has been found 


How 


in the manufacture of hemlock that where inch boards are 
sawed and afterwards dressed a great many of the knots 
would fall out. They therefore now manufacture it two 
inches thick and resaw it and surface it on a freshly 
resawed surface and it does not knock out anything like 
the same proportion of knots. They can get about $1 a 
thousand more by handling it in that way. The change 
in the quality of 2 inch dimension has been largely due 
to that style of working. They pick out the clear to 
resaw into inch lumber. 

Mr. Ketridge—Just between you and me, Is there such 
a thing in reality as shakeless hemlock? [Laughter and 
applause.] A.—There certainly is. I saw one tree of it 
once. [Loud laughter and applause. } 

Mr. Ketridge—I want to say this to supplement my 
brother’s remarks here regarding hemlock. When I frst 
went to handling lumber where I am now in business 
near Chicago, I told them it was not going to be a year 
before they would be handling hemlock. They said they 
never would handle it—would not handle it at all. In 
less than a year, however, they were all handling it. 

Mr. Ketridge then reiterated his complaint regard- 
ing the deterioration in the quality of hemlock dimen- 
sion. He wanted to know if the hemlock manufac- 
turers were not making a mistake. 

Mr. Osborne—I again insist that you are the proper 
man to represent the hemlock people right up here on 
the platform. I once abused hemlock and it is the one 
thing of my life that I seriously regret that I did not 
have you to put me right when I was selling white pine. 
It is the old, old story of getting all the manufacturers to 
see their interests in the true light and their interests 
are the best interests of everybody—to make a uniform 
grade. You must understand, however, that it is not 
to the best interests of anybody to put the very best 
lumber into the piece stuff. It is to the interests of he 
man who is going to sell the lumber that the very best 
stock goes into the boards and be used where it can to 
the best advantage for uses for which it is the lowest 
priced lumber on the market. There is no reason what- 
ever for putting No. 2 piecestuff into No. 1 piecestuff, 
for at the differential it is selling at there is a much 
greater demand for it. I think if you will buy your piece 
stuff from the members of our association you will have 
no trouble on that score. 


Mr. Frudden asked if there was any difference be- 
tween logs cut in winter and summer as to quality. Mr. 
Osborne stated there was no perceptible difference. The 
summer cut logs were peeled logs, but peeling had been 
practically abandoned in Wisconsin owing to the low 
prices of bark. In summer cut logs there was a ten- 
dency to check and this check, although not perceptible 
in the lumber when it was sawed, sometimes developed 
afterwards. 

Mr. Kahler, Traer, Iowa, stated that some two years 
ago he built a new lumber shed 120x120 feet and cov- 
ered it with hemlock siding. He stated if anyone would 
visit the shed and find where the siding had opened he 
would give them $20. This concluded the symposium 
on hemlock and after some announcements by the sec- 
retary the afternoon session adjourned. 


THURSDAY’S SESSION. 


Thursday morning at 9:30 the convention met in ex- 
ecutive session, which included a conference with rep- 
resentatives of various manufacturers’ associations. 
The election of officers resulted as follows: 

President—George C. Ingram, Sauk Centre, Minn. 

Vice president—C. E. Greef, Eldora, Iowa. 

Directors, three years—John W. Barry, Cedar Rapids, 
Iowa; O. C. Sarles, Hillsboro, 'N. D.; one year—C. M. Porter, 
Oskaloosa, Iowa. ; 

Immediately following the executive session was held 
the eleventh annual meeting of the Retail Lumbermen’s 
Insurance Association, at which the following directors 
were elected: 

R. L. Whaley, Albany, Mo.; Jonathan Thomas, Topeka, 
Kan.; H. W. Toes, Minneapolis, Minn.; C, E. Blackwell, 
Minneapolis, Minn.; James A. Smith, Osage, Iowa. 

Finance committee—A. Jewett, Fergus Falls, Minn. ; 7. 
Birmingham, Galena, Ill.; E. R. Burkholder, McPherson, 


Kan. 
CONVENTION NOTES. 


The official badge of the fifteenth annual conven- 
tion was a very handsome affair, provided by the asso- . 
ciation at its own expense, 
and was a very potent in- 
centive to the members to 
proceed to the registration 
desk immediately upon 
their arrival. The strap 
was of fine leather and 
the buckle and badge were 
of oxidized sterling silver. 
A buttonhole at the end 
of the strap served to at- 
tach it permanently to a 
convenient button, though 
many of the members im- 
mediately utilized the 
badge as a watch fob. The 
four clasped hands with 
the names of the four 
states represented in the 
association grasped a cen- 
tral ring ty pifying 
‘¢ynion,’’ while the re- 
verse of the badge bore 
the name of the associa- 
tion, the number of the 
convention and the date. 
No more beautiful. or ex- 
pensive badge was ever 
distributed at a lumber 
association meeting, and 
it is typical of the high 
standard - attained by the 
association which it em- 
blemizes. 

The Southern Lumber Manufacturers’ Association 
attracted great attention by exhibiting a duplicate of 
the center room in the yellow pine house exhibited at 
St. Louis, in the fish, game and forestry building. 
The interior, which will be taken to Chicago for the 








Illinois retailers’ convention, is a thing of beauty, 
and Secretary George K. Smith was kept busy explain- 
ing that it was all yellow pine, and not hardwood. 


" The panels, ceiling timbers and all were given a high 


finish in a Flemish oak stain. It was explained that 
all the lumber was taken direct from a St. Louis yard. 

R. A. Kellogg, secretary of the Western Pine Ship- 
pers’ Association, had an attractive booth displayiag 
western pine, white pine and larch. The ornamental 
arch doorway was made up of all three woods. Some 
fine samples of larch finish and doors were shown, 
and there was a complete exhibit of all grades of 
lumber in the white pine and also the western pine. 
In addition to the fine display Mr. Kellogg, through 
his associates in charge of the exhibit, handed out 
souvenirs made of the four kinds of wood exhibited, 
all being labeled and described. 

The Northwestern Cedarmen’s Association made a 
complete exhibit of white cedar posts, shingles and 
ties, and H. 8. Gilkey spent considerable of his time 
in explaining the merits of the different sizes and 
sorts. There was everything conceivable in the goods 
referree to on exhibition and yet the exhibit was 
comparatively small. However, Mr. Gilkey told in 
an interesting and attractive manner the story of the 
woods exhibited in his speech before the convention. 

The Southern Cypress Lumber Selling Company had 
an exhibit in charge of C. L. Cross, the company’s 
general sales agent at Chicago. The display included 
tank lumber, finish, flooring, moldings, battens, square 
and flat pickets, bevel siding, plastering and patent 
lath. It was a revelation to many of the retailers. 
The retailers of the far northwest and Mr. Cross had 
quite a contract on hand to answer the inquiries which 
were presented to them regarding their display. 

The Redwood Car Shippers’ Bureau was represented 
by A. R. Wilcox, the secretary, who had a space for 
display of siding and finishing and met a great many 
interested callers. There is a certain glamour about 
the history of the redwood forests which attracts and 
holds the attention of the novice in such matters, and 
hence a great many retail dealers who had not hitherto 
studied redwood, or knew much- about it, lingered 
about the exhibit and secured the information they 
wanted, which may assist in the future distribution of 
the wood. 

A large space was taken by the Northwestern Hem- 
lock Association, which made a complete exhibit of 
hemlock lumber and shingles. The exhibit spoke for 
itself, but A. L. Osborne, secretary of the association, 
was on hand to demonstrate, and the charm of that 
gentleman’s conversation, always alluring and attrac- 
tive, held the brethren about him whenever he was 
on tap. He also had the advantage of larger space for 
his exhibit than almost anyone else and was better 
able to cater to the desires of a larger number seek- 
ing information than some of his competitors. Suffice 
it to say that hemlock got a good lift among the 
dealers of the west through this exposition, and it 
was thorough enough to admit of considerable study. 
It is only necessary to say that the exhibit was se- 
eured from one of the association’s leading manufac- 
turers, namely, the Daniel Shaw Lumber Company, of 
Eau Claire, and when we say that Eugene Shaw saw 
the exhibit installed it will be understood that it was 
all right. 

The exhibit of the West Coast Lumber Manufactur- 
ers’ Association did not do justice to fir and cedar 
woods, for the reason that it was hastily thrown to- 
gether by Minneapolis representatives of west coast 
eoncerns and had to be taken from a local yard with 
far from a complete or well assorted stock. It was 
stowed behind the Larson Lumber Company’s big tree, 
which was hung with samples of fir finish that dis- 
played the possibilities of the wood. Nevertheless it 
is difficult to suppress the industrious, inquiring north. 
west retail dealer and he hung around each of these 


.exhibits until his inquiring mind was satisfied. 


The Menz Lumber Company, of Minneapolis, had 
an interesting display of shingles and siding from 
the coast, with some shingle bolts and some half see- 
tions of fir, spruce and cedar showing the character 
of the logs. This concern always does its work thor- 
oughly and it was wise in the selection of its space 
and, therefore, caught people coming and going from 
the one end of the vast caravansary to the other, and 
its intelligent representatives catered with special 
skill to their visitors. 

Lewis & Hughes, the Seattle lumbermen, had a pleas- 
ant booth for receiving their friends, in charge of 
*¢ Jack’? Hughes, well known to many of the retailers. 
They had a display of Oregon pine that attracted 
considerable attention. And the way Jack did talk 
and interest his auditors was simply a caution to inex- 
perienced orators. His is the kind of enthusiastic 
oratory, too, that inspires its auditors and there was, 
consequently, much accomplished by the fiery elo- 
quence of the demonstrator. 

The Wheeler-Osgood Company, of Tacoma, had a 
handsome showing of fir doors and finish. This com- 
pany always does thoroughly anything it undertakes 
and the fir doors exhibited were so handsomely made 
and thoroughly finished that one and all who saw them 
made exclamations of praise which sounded well in 
the ears of the representatives of the company and 
will doubtless be echoed and re-echoed again and 
again. We think we saw the genius of Tom Ripley in 


the devising of plans for this exhibit and back of it 
all the intelligent approval of Colonel Wheeler, who - 
knows how to cater, by reason of long experience, to 
the retail dealers of the old northwest. 

Additional exhibits will be referred to in next 
week’s issue of the Lumberman, space for this purpose 
in this issue having been exhausted. 
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L. J. Bunge, Schmidt-Bunge Lbr. Co., Avoca, ee Case, Chippewa Lbr. & Boom Co., Chip- Oscar Ellefson, Newhome & Ellefson, Lanes- a * aoume. N. W. Lbr. Co., Minneapolis. 
Iowa, owa Falls, Wis boro. *. S. Heddles, Brittingham & Hixon Lbr. Co. 
G._N. Barbour, Barbour & Younkin, New we P. Chase, Foiey- Bean Lbr. Co., Prince- V. P. Eichten, Eichten Bros., Wanda. ; Madison, Wis. 
Sharon, Iowa. ton M. J. Elepon, C. W. Adams Lbr. Co., Kin- C. KR. Houston, C. J. Johnson & Co., Minne- 
W. R. ne. Bond Lbr. Co., Minot, N. D. J. A. Casey, Hall & Casey, Edwin, S. D. dred, N. D. ; ‘ apolis, 
Louis B. Berglund, Shevlin-Carpenter Co., R. L, Cordell, Hertig Mfg. Co., Muscatine, * L. Eau, Laird-Norton Lbr, Co., Sher- E. unieen, ong a. Co., Minneapolis. 
ennai 73 urn. G. £ amilton, J. H. Querl & Co., Woden, 
E. L. Ballou, Larrabee, Iowa. Peg J. H. Hulbert Lbr. Co., Font- F. L. Evans, Tama Lbr. Co., Tama, Iowa. Iowa. 
Herman Behuler, McMullin Lbr. Co., Hamp- anelle, Iowa. R. H. Erickson, Pep-Mintener Lbr. Co., Hu- G. a Hilton, Glass-Hilton Lbr. Co., Minne- 
on 3 ary, Caspary & Simon, Herrick, S. D. ron, S. 1D. _apolis, : ; 
rahl, National Builders’, Chicago. My gg Seathers Cypress ‘Assn., New Joseph Evenson, Ihlen. k. W. Harris, Harris & Cole Bros., Cedar 
. BoE CES Bruce-Edgerton Lbr. Co., Minne- Orleans, La. I. G. Everts, Battle Lake. _ Falls, Iowa. 
i F. H. Chapin, Menominee Pressed Brick Co., A. Erlandson, Lindstrom. E. T. Hicks, L. Lamb Lbr. Co., St. Paul. 
Bukkem, Mutual Lbr. Co., Faribault. Minneapolis. W. F. Edgerton, Minneapolis. H. Hilleman, Schmoll & Hilleman, Arlington. 
C. Bracher, J. H. Queal & Co., Bancroft, Richard R. Colburn, Marquette Cement Mfg. Geo. O. Everson, Jaynes Lbr. Co., Minneapo- wns roomy © S. H. Bowman ULbr. Co., 
Iowa. Cc Minneapolis. lis. R, ioux ity, Lowa. : : 
S. Berglund, S$, Berglund Lbr. Co., Chicago wey, Craddock, F. G. Marvin Lbr, Co., F W. 7. Hopkins, Ohio Coal Co., St, Paul. 
City. Zumbrota $ D. Po Fuuw. “Waterloo. Towa. A. L. Hunter, Citizens’ Lbr. Co., Alwin, Iowa. 
J. W: Beck. Interfor Lbr. Co., Shakopee. F. A. Colburn, White River Lbr. Co., Mason, C. A. Finkbine, Des Moines, Iowa FS. SER, Bae, SONG Ae. Om, Maes Oley, 
G. W. Black, Citizens Lbr. Co., Gilmore City, Wis. ¢ E. D. Fox, La Crosse Wis. : Towa. ti z ’ = ea 
Iowa. ™ ’ ? . D. F. Clark, Osborne & Clark, Minneapolis. BE. FP, num, Peoria, Ill. = 7 irmon, Nor. Iowa Lbr. Co., Mason City, 
H. W. Bischel, J. H. Queal & Co., Klemine, James Carr, Adams Lbr. Co., Adams. Neil Fuich, Alton, Iowa. G a Erskine 
See 2 eee W. E. Cowan, Carr & Adams Co., Des Harrison G. Foster, Tacoma, Wash. Gearon Rptcar.. 
E. C. Barton, J. H. Queal & Co., Wabasso. Moines, Iowa. A, G. Fear, Citizens’ Lbr. C Williams zeorge Holt, Spicer. 
A. F. Borchert, Staples Lbr. Co., Staples. a. J. Gampbell, Dower Lbr. Co., Parker's Thee =? Pape Caneel Om ome H. Herisch, McMullen Lbr. Co., Hastings. 
G. FE. Birmingham, Miracle Pressed Stone Co., ’Prai oe cipia aint ea G a Fullert Fullert Lt c artine J. E. Hennessy, J. E. Hennessy & Co., Janes- 
Minneapolis. H SL Céltien Tacoma Mill Co Tacoma ‘ae ae ay ee eg vege ville. l in L le § 
3 3 ee. Nor Testern Fue 5 _ i. 0 S, acoMie, = oh . = apols. F. Huntley, Hennepin Lbr, Co., Little Saux. 
— ea: ee eae ee eres. eee Wash. _ are ; E. L. Ford, Ford Lbr. Co., Mazeppa. O. R. Holloway, ci H. Queal & Co., Lucan. 
W. P 3arber, Citizens’ Lbr. Co., Winterset, D.. Cales, Frost-Trigg Lbr. Co., Daven- Geo. E. Foster, Foster-Latimer Lbr. Co., H. Hotoff, Abbott Mfg. Co., St. Paul. 
Iowa. port, Towa. : “— Mellin, Wis. * H. C. Husen, J. S. Robbins Co., Willmar. _ 
J. H. Bergman, Miracle Pressed Stone Co., ee a cag Bi ng Pl Co. Mi ake H. C. France, Lewis & Hughes, Oskaloosa, O. L. Hesla, Jenkins Hesla Lbr. Co., Linn 
Minneapolis, N. S. Coffin, nterior Lbr. Co., Minneapolis. Iowa. Grove, Iowa. : ‘ ‘ 
G. N. Bird, Wisconsin Lbr. Co., W. Concord. Cc. T, Crane, P. H. Crane Lbr. Co., Clear z Fairbanks, Clarion, Iowa, J. F. Hayden, Mississippi Valley Lumberman, 
E. L. Bates. Am. Steel Wire Co., Chicago. Lake, Iowa. W. Ford, Shevlin-Carpenter Lbr. Co., Min- Minneapolis. 
S. B. Burchard, U. §. Gypsum Co., Minne- John J. Conway, Conway Bros., Orient, S. D. “neapolis, ‘ *; 0. Hawksett, McGoldrick Lbr. Co., Minne- 
apolis ‘ E. F. Crandon, Western Lbr. Co., Minne- W. H. Force, S. H. Bowman Lbr. Co., Madi- polis 
Theo. Bakls, R ak rai < Lbr. a apolis. son. H" PA. Heidel, Standard Lbr. Co.. Winona,. 
oe — noe prereset ae Bird Critchfield, Secy. Nebraska Assn., Lin- L. Ferris, Coxe Bros. & Co., Minneapolis. W. R. Huett, Mutual Lbr. Co., Zimmerman. 
J. M. Butler, Roach & Musser S. & D. Co., coln. 8S. J. Freeman, Citizens’ Lbr. Co., Clarksville, P. EF. Heckelman, Farmers’ Lbr, Co., St. 
Museatine, Towa. W. E. Cowan, Wall Lake, Iowa. Iowa. Michael, Sta. 
Jos. Blatchford, Berlin, N. D. J. G. Chapin, Winford, S! D. Frank Fowler, Mankato. 2 ‘ T. C. Hall, Bryant, S. D. 
J. J. Bruer, Bruer Bros. Lbr. Co., Minneapolis. Wilfred Chappel, Staples Lbr. Co., Staples. FP. H. Flaten, Curtis & Yale Co., Minneapolis. L. W. Harriman, Maddock, N. D. 
W. N. Box, Int. Concrete Blk. Co., Minneapolis, Albert Cone, American Lumberman, Chicago. Jay L, Foster, Bardwell & Robinson, Minne- W. F. Hartman, Hartman & Newbert, Des 
G. 0. Bean, W. J. Carpenter Lbr. Co., Min- A. D, Claney, C. & Davidson Co., Stanwood, apolis. . Moines, Iowa. 
neapolis, Towa. ': G. L. oor ee F. H. Stolze Lbr. Co., Sher- T. Hardy, Staples Lbr. Co., Parker's Prairie. 
E. C. Barton, Thompson Lbr. Co., Vermillion, Cc. H. Clifton, Woolstock, Iowa, wood, N. : L. H. Hauer, Lampert Lbr. Co., Minneapolis. 
Iowa. Fred D. Cady, Mitchell, Iowa. John A, pr ceeeik Dennison. L. L. Harris, Harris & Cole Bros., Cedar 
E. A. Bickford, Citizens’ Lbr. Co., Bow- Harry W. Carter, D. Shaw Lbr. Co., Eau Ff. J. Fitzsimmons, Auburn Concrete Mchy Falls, Iowa. 
bells, N. D. Claire, Wis. : Co., Auburn, Ind. y L. B. Hopping, W. A. Neel, Kamror, Iowa. 
E. H. Bassett, Fowler & Pay, Mankato. H. L. Call, U. Lbr. Co., Minneapolis. . M. D. Fancher, Laird-Norton Yards, Man- Geo. S. Hage, S. Hage Lbr. Co., Madelia. 
A. Blodgett, Jr., Wisconsin Lbr. Co., Fari- J. Harry Camp, Cty. Sash & D. Co., Minne- kato W. G. Hollis, Minneapolis, 
bault. apolis. H. G. Foote, J. H. Queal & Co., Minneapolis. F. H. Henry, Belle Plaine, Iowa. 
C. W. Blodgett, Wisconsin Lbr. Co., North- L. B. Craven, Abbott Mfg. Co., St. Paul. Geo. O, Fuller, Minneapolis. Bert L. Hewitt, Thayer Cement Co., Minne- 
field. D. S. Coleman, J. R. Jones Co,, Hankinson, Jer. F. Fries, W. T. Lbr. Co, apolis. 
W. A. Bryant, Jr., W. A. Bryant & Sons Co., S. D. G. I. Felton, Minot, N. D. W._H. Hipple, Dower Lbr. Co., Wadena. 
Waterloo, Iowa. M. L. Chapman. Dubuque, Iowa. E. G. Fahnestock, Minneapolis, J. H. Hewitt, Dubuque, Iowa. 
F. A. Borst, Auburn Concrete Mchy. Co., Mead Clark, Ocheydan, Iowa. A. IF. Frudden, Dubuque, Iowa, C. Hamilton, Dakota Lbr. Co., Britton, S. D. 
Auburn, Ind. Benjamin B. Claver, Waterloo. Towa. A. T. Fall, Red River Lbr. Co., Minneapolis. F. W. Hadfield, Milwaukee, Wis. 
A. Ballantyre, Canada Lbrman., Winnipeg, Benj. F. Cobb, Lbr. Review, Chicago. Ww. W. Fulton, Fulton-Libby Co., Minne- H. H, Home, Standard Lbr. Co., Charles City, 
Man. Charles B. Cheney, ‘American Lumberman, Min- apolis. é Iowa. 
John W. Barry, Cedar Rapids, Iowa. neapolis. W. J. Ford, W. T. & Co., Kenmare, N. D. S. J. Hague, N..S. Lbr. Co., Oakes, N. D. 
Geo. F. Blamer, Independence. D N. Frudden, Charles City. J. J. Hull, Wm. White Co., Wahpeton, N. D. 
S. H. Bowman, Minneapolis. F. O. De Groff, Loonan Lbr. Co., Garretson, BE. F. Follett, Weyerhaeuser & Co., Truman. E. ££. Humphrey, Hayes-Lucas Lbr. Co., 
m. G.Browh., Siamboldt, dows. SD. , Franklin Floete, Spencer, Iowa, Blooming Prairie. 
H. L. Belland, Ihlen. J. F. Daubenberger, McGregor, Towa. R. W. Frank, Calmar, Iowa, D. L. Hughes, Lbr. & Shg. Co., Minneapolis. 
W. He Be rt, Minneapolis S. & D. Co., J. H. Dredge, Amboy H. Fitzgerald, Plover, Iowa. J. A. Hughes, Lewis & Hughes, Seattle, 
Wade B. Dille, Monango, N. D. J. A. Frielka, F. & S. Lbr, Co., Bigelow. Wash. 
J... Cedar Falls, Iowa. E. W. Doe, Somers. Mont. Jon, Freymann, Dyersville, Iowa. F. A. Helvig, Salberg Lbr. Co., Blooming 
W. A. Buholz, Grier B. & Co., Clinton. Leo H. Drews, Stillwater. L. F. Fehleisen, Boone, Towa, J. E. Hall, H. W. Ross Lbr. Co., Campbell. 
BR. D. Be asec mb, / Clark, s. D. David Dietz, Kew Salem. bd = gga 9 Charles [: sige ™ = ee ——— Lbr, Co., Toledo, Iowa. 
Yoodstock. j . Dunn, Eyota, : . y, angworthy Lbr. Co., yim- ; x utchinson, Hawkeye Lbr. Co., 
Asa Paine Lbr. Co., Minne- D. Drykstra, Schoeneman Bros., Sioux Center, bleton, N, D Osceola, Towa. 
G B. F 
Iowa. 3, . Harris, Crookston Lbr. Co., Bemidji. 
. J. Burchards, Interior Lbr. Co., Minne- D. L. Dennis, Carr, Ryder, Adams & Co., H. L. Green, Waterloo. Iowa, 0. J, Hakeman, Hartwick, alae 
apolis. Duhuque, Iowa. H. E. Gipson, Minneapolis. L. C, Hahn, Matard, Iow 
FE. Blaisdell, Am. Hardwood Lbr. Co., Madi- Cc. H. Derks, Fullerton Lbr. Co., New Ulm. H. S. Gilkey, Minneapolis. Geo, W. Hotchkiss, Sec’y “mn. Lbr. Dealers’ 
son, Wis. W. H. Dunwell, H. E. Walker Lbr. Co., H. H. Geyer, Jordan. Assn, 
W._E. Bertram, St. James. Gaylord. Pe des Galloway, St. Paul. John C. Hull, Everly, Iowa. 
J. W. Brown, Gladbrook, Iowa. T. J. Dausingberg, H. E. Walker Lbr. Co., E. W. Goodrich, Durand, Wis. Ww. Holmes, W. T. Joice Co., Chicago. 
H. C. Burgess, Burgess & Son, Cresco, Iowa. Minneapolis. T. ‘A. Gadbois, St. Paul. A. E. Hough, Cent. Lbr. Co., Dubuque, Iowa. 
Ralph Burnside, Oskaloosa, Iowa. O, E. Deckert, Salzer Lbr. Co., Minneapolis. Omar Goodridge, Minneapolis. Loyal R. Harrison, C. R, Lumber Co., Cedar 
Geo. W. Burrows, Buffalo. A. L. Denis, Alta Lbr. Co., Alta, Iowa. W. W. Gowen, Minneapolis. Rapids, Iowa. 
L. C. Bricker, Hoquiam S. & D. Co., Des W. S. Day, Bovey-Shute Lbr. Co., Minne- W. C. Goddard, Leonard, N. D. J. J. Hagen, Benson. 
Moines, Iowa. apolis. J. J. Glib, Clara City Lbr. Co., Clara City. E. E. Hullster, J. Hagen Co., Harmon. 
D. FE. Baker, Traer, Iowa. James C. Drozda, Westerman & Drozda, Lons- V. P. Gooderson, Stearns Lbr, Co., Buffalo G. F. Hughes, Hornick, Iowa. 
ee FE. Barber, Thief River Falls dale. Lake. K. Hinerson, Sherman Bros., Pelican Rapids, 
A. C. Berg, Thief River Falls Lbr, Co., Thief A. A. Diederich, Lampert Lbr. Co., Echo. E. G. Green, Hayes-Lucas Lbr. Co., Winona. Geo. E. Henry, West Bend, Towa. 
‘River Falls. J. H. Downing. Blunt. S. D. B. Gardner, H. R. Gardner, Minneapolis. J. P. Hedberg, J. Wedum Co., Kensington. 
H. A. Bechtel, Bechtel & Anderson, Moer- T. FE. Dunn, W. C. White & Co., Fargo. N. D. K. P. Gregg, Shevlin-Carpenter Co., Minne- lL, E._ Horelsow, Osage, Iowa. 
land, Towa. G. S. Davis, Red River Lbr. Co., Minneapolis. apolis, J. D. Hayford, Atlas Lbr. Co., Seattle, Wash. 
M. J. Bvyonstart, La Crosse. Wis. R. R. Deatherage, Scanlon-Gipson Lbr. Co., H. D. Gerth, J. D. Young Lbr. Co., Fair- Chas. B. Hepler, Curtis 8. & D. Co, Sioux 
L. D,. Beardsley, Laurens, Towa. Minneapolis, mount. nt 1d City, Towa. 
= Bosworth, Jenkins-Hagen Co., Minne- ik Dew, Per. .B. Mach. Co., Sioux Falls, Geo. K. Grotewohl, Floete Lbr. Co., Armour “ee — Curtis S. & D. Lbr. Co., Sioux 
apolis. Ss. D. ( 2 y, Iowa 
G. M, Bacon, Lamb Lbr. Co., Minneapolis. Er. H. Derby, Am. Steel wire Co., Chicago. J.C. Gould, J. A. & W. Bird & Co., Boston A. A, Hall, Porter Lbr. Co... Luverne. 
W. G. Barr, B. & McKnight Co., Ladora, Cc. L. Dening, D. L. & Ry. Co., Chicago. Mas Sips 4 F. H. Hoyt, I. & M. Lbr. Co., Minneapolis. 
s0wa. G. R. Dickman, Miracle } Stone Co., Min- KE. G. ‘Gri gs, J. H. 0. H. Hass, Holstein. 
W. M. Brooks, Readlyn, Iowa. neapolis. R. H. Grinsted, Z. Sat The. 7. ~~ Hans I. Hansen, Evan. 
we G. Benson, Cyrus. C. E. PDalitson, Miracle Pressed Stone Co., Min- field, Iow O. K. Hobe, Minneapolis. 
arren Brown, W. Lbr. Co., Waterloo, Iowa. neapolis. A. Hi. "Glade, Lampert Lbr. Co., Ruthton. [Continued next week.] 
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THE DOMAIN OF THE GREAT BLACK CAT. 


Activity in the Gardens in All Sections—Frisky Kittens Flock to the Standard of the Black and Gold---A 
Prominent Vicegerent of the Western Coast. 


At Kansas City, Mo., January 24. 


Tuesday evening, January 24, Vicegerent Snark John F. 
Bruce and his corps of brother inquisitors led a class of 
fifty-six kittens over the burning sands at Kansas City, Mo. 
The concatenation was held in conjunction with the annual 
meeting of the Southwestern Lumbermen’s Association and 
an invitation was extended to all members of the association 
to attend a smoker in the banquet room of the Midland— 
the scene of the concatenation—immediately after the con- 
clusion of the sad rites. A banquet had been prepared and 
a vaudeville performance arranged for, at which latter the 
railway club was to go through some of its clever stunts 
and James J. Corbett had agreed to appear in the role of a 
monologist. 

The promising program had to be called off, however, for 
a photographer took a flashlight picture of the company. 
just before the first call to supper, and managed to set fire 
to the bunting with which the room had been artistically 
draped. In a few moments the room was filled with smoke 
and flame. The Midland is fireproof, but the handsomely 
frescoed room suffered severely. Of course the festivities 
were at an end. George B. Maegley, of Kansas City, with 
unparalleled bravery dashed through the smoke and flame 
and rescued a bottle of Schlitz’s extra pale—only to find 
that it was too warm to drink. 

Following were the officiating nine: 

Snark, John F. Bruce; Senior Hoo-Hoo, R. L. Oliver; 
Junior Hoo-Hoo, Joseph. R. Anson; Bojum, R. E. Browne; 
Scrivenoter, Homer P. Allen; Jabberwock, George B. Maeg- 
ley ; Custocatian, O. E. Renfro; Arcanoper, W. A. Anderson ; 
Gurdon, J. A. McClanahan 

Initiates : 

Garry C. Nickerson, Chicago Lumber Co., Topeka, Kan. 

- E. Wiles, Burgner-Lbowman Lumber Co., Kansas City, 
Westmacott, Edwards & Westmacott, 


Henry E. Burton, 
Ka 


Philip Bell Moore, D. G. Saunders Lumber Co., Kansas 
City, Mo. 
D.. Crozier, Rock Island Sash & Door Co., Rock 
Island, Ill. 
Edward Clarence Ward, Badger Lumber Co., Kansas City, 


oO. 
Robert Sharp Scott, Orlando Lumber Co., Orlando, O. T. 
William Benson Chamberlain, Harris-Anderson Lumber 


Co., Ossawatomie, Kan. 
George Albert ‘Talbert, Badger Lumber Co., Conway 
Springs, Kan. 


Fred William Schley, J. W. Merrill, Kansas City, Mo. 
Edwin Mortimer Crossan, Miner & Frees, Bethany, Mo. 
Martin Gauldin, Kansas City Southern Land & Immigra- 
tion Co., Kansas City, Mo. 
Walter Simeon Cooper, 
sons, Kan. 
John Frank 


S. M. Cooper Lumber Co., Par- 


Hoelzel, Hoelzel Lumber Co., Kansas City, 


0. 
Clare Harry Ludden, Farley-Loetscher Co., Dubuque, Iowa. 


tame Ferguson Jamison, Crescent Lumber Co., Kansas 
City, Mo. 

Ernest Tilden Prickett, B. F. Blaker & Co., Pleasan- 
ton, Kan 
re —_ Horace Whitmarsh, William Buchanan, Texarkana, 

Ralph Alonzo Connet, Bowman-Hicks Lumber Co., Kan- 
sas City, Mo. 

Charles Henry Grace, D. G. Saunders Lumber Co., Kan- 


sas City, Mo. 
Harry Henderson Buis, Dierks Lumber Co., Kansas City, 


fo. 

—. Anton Shave Hoelzel, Hoelzel Lumber Co., Kansas 
City, Mo. 

Fr — Jabez Cretcher, Cretcher Lumber Co., Hoising- 
ton, 


Ka 
anilip Peter Lewis, Long-Bell Lumber Co., 
— Stanley Pollitt, William Buchanan, 
0. 


Kansas City, 


Kansas City, 


Francis Patrick Hunter, Burgner-Bowman Lumber Co., 
Kansas City, Mo. 

Claudius W. Thornton, Long-Bell Lumber Co., Kansas 
City, Mo. 

Joel Thomas Morris, Morris Lumber Co., Sparta, Mo. 

Fred W. Kienzle, Roach & Kienzle Sash & Door Co., Kan- 


sas City, Mo. 
John William Wills, jr.. 


Wills Lumber Co., Moberly, Mo. 
Russell Simpson Hibbs, B. F. 


Blaker & Co., Fontana, Kan. 


Arthur Lloyd Hill, A. L. Hill, Neodesha, Kan. 

Frederick William Allred, A. L. Hill, Neodesha, Kan. 

John Darius Soward, L. A. Russell Lumber Co., Sar- 
‘oxie, Mo. 

Carroll Milton Stanwood, Roach & Kienzle Sash & Door 


Co.. Kansas City, Mo. 
William Stonewall Pettit, W. 'N. Carter, Neodesha, Kan. 
William Earl Ewart, Ewart Lumber Co., Topeka, Kan. 
Charlie Duncan Terrell, A. Terrell & Sons, Attica, Kan. 
Harry Franklin Briggs, H. F. Briggs, Lucien, O. T. 
Gecaps Edgar Shaw, White & Shaw. Seymour, Iowa. 
Calvin Cassius Roop, Alexander Lumber Co., Leonard- 
bier Kan. 
Rohrbaugh & Co., 


Sam Rohrbaugh Hubbard, Ottawa, Kan. 


John Claude Stoller, Dierks & Sons Lumber Co., Kan- 
sas City, Mo. 
Ralph Louis Jurden, Penrod Walnut Corporation, Kan- 


sas City, Mo. 
William Wynkoop Blaker, 
Kan. 


B. F. Blaker & Co., La Cygne, 


Clare Milo Harris, Harris-Anderson Lumber Co., Ossa- 
watomie, Kan. 

_— Watson Truby, W. W. Truby & Co., Englewood, 

“Clarence Morgan Rork, Industrial Lumber Co., Beau- 
mon ex. 

Frederick Jacob Huttig, Western Sash & Door Co., Kan- 
Sag City, Mo. 

James Ernest Turner, Saunders-Turner Lumber Co., Kan- 


sas City, Mo. 
Frederick Lyman Lee. Lee & Lyman, Kansas City, Mo. 
Henry Davis Brunson, L ibLey & Fulton Co., Kansas 


City, Mo. 
Snowden Thomas Green, B. F. Blaker &.Co., La Harpe. 
Rock- 


- 
rank Henry Friehofer, 
wane 


Friehofer Lumber Co., 
Seigas Stockton Hays, Long-Bell 
City. Mo. 


William Henry Rockwood, B. F. Blaker & Co., 
ton, Kan. 


Lumber Co., Kansas 


Pleasan- 





At St. Louis, Mo., January 25. . 


Vicegerent Snark Thomas A. Moore, for the eastern 
district of Missouri, added another to his long string 
of concatenations on Wednesday evening, January 25, at 
St. Louis. The concatenation was arranged for hurriedly 
and there was not sufficient time to notify the members 
of the order in the city except by telephone, notwithstand- 
ing which and the below zero weather the attendance 
numbered a full score of the faithful. The meeting place 
was at Lippe’s restaurant, which is admirably adapted for 











such gatherings. After the ceremonies there was an “on- 
the-roof,” wh ch was thoroughly enjoyed. 

The officers were: Snark, T. A. Moore; Senior Hoo-Hoo, 
Elliott Lang; Junior Hoo-Hoo, J. L. Lane ; Bojum, A. C 


List ; Scrivenoter, Harry H. Madden ; Jabberwock, L. E. 
Fuller; Custocatian, Oliver O. Bright; Arcanoper, Julius 
Seidel: Gurdon, E. E. Taenzer. 

Initiates : 

Leopold Sangerfest Methudy, St. Louis, Mo. 

William Currie Davie, Wright, Graham & Co., London, 


England, 





An Energetic Official. 


The Hoo-Hoo Vicegerent Snark for northern California, 
Henry Templeman, is doing good work for the order in that 
state. His initial concatenation, held last Thanksgiving 
eve in San Francisco, as stated at that time in the AMERI- 
CAN LUMBERMAN, was a success in every way. Mr. Temple- 
man is a loyal Hoo- Hoo and the order will be in most excel- 
lent shape in California before the expiration of his term of 
office. He is carrying on the good work that was started 
by former Vicegerent Snark Niehaus. 

Mr. Templeman is treasurer of the Mendocino Lumber 
Company, of San Francisco. He is a native of England 
but came to this country when a small boy, and at once 
entered the office of the Mendocino Lumber Company, 
where he has been for over thirty years. This company 
has a fine redwood manufacturing plant at Mendocino, Men- 





HENRY 


TEMPLEMAN, 
Vicegerent Snark for Northern California. 


OF SAN FRANCISCO, CAL. ; 


docino county. The president of the company is E. C. 
Williams, the dean of the redwood fraternity in California 
and the pioneer redwood lumber manufacturer. 

Mr. Templeman is planning to hold another concatenation 
in the near future and the Hoo-Hoo of San Francisco may 
rest assured that their interest will not be neglected by 
this energetic official. 





At Dayton, Ohio, January 18. 


here may have been several larger, but never was there held 
a more successful concatenation than that under the 
auspices of Vicegerent Snark Louis Doster on January 18 
at the Algonquin hotel, Dayton, Ohio. Unfortunately Mr. 
Doster was unable to be present to take charge of the cere- 
monies, but had much to do with the preliminary arrange- 
ments and left a capital substitute in the person of John 
R. Flotron, of Dayton, who managed the event with signal 
ability. Able assistance was rendered him by E. M. Viet- 
meier, ex-Snark of the Universe, of Pittsbure ; A. C. Ram- 
sey, of St. Louis ; E. L. Edwards, of Dayton, and the 
“Floosier trio,’ which is composed of “Big Boy” Hart, of 
La Porte; D. S. Menasco, of annual concatenation fame, 
and Billy Matthias, the Indianapolis whirlwind. 

There were thirty-one kittens who had their eyes opened 
at the regular concatenation and two more received all that 
= as to them after the banquet, making thirty-three 
all told. 

The banquet was, as declared by one of the participants, 
“a feast fit for the gods, or anybody else.’”’ The tables were 
arranged daintily under Brother Flotron’s direction and the 
edibles were deliciously toothsome. The banquet was pre- 
sided over by Brother Flotron as toastmaster. The follow- 
ing is a list of the initiates: 

Harry Stower Adams, Chillicothe, oO. 

Elbert Moran Bonner, Collins Co., Pennsboro, W. Va. 

Nathan Martin Bradley, Whit iting Lumber Co., Elizabeth- 
ton, Tenn. 

Norman Marshall Breeze, Chicago & Northwestern rail- 


way, Cincinnati, 
Jesse Kersey Brown, R. H. Jenks Lumber Co., 
Massillon, O. 


nati, 
Co- 


Cincin- 


oO. 
Francis Albion Brown, Brown Lumber Co., 
Frank Hayes Browning, W. M. Ritter Lumber Co., 
lumbus, O. 
Lloyd Taylor Brunson, Logan & Maphet, Knoxville, Tenn. 
Charles William Bunnell, Pease Co., Mason, 


Alva Homer Campbell, National Cash Register Co., Day- 
on, O. 

Albert Tlenry Tited Cordes, Cordes Lumber Co., Carth- 
age. O. 


Walter Harry Flim, Richey, Halsted & Quick, Cincin- 
nati, 
‘ Harry Dieme Freeman, Grand Vino Lumber Co., Colum- 
us, 


George Vinseon Guyton, Palmer, Fuller & Co., Lima, O. 
Elias Marshall Hall, J. J. Snider, Columbus, O. 
Edwin Earl Hesser, Arklatex Lumber Co., Lima, O. 
John Tobias Horine, J. J. Horine & Son, Delphos, O. 
Richard Wells Horton, W. M. Ritter Lumber Co., Day- 
on, O. 
Harold George Irwin, Wiborg, Hanna & Co., Cincinnati, O. 
Eugene Joseph Koos, Newark Lumber C "Newark, 
Harry Jefferson Lewin, A. M. Lewin, Cincinnati, 0. 
John William Mayhew, W. M. Ritter Lumber Co., 
lumbus, O. 
Gustavas Adolphus Meyer, 
dusky ; 
Alsbese Albert Roth, Schulien & Roth, Ottoville, O. 
Andrew Algonquin Spies, Rib River Lumber Co., Toledo, O. 
Theodore Bernard Steinemann, T. B. Steinemann, Min- 
ster, O. 
Henry Ithiel Stanley, Horseshoe Lumber Co., 





Co- 


Commission Lumber Co., San- 


River Falls, 


a. 
Denver City Snook, Lockland Lumber Co., Cincinnati, O. 


Ira Frederick Schwegel, Wisconsin Centra! railway, Cin- 
cinnati, O. 

Albert Michael Sherer, Sherer Lumber Co., Dayton, O. 

Charles John Sherer, Sherer Bros., Dayton, O. 
. Robert Emmett Smith, South Side Lumber Co., Colum- 
us, O. 

ay Ilenry Webhry, Littleford Lumber Co., Cincin- 
nat 


aa 


At iteneapetta, Minn., January 31. 


Vicegerent Snark J. P. Lansing held a successful concate- 
nation ‘Tuesday evening, January 31, at Minneapolis, in con- 
nection with the annual convention of the Northwestern 
Lumbermen’s Association. The convention was held in Elks’ 
hall with over 200 cats in attendance, to whom refreshments 
were served ‘“‘on-the-roof. 

Officers: Snark, J. P. 
Penfield; Juntor Hoo-Hoo, 
Flatau; Scrivenoter, J. W. 


Lansing; Senior Hoo-Hoo, W. E. 
Frank N. Snell; Bojum, F. H. 
Phillips; Jabberwock, A. W 


Wheeler; Custocatian, H. A. Atkinson; Arcanoper, F. E. 
Reynolds; Gurdon, Fred L. Bosworth. 

Initiates : 

Allen Anderson Bond, Puget Sound Mills & Timber Co., 


Bellingham, Wash. 


Max M. Littman, T. M. Partridge Lumber Co., Minneapolis. 


William Jestner Sie. New London Milling Co., Wil- 
mar, Minn. 
John Edgar Rhodes, Miss. Valley Lumbermen’s Assn., 


Minneapolis. 

George Washington Everts, Fergus Falls, Minn. 

Charles Baldwin Cheney, AMERICAN LUMBERMAN, Minne- 
apolis. 

John Tanner Costello, Cavour, S. 

Almond Leopoldt Krueger, McC ati gh & Holmes Lumber 
Co., Minneapolis. 

James Arthur Thompson, 

Charles Porter Bement, 
Iowa. 

Daniel Bernard Barton, Pine Tree Lumber Co., 
Minn. 


Eclipse Lumber Co., Minneapolis. 
Bement Lumber Co., Shellrock, 


Little Falls, 








Cornelius Behrend Enkema, C. B. Enkema & Co., Clara 
City, Minn. 

Charles Harvey Hewitt, Northwestern Lumber Co., Ho- 
quiam, Wash. 

William Henry Force, S. H. Bostwick Lumber Co., Min- 
neapolis. 

Clarence Ervirg Tuttle. Hebe Dying ‘ton Co., Minneapolis. 

Marcus Lapeet Meyer, Berthold, D. 

Elwer Ciifton Halsey, Citizens’ tamnes Co., Minneapolis. 

Ole L. Hesla, Jenks-Hesla Lumber Co., Minneapolis. 

Ernest Wellington Doe, John O’Brien Lumber Co., Som- 
ers, Mont. 

Albert Edward Hough, Central Lumber & Coal Co., 
Dubuque, Iowa. 

Everett Austin Thornton, Chicago Lumber & Coal Co.; 
Chicago. 

At Charleston, W. Va., January 14. 

Officers: Snark, W. C. Barker; Senior Hoo-Hoo, O. F. 
Payne; Junior Hoo-Hoo, E. C. Colcord; Bojum, David S. 
Collins; Scrivenoter, D. E. Matthews: Jabberwock, J. E. 
Meadows: Custocatian, W. H. Wells: Arcanoper, H. T. Nan- 
carrow ; Gurdon, W. L. Savage. 


Initiates : 

John Coloway Anderson, Angel, W. Va 
Edward Lamastres Boggs, Big Otter, W. Va. 
George Elmer Bruce, Charleston, W. Va. 
DeWitt Giebner Courtney, Charleston, W. Va. 
Henry Clay Dickinson, Charleston, W. Va. 
George Henry Luthie, Harriman, Tenn. 
William Palmer Ferguson, Cincinnati, O. 
George Percy Franklin, Hinton, W. Va. 
Elbert Lorenzo French, Cleveland, O. 

Michael “Wehrle” Herscher, Charleston, W. Va. 
Robinson Yeatman Johnson, Decota, W. Va. 
John C. Keith, Roe.:W. Va. 

Franklin Pierce Kidd. Hinton, W. Va. 
Thomas Jefferson Kidd. Pratt, W. Va. 
Charles Henry -Kirby, Mount Hope. W. Va. 
Willis H. Landor, Charleston, W. Va. 
Leonard Guy Levy, Charleston, W. Va 
Comyn “Excelsior” Lewis. Charleston. W. Va. 
Grigsby Charles Lewis. Mahan, W. Va. 
George Summers Morris, Charleston, W. Va. 
Luellyn D. Nichols, Roe, W. Va. 

William “Boone” Osborne, Angel, W. Va. 








Oliver Christian Sheaffer. Charleston, W. Va. 
Walter “Sissy” Smith, Roe, W. Va. 
John James Thayer, Charleston, W. Va. 


William Wilson Thomas, CSaxtesten, W. Va. 





Phil. Whitelev Tozer. Creedville, 

Lynn Bovd Vinson. Clay. W. Va 

Joseph “Herscher” Wehrle, Charleston, W. Va. 

Notes of The Order. 

March 1. at 9:30 p. m., is the date and hour set for the 
next Hoo-Hoo concatenation at Philadelphia, Pa. The 
large number of visiting wholesalers in attendance at the 
convention, together with those of the Philadelphia dis- 
trict. undoubtedly will make the affair the largest and 


most notable of any held in ‘the east. J. H. Baird, the 
Supreme Scrivenoter. has written John J. Rumbarger, Vice- 
gerent Snark, that he will be there to assist in the con- 
eatenation. 

Vicegerent Snark Thomas M. McGill, for the northern 
district of Illinois. will hold a Hoo-Hoo concatenation at 
the Sherman house, Chicago, on Wednesday evening, Febru- 
ary 15. during the annual session of the Illinois Lumber 
Dealers’ Association. which occurs on February 14, 15 and 
16. Mr. McGill is working vigorouslv on this concatenation 
and already has a number of candidates for the ceremonies. 
It is exnected this will be one of the red letter concatena- 
tions of the order in this part of the country. 

E. H. Dalbey, Vicegerent Snark for southern fowa, will 
hold a concatenation at Burlington, Iowa. on Wednesday 
evening, February 15. Mr. Dalbey has a fine class of kit- 
tens in prospect. 
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ANNUAL MEETING OF A VIGOROUS ILLINOIS DISTRICT ASSOCIATION. 


Two Days’ Sessions of the Retailers of Southern Illinois—Some Eloquent Addresses on Live Topics—The Legislation and the Entertainment. 


Mount VERNON, ILL., Feb. 1.—The eighth annual meet- 
ing of the Southern Illinois Lumber Dealers’ Associa- 
tion opened in this city today with a large attendance 
ef members, manufacturers, wholesalers and. salesmen. 
Locally the event was of vnusual interest, for the citizens 
of Mount Vernon welcomed the lumbermen, their guests, 
and put forth their best efforts to entertain them prop- 
erly. The two days of the session were as crowded with 
events as the hotel offices were with advertising posters. 


THE OPENING SESSION. 

The first session was held in the city hall Wednesday 
afternoon and was opened with an address of welcome 
by Mayor G. F. M. Ward, who in excellent language 
ealled attention to the city’s industries and voiced a sen- 
timent of hospitality. The response was by W. E. Beal, 
of Vienna, president of the association, and was at once 
eloquent and humorous. Mr. Beal followed this with 
his formal address, which was as follows: 

Unaccustomed to public speaking, I will necessarily be 
brief. It is a trying moment for one not trained in the 
art of oratory to attempt to address an assemblage, especially 
ac intelligent audience like this. I could not presume to 
recommend and discuss manner and methods of business 
in the presence of those whose experiences so far surpass 
my own; but I will in regard to the condition of our asso- 
elation. It is growing better, though not as rapidly as we 


had hoped. For whatever progress or improvement that 
have been made I claim no credit—‘Render unto Ceasar 
that which is Ceasar’s.” The credit all belongs to your 


efficient and estimable secretary. However, he has had my 
prayers and best wishes throughout the entire year. 

I am a firm believer in associations. I believe they are 
in accord with the ordinance of God and the desire of all 
his creatures. All nature loves communities—the fishes of 
the sea, the fowls of the air, the beasts of the field, 


gather their kind into droves and flocks seemingly for 
their own betterment. The most savage aborigines have 


gatherings for self protection or social 
benefits, either of which is sufficient reason. When we re- 
member that all lines of trade have their associations 
and think of the great scope and usefulness of our prod- 
uct—that it enters Into the construction of every structure 
from a chicken coop to the finest barn, from a martin box 
to the grandest mansion, we feel justified in adding all 
the dignity and importance to our business that we do in 
organizing ourselves into an association. Not for the pur- 
pose of maintaining extortionate prices—no! no! but for 
profiting by each other's experience, ex- 
changing ideas and getting acquainted with our compeiitor 
and finding what rights he has that we ought to respect. 
The acquaintances we make, the friendship we engender, 
the pleasant times we enjoy at these meetings cannot be 
measured by dollars and cents and the only way a retail 
lumber dealer can have them is to join our association and 
hecome one of us. It is the hope and desire of your 
humble servant to see every retail dealer in southern IIli- 
nois become a member of our society. 

But I promised to be brief and I must keep my word. 
May the blessings of heaven and a prosperous year come 
to each and every one of you. God bless you. 


The Secretary’s Report. 


their councils and 


purposes of 








Charles W. Hall, of Sandoval, sceretary and treasurer 
of the association, presented the following annual report: 
To make a secretary's report to you of the happenings 
and events of your association for the past year will not 
take many words and therefore my report will not be long. 
While our gain in membership this year is not as large 
as we would like to have it, yet it shows a healthy enroll- 
ment of new men rs. both active and associate. The new 
active members enrolled since last report are nineteen. We 
have lost through going out of business eight, leaving a 
net gain of eleven active members over last year’s enroll- 
ment. We have applications for twenty new associate mem- 
bers and three withdrawals, leaving a net gain of seventeen 
over last year. 
So far as your 
loss of members by death. for 









secretary can learn there has been no 
which we are very thankful. 


We have had only three complaints this year. In all 
three cases against non-members. While our association 
dces not pretend to be large and strong enough to attend 
to such with success. our influence was brought to bear 


and much good was accomplished. 


I would like to suggest to members that your obliga- 
tion to your association does sot end with the payment 
of your dunes. You owe it to the association to inform 
your secretary of news in your locality. Has any dealer 


been unjust? If so possibly things can be righted. making 
matters run more pleasantly and profitably. Are there not 
new dealers. also old ones. whom you can get or at least 
help to get into the association? 


Brothers, remember that old maxim “live and let live” 
and thus keep out of your neighbors’ right and legiti- 
mate territory. 

Last year you instructed your secretary to form local 
associations where wanted. ‘There was only one call and 
it a difficult proposition. While I did not entirelv suc- 


eeed, can say that through my influence, as your secretary, 
the local was formed. 

Since the last meeting there have been mailed out from 
the secretary's office in the interest of the association over 
1.250 circular letters, 109 recelpts and over 100 personal 
letters. 

We have had printed this year In book form our articles 
of association. as adopted last year. Those who have not 
a copy and desire one may get same at this desk or by 
inquiring of the secretary. 

I trust our members present will give Mr. Glore. our 
president last year and now president of the state asso- 
ciation, their close attention when he speaks to you. I 
very much hope he will be able to convince many of you 
who do not now belong. to join the state association. It 
is your duty and you should be glad to help in the larger 
onward movement of associated retail lumbermen. 

I would especially urge all retailers present. whether mem- 
bers of the association or not. to attend our executive 
session tomorrow morning at 9 prompt. An important and 
interesting program has been arranged beside the election 
of your officers for the coming year. There will be a query 
box opened at this session so that if any of you desire 
any information or any certain subject discussed I hone 
you will make your, wish known by dropping a note into 
the box at the meeting. 

Active members please bear in mind our associate mem- 
bers when placing your orders. They help to support your 
association and agree to protect you individually: thus it 
- —_ and just that we should give them preference at 
east. 

I trust that the dealers here present who are not mem- 
bers: will find this a profitable meeting and will take the 
opportunity to join us before leaving. 


In conclusion I desire to thank the directors, members 
and traveling men for their hearty support during the 
year. I also wish to thank the lumber journals for their 
many favors shown during the year. In fact, gentlemen, 
I thank you all. 


Committee Appointments. 


President Beal announced the appointment of the fol- 
lowing committees: 


Auditing—W. O. Weihe, Nashville; W. Woodward, Odin. 


Resolutions—Ed Stotler, Marion; A. B. Schermerhorn, 
Kinmundy. 

Constitution—Charles A. Glore, Centralia; John Greir, 
DuQuoin. 


Credentials—John N. Lyle, Tilden; P. T. Langan, Cairo. 
Sentiments of the Parent Association. 


President Glore, of the Illinois Lumber Dealers’ Asso- 
ciation, delivered the following address: 


Fellow Lumbermen of southern Illinois: My appearance 
before you with a paper to read doubtless brings this thought 
to your mind: How many times shall we listen to him on 
that same old question? For answer I will say, as long 
as I am able to talk, and as often as the secretary invites 
me—for if it should be every year that I am permitted to 
attend these meetings I would still feel that there had 
not been enough said and that which had been said did 
not do the subject justice. 

The state association is my topic on the program, but 
with your permission I will “scatter some.” 

To begin with, let us see what the association is doing 
today. First, by its connection with the Secretaries 
3ureau it gives its members a union with over 6,000 mem- 
bers. all engaged in the same line of business. 

Then in turn let us see what this bureau is doing: On 
account of being an officer in the state association I have 
been permitted to attend the last two annuals of this 
bureau, and therefore that which I tell you may be con- 





L. M. BOSTWICK, OF CENTRALIA, ILL. ; 
A Champion of Co-operation. 


sidered in the shape of inside information. This bureau 
is forming reciprocal trade relations with manufacturers’ 
organizations. At present it has a working agreement with 
the Southern Lumber Manufacturers’ Association, better 
known as the yellow pine association. By this agreement 
the two branches of trade are represented by a committee 
consisting of six members—three from the manufacturers 
and three from the retailers. This committee meets at 
different times and makes rulings for the governing of the 
trade. Do not understand me to say that it makes rulings 
on individual cases—these are handled in another way. To 
illustrate their duties let me cite a case: A southern IIli- 
nois member files a complaint against a yellow pine house 
for shipment, to a coal company, of material to build 
houses. At the present time such a case is before the 
trade relations committee for decision. Why to them for 
a decision? you may ask. For the reason that the question 
of the right to make such shipment has not been decided 
by this joint board. and until determined by them whether 
or not this is legitimate trade for the manufacturer, it 
would be like filing a complaint against some one for a 
wrong without first knowing whether or not there was a 
law governing the case. After this joint committee has 
made a ruling one would know that there was a rule gov- 
erning the case and act accordingly. Now. as to individ- 
ual cases. After a rule which would apply has been handed 
down and one has a complaint which he cannot settle the 
manufacturers’ association appoints one person, the state 
association one, and these two agree on a third. This com- 
mittee investigates and its decision is the final and binding 
one in the case. 

While it is true that at present the only joint trade rela- 
ticns committee we have is with the Southern Lumber 
Manufacturers’ Association there are manufacturers’ organ- 
izations which are ready to open negotiations, notably the 
cypress and west coast folks. 

Another thing which this association 1s doing is secur- 
ing a list of all the customers of every manufacturer, whole- 
saler and jobber doing business in the territory covered by 
this bureau. Now this Ist is to be used to notify the 
customers of any house when they offend or transgress 
the rights of a retailer. Does it not impress you as being 
a valuable aid in keeping the wouldbe poacher within 


bounds? 
_ These are some of the things which our state associa- 
tion, as part of the bureau, is doing. In regard to the 


association itself I would call vour attention to the lien 
law which it fathered and for which it~suecessfully labored 
until it was finally passed two years ago. You may say 
there were others who aided beside members of this body. 
Quite true, and valuable aid it was. However, it was 
the committee sent to Springfield by the association which 
directed this campaign. and to that committee is due most 
of the credit. The foregoing vou will grant as true, I 
trust. also that the state association has saved its mem- 
bers many dollars. It is a fact that it has also saved a 
great amount of money for dealers who were not members 


—for a firm that would not poach on a member seldom 
would on a non-member. 

Right here a thought comes to me in regard to the 
position the manufacturer will take in respecting the rights 
of non-members under the new reciprocal arrangement. Let 
us reason a bit. Under the new conditions the manu- 
facturer, in return for the protection he extends, ex- 
pects (and we are morally obliged to give him) certain 
favors in return. However, he does not expect any favors 
from the non-members, for he is not a party to the agree- 
ment. In view of these facts is it not safe to presume 
that the manufacturer looks upon the non-member as a 
good party to poach upon? for thereby he can impress 
upon him the need to improve his condition by joining 
his state association and thereby become a party to the 
agreement and one more to whom the manufacturer might 
look for favors. This is my own view of the case, that 
the manufacturer will not continue to protect where he 
receives nothing in return. 

Still another point at which dollars are saved to the 
member (and this one is easily proven) is the matter 
of placing insurance. You are doubtless all aware that 
a lumberman to secure mutual insurance must belong to 
some state association, but I cannot believe that all of 
you are aware of the fact that you can save from 25 to 
52 percent of your premium on insurance, or more than 
thirty-five out of about ninety members would join the 
state association. Gentlemen, think of the returns on that 
investment. For myself I can say that the mutual com- 
panies are saving me about eleven times my membership 
fee every year, but you must join the state organization 
to be entitled to participate. 

Fellow members of the Southern Illinois Lumber Dealers’ 
Association, think of it—only about 39 percent of our mem- 
bers belong to the state association. Why is it? A num- 
ber of reasons might be given, but I believe the majority 
would answer that they considered the local association 
sufficient. The local aims to relieve only local conditions, 
such as cut-throat competition. the division of territory 
and so on. It does not strive to give you protection from 
the unscrupulous manufacturer jobber. 

Suppose for an instant that all state organizations were 
removed: can you picture what trouble would follow Grief 
in abundance, I can assure you. 

Do not construe this rambling argument to be a damper 
on, local work—that is far from my intention. The local 
has a mission and a grand one. and the cost is very lo... 
Why, a member can get value received in so many ways thet 
I wonder every dealer in old Egypt has not hastened to 
have his name enrolled. 

And now, in closing, let me leave this thought with you: 
The state association needs you, but not nearly so much 
as I firmly believe you need the state association. 


Co-operation Championed. 


L. M. Bostwick, of Centralia, delivered a forceful ad- 
dress on ‘‘The Advantages of Location.’’ After refer- 
ring briefly to the decrease in supplies of white pine and 
predicting a similar condition for yellow pine in the vis- 
ible future, and speaking of the recently revived, prac- 
tical interest in forestry, he said: 


I have heard it said by some of the dealers in southern 
Illinois that if prices were very much higher people would 
quit building. That is a mistaken idea, as you will see by 
a comparison of conditions in this section with those in 
less favored localities. Your freight 1ates on yellow pine 
are from 16 cents to 24 cents, the average being about 21 
eents for the majority of towns as represented by this 
association.- In the northern part of the state the rate 
is from 26 to 29 cents. Indiana bas but two towns with 
a rate as low as 22 cents, the majority being 27 and 28 
cents. The rates to a very large part of Iowa are 29 to 
83 cents. Colorado has for the principal rate 34 cents. 
to Leadville 64 cents. Oklahoma’s rate for practically all 
points is 28 cents. New York, Pennsylvania and the New 
England states pay 33 to 43 cents. The wage scale in all 
of the states mentioned is practically the same and the 
products of the fields are of equal value. Some of the 
sections of country mentioned use more lumber than south- 
ern Illinois, and the fact that they continue to do so year 
after year and at a cost of from $1 a thousand more than 
the price paid by the members of your association gives 
sufficient proof that there is no immediate danger of de- 
mand being reduced on account of advancing prices. Whether 
the demand is great or small, the main question is how 
to get the most out of whatever demand there may be. 
The answer is: By intelligent and studied coédperation. 
By the great advantage you have in the matter of freight 
rates you must know that after taking your full measure of 
profit your customers are still able to build for less money 
than those living in a majority of the states in the Union. 

It will pay you well to know the buying and selling 
prices in the various parts of the country outside of south- 
ern Illinois. TI am satisfied that some of you will be sur- 
prised and more thoroughly convinced that codperation has 
a positive money value that you cannot afford to lose. 
If you desire to obtain the best results in the way of both 
profit and satisfaction you will find it well to codperate 
not only with each other but with the manufacturer. The 
closer you can get to him the better you will like him. 
and I can assure you the feeling will be reciprocated to 
the extent of bringing profit and pleasure to both. 

And now in conclusion: Too sharp competition makes 
enemies. Coiperation makes friends, and more that is of 
real value may be accomplished through the fraternal fea- 
ture of these meetings than by any set rules that might be 
included in your bylaws. 


A Southern Pine Orator. 


J. W. Gates, of the Gates Lumber Company, of Wil- 
mar, Ark., was called upon, but yielded the flcor to J. A. 
Freeman, of St. Louis, official orator of the Southern 
Lumber Manufacturers’ Association. Mr. Freeman said 
that he wished to call attention to the question of lum- 
ber supply. White pine is ordinarily looked upon as a 
has-been, yet there is almost as much white pine stand- 
ing as there is a shortleaf yellow pine. Wisconsin and 
Minnesota have 10,000,000,000 feet of white pine stand- 
ing, while in Arkansas there is standing only 11;000,000,- 
000 to 14,000,000,000 feet of yellow pine, and Arkansas 
has nearly all of the shortleaf yellow pine now left. 

Mr. Freeman urged reciprocity between the manufac- 
turer and retailer and traced the development of that 
idea. He said the manufacturers were strongly in 
sympathy with the retail associations and would do any- 
thing they could to compel every dealer to come into 
the association. The dealers, likewise, can help to bring 
the manufacturers into line and that will be the best 
thing for the whole lumber business. 
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Talent in Quantity. 

There were other remarks by gentlemen who were 
called on for addresses, including Henry Hafner of the 
Hafner Manufacturing Company, of St. Louis, Mo., E. 
W. Schilling, of the St. Louis Sash & Door Works, St. 
Louis; E. D. Carey of the Carey-Halliday Lumber Com- 
pany, of Cairo, C. C. Stotler, of Johnston City, A. V. 
Schermerhorn, of Kimmundy, and Mr. Peters of Mt. 
Vernon. Messrs. Freeman and Peters indulged in a 
spirited debate over certain questions of trade ethics. 

A Dubious Comnfent. 

Douglas Malloch, ‘‘the lumberman poet’’ of the 
AMERICAN LUMBERMAN, of Chicago, read some original 
lines concerning Mount Vernon, assuming to believe that 
it was Mount Vernon, IIl., instead of the Mount Ver- 
non on the banks of the Potomac where George Wash- 
ington lived and died. They were as follows: 

Mount Vernon. 
*’Twas in Mount Vernon, classic town, 
If mem’ry serves me right, 
Lived once the nation’s greatest son, 
A son who gave her light. 


I do not mean friend Peters dear, 
Though many things he’s done; 

The mighty man I speak of here 
Was surnamed Washington. 


I may perhaps be wrong in this 
Historie little gem, 

Perhaps some other Mount it is— 
The woods are full of them. 


However, this man Washington 
Lived in Mount Vernon town. 

In war he was a mighty gun 
And thereby won renown. 


George was a man of brain and tact, 
The bravest things he did, oh, 

To prove his courage was a fact 
He bravely wed a widow. 


Yet even after George was wed— 
Hitched to the widow sly— 

In history it is plainly said 
He never told a lie. 


If it is truth that naught but truth 
George told throughout his life, 

Told not a falsehood in his youth 
Nor even to his wife, 


One thing is sure beyond a doubt, 
He was no lumberman— 

For tell the truth day in and out 
No retail dealer can. 


I only think that this Is so, 
Though freely I confide it; 

For I confess I do not know 
A man who ever tried it. 


‘Tis said this man so good and great 
Here in Mount Vernon died— 

Approached the river dark as fate 
And reached the other side. 


ne 


know not how, or know not why 
His breath he had to give— 
cannot tell why some men die 
Or why some others live. 


os 


Death loaded Georgie up, forsooth, 
And up to heaven billed him; 
Perhaps he tried to tell the truth 
In this town—and it killed him. 

The convention then adjourned to pay a visit to the 
car works, Mount Vernon’s leading manufacturing insti- 
tution. 

An Evening Entertainment. 
In the evening the citizens of Mount Vernon tendered 


the visitors an entertainment and banquet at the 
Armory hall. The following was the program of the 
vening: 

WUMG ccccedstcvesecesicsiécvncec teas Anderson’s Orchestra 
PIGNG GUD ies cevcewseaercoe Cceges Miss Bertha Levinson 
HOGER £6 KGa eeeeee meee ueed By a Hoo-Hoo’s daughter 
| Pr rer rrr errr re Te Mrs. Barak L. Hogue 
MUMG i iscc seer ene eceeeeccdseesaceca Anderson’s Orchestra 
WS coc pewecttansawadeouenneveneks Miss Leota Ward 
OPEGE GGOG. cccceccwceccecueenvewas Anderson and Wlecke 
PIN MUiNcaccesecctsecaneadene wud Mrs. A. W. B. Johnson 
CORD CHONG. cic cccccecavcécovessgucses High school boys 
MUD ciccbees Ub creckivee shecuseaus Anderson’s Orchestra 


The banquet followed. Mayor G. F. M. Ward acted 
is toastmaster, assisted by President W. E. Beal and 
Cicegerent L. M. Bostwick. The invocation was by Rev. 
A. A. Todd, pastor of the local Baptist church. There 
were 5-minute talks by members of the association, citi- 
zens and visitors. 


PBAPAPP PPP PLP 


Asks $5,000 Damages for Personal Injuries. 


KEOKUK, Iowa, Jan. 28.—George C. Wilson has brought 
Suit in the superior court here against S. & J. C. Atlee, of 
Fort Madison, for damages to the amount of $5,000 for 
injuries received while in the employ of that firm. The 
ccmplainant states that he was employed by the defendants 
to do general work around the lumber yard, and to assist 
& man who operated a cutoff saw. He was later instructed 
to run this saw. Thia he did for two or three weeks, 
when his hand came in contact with the saw, causing in- 
juries which necessitated the amputation of several fingers. 
This accident he attributes to a carelessly and deficiently 
constructed machine, all of which he alleges was known to 
the defendants. 


Decatur Retailers’ Second Annual. 





Congratulatory Meeting of Local Dealers— 
Trade Discussed—Wit and Wis- 
dom at the Banquet. 


Decatur, Iuu., Jan. 31.—The second annual meeting 
of the Decatur District Retail Lumber Dealers Asso- 
ciation was held in this city Monday and the success 
which attended every feature of the convention showed 
the good work that already has been done and gave 
promise of much for the future. The one regrettable 
feature was the absence of Secretary Frank McGavie, 
of this city, who was taken with la grippe just 
before the meeting and was unable to be present. He 
had made arrangements for the affair, however, and 
the success attending both the banquet and the busi- 
ness sessions evidenced his fidelity and enthusiasm. 

The business meeting was held Monday afternoon 
in the Knights of Pythias hall, in the Powers block. 
All the members expressed themselves as highly pleased 
with the work of the association during the first year 
of its existence. Some questions of trade ethics were 
raised, but these were adjusted amicably. Several addi- 
tional dealers were taken into membership, and the op- 
portunities and possible benefits of the association thus 
enlarged. 

The officers elected are practically those who had 
charge last year, and are as follows: 

President—Thomas V. Jones, Decatur. 

Vice president—J. O. Evans, Bement. 

Secretary-treasurer—F. L. McGavic, Decatur. 

Trustees—Clyde Lyon, Decatur; D. Heidelbaugh, Blue 
Mound, and J. H. Nottleman, Warrensburg, for full terms, 
and James Robison for one year, to fill a vacancy. 

The banquet, which was held at 7 o’clock in the 
evening and extended over two hours, set a new mark 
for such affairs in this part of the state. It was in 
charge of a committee consisting of J. B. Good, of 
the Decatur Lumber & Manufacturing Company; John 
Robinson, of the Lyon Lumber Manufacturing Com- 
pany, and F. L. McGaviec, of the McGavic Lumber 
Company. 

The following was the menu: 

Extra Selects, Raw, with Lemon. 


Olives, elery, Pickles, small. 
Roast Turkey with dressing, 
Cranberry Sauce. 
Potatoes, a la Creme, French Peas, 


Flemish Ham, 
Bread and Butter. 


Salads. 


Salted Almonds. 
Mints. 


Fancy Ice Cream, 
Assorted Cakes, 
Cafe Noir, Cheese Straws, 
Roman Punch. 

Thomas V. Jones, the president of the association, 
called upon Charles A. Glore, president of the Illinois 
state association, to act as toastmaster. The honor 
took Mr. Glore by surprise, but he fulfilled his duties 
in a highly satisfactory manner. He called upon many 





CHARLES A. GLORE, OF CENTRALIA; 
President Illinois Lumber Dealers’ Association. 


of the guests for addresses, among them Hal Stevens, 
Joseph Mills, B. F. Huff, B. E. Cook, E. A. McKenzie, 
F. G. Hanley, J. B. Robinson, W. J. McGavic, D. 
Heidelbaugh and N. A. Boone. Mr. Cook made a gal- 
lant response to the toast, ‘‘The Ladies.’’ William 
Hanford, of Chicago, paid tribute to ‘‘Our Hosts.’’ 
W. J. MeGavie spoke of ‘‘Our Vocation.’’ J. O. Evans 
responded to ‘‘Our Country.’’ Hal Stevens, in his 
usual merry manner discussed ‘‘The Joys of a Lumber 
Salesman.’’ Mr. Hanley spoke on ‘‘The Order of Hoo- 
Hoo.’’ Mr. Lester made some humorous remarks. 

In addition to this excellent entertainment there were 
music by an orchestra and vocal and intrumental selec- 
tions and recitations by others. After the banquet the 
members and their wives and daughters were entertained 
with dancing and cards. 

The sessions were attended by practically all of the 
local dealers, and in addition there were present N. A. 
Boone of Niantic, E. Evans of Hammond, J. O. Evans 
of Bement, B. F. Huff of Cerro Gordo, D. Heidelbaugh 








of Blue Mound, A. Lester of Buffalo, E. Rhue of Maroa, 
J. H. Nottleman of Warrensburg, J. Nottleman of 
Latham, W. Huff of Stonington, J. Rothwell of 
Mt. Pulaski, C. B. Phelps of Pana, O. H. Dake 
of Illiopolis, J. Mitchell of Assumption, and also 
representatives of the Shellabarger company from 
Argenta, Forsyth and Cisco. 

















Save Your Money 





BY USING THE  ]]_ puBLISHED 
SEMI-ANNUALLY 

RED BOOK | “i” 

and JULY. 





[" contains acarefully prepared list of the buyers 
of lumber in car lots, both among the dealers 
and manufacturers. ; 

The book indicates their financial standing and 
manner of meeting obligations. Covers the 
UNITED STATES and MANITOBA. P 

The trade recognizes this book as the authority 
on the lines it covers. 

A well organized Collection Department is also 
operated and the same is open to you. 


WRITE FOR TERMS. 


Lumbermen’s Credit Association, 
ESTABLISHED 1878. 


77 E. Jackson Bivd., .. » CHICAGO. 
16 Beaver Street, » » NEW YORK CITY. 








Mention this paper. 














| prmamenener seme 


J.C. & Th. H. Leijenaar, 


Selling Agents for all kinds of 


AMERICAN LUMBER and LOGS 


Pitch Pine, Cypress, North Carolina Pine, Etc. 
ROTTERDAM, HOLLAND. 
—l 
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Fcois. DE BEUKELAER 
Antwerp, Belgium, Rotterdam, Holland. 
IMPORTER and 
CONSIGNMENT MERCHANT 


OF ALL KINDS OF AMERICAN 
LOGS AND LUMBER. 


Oak, Walnut. Poplar, Cottonwood and Yellow Pine. 
































PAUL ROSENBACHER 


HAMBURG, Germany 


“tenet, AMERICAN 
HARDWOODS 


KINDS OF 
[ CABLE ADDRESS, “BACHROSE.” 








CONSIGNMENTS SOLICITED. 














_ 


Handiest thing for the 

purpose you have ever 

seen. Every hard- 

wood lumberman 

a y 00 should have one. De- 
signed by a practical 

hardwood inspector who knew what was wanted. 


) Bound in sheep with stiff covers, and thumb and 
finger straps. Size of book when closed, 44x8% 


inches. Price, $.75 per copy, $4 for 6 copies, 
$7.50 for 12 copies. For sale by 


American Lumberman, 
315 Dearborn St. CHICAGO. 
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Timber Bonds. 


We purchase Bonds 
secured by Timber, 
issued by well-estab- 


lished, solvent lumber 
cain. 


H. C. Barroll & Co. 


BANKERS, 


First National Bank Building, CHICAGO. 








a. Bi, 
INCORPORATED 
ENGINEERS 
DESIGN, CONSTRUCT AND 
HYDRAULIC PLANTS. 
EXAMINATIONS AND REPORTS 


NEW York LIFE BUILDING, 


OPERATE RAILWAY LIGHT, POWER AND 


BYLLESBY & CO. 


CIHLICAGO, ILLINOIS. 


sacl 














ber office. 


eryy where. 


Telecode 


e for the ing 


It makes Jong messages 
merican short. It pays for itself 
| many times over in the 


course of ayear, It isin- 


Lut ] bert I lan dispensable to every lum- 
It is used by 
leading lumbermen eve 
Descriptive 
circular and sample 

e Price, postpaid, $5.00 per copy. 

Two copie $9. 00. om copies, $12.75. For sale by 


American Lumberman, 315 Dearborn St., Chicago, 
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WIDE AND CLEAR 


e or Phone. 


Seattle Cedar nied wit Co., 


Wesing a Cedar Lumber 


te Stock of ch Columns and Siding. 


-ES **Maltese Cross,” 
HI Clears and Perfections. 


SE = 











Roy & Roy 


Manufacturers of 
and Wholesale 
Dealers in 


PACIFIC COAST 








quoted upon application. 


General Offices, Lumber Exchange Bidg., 
520-521-522-523, 


Mills on G.N. Ry., 














Lumber acid Bhiaties 


Delivered prices to any point in the United States 


SEATTLE, WASH. 


N. P. Ry., and C. P. Ry. 























THE MENZ LUMBER CO. 


Washington Fir, Spruce and Red Cedar Lumber. 


WASHINGTON RED CEDAR SHINGLES. 


(Complete transit linesof 16 and 18-In. Shingles carried 


via all eastern and western routes.) 


Suite 104 Lumber Exchange, MINNEAPOLIS, MINN. 


SEATTLE OFFICE: 
601-502 Lumbe r Exchange. 


R. J. MENZ, Pres'’t. 

GEO, W. DULANY, JR., 
y Vice-Pres't & Treas. 
JOHN MCDONNELL, Secretary. 





We use s the Telecode, 
{2 Address all Correspondence to Minneapolis office. 








PACIFIC COAST MANUFACTURERS MEET. 





Good Attendance of Tlembers—New Advanced Price List Adopted—llinor Changes [lade in 
° Grading Rules—Poaching by Wholesalers Condemned. 





SEATTLE, WaSH., Jan, 27.—A marked improvement 
in the fir lumber situation was evidenced by reports 
ot millmen at today’s meeting of the Pacific Coast 
Lumber Manufacturers’ Association in the club room 
of the Butler hotel, this city. After carefully con- 
sidering the situation, the association adopted a new 
price list advancing nearly all items in fir, some in 
cedar and nearly everything in spruce. Improvement 
in the demand for the past month or more has been 
quite noticeable, and though the east is snow and 
ice bound at this season there has been more than 
the usual amount of orders and at firmer prices. This 
situation induced the millmen to protect their inter- 
ests by advancing values slightly in order to get them 
out of the abnormally low channel in which they had 
been lingering for the past year. Manufacturers have 
realized that they cannot get out even on the old 
prices, and now the indications point to an improved 
demand for lumber during 1905 at a figure that will 
allow them at least a living. ‘Today’s action of the 
fir manufacturers, as well as those of cedar and 
spruce, is but in line with the tendency observed all 
along the Pacifie coast. 

Owing to the absence in California of President 
E. G. Griggs, today’s meeting was called to order 
by Secretary Beckman, after which Fred K. Baker, 
ot Everett, was made chairman pro tem. The fol- 
lowing were in attendance: 


Those Present: 


D. E. Skinner, Port Blakely Mill Co., Port Blakely. 
Cc. is. Si, ‘Tacoma Mill Co., ‘Tacoma. 
W. A. Whitman, Tacoma Mill Co., Tacoma. 
T. J. Handforth, St. Paul & Tacoma Lumber Co., Tacoma, 
red K. Baker, Ferry-Baker Lumber Co., Everett. 
L. UO. Hathaway, Port Blakely Mill Co., Port Blakely. 
W. H. Bonner, Simpson Lumber Co., South Bend. 
k. H. Jackson, Clear Lake Lumber Co., Clear Lake. 
A. F. Mckwen, Seattle Cedar Lumber Manutacturing Co., 
Seattle. 
A. B. Martin, Puget Sound Mills & Timber Co., Seattle. 
ky. G. Ames, Puget Mill Co., Port Gamble. 
George W. Loggie, Whatcom Falls Mill Co., Bellingham. 
J. H. Bloedel, Larson Lumber Co., Bellingham, 
A. V. Gray, Alaska Lumber Co., Seattle. 
J. H. Veness, Moran Bros, Co., Seattle. 
c. C. Bronson, Day Lumber Co., Seattle. 
A. S. Kerry, Kerry Lumber Co., Kerriston, 
L. L. Doud, Doud Bros. Lumber Co., Tacoma. 
>. Walker Foster, Foster Lumber Co., ‘Tacoma. 
. E. Eastman, Foster Lumber Co., Tacoma. 
If. W. Stuchell, Eclipse Lumber Co., Everett. 
J. O. Storey, Allen & Nelson Mill Co., Monohan, 
J. C. Bracher, Allen & Nelson Mill Co., Monohan. 
George Brown, St. Paul & Tacoma Lumber Co., Tacoma. 
Cc. E. Batten, Atlas Lumber & Shingle Co., Seattle. 
Charles 8. LaForge, Three Lakes Lumber Co., Three Lakes. 
B.S: Loeb, Loeb-Cutter Mill Co., Seattle. 
George Blackwell, Loeb-Cutter Mill Co., Seattle. 
kK. S. Farr, Skykomish Lumber Co., Skykomish. 
= Lg Schafer, Atlas Lumber & Shingle Co., Seattle. 
Ives, Stimson Mill Co., Ballard. 
Victor H. Beckman, secretary, Seattle. 
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E. G. Ames, chairman of the legislative committee, 
reported regarding the legislation the lumbermen are 
in hopes of securing at the present session of the 
Washington legislature. He was followed by W. A. 
Whitman, chairman of the price list committee. His 
report was discussed in detail, with the result that 
practically a new price list was adopted. Many items 
were advanced and there were no reductions made in 
anything. It was decided to abolish the listing of 
hollow backed flooring. 


Prices Advanced. 


The list of October 28, 1904, was advanced as fol- 
lows: No. 1 and No. 2 drop siding, 50 cents; 1x4, 
1x6 and 1x8 common boards and fence, 50 cents; 
common shiplap 1x4 and 1x6, 50 cents; 2x4 up to 
2x12 fir joists and scantling SIS&E 12 to 16 feet 
long, 50 cents; 18 to 32 foot, 2x4 up to 2x14, $1; fir 
casing, No. 1 $5.50; No. 2 $2.50; fir base the same 
as fir casing; fir batts 94x24, 5 cents; 2 inch, 4 cents; 
2% inch, 4 cents; 3 inch, 4 cents; fir timber and 
joists, 2x6 — 34, 50 cents; same SIS&E $1; 6x6 and 
8x8 — 32 and under rough, $1; lath 25 cents. 

The price of red cedar bevel siding, 14x6 inch 10 
to 16 feet was placed at $19 for No. 1 clear; $17.50 
for No. 2 clear. Cedar siding on %4x4 inch No. 1 
clear, $18; No. 2 clear, $16.50. The balance of the 
cedar list was unchanged. An addition to the list 
was made of %4x21%4 inch cedar battens flat at 17 
cents a 100 lineal feet with an estimated weight 
of 17 pounds. 

The cedar list was reported by George W. Loggie, 
chairman of the cedar price list committee. 

W. H. Bonner, chairman of the spruce price list 
committee, reported a list adopted by the spruce man- 
ufacturers at their meeting held at Aberdeen, Wash., 
January 10. The prices for spruce lumber as _ re- 
ported by Mr. Bonner and approved by the associa- 
tion are as follows: 

Spruce List. 
Factory Lumber. 


Widths shall be 8 inches and wider, except in shop com- 
mon, 6-inch pieces containing one or more stiles are admis- 
sable, 9 to 20 feet long. 


No. 1 Shop Common. 


SRO te ENS 65:00 20 Sse Wd 0 6-650 Bb.6.9.0.4:9.5.0- Sin a $13.50 
ak ios 5 os, 9b co's, oo: 56 hw" HESS LO SOE 15.50 
DIAL UE. ae eee eerie iin meee ee es 16.00 
eM RE EMER Ss a ais sek) Knock 9 Die. Sele eal D aA aloo - 16.00 
TR eer cocccccces 17.50 
eo ae ne rene ene seeeecerese 20.00 


3 -inchS S28 24 Dice eS RLY Deel Sc oe aN Ride Res SIRO eK Biers 22.00 
4 -inchS283% ..... 

No. 2 shop common, $5 per M. less than No. 1. 

Selects and better, $40 per M. more than No, 1 shop com- 
mon, 

lor rough stock add $1 for a 40-cent delivery. 

Add $1.25 for a 50-cent or 52%-cent delivery. 

Add $1. 50 for east of Chicago delivery. 


Moulding Stock. 








AR Ae ONE MED. <A'v.a'e: 3, Ribces B.6 wate. aiNe se SAR OO ROS OSS $18 
PARE OTe. 6555. a wR Sk ave kameeseakeowae euce ee 
Turning Squares 10 to 16 Foot Lengths. 

PER AP MR IEIINS Sco piips a ass 6 26K w 0 SALSA IB) aL SIO Raw OU wy OAKMLON NS oar er ED $20 
Re eae eee erred a Pe Kees 22 
oe ae Re Seer ener ir rn rE ecceu ae 
ee re rea ear ti Miia ay Shao 6 Sh ae OO AL - 22 
DEO 2.0 6.k be SCCM RIE KORE OR OKVERES MO CORRE EES 26 
SR CEN ETE s.ckx.0'4/ 09-0 Goi mlalieneen’ yrs inte wim Satie, nine Ae aie IRE RS 26 
Cut Up Stock. 

SECT Te eee Tee eT CT ee ere ee ieeecene 
Tere Te ee eee Te. Tr Cree Tere rT ee oe » 
Panel Stock. 

SG -INCH (BUTTACE MOCBBOLES oss. 6.6 0 0c. e 60.9 cit Bierecete ° $16.50 
Se ee re 21.00 
Ge-IMER. SUPTRCE BUCNBBTS 2c ec ccccscasecvccvengcs BOee 
Car Siding. 
1<60-—S-foot ‘G-inch,. 9.0 TO 1006 so. ik 5:0,50.6:05 0100 Hewes $28 


lour-ineh, $2 per M. less. 
Changes in Grades. 


C. E. Patton, chairman of the committee on grades, 
stated that the committee had written all the mills 
in the state asking for suggestions as to changes 
needed, if any, in the present grading rules, and 
as but few replied it was taken for granted that not 
many changes were necessary. The report of the 
committee, which was approved by the meeting, was 
as follows: 

We, your committee on grades, beg to offer the following 
suggestions as to changes in rules for grading. 

Kirst. That in listing No. 1 fir flooring the term “No, 1 
clear edge grain’? be used instead of “No, 1.” 

Second. Under the head of fir ceiling the words ‘“thor- 
oughly kiln dried’ be stricken out, and that a general rule 
be adopted that all flooring, ceiling, drop siding, bevel siding 
and are lumber up to 12 inch shall be thoroughly kiln 
dried. 

Third. Rules for grading No. 2 fir drop siding be changed to 
“three small, tight knots not more than one-half inch in 
diameter” instead of three-quarters inch in diameter, 

Fourth. ‘That the following addition to our present rules 
be adopted: Fir wind mill tower stock shall be graded 
as a selected common, must contain no large or ubnsound 
knots that will materially weaken the piece for the pur- 
poses required, sap no defect, shall be S48 or SIS&E one- 
half inch scant each way. 

Mr. Patten suggested that No. 1 fir flooring be 
termed ‘‘heart face’’ to conform to the terms used 
by the southern pine manufacturers. Heart face 
means free of all sap, and No. 1 flooring is free from 
sap. No action was taken in the matter. 

W. H. Bonner, chairman of the spruce committee, 
reported the rules for grading spruce Iumber adopted 
at the Aberdeen meeting of spruce manufacturers 
and published in the AMERICAN LUMBERMAN of Jan- 
uary 21, They were approved by today’s meeting. 

A communication from A. L. Porter, secretary of 
the Western Retail Lumbermen’s Association, regard- 
ing trade relations was referred to the board of direc- 
tors. 

Emphatically Object to Selling Consumers. 


A letter was read by the secretary from the Wheeler 
Lumber & Bridge Supply Company, Des Moines, Iowa, 
announcing that it proposed to hereafter ignore all 
ethics of the trade and demands of retail lumber- 
men’s associations and sell direct to consumers wher- 
ever it pleased. In regard to this communication 
Secretary Beckman was instructed to advise the 
Wheeler Lumber & Bridge Supply Company that the 
-acific Coast Lumber Manufacturers’ Association does 
not approve of such action and is not in sympathy 
with any such movement. 

To Entertain Nebraska Excursion. 


A communication was received from the secretary 
of the Nebraska Lumber Dealers’ Association regard- 
ing the excursion.of members to the Pacifie coast 
next June, Secretary Beckman suggested that a com- 
mittee be appointed to have charge of their enter- 
taining and to arrange for their proper reception 
by the lumbermen of the different points which they 
will visit while on the north coast. 

J. H. Bloedel stated that the lumber interests of 
the Pacific coast were materially benefited by the 
excursion of northwestern lumber dealers in 1897, 
when they toured the lumber points of the north 
Pacific coast. He was in favor of the lumbermen 
making every effort to royally entertain the Nebraska 
dealers on their coming visit. On motion of Mr. 
Whitman it was decided to appoint a committee of 
five to have the matter in charge for the association. 

The meeting then adjourned. 





Francis Beidler & Co., the extensive wholesale yard 
dealers of Loomis and Twenty-second streets, this city, 
have recently installed at their big plant electrical power 
for working lumber, being supplied with electricity 
from the mains of the Commonwealth Electrical Com- 
pany, whose large generating plant is located a few 
blocks east of the Beidler yards. <A peculiarity of the 
motors is that they possess 99-horsepower, which is a 
good Hoo-Hoo number and sufficient to drive a 4-foot 
circular saw besides several swing saws and a shingle 
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ASSOCIATION NEWS. 


SPO 


February 7—Wisconsin Valley Lumbermen’s Association, 
Wausau. ae 

February 7-8-9—Western Retail Lumbermen’s Association, 
Spokane, Wash. Z 

February 7-S—Michigan Retail Lumber Dealers’ Associa- 
tion, Grand Rapids. 

February 7-9—Western Retail Lumber Dealers’ Associa- 
tion, Spokane, Wash. 

February 9—Lumber Trade Club of Boston, Boston, Mass. 

February 10—Lumber Dealers’ Association of Connecticut, 
Hartford. 

lebruary 14—Mississippi Valley Lumbermen’s Association, 
Minneapolis, 

February 14-15—Colorado & Wyoming Lumber Dealers’ 
Association, Denver. 

February 14-16—Illinois Lumber Dealers’ Association, 
Chicago. 

February 16—Southeastern Iowa Retail Lumbermen’s As- 
sociation, Burlington. 

February 17—Central Iowa Retail Lumbermen’s Associa 
tion, Marshalltown. 

Iebruary 18—Massachusetts Retail Lumber Dealers’ As- 
sociation, Worcester. 

Kebruary 28-March 1-2-—Wisconsin Retail Lumber Deal- 
ers’ Association, Milwaukee. 

February 28-March 1-3—National Association of Box & 
Box Shook Manufacturers, Baltimore, Md. 

March 1-2—National Wholesale Lumber Dealers’ Associa 
tion, Vhiladelphia. 

March 2-——Northwestern Iowa Retail Lumbermen’s Asso- 
ciation, Sioux City. 

March 15—Retail Lumbermen's Association of Vhiladel 
phia, Philadelphia, 





MEETINGS FOR THE COMING WEEK. 


Four annual association meetings are slated for the 
week beginning I*ebruary 5, all of them of importance, 
and embracing a wide territory, from Spokane, Wash., 
in the west to Hartford, Conn., in the east. 

On February 7 the Wisconsin Valley Lumbermen’s 
Association will hold its annual meeting at Wausau, 
that state. This association, while not strong numer- 
ically, is one of the strongest factors in the produc- 
tion and handling of the forest products of the 
north. Its annual this year promises to be of excep- 
tional importance and doubtless will be attended by 
practically the entire membership. 

The Michigan Retail Lumber Dealers’ Association’s 
annual will be held at Grand Rapids, Mich., begin- 
ning February 7 and continuing through the 8th. The 
annual of this organization is usually concluded by 
an outing and this year will prove no exception, though 
the annual excursion for this year will be taken far- 
ther south than heretofore and promises to be the 
most interesting and enjoyable yet given under the 
auspices of that organization. 

On February 7, 8 and 9, at Spokane, Wash., the 
Western Retail Lumber Dealers’ Association will hold 
its annual—the second similar event in the history 
of that organization. This association, in its short 
history, has become a power for good in the wide 
territory which it embraces and its coming annual 
meeting will be fraught with much importance to 
the retail trade within its jurisdiction. 

Farther particulars of the annual meeting of the 
Lumber Dealers’ Association of Connecticut are given 
elsewhere, under the general head of Association News. 
This organization will hold its annual meeting at 
Hartford, Conn., February 10 and its program prom- 
ises one of the most interesting gatherings yet held 
by the association. 





PREPARING FOR THE NATIONAL WHOLESAL. 
ERS’ ANNUAL. 


The thirteenth annual meeting of the Nationa! 
Wholesale Lumber Dealers’ Association, as previously 
announced, will be held March 1 and 2 at the Bellvue- 
Stratford hotel, Broad street, Philadelphia. In antici- 
pation of an exceptionally heavy attendance Secretary 
Perry has promulgated a list of rates for that hotel, 
which range from a single room without bath at $2.50 
a day and up to the largest room, with bath, for four 
persons, at $9 a day. Other desirable hotels are num- 
erous in the neighborhood, among them being the Wal- 
ton, practically opposite the Bellevue-Stratford. 

The various standing and special committees are now 
at work and will shortly prepare their annual reports, 
and members are requested to communicate in writing 
promptly with the committees any special matters 
which they may wish to have brought before them. 

Present indications are that the attendance at the 
thirteenth annual of the association will be the most 
numerously attended in its history. 

PHILADELPHIA, Pa., Jan. 31—A meeting of whole- 
salers will be held today to provide ways and means 
for entertaining the visitors to the annual convention 
of the National Wholesale Lumber Dealers’ <Associa- 
tion in this city March 1 and 2. The attendance is 
expected to be the largest in the history of the organi- 
zation and no stone will be left unturned to make the 
stay of the strangers a pleasant one. 


aes 


WESTERN WASHINGTON RETAILERS TO MEET. 


With the announcement ‘‘Every retail lumberman 
in Washington, Oregon, Idaho, Montana and Utah is 
cordially invited to be present,’’ the Western Retail 
Lumbermen’s Association has issued its program for 
its second annual convention, to be held at Spokane, 
Wash., February 7, 8 and 9. The sessions will be 
held at the Hotel Spokane and the first, on February 
7, will be devotéd to the president’s address, secre- 
tary’s and treasurer’s reports, appointment of com- 
mittees and new business. The afternoon session, at 
1:30 o’clock will be executive. Wednesday morning’s 
session will begin at 10:30 o’clock and will be de- 





voted to the Lumbermen’s Mutual Society. In the 
afternoon, starting at 1:30, the delegates and their 
friends will make a trip to Coeur d’Alene, Ida., as the 
guests of the B. R. Lewis Lumber Company. On their 
return on Wednesday evening they will hold a Hoo- 
Hoo concatenation and smoker. Thursday morning, 
February 9, will be devoted to organization and meet- 
ing of district associations and in the afternoon at 
1:30 o’clock will be a second executive session in 
which will be ineluded reports of committees, election 
of officers and unfinished business. At 6:30 p. m. on 
Thursday will be given the annual banquet of the 
association. 

It is especially urged that delegates will make early 
reservations in the various hotels of Spokane. A rate 
of one and one-third fare on the certificate plan has 
been secured for this event from all points in Washing- 
ton, Idaho, Oregon, Montana and Utah. Delegates are 
urged to buy a ticket one way to Spokane only, paying 
full fare and getting receipt, which will be counter- 
signed at Spokane, contingent on securing total at- 
tendance of fifty. The present indications are that 
the second annual of the association will be the most 
numerously attended of any event of the kind yet 
held in the western part of Washington. 





CONNECTICUT RETAIL DEALERS’ ANNUAL. 

President F. V. Chappell, Vice President W. H. 
Judd and Secretary and Treasurer Louis A. Mansfield, 
of the Lumber Dealers’ Association of Connecticut, 
have issued a circular letter addressed to members 
of that organization announcing the place and date 
of its thirteenth annual meeting as Putnam Phalanx 
hall, 6 Haynes street, Hartford, Conn., and February 
10 at 10 a. m., sharp. The circular concludes with the 
following; 

The regular business of the meeting will consist of the 
reports of the work done during the past year and the elec- 
tion of officers: President, vice president, secretary and 
treasurer, four directors to serve for three years, an insur- 
ance director, to fill any vacancy there may be in the board 
of directors, and to choose delegates to represent the asso- 
ciation in the Eastern States Retail Lumber Dealers’ Asso- 
ciation. 

Members are requested to notify the secretary in advance 
of any special subject which’ they may desire to bring up for 
discussion and action, so that it may be given a place in the 
order of business. 

The executive session will be held to consider any special 
business which may be brought up, and also some questions 
which the board of directors will present. 

A cordial invitation is extended to all regular dealers in 
the state, who are not members, and to all wholesale firms 
and their “representatives on the road’ to be present at 
this meeting. 

All members are urged to be present and asked to bring with 
them some one who is not a member. We are anxious to 
include every dealer in the state in our membership list. 

The annual dinner at the close of the business ses- 
sions will be held at the Allyn house, Hartford, begin- 
ning at 2 p. m. under the direction of E. J. Lake, 
chairman; C. C. Tomlinson, John L. Jencks, O. E. 
Swift and Louis A. Mansfield, the committee. Explicit 
directions are given the members as to the location 
of the Putnam Phalanx hall and the Allyn house and 
it is expected that the attendance will be possibly 
the largest yet known at an annual of the Connecticut 
retailers’ association. 





WEST VIRGINIA MILLMEN IN CONFERENCE. 
At Marlington, W. Va., on January 25, a meeting of 
the West Virginia Saw Mill Association was called to 
order by President James A. Whiting. A roll call by 
the secretary showed an encouraging representation of 
lumbermen from all parts of the state, this including: 

James A, Whiting, of Smith & Whiting, Marlington. 

First Vice President Joseph I. Henderson, Henderson Lum- 
Ler Company, Anthony. 

Second Vice President W. J. Harter, Harter Bros., Harter. 

Secretary and Treasurer K, H. Stover, Hosterman Lumber 
Company, Hosterman. 

The committee on credentials was represented by 
J. J. Henderson, Fred 8. Bock, of the M. P. Bock Lum- 
ber Company, Boyer, W. Va., and W. J. Harter. 

Besides the names above enumerated, the board of 
directors was represented by A. E. Smith, of Smith & 
Whiting, Marlington; A. M. Harter, of Harter Bros., 
Harter; C. N. Kryder, of Orwig & Kryder, Boyer; 
8S. G. Coyner, Coyner Lumber Company, Wanless; W. 
McClintock, of the Middle Fork Driving Company, 
Buckeye. 

A motion was made and carried instructing the sec- 
retary to prepare a strong petition to the state legis- 
lature, on former Governor White’s suggestion, to es- 
tablish a railroad commission or commissioner to have 
power to compel the railroads of West Virginia to 
adjust the discriminating rates now in existence, which 
it is claimed are slowly crowding the smaller shippers 
out of business; this commission or commissioner to be 
also empowered to act in regard to rebates and car 
supply—in short, to protect the shipping public from 
undue encroachment by the railroads. 

Rule 19 of the official classification was taken up 
and fully discussed. The secretary was empowered 
to consult with the Chesapeake & Ohio Railway Com- 
pany with a view to having this rule applied to ship- 
ments of lumber dating from January 1, agreeing not 
te make claims for shipments prior to that date if the 
rule will be applied in the future; if not, to institute 
a, test case. , 

An ample quantity of excellent cigars were received, 
with the compliments of the Union Lumber Company, 
of Cumberland, Md., and the association members 
showed their appreciation ‘of them by the way in 
which they were disposed of. 

The next meeting of the association will be held 
at Elkins in February, the exact date to be decided 
later. ‘ 
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Puget Sound 
And Idaho Lumber 























CAR STOCK, BRIDGE TIMBER, 
SHINGLES, CEDAR AND FIR, 
AND PILING. 


POLES 


Pacific Fir Company, 


54 Dexter Horton Bank Bidg, 
SEATTLE, WASH. 


MINNEAPOLIS OFFICE : 
731 Lumber Exchange, 








MILLS: 
THORNWOOD, 
BOTHELL, 
CAINS SPUR. 


D. J. Cain & Co. 


SEATTLE, WASH. 


CUT THIS “AD” OUT AND PASTE 
IT IN YOUR HAT—THEN YOU 
WON'T FORGET WHO TO AD- 
DRESS WHEN YOU WANT SOME- 
THING IN-PACIFIC COAST LUM- 
BER—NO MATTER WHETHER IT 
IS LISTED OR NOT. 


TALK TO US ABOUT IT. 





























WASHINGTON 
RED CEDAR 


Lumber-Shingles 


Manufacturer, Wholesale Dealer and Shipper. 


ROBERT S. WILSON, Seattle, Wash. 


Office, 513, 514, 515 Lumber Exchange. 







PACIFIC 





Write us for prices on 


Fir, Cedar 
and Spruce 
Lumber 


Long Fir Timbers and Gray Fir Siding. 


NORTH COAST LUMBER.CO. 


526 Lumber Exchange, SEATTLE, WASH. 
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Spruce and Fir 
Lumber, 


ROUGH OR FINISHED 
CAR OR CARGO. 


PANEL & FOLDING 
BOX CO. 


Mills and Factories, 


Hoquiam, - - Washington. 





WASHINGTON 





There is only one way to make and 
maintain a reputation for high-grade 
goods—deliver the goods. It costs like 
smoke at times, but it pays in the long 
run, and we are glad we stuck to it. 

















Fir, Cedar and 
Spruce Lumber, 
Fir Timbers. 


We solicit the eastern rail trade and 
cargo shipments to any part of the 
world. Our equipment enables us to 
furnish a very superior product and our 
shipping facilities insure prompt ser- 
vice. If you will drop us a line describ- 
ing your wants we will gladly quote 
you prices. 


ANDERSON & MIDDLETON 
LUMBER CO. 


ABERDEEN, WASH. 





H. N. ANDERSON, Pres’t. 
A. W. MIDDLETON, V. P. & Sec’y, 
S. M. ANDERSON, Treas. 






































One Million Red Cedar Shingles Daily 


1S NOW OUR CAPACITY. 
(Stars, Clears, Perfections and Eurekas.) 


LEA LUMBER CO., 


TACOMA, WASH. 
Mi!ls at Olympla and Everett, Wash. 


We pride ourselves on the 
HIGH-GRADE Shingles we 
make MIXED CARS of 
Shingles and Cedar Siding 


and Lumber a specialty. 











West Coast Shingle Co. 


TACOMA. WASH. 
OUR SPECIALTY 


Good Red Cedar Shingles. 


We would also be pleased to quote you op 
FIR AND CEDAR LUMBER, 

















LARGE AND LONG 


Fir Timbers 
Lucas Lumber Co. 


TACOMA, WASH. 























THE PACIFIC NORTHWEST. 
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THE PUGET SOUND DISTRICT. 

SEATTLE, WASH., Jan. 28.—One by one the mills of 
the western part of the state are opening up after 
the long shutdown. On every hand the millmen express 
the belief that this is to be a good year in the lumber 
trade for the reason that last year, being a presiden- 
tial year, was particularly slack. Most of the surplus 
stock has now been used up, the market has a healthy 
tone, and as soon as the weather breaks orders are 
expected to begin to flow in. 

The Loeb-Cutter Company will open up its new mill 
at Green Spur next week. This plant was destroyed 
by fire June 21, 1904. The new mill has about twice 
the capacity of the one destroyed and is a modern plant 
in every particular, It will have a daily capacity of 
about 80,000 feet, and enough orders are already on 
hand to insure a good business from the start. 

The Summit Lake Cedar Company, operating a 
shingle mill at Woodenville, and the Ohio Mill Company, 
running a saw mill at Redmond, opened up this week, 
after having been practically shut down for a year. The 
Seattle Timber Supply Company, controlled by the same 
people, makes a specialty of telegraph and telephone 
poles, and in the past has shipped as high as 60,000 
poles a year to all parts of the United States, the 
Hawaiian islands, the Philippine islands, Australia and 
China. Prices have been so low for the past year that 
not much of an effort has been made to get business 
ia this line, but this year operations will be resumed 
on a large scale. The lumber and shingle mills of this 
concern are now working full time. 

The C. H. Nichols Lumber Company, operating a 
shingle mill at Ballard, has established what is be- 
lieved to be the record for this part of the country. 
In a run of two weeks the daily average was 500,000 
pieces and this beats the record formerly held by the 
Three Lakes Lumber Company. As no particular effort 
was made to beat the record the men about the mill are 
gratified at the good showing made. This mill is work- 
ing full time and has plenty of orders. 

The Day Lumber Company’s mill at Big Lake started 
up with a full force this week after having been shut 
down since Christmas, This mill has a nice line of 
orders ahead, and Manager Bronson looks for a decided 
revival in trade. 

Gus Luellwitz, of the Jenkins-Luellwitz Lumber Com- 
pany, Spokane, was in Seattle this week in company 
with Mr. Jenkins, who came out from Minneapolis to 
visit the Monarch mill at Blaine. This is one of the 
big plants on the sound, and it is expected the mill 
will start up at once with a full force of men. A 
box factory is operated in connection with the mill, and 
this too will be started up. Mr. Luellwitz reports 
business good and says that Spokane is enjoying a 
healthy growth on account of a new railroad being con- 
structed in from British Columbia. 

Amos Ives, of Meriden, Conn., a dealer in lumber 
and coal, was in Seattle this week. While on the coast 
he will make arrangements with some of the shingle 
men to supply him with red cedar shingles. 

J. T. Stoddard was in Seattle this week buying ma- 
chinery for the new mill at Westport owned by him- 
self and Mr. Palmer. A thoroughly modern plant is 
being put in, and when it starts up it will be with 
enough orders ahead to keep the mill working full time. 





WESTERN WASHINGTON NEWS. 


TacoMA, WasH., Jan. 27.—The Young-Johnson Lum- 
ber Company is running its big shingle mill at Kapow- 
sin regularly. A. C. Young said today: 

Only about one-half of the mills are running. Shingles 
are firm but prices are too low to permit of any profit, 
especially at the present value of logs. ‘There are few 
orders and not many shingles. The weather has forced 
many of the mills to shut down. The market for fir 
lumber is in good shape, with the country mills well sup- 
plied with orders. 

Capt. Everett G. Griggs, of the St. Paul & Tacoma 
Lumber Company, who with Mrs. Griggs left two weeks 
ago on a brief business trip to California, is expected 
home today. 

Charles E. Hill, general manager of the Tacoma Mill 
Company, stated Wednesday that it still is decidedly 
uncertain when the company will resume operations, no 
plans to that end having been yet made. 

W. C. Yeomans, the Pe Ell manufacturer, was in 
Tacoma this week on a brief business trip. 

The Wheeler, Osgood Company will add another ware- 
house to its big plant. A permit for the structure was 
issued this week by the building inspector. It will 
cost $600. 

The Pacific Box Company and the East Tacoma Manu- 
facturing Company today began suits against the city, 
each asking $3,000 damages. They with other head-of- 
the-bay manufacturing plants have suffered considerably 
from high water resulting from an inadequate sewer 
and drainage system. 

The Eastern Railway & Lumber Company, of Centralia, 
is getting material on the ground for its new shingle 
mill and planer sheds. The shingle mill will have a 
capacity of about 60,000 pieces and will be in charge 
of J. D. Platt. The company is also to build a new 
dry kiln soon. 

The British bark Arracan, for Valparaiso, the Ameri- 
can bark Haydn Brown, for San Pedro, and the schooner 
R. W. Bartlett, for Redondo, comprise the fleet of ships 
in port loading, with two more vessels to arrive today 


or Sunday, one a small schooner to load for California 
and the other a ship to load for South Africa. 

E. J. MeNeeley, accompanied by Mrs. McNeeley, re- 
turned home Tuesday from a two months’ eastern trip, 
visiting St. Paul, Chicago, St. Louis, Boston, New York, 
Maine cities and Washington, D. C., at which last place 
Mr. MeNeeley attended the forest congress, and return- 
ing home via New Orleans, Los Angeles, San Francisco 
and Portland. The plant of E. J. MeNeeley & Co., on 
the water front, has been improved and will resume opera- 
tions in February. The saw mill has a daily capacity 
of about 75,000 feet and will cut chiefly cedar. <A 10- 
block machine has been added to the shingle mill, giving 
it a capacity of about 400,000 pieces a day. 

The North End Lumber Company’s mill continues to 
run right along. President Buchanan says that the out- 
look for 1905 is bright. 





IN NORTHWESTERN WASHINGTON. 


EverRE?T, WASH., Jan. 27.—Local lumbermen approve 
the measure introduced in the state legislature for 
a more careful regulation of the sale of school lands. 
The pending bill brings to light evidences of enor- 
mous frauds which have been perpetrated through the 
carelessness or otherwise of public officials and land 
speculators in days past. The introduction of the pro- 
posed measure is to make such actions impossible in 
future. 

Shingle manufacturers are feeling much better over 
the advance. Stars are quoted at $1.35 at the mills, 
with every indication of a further increase. One 
of the largest concerns in the city has its entire cut 
contracted for the next ten days at $1.35. Siding is 
strong at $15.50 and $17.50. 

D. M. Clough, manager of the Clark-Nickerson mill, 
was summoned to Minneapolis Friday night by the 
sudden death of his brother, Gerry Clough, a well 
known logger of that city. The deceased spent last 
August in this city with Governor Clough. 

W. V. Rice, of Salt Lake city, formerly of the Rice 
Lumber Company, this city, was in town this week. 

Harry W. Stuchell, secretary of the Eclipse Mill 
Company, will leave tomorrow for Minneapolis, where 
he will attend the annual convention of the North- 
western Lumbermen’s Association. 

George S. Long, of Tacoma, visited the Weyerhaeuser 
Timber Company’s mill this week. 

C. H. Boleom, of the Boleom-Bennett Lumber Com- 
pany, is reported to have purchased a controlling in- 
terest in the McVeigh mill at Ballard. 

The Great Northern railroad has ordered in all box 
ears under forty feet in length and 80,000 pounds 
in capacity. In the future all box cars used by the 
company will be of greater capacity. The small cars 
have been shipped to St. Paul for sale. 

The schooner J. W. Clise is loading 1,000,000 feet 
at the Clark-Nickerson mill for San Pedro. The 
schooner J. W. Evans sailed for the same port this 
week with 900,000 feet. 

The Ferry-Baker Lumber Company will start its 
saw mill Monday morning after a brief closedown 
for repairs and installation of new machinery. Mr. 
Baker reports a generally better tone all along the 
line. 

The Eclipse Mill Company soon will begin the con- 
struction of a new planing mill 75x150 feet, also 
another dry kiln, making six in all. The new plant 
will be directly behind the dry kilns, so that lumber 
may be readily transferred from one plant to another, 
facilitating the work of both departments. Secretary 
Stuchell says the market is in better condition than 
for some time and that they have received better 
prices in carload lots than at retail. 

Orin B. Dillingham was instantly killed this week 
by falling under the wheels of a Great Northern 
freight train at Baring. Deceased recently had leased 
the Wiese shingle mill at Baring and was moving to 
his new location when overtaken by death. Mr, Dill- 
ingham lived in Everett, was 35 years old and leaves 
a wife, who was visiting in Chehalis at the time of 
her husband’s death. 

The big British bark Muskoka is taking on 2,000,000 
feet from the docks of the Weyerhaeuser Timber 
Company for South America. The company expects 
two more vessels within a few days. 

E, A. Nickerson, of the Mukilteo Lumber Company, 
accompanied by his wife, is in San Francisco com- 
bining business with pleasure. 

EK. H. Lewis, of Lewis & Hughes, Seattle, was a 
— at the Mukilteo Lumber Company’s mill this 
week, 





AT THE HEAD OF GRAYS HARBOR. 

ABERDEEN, WaASH., Jan. 27.—A. J. West, of the 
West & Slade Lumber Company, last Wednesday night 
was awarded by the city council the contract to build 
a bridge from South Aberdeen to East Aberdeen, the 
cost to be about $40,000. At present there are four 
large plants in South Aberdeen, the mills of the Aber- 
deen Lumber & Shingle Company, the Union Mill Com- 
pany, the Michigan Mill Company and the Bryden & 
Leitch Mill Company, accessible only by ferries, which 
make half hourly trips. 

A. H. Kuhn, of the Hoquiam Lumber & Shingle Com- 
pany; O. M. Kellogg, manager of the E. K. Wood Lum- 
ber Company, and C. H. Jones, president of the North- 
western Lumber Company, went to Seattle Saturday on 
business, 

The Murrey logging camp near Oakville, which was 
closed last week on account of the snow, is again run- 
ning. J. G. Fitzgerald has started a small crew of 
men on the Garrard Creek property. 
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S. K. Langberg, who was a large stock holder and the 
manager of the Sylvia Shingle Company, near Monte- 
sano, has sold out his interest to C. M. Weatherwax, 
who already held a large interest in the mill. R. G. 
Shore, of Olympia, a millman of long experience, has 
been engaged to succeed Mr. Langberg as manager. 

The dam belonging to the C. E. Burrows Logging 
Company, on Big creek, a branch of the Humptulips 
river, went out Monday, causing the company a loss 
of over $3,000. Several valuable rafts were floated by 
the high tide, Hoquiam firms being the principal losers. 

M. R. Sherwood and C. R. Wilson, the latter of Wil- 
son Bros. & Co., made a business trip to Bellingham 
last Thursday, after which Mr. Sherwood went on to 
Chicago. 

A. W. Middleton and H. N. Anderson, of the Ander- 
son-Middleton Mill Company, returned on Tuesday 
from Califgrnia. The mill of this company will start 
next week, repairs being now almost completed. 

J. E. Murrey, the Oakville logger, is getting out 
three of the largest square timbers ever cut on the 
coast. They are 37x37 inches and 70 feet long. 


EASTERN WASHINGTON NEWS. 


SpoKANE, WaSH., Jan. 28.—George E. Brooks, of 
Port Orchard, was in Spokane this week looking over 
conditions with a view to engaging in the lumber busi- 
ness in eastern Washington. kor many years Mr. Brooks 
represented the Seattle Lumber Company as salesman 
through this territory. 

J. E. Williams, of Centralia, was in Spokane this 
week. Until January 1 Mr. Williams was assistant man- 
ager of the Lumber Manufacturers’ Agency. He is 
now engaged in the wholesale business on his own account. 

H. M. Stratton, Post Falls, Ida., says the machinery 
for his new mill will be here about the middle of next 
week. 

The mills in the vicinity of Harrison and Lane, Ida., 
have formed a selling agency which will be known as 
the Consolidated Lumber Association. All the mills in 
that section have agreed to handle their entire output 
for 1905 through this agency. The agency starts with 
10,000,000 feet on hand anu the output of the mills 
for 1905 will be in the neighborhood of 50,000,000 feet. 
Frank C. Ely, of the St. Joe Lumber Company, Harrison, 
is president. 

P. Scheffel, who has been manager of the St. Paul & 
Tacoma Lumber Company’s yard at Ritzville for the 
past two years, has been succeeded by Mr. Smith, 
formerly manager of their Prosser yard. 

Cc. O. Sutherland, of the Sutherland-Doud Lumber 
Company, Tacoma, was calling on the trade in Spokane 
this week. 

From Moscow, Ida., January 25 the Weyerhaeuser 
party, which has been spending a few days there and in 
Lewiston, went to Palouse, Ida, In the party 
was W. A. Wilkinson, of Minneapolis. Mr. Wilkinson 
is @ representative of the Diamond Iron Work which 
vets a great many of the Weyerhaeuser contraets. He 
is also @ saw mill expert and inspected the company’s 
mill site two miles east of Moscow and also the one 

ear Porter’s ranch, four miles above Lewiston. It is 

nderstood that Mr. Wilkinson made encouraging reports 

n both sites and this, together with the fact that he 

vas brought out here from the east for this purpose, 

s believed to indicate that active work will be soon 

tarted in this territory. 








WESTERN MONTANA NEWS. 


MIssouLA, Monrt., Jan. 28.—During the past few days 
t has been raining in the valley and snowing heavily 
n the mountains of the lumber section, which is espe- 
ially encouraging to the lumber interests as it ensures 

good supply of water when the drives shall start dur- 
ng the spring. During the past few days most en- 
ouraging reports have been received from the woods. 

United States Senator W. A. Clark, through his 
gents, has secured an option from Daniel E. N. Band- 
‘ann, the old time Shakespearean actor, on twenty acres 

f land in Hellgate canyon, seven miles east of Mis- 

ula, for a dam site and power station. The location is 

n ideal one and will give a fall of nearly thirty feet, 
vhich will in no way interfere with existing rights, and 
zive ample power to drive the extensive lumber mills 
nd generate the power for the electric railways and 
ther schemes which the senator is contemplating for 
Missoula and its immediate vicinity in the near future. 
rhe impression prevails among well posted lumbermen 
that the most extensive lumber mills in the entire state 
will be erected at Bonner by Senator Clark within the 
coming year. 

Reports from the western part of the country are to 
the effect that there is a revival of interest in the cedar 
pole industry and that many carloads of poles are being 
hauled to the railroad and shipped to various parts of 
the country daily. In Missoula and other parts of Mon- 
tana many improvements are being made by the Rocky 
Mountain Bell Telephone company and poles from 30 
to 90 feet long are being purchased in large quantities 
from all of the producers in western Montana. 

George F. Ingalls, a resident of Whitefish, in the 
northwestern part of the state, is preparing for the 
erection of a dam across the Whitefish river for the pur- 
pose of holding the logs from abutting lands for a dis- 
tance of several miles up the stream, 

F. C. Jenkins, one of the well known timber men of 
Heron, Missoula county, has just returned to his home, 
being accompanied by Mrs. Jenkins, who had been in 
——— hospital for several weeks for a surgical ope- 

on, 





8. Michaels, of the Kootenai section, has a 160-acre 
timber claim which is yielding good results. He has 
already 600,000 feet of yellow pine on the banks of the 
Kootenai in readiness for the scalers and in addition to 
this he has 1,000,000 feet of tamarack on the quarter- 
section, 

Rumor has it that Perry Steffe, who left for an ex- 
tended visit to the east last week, will dispose of his 
interests in this county to a strong company of Minne- 
apolis people before he returns to Missoula and that 
the early summer sawing of this region will see another 
new company in the borax section of Missoula county. 

E. A. Clark, one of the prominent lumbermen of Glen- 
dive, in the western part of the state, is in the city ne- 
gotiating for a large order which he expects to place for 
early delivery. 

J. E. Tottman, of Hamilton, superintendent of the 
lumber department of the Amalgamated Copper Mining 
Company, at Hamilton, spent a couple of days in Mis- 
soula during the week in consultation with other lumber- 
men concerning the outlook for 1905. 





OREGON LUMBER NEWS. 


PorTLAND, ORE., Jan. 28.—The Northern Pacific Rail- 
way Company filed forest reserve receipt on about 400,- 
000 acres of timber in Oregon. Representative Cav- 
ender, of Linn county, has introduced a resolution in 
the house asking that a joint committee of the house 
and senate be appointed to inquire into the methods 
employed by the railroad in securing the land in ques- 
tion. 

Charles Woodcock, of the Standard Box & Lumber 
Company, returned early in the week from a trip to 
Grants Pass, where he was looking over some timber. 

Mrs. Mary Fox, wife of C. L. Fox, the well known 
lumberman of Elgin, eastern Oregon, died of diphtheria 
January 20. She was about 30 years of age and leaves 
a husband and two children. 

President L. Gerlinger, of the Salem Falls City & 
Western railroad, says that the company expects to 
market logs in Portland from its lands in Polk county 
during the summer. A satisfactory joint rate has been 
arranged between Mr. Gerlinger’s road and the South- 
ern Pacific. The former taps a fine belt of timber. 

Capt. H. N. Anderson and A. W. Middleton, of the 
Anderson & Middleton Lumber Company, Aberdeen, 
Wash., were in Portland Monday. J. and G. K. Went- 
worth, of Chicago, are here attending the annual meeting 
of the Portland Lumber Company. 

The Western Lumber Company is the name of a 
planing mill and cutting-up plant to be erected in East 
Portland. E. B. Colwell, who has been connected with 
the Multnomah Trunk & Box Company several years, 
will be the controlling spirit. 

The Capital Lumber Company, of Salem, has started 
up its mill on a small scale. A new boiler has been 
installed and active operations will be pushed about 
March 1. 

The Columbia Timber Company, of Portland, which 
operates the Goble & Nehalem railroad at Goble, will 
erect a mill during the summer and work up its timber. 

Robert Johnson and J. H. Wever, of Troutdale, are 
building two saw mills on the Sandy for cutting ties. 

A. S. Froslid, manager of the Seaside Spruce Lum- 
ber Company, of Seaside, is in Portland today. Mr. 
Froslid’s company is manufacturing high grade spruce 
doors and finds orders plentiful. 

The Pacific Export Lumber Company, of Portland, 
has chartered the barkentine Koko Head to load here 
for China. This company has afloat and under charter 
vessel capacity for over 12,000,000 feet. 





ACROSS THE SAN JUAN STRAITS. 


Vancouver, B. C., Jan. 27.—There has been a strong 
marshaling of forces in the lumber interests in pre- 
paration for the meeting between the delegation from 
British Columbia and the dominion cabinet, arranged 
for February 7. Not only will the lumbermen attend 
but from Vancouver, at least, there will be a delegation 
of two from the board of trade, and even the whole- 
sale grocers, who have an association, met and in- 
dorsed the demands of the lumbermen for the imposi- 
tion of a duty on lumber. At Ottawa the delegates 
will have the backing of the Canadian Manufacturers’ 
Association, a body which has branches and member. 
ship in all parts of the dominion and comprises every 
branch of industry in Canada. This association’s in- 
fluence is counted on as a strong factor in the appeal 
the lumbermen are going to make for the imposition 
of a duty on lumber. It is anticipated that a mon- 
ster delegation, of fully 150 members, including manu- 
facturers who support the lumbermen’s cause, will back 
the appeal in person when the meeting with the 
cabinet takes place. 

One of the largest mills in British Columbia will 
soon be that of the Vancouver Lumber Company, a 
concern owned and capitalized entirely by lumbermen 
from Texas who last year purchased the property 
from a syndicate of American capitalists represented 
by C. S. Battle. The principal parties now interested 
in the mill are J. D. Moody, J. E. Tucker and A. L. 
Clark, all of whom, as stated, are from Texas. The 
present capacity of the mill is approximately 100,000 
feet for a 10-hour day, and it is said that the intention 
is to at least double that output. J. D. Moody, man- 
ager of the company, says that the improvements and 
extensions will be proceeded with at once and that 
it is expeeted that the total expenditure necessitated 
by the plans settled on will involve fully $150,000. 

Three and a half millions of dollars of capital have 
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Thousands of careful buyers from Atlantic to 
Pacific have proved to themselves that Cedar 
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been arranged for to float a big pulp company which 
has been formed by the amalgamation of two concerns, 
the Industrial Power & Pulp Company and the Pacific 
Coast Power Company, each of which holds large pulp 
concessions from the. British Columbia government. 
The statement is made that all this enormous flotation 
of stock has been underwritten in England and that 
the president and English directors of the company will 
be in the province early this year to begin actual oper- 
ations. As each company had secured a reserve or 
concession covering 80,000 acres the combined holdings 
are 160,000 acres, and it is asserted that the lumber 
pessibilities alone of these concessions are worth con- 
sidering, leaving out the spruce pulp. The areas cov- 
ered by the concessions are between Knight’s inlet 
and Jervis inlet, and from Bear river to Alert bay as 
well as on Vancouver island at points opposite. 

The resuscitated association of loggers is circulating 
a petition praying the provincial government to cancel 
the concessions made to certain pulp companies on 
the grounds that they have broken their contracts 
with the government in not complying with the regula- 
tions under which they received their concessions; 
that they have taken in large bodies of fir and cedar 
timber merely for the purpose of milling, contrary to 
the spirit of the concessions, and that their business 
energy has been devoted to forming a monopoly rather 
than to establishing an industry. 

The usually big jump in logs is being experienced to 
a greater or less degree at the present moment. With 
the heavy rains of the winter season and the usual 
shutdown of the mills for an overhauling, the lumber 
camps also shut down to a large extent, and now that 
nearly all the big mills have begun to cut at once 
there is a shortage of logs in some quarters. Those 
who have been foresighted enough to corral the stocks 
are now in position to make a handsome profit. J. 8. 
Emerson, of Vancouver, has nearly all the logs in 
sight. 





CALIFORNIA. 


FROM THE GOLDEN GATE. 


San Francisco, CAu., Jan. 28.—The majority of the 
stock of the old Scott & Van Arsdale Lumber Company 
has passed into the hands of eastern capitalists and 
the name has been changed to the McCloud River Lum- 
ber Company. 8. 8. Johnson is president and H. O. 
MeGavock manager at the mill. The company owns 
one of the finest tracts of sugar pine in the country. 

A. B. Hammond, president of the Hammond Lumber 
Company, has again taken a trip to supervise the 
working of his numerous properties. He is now in 
Portland, Ore., while F. M. Fenwick, his lieutenant, 
holds the fort here. 

Selwyn Eddy, president of the Pacific Lumber Com- 
pany, is expected back this week from a visit to his 
home in Bay City, Mich. L. L. Long, secretary of 
the company, and Edwin Eddy, the president’s son, 
have been handling the business effectively since he 
has been away. 

Louis Wuichet, Chicago representative of the Sugar 
& White Pine Agency, has been here on business. 

D. D. Curtis, P. O. Wilson and Levi Smith, of War- 
ren, Pa., and J. G. Curtis, of Ludlow, have been nego- 
tiating for the purchase of the Bay Side Mill & Lum- 
ber Company’s property at Eureka. 

The H. P. Switzer Company has been incorporated 
at Eureka, Cal., and will build a shingle mill. Mr. 
Switzer was formerly connected with the Kirby, Car- 
penter Company, of Menominee, Mich. 





the Robert Dollar Steamship Company, is a lumber 
carrier of unusual size. She is 370 feet long, 50 feet 
beam and 29 feet deep. Her capacity is 3,500,000 feet 
of lumber. She will be here next spring and be placed 
in the China trade. 

The recent bids for 500,000 feet of redwood for the 
Panama canal were as follows: Union Lumber Com- 
pany, $18,022.58; Pacific Lumber Company, $16,680.64; 
Albion Lumber Company, $19,464.48; Pope & Talbot, 
$20,637.66; Redwood Manufacturing Company, $16,- 
259.40, and J. J. Moore & Co., $15,554.46. The last 
named got the contract. 

The Union, Pacific and Hammond lumber companies, 
the Redwood Manufacturers and others have issued a 
list of redwood prices to various points in the east. It 
is the most complete ever gotten up and shows at a 
glance what any particular description of lumber will 
cost laid down at any particular point. 

There is a rumor afloat here that in the bids for the 
railroad ties for Panama the contract was awarded for 
cypress ties to a firm in the south, and that these 
cypress ties were offered at $14,000 less than the lowest 
bid for redwood ties. Should this be true the red- 
wood people think that the commission must expect 
to get a very poor quality of ties. 

The sugar and white pine manufacturers are busy 
planning for the campaign to begin next svring, looking 
up new markets and disposing of the stock on hand. 
Demand is good for the season and there will be little 
left by spring. Only three good sized mills are oper- 
ating at present. 

Contracts for new buildings for the week numbered 
thirty-two and their value, together with that'of addi- 
tions and improvements, was $212,131. 

W. Donovan, of Menominee, Mich., with his son, 
passed through San Francisco on his way to Eureka. 
They expect to build a big saw mill in Humboldt 














county and to make that county their home. 





The new steamer Hazel Dollar, built at Glasgow for | 


SAN FRANCISCO’S EXPORTS FOR A YEAR. 

San Francisco, Cau., Jan. 27.—Exports from the 
port of San Francisco for the year ended December 
31, 1904, were as follows: 











Quantities. Value. 

DE ge a ee ee 14,971,993 $526,809 
EOD. a5 th ben cine hanes hs 4648 ens 3,095,443 59,389 
Great Britain and Ireland.... e. 3,057,207 74,305 
ROOWOLIRD JOIGMOS 6.45 20.5.0 6050.00 010% 1,494,554 30,179 
eS ae eee ee er eer 1,250,438 24,972 
OEIMRN CL) line turaiete isles ora We nie wack acesere 1,003,872 25,171 
PPatP PIMC IGIAMOS: .0.0.0.6.650 <0: incense 997,129 16,221 
RS ang auk an NES Gre are WE RIO aie wee 742,722 23,935 
Pe errr re ee 643,130 16,789 
ROEORT 1PANES 5:06:00 6.6:0cewie rience eee 554,372 12,674 
A ne ere ae eer ee 213,888 4,167 
MORNING cored roijord<0:'5-10<4. SR Ow SCO. 8} 88) OS: 9:> 143,914 2,960 
BROTHA IBIBNGS on cccw ce sinteneeve 184,245 2,987 
Jc) AOC CA SIRO Ns eg ue rrem ana he 86,301 2,600 
OUUN DORIOR 55 oe caoint eae eee ee so 81,380 1,747 
2, A in ie ere rare cere 71,282 ,O11 
ROD PIIIOR. chan: sisi sikteis oop e area ee GS anes 71,262 2,746 
Ree rt oe rae eee 53,000 1,245 
COUOUNETRIBRGE: o6scccssecceceucees 37,076 966 
MEIOIIC MOABED: ks 5 tenn vanccioe wceee's 37,019 745 
NN TINIE 54g 600 4: cis aca kce 6750 -e 6c 32,0387 1,130 
DEON OGIEE. ess 6 oo Sin @ bleh wee e's 18,000 590 
Midway island ...... 6,253 156 
MINS 0 -pipce aster Sava 0 424 150 
Fanning island ..... 4,000 125 
Washington island .. 2,000 64 
Marquesas islands 1,004 28 

DIONNE: > coc rate stare si wcalgnneer oceans. ap 28,808,945 $835,361 


The total for 1903 was 25,899,878 feet and for 1902 
it was 19,925,390 feet. The result shows a steady 
increase year by year, although in past years fully 
as much has been shipped as in 1904. Mexico shows 
up well this year, but Central America which use 
to rank next to Australia and one year took over 
5,000,000 feet from this port, occupies a comparatively 
low position. One-third of the shipments to Great 
Britain consisted of dunnage for grain shipments, the 
rest being redwood. The shipments to the Hawaiian 
islands do not inelude those from Eureka, which add 
very largely to the total shipments from this state. 
It may be said of the rest that although represent- 
ing the work of a whole year none of them was larger 
than could have been taken as a single cargo to any 
of the ports or countries named. 





THE SOUTHERN CALIFORNIA METROPOLIS. 

Los ANGELES, GAL., Jan. 27.—Although the major- 
ity of dealers would add a good figure at once, others 
are afraid it would stop demand to do so and are 
consequently holding back and shipping out stocks 
on hand at but little above the figures that have pre- 
vailed so long. Some who have gotten rid of their 
off grade stock to a large extent have advanced prices 
from 50 cents to #1 all along the line, and in many 
instances they have no trouble in making sales at 
the advance. In most yards $18 is the asking price 
tor common rough Oregon pine, and even at that, 
with the advance of $1 at wholesale which has pre- 
vailed for several weeks, there is really but little 
more profit than at the old figures before the whole- 
sale raise. Considerable lumber is going out on a 
hasis of $17 for a cheap grade of common and a good 
deal of such stock is still coming into town from 
some of the northern mills, but in reality pretty nearly 
every yard is holding to an advance for all straight 
grades, sufficient to meet the cargo advance. 

Last week the total number of building permits was 
about as usual, being 144, but the value of improve- 
ments amounted to only $193,358, as against 121 per- 
mits of a value of $297,275 in the corresponding week 
of last year. The total number of permits issued 
this month up to and including January 21 was 448 
for improvements aggregating $709,838, as against 
407 permits of a value of $609,185 for the same 
period last year. Out in the smaller cities and vil- 
lages the increase over the corresponding week of 
jast year has been much greater. 

The ijate bountiful rains have done wonders in the 
way of putting vim and energy into all kinds of 
business in southern California. Nearly one-half as 
much rain has already fallen as fell during the whole 
season last year and the ranchmen and fruit growers 
have never been busier than at the present and ranch 
owners are buying lumber very freely. 

Receipts of lumber at the various ports of this city 
are large again. Thirty cargoes were at the docks 
yesterday and the number each day this entire week 
has been large. Thirty-three cargoes are due at San 
Pedro alone. Several are at the two smaller ports 


unloading and a number due at the same. Thirty 
cargoes are scheduled as loading or on the way 


to load for this market. But in spite of all 
these large receipts and the prospects of still larger 
ones to follow there is very little accumulation of 
stock at the ports or in town or in any of the coun- 
try markets. 

A new steamship company has made its entrance into 
San Pedro harbor in competition with those already 
making regular trips here. This is the Northern 
Pacific Steamship Company, of which Charles P. Doe, 
of San Francisco, is president. This company intends 
to establish a line of large and powerful steamships 
between Puget sound and San Pedro. 

It is now confidently stated that the E. K. Wood 
Lumber Company very soon will begin building 2 
large planing mill and interior finish factory in 
the new location at Timm’s Point, near the outer 
end of the harbor. 

The Consolidated Lumber Company has been organ- 
ized with $1,000,000 proposed capital. The incorpora- 
tors are not supposed to be the real men at the back 
of the company but it is understood that the backing 
is all right and that it will result in the consolidation 
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of some smaller concerns under strong and able man- 
agement. 

The Colorado River Lumber Company, with a cap- 
ital stock of $50,000, has been incorporated by R. M. 
and A. J. McFadden, of Santa Ana; A. J. Waters and 
L. W. Blinn, of Los Angeles, and I. L. Blinn, of 
Whittier. 

The box business is now practically at its hight. 
The improved prospects in the orange trade have 
increased shipments to nearly the full capacity of 
the packing houses. 

The latest additions to the winter contingent of 
lumbermen wayfarers from Chicago and vicinity are 
William Blanchard and wife, from Evanston, Ill., who 
are stopping at one of the leading hotels in Pasa- 
dena. Will Carney and wife, of Chicago, are at Hotel 
Green in Pasadena. 


MICHIGAN. 


THE SAGINAW VALLEY. 

SAGINAW AND Bay City, Micu., Jan. 31.—A fair busi- 
ness is being transacted in white pine and prices are 
firm and practically unchanged. Mull culls are out of 
the market and are worth $16 and $17 a thousand, the 
price that good common lumber brought a few years 
ago and a big price then, too. There appears to be 
a better supply of cars and less complaint is heard 
on that score. So far as learned dealers are not buy- 
ing much lumber nor are they making contracts for 
stock to be cut. One of the larger dealers said the 
reuson for this was that local dealers are carrying large 
stocks and are convinced that lumber will be no higher 
later in the season, consequently they are in no hurry 
tc enter into contracts for stock. 

William Schuette stated on Thursday that his lum- 
bering operation at Bellhaven, N. C., is doing well. 
The plant is manufacturing 20,000,000 feet a year and 
has a 20-cent rate to Pittsburg and 21-cent rate to 
New York, and he regards the outlook for the yellow 
pine trade as very satisfactory. 

Henry A. Batchelor has gone to Florida, where in com- 
pany with his son he is erecting a shingle mill to cut 
up the timber they had left when their mill at Pan- 
asoffkee was burned last season, 

Selwyn Eddy left Saturday evening for San Francisco. 
There was a rumor that Eddy Bros. & Co. had given 
an option on their mill and timber holdings at Blind 
River, Ont., but it was wholly without foundation. 
The firm is putting in a reduced stock and will operate 
the mill only day time the coming season. 

Herman Besser and Fred A. Kimball, of Alpena, have 
bought the island saw mill at Alpena from John W. 
Eales and C. W. Trask. ‘The consideration is reported 
at $33,000. The deal includes all the timber holdings 
ot Kales & Trask, skidded and cut logs. The purchasers 
will operate the mill. 

John Millen, of the Alger, Smith & Co. and Alger- 
Sullivan combination, recently sold 2,000,000 feet of tim- 
ber at $22 on the cars at a mill forty miles above Mo- 
bile, to go to the Transvaal, South Africa, to be used 
in the gold mines. The pieces were all 60 and 70 feet 
long and were taken out of the yard stock, netting a 
profit of about $12 a thousand, which is making money 
rast. 

The entire holdings, including mill plant and timber, 
of the Lobdell & Bailey Manufacturing Company, of 
Onaway, have been bonded for $300,000 to the Union 
Trust Company, of Detroit. The money derived from 
the bond issue is needed to carry on the extensive busi- 
ness of the company, 

The W. C. Stirling Son Company has been incorpo- 
rated at Bay City with a capitalization of $100,000 for 
the purpose of operating in cedar properties, 

Bay City retail lumber dealers held a meeting behind 
closed doors at the Fraser house Saturday night for the 
purpose of taking up the question of prices in the 
local yards, with the view of reaching some uniformity. 
Those at the meeting declined to discuss the matter, but 
if is understood that an agreement was reached for a 
uniform schedule of prices. 

Maj. E. Nugent has returned from Canada and Che- 
boygan, where he negotiated a deal whereby M. D. 
Olds, of Cheboygan, bought 8,000,000 feet of white 
piné saw logs from Burton Bros., of Barrie, Ont. 

The Great Lakes Veneer & Panel Company, Grand 
Marais, is working a full crew and operating the plant 
to its full capacity, the orders being booked as fast 
as the concern can take care of them. 

The general store and fifty cords of tanbark owned 
by the Grace Harbor Lumber Company, in Bearinger 
township, Presque Isle county, burned Monday. The 
loss is estimated at $3,000, with no insurance. 

The firm of Cook, Curtis & Miller has been incorpo- 
rated with a capital of $125,000 for the purpose of 
buying and selling, manufacturing and shipping hard- 
wood lumber, with headquarters at Grand Marais. The 
concern will erect a large plant at Grand Marais, and 
owns a large body of hardwood timber which will be 
railed to the mill to be manufactured. 











WESTERN MICHIGAN NEWS. 

GRAND Rapips, Micu., Jan. 31.—The Stiles Bros. 
Lumber Company, capital $100,000, all paid in, filed 
articles of association last week. The principal stock- 
holders are William B. and Edward W. Stiles. 

The Toomey Coal & Lumber Company has reélected 
officers as follows: President, John Toomey; secretary 
and treasurer, Charles A. Phelps. These officers, with 


J. S. Stearns, of Ludington, Edward E. Barthell, of 
Nashville, Tenn., and I. M. Smith, of Grand Rapids, 
constitute the board of managers. The company has 
control of about 11,000 acres of coal and timber lands 
in northern Tennessee, close to the Kentucky border and 
adjoining the Stearns’ properties in the two states. Min- 
ing operations will start as soon as a railroad shall have 
been extended eight miles to Stearns, Ky., a shaft sunk 
and machinery installed. This work will mean an invest- 
ment this year of $150,000. The company has 8,000 
acres of coal land, besides large tracts of oak, poplar, 
hemlock and hickory timber. 

J. S. Stearns is visiting his property interests in 
Wisconsin for a few days and will go from there to 
Kentucky. , 

The Charlevoix Lumber Company will start its mill 
at Charlevoix this week. 

The Cook-Curtis-Miller Lumber Company, capital $125,- 
000, has been organized at Petoskey, with the following 
officers: President, B. H. Cook; vice president, W. L. 
Curtis; secretary, C. E. Miller; treasurer, H. W. Curtis; 
general manager, C. D. Miller. The company will cut 
off and manufacture its 7,000-acre tract of timber near 
Grand Marais. 

The Johnson Cooperage Works at Coldwater has been 
elcsed down and negotiations are pending for the sale 
of the plant to Armour & Co., of Chicago. 





NORTHERN PENINSULA JOTTINGS. 

CALUMET, MicH., Jan. 31.—The biggest sale consum- 
mated during the last few days is that of the 1905 
cut of the Dead River mill at Marquette, which has 
been sold by Kibbee & White, of Albany, N. Y., to 
the Edward Hines Lumber Company, of Chicago. The 
cut will be shipped to the Hines company’s yards 
at Chicago. Mr. White did not care to place a figure 
on the cut, as it is yet a question just how much 
timber the firm will be able to get out. However, 
all the stock manufactured this season, including choice 
white pine, culls and lath, will be taken to Chicago. 
It will probably aggregate 14,000,000 feet. 

C. M. Brooks, of the American Lumber Company, 
was in Kenton last week to see the Sparrow-Kroll 
Lumber Company. E. B. Nettleton, representing the 
Philadelphia branch of the Rice & Lockwood Lumber 
Company, Springfield, Mass., made a call on the Spar- 
row-Kroll Lumber Company, Kenton, last week. 

George Nester, of Duluth, Minn., interested in the 
Nester estate, was in Baraga this week. 

A decorated special from Cadillac, bound to Eagie 
Pass, Tex., was shipped across Lake Michigan last 
week on the car ferry Grand Haven, of the Grand 
Trunk and Crosby line. The train consisted of fif- 
teen cars loaded with box shooks shipped by the 
Cummer Manufacturing Company, of Cadillac. 

Archie C. Freeman, who is serving a four-year term 
in the Marquette prison for defrauding Raber & 
Watson, of Chicago and Menominee, will be released 
in July unless pardoned before that time or placed 
on parole. Freeman, it is said, has been a model pris- 
oner. 





THE CITY OF THE STRAITS. 


Detroit, Micu., Feb. 2.—C. W. Restrick, one of lum- 
berdom’s most energetic representatives, offered the 
message of thanksgiving for the week on behalf of the 
Detroit dealers and his extensive command of the sit- 
uation enabled him to present a survey of the conditions 
with all the fidelity of a cheerful, optimistic soul. ‘‘ Stock 
is firm, but not plentiful,’’ said he. ‘‘ Hemlock is scarce; 
southern pine has gone up and the wholesalers have not 
caught up with their orders. Those, at least, are the 
broad national conditions of the trade. Hemlock is firm 
and a great many dealers are buying in anticipation of 
a good trade. Locally, weather conditions are having a 
deterrent ‘influence on the trade. I know of several large 
contracts that are to be closed as soon as the temperature 
will permit. We have on our books orders for over 
$25,000 worth of stock for future delivery. There is 
considerable preparatory business going on. The car trade 
in the surrounding country yards is considered good and 
the car shops are busy buying material.’’ 

‘*Well; I had to come north to warm up,’’ declared 
Hon. Arthur L. Holmes, who returned last Saturday from 
a trip to New Orleans, where he attended the big yellow 
pine convention. ‘‘We were twenty hours late when we 
pulled into Cincinnati. The locomotive simply couldn’t 
make steam sufficiently to pull the train. For cold weather, 
go south,’’ he added with a smile. Then he plunged into 
a stack of correspondence apropos of the Grand Rapids 
convention which had been allowed to accumulate during 
his absence. ‘‘ Prospects are bright. Detroit will send 
a good delegation to the second city and from the pres- 
ent outlook it is likely that a party of 300 people will 
take in the trip to Chattanooga. Everybody is enthu- 
siastic. The same spirit prevails at the other end.’’ 

C. A. Dunham, a Kansas City lumberman, and Mrs. 
Dunham are visiting Mr. and Mrs. F. C. Bury this week. 

O. S. Hawes, of Salling, Hanson & Co, spent the week 
at Grayling. 

C. W. Kotcher will return the early part of next 
week from a pleasure trip to Florida. 

Robinson & Duttweiler is the firm name of a new 
partnership formed to handle lumber in Detroit. E. J. 
Robinson has been connected with Francis Beidler, of 
Chicago, for a number of years, acting as traveling 
salesman. F. W. Duttweiler is an Ohio man, who is 
well known among architects and contractors. The new 
firm will handle a general line of lumber. They have 
opened a suite of offices on the seventh floor of the 
Whitney building. 
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Long Fir Timbers 


Cross Arms, Railroad, dock and bridge build- 
ing material our specialties. We manufac- 
ture timbers 100 ft. in length from the finest 
YVELLOW FIR that grows—the kind that 
has made the South Bend branch of the 
N.P.Ry.famous. With our daily capacity 
ot 150,000 feet and excellent shipping facil- 
ities we are able to render you prompt and 
satisfactory service and would be pleased 
to quote you on some of your immediate 
needs. Let us hear from you. 


H. McCormick Lumber Co. 


McCORMICK, WASHINGTON. 








We use the Telecode. 
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SOFT WHITE 
IDAHO PINE 





Our White Pine is the same as the Michigan and 
Wisconsin White Pine ; Our Idaho Pine is sim- 
ilar in character but more yellow, but when fin- 
ished in natural color cannot be distinguished from 
White Pine. 


WE ALSO HAVE A LARGE AND COM- 
PLETE STOCK OF MICHIGAN WHITE 
CEDAR POSTS. CAN SHIP PROMPTLY. 


Send all orders for Lumber 
and Posts to 


MacGillis & Gibbs Lumber Co. 


517-519 Wells Bldg. 
Post Falls. tdah Milwaukee, Wis. 


Post Falls, Idaho. 
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It’s Driving 
A Poor 
Bargain— 


to unload an inferior 
article on a good cus- 
tomer when there is 
something better you 
can get. Maybe you 
think you have the 
best, but don’t be satisfied until you have tried some 


of our 
2-INCH DRY SHOP 


Montana Pine 


It meets all the requirements of an exacting trade and is 
especially suited for Missouri river territory, 

BOXES &F ALL DESCRIPTIONS: We have an up-to 
date box fictory and are in position to furnish boxes o- 
every description manufactured from our pine. 





MILLS AT 
BONNER, ST. REGIS and HAMILTON, MONT. 


Big Blackfoot Milling Co. 


BONNER, MONTANA. 

















“V’ & ‘0 G’ Gutters 


We are one of the only two firms 
manufacturing “VY? Gutters and 
the only one making 


FIR “NO SAG” CROWNED JOISTS. 
COLUMNS. DOORS. 








We use Telecode. 
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CALIFORNIA PINE. ~@agz 
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| OUR SPECIALTIES: egy om ye 
(Oregon Pine), and Redwood. Cedar and Redwood lumber, 


rough or worked, kiln dried. 1 ap Siding, Redwood and Cedar 
Shingles. Capacity in Redwood Shingles, 400 M daily, dry. 


Telephone, 


Private Exchange 279 YARDS: 
Gth and Irwin 

Use 

Lumberman’s Code Streets, 


and Telecode. San Francisco, Cal, 





OFFICES: 


603-4-5-6-7 Ciaus Spreckels Bldg., San Francisco, Cal. 











California 
White and Sugar Pine. 


Redwood Lumber and Shingles. 


For eastern rail and cargo, foreign and domestic 
shipments. 


Douglas Fir (Oregon Pine) 
For cargo shipments. 


Can't we quote you on some of your wants ? 


CHAS. R. McCORMICK & CO., siv’hincisco ta, 








No Use Arguing 


if you are not buying of us, both of 
us are losing money. Wecan’t help 
feeling you would see it if you 
would only try us on an order of 


CALIFORNIA SUGAR and WHITE PINE 
REDWOOD LUMBER and SHINGLES 


We have SUGAR and WHITE PINE in SHOP 
and BETTER specially suited for factory use and 
yard trade; also WASHINGTON FIR, SPRUCE 
and CEDAR. Let us quote you. 


Blocklinger Lumber G0., saw rrancisco, cat, 











California White Pine, 
California Sugar Pine, 
and Arizona Soft Pine. 


Best Stock for Factory 
and Pattern Lumber. 


Ask Louis Wuichet, 


No. 308 Home Ins. Bldg., CHICAGO, ILL 











Sugar ‘and 


White Pine D O O RS 


STOCK and SPECIAL 


We are manufacturers and cater to the Eastern 


Trade. Prepared to contract with eastern jobbers 


for large or small amounts. 
It will pay you. 


WATKINS & THURMAN, 


MADERA, CALIFORNIA. 


Write for prices. 











SIERRA 
LUMBER 
COMPANY 


Manufacturers, 


RED BLUFF, CAL. 


Sugar 
Pine 
Doors 




















Friends of Joseph Myles, of Hunton, Myles & Weeks, 
have revived the annual boom to secure his election as 
president of the Michigan Retail Lumber Dealers’ As- 
sociation, but it is claimed that he will turn down the 
offer. He has several times ‘‘ducked’’ the honor. 

Brownlee & Co., who have been large handlers 
of hemlock and hardwoods for many years, are con- 
siderably enlarging the scope of their hardwood busi- 
ness. They have the largest yard in the Detroit dis- 
trict, comprising twenty-eight acres, and they are 
making some extensive improvements in the way of 
additional dock front, more trackage and _ extensive 
changes in the planing mill. They will handle a large 
quantity of maple, beech, birch and basswood over the 
Detroit docks the coming season. Their close affiliation 
with the Brownlee Lumber Company, of Chattanooga, 
Tenn., and C. C. Brownlee & Co. of Cleveland, Tenn., 
puts them close to the stump on yellow pine and south- 
ern hardwoods. 

Since the very beginning of the lumber industry in 
Michigan, Detroit has been a manufacturing point. 
With the close of the 1904 season the last sawmill, that 
of the Detroit Lumber Company, cut its last board. 
The mill is being dismantled and the building remod- 
eled with a view to making it a power plant for a 
group of small woodworking industries. The M. J. 
Theisen hardwood mill has also been shut down and 
its machinery shipped out of the city. 

In connection with the remodeling of its mill building 
the Detroit Lumber Company is making extensive 
changes in its Chene street yards, adding materially 
to its piling room. 

Articles of incorporation of the Michigan Hemlock 
Company have been filed in the county clerk’s office 
here with capital stock of $50,000, of which $5,000 
is paid in. The stockholders are: W. L. Martin, 50 
shares; R. J. Clark, 10 shares; Edward F. Loud, 25 
shares; Henry Nelson Loud, 25 shares; Fred A. Kim- 
ball, 50 shares; M. D. Olds, 50 shares; F. L. Richard- 
son, 50 shares; Robert H. Jenks, 50 shares. The par- 
ties named are members of the Embury-Martin Lumber 
Company, Cheboygan; Peninsula Bark & Lumber Com- 
pany, Sault Ste. Marie; H. M. Loud’s Sons Company, 
Au Sable; Churchill Lumber Company, Alpena; M. D. 
Olds, Cheboygan; Richardson Lumber Company, AI- 
pena; and Robert H. Jenks Lumber Company, Raber. 
It is understood that the new incorporation is for the 
purpose of creating a selling agency for the Lake 
Huron Hemlock Association, and that the company 
will maintain an office here. 


ON THE UPPER MISSISSIPPI. 


THE MINNESOTA LUMBER COMPANY. 


MINNEAPOLIS, MINN., Feb. 1.—The annual meeting of 
the bureau of uniform grades of the Mississippi Valley 
Lumbermen’s Association was held at the office of Sec- 
retary Rhodes Monday morning, January 30. The fol- 
lcwing members of the bureau were present: Chairman 
J. D. Bronson, Stillwater, Minn.; W. H. Bundy, Rice 
Lake, Wis.; R. M. Weyerhaeuser, Cloquet, Minn.; Edgar 
Dalzell, Minneapolis; F. A. Bovey, Minneapolis; H. 8. 
Childs, chief inspector, Minneapolis. Mr. Childs was 
reélected chief inspector for the fifth consecutive year. 
After transacting some routine business the members 
of the bureau conferred with R. A. Kellogg, of Spokane, 
secretary of the Western Pine Shippers’ Association. 

Mr. Kellogg presented the request of his association, 
which asks to have the grades of the Mississippi Valley 
association adopted for its white pine product, with 
specifications covering the characteristics peculiar to 
the lumber, and to have the bureau of grades grant 
inspection for lumber when requested for stock shipped 
into the territory of this association. This point was 
not decided. It was agreed to leave it to Chairman 
Bronson and Chief Inspector Childs to confer with Mr. 
Kellogg as to details and make a report at the annual 
meeting of the association February 14, which may 
adopt or reject the proposition. 

The question of uniform thickness for lumber was 
discussed somewhat and the proposed bill requiring lum- 
ber to be of full thickness or to be labeled ‘‘short meas- 
ure’’ was taken up. It was decided to send a committee 
of lumbermen to confer with the house committee on 
logs and lumber, which has the bill in charge. 

James G. Wallace, of the Wallace-Ballord Lumber 
Company, has returned from the west coast, where he 
has been since early in December acquainting himself 
with conditions. Mr. Wallace says that the general 
feeling among coast lumbermen is that this will be a 
good year. The situation is stronger and more stable 
apparently than it was last year, and the year should 
be prosperous for lumbermen. 

The McCulloch & Moss Lumber Company is the name 
of a new wholesale concern that has begun business at 
113 Lumber Exchange, John McCulloch, head of the 
company, has long been prominently identified with the 
line yard trade. 

E. G. Flinn, formerly manager of yards for the St. 
Croix Lumber Company and more recently in charge of 
the yards of the J. W. Tuthill Lumber Company, at 
Sioux Falls, S. D., has started in the wholesale business 
under the name of the E. G. Flinn Lumber Company. 
The company will handle pine, hemlock and west coast 
lumber. 

J. G. Startup, of Chehalis, Wash., a member of the 
H. J. Miller Lumber Company, arrived in Minneapolis 
last week and remained for the retailers’ convention. 
He is optimistic over the outlook for the coming season 











with the coast mills, 





LAKE SUPERIOR PORTS. 
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IN AND AROUND CLOQUET. 


CLOQUET, MINN., Jan. 30.—The steel bridge over the 
St. Louis river is now completed and the rails will 
be laid in a few days connecting the Duluth & 
Northeastern road with the Great Northern and the 
Northern Pacific in the yards near Johnson-Went- 
worth Company’s plant, and hauling logs will com- 
mence within two weeks. 

E. 8. Sanders, of the Northern Lumber Company, 
spent several days last week visiting relatives in 
Iowa. 

C. J. McCormack, formerly of the firm of Mitchell 
& McCormack, Rembeck, Iowa, has accepted a posi- 
tion as traveling salesman for Northern Lumber Com- 
pany and will have Iowa for his territory. 

R. M. Weyerhaeuser, H. C. Hornby and J. A. Me- 
Devitt spent Friday and Saturday in St. Paul and 
Minneapolis in the interest of the Cloquet Tie & 
Post Company. 

George W. Shaw, traveling salesman for the Clo- 
quet Lumber Company, left Cloquet Waturday to spend 
a few days in St. Paul visiting his parents, and after 
attending the convention at Minneapolis this week 
will resume his work in Iowa. 

K. E. Jewett, secretary of the Green Bay Lumber 
Company, Des Moines Ia., was in Cloquet Saturday plac- 
ing orders for the company’s line of yards. 

Trade continues very good for this time of the 
year and indications are that the manufacturers here 
will move practically all their dry stock before warm 
weather comes. Prices are firm and all are holding 
to list. 





CHEQUAMEGON BAY NOTES. 

ASHLAND, WIs., Jan. 31.—Five million feet of Wash- 
ington fir will be used at Ashland this winter. The Chi- 
cago & North-Western has started rebuilding the two 
mammoth ore docks through Balch & Peppard, of Minne- 
apolis, contractors. The railroad company furnishes the 
material and most of the heavy timber used will be 
Washington fir. 

The work of dismantling the mill of the Ashland 
Lumber Company is nearly completed and by the middle 
of May the mill will be operating at Ferney. O. L. 
Boynton, formerly for the Edward Hines Lumber Com- 
pany at Washburn, is general manager of the Elk River 
Lumber Company and will have charge of the mill at 
Ferney. 

The Edward Hines Lumber Company will put in the 
neighborhood of 200,000,000 feet of logs this winter in 
Ashland, Douglas and Bayfield counties. The Hines peo- 
ple have sixteen camps in operation and employ in the 
neighborhood of 2,000 men. In addition the company 
will put in 50,000,000 feet next summer on the narrow- 
gage railroad at Washburn. 


WISCONSIN. 


OPPOSITION 


CREAM CITY TRADE NOTES. 


MILWAUKEE, WIs., Feb. 1.—Assemblyman Hall L. 
Brooks, of Tomahawk, spent last Sunday in Milwaukee 
on his way to Madison. Mr. Brooks and Warren E. 
Brooks constitute the Hall L. Brooks Company, pros- 
pector and dealer in cedar posts at Tomahawk. The 
company sells most of its posts for long distance tele 
phone lines in Indian Territory, Oklahoma and other 
points in the southwest. Mr. Brooks states that he 
likes his experience in the legislature, which is the first 
he has had in public affairs. 

The South Arm Lumber Company held its annual 
meeting at Milwaukee Tuesday, January 31, and re- 
élected its officers as follows: Theodore Plathner, Mil- 
waukee, president; W. A. Whitman, Marquette, vice 
president; Walter 8. Johnson, Milwaukee, secretary; C. 
C. Johnson, Milwaukee, treasurer. Mr. Whitman came 
down from Marquette to attend the meeting. The com- 
pany had a very profitable business last year and is 
expecting to cut, this season, at its Marquette mills, 
16,000,000 feet of lumber. 

W. D. Connor and former Governor, W. H. Upham, 
of Marshfield, have been visitors to Milwaukee during 
the past week. Mr. Connor and Mr. Upham have re- 
cently been pitted against each other in a suit at Madi- 
son, relating to the water works at Marshfield. 

H. MeDonnell, of Shawano, came down to Mil- 
waukee on business last Friday. Mr. McDonnell runs 
a saw mill at Shawano and for four years has been 
sheriff of his county. He says the snow is very heavy 
up his way, being from four to five feet deep in the 
woods. Farmers are kept busy cutting pine, oak and 
basswood trees and hauling the logs to the mill, where 
they are paid from $6 to $16 a thousand. 

Frank N. Snell left for Milwaukee Monday evening 
to attend the convention of the Northwestern Lum- 
bermen’s Association. 

Preliminary arrangements are being made for the an- 
nual convention of the Wisconsin Retail Lumber Deal- 
ers’ Association, to be held in this city February 28 
and March 1 and 2. 








WISCONSIN VALLEY NOTES. 

MERRILL, WIS., Jan. 31.—Business is reported good. 
More orders have been received than last week. The 
fine weather has enabled shippers to keep the shipping 
crews at work. Planing mills are run at their full ca- 
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pacity. The lumber trade situation is all that can be 
desired. 

Martin L. Foss is expecting to start his mill at Foss 
Spur in a few weeks. Mm Foss has had a crew of men 
at work during the winter repairing his mill. New 
machinery has been put in and he expects to be able to 
turn out considerable more lumber daily than formerly. 





IN AND AROUND WAUSAU. 


Wausau, Wis., Jan. 31.—The Brooks & Ross Lum- 
ber Company, Schofield, has met with a surprise since 
the rebuilding of its mill during the fall and early 
winter. It was known that the capacity had been 
materially increased, but not to such an extent as 
has been found since sawing operations have been 
resumed. Prior to the repairs being made twenty 
cars of logs would keep the mill running night and 
day, but now from twenty-eight to thirty cars of 
logs are required and the company has some difti- 
culty in keepfmg the mill supplied and an occasional 
shutdown of a day is necessary in order to get a 
stock of logs ahead. 

The Rib Valley Lumber Company, which recently 
bought the Hirsch & Eschwig mill, which it moved 
cut about four miles, has begun sawing. The farmers 
are hauling in many logs now and this mill will be 
kept busy until late in the spring. 

It is now almost a certainty that the Valley divi- 
sion of the Chicago, Milwaukee & St. Paul railway 
will be extended the coming summer north from Star- 
lake and through to Lake Superior. There is not a 
large amount of line to be constructed in order to 
accomplish this, as the company has secured lines in 
upper Michigan and a connection will be made. ‘Either 
Ontenagon or Union Bay undoubtedly will be the 
lake shore terminal. This will make a through line 
of the Valley division and will open up a country 
that will be of great benefit to the company and 
the public as well. 


LOGGING NOTES. 
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PROMINENT LUMBERMEN ON INSPECTION 
TOUR. 


CLOQUET, MINN., Jan. 30.—Last week a party of 
prominent lumbermen visited Cloquet and spent three 
days looking over the logging operations tributary to 
this point. Those from out of town were F. E. Weyer- 
haeuser, St. Paul; Eugene O’Neill, Chippewa Falls; A. 
B. McDonnell, Chippewa Falls; Andrew Gowan, Du- 
luth; Uriah Roraback, Minneapolis; T. J. Bell, Winona; 
Fred W. Wyman, Davenport; R. D. Musser, Little 
Falls; John Vanderslip, Minneapolis; A. E. Macartney, 
St. Paul; William Irvine, Chippewa Falls. 

Three trips were made to the pineries. The first Tues- 
day, over the Minnesota & North Wisconsin railway to 
the Johnson-Wentworth’s camp at Alden Lake, where a 
test was made of a logging locomotive used for hauling 
legs on a regular ice road, this engine being used in- 
stead of horses to haul the sleds. It was pronounced 
a suecess in every way. About 12,000,000 feet of logs 
will be landed at this camp this winter. 

Wednesday morning the party left this city in charge 
of Superintendent J. C. Campbell for a trip over the 
Duluth & Northeastern railroad. A special train was 
provided for the trip. Two camps were visited, one at 
Chisholms Crossing and the other at Rush Lake. At the 
latter place are located the company’s roundhouse, ware- 
heuse, machine shop and store. 

The last trip of the party was made Thursday, leav- 
ing the city on a special over the Great Northern for 
a tour of inspection on the line of the Mesabe Southern 
railway. The connection of these lines is at Kinross, 
Minn. On the Mesabe Southern the journey was con- 
tinued for ten miles to the log landing on the St. 
Louis river. After looking over the logs banked there 
the run was made to headquarters, near Mount Iron, 
where the roundhouse, warehouse, office ete. are located. 

Logging operations for the several companies here are 
new in full blast, roads in fine condition and weather 
exceptionally favorable. As soon as the Cloquet end of 
the Duluth & Northeastern railroad is finished the logs 
ncw landed along this line will be hauled to the boom 
limits at this place. 








UPPER PENINSULA NOTES. 


CALUMET, MicH., Feb. 1.—Loggers in some sections 
of the peninsula complain of the abundance of snow. 
There is not less than three feet on the level and 
In spots the snow is from four to five feet deep. It 
is stated that it is costing many operators at least 
25 percent more than it would under ordinary condi- 
tions to get timber out. 

It is declared that the mining companies on some 
of the ranges will need 25 to 50 percent more timber 
during the coming year than was estimated when 
logging contracts were let. If the jobbers shall not 
fill the orders now there may be a shortage before the 
next season’s cut will begin to arrive from the camps. 

There is comparatively little logging in Keweenaw 
county this year and the few contractors operating 
in that section are not getting out large cuts. Jonas 
Baumbert is logging on the Central Mining Com- 
pany ’s lands cutting pine, spruce, tamarack and cedar. 
He will put in 1,500,000 feet. David Kingston, of 
Eagle Harbor, at a camp at Agate Harbor is putting 
im pine, spruce and cedar, besides a large amount of 


poles and posts. He will also cut 500,000 feet of 
timber for shingles. Frank Fenix has a camp at 
Homestead, Keweenaw county, and is cutting 100,000 
ties. Jack McCallam has a camp about four miles 
west of Agate Harbor on the military road, cutting 
ties, poles, posts and logs and landing them at Eagle 
Harbor. 

Frank Buschell, of Lake Linden, heaviest operator 
in Keweenaw county, is operating three camps for 
Charles Hebard & Son, of Pequaming. One camp is 
located at the Washington mine, where operations are 
practically finished, the cut being 500,000 feet of 
pine. Another camp is near the Girard location, three 
miles east of Copper Harbor, where 500,000 feet will 
be put in. The third is at the east end of Lake 
Fannie Hoe, where the cut will be 1,000,000 feet. 

The Munising railway is doing a large business in 
log shipments. Every train crew is busy and all 
working overtime. Several train loads of logs are 
delivered at Munising every day for the Munising 
Paper Company, the Superior Veneer & Cooperage 
Company, the C. H. Worcester Company and the 
Superior Cedar & Lumber Company. 

Kibbee & White, of Albany, N. Y., are operating 
three camps in the Dead river district, Marquette 
county. Approximately half the logs being cut for 
the Dead river mill will be brought down Dead river 
to the hoist and there transferred by cars to the mi!l 
pond. The other half is being lumbered on the Pesheke 
river and will be shipped by rail from Michigamme 
to Marquette. A big season’s run is expected at the 
Dead river mill. It will go into commission early 
in the spring and will operate until the winter’s log 
crop shall be exhausted. 

The Wisconsin & Michigan railway is operating its 
new extension, which includes the logging road pur- 
chased from Holmes & Son, of Menominee, and is 
doing a large business in log shipments. 

Shipments of logs from the south range district 
in Houghton county are beginning to grow large an] 
the Copper Range railway is hauling a large amount 
of timber from that section to the mills on Portage 
lake and the mines at Calumet and adjacent points. 





THE OUTLOOK AT WAUSAU. 


Wausau, Wis., Jan. 31.—Lumbermen and shippers 
generally are complaining of a shortage of cars for 
regular shipments, due largely to the trouble the 
railroads have been having with snow and cold weather, 
making it impossible to keep freight trains running 
on schedule time. An early change for the better 
is looked for. 

Dan Shea, who is logging at Mercer for the Brooks 
& Ross Lumber Company, was in Wausau Saturday 
and bought several horses for his logging opera- 
tions. Mr. Shea has the contract from the above 
named concern to put in 6,000,000 feet of logs this 
winter; he has in about one-half of that amount. 

It is reported that many loggers are_ seriously 
thinking of breaking camp because of the deep snow 
in the woods. Jt is claimed that in the thick timber 
in this section where there is practically no drifting 
the snow is at least thirty inches deep and so impedes 
the work of men and teams as to make logging 
unprofitable. It is reported that further north the 
snow is still deeper. Men are plentiful in the woods 
this winter, but there are a number who have that 
wandering notion of going from camp to camp, which 
is another thing discouraging to loggers. 





IN THE WISCONSIN VALLEY. 


MERRILL, WIs., Jan. 31.—Langley & Alderson expect 
to bank 50,000,000 feet of logs during the winter. This 
firm is the largest logging concern now left in the Wis- 
consin valley. It has just finished its contract with the 
Goodyear Lumber Company, of Tomah, and is logging 
for the A. H. Stange Company, the Merrill Lumber Com- 
pany, of this city, and Salsich & Wilson, at Starlake. 
It reports logging conditions greatly improved during 
the week. 

The H. W. Wright Lumber Company is securing a 
considerable share of its logs from the farmers this win- 
ter. The good weather during the past week has enabled 
the farmers to do considerable business. This com- 
pany is also getting the stocks of several country mills 
and during the week much lumber has been delivered. 





IN WESTERN MICHIGAN. 


GRAND Rapips, MicH., Jan. 31.—The Sands & Max- 
well Lumber Company, of Pentwater, has employed about 
150 teams during the past few days hauling logs from 
section 12, Hart township, to the mill at Pentwater. 
The company has paid $3 a thousand for soft elm and 
basswood and $4 for all other kinds, these liberal prices 
for hauling being offered for the purpose of getting 
the timber moved-while the fine sleighing lasted. 

Competition for good logs with the buyers, Hood & 
Wright, Jones & Green and Ward Bros. at Big Rapids 
is keen this winter. On hemlock there has been an 
advance of at least 25 percent over last year’s prices, 
and on maple 15 percent. The prices paid farmers 
run about as follows, more logs bringing the higher 
quotation than the lower: Hemlock, a thousand, $8 to 
$10, maple $10 to $14, basswood $10 to $16, birch $8 to 
$13, ash $10 to $15, oak $10 to $20, pine $15 to $20. 

The W. & A. McArthur Company, Limited, of Che- 
boygan, will put in 15,000,000 feet of logs and will 
operate its mill day and night. 














WE ARE EXPORTERS AND MANUFACTURERS OF 





Cottonwood, 
Yellow Pine, 
Oak, Cypress, 
Poplar and 
Red Gum. 


Also Box Shooks, Lath, Shingles, Etc. 


The Sutherland-Innes Co. 


(LIMITED) 


~—, New Orleans, La. 


PITCH PINE DEPARTMENT: 
Mobile, Ala.; Moss Point, Miss.; Pensacola, Fla.; Beaumont, Texas. 




















Three States Lumber Go. 


F. W. Gilchrist, Pres. F. R. Gilchrist, Vice Pres. 
W. E. Smith, Sec. & Treas. 


has moved its general head- 
quarters to Memphis, and here- 
after all correspondence should 
be addressed to 


Scimitar Building, - MEMPHIS, TENN. 





White Pine and 


Special 


Hemlock Lath. 7s Week. 


Both No. 1 and No. 2. 


Mann, Watson & Co. 


MUSKEGON, MICH. 











The R. T. Jones Lumber Co. 


NORTH TONAWANDA, N. Y. 


Wholesale WHITE PINE LUMBER 


We are conveniently located to make quick delivery to 
all Eastern points. Our stock is large and complete. Send 
us your inquiries and orders. 











OUR SPECIALTIES 


Pattern Lumber, 

Box Material, 
Factory Stock and 
Beveled Siding, 


Wisconsin Cork Pine 


Cut full width and thickness. Mixed cars to retail trade. 
We carry a large stock and complete assortment. 
MANUFACTURERS ANO WHOLESALERS. 


RUST-OWEN LUMBER CO., - Drummond, Wis. 























LEWIS DILL & COMPANY, 
WHOLESALB 
KILN DRIED, NORTH 


CAROLINA and LONG LEAF YELLOW PINE. 


BALTUIORE, MARYLAND. 





Books for Lumbermen. 


We handle a line of books valuable to lumbermen. 
Send for free descriptive booklet. 


AMERICAN LUMBERMAN, 315 Dearhorn St., CHICAGO. 
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Winona Lumber Co. 
White Pine Products 


me 


WINONA, MINNESOTA, 
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White Pine and WHITE CEDAR 
Hemlock Lumber = =shrsi 


and Shingles. 
WE ARE THE QUICK SHIPPERS. 


A. E. WHITMORE, tate: ex. Minneapolis, Minn. 

















You Will Agree 


We venture, that it is always good 
policy to place your orders witha 
firm that has what you want instock. 
In so doing you eliminate the possi- 
bility of delay. Just now we havea 
well assorted stock of 


Shingles 


Also nearly anything you might want 
in white pine boards, strips, siding 
and dimension. Let us know your 
wants and we will quote you and 
advise as to time of delivery. 


RICE LAKE LUMBER CO. 


RICE LAKE, WIS. 
















































THE EMPIRE STATE. 
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THE METROPOLITAN DISTRICT. 

New York, Jan. 30.—The big blizzard has completely 
tied up building operations and lumber deliveries in 
this section this week and the inquiry feature has sagged 
a trifle. The latter part of the week began to see a 
recovery and renewed activity and providing the weather 
shall not become too severe it is likely that the market 
will strengthen considerably, as all indications point to 
good business and the general market tone is decidedly 
healthy. Prices as a rule continue good and _ several 
advances have already been made, with a_ probability 
of others following, this latter view being held by manu- 
facturers of certain stocks because of the scarcity of logs 
and the difficulty already experienced in getting dry 
stuff for prompt shipment. Yard men, with a few pos- 
sible exceptions, assert that there is no doubt but that 
the contractors and small manufacturers, whose wants 
are supplied by the retailers, will call for an unusually 
large amount of material this year, and the figures 
published by the building department confirm this state- 
ment. 

Fred J. Johnson, manager of the local office of Bliss 
& Van Auken, manufacturers of yellow pine and maple 
flooring, reports a_ satisfactory situation for yellow 
pine, that inquiries are coming in well and that the 
prospects for a brisk spring trade are decidedly good, 
which conditions prevail in this section and in Phila- 
delphia, where Mr. Johnson also maintains an office. 
The firm’s yellow pine plant at Otter Creek, Fla., will 
operate day and night, beginning today, in order to 
keep up with orders. 

H. C. Morris, manager for the Central Lumber Com- 
pany, 1 Madison avenue, manufacturer of yellow pine, 
returned on Wednesday from an extensive trip through 
western Pennsylvania and eastern Ohio. He expects 
to go south the latter part of February among the mills 
in which his company is interested. 

A. L. Frazer, formerly in the general freight office of 
the New York Central & Hudson River railroad, will 
open a retail yard at Yonkers about February 15. 

The Walter L. Munson Company has been incorpo- 
rated under the laws of New York to manufacture furni- 
ture. The authorized capital is $100,000 and the direc- 
tors for the first year are J. V. Brown, Rutherford, N. 
J.; M. W. Saxe and G. W. Bristol, New York city. 

Van Tyler, in charge of the New York office of W. 
W. Tyler & Son, is spending a few days at his yellow 
pine plant at Jacksonville, Fla., and is expected to re- 
turn the fore part of this week. 

J. Howard Burton, for many years in the wholesale 
yellow pine lumber and piling business at 18 Broadway, 
has admitted Theodore Henry as a partner. Mr. Henry 
is an experienced lumberman, having been associated 
with Mr. Burton for some time previous to his admis- 
sion as a partner. The firm acts as selling agent for 
the J. R. Stokes Lumber Company, Charleston, S. C., 
and the J. S. Hoskins Lumber Company, Baltimore. 

Hugh McLean, of the Hugh McLean Lumber Company 
and the Haines Lumber Company, both of Buffalo, spent 
Friday in town calling on his hardwood trade. He re- 
ports a good trade and satisfactory outlook. 

The sash and door business of William P. Russell, 
Newark, N. J., who died in December, has been incor- 
porated under the laws of New Jersey with an author- 
ized capital of $25,000. The incorporators are Fred- 
erick P. Russell, Louis A. Russell and M. S. Graham. 

C. W. Manning left today for a trip through the 
south and expects to return about March 1. 

W. J. Eckman, secretary of the M. B. Farrin Lumber 
Company, Cincinnati, was in New York Wednesday. 
Other visitors for the week include E. Cooper, of the 
Briggs & Cooper Company, Saginaw; C. H. Bond, of 
E. W. Rathbun & Co., Oswego, N. Y.; F. C. Hughson, 
of Hughson & Co., Albany; George R. Finch, of Finch 
Pruyn & Co., Glens Falls, N. Y.; J. McLeod, of the R. 

aidlaw Tumber Company, Buffalo. 





THE TWO TONAWANDAS. 

NortH ToNAwanpA, N. Y., Jan. 31.—J. P. Macken- 
zie, North Tonawanda, mayor and well known white pine 
wkolesale dealer, exercised his veto authority for the 
first time Friday when he returned without his signa- 
ture two resolutions passed by the board of aldermen 
te reduce the salaries of certain city officials. Mayor 
Mackenzie’s action is generally supported by the public, 
who assert that the pay which the officials are getting is 
not sufficient for the services rendered. 

A. C. Tuxbury, of the W. H. Sawyer Lumber Com- 
pany, is off on another trip in the south, accompanied 
by Fred Davies, of the company. The local company 
has been negotiating for yellow pine lands for some 
time and it is expected that a deal will be consummated 
shortly whereby it will locate a plant in the south. 

C. E. & W. E. Kelsey are receiving a generous supply 
of white pine and other items, including lath and 
shingles, from th2 upper section of the Georgian bay 
district, the consignments coming through by rail on 
fair time as compared with that consumed in making 
shipments from the Tonawandas to New York and other 
points in New England. 

H. J. Hoadley, of the Hoadley & Bennett Lumber 
Company, appointed a member of the board of civi 
service commissioners by Mayor Mackenzie recently, has 
been honored with the presidency of the board. 

Mr. and Mrs. Frank I. Alliger have returned from a 
two weeks’ trip to New York, Washington and other 
points south in company with a number of Buffalo 


friends. Mr. Alliger was taken ill in the south and was 
compelled to return home earlier than was intended 
when the trip was begun. 

Fred W. Knapp has taken a position with McLean 
Bros. to look after the white pine firm’s eastern sales 
department. Mr. Knapp was formerly with Robinson 
Bios., of this city. 


NORTH ATLANTIC COAST. 
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NEW ENGLAND TRADE NOTES. 


Boston, Mass., Jan. 31.—A small fire in the Bos- 
ton retail lumber yard of Proctor & Drummey was dis- 
covered one evening last week and an hour later a 
fire damaged the plant of the Estate of John W. Leath- 
erbee, which is nearly opposite that of Proctor & Drum- 
mey, to an amount approximating $15,000. The saw 
mill owned and operated by Prouty & Miller at Bige- 
low, Me., was destroyed by fire last week, the loss ap- 
proximating $50,000. The plant was a total loss. 

The property of the Fitzgerald Land & Lumber Com- 
pany, of Lunenburg, Vt., has been purchased by a 
Portland syndicate among the members of which is 
William H. Milliken. The consideration approximated 
$250,000. The pulp and paper mills will continue to 
be operated by the new syndicate, as will the planing 
mill at Island Pond. All of the extensive timber lands 
owned by the late George H. Fitzgerald are included 
in the deal. It is proposed to increase the output of 
the pulp and saw mill plants. 

The Brockway Smith Corporation is moving its sash, 
door and blind business from Lynn to Boston. The 
hardware business will be continued at Lynn under 
the name of the George J. Collins Hardware Company. 

Louis M. Yound, for many years chief accountant 
for the Lyon & Billard Company, of Meriden, Conn., 
has been engaged as traveling salesman for Silver- 
thorne & Co., Buffalo, N. Y. Mr. Young will have 
charge of their New England selling department and 
will make Meriden his business headquarters. 

Charles W. Leatherbee, of the C. W. Leatherbee Lum- 
ber Company, was elected director of the South Bay 
Wharf & Terminal Company at the annual meeting of 
that company. The property of the company consists 
of nearly 5,000,000 square feet of land in one tract, 
located within two miles of the city hall. It is under- 
stood that at least one retail lumber concern is con- 
sidering the advisability of transferring its present 
lumber yard to a site on the South Bay Wharf & Ter- 
minal Company’s property. 

The Society for the Protection of New Hampshire 
Forests recently stated that more than 200,000 acres 
of timber lands were burned over last year in New 
Hampshire, causing a total loss of over half a million 
dollars. This of course does not cover the loss to the 
soil nor the seedlings and young growth. The total 
expenditure reported for extensive wood fires in New 
Hampshire is $5,603.98. 

The Northern Lumber Company has reduced its cap- 
ital stock, as it is no longer engaged in the manufac- 
ture of lumber. It is continuing its large commission 
business. 

The annual meeting of the Lumber Trade Club of 
Poston will be held on Thursday, February 9, at the 
Exchange Club. Luncheon will be served at 1.15 p. m., 
after which the election of officers will be held and 
business transacted. The nominating committee con- 
sists of John B. Bugbee, of Holt & Bugbee; F. C. 
Ayres and Edward Downs, of the O’Neil Lumber Com- 
pany. 

K. W. Hobart, of the Hobart Lumber Company, re- 
turned recently from a trip covering points between 
Saginaw, New Orleans and Boston, during which he had 
a good opporturity of observing that business was 
very active in the west and south as compared with 
the East. A pile of plain oak, Mr. Hobart says, is 
something of a curiosity at a number of the mills. 
There seems to be a disposition on the part of the 
manufacturers to desire a steady market rather than 
to raise or lower prices. 

The following incorporation is reported: Russell 
Lumber Company, Springfield, Mass.; capital, $25,000; 
president, Eugene D. Parks; treasurer, Eugene C. 
Sheldon. 

The suit of Stephen Dolan, of Bridgeport, Conn., 
against L. J. Coburn-Land & Lumber Company, of New 
Britain, Conn., has been settled for $500. 








THE PENOBSCOT RIVER DISTRICT. 
Banoor, MeE., Jan. 30.—Labor Commissioner Mat- 
thews, in his annual report, just issued, devotes con- 
siderable space to a resume of the rapid growth of 


.the industries of Aroostook county, the most prosper- 


ous section of Maine. The commissioner finds, among 
other things, that Aroostook, although as yet in the 
very infancy of its development, now manufactures 
annually 175,000,900 feet of long lumber and 250,000,- 
000 shingles, giving employment at the mills to 1,500 
men, besides thousands employed in the woods. 

In the supreme court at Bangor last week John G. 
Fleming, of Chester, recovered a verdict of $6,076.36 
against the Penobscot Chemical Fibre Company on ac- 
count of poplar logs furnished the defendart corpora- 
tion. 

The saw mill of Prouty & Miller,.at Bigelow, was 
burned January 23 and 500 men were thrown out of 
employment in the mill and in the woods. The loss 
is $50,000. The firm will not rebuild at Bigelow and 
that town has lost its only considerable industry. 

B. Foster Kilby, of Eastport, is about to begin oper- 
ations at his new lath mill at Ayer’s Junction. 
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THE KEYSTONE STATE. 


QUAKER CITY NEWS. 


PHILADELPHIA, Pa., Jan. 30.—Though not unexpected 
at this time of the year, the blizzard of the past week 
has put a stop to business, especially at the yards and 
in building operations. The severe storm also has 
tied up the barge fleet and shut down many of the mills 
in Virginia and North and South Carolina. 

Demand during January has been steady, with prices 
firm, and the volume of business cannot be considered 
as a boom. A wholesaler in discussing the building 
situation declared that people having money to invest 
are putting it into building operations instead of stocks 
and he looked for much building this year. 

Thomas N. Nixon, for several years a salesman with 
Wistar & Underhill, has been admitted to partnership 
in that progressive firm. Mr. Nixon’s personality and 
business ability have won him many friends in the 
trade who wish him every success in his merited ad- 
vancement. 

John H. Schofield, of Schofield Bros., says that the 
firm has never had a better January business and he 
looks for a continuance. Nothing will stop the plans 
under way for building operations, he thinks, unless it 
be a strike, which is considered hardly likely. 

Frank B. Miller, of Miller & Miller, who has been 
confined to his home by the grip, is again at the office. 
J. Clark Miller has returned from a trip to the firm’s 
mill in West Virginia, 

The Rumbarger Lumber Company has added to its 
timber holdings in West Virginia by the purchase of an- 
other tract of poplar in Webster county. Frank T. 
Rumbarger, who recently met with an accident, is about 
again. 

E. H. Humphreys, of H. Humphreys & Co., has sailed 
for Cuba and the Bermudas and will be gone a couple 
f months. 

The sales force of the Rumbarger Lumber Company 
enjoyed the good things of life for several days last 
week as the guests of the company. On Thursday 
evening Albert Steinbach, of New York; Fred OL 
Werden, of New Jersey; William F. Abbott, of York, 
Pa.; William M. Okey, of Pittsburg, and Harry E. 
Olsen and H. W. Neeley, of this city, were entertained 
at a dinner given in their honor. 

Jerome H. Sheip, of Sheip & Vandegrift, has gone to 
Florida with his family for a stay of four or five 
weeks. 

Robert F. Whitmer, president of William Whitmer 
& Sons, Incorporated, spent a portion of last week in 
Chicago. 

S. B. Vrooman, of 8. B. Vrooman & Co., Limited, 
having partially recovered from an attack of the grip, 
s contemplating a trip to Bermuda, 

J. H. Wyatt, formerly with the A. M. Turner Lum- 

r Company, of Pittsburg, is now connected with the 

\V. M. Ritter Lumber Company, of Columbus, Ohio, and 
ll represent the company in this territory. 
At a recent meeting of the Piedmont Springs Lumber 
mpany, Incorporated, A. K, Leuckel, of A. K. 
euckel & Co., Trenton, N. J., was elected vice presi- 
dent, a newly created office. C. C. Coolbaugh was re- 
lected president and Alvin C. Birdsall secretary and 
reasurer. Mr. Coolbaugh is on a trip to the mill at 
lorgantown, N. C. 

\mong the visitors in the city last week were: A. J. 
iebold, of the Forest Lumber Company, Pittsburg; 
\V, L. Clack, representing B. E. Cogbill, Boydton, W. 

; G. R. Proudfoot, of the Jane Lew Lumber Com- 

ny, Jane Lew, W. Va.; A. D. Updegraft, of Williams- 

rt, and Lindley C. Kent, of Wilmington. 








SMOKY CITY TRADE NOTES. 


PITTsBURG, Pa., Jan. 31.—Inclement weather has 
not been conducive to lively business in the lumber 
rade of this district, and while local dealers report 
good market conditions and steady prices, tending 
toward further advances with the first movement 
of spring, they admit that new business at this time is 
not plentiful. It is but a natural condition, however. 
The main disturbance to a most active season has just 
developed in the determination of the Builders’ Ex- 
change League, the powerful body of building con- 
tractors and building supply men, to insist on a more 
liberal treatment from the unions with which they 
(deal. They have demanded that as a matter of legal 
protection all wage agreements made with unions 
must have a clause expressly stating that they can 
hire whom they please, and workmen may work for 
Whom they please. This is taken by the unions as 
equivalent to a declaration for the ‘‘open shop’’ and 
they have steadfastly held out against it. On the 
other hand the employers insist that they would be 
held liable for heavy damages for conspiracy in case 
they refused a nonunion man work on the ground 
of his nonunionism without this clause in the agree- 
ment. The dispute has been going on since January 
1 and finally the employers declare they will have 
all seales signed by February 1 or there will be 
a general suspension of building operations until 
the unions shall sign up. The officers of the Builders’ 
Exchange League express dubious opinions regarding 
the outeome. 

The Empire Lumber Company reports the arrival of 
the first of Washington fir, in the form of drop siding, 
Which this company is introducing in the Pittsburg 
market as a substitute for white pine. The company 


officers say that the manner in which the western 
lumber has been received has exceeded their expecta- 
tions and that more has been sold in the first month 
than was expected would be sold in three months. 
It is now claimed that superior grades of the western 
stock can be sold at prices equal to those of the in- 
ferior grades of white pine. P. C. Vole, of Oberlin, 
Ohio, has been appointed traveling salesman for the 
Empire Lumber Company for the northern portion 
of Ohio and has begun his duties. 

D. L. Gillespie reports difficulty in securing yellow 
pine stock from the mills, and while there are many 
orders on the books they are from the December busi- 
ness and that new business has not appeared for 
the year. Prospects are good, however, and if con- 
servatism will only govern mill prices there should 
be a strong demand all though the present year. 

The J. M. Hastings Lumber Company sees little 
change in business conditions. Prices are firm in 
all grades, but the trade is awaiting more favorable 
weather. 

The activity of mill enterprises was indicated by 
the report of new orders for lumber locomotive equip- 
ment at the offices of the H. K. Porter Locomotive 
Works. These include one 12x18 logging locomotive, 
a double ender standard gage for San Francisco, Cal.; 
two logging engines shipped to Louisiana and Missis- 
sippi lumber fields; one 11x14 6-driver 2-wheel rear 
truck locomotive of 30-inch gage for the Central Rail- 
road Company of Potosi, Aguascalientes, Mexico; eight 
contracting locomotives for New York. One engine 
has been ordered for the Cypress Logging Company 
at Jeanerette, La., while W. T. Carter, of Camden, 
Tex., has placed an order for three mogul locomotives 
of standard gage and two 15x20 and one 13x18 eyl- 
inder engines for lumber business. 

The Ruskauff Lumber Company reports generally 
quiet business but with the utmost encouragement for 
the spring. Prices are still firm and have a ten- 
dency to advance. What this company regards as 
a needed reform in the lumber business is a reclassi- 
fication of lumber in the freight lists. At present the 
rates are too high to encourage business to any 
extent. 

William H. Schuette & Co. report good business 
conditions, with general demand for yellow afd white 
pine satisfactory even for this season of the year. 
Prices are firm and conditions indicate a lively spring 
trade. 

The Forest Lumber Company announces its removal! 
from the Park building, on April 1, to a fine suite of 
offices at 801 and 802 Diamond Bank building, a 
new Office building now nearing completion. The com- 
pany reports fairly active demand in all grades of 
lumber and firm prices, but shipments slow on account 
of bad weather. White pine is conspicuous as a 
marketable commodity and poplar is also coming to 
the front in activity. F. X. Diebold returned last 
week from a trip to West Virginia, where he was con- 
ferring with the Clarksburg representative of the 
company, H. L. Stemple. : 

The J. H. Lindsay Lumber Company has leased 
a handsome suite of offices at 1101 and 1102 Diamon‘1 
Bank building after April 1, making two local lumber 
companies to move to this new down-town office 
building with its formal opening for business. 

Mead & Spear report business in excellent shape. 
Mr. Balsley returned last Friday from his southern 
and southwestern trip and was in Nashville, Tenn., 
before reaching home, where he met the trade of that 
section. 





CASUALTIES. 





Kentucky. 


Middleboro—The Middleboro Planing Mills were destroyed 
by fire on January 21, causing a loss estimated at $8,000, 
partially covered by insurance. 

Louisville—George E. Terrell 
burned out this week. 


Louisiana. 


Rochelle—The plant of the Louisiana Lumber Company 
at this place is reported to have been damaged by fire to 
the extent of about $75,000 on January 26. 


Maine. 

Bigelow—The saw mill owned and operated by Prouty & 
Miller here burned on January 24, entailing a loss of nearly 
$50,000. 

New York. 
destroyed the saw mill and factory of 
Beardsley Mereness last week at a loss of $3,500, with $Sv0 
insurance. 
West Virginia. 

Davis—The Black Water Lumber Company is said to 
have suffered a loss estimated at $5,000 from fire on Janu- 
ary 20; reported insured. 


British North America. 


Nicolet. Que.—The sash and door factory of the B. S 
Gedney Company was recently destroyed by fire at a loss 
of $50,000, with $30,000 insurance. 


Louisiana. 


Many—A saw mill with a daily capacity of 
is being built here by Hoagland Cary. 


is reported to have been 





Seward—Fire 


35,000 feet 





The Isthmian Canal Commission has awarded to the 
American Mercantile Company, of Tacoma, Wash., the 
contract for furnishing 2,000 noncreosoted piles of vari- 
ous lengths, Douglas fir, on a bid of $20,000. The con- 
tract for furnishing 2,000 pine creosoted piles was given 
ta the West Pascagoula Creosoting Works, of West 
Pascagoula, Miss., on its bid of $38,125. The commis- 
sion has recommended that additional creosoting shall 
be injected to the extent of twenty pounds per cubic foot 
at 5 cents a lineal foot in addition to the above price. 





A 


GMS” «MINNEAPOLIS, MINN. “Sg 





“Once a Customer, 
Always a Customer” 


has been our motto for years and owing to the 
fact that our supply comes from the heart of the 
best white pine section, i.e, Brainerd, Minn., our 


Waite Pine LuMBER 


w 
is easily acknowledged a superior article and our 
customers stay with us. 


We can give you prompt service and would 
be pleased to quote you. 


THE BRAINERD LUMBER CO. 


Offices, 525 Lumber Exchange, 
MINNEAPOLIS, MINN. 











Lath to 
Timbers. 


and when we get through with a log 
we can give you anything you want. 


WE DO 
IT ALL 





WE WOULD BE PLEASED 
TO QVOTE YOU. 


Telecode used. 


C. A. Smith Lumber Co. 


GENERAL OFFICE, MILL AND YARD: 
44th Ave., North and Lyndale, 


Branch Office: PEORIA, ILL., M. A. Magruder, Mer. 




















When you're 
in a hurry 


for a shipment all those 
unlooked for delays are 
sure to occur—hence, it would 
be a good idea to order now 
while we have a good stock of 


WHITE PINE 


and can ship promptly. Quality 
is uniform and grades correct. 
Can’t we quote you ? 


The Shevlin-Carpenter Co. 


MINNEAPOLIS, MINN. 








Pine Lumber 


We give special attention to mail orders 
from the trade and having a complete assort- 
ment can insure satisfactory service. 


Screened Saw Dust. 


We can supply it in any quantity. Send 
us your inquiries. 


CARPENTER-LAMB CO., Minneapolis, Minn, 


MILL YARD—30th Avenue and Marshall St. N. E. 
GENERAL OFFICE—712 Andrus Bldg. 








In Law for Lumbermen 


LAW BOILED DOWN !:122-2: tamserme 


American Lumberman, 315 Dearborn St., Chicago. 
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Better Profit 
by Experience 


of former years that had 
the prospect of good busi- 
ness and get your ordersin 
early. We have a well 
assorted stock of 


Norway Pine, 
White Pine and 
Hemlock Lumber 


SHINGLES and LATH 








and can ship promptly. Prices gladly fur- 


nished upon request. 


Merrill Lumber Co.,"*wis'” 



































|, We offer to the Trade | 


A SOLID BLOCK OF 1,000,000 FEET | 
DRY, WINTER-SAWN 


Wisconsin 
sxc” Byasswood 


Fullinch 
ALL AT ONE SHIPPING POINT, 
PROPERLY CROSS- PILED AND 
COVERED. 


Are You Interested? 








| 
| 
431-432 Lumber Exchange, | 


| Jaynes Lumber C0., winneapons 
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This one 
Thing you 
Should Know 


That by buying direct of the 
manufacturer you can always 
get just what you want in 


Lumber, Lath and Shingles, 


We make it a special point to study the 
peculiarities of our customers’ trade and ship 
only such stock as we believe will fill their 
wants. Can’t we get acquainted ? 


Alexander Stewart Lumber Co. 


WAUSAU, WIS. 











We use the Telecode, 


i 








CENTRAL SOUTH. 
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MATTERS AT MOBILE. 


MosiLe, ALA., Jan. 28.—Business taken as a whole 
was never better and values are good except in one 
or two directions. The entire cut of the pine log is 
in good demand and the interior market is draining 
the ports of surplus stocks. Manufacturers are con- 
tent. They control the situation and will continue to 
do so unless the cut shall be increased by night run- 
ning or building of new mills. Mills made only half 
time this week owing to the cold weather and the 
keen north winds blowing the water out of the booms. 
Out of town mills are running regularly with a full 
supply of cars and shipments north are larger than 
ever before in the history of the trade. 

The mills are fairly well supplied with logs. Rivers 
are falling and values of logs continue high all over 
the gulf. 

The sawn timber market retains all of its buoyancy 
and values are firm. The cut is small and the demand 
abroad is improving. Some late offers indicate better 
prices at the foreign ports and an increasing demand. 
The future course of the market depends entirely 
upon the cut, which now bids fair to continue small. 
The small river mills, heretofore a great source of 
supply, are not running. Last summer when timber 
went down to 14 cents these mills shut down and 
few have resumed operations; some of them have 
been offered for sale. Shippers are not forcing the 
market and prices are gradually stiffening abroad. 
The outward movement is small, as shippers are in- 
clined to hold stock until late spring. Gulf manu- 
facturers are in a stronger position financially than 
ever before. Except in one instance no large advances 
have been made, hence the manufacturers are in a 
position to get full market prices for their product. 

The demand for hewn timber continues brisk and 
shippers are scouring the country for every available 
foot. 

The market on the gulf for prime lumber is begin- 
ning to show some signs of life and shippers are in- 
clined to buy for immediate needs and to contract. 
Values are firm. Some of the shoppers note an im- 
provement abroad and a better feeling obtains. The 
eut continues small, but is fully equal to the demand 
at the moment. 

All of the mills have as much of the River Plate 
business as they can handle. The source of supply is 
narrowing each year. Three of the largest mills at 
Mobile, heretofore cutting millions of feet of this 
stock, have gone out of business, hence Mobile is no 
longer a factor in this trade. 

Demand from Cuba continues good but business is 
done on a low range of values. The interior demand 
has a tendency to stiffen values. Manufacturers for- 
merly catering largely to the Cuban trade are now 
turning their cut in other directions. 

A brisk coastwise inquiry is seen and a number of 
orders are being placed on the gulf. 

C. S. Hirsch, of C. H. Hirsch & Co., New York, will 
establish a branch office at Mobile. 





FROM THE IRON CENTER. 


BIRMINGHAM, ALA., Jan. 30.—Lumber prices at the 
mills in Alabama show another advance as compared 
with the quotations of 2 month ago. The market is 
irregular on account of the mills not being able to fill 
orders as promptly as might be desired. No. 1 floor- 
ing, at mills, is quoted at $12.50 a thousand feet, while 
B flooring is priced at $14.50 to $15. The indications 
point to a strong demand for some months to come. 

Announcement is made that contracts to be used in 
Panama are being filled by parties with lumber inter- 
ests in this state and Florida. The Alger-Sullivan 
interests, which have extensive mills in Alabama 
and Florida, are said to be shipping considerable lum- 
ber to the Isthmus. 

John L. Kaul, the head of the Kaul Lumber Com- 
pany, has returned from a meeting of the Southern 
Lumber Manufacturers’ Association in New Orleans, 
held last week. Mr. Kaul was accompanied to the 
meeting from Birmingham by J. H. Eddy, who is inter- 
ested in the Kaul company. 

The United States Wood Preserving Company, head- 
quarters in New York city, has secured a contract from 
the city of Birmingham to lay creosoted wooden blocks 
for about eight or ten blocks on Highland avenue, one 
of the prominent thoroughfares of the residence por- 
tion of the city. The work will be started in the near 
future. Three-inch, 20-pound blocks will be used. 

W. C. Fellows, traveling sales agent for the Kaul 
Lumber Company, has made a trip to several lumber 
mills in the state looking after conditions as to stock. 
Mr. Fellows said: ‘‘The mills are working hard, 
making every effort to catch up with their orders. I 
look for steady operations for some time.’’ 

The many friends and acquaintances of H. H. Snell, 
of the Lathrop Lumber Company, Birmingham, learned 
with sorrow of his recent bereavement. His 16-year- 
old daughter, Katharine Snell, recently was taken 
ill and in two days was dead. She was a lovely young 
lady and gave promise of being a noble woman. Mr. 
Snell since his residence in the south, he having moved 
to this state from Wisconsin, has made many friends 
and many expressions of sympathy have been extended 
him. 

The Reliable Cooperage Company is installing ma- 
chinery rapidly at its plant in Ensley, near Birming- 


ham, and expects to be in full operation within the 
next week or so. 

The news of the death of Andrew Kaul, senior 
member of the Kaul Lumber Company, at Philadelphia 
a few days ago, caused great sorrow here, where Mr. 
Kaul had frequently visited and where for a good 
many years he had extensive interests. 





ON MISSISSIPPI SOUND. 

GuLFporT, Miss., Jan. 28.—A very decided improve- 
ment is seen in the export market from this port. The 
interior demand acts as a lever to lift the foreign 
markets into a higher plane. The demand is not only 
stronger from abroad but the prices have advanced 
proportionately, making the inquiries worth consider- 
ing. 

Cold weather has made it very hard to keep the 
mills running. The thermometer went as low as 19 
and a strong north wind prevailed. The result was the 
workmen almost in a body laid off. Pipes were frozen 
and cold weather accessories generally were present. 
Northern visitors say it is ‘‘delightful weather,’’ but 
not to the native Mississippians. 

Exports of forest products for the past week were: 

By the H. Weston Lumber Company—Ship Leif, Bahia 
Blanca, Argentina, 432,000 feet lumber, $5,180, and 546,000 
joists and scantling, $5,458. 

By F. W. Elmer—Bark Annie Elmer, Buenos Ayres, Argen- 
tina, 1,058,000 feet, $14,910. 

By the Reeves-Powell Company—Steamship Janeta, Rot- 
terdam and Liverpool, 1,943,000 feet, $11,350, and 243,000 
feet sawn timber, $3,162; steamship Sieglinde, Antwerp and 
Hamburg, 740,476 feet, $14,157, and 139,670 feet sawn tim- 
ber, $1,955. 

By the L. N. Dantzler Lumber Company—Steamship 
Londonsboro, Buenos Ayres, 1,997,000 feet, $27,952 ; schooner 
Mary B. Judge, Havana, 132,000 feet lumber, 198,000 joists 
ete. and 11,000 feet sawn timber, $3,754. 

By the Gulf Coast Lumber Company—Bark Persia, Ma- 
tanzas, Cuba, 380,830, $5,630. 

By W. S. Keyser & Co.—Steamship Alpha, Antwerp, 1,310, 
000 feet, $30,125. 


Vessels in port: 


Steamships—Farmsum and Wotmarsum, for the LL. N 
Dantzler Lumber Company; Svens, for the Gulf Coast Lum 
ber Company; Alpha, for the J. E. North Lumber Com- 
pany. 

Ships—Fstrella, for W. Denny & Co.; Odero, for the 
H. Weston Lumber Company; Alfhild, for Hunter, Benn & 


Barks—Fede, Orion, Christiana, Guduy, for the L, N 
Dantzler Lumber Company: Eline, for W. Denny & Co.; 
Injebjorg, for the Poitevant & Favre Lumber Company: 
Oriana, for the H. Weston Lumber Company; Undal, for 
Hunter, Benn & Co.; Austria, for the Sutherland-Innes Com 


pany. 

Barkentines—Bethania, for the H. Weston Lumber Com 
any. 

Schooners—F. W. Pickels, Lillie, Sirroceo, for the Gull 
Coast Lumber Company: Gertrude A. Bartlett, for H. Lein 
hard: Melrose, for T. E. Spottswood & Co.; Hiddie Feore, 
for H. K. Denny. 





IN SOUTHWESTERN FLORIDA. 


JACKSONVILLE, FLA., Jan. 28.—Shipments of lumber 
from this port have held up fairly well this month; 
several vessels loading will clear before the en 
of the month and the record for January bids fair 
to equal that of any month since last May, when 
the shipments exceeded 20,000,000 feet. So far this 
month the shipments amount to 14,811,869 feet, of 
which 12,024,790 feet was shipped coastwise and 2,787,- 
079 feet to foreign ports. Last year the total ship- 
ments for January amounted to 15,587,246 feet, which 
is less than 1,000,000 in excess of the shipments for 
twenty-five days during the present month. The ship 
ments by water of pine tree products during the 
present month have been, aside from lumber, 27,500 
cross ties, 48,825 bundles of shingles and 16,010 barrels 
naval stores. 

The railroad commission has decided to change the 
rules and regulations governing the transportation 
of freight and has agreed on the following amend 
ment, to become effective February 15: 

When any car of lumber is loaded in excess of its marke 
carrying capacity the excess may be charged for at doubl 
the lumber rate, but any railroad company may refuse to 
transport any car of lumber loaded in excess of its marke 
carrying capacity, and may transfer such excess to anothe! 
car and require the consignee to pay the expense of trans 
ferring it, and shall transport the same at the regular lum 
ber rate. 

The charter of the West Coast Cypress Company, 
of Fort Myers, has just been filed. Henry Butcher 
jr., is president; Walter G. Langford vice president, 
H. Radclyffe Reberts secretary and treasurer. 

The recent cold snap which tied up things gen- 
erally throughout the north had little or no effect 
in sunny Florida. The mills ran on regular time 
and cut their usual daily output. The only difficulty 
was experienced by the loggers in the low lands, 
where the cold was more perceptible, as the work 
was done partly in the water. : 

Business continues active. There is an increase 
demand for finishing stuff and for the better grades 
of lath and at better prices. Millmen complain tha‘ 
the poorer grades of lath are a drug on the market 

The following are the lumber shipments throug! 
the custom house since last report: 

Steamship Algonquin, New York, 350,000 feet lumber. ; 

Schooner George L. Decker, Portland, Me., 430,000 fee 
lumber, 

, Brig Jennie Hurlbert, Havana, 344,000 feet lumber. = 

Ocean barge William D. Becker, towed by the tug Wel- 
lington, New York, 15,000 cross ties. _ 

Steamship Mohican, for Boston, 250,000 feet lumber. 
12,000 cross ties for New York, 300,000 feet lumber, 2,500 
cross ties, 3,000 bundles shingles. 

Schooner Silver Heels. Boracoa, Cuba, 63,686 feet lumber. 

Schooner Blanche H. King, New York, 745,249 feet lumber. 

Steamship Apache, New York, 275,690 feet lumber, 5,500 
bundles shingles. 

Schooner fena White, Gibara, Cuba, 101,920 feet lumber. 
Schooner Charles A. Gilberg, ‘New York, 365,000 feet 
umber, 
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SOUTH ATLANTIC COAST. 


WESTERN FLORIDA TRADE. 


PENSACOLA, FLA., Jan. 30.—As has been freely pre- 
dicted in all quarters, the first month of the new year 
was one of the best experienced at this port for over 
a year, and then the high prices and heavy ship- 
ments extended for a period of only a few weeks, 
when the market went to pieces and there was abso- 
lutely no demand. 

The present very satisfactory condition in pitch pine 
promises to continue for an indefinite period, and while 
the general shipments to foreign ports will be heavier 
by large amounts the exporters are bearing in mind 
that the consumption is also greater in all countries, 
and consequently figure that for at least four months 
of this year the market will be at top notch. 

Ruling prices during the week at this port were 16, 
17% and 18 cents, the highest point being reached 
during the latter portion of the week, when several 
good sales were reported at that figure. These quota- 
tions are for timber over thirty feet in length, but 
shorter stuff. also brought fair prices, having advanced 
from 1 to 1144 cents a foot during the past five weeks. 

Shipments were very good, but receipts showed a 
falling off, due probably to bad weather. At present 
a large amount of timber is in storage, but as a rule 
it is owned by the exporters and not on the market. 
The amount of marketable timber in Pensacola and at 
fresh water storage places is smaller than at the same 
period last month. Heavy rains, however, will assist 
the manufacturers in floating timber to market and as 
a consequence stocks will grow accordingly. 

A large number of manufacturers in this district at- 
tended the meeting of lumbermen in New Orleans last 
week and report that much good was accomplished by 
the convention. 

Russell A. Alger, jr., is in this city looking after 
the interests of his father, Gen. R. A. Alger, who owns 
considerable timber lands in this section and who also 
is one of the heaviest stockholders in the big millling 
plants at Century, Fla., and Brewton, Ala., owned by 
the Alger-Sullivan Lumber Company. The annual meet- 
ing of this big concern will be held soon. 








FROM THE GEORGIA CAPITAL. 


ATLANTA, GA., Jan. 30.—A demand that the mills are 
unable to supply and prices that make every lumberman 
wish he had the ability to double his output at once 
tell the story of conditions in Georgia. It is just a 
question of what the lumbermen ask, for the demand is 
so fine that almost any figure within reason can be ob- 
tained. Prices are stiffening steadily and the only thing 
that is worrying the millmen in this vicinity is how to 
increase their output and take care of the orders that 
are pouring in on them. 

The Buffalo Yellow Pine Company, of Haylow, Ga., 
has sold its large interests to D. F. Aldrich, of New 
York. Mr. Aldrich will erect a mill on the site of the 
one burned a year ago. About 11,000 acres of timber 
land were sold in the deal. The Buffalo Yellow Pine 
Company still has about 3,000 acres of timber land left 
in the vicinity of the land that has been sold. 

On the petition of the Atlanta National bank, Judge 
Speer, of Macon, has ordered the sale of 250 shares of 
the capital stock of the McGraw Manufacturing Com- 
pany for the purpose of satisfying two promissory 
notes against the estate of R. H. Plant. 

W. E. Boyd & Co., of Winder, Ga., have sold out 
their lumber interests to W. E. Young and the latter 
has ordered machinery for putting in a large planing 
mill, Mr. Young was in Atlanta recently and talked 
erthusiastically of the outlook. 

The Albert Haas Lumber Company, with headquarters 
in Atlanta, has bought machinery for a saw mill to be 
located on the timber lands of the company in north 
Georgia. The new mill will be in operation within a 
few weeks, 

Among the recent visitors to Atlanta were Mr. Bol- 
shaw, of the George F. Craig Lumber Company, and Mr. 
Chestnut, of the Western Steel Company, of Chicago. 

Among the local lumbermen who attended the recent 
meeting at Jacksonville, Fla., was Martin F, Amorous, 
f the Union-Pinopolis saw mills. 





FROM THE OLD DOMINION. 

Norrotk, VA., Feb. 1—E. C. Fosburgh, vice presi- 
dent and general manager of the Fosburgh Lumber 
Company, was confined to his home several days last 
week by illness. He is now convalescent. 

Edmond Christian, president of the Norfolk Creo- 
soting & Wood Preserving Company, returned last Sat- 
urday from New Orleans, La., where he atténded a con- 
vention of creosoters and wood preservers. While at 
the convention Mr. Christian read an able and import- 
ant article relating to the industry. 

It is announced from Dallas, N. C., that A. L. Bul- 
winkle, M. A. Carpenter and W. A. Deaton are making 
an effort to organize a company for the erection of a 
big plant to manufacture furniture. 

The Globe Furniture Manufacturing Company of 
Witiston-Salem, N. C., has been incorporated with $25,- 
900 capital. C. P. Cox is the principal incorporator. 

It is announced from good authority that the New- 
bern Lumber Company, of Newbern, N. C., will expend 
about $40,000 in the erection of a double circular saw 
nill at James City, N.C... : 

The ‘continued bitter cold weather, bringing with it 
considerable snow and ice, has driven woodsmen to 


cover and the mills are again in distress on account of 
the reduced log supply. The output is far below the 
normal, operations are conducted on a barely half time 
basis, and the result is anything but encouraging on 
account of the increased cost. The scarcity of material 
and the excessive cost to get out just a minimum supply 
has a tendency to stiffen prices, and manufacturers are 
anxiously awaiting more favorable weather conditions 
so as to resume active operations and make an effort 
to fill out broken stocks. 

Local yard stocks are in very bad shape, and few, if 
any: of the local dealers are in a position to cope with 
an active demand for lumber, which will prevail as 
soon as building operations are resumed. 





FROM THE MARYLAND METROPOLIS. 


BALTIMORE, Mp., Jan.:31.—Fire in the cooperage fac- 
tory of August Pfeil & Co. on the night of January 25 
caused a loss of $10,000, said to be fully covered by 
insurance. 

At the last annual meeting of the’ American Lumber 
Company 8S. C. Rowland resigned as secretary and treas- 
urer and Frank W. Clapp, his nephew, was elected in 
his stead. Mr. Rowland desires more time to look after 
his various other interests, among which financial af- 
fairs are prominent. He is an officer in the Interna- 
tional Trust Company, for instance, and has _ various 
other connections to which he wishes to devote closer at- 
tention. Mr. Clapp is a young man who has been in 
the office of the company for some time and who now 
gets an opportunity to come in contact with the larger 
details of the company. James H. Rowland, of Port 
Deposit, is president of the concern, which enjoyed a 
fairly prosperous business year. 

The annual meeting of the Rowland Lumber Com- 
pany, a corporation in a way affiliated with the Ameri- 
can company, with headquarters in Norfolk, also held 
its annual meeting recently in Baltimore, when the 
yearly reports were read and the old officers reélected. 
The statements submitted by the various officers showed 
that business had been altogether satisfactory in 1904 
and affairs will be continued as they have been. 

H. R. Clapp, secretary and treasurer of the J. H. 
Thiemeyer Box Company, recently married Miss Eliza- 
beth Fiske Johnson, of Plattsburg, N. Y. The cere- 
mony took place at the residence of the bride and 
afterward Mr. and Mrs. Clapp went on a wedding trip. 
They have since returned and taken up their home in 
Baltimore. Mr. Clapp has been showered with good 
wishes by his numerous friends. 

P. M. Womble, the wellknown dealer in southern pine, 
has contracted to furnish the lumber for the new build- 
ing being erected on Baltimore street, near Charles, 
for Armstrong, Cator & Co., wholesale milliners. It is 
estimated that not less than 385,000 feet of heavy tim- 
bers will be required in addition to upwards of 200,000 
feet of small stuff, making the deal one of the most 
important to be concluded since the restoration of the 
burnt district began. 

Richard P. Baer, of the hardwood firm of R. P. Baer 
& Co., has gone to Memphis, Tenn., to look after the 
firm’s mill there and attend to other business. He will 
be absent from home several weeks. The firm reports 
a big business in poplar and cypress and that the pros- 
pects are most encouraging. ~ 

John L. Aleock, of J. L. Aleock & Co., returned yes- 
terday from the annual meeting of the National Hard- 
wood Exporters’ Association in St. Louis and says 
that the sessions were full of interest to members of 
the trade. The matter of clean through bills of lading 
was referred back to the special committee with full 
power to act and something will be done as soon as prac- 
ticable. The members of the committee have already 
been in consultation with their attorney relative to pro- 
ceeding against the offending railroads and it is likelv 
that the United States district attorney will be asked 
to institute suit, the contention heing that the Harter 
act is being violated and that, therefore, the whole 
matter is one for the federal authorities to deal with, 
the association of course being behind the movement. 
Another question that came up for consideration and on 
which the association took a definite stand was the es- 
tahlishmert of a bureau of hardwood inspection of the 
National Hardwood Lumber Association, in connection 
with the National Lumber Exporters’ Association. The 
bureau would occupy about the same relation toward the 
exporters as the arrangement now in force at the Balti- 
more Lumber Exchange. Among the firms admitted to 
membership in the National body were Messrs. W. O. 
Price, Mottu & Buckingham and the Ryland & Brooks 
Lumber Company, all of Baltimore. The only other 
Baltimorian at St. Louis was Gustave Farber, of Price 
& Heald. 

Word has been received from Richard W. Price, of 
Price & Heald, who is in Florida for his health, to the 
effect that he is getting on very nicely and already 
feels a decided change for the better. Unfortunately 
he witnessed the automobile accident at Ormond Reach 
in which young Croker was fatally injured and his 
chauffeur killed outright. The occurrence proved a 
shock to him, but he’ stood it remarkably well. 

The R. E. Wood Lumber Comnany, of this city, deal- 
er in hardwoods, has bought 6.000 acres of timber land 
in Tennessee recently and is arranging to develop it. 





IN THE NORTH CAROLINA PINE COUNTRY. 
WASHINGTON, N. C., Jan. 30.—Conditions in the 
North Carolina pine trade are all that could be desired 


_from the sellers’ standpoint, but buyers experience 


difficulty in getting hold of the material they seek, 
as the shortage is very great and orders are several 
steps in advance of production. Prices, already firm, 
are bound to advance. 
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MANUFACTURERS AND 
WHOLESALERS OF 
Michigan White and Norway Pine. 
Hardwood and Hemlock. 


High-grade Maple Flooring— 
Kiln-dried, End-matched, Polished and Bored. 


White Cedar and White Pine Shingles 


Hemlock, White Pine and Norway 
Lath. 


White Cedar Fence Posts. 
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It will pay YOU to write for prices on 


200 M 4-4 Michigan Gray Elm. 
200 M 10-4 Beech. 

500 M 8-4 Beech. 

500 M 6-4 Beech. 

1000 pcs. 3x4 Maple Axles 
1000 M No. 2 Hemlock Lath. 
8-4 & 6-4 Hard Maple. 
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Cana ASS 


‘ To be Some’in doin’ 


in building circles this year and 
it wouldn’t be a bad idea for you 
to load up with a stock you can 
depend on. Our 


MICHIGAN CORK PINE 


is that kind. We can give you prompt 
service in mixed cars or straight WHITE 
PINE ONLY. Better get our prices. 


We use Telecode. 


E. B. Foss & Co., 


BAY CITY, 
MICH. 








85 000 Ft. 4-4 Shop and Better. 
121000 Ft. 6-4 te, vi ss 
150,000 Ft, 8-4 sp 
117 OOO Ft. 12-4 = ” = 
26,000 Ft.16-4 °° 
We are the exclusive manufacturers, 














THERE IS NO OTHER AS 
SOFT AS SHOPPENAGONS 


CORK PINE. 


Here is a choice lot ready 
for immediate shipment : 


Write today for prices, 


Salling, Hanson & Co. 























GRAYLING, MICH. 
We use Telecode. 
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CAREY'S 
ROOFING 


MEANS SECURITY AND 
PROTECTION TO YOUR BUILDING. 
A CAREY ROOF INCREASES 
THE VALUE OF ANY BUILDING, 


OUR BOOKLET EXPLAINS 
WHY CAREY’S ROOFING IS 
SUPERIOR TO OTHER 
ROOFING MATERIALS. 


YOURS UPON REQUEST. 


THE PHILIP CAREY MFG. CO. 


Sole Manufacturers, 


29 
BRANCHES. LOCKLAND, CINCINNATI, OHIO. 













” | TAT TTT 
| Annual Capacity 75,000,000 feet. 
| Send for Pamphlet. It tells the story. 
| Works: BEAUMONT, TEXAS; TEXARAANA, TEXAS. 


Office, GALVESTON, TEXAS. 
y UTUTTONTCOOVNNOTTOUOITUTTOOTUETTUE TTT ! 


The Lumber Anti-Stain Co. 


BAY MILLS, MICHIGAN. 


Proprietors of process for preventing stain insap lumber. Pat- 
ented in U. S. and Foreign Countries. Infringers and users o! 
product treated by infringers will be prosecuted. For particulars 
apply as above. 


Wy 
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We Want to Say Right Now 


HAT we recently com- r 
menced sawing our stock 





WE CARRY STOCKS 
IN OUR SHEDS AT 
| ALL TIMES OF 


BASSWOOD 


SIDING, 


of Hardwood logs which con- 
sists of Birch, Ash, Soft and 
Rock Elm, Maple, Oak, But- 
ternut and Basswood. If you 
contemplate placing orders 
for future delivery, or if you 
desire stock sawed to special CEILING, CASING, 
thicknesses, will be pleased BASE AND 
to receive a list of your FINISH. 
requirements and quote AND ARE QUOTING 
prices. | SPECIAL PRICES ON 
| THIS STOCK. :: :: 
Send us your inquiries for L | 


I1-INCH DRY PINE, HEMLOCK, HARDWOOD 
AND BASSWOOD. 


Heineman Lumber Co., “wis 
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MIXED CARS OF 


HEMLOCK and WHITE PINE 


Our Stock is well assorted and dry. 


BASSWOOD SPECIALTIES INCLUDING SIDING, 
CEILING, CASING AND BASE. 


JOHN WEEK LUMBER CO., 


| STEVENS POINT, WIS. 
Oe 


You Won’t Gain a Thing 


by waiting. The thing to do isto order a sample 
car now. We have an elegant stock of 


l inch BIRCH in all Grades. 
linch Ist and 2nd and No. | Com. BASSWOOD. 


WRITE US. 


\ JOHN R. DAVIS LUMBER CO., Phillips, Wis. 






































John A. Wilkinson, general manager of the William 
Schuette Company, Belhaven, reports that his com- 
pany is having plenty of business; in fact, all it can 
handle. Stocks of dressed and rough lumber around 
Belhaven are small, owing to logging conditions and 
the. heavy winter demand. Operators are making 
strong efforts to get stocks shaped up and of sufficient 
quantity to meet the spring demand. 

The statement recently was made that all the North 
Carolina pine stock at present would not more than 
equal the yard stock of one big concern—such as that 
of the Edward Hines Lumber Company, Chicago. And 
much of this stock is sold. This condition exists in 
the face of restricted log output and rather precarious 
labor conditions, for as soon as spring shall open 
colored labor will go to the four winds, making the 
situation still more precarious. 


THE SOUTHWEST. 


THE MIDDLE MISSISSIPPI DISTRICT. 

Sr. Louis, Mo., Feb. 1—The fact that many of 
the retail and wholesale conventions are over is effect- 
ing a gradual change in the local situation and it 
is believed that the order files will soon show a much 
greater volume of business. Nearly all of the local 
wholesalers report a gradual increase in the busines2 
offered and they also state that the prices received are 
fairly satisfactory. Many of the larger retail dealers 
are placing orders now for stock which they believe 
will not be received until the weather shall be more 
settled, but the smaller operators are inclined to wait 
until they see things move before placing orders for 
new lumber. In the specialty branch of the yellow 
pine business there are indications of a very heavy 
spring trade, as much railroad improvement is in con- 
templation and the car factories are busy. 

In cypress there is a better volume of business anil 
the outlook is brighter. All cypress dealers are de- 
lighted with the outlook and state that present trade 
is in heavier volume than they had reason to expect. 

In hardwoods the northern factories have not yet 
been buying very heavily and may not for a_ few 
weeks. At the same time, there is almost as much 
business being done, so far as some woods are con- 
cerned, as can be handled, owing to the limited supply 
of dry lumber, and it will not take much of an in- 
crease in the volume of business to make things par- 
ticularly bright. There is an inclination toward the 
hardening of values which promises to develop during 
this month and none of the wholesalers are willing 
to make even the smallest sacrifice in order to book 
new business. 

One thing which is causing considerable local dis- 
turbance is the second hand lumber from the World’s 
Fair. The local retailers evince great fear of it, as 
they believe that the effort will be made to dump as 
much as possible on the St. Louis market. In this 
way much building, which would otherwise call for 
new lumber, will be so planned as to take in this 
cheaper material and thus the retailers will miss out. 
The supply of lumber in retail hands in St. Louis is 
not large for this season, but owing to the peculiar 
conditions prevailing it is doubtful if much new 
lumber will be purchased during the next two months 
unless it be definitely proved that their fears with 
reference to the World’s Fair stuff are groundless. The 
local building situation is otherwise in excellent con- 
dition. 











THE KANSAS-MISSOURI DISTRICT. 


Kansas City, Mo., Jan. 31.—Cold weather has brought 
the retail lumber business to a standstill. It seems as 
if we are getting our entire winter crowded into Jan- 
uary, and the dealers will be well pleased if this shall 
prove true, as an early spring will result in activity in 
retail circles all over the territory. The dealers who 
attended the convention generally spoke encouragingly 
of prospects, and if the weather should become settled 
early enough to permit farmers to get at their building 
operations before their field work must be done dealers 
may look for an active demand in March and April. 
Nearly all of the dealers who were here tried to get a line 
on the price situation and it is inferred that they be- 
came convinced that prices would be firm. Some buying 
of spring stock was done, but no more than usual, and 
is is probable that the cold weather influenced some of 
the dealers to delay placing their orders for a while. 
Dealers generally are holding on to their investments 
ia the way of lumber yards. As far as can be learned 
fewer yards are for sale in this territory than ever be- 
fcre and dealers desiring to locate in the southwest are 
having difficulty in finding any one willing to dispose of 
a lumber yard. This is taken as an indication that the 
prospects for the lumber business in this section are good 
and that the dealers are anticipating an active demand 
for 1905. . 

Wholesale conditions at this point are generally satis- 
factory. Where an effort has been made to get business 
the volume has been greater than usual for January. 
It is found, however, that as a rule the manufacturers 
are not pushing the trade very hard and that the busi- 
ness that is coming without much solicitation is keeping 
the mills well supplied. Prices are generally in good 
shape and there is a confident feeling that the markets 
will be well maintained through the spring and that the 
demand will be ample. The inquiry for special stock of 
all kinds has never been better in any previous January 
and the outlook for trade of this character is excellent. 

The theater party given by the Kansas City whole- 


salers to the visiting lumbermen last week was a very 
pleasant feature of the convention and was highly en- 
joyed. The lumbermen occupied the entire house and 
the entertainment committee distributed roses to all the 
ladies at the beginning of the performance. Allusions 
to lumbermen interpolated during the performance 
and at the close of the third act of ‘‘Pals,’’ of which 
James Corbett, Inez McCauley and Hal Davis were the 
joint stars, came a surprise for them. Miss McCauley 
was presented with an immense bouquet of American 
Beauty roses and Mr. Corbett and Mr. Davis were each 
presented with a handsome gold headed cane, with the 
compliments of the lumbermen. They each responded 
in a manner highly enjoyed by the audience. 

The convention itself was voted the best and most 
interesting in the history of the Southwestern Lumber- 
men’s Association and there was a better attendance at 
the business sessions than at any previous convention of 
the association. 

Alexander Lewis, a pioneer lumberman of Lawrence, 
Kan., died at his home on the morning of January 30) 
of heart failure, at the age of 75 years. Mr. Lewis 
came to Lawrence from New York in 1856 and has 
been continuously in the retail lumber business at that 
place since 1868. 

George H. Emerson, the well known lumber manu- 
facturer of Hoquiam, Wash., spent Sunday in Kansas 
City on his way home from Washington, D. C., where 
he was a delegate to the American Forest Congress. 

A. B. Wilcox, of San Francisco, Cal., secretary of the 
Redwood Car Shippers’ Bureau, was last week showing 
samples of redwood and exploiting the merits of that 
wood during the convention. He went from here to 
Minneapolis and will attend several of the retail asso- 
ciation meetings before returning home. 





ON THE NECHES. 


BEAUMONT, TEX., Jan. 30.—At the several annual 
meetings of lumber companies last week while few 
changes were made the general prosperity of the 
concerns was reflected in the reports made by thi 
officers, One of the companies which has been mak- 
ing large increases in its equipment and capacity 
during the past year quietly passed $91,000 to its 
surplus account. Nearly all the companies experi 
enced some pretty trying times during part of the 
year before the curtailment plan was adopted anil® 
the fact that they have come out smiling shows that 
the past three months’ curtailment has resulted in a 
full recovery of any losses that may have been sus- 
tained during the memorable slump. Several foreign 
buyers have been here this week and all of them 
say that there is a good demand for American lum- 
ber on the continent, and some even claim that it is 
this foreign demand that has been at the bottom of 
the pronounced rise in the market the past three 
months. Railroads are beginning to place some of 
the orders in regard to which they sent out inquiries 
during the latter part of last year. 

The annual meeting of the. stockholders of tle 
Sabine Tram Company was held on Tuesday. The fol 
lowing directors were elected: George W. Smyth, 
J. G. Smyth, Frank Alvey, J. B. Smyth, C. E. Wal 
dron, R. F. Cheesman and W. A. Smyth. The follow- 
ing officers were chosen: President, George W. Smytli; 
vice president, J. G. Smyth; treasurer, Frank Alvey; 
secretary, J. B. Smyth; assistant secretary, C. E. Wal 
dron. The directors passed $91,000 to the surplus 
fund. 

The Nona Mills Company of Texas held its meeting 
here on Monday and the Nona Mills Company, Lim- 
ited, with mills at Leesville, La., held its meeting in 
that place on Tuesday. The management of the tw: 
concerns is identical and both elected the same officers 
as served last year. The officers of the companies are: 
President, F. L. Carroll; vice president, G. R. Fergu 
son; secretary and treasurer, John N. Gilbert; assistant 
secretary and treasurer, L. B. Pipkin. : 

The election and meeting of the stockholders of 
the Keith Lumber Company, set for Wednesday, was 
postponed until today. 

W. W. Willson, of Houston, formerly one of the 
officers of the Kirby Lumber Company, and H. D. 
Applegate closed a deal Thursday by which they be 
came the owners of the W. E. Trotti saw mill, near 
Roganville, the consideration being $34,000. It is 
announced that the capacity of the mill will be greatly 
inereased by the installation of additional equipment 
and that the owners will incorporate under the titie 
of the Jasper County Lumber Company. 

Anro Spatcholtz, a lumber dealer of Dresden, Ger 
many, has been here for several days arranging for 
a eargo of lumber from Port Arthur for shipment to 
Germany. He has shipped a number of vessels from 
that port and says that there is an excellent demand 
for American lumber in Germany. 

Alfred Beling, of Antwerp, Belgium, also a large 
dealer in lumber, has been here this week making ar 
rangements for future shipments: from this territory. 
He was accompanied by F. FE. H. Newcombe, of Lake 
Charles. 


Receiver Files Schedule. 


TacoMA, WasH., Jan. 25.—Charles E. Peterson, lately 
appointed receiver for the West Coast Veneer & Manufac- 
turing Company, has filed a schedule placing the concern’s 
available assets at $78,229. with $15,467 liabilities. The 
assets include the power plant, saw and planing mill, as 
well as the veneer plant and box factory. The court has 
authorized the sale of the veneer on hand and certain ar- 
ticles of personal property of the company. A_ meeting 
of the stockholders has been called for February 6 for the 
purpose of considering plans of reorganization. 








i ae ae ae ee 


> OF hel oe 











FEBRUARY 4, 1905. 


AMERICAN LUMBERMAN. 


61 





HARDWOOD DEPARTMENT. 
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WITH THE MEMPHIS TRADE. 


MEMPHIS, TENN., Jan. 31.—It transpires that the big 
lumber deal to which reference was made in this 
correspondence last week involves the clearing of 
about 40,000,000 feet of hardwood timber from a large 
tract of land in Tensas parish, Louisiana, and that 
the E. Sondheimer Company will advance the money 
for the installation of the plant and will handle the 
output of the mill. It is understood that the plant 
is to be put in at an early date and it is estimated 
that several years will be required for the cutting 
of all the timber. 

The C. B. Stetson Lumber Company, which recently 
sueeeeded the George T. Kendal Lumber Company, 
of this city, is installing a mill near the plant from 
which it has handled the output at Proctor, Ark. The 
new mill will cut about 15,000 feet of hardwood lum- 
ber daily, making the output of the two plants about 
30,000 feet each day. The company is likewise pre- 
paring to open a lumber yard in South Memphis, begin- 
ning next week. 

The Halls Box Company, organized a short time 
ago at Halls, Tenn., with capital stock of $12,000, has 
purchased the land to be used as a site for the plant. 
The construction of the factory is to be undertakea 
at once and completed as soon as possible. The of- 
ficers are W. F. Wilson, president; W. M. B. Stephens, 
vice president; W. M. Shibley, treasurer, and O. O. 
Moore, manager. 

Elliott Lang, traffic manager of the National Lum- 
ber Exporters’ Association, together with the other 
members of that body who attended the recent meet- 
ing in St. Louis, has returned. 

E. E. Taenzer, of E. E. Taenzer & Co., who recently 
was appointed by the Lumbermen’s Club of Memphis 
to go to Nashville to assist the committees from the 
other business bodies here in securing the passage of 
the bills fathered by the Memphis Freight Bureau 
looking to the relief of certain evils existing on the 
part of the railroads with respect to the shippers 
and receivers of freight, left last night. The meas- 
ures were before the senate committee today. The 
opinion appears to prevail here that the bills in ques- 
tion will pass without difficulty. 

Weather conditions in this territory during the past 
few days have been rather more favorable, and good 
progress has been made in cutting lumber. However, 
it is said that there is no accumulation of stocks on 
sticks and that offerings of dry lumber show no 
tendency toward increase, thus making it somewhat 
difficult for buyers to secure their wants in some 
directions, 

Business is not coming as fast as had been expected, 
this being particularly true of the export situation. 
But the optimism which recently has prevailed here 
shows absolutely no impairment and the feeling is 
general that there will be a good demand in store for 
everything in the hardwood line during the next few 
months. 

The towboat Resolute passed up late last week with 
/,000,000 feet of hardwood lumber loaded on three 
arges. The cargo was taken on at Arkansas City, 
‘ireenville and other lower river points and was bound 
or Cairo. 

The City of St. Joseph arrived here this week with 
2,000 feet of cottonwood lumber for interests on Wolf 
river, in the North Memphis lumber district. 





IN NORTHEASTERN TENNESSEE. 

BristoL, TENN., Feb. 1.—Lumber conditions in east- 
‘rn Tennessee and southwestern Virginia continue en- 

uuraging. Present prices are good, but dealers and 
manufacturers expect a slight advance of prices within 
the next few weeks and many are holding their stock. 

. slight raise in the price and demand of poplar is per- 
ceptible, and present conditions point to its early rise 
' its former prestige. Oak is still in great demand 
vith high prices, but a number of mills will resume 
operation within the next few weeks and begin cutting 
prineipally oak. 

Joe P. Davis and O. F. Hughes began cutting on a 
large block of oak timber at Midway, Greene county, 
Tonn., this week. Two trees were cut which make a 
total of 10,067 feet of merchantable stock. Price & 
Heald, the Baltimore hardwood exporters, have con- 
tricted for the entire output of this mill for export and 
it will be taken up under the direction of Fred W. 
Hughes, local manager for the company. 

M. N. Offett, of the Tug River Lumber Company, has 
reiurned from Nashville, where he attended the hard- 
wood convention, which convened there last week. He 
was accompanied by Mrs. Offett. 

Joseph Dougherty, a lumberman of Ashe _ county, 
North Carolina, was buying lumber in this section last 
Week, 

G. A. Farber, a member of the firm of Price & 
Heald, of Baltimore, was in Bristol on business last 
week, 

Paul W. Fleck, of the Paul W. Fleck Lumber Com- 
pany, has returned from Philadelphia and other eastern 
cities, where he went in the interest of his business. 
__l. L, Sullivan has been succeeded as manager of the 
Tennessee Lumber & Manufacturing Company’s opera- 
tions at Sutherland, Tenn., by Howard Waters, of 
Pottsville, Pa. The company now has on the sticks at 
Sutherland about 12,000,000 feet of stock and is cutting 
about 100,000 feet of stock daily. 

F. K. Wilson, of the Wilson Lumber Company, Milts, 


Va., was in Bristol last week on business. Mr. Wilson 
stated that his company was cutting a block of timber 
near Jasper, Va., on the Virginia & Southwestern Rail- 
way, of about 2,000,000 feet, consisting chiefly of oak, 
poplar and white pine. 

Porter & Moody are preparing to erect a mill at 
Childress, Sullivan county, Tenn., where they will cut a 
large block of fine timber. 

O. H. Viall, the Mountain City, Tenn., lumberman, 
was in Bristol on business last week. 

J. M. McRea, president of the Laurel Ford Lumber 
Company, of Horton’s Summit, Va., was in Bristol on 
business last week. Mr. McRae’s company recently sold 
almost its entire Scott county, Virginia, holdings to the 
newly organized firm of Boice, Offett & Burns, and it is 
understood the company is preparing to purchase addi- 
tional timber lands and resume active operation soon. 

William §. Whiting, of Vaughtsville and Elizabeth- 
ton, Tenn., was in Bristol last week. Mr. Whiting’s 
mills at Fish Springs, Carter county, Tenn., are now 
in active operation, and he reports conditions good. 

The Southern Mineral & Timber Company has been 
organized at Bristol, Va., and will apply for a charter 
of incorporation. The capital stock of the company 
will be $25,000 to start with, which will be augmented 
within a few months. Dr. J. A Dickey of Bristol, Tenn., 
is president, J. Cloyd Byars vice president and W, W. 
Bourne, secretary and treasurer. The directors, in ad- 
dition to the officers enumerated above, are J. P. Robin- 
son, D. A. Rickie and R, G. Bourne. The company will 
deal in timber lands, operate lumber mills and develop 
mineral lands, 

The James Strong Lumber Company is becoming in- 
volved in a series of litigation with several wood con- 
tractors in Carter county, Tennessee, on matters touch- 
ing contracts with the company for cutting and trans- 
porting pulp wood, extract wood and tari bark. Several 
parties have and will enter suit against the company on 
alleged breach of contract, occasioned by the company 
ceasing operation some months ago. 





IN EASTERN TENNESSEE. 


KNOXVILLE, TENN., Jan. 31.—George W. Ousley and 
William S. Feagin, two men who are engaged in de- 
veloping timber tracts of Washington and Hawkins 
counties, were in Knoxville last week. Mr. Ousley en- 
tered a scheme for developing several hundred acres of 
forest lands, being backed by a wealthy company at 
Chattanooga. His plans have materialized and that 
part of east Tennessee is yielding logs for the successful 
operation of one of the largest plants in the south. Mr. 
Feagin contemplates the delivery of many log rafts to 
Knoxville this winter. 

T. H. Rodeheaver has arranged for putting in a large 
plant to manufacture handles, spokes and rims at Jellico, 
Campbell county. The output of this plant will be 
strictly from hickory wood. 

The Crown Lumber & Manufacturing Company, of 
Knoxville, has gotten under operation. The capital 
stock is $10,000. E. B. and R. M. Henry, A. R. and 
R. F, MeMurray are in charge of the enterprise. 

C. E. Brooks, who has been engaged in the lumber 
business in Cincinnati for some time, has taken a posi- 
tion as traveling representative for the Logan-Maphet 
Lumber Company, of Knoxville. 

It is understood that a big timber deal is about to 
be consummated in Wise county, Va., by which the 
finest of boundary timber in that county will pass to 
eastern lumbermen, who will establish mills to manu- 
facture the timber into lumber. The agents in the deal 
are Baker & Powell, of Huntington, W. Va. The amount 
involved is $225,000. 

The Lebanon Planing Mill & Lumber Company, Leb- 
anon, Wilson county, has been incorporated with a capital 
stock of $3,000 by I. W. Buchanan, A. W. Hooker, 
J. M. Fakes, Lee Kirkpatrick and C. D. Fakes. 

The Davidson-Benedict Lumber Company, of Mont- 
erey has begun work again at its mountain mills after 
having been closed down there for a few weeks. 





QUEEN CITY TRADE FEATURES. 

CINCINNATI, OHIO, Jan. 31.—The extremely cold 
weather and the snows of the week have rather knocked 
out local business. No one is kicking, however, as the 
lull is only temporary and the month has been a top- 
notcher for January. Spring business is opening up 
already and lumbermen think they will have all they 
can do within a short time. The low river and fhe 
presence of large quantities of ice are having a bad 
effect upon the gum and cottonwood men, as their river 
shipments are still tied up along the Mississippi and 
the lower Ohio with not much prospect of getting out 
for several weeks. Consequently all lumbermen are 
anxiously awaiting the time when work will begin on 
the government dams in the Ohio river, which will in- 
sure a 9-foot stage of water at all seasons. It will mean 
the saving of immense sums of money to local lumber- 
men. 

President Kipp, of the Lumbermen’s Club, reports 
business in excellent condition. ‘‘Hardwoods are not 
lying around loose,’’ said Mr. Kipp, ‘‘and oak, espe- 
cially 6-4, is very scarce.’’ 

Harry R. Brown has just returned from an extended 
trip throughout the south, where he has been buying 
yellow pine. Mr. Brown says good stocks are scarce 
and that all the millmen are busy. 

George P. Ohara, of Cairo, Ill, has been visiting 
friends in this city during the week. 

Will Stone, of the T. B. Stone Lumber Company, will 
leave on Sunday for Florida on a combined business and 
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Don’t Bluff 


unless you 
can make good 


for you will gain nothing by telling 
a customer your stock is all right 
if itisn’t. We follow tnat princi- 
ple—hence want you to try our 


HEMLOC 


We can furnish special bills promptly at 
prices that are just. Annual capacity, 
SEVENTY-FIVE MILLION FEET. 


Lackawanna Lumber Co. 


SCRANTON, PA. 
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HEMLOCK, 
Nash HARDWOOD, 
Lumber LATH. 

SHINGLES. 


On Wisconsin Central Ry. 
near Glidden. 











SHANAGOLDEN, WIS. 


MIXED CARS 
White Pine and Hemlock Lumber 


LATH, SHINGLES, POSTS. 


SAWYER-GOODMAN COMPANY 
Marinette, Wisconsin. 


NO, 1 QUARTER SAWED 


Hemlock Shingles 


16-INCH AND 18-INCH. 


GEO. H. MELL, 


Kane, Pa. 

















We Sell Mixed Cars 


HEMLOCK, WHITE PINE AND 
BASSWOOD SIDING, CEILING, 





etc., and are making prices that you can’t | 
afford to overlook. Let us quote you. | 


C. F, Stout Lumber Co. wisconsix 
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Better Order Now! 


The following Dry Stock is ready for 
immediate shipment : 


150,000 f 16-4 Select and Better 
100,000 * Select and Better 
200,000 ** H and Better 
75,000 ‘** &£ Select and Better 
150,000 ** Y Shop 
100,000 Shop 
120,000 Shop 
100,000 Shop 
100,000 Shop 
100,000 y Shop 
100,000 . 6-4 and 8-4....No. 3 Shop 
50.000 . C and Better, 6 and 8 ft. 
100,000 . Shop Boards 

70,000 . Select and Better Boards 


Johnson Lumber Co, 


Office, Room 18 Loan & Trust Building, 
MILWAUKEE, WIS. 


Long Distance 'Phone, 
Main 355. 


Telecode Used. 























Bradley-Watkins Company, 


729 Lumber Exchange, MINNEAPOLIS, MINN. 


POSTS AND 
SHINGLES. 
CEDAR YARDs at Cardigan Jct., Minn.: Spalding, Mich.; 


Sault Ste. Marie, Mich. SHINGLE MILLS at Spalding, Mich.; 
Rex, Mich.; Sault Ste. Marie, Mich. 























Manufacturer and 


IRA CARLE Car Shipper of 
Shingles (Pine and Cedar) 
Cedar Posts, Poles, Piling. 


Lath and dry Hemlock Strips. 


We carry a well assorted stock of rough and dressed lumber 
of all kinds, enabling us to make prompt shipments: 


INGALLS, MICHIGAN. 
































POSTS and 
SHINGLES 


WHITE GEDAR 


We have every facility for prompt shipments 
and the prices we are making, we believe will 
interest you. Can't we quote you ? 


The White Marble Lime Co. 


MANISTIQUE, MICHIGAN. 


























American Lumber Co. 


OF WISCONSIN. 
A. W. HAINES, Manager Chicago Office, 


315 Dearborn Street, - CHICAGO. 


SPECIAL—Ask for prices: 


700,000 Strictly No 1 Hemlock 4 foot Lath. 

300,000 Strictly No. 2 Hemlock 4 foot Lath. 
| 900,000 Straight No. 1 Tamarack 4 foot Lath. 
| 5,000 5 inch 7 foot White Cedar Posts. 


Direct shipments. Lowest market price. Write us. 
White Cedar POSTS and POLES a specialty, large or small. 
White Pine and Hemlock Lumber,Lath and Shingles | 








| direct from the north. We use Telecode. 

















CEDAR 


POSTS, POLES, 
PILING & TIES. 


LATH AND SHINGLES 


IN STRAIGHT OR 
MIXED CARS. 
OUR SHIPPING FACILITIES are excellent in every 


respect, as we have yards at Duluth, Minn.. and throughout 
the northwest, and our stock is first class with prices right. 


WRITE UB. 
Wholesalers and 


DULUTH LOG CO., sins 


213-214 Palladio Bldg., DULUTH, MINN. 


























pleasure trip, to be gone several weeks. ; 

S. H. Ellsworth, of the Lumbermen’s Insurance Com- 
pany, has been calling on his clients for a few days. 

The Lumbermen’s Club will hold its regular monthly 
meeting and banquet at the Stag cafe next Monday 
night. The receivers’ and shippers’ fight against the 
railroads will be discussed. 

H. G. Jacoby, of Hamilton, stopped off here for a 
few days this week enroute home from the National 
association meeting at Nashville. 





THE CUMBERLAND RIVER DISTRICT. 


NASHVILLE, TENN., Jan. 30.—‘‘In the counties of 
upper eastern Tennessee the timber resources are be- 
ing developed on an extensive scale,’’ said an east 
Tennessean the other day. ‘‘During the week sev- 
eral fleets of log rafts were floated down Holston river 
and run to the market at Chattanooga. Only a low 
tide prevailed last week, but it was possible to run 
some of the lighter logs.’’ It is sometimes remarked 
that the forests of east Tennessee are almost ex- 
hausted, yet thousands of logs annually are floated 
down the rivers to market. Modern methods of log- 
ging are resulting in the development of hundreds of 
acres of timbered land in the mountain sections sev- 
eral miles from the rivers. The rivers are the only 
means of cheap transportation. Through the branches 
and creeks thousands of logs are driven and at the 
points where the small streams empty into the rivers 
men are employed to construct log rafts containing 
50,000 to 100,000 feet of timber. 

‘*The indications are plentiful for a very prosper- 
ous lumber business for 1905,’’ say Love, Boyd & Co., 
of this city. ‘‘We have very little to grieve over and 
much to be thankful for in the outcome of our 1904 
business. Of course, we have had trouble—just 
enough to make the business interesting—and we are 
going into the new year with positive convictions 
that the country as a whole was never so prosperous 
as now, and that lumber conditions are especially 
good for the manufacturing producer.’’ 


THE RECORD. 


Alabama. 
Blocton—The Norris Lumber Company has 
ceeded by H. S. Smith. 
Elmore—W, A. Ziegler has been succeeded by the Ziegler 
Lumber Company, which has been incorporated with capital 


stock $20,000. 
Arkansas. 

Hot Springs—The Arkansas Lumber & Contractors’ Sup- 
ply Company has increased its capital stock from $25,000 
to $75,000. The directors are H. R. Vaughan, Herbert D. 
Stitt, S. HW. Stitt, P. J. Gantt and Charles D. Greaves, 

California. 

Eureka—The Bayside Mill & Lumber Company is reported 
selling out. 

Los Angeles—Articles of incorporation have been filed by 
the Consolidated Lumber Company, giving capital stock as 
$1,000,000. The directors are P. R. Wilson, J. D. Foster, C. 
Monroe, R. S. Wilson, W. A. Barker, W. II. Holliday, W. 
W. Butler, R. S. Page and E. B. Landt. all of Los Angeles. 

Los Angeles—The John A. Smith Coéperative Floor Com- 
pany has been granted a charter with an authorized 
eapital stock of $25,000. Articles of incorporation have 
been filed by the Algonia Lumber Company, giving capital 
stock as $50,000, of which $500 has been subscribed. The 
directors | are E. J. Louis, C. L. Chandler, S. L. Baker, 
R. E. Williams and W. J. Williams.——The Colorado River 
Lumber Company has been incorporated with capital stock 
$50,000 by Robert McFadden, A. J. McFadden, L. W. 
Blinn, A. J. Waters and I. L. Blinn—The Southwestern 
Lumber Company has sold out_its interests in this clty 
to the Nofziger Bros. Lumber Company. 

San Francisco—William Metcalf has filed a voluntary 
amie in bankruptcy, estimating his liabilities at $30,- 








been suc- 
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_ Connecticut. 
Winsted—It is reported that the Bronson Bros. Lumber 
& Coal Company will sell out at this point on April 1. 


Delaware. 
Thompson—John T. Johnson has filed a petition in bank- 


ruptcy. 
District of Columbia. 

Washington—The United Timber Company has been in- 
corporated with capital stock $5,000,000. The incorporators 
are Armat Stoddard, D. K. Elliott and M. E. Palmer.—— 
Articles of incorporation have Leen filed by the Southern 
Lumber Company, giving capital stock as $5.000.000. The 
incorporators are M. FE. Palmer, Armat Stoddard and 

K. Elliott—The Brunswick Lumber Company has filed 
an application for a charter with capital stock '$3,000.000. 
The petitioners are Armat Stoddard, D, K. Elliott and M. E. 


Palmer. 
Idaho. 


Granite—The Spokane-Eastern Lumber Company has sold 
out to Phelps & Wadsworth, of Spokane, Wash. 

Lewiston—It is reported that the Valley Lumber Com- 
pany will increase its capital stock from $50.000 to $250,- 
000. The officers are C. F. Allen, president: F. X. Prugger, 
vice president; S. D. Hollister, secretary, and A. M. Allen, 


treasurer, 
Illinois. 


Chicago—Hayden & Lombard have removed to room 511, 
Railway Exchange building. George W. Stoneman, A. A. 
Worsley and N. H. Hanchett have incorporated the Stone- 
man & Zearing Lumber Company with an authorized capi- 
tal stock of $100,000. The Conklin Lumber Company 
has filed a notice that its capital stock has been increased 
from $50,000 to $70,000. Articles of incorporation have 
been filed by the North Side Sash & Door Company, giving 
capital stock as $6,000. The incorporators are S. M. 
a ee . — ee E. Smith. 

‘Yowden—J. . Fritts & Co. have been succeed 
— eet ee 
anville—The Mater mill at this place has been“ 
to G. W. Watson. . deena 

Niles Center—A charter has been granted to the Niles 
Center Lumber Company with capital stock $2.500. The 
incorporators are T. J. C. Schroeder, N. E. Olsen and 

C. .A. Peterson, 

Rockford—The capital stock of the Rockford Screen 
Company has been increased from $5,000 to $10.000. 

Rock Island—The Rock Island Stair Works has increased 
its capital stock from $4,000 to $16,000. 


Indiana. . 
New Albany—Roberts & Conner Company has been in- 














corporated with capital stock $55,000 to conduct a veneering 
business. The incorporators are John Roberts, John 
Roberts and James W. Conner. 

South Bend—D. A. Snyder is 
selling his lumber interests here. 

Williamsport—John Harvey has sold out. 

Iowa. 

Clinton—The Curtis Sash & Door Company has increased 
its capital stock to $150,000.—The Lamb Hardwood Com- 
pany has recently been organized with capital stock $650,- 
000 to develop timber lands in Mississippi. ‘The officers 
are Lafayette Lamb, Clinton, president; G. E. Lamb, Clin- 
ton, vice president, and C. R. Lamb, Minneapolis, secretary 
and treasurer. ‘The main offices of the new concern will 
be at Memphis, Tenn.——The capital stock of the ‘Trinity 
County Lumber Company has been increased from $300,000 


to $600,000. 
Kentucky. 
Barren—A charter has been issued to the Lewis Planing 
Mill Company with capital sTock $12,500. 


reported contemplating 


Louisville—Louis Keller & Son have filed articles of in- 


giving capital stock as $8,000. (The _incorpo- 


corporation i 
John Keller, Charles S. Keller 


rators are Louis Keller, 
and Fred Keller. 

Yale—The Yale Lumber Company is reported to have sold 
its entire plant and timber holdings to the Licking River 
Lumber Company, of Farmers. 

Louisiana. 

Leesville—The Powell Bros. & Sanders Company, Limited, 
has been incorporated with capital stock $100,000, of which 
$90,000 has already been paid in. 


Massachusetts. 


Springfield—F'ved S. Morse, wholesale lumber dealer in 
this citv. has incorporated his business under the name of 
the Fred S. Morse Lumber Company. ‘The business will be 
continued as formerly, under the same management and 
representatives. Se 

Michigan. 

Bay City—The W. C. Stirling Son Company has_ been 
incorporated with an authorized capital stock of $100,000. 

Detroit—F. J. Robinson, formerly connected with Mrancis 
Reidler, of Chicago, as a traveling salesman, and F. W. 
Duttweiler, of Ohio, will conduct a general lumber business 
here under the firm name of Robinson & Duttweiler. 

Grand Rapids—Stiles Bros. have incorporated under the 
style of the Stiles Bros. Company. 

Nadeau—The Arthur Gourley Company, of Chicago, has 
recently commenced business at this place. 

Petoskey——-The Cook-Curtis-Miller, Lumber Company has 
filed articles of incorporation, giving capital stock as 
$125.000. The officers are B. H. Cook, president: W. 1. 
Curtis, vice president; H. W. Curtis, treasurer, and C. —. 
Miller. secretary. f _ 

Saginaw—The Michigan Hemlock Company, capital $50.- 
000, with $12,000 paid in, has been granted a charter. The 
incorporators are W. lL. Martin, M. D. Olds, Cheboygan : 


R. J. Clark. Sault Ste. Marie: KE. T. and N. H. Loud, Au 
Sable: Fred A. Kimball and F. Ll. Richardson, Alpena, and 
R. H. Jenks, Cleveland, Ohio. 


Ypsilanti—Henry R. Scovill, William. H. Scovill and 
Laura FE. Seovill have incorporated the H. R. Scovill Com- 
pany with an authorized capital stock of $20,000. 

Minnesota. 

Lanesboro—Newhouse, Storlie & Ellefson have been suc- 
ceeded by Newhouse & Ellefson. 

Minneapolis—The Iowa & Minnesota Lumber Company 
has increased its capital stock to $300,000 and changed 
its stvle to the Bruce-Kdgerton Lumber Company.——The 
capital stock of the Mutual Lumber Company has been in- 
creased from $100,000 to $150,000. 

Mississippi. 

Gulfport—The Gulfport Sash, Door & Blind Company 
has increased its capital stock to $100.000. 

Jackson—The plant of the Necomer Lumber Company has 
been sold under bankruptcy proceedings to the National 
Lumber Company, which has recently been granted a charter 
with capital stock $75.000. The _incorporators are A. FE. 
Morton, D. J. Batchelder and B. Montgomery. 

Pachuta—Rogers & Hicks have been succeeded by J. H. 
Rogers & Son. 

Yazoo City—Hicks Bros.. of Minot. are reported to have 
purchased the saw mill of the Rudd Lumber Company at 
this point. 

Missouri. 

Arbela—The report that Thomas Boltz had purchased the 
lumber yard of A. J. Robinson was in error. It should have 
been that Mr. Boltz had bought the stock of general mer- 
chandise, but Mr. Robinson will continue to run his yard as 
heretofore. 

Carthage—The Regan Lumber Company has been suc- 
ceeded by the Calhoon-Putnam Lumber Company. e 

Gorin—-McCandless & Young have been succeeded by S. N. 
Young. 

Joplin—The Walsh-Thompson Lumber Company has filed 
articles of imecorporation giving capital stock as $15,000. 
The incorporators are R. C. Walsh, G. Thompson and J. W. 
Burns. as 

Kansas City—H. C. Henson, J. H. Leidigh and_S. S. 
Leidigh have incorporated the Leidigh & Hensen Lumber 
Company with capital stock $40,000. 

St. Joseph—The H. N. Byrne Lumber Company has been 
incorporated with capital stock $9,000 by C. F. Strop, 
H. N. Byrne and K. G. Porter. 

Montana. 

Bridger—Articles of incorporation have been filed by the 
Baldwin Lumber Company. giving capital stock as $30,000. 
The incorporators are State Senator S._H. Glidden, Henry 
Doerr, Minneapolis, and C. J. Baldwin, Bridger. 


New York. 


Herkimer—A charter has been issued to the Horrocks & 
Metzler Company with capital stock $40,000. The incor- 
porators are William Horrocks, John Metzler, W. H. Hor- 
rocks and B. M. Metzler. : 

New York City—T. G. Patterson is dead.—M. A. Inglis, 
G. M. Hessler and H. M. Greene have incorporated the 
Pan-American Coal & Lumber Company with capital stoc't 
$50,000. Charles M. Beam, of this city, and M. S 
Rosenber, Jersey City, have been appointed receivers to 
handle the affairs of the American Parquetry Company. The 
liabilities are $35,885 and assets $25,700. a cae 

Portville—William B. Mersereau and William ©, W heeler, 
of Portville, and George H. Orr, Manistique, Mich., have 
incorporated the Manistique Lumber Company with an 
authorized capital stock of $100,000 


North Carolina. 


Cromartie—The National Pine Products 
been incorporated with capital stock $10,000. 
porators are John T. Denny, D. H. Brown, C. H. 
George N. Denny and Thomas J. Peterson. 


Ohio. 


Belle Center—M. L. Mains & Co. are selling out to the 
Belle Center Lumber Company. 

Burgoon—David Martin is dead. 

Cincinnati—E, Gonkling has been succeeded by the 
RB. A. Gonkling Box Company, which has been incorporated 
with capital stock $50,000. ; 

Cleveland—aArticles of, incorporation have been filed by the 
Dickson & Notting Company, giving capital stock as $10.- 
000. The incorporators are C. R. Notting, J. H. Dickson, 
William Rothenberg, L. B. Spanner and W. H. Mason. 

Jenera—John Steinman has withdrawn from the firm of 
Steinman Bros. 

— McDonald is putting In a retail yard 
here, 
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Mansfield—The Robert Hickson Lumber Company, of 
Upper Sandusky, will establish a yard at this place. 

Minerva—Elmer Starkey has been succeeded by Starkey 
& Tombaugh. 

Sugar Creek—P. J. Miller & Co. have been succeeded 
by G. L. Smith. , 
“Steubenville—The Union Lumber Company has increased 
its capital stock from $20,000 to $50,000. ‘ 

Toledo—Arnsman & Bremer have recently embarked in the 
retail lumber business in this city. 

Youngstown—I'red Hoffman is dead. 

Oklahoma Territory. 
3ramman—Dunean Bros. have moved to Pawhuska. 
Norman—aA charter has been issued to the Barker Lum- 

ber Comuany with capital stock $10,000. ‘The officers are 
Walter S. Morrow, Golden City, Mo., president; James N. 
surns, Golden City, Mo., vice president, and Bland C. 
sarker, Norman, secretary and treasurer, 

Oregon. 

Eugene—The Wynne Lumber Company has been incor- 
porated by H. F. and S. E. Wynne and W. A. Holgate with 
$10,000 capital stock, . eer é 

Heppner—C. C. Patterson is disposing of his lumber in- 
terests here to A. M. Slocum. 

Ontario—The L. Adams Lumber Company has filed an 
application for a charter, giving capital stock as $20 Us 
The incorporators are L. Adams, EK. . Clark and M. FE. 
Thayer.—- charter has been granted to the Emison 
Lumber Company with capital stock $15,000. The incor- 
porators are S$. N. Emison, E. A. Emison and Charles 
Winters. 

Portland—C. E. Morton, W. J. Makeline and George J. 
Cameron have incorporated the Albina Lumber Company.——— 
Articles of incorporation have been filed by the Great West- 
ern Lumber & Mining Company, giving capital stock as 
$250,000, The incorporators are George W. Richy, J. N. 
Ashbury, Frank Gray, J. E. Ogden, C. M. Richardson and 
others, 4 

Pennsylvania. 

Rutler—The Builders’ Supply Company is reported to 
have filed a petition in bankruptcy. 

Huntington—Juniata Planing Mill Company is closing out 
to Frank Fritchy. 

Pittsburg—W. D. Brown has withdrawn from the Fur- 
nace River Saw Mill & Lumber Company. 

South Dakota. 

Keystone—A. C. Boland is reported selling out to the 

Keystone Trading Company. , 
Tennessee. 

Chattanooga—The plant of Keyser Manufacturing Com- 
pany has been sold to the Georgia Trust Company. 

Columbia—The Vaughn Manufacturing & Mercantile Com- 
pany has been reorganized under the name of the Vaughn 
Manufacturing Company with capital stock $50,000, 

Nashville—The Lebanon Vianing Mill & Lumber Company 
has been incorporated with capital stock $3,000 by IL. W. 
suchanan, A. W. Hooker, J. M. Fakes, Lee Kirkpatrick 


and (. D._ Fakes- A charter has been granted to the 
Goldstock Dimension Company with capital stock $25,0u». 
Texas. 


Dallas—J. B. Wilson, J. Cannon and E. W. Armentrout 
have filed articles of incorporation under the style of the 
Wilson Company with capital stock $50,000. 

Fort Worth—The Cowley-Boykin Lumber Company is re- 
ported dissolved. 

Huffins—J. C. Sheppard & Sons are selling their mill to 
J. B. Rogers. 

Houston—L. B. Menefee & Co. have changed their name 
to the Menefee Lumber Company. 

Itasca—It is reported that J. V. Wood & Bro., of Mill- 
ford, will succeed to the business of George W. Birchfield 
& Co. 

Roganville—W. W. Willson, of Houston, and II. D. Apple- 
gate are reported to have bought out the W. E. Trotti Lum- 
ber Compary for $34,000. 

toseburg—McCormick & Hubbard have changed style to 
John C. Hubbard. : 

San Antonio—Involuntary petition in bankruptcy proceed- 
ings have been filed against the Brady-Stein Lumber Com- 


pany. ' 
Washington. 

Chehalis—T. C. Rush has sold his interests in the Che- 
halis Fir Door Company. 

Connel—The Veness Lumber Company is buying out 
(juinlin & Meyer. 

Everett—A charter has been issued to the Servis & 
Hillis Lumber Company with capital stock $6,500. 

Newport—The Spirit Valley Lumber Company has been 
neorporated with capital stock $60,000. The incorporators 
ire W. A. Starbird. E. C, Hill and W. A. Barnum. 

North Yakima—D. L. Stone & Son have changed their 
tyle to Stone & Stone. 


West Virginia. 


Salem—Kemper & Lowther have sold out at this point. 


Wisconsin. 

Eau Claire—The capital stock of the Barber Lumber Com- 
pany has recently been increased from $600,000 to $1,000,- 
O00, 

_ Merrill—The John O'Day Timber Company has increased 
its capital stock from $60,000 to $175,000. 

Milwaukee—The Menominee River Lumber Company has 
reduced its capital to $240,000. 





NEW MILLS. 





Colorado. 
Pueblo—The Bessemer Planing Mill Company is erecting 
a new mill in this city. 
Maine. 
Buckfield—N. FE. Morrell is building a saw mill near Black 


Mountain, 
North Carolina. 
James City—It is reported that the Newbern Lumber 
“ompany, of Newbern, will expend about $40,000 in .the 
construction of a double circular saw mill at this place. 


’ Texas, 
. Edge—James Wilson, jr., will establish a saw mill about 
; be miles from this point with a daily capacity of 15,000 
eet. 
_ Odelia—The Interstate Lumber Company is building a 
Saw mill here which when completed will have a daily 
capacity of from 50,000 to 60,000 feet. 

: Washington. 

Cathlamet—Estay & Brant will erect a saw will near 
tere with a daily capacity of 50,000 feet. 
ee Olympia—The Westside Mill Company has increased the 
apacity of its plant from 100,000 to 125,000 feet. 





‘The Edward Hines Lumber Company, of this city, 
will put in 200,000,000 feet of logs in the northern pine 
forests this winter. The company’s principal scene of 
Sperations is in Bayfield, Douglas, Washburn and 
Sawyer counties in northern Wisconsin, where it has 
Sixteen camps running and 2,000 men employed, cut- 
ting at the rate of 1,700,000 feet a day. The com- 
pany will in addition cut 50,000,000 feet next summer 
on the narrow gage road in the Washburn district. 


TROUBLE AND LITIGATION. 


Final Judgment for the Plaintiff. 


MILWAUKER, Wis., Feb. 1.—A judgment of the circuit 
court of Marquette county, Michigan, in favor of the South 
Arm Lumber Company, of Marquette and Milwaukee, against 
Silverthorn & Co., of Rhinelander, Wis., and Tonawanda, 
N. Y., has recently been affirmed by the supreme court of 
Michigan. ‘The suit grew out of discrepancies in the 
measuring of lumber which was cut by contract for Silver- 
thorn & Co. by the South Arm Lumber Company at its 
mill in Marquette and the decision is of interest to lumber- 
men in general. 

The contract called for the cutting of a certain number 
of logs at a specified price a thousand feet. ‘There was 
nothing in the contract as to who should determine how 
many thousand feet there were. The Silverthorn concern 
put a man to measure the lumber at each shipment and 
as each cargo left the docks he rendered a certificate show- 
ing the amount of lumber shipped. The South Arm company 
became dissatisfied with the figures as shown by the cer- 
tificates, believing that the lumber should run more to the 
pile than the certificates showed, and which amounted in 
the average to about 12,000 feet to the pile. This plan of 
measuring lumber continued until there remained but ten 
more piles awaiting shipment, when the South Arm company 
put on an inspector from Menominee to go over the measure- 
ments with the inspector from Silverthorn & Co. The two 
men practically agreed and made about 13,700 feet to the 
pile instead of 12,000. The evidence showed that all the 
piles were about the same for the entire season’s cut, and 
which would aggregate a discrepancy of something over 
600,000 feet of lumber. The South Arm Lumber Company 
sued Silverthorn & Co. for the difference between the cer- 
tificates of the latter company and the estimates of the 
former and obtained judgment in the circuit court of 
Marquette county for $1,716 and costs. Silverthorn & Co. 
carried the case to the supreme court, which recently ren- 
dered its decision, affirming the decision of the circuit court ; 
since which the judgment has been paid and the suit 
finally closed. 

The case is of particular interest, not so much because 
of the amount involved but as showing that even in con- 
tracts for cutting lumber as well as in the larger contracts 
involving the purchase of lumber every provision should be 
made for a careful measuring of the product handled. In 
this case the South Arm Lumber Company was enabled, 
by giving the matter of the contract special attention, to 
obtain full compensation for the service rendered. 








Praying for Involuntary Bankruptcy. 


MEMPHIS, TENN., Jan. 31.—S. F. Darr, alleging that he 
holds an unpaid claim of $1,485 against the East End 
Lumber Company, has filed an involuntary petition in bank- 
ruptcy against that concern. ‘The defendants in the case 
are J. J. Quinn, R. E. Quinn and W. C. Thompson, and the 
action of the complainant is based on an alleged act of 
bankruptcy on the part of the defendants in paying a large 
sum of money to another man who was thus placed in the 
position of a preferred creditor. It is further set forth 
that the debt was incurred about six months prior to the 
filing of the petition through the sale of a large amount 
of lumber on which no payment has been made. The 
hearing of the case has been set for February 10. No 
other creditors are named, but it is intimated that others 
will appear before the hearing shall take place. 








A Vermont Complication. 


30STON, MASS., Jan. 31.—John Tudor, of Stanton, Vt., 
has brought suit against the W. W. Peck Lumber Company 
for $50,000 and has attached the real estate, plant etc., also 
property involved in the Fremont H. Wright-Peck timber 
land deal of last week. ‘The object of the suit is to recover 
money claimed to have been advanced to Fremont H. Wright 
by Tudor Bros. and for damages caused by failure of the 
company to deliver logs to the Tudors. This action will 
probably interfere seriously with the working out of the 
plans for utilizing the 9,0U0 acres of spruce itands and the 
large adjacent timber interests in the towns of Stratton and 
Somerset, Vt., recently conveyed to Fremont H. Wright, 
who is best known to the trade as the president of the 
Battenkill Lumber Company. 





Green Mountain State Embarrassments. 
30STON, MASS., Jan. 31.—Fred S. Burbee, manufacturer 
of FRennington, Vt., has filed a petition in bankruptcy, with 
liabilities $11,448.80 and assets $8,667.38, of which $663 
is claimed exempt. 

H. J. Rublee, of Montgomery. Vt., lumber manufacturer 
and proprietor of a bobbin and box factory, filed a petition 
in bankruptcy recently, showing liabilities of $12,820 and 
assets $14,145, of which $680 is claimed as exempt. 

ee 


Creditors in Charge. 

BALTIMORE, Mp., Jan. 31.—J. H. McDaniel & Co., who 
have been conducting the planing mill formerly operated by 
J. H. Thiemeyr & Co. on South Caroline street, called a 
meeting of their creditors for last Friday to discuss the 
embarrassments of the firm, which have taken a rather 
pronounced turn. The situation wag discussed in detail and 
it was proposed that the creditors appoint a committee to 
take charge of the firm's affairs and liquidate. This propo- 
sition is yet to be accepted by four or five of the creditors 
and unless they shall do so the firm may be forced into a 
receivership. The committee named includes George H. 
Kuhst, James R. Myers and L. H. Gwaltney. It is not 
thought that the liabilities of McDaniel & Co. are large. 





Receivership for Parquetry Makers. 

New York, Jan. 27.—Judge Scott, of the supreme court, 
has appointed Charles -M. Beam, of this city, and M. T. 
Rosenburg, of Jersey City, ancillary receivers for the prop- 
erty in this state of the American Parquetry Company, man- 
ufacturer of parquet flooring at 540 West Fifty-eighth 
street, on the application of Theodore B. Nesbitt, secretary 
of the company, who is a stockholder holding 2,328 shares 
of stock and a creditor for $3,372 on notes and $1,585 for 
salary. The same receivers were appointed in New Jersey 
on January 17. Liabilities are scheduled at $35,835 and 
assets $25,709, of which $12,000 is in lumber. All the 
assets are in this state. C. M. Aborn, the treasurer, is a 
creditor for $14,000 money loaned the company and $2,097 
for salary. The company was incorporated on March 16, 
1899, with a capital stock of $100,000. 


HY MENEAL. 


eee 
Bicknell—Kellough. 


Boston, MASS., Jan. 31.—Roscoe G. Bicknell, of the J. 
F. Bicknell Lumber Company, Worcester, Mass., and Miss 
Harriet Kellough were united in marriage last week at the 
residence of the bride’s father, State Senator Kellough, of 
East Boston. The Rev. Mr. Sprague, of the East Boston 
Universalist church, performed the ceremony. A number 
of people prominent in the social life of East Boston and 
vicinity were present. Edward Frederick Saunders, of the 
Blanchard Lumber Company, officiated as best man. Mr. 
Bicknell is one of the most popular of the younger retail 
lumber dealers of the state. 











War PHILADELPHIA “au 


LUMBER 


Yellow Pine, 
N. C. Pine, 
Va. Sap Pine, 
White Pine, 
Hemlock, 
Cypress. 


WILLIAM R. GARDY, 


339-4! Land Title Building, 





Wholesale Only. 


PHILADELPHIA. 





“weer” WHITE PINE 


Cypress, Hardwoods and Maple Flooring. 


I. D. MILLER & COMPANY 


WHOLESALE LUMBER 
1109 Real Estate Trust Bidg., PHILADELPHIA, PA. 











Jos. P. Dunwoody & Co, 
Jos. P. DUNWOODY WHOLESALE LUMBER 


8. Y. WARNER 
White and Yellow Pine, Spruce, Hemlock 
and Hardwoods. 


1016 Witherspoon Bidg., PHILADELPHIA. 


Soble Brothers 
wHo.tesace HARDWOODS 








JOHN J. SOBLE 
HARRY I. SOBLE 














Sole Selling Agents, 722 Land Title Bidg., 
Long Pole Lumber Company. PHILADELPHIA. 
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Lumbermen Want the Best, 














Hotel Walton, 


| PHILADELPHIA, 


is a palatial, fire-proof structure and has long been 
recognized as the home of Lumbermen 
visiting the Quaker City. 


Situated on South Broad Street inthe midst of Phila- 
| deiphia’s commercial palaees, less than 300 feet from the 
| Bellevue-Stratford, where the meetings of the National 
| Wholesale Lumber Dealers Association will be held on 
Thursday and Friday, March 2d and 3d, 1905. 

Your patronage solicited. Rates for this occasion as 
follows: 


Single Rooms, without bath, $1.50 and up. 
: pn with ps Re 

















} 
| Double ‘' without “* 2.00 “* 
oe oe with oe 4.00 e 
Reservations made at once will insure the best in the 
house, and will be promptly acknowledged. 
GEO. W. SWETT, Manager. | 
oe =I 
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sent free upon request to any address 
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PITTSBURC. 








C/Balbcodk 


€ Compapy” 
_Letbours Pa. 
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GEORGIA LONG LEAF 


® 3-In. Factory Flooring, 


We have a large amount of the above on 
hand and can make prompt sbibment. 


TELECODE USED. Prices on Request. 
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COTTONWOOD 


E have 500,000 feet of 

log run cottonwood 

en route to Cincinnati via 

boat. Will ship it on grades. 

Stock is wide,dry, soft, edged 

and butted. Send inquiries 
for quick shipment. 


The Nicola Bros. Co. 


PITTSBURG, PA. 
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ANNUAL SALES 
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D. L. Gillespie & Co. 


Manufacturers & Dealers in 


LUMBER 


RAILROAD TIES AND 
PLANING MILL WORK 














Offices, Bank of Commerce Bldg. 


50,000,000 FEET, 
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Pittsburg, Pa. 
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C. W. CALEY, Resident Mgr., 





Robert R. Sizer & Co. 


Everything in 


YELLOW PINE srcsseo. 
PITTSBURGH. 


FRICK BLDG. 























OAK and SPRUCE 
BILL. LUMBER. 














W. W. DEMPSEY, 


Manufacturer of 


JOHNSTOWN, PA. 


Lumber and 
Hardwood. 





























FOREIGN TRADE NEWS. 


LATEST LONDON ADVICES. 


(From our own correspondent.) 

LONDON, ENGLAND, Jan 5.—This letter will deal 
particularly with the trade of the past year and 
the outlook for 1905. It must be stated that the 
past twelve months have been anything but satis- 
factory for those engaged in the timber trade. This 
has chiefly been due to the fact that during recent 
years supplies of nearly all kinds of wood goods 
have been allowed to accumulate to an excessive 
degree while ample evidence was forthcoming that 
the general consumptivn in the country was decreas- 
ing. This condition of things continued throughout 
the greater part of the year, although things were 
rather brighter at the close. It is doubtful, how- 
ever, whether the better business of the last three 
months has made up for losses owing to high priced 
stuff having to be realized on on a falling market 
in the earlier part of the year. There is no doubt 
that the general trade of the country is improving 
and the outlook for 1905 is fairly satisfactory, as 
present stocks are lower than for some time past. 


The Import of 1904. 


The following figures show the import of wood 
goods into the United Kingdom during 1904 and its 
equivalent in dollars: 














SawN— Loads. Value. 
SN boc sce 6 areiets Gok Ree 1,963,536 $24,466,635 
Sweden Rein hye Gl 4 hia Sie bees eee 1,515,556 17,007,945 
OO Re re ean Seer 493,932 07,655 
SSG MORUEE: oso vuaanss eesraeene 580,701 9,639,020 
OO Pe ene mer rt 1,280,598 | '487,280 
RPORIED: COMMREMIESs c.5.6:05 0. 0.500eo-v000e 231,839 3.219.140 

DEAN. (.s'6 wins .a cores ate ene eine Nia eee 6,066,162 $77,528,125 

HEwNn— Loads. Value, 
RUIN ss. a Ara ce nce eee RRS 279,249 $ 3,824,095 
DL  o.cb yess 00 -ee abe bebh ae ae 33,647 298,560 
rr err 56,009 523,720 
EE nb sdcb tae ee Wane neces 126,514 1,904,700 
OT errr eer er ere cee 172,555 4,570,890 
Brition Best EmGles .....scccvecves 30,879 2,129,025 
PORE m6 co ora'e Nos sais nw hime uew 51,798 1,484,760 
SPEC P MUPTAONIOS: io ia eve 'as ois. were ee 24,710 1,136,790 

Bs ainsi o 6 Oe ove ee eee 2,332,577 12,425,565 

DOA. boc Gea en Gon eens 3,107,988 $27,797,615 

Loads. Value. 
PAT iis ests hoa Sp Ue nrerer eevee aioe ae: 132,178 $ 2,638,481 
ce | EE ete ern ee 103,770 4,463,640 
Other furniture woods ........0.6 197,937 5,762,500 

OONRRIND 9 isa vi So'nivn a tage in coca rain hs Shela 433,885 $12,864,620 
GIRO E TOUR 6 ccs edn sginmemaree 9, 607 985 $118,190,360 


These figures show a big drop from those for 1903 
which were 10,373,000 loads valued at $135,590,000. 
The diminution in deals, battens and boards is no 
less than 200,000 standards; in fact, the import of 
wood used for building purpeses is the lowest since 
1896, while as regards value it is the lowest since 
1898. The falling off during 1904 is chiefly due to 
shortage in the import from Sweden and Canada, 
which in both cases is less than the figures of the 
past seven or eight years. The output from the 
United States is also much below the average. The 
sawn figures, 580,000 loads, are lower than has been 
the case since 1899, when they fell to 537,000 loads. 
The import of hewn timber is not of so much import- 
ance and here the United States import is the lowest 
since 1901, when it was 163,000 loads. 


The London Dock Stocks. 


The stock of soft wood goods in the London docks 
December 31, 1904, and at the corresponding dato 
twelve months previous was: 


1904, pieces. 7 pieces. 
BRIG ORIB ) 6 isisicnisic wsteseies 1,774.228 2,155,830 
BANC PRETENSE o:6iviscyo ss oeees 3,583,431 » ae 187 
PUOUTTE ORENES: 6) 6:9:0.5:0 06 siecseia.s 4,443,931 5 200 
Tere) SR ee seer a 8,947,611 10:772.483 
Pine deals and battens....... 1,305,176 1,403.515 
Spruce deals and battens .... 1,137,848 1,396,256 
Pitch: pine Geal@ . 2.50 0s002% 60,032 62,4 
DONG Wii wisi se eo alee Geer 21,252,257 25,067,903 


The shortage in the stock of wood goods as com- 
pared with 1903 is a significant one and certainly is 
one of the most reassuring factors in the situation. 
The present dock stock is the lowest since 1899, which 
is due of course more to the shortage in the imports 
to London of 110,000 standards during the past year 
than to any special demand, which has been but a 
poor one. The shortage is general, but the chief de- 
crease is noticeable in Baltic floorings; but it must 
not be forgotten that last vear’s figures constituted 
a record. The holding both of pine and spruce is 
about an average one for this time of year, while 
that erratic article, the pitch pine deal, maintains the 
same figure as during the last two years. 


Pitch Pine Market. 

A somewhat curious and unsatisfactory state of 
things has prevailed in the pitch pine trade during 
the year. The principal adverse feature has been the 
poor demand. This is due largely to the financial 
stringency, which has induced corporations and others 
who spend large sums in construction works for which 
pitch pine is used to stay their hands until the money 
required could be borrowed on better terms. The 
result is that the consumption of sawn timber in Lon- 
don has been the smallest for many years. Fortun- 
ately for stockholders and importers the importation 
also has been on the small side, namely, 55,000 pieces, 
as compared with 84,000 pieces in 1903, and the stock 
at the end of the year was down to 21,000 loads, as 
against 31,000 twelve months ago. In the ordinary 











course of things ¢.i.f. prices would have shown a con- 
siderable advance, but with a drop in the ordinary 
consumption of about 700 loads a month this was 
out of the question and values have throughout the 
year maintained an average of about $13 to $13.25 for 
30-foot average; the price has been kept down also 
by the cheapness of freights. The record of the deal 
market is the same as in recent years. The importa- 
tion (515,000 pieces) has been above the average, but 
the wood has all been cleared at low prices and 
there is no accumulation of stock. Latterly prices 
have ruled at $42.50 ¢c.if., at which figure some large 
lines have recently been placed. A heavy loss has 
been sustained by shippers of lumber to the conti- 
nent, the accumulation of consignments leading to a 
drop of $15 a standard on the standard price of 
$82 for ll-inch and up. As a result more attention 
has been paid in this market to prime lumber and 
some large contracts have recently been entered int» 
at the very reasonable figure of $70 cif. for 11-inch 
and up and $60 for 9-inch. There seems no anticipa- 
tion of a farther drop in prices for pitch pine, as 
trade here is inclined to mend and the recent im- 
provement in business conditions in the United States 
is a very hopeful sign. 


Mahogany. 


The trade in mahogany during the year has pre 
sented several features of interest. Both the imports 
and the sales, which total 15,000,000 superficial feet, 
are about 50 percent above the 1903 figures and are, 
it is believed, the largest on record. This is due chiefly 
to the very large arrivals of Cuban wood (3,500,000 
feet), which easily beats what was considered the 
heavy import of 1903. A very large portion of this 
consisted of small wood which had to be ‘‘auctioned’’ 
‘*without reserve,’’ with the result that prices touched ~ 
probably the lowest point ever recorded. Since October 
there has been a falling off in arrivals, which has sume- 
what steadied the market, and the position at the 
end of the year was favorable except for the most 
inferior classes of wood. A rather larger quantity o 
Honduras wood (3,700,000 feet) has come forward 
than last year, consequent upon the decreased deman« 
from the United States, but the figure given is much 
below the average of recent years. The last ship- 
ment auctioned brought an average price of just over 
9 cents a foot and the outlook is favorable. The 
unsold stock carried over consisted only of the cargo 
just landed per Salybia. The import of African has 
been smaller than in 1903 and rather below the average 
of the past few years. The reduction has been prin- 
cipally in Benin and Gaboon wood, but much larger 
shipments of Lagos took place. A considerable import 
from Laguna (Mexico) is reported and during Decem- 
ber a cargo was hammered at the excellent average 
price of a little over 12 cents a foot. Two small 
cargoes were carried over for sale in the new year 
and the outlook is satisfactory. The only other vari- 
ety which came to this market in anything like large 
quantities during the year was Nicaraguan. About 
3,000,000 feet of round logs were imported by the Se- 
gar- Emery Company and went direct into consumption, 
none of the wood being offered at auction. The in- 
creased business done in this variety has been one 
of the chief features of the mahogany trade of 1901. 


American Hardwoods. 


With one or two exceptions business in American 
hardwoods has been anything but satisfactory to 
shippers. The old story of indiscriminate consignments 
without any reference to the demand on this side 
has had the inevitable sequel of bringing prices 
down to a ridiculously low level. A pleasing exception 
to this somewhat dismal picture hag been the position 
of walnut lumber, as the trade in logs is now prac- 
tically extinct. Prices have been well maintained 
throughout the year and at the close the supply was 
hardly equal to the demand. This is particularly the 
ease for medium quality wood, which is selling at 
75 cents to $1 a cubic foot, with culls at 50 to 60 
cents. The baneful influence of heavy consignments 
has been felt nowhere more than in the whitewood 
(poplar) trade, but the year closed with a slight 
improvement in prices, which may be quoted at 75 
cents a cubic foot for first quality, 50 cents for clear 
saps, 40 cents for medium and 30 cents for culls. 
Values of satin walnut (gum) lumber have fallen 
considerably during the year and 40 to 50 cents a 
cubic foot is the best figure now obtainable. A much 
improved market is seen for plain oak planks, espe- 
cially if of prime quality, which is a welcome chance 
after the heavy shipments and low prices experienced 
during the first half of the year, and present prices 
of about 40 to 50 cents a cubic foot. The business 
done in quartered oak lumber has been anything but 
satisfactory to. shippers and at the end of the year 
the demand was very dull. Theze is not much to be 
said about California redwood (sequoia). Five car- 
goes only have arrived at United Kingdom ports dur- 
ing 1904, as compared with seven in 1903. Only one 
of these has come to London, but with the very lim- 
ited demand this has been sufficient for all require- 
ments and recently some sales by auction have taken 
place with the result that a fall in prices has been 


recorded. 
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Robert L. Oliver, of the Roach & Musser Sash & 
Door Company, Muscatine, Iowa, visited Chicago 
Saturday last and expects to return week after next for 
the annual session of the Illinois Lumber Dealers’ 
Association. 
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S. R. Maclaren. 


Selah R. Maclaren, president of the Maclaren & Sprague 
Lumber Company, Toledo, Ohio, died in that city at 3:10 
o’clock Sunday morning, January 29. Mr. Maclaren had 
been out of health for more than a year and had made 
a trip to California last fall hoping that a change of climate 
might improve his condition, but, being unable to find relief, 
he returned to Toledo only to be stricken with a complica 
tion of heart and kidney troubles, which caused his death. 

Mr. Maclaren was a native of New York city, where he 
was born June 11, 1846, and was the son of a Presbyterian 
clergyman. When he was 8 years old the family moved 
to all River, Mass., and there the youth received his 
education. At the age of 19 years he went to Toledo 
and embarked in the lumber business as an employee of 
N. Reeve & Co. Six years later, at the age of 25 years, he 
formed a partnership with H. C. Sprague and conducted 
a lumber business under the firm name of Maclaren & 
Sprague. Some time afterward the firm was incorporated 
as the Maclaren & Sprague Lumber Company and Mr. 
Maclaren was made president, which position he retained 
to the time of his death. 

Deceased was regarded as one of the most prominent 
and public spirited citizens of Toledo. He was a leading 
stockholder and president of the Franklin Printing & En- 
graving Company: he was also one of the principal stock- 


holders in the Holcomb National Bank, filling also the 
presidency of that institution, to which he was réelected 
a short time before his death. He was prominent as a 


member of the Masonic order and took an active interest in 


the work of the Young Men's Christian Association. He 
was public spirited and enterprising and in many ways 
advanced the commercial prestige of Toledo. He was a 


lifelong member of the Presbyterian chugch, being a com- 
municant of the Collingwood Avenue congregation and 
was a consistent Christian in all the walks of life. 

Mr. Maclaren was married in 1874 to Miss Margaret 
Moore, of St. Clair, Mich., and from this union two chil- 
dren resulted, Mrs. Edward B, Yaryan and Miss Elizabeth. 
His second wife was Miss Anna C. Beech, a sister of Mrs. 
Sam Jones, and she, with the two daughters named, sur- 
vives him. He also leaves a sister, Miss Harriet Maclaren, 
who resides in Toledo, and a brother, Rev. Robert F. 
Maclaren, of Los Angeles, Cal. 

Funeral services were held from the family residence, 2813 
Madison avenue, Toledo, on Tuesday last at 2 p. The 
interment was private. 


E. G. Clough. 

_MINNEAPOLIS, MINN., Jan. 28.—Klbridge Gerry Clough, a 
pioneer lumberman of this state and a brother of former 
Governor D. M, Clough, now vice president of the Clark- 
Nickerson Lumber Company, of Everett, Wash., died at his 
home, 515 Ninth avenue, this city, on January 27 from the 
effects of the grip. He was one of the early settlers of 
Minnesota and came to this city from Spencer Brook, Isanti 
county, in 1882, 

Mr. Clough lived at Lyme, N. H., until he was 14 years of 
ige, When the family moved westward and settled at Spencer 





Isrook. There they engaged in the lumbering industry until 
1S82, when he with his brothers, Gilbert and David, came to 


Minneapolis. Here they continued in the lumber business 
inder the style of Clough Bros. and for many years were 
‘mong the largest and best known operators in this part of 
he country. Mr. Clough, unlike his brother David M. 
Clough, never engaged actively in politics. The families of 
ill three brothers resided in the southeastern section of the 
ity, where they were the center of a large circle of friends. 
\ir. Clough’s wife and two daughters—Zua E. and O. Leila 
‘‘lough—survive him. The funeral was held from the family 
esidence on Tuesday, January 31, under Masonic auspices. 
a. a a a a 


John Sherman. 

YONKERS, N. Y., Jan. 27.—John Sherman, a retail lumber 
lealer of this place, died suddenly tonight. Mr. Sherman 
vas 39 years of age and has been in the lumber business the 
reater part of his life. He formerly represented Stanton 

brewster, of Painted Post, N. Y., in the metropolitan mar- 


et and later sold on commission for the Vainted Post 
umber Company. In November, 1902, he opened a yard 
Yonkers and controlled a good class of trade. In July. 


‘04, if was seen that his health was somewhat impaired 
id on the advice of his physician he arranged to dispose 
his business, but a rediagnosis of his case led Mr. Sher- 
in to believe that all he needed was a rest and in October. 
‘04, he again took over his old business, continuing until 
short time before his death. He was well known to the 
tolesale trade of New York city. 





Ten Eyck Lockwood. 
SPRINGFIELD, MASS., Jan. 30.—Ten Eyck Lockwood, sales- 
in for the Rice & Lockwood Lumber Company in New 
‘ork city and New Jersey, died on the evening of January 
at his apartments, 210 West Ninety-fourth street, New 
‘ork city, after an illness of about two months. Mr. 
l.ockwood was a brother of W. W. Lockwood, vice president 
the company, with whom he had made his home for the 
t few years. Mr. Lockwood formerly lived in Detroit. 
lich., and had always been identified with the lumber busi- 
ss. His genial and happy disposition won him many 
varm friends among the trade in and about greater ‘New 

‘ork, by whom he will be greatly missed. 

De ae 


William H. Bellinger. 

_NoRTH TONAWANDA, N. Y., Jan. 31.—William H. Bellinger, 

this city, died at the Memorial Hospital in Niagara Falls 
Sunday, aged 47 years, as the result of injuries sustained in 

trolley accident near the latter city Friday evening. Mr. 
lellinger was engaged in. the lumber business many years, re- 
“ring therefrom last winter. As a lumber dealer he was 
identified with Rumbold & Bellinger. W. H. Bellinger & Co. 
and W. H: & J. G. Bellinger, all of this city. He was promi- 
hent in politics, having held the office of fire commissioner 
since North Tonawanda was incorporated as a city eight 
years ago. At the time of his death he was president of the 
board. A widow, two sons and three daughters survive him. 

Peers 


Russell C. Mitchell. 

\TLANTA, GA., Jan. 26.—One of the oldest residents of this 
ity and well known throughout the state passed away in 
the death of Russell Crawford Mitchell on January 19. He 
had been ill for only a few days and the immediate cause 
of his death is attributed to a severe, cold contracted sev- 
eral days ago, which finally settled on his lungs, causing 
Valvular heart trouble. Mr. Mitchell was 67 years old and 
had long been a prominent member of the local lumber trade. 
Me returned to Atlanta short!y after the close of the war and 
with his brother-in-law became actively engaged in the lum- 
ber business. He was a veteran of the civil war and served 
With distinction through the campaign, 
wounds in the battle of Sharpsburg, Va. 
Survived by his widow and ten children. 

mannan 


Frank Stewart Manner. 

_, LACOMA, WaASH., Jan. 27.—Frank Stewart Manner died 
Cuesday night at the family residence, 1115 South Pine 
Street. The deceased was born in Cadiz, Ohio., and was 
“6 years of age. He had resided in Tacoma. about sixteen 
years, for a long time having been employed as a_ shipping 
clerk at the store of the St. Paul & Tacoma Lumber Com- 
pany. His parents and one The 
funefal was held today. 


receiving severe 
The deceased is 


brother survive him. 





LINEHAN LUMBER COMPANY BEGINS BUSINESS. 


Probably few men in the hardwood lumber business 
are more widely known than Joseph J. Linehan; and 
his brother, James C. Linehan, while not having so 
extensive an acquaintance among the saw mills of 
the hardwood manufacturing districts, is still thor- 
oughly acquainted with the buying trade in the Pitts- 
burg distributing territory. Both these gentlemen have 
hitherto been connected with the Cherry River Boom 
& Lumber Company, of Philadelphia, having charge of 
its Pittsburg branch office. That company has now 
discontinued its Pittsburg branch and has sold _ the 
office on the fourteenth floor of the Farmers’ Bank 
building, Pittsburg, together with the furniture and 





JOSEPH J. LINEHAN; 
Linehan Lumber Company, Pittsburg, Pa. 


fittings, to the Messrs. Linehan, who upon January 
16 began business as the Linehan Lumber Company. 
The new company will do a general wholesale busi- 
ness in hardwoods, but with specialties in cypress, 
hemlock and yellow pine. It will have direct mill 
connections, handling exclusive outputs of well equipped 
modern mills, and will soon put two men on the road. 
The facts stated, together with the wide acquaint- 
ance and extended experience of these gentlemen, in- 





JAMES C. LINEHAN; 
Linehan Lumber Company, Pittsburg, Pa. 


sure a very auspicious beginning for the Linehan 
Lumber Company and it has the good wishes of all 
the many friends of the Messrs. Linehan and a tan- 
gible foundation for the inauguration of the new 
eompany in experience, capital and good will. 


BPP 


TOO LATE TO CLASSIFY. 


Announcement is made of the recent purchase by the 
Aiger-Sullivan Lumber Company at Duluth of 20,000 acres 
of yellow pine timber lands in Alabama, the price of 
which is said to have been $200,000. ‘The recent addition 
brings the total of the Alger-Sullivan company’s Alabama 
holdings up to 300,000 acres, all of which are located in 
Aseambia, Monroe, Kanaka and Baldwin counties, in the 
scuthern portion of the state. Operating headquarters of 
the company are at Century, Fla., where two mills are kept 
constantly running. A standard gage railroad is used 
for transportation. The company reports orders piling in 
ahead and sales being made at the best prices in its history. 

The floor committee at the Mechanics, Dealers & Lum- 
bermen’s Exchange, at New Orleans, La., has elected the 
following members to the institution: F. Colman _ Ford, 
building material; C. H. O. Thomas, lumber; John T. Me- 
Coy, paver; J. H. Warner, painters’ supplies, and the New 
Orleans Roofing & Metal Works. H. C. Gause, jr., passed 
the examination for licensed lumber inspector before the 
examining board, which was made up of a subcommittee 
from the committee on inspection, classification, weights 
and measurements. Mr. Gause put in his application sev- 
eral days ago and passed a very credible examination. 
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WHEN in a hurry for large 

orders of construction Tim- 
bers and Factory Flooring, let us 
have your order. 


We make a specialty of 


Long Leaf Yellow Pine 





and have a capacity at our Paxton, 
Fla. mill of 120,000 feet per day— 
can ship direct from mill. Large 
stocks always on hand. 


Write for delivered price. 


American Lumber 


@, Mfg. C O, PITTSBURG, 


Sole Agents for Florala Saw Mill Co., 
Paxton, Florida. 
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Pardee & Curtin 
Lumber Co. 


SUTTON, - - W. WA. 
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Dry Hardwoods 


are always to be found at yards of 


R. J. MUNHALL LUMBER CO. 


PITTSBURGH, PA. 


Ask for stock list for future reference. 


























White Pine Strips 


LOW PRICES 
GOOD GRADES 


and Boards 


MIXED CARS A SPECIALTY 








RUSKAUFF LUMBER COMPANY 


Suite 1212 Park Building, PITTSBURG, PA, 
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CHAS. A. SCHIEREN & CO., 43 Ferr 


Chicago: 90 Franklin 8t. 
New York: 43 Ferry 8t. 
} ——s 242 Third Ave. 
08’ 
Philadelphia: 224 No. Third St. 
\ Louis P. Rice & Co., New Orleans, 


aking Belting as a Basis 


terrupted running of 
mill, shop, or factory; 


the 


SCHIEREN 
BELTING 


shift it. 
in fact. 
our work. Get our’ Dix 
Belt Leather Book.” 


Hamburg, Germany: 
Pickhuben 4. 

Oak Leather Tanneries: 
Bristol, Tenn. 

La., Southern Agents. 


ton: 190 Lincoln 8t. 


of success in the unin- 


is natural that the en- 
gineers and superin- 
tendents should want 
best they can get. 
Many of the most prom- 
inent plants have used 


for years. Won't use any 
other because from hide 
to pulley, the responsi- 
bility is on Schieren 
alone, and we never 
Don't want to, 
We're proud of 


y St., New York., U.S.A. 


Denver: 1524 Sixteenth 8t. 
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Gulf Cypress 
Lumber, Shingles 





We carry on sticks at our Irvington 
yard and mills in the south from 25 
if) to 35,000,000 feet of Cypress Lum- 
| ber and are in the best position to 

| furnish dry stock promptly. We 
solicit your inquiries. 


J. C. Turner Cypress Lbr. Co. 


MANUFACTURERS AND WHOLESALERS, 








' Office, 1123 Broadway, 
itl Yards and Docks: 
NEW YORK. 


YELLOW PINE | 






















































KILN DRIED FLOORING 
AND CEILING. ~ < ~~ 
ROUGH AND DRESSED 
TIMBER AND PLANK. 


Shipments by 
RAIL, SAIL OR STEAMER, 





“Gummer Lumber Co. 


JACKSONVILLE, FLA. 


Northern Sales Office, 45 Broadway, New York, Manone 
a 5 5 — 
Miller & Vidor Lumber Co. 


(Formerly Darlington-Miller Lumber Co.) 


Everything in Long and Short Leaf 


YELLOW PINE 


Operate five modern saw mill plants in Louisiana 
and Texas. Capacity, 250,000 feet daily. 


7 GALVESTON, TEXAS. 4 
ove YELLOW PINE LUMBER 


(Kiln Dried, Dressed and Matched.) 


Ceiling and Finishing Stock a Specialty. 


Bridge Building and Car Timber cut to order. Will be pleased 
to quote delivered prices at any point in the United States. 


TELECODE USED. 
J.J.W 


fea | E. McComb City, Miss. 
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LOCAL AND PERSONAL. 
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W. H. Matthias, the well known yellow pine repre- 
sentative of Indianapolis, Ind., made Chicago a brief 
visit on Saturday last. 


M. F. Rittenhouse, president of the Rittenhouse & 
Embree Company, of this city, has been visiting this 
week in the vicinity of St. Catherines, Ont., his old 
home. 


B. 8. Woodhead, of the Continental Lumber Com- 
pany, Houston, Texas, and a well known lumberman 
of that city, has recently paid a visit to the City 
of Mexico, D. F., in the interest of his company. 


Edgar Dalzell, sales manager for the C. A. Smith 
Lumber Company, of Minneapolis, Minn., was in Chi- 
cago a day last week on his way home from West 
Baden, Ind., where he had been for the benefit of his 
health for two weeks previously. 


W. W. Herron, president of the W. W. Herron Lum- 
ber Company, Mobile, Alabama, was in Chicago on Fri- 
day of last week and visited the LUMBERMAN office long 
enough to report an activity in yellow pine car and 
railroad material that bids fair to keep up during the 
entire year. 


E. B. Nettleton, of Philadelphia, Pa., prominent in 
the lumber trade there, returned to Chicago on Friday 
last from an extensive trip among the mills of northern 
Wisconsin and the Lake Superior district. He said 
that lumber was scarce and prices exceedingly firm 
at all northern mill points. 


E. C. Mershon, of W. B. Mershon & Co., Saginaw, 
Mich., was in Chicago Monday of this week and called 
on the LuMBERMAN. Mr. Mershon reports everything 
promising in the machinery line, particularly in the Mer- 
shon machinery, for which he is largely responsible. 
He left Chicago on Monday evening for the Pacific 
coast, accompanied by his mother. 


Oliver O. Bright, of St. Louis, Mo., who has been 
associated for the past five years with George K. 
Smith, secretary of the Southern Lumber Manufac- 
turers’ Association, has gone to Millville, Ark., where 
he has become connected with the Freeman-Smith Lum- 
ber. Company, and intends to learn in a practical man- 
ner the yellow pine manufacturing business from the 
tree to the consumer. 


J. R. Copeland, manager of the J. W. Logan & Sons 
Company, Parnassus, Pa., an extensive retail yard and 
planing mill concern, was in Chicago on Monday last 
on his way to the Lake Superior district, to which he 
makes an annual pilgrimage. Mr. Copeland reported 
excellent trade prospects in the territory covered by 
his concern, which operates three well stocked retail 
yards in eastern Pennsylvania. 


S. T. Gunderson, a leading citizen and lumberman of 
this city, departed from Chicago on Monday last for a 
three months’ tour of Egypt and the Holy Land. Mr. 
Gunderson, who is prominent in the Masonic order, is 
accompanied by several other gentlemen equally inter- 
ested in matters pertaining to the fraternity and who 
will make special researches among the ancient land- 
marks found in those countries on which modern Mason- 
ry is largely predicated. 


W. W. Schultz, of the wholesale firm of Schultz 
Bros., Old Colony building, this city, returned this 
week from a two weeks’ trip among the poplar mills 
of Kentucky and Tennessee, being accompanied by 
James C. Cowen, the well known poplar man, who 
looks after the outside trade in poplar for Schultz 
Bros. James M. Schultz, of the firm, is in the south 
looking up matters connected with the yellow pine 
department of the business. 


Selwyn Eddy, now president and general manager 
of the Pacific Lumber Company, San Francisco, Cal., 
but until recently one of the prominent lumbermen 
of Saginaw and Bay City, Mich., spent Sunday in 
Chicago while enroute from his old home to the coast. 
He has been in Michigan since about ‘the first of the 
year. Mr. Eddy reports trade active in the west and 
predicts that 1905 will prove a good year for lumber- 
men in that part of the country. 


William Stevens, formerly of the Litchfield-Stevens 
Lumber Company, of Cross Village, Mich., has recently 
formed a partnership with Harrison Bedford of Charle- 
voix, Mich., for the purpose of manufacturing and 
dealing in hardwood lumber in the vicinity of Ashe- 
ville, N. C. They will operate as Bedford & Stevens, 
and are capitalized for $30,000. They are now get- 
ting out 5,000,000 feet of oak and poplar on the 
Murphy branch of the Southern railway. 


A. H. Whitmarsh, manager for William Buchanan 
at Texarkana, Tex., was a visitor late last week on 
his way for a tour among the agencies of his com- 
pany in the middle western and central states, after 
a week’s visit in Kansas City, Mo., where he attended 
the Southwestern retailers’ meeting. Mr. Whitmarsh 
reports a strong demand for everything in his line 
with excellent prices prevailing. He says that never 
were prospects more flattering for spring trade. 


Frank Bosley, for some time past connected with 
the purchasing department of the Studebaker Bros. 
Manufacturing Company, South Bend, Ind., on Janu- 
ary 1, 1905, severed his connection with the great 
South Bend institution to become manager of the J. 


W. Willis Lumber Company, of Washington Court 
House, Ohio. This company operates extensively in 
quartered white oak and walnut and early this monta 
made a shipment of ninety-three selected walnut logs 
to Hamburg, Germany. These logs were purchased 
in the neighborhood of Washington Court House and 
will be made into veneering. This company does quite 
an export business in quartered oak, hickory, ash 
and other native woods, all of which goes for export, 
some of it as far away as Australia. 


A welcome visitor to the Chicago trade and the 
AMERICAN LUMBERMAN during the past week was 
William F. Dermont, general manager of the Saginaw 
& Manistee Lumber Company, of Williams, Ariz. Mr. 
Dermont was in the east looking after the interests 
of the company whose operations he directs. During 
the past year the business of the Saginaw & Manistee 
Lumber Company has been gratifying in volume and 
conducted on a profitable basis. The incorporation 
of the box selling agency has resulted in a way pecu- 
liarly gratifying to the box makers who are identified 
with it. While in Chicago Mr. Dermont stated that 
he had been very well satisfied with the results of 
the 1904 operations and that he anticipated a better 
and more prosperous trade during the present year. 
He left for his home in Arizona in the early part of 
the week. 


Among the more prominent visitors to the city 
during the week were Z. S. Cather and George W. 
Scott, of San Francisco, Cal. The former bore an 
active part in getting the box manufacturers to agree 
to the present method of distributing their product 
and was actively identified in the work of organizing 
and now assists in directing the affairs of the Pine 
Box Manufacturers’ Association. Mr. Scott is one of 
the founders of the Scott & Van Arsdale Lumber 
Company, of San Francisco, with mills at MeCloud. 
He stated that the name of the company had been 
changed to the McCloud River Lumber Company, 
under which title its affairs will be transacted in 
the future. He outlined very prosperous conditions 
in California, such in fact as scarcely have been 
equaled or duplicated in any other part of the coun- 
try. Mr. Scott’s review of the year and his outline 
of the future show a very pleasing state of affairs. 
The company with which he is identified is manufac- 
turing a large amount of sugar and white pine and 
is bearing an active part in supplying the demand 
for these woods. 


William Currie Davie, manager of the London branch 
of Wright, Grdham & Co., the prominent lumbermen 
of Glasgow, Scotland, arrived in Chicago on Friday 
of last week, while on a tour of this country in the 
interest of his firm. This was Mr. Davie’s first trip 
to the United States and having a large territory to 
cover his visit in Chicago was somewhat curtailed. He 
arrived in New York December 2, and after a brief 
stay there made a trip to the various yellow pine and 
hardwood markets of the south. Last week he attended 
the session of the National Lumber Exporters’ Asso- 
ciation at St. Louis, and in order to more closely 
cement his fellowship with American lumbermen Vice- 
gerent Snark T. A. Moore was pleased to hold a con- 
catenation there in his honor and made him a full 
fledged Hoo-Hoo, a distinction which he appreciated 
to the full. Mr. Davie visited the LumMBERMAN while 
in Chicago and reported an improvement in the for- 
eign market generally for American woods, but states 
that shipments should still be forwarded with con- 
servatism, as the market has not yet fully recovered 
from its surfeit of last year. Leaving Chicago on 
Monday evening, Mr. Davie proceeded to Detroit and 
will visit a number of other cities in the middle and 
eastern states before departing for his home the latter 
part of this month. 





CHICAGO LUMBER TEAMSTERS ON STRIKE. 


A strike for higher wages was inaugurated by the 
teamsters employed by the pine and hardwood lumber 
yards, the box manufacturers, the sash and door fac- 
tories and the shavings and sawdust concerns of Chi- 
cago on Monday last, which up to this writing has failed 
of settlement. The box manufacturers, twelve in num- 
ber, decided to accept the union terms on Thursday, but 
nearly 100 other concerns in the United Employers’ As- 
sociation, comprising practically all the lumber yards in 
the city, unanimously voted to resist the union de- 
mands. 

The lumber dealers and their associates offered to sub- 
mit the demands of their employees to arbitration, but 
they were ignored by the strike leaders. Secretary 
Hooper, of the United Employers’ Association, issued 
the following statement on Thursday: 


The contract between the United Employers’ Association 
and Teamsters’ Union, local 719, expired January 1, 1905. 
Negotiations were immediately opened with a view to mak- 
ing a new contract. ' 

After several conferences the United Employers’ Associa- 
tion, in order to continue satisfactory relations with the 
organization, offered to renew the contract that had just 
expired and agreed to grant two of the four acditional de- 
mands made by the teamsters’ organization. The other two 
demands the United Employers’ Association felt it was im- 
possible to grant, but agreed to leave such two questions to 
arbitration. 

The teamsters’ organization declined to accept arbitration 
and insisted that all its demands should be granted. It also 
refused to allow a committee from the United Employers 
Association of Wood Industries to meet with the men and 
explain the employers’ position, 
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DINNER TO CHICAGO LUMBER DEALERS. 


The trade committee of the Lumbermen’s Association 
of Chicago gave a complimentary dinner to the lumber 
yard dealers of the city on Monday evening last in the 
main dining room of the Great Northern Hotel. A 
large number of the lumbermen had been conferring 
with planing mill operators, box makers and interior 
wood work manufacturers during the day on the team- 
sters’ strike and the representatives of those industries 
who had participated were invited to join in the dinner. 
The affair was declared to be entirely social and ‘‘shop 
talk’’ was expressly inhibited for the occasion. 

The members of the trade committee, who were the 
hosts of the evening were the following: L. L. Barth, 
of the Edward Hines Lumber Company; H. H. Hettler, 
of the H. H. Hettler Lumber Company; J. W. Embree, 
of the Rittenhouse & Embree Company; George Engel- 
king, of Francis Beidler & Co., and F. T. Boles, of the 
Lord & Bushnell Company, and to these gentlemen is 
due much credit for an affair that cemented still closer 
the bond of fellowship existing among the members of 
the lumber trade and the allied industries who were rep- 
resented, 

Dinner was served at 6:45 p. m. and those who sat 
down to the tables were the following: 


Edward Hines, of the Edward Hines Lumber Co., presi- 
dent Lumbermen’s Association. 

Harry L. Street, of Street, Chatfield & Co., vice president 
Lumbermen’s Association. 

James W. Slayton, Charles H. Mears & Co., treasurer Lum- 
bermen’s Association. 

Idwin E. Hooper, secretary Lumbermen’s Association. 

L. L. Barth, Edward Hines Lumber Co. 

LD. S. Pate, D. S. Pate Lumber Co. 

J. E. Defebaugh, editor AMERICAN LUMBERMAN, 


Col. H. B. Maxwell, Maxwell Bros, 

I. T. Boles, Lord & Bushnell Co. 

Ii. H. Hettler, H. H. Hettler Lumber Co. 
J. W. Embree, Rittenhouse & Embree Co. 


George Engelking, Francis Beidler & Co. 

J. C. Deacon, J. C. Deacon & Co. 

Kk. A. Osbornson, J. C. Deacon & Co. 

Ih. lL. Anderson, John Gillespie Lumber Co. . 

Cc. M. Sheehan, assistant secretary Lumbermen’s Associa- 
tion. 

H. C. Ellis, Lord & Bushnell Co. 
George A. Miller, Lord & Bushnell Co. 
Grant Coey, H. H. Hettler Lumber Co. 
W. C. Schreiber, Francis Beidler & Co. 
Thomas Reynolds, Union Interior Finish Co. 
John Claney, Claney-Bishop Lumber Co. 
George W. Keehn, Marsh, Keehn & Co. 
H. EK. Page, Edward Hines Lumber Co. 


J. J. Byrnes, Rittenhouse & Embree Co. 
Cc. A. Flanagin, Sixty-third Street Lumber Co. 
Ii, W. Chandler, Chandler Lumber Co. 


L. E. Fuller, AMERICAN LUMBERMAN, 

T. M. McGill, Lumber Review. 

Hlorace Zoellin, Bryant Bros., Oak Park. 

J. L. Campbell, Arthur Gourley Co. 

Isaac Lurya, Isaac Lurya Lumber Co. 

A. Rietz, H. & A. Rietz. 

Edward U. Wheelock. 

Ernest Burgess, Francis Beidler & Co. 

Peter DeVries, 8S. J. DeVries & Co. 

I’. J. Heitman, Rohe & Heitman Co, 

Joseph Miksak, Pilsen Lumber Co. 

James Miksak, Pilsen Lumber Co. 

J. S. DeVries, S. J. DeVries & Co. 

Charles F. Goodwillie, D. M. Goodwillie Co. 
I’. Klapproth, Paepcke-Leicht Lumber Co. 
Frank J. Sherlock, North Side Lumber & Timber Co. 
«. L. Thornton, John E. Burns Lumber Co. 
John E. Burns, John FE. Burns Lumber Co. 
James Howe, James Howe Lumber Co. 

Ik. J. Burns, John E. Burns Lumber Co. 
Walter S. Koehler, North Side Lumber & Timber Co, 
Michael Miniter, Acorn Lumber Co. 

H. C. Schulz, H. C. Schulz Lumber Co. 

Hf. L. Adams, Kemler Lumber Co. 

Charles H. Limbach, Chicago Packing Box Co. 
Iferman Ott, Ott Lumber Co. 

Alex. Claney, Claney-Bishop Lumber Co. 


J. D. Hand, Stinson & Hand. 
Peter Peterson, Bader, Peterson & Co. 
Kk. W. Heusner, National Box Co. 


J. S. MeGlashan, Consumers 
M. Wright, National Box Co. 
Ek. W. Buettner, Louis Hutt Estate. 


Box Mfg. Co. 


When the cigars had been lighted President Hines 
arose and in well chosen words on behalf of the trade 
committee weleomed the guests of the evening to the 
festal board. 

In concluding his remarks Mr. Hines introduced the 
next speaker of the evening, J. E. Defebaugh, editor 
of the AMERICAN LUMBERMAN. Mr. Defebaugh spoke of 
his long adhesion to association principles and of the 
great progress that had been made in association mat- 
ters within the past few years. The speaker referred 
particularly to the earlier days of the lumber business 
when associations were ignored by Chicago lumbermen 
and contrasted that condition of affairs with the har- 
mony now prevalent in all branches of the industry. 
Ife commended most heartily the Chicago lumbermen 
for their good work along association lines and volun- 
teered his best efforts in their behalf in furthering the 
interests of the local industry. 

D. S. Pate, of the D. S. Pate Lumber Company, was 
called upon and related some of the incidents connected 
with his career as a lumberman in this market, his af- 
filiation with the Chicago trade dating from 1861. 

Col. H. B. Maxwell responded on behalf of the box 
manufacturers and expressed his pleasure at being so 
hospitably entertained by the lumber dealers. 

L. L, Barth made an extemporaneous report on be- 
half of the trade committee. He told of the progress 
of association work in the city with which he had been 
closely identified. 

_ Others who were called upon to testify to the bene- 
ficial influences of associated effort were J. W. Embree, 
of the Rittenhouse & Embree Company, H. H. Hettler, 
of the H. H. Hettler Lumber Company, F. T. Boles, of 
the Lord & Bushnell Company, George Engelking, of 
I rancis Beidler & Co., Thomas Reynolds, of the Union 
Interior Finish Company; John Claney, of the Claney- 
Bishop Lumber Company; J. D. Hand, of Stinson & 
Hand; Charles Limbach, of the Chicago Packing Box 


Company; Peter Peterson, of Bader, Peterson & Co.; 
Charles F. Goodwillie, of the D. M. Goodwillie Com- 
pany, and Edward L. Thornton, of the John E. Burns 
Lumber Company. 

The addresses were interspersed with popular song? 
rendered by the Illinois quartet and at the conclusion 
of the speech-making the company joined in singing 
*¢ Auld Lang Syne,’’? which wound up one of the most 
enjoyable gatherings of Chicago lumbermen that has 
ever been recorded. 


THE PICKERING COMPANY’S NEW SALES 
MANAGER. 


Franklin Greenwood, who was recently appointed 
sales manager of the W. R. Pickering Lumber Com- 
pany, Kansas City, Mo., succeeding in that position 
W. J. Foye, now of Omaha, has had a thorough ex- 
perience in all the practical ramifications of the 
yellow pine industry. He was born at Avondale, 
Ohio, a suburb of Cincinnati, in 1870 and his first 








FRANKLIN GREENWOOD, OF KANSAS CITY, MO., 
Sales Manager W. R. Pickering Lumber Co. 


experience in the lumber business was with the firm 
of S. A. Brown & Co., in 1888. Upon leaving this 
company he engaged in the retail lumber trade at 
Carthage, Mo., and continued there for fully ten years, 
since which time he has been in the wholesale yellow 
pine business under the tutelage of such men as J. B. 
White, of the Missouri Lumber & Mining Company, 
Grandin, Mo., O. W. Fisher, of the Cordz-Fisher Lum- 
ber Company, Birch Tree, Mo., R. A. Long, of the 
Long-Bell Lumber Company, Kansas City, and the 
W. R. Pickering Lumber Company. He was promoted 
to his present position on January 1 and is already 
marking notches in the industrial stick that will 
count for him in the days to come. 





THE WEEKLY REGISTER. 


Among those interested in lumber or kindred indus- 
tries visiting in Chicago during the week ended 
Wednesday, February 1, were the following: 


W. A. ‘Avery, Detroit, Mich. G. 


H. Hanley, Marinette, Wis. 
F. P. Abbott, Goshen, Ind c 


G. Langstaff, Paducah, x 4 
E. W. Backus, Minneapolis, C. A. Lamoreux, Ashland, Wis. 
Minn. . L. Lane, East St. Louis, Ill. 
M. J. Bialy. Bay City, Mich. H. P. Lucas, Escanaba, Mich. 
A. E. Bousfield, Bay City. Mich. E. C. Mershon, Saginaw, Mich. 
B. F. Bonner, Houston, Tex. C. R. Musser. Muscatine, Iowa. 
W. A. Brown, Marinette, Wis. R. D. Merrill, Seattle, Wash. 
A. T. Bliss, Saginaw, Mich. F. MacKinnon, Grand Rapids, 

Blodgett, Grand Rapids, _ Mich. 
Mich. W. L. Martin, Cheboygan, 
. Bolton, Pittsburg, Pa. Mich. 

2. B. Mattoon, Sheboygan, Wis. 
y. E. Marsh, New York 


. Boutelle, Hazelhurst, Wis. 
C. H. Bradley, Duluth, Minn. 3 

A. P. Bliss, Saginaw, Mich P. Nester, Duluth, Minn. 
J. W. Comstock. Duluth, Minn. C. A. Nicola, Cleveland, Ohio. 
W. B. Clubine, Pittsburg, Pa. J. O. Nessen, Manistee, Mich. 
L. F. Day, Minneapolis, Minn. F. G. Palmerton, Saginaw. Mich. 
J. E. Danaher, Detroit, Mich. Perron, Escanaba, Mich. 

A. D. Davidson, Duluth, Minn. P. Stone, Wausau, Wis. 

J. H. Dewing, Kalamazoo, Mich. Stephenson, jr., Ludington, 
Cc. N. Dietz, Omaha, Neb. a. 

David Eccles, Ogden, Utah. W. Stephenson, Marinette, 
Selwyn Eddy, San _ Francisco, Wis. 

Cal. J. N. Seatcherd, Buffalo, N. Y. 
O. Erickson, Escanaba, Mich. B. R. Thompson, Grand Rap- 
W. A. Ejikenberry, Chariton, ids. Mich. 

Iowa. W. T. Watkins, St. Paul, Minn. 
A. R. Gray, Houghton, Mich. J. W. Wells, Menominee, Mich. 
W. B. Heineman, Wausau, Wis. J. K. Wright, Marinette, Wis. 
F. Herrick, Lac du Flambeau, C. C. Yawkey, Wausau, Wis. 

Wis. W. H. Yawkey, Detroit, Mich. 
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Fixing Temporary Receivers’ Fees. 


Houston, Tex., Jan. 30.—James R. Burnett, master in 
chancery for the Kirby Lumber Company, has filed a report 
on the evidence submitted, fixing the compensation for the 
temporary receivers for the Kirby Lumber Company. The 
report made takes up for discussion the affairs of the 
company during the time they were in charge of the tem- 
porary receivers and the relation of their temporary directors 
at that time. The point involved was the amount of com- 
pensation to be allowed the receivers, N. W. McLeod, of the 
Grayson-McLeod Lumber Company, of St. Louis, and B. F. 
Bonner, of the Kirby Lumber Company, of Houston. After 
reviewing at length the evidence that had been submitted 
Judge Burnett made the following recommendation: 

Under the circumstances, I recommend that Mr. McLeod 
be allowed $2,500 compensation as temporary receiver, and 
$792.17 expenses incurred by him, making a total of 
$3,292.17, and that the claim of Mr. Neacy for $236.88 and 
the claim of Mr. Judd for $286.73 should be also. allowed 
and paid to Mr. McLeod, who has already paid Mr. Neacy’s 
bill; and that Mr. Bonner be allowed $2,850 in full for his 
compensation as receiver and for all personal expenses in- 
curred by him as such receiver. 
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It's a Cinch 


We are going to do everything we 
can to legitimately get your orders 
and after we get one to keep on 
getting them, for we have a 
monthly capacity of 300 cars of 
the best 


Yellow Pine 


made and must have an outlet. 
We can insure you prompt ship- 
ments and correct grades. If this 
is any inducement, drop us a line 
for the clinching argument—our 
prices. 


Southern Pine Lumber Co. 


TEXARKANA, ARK. 
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My connections with reliable Southern mills | 
make it an easy matter for me to please you. 
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Sanford Lumber Co.,"éncaco.” 
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A YOUNG GIANT. 


(Concluded from the Front Page.) 


in which he is interested. 

His associate and backer in the lumber venture in 
1896, William Blair, was president of the American 
National bank, of Fort Smith. On January 26, 1903, 
Mr. Blair died and in March, 1903, Mr. Abbott was 
made president of the bank, which position he still 
retains. Prior to the death of Mr. Blair Mr. Abbott 
had secured an interest in the bank. Mr. Blair’s tes- 
timony to the worth and integrity of his young asso- 
ciate was evidenced by the appointment of Mr. Abbott 
as coexecutor with Mrs. Blair of the Blair estate. 
Under Mr, Abbott’s administration the bank has pros- 
pered as never before in its history. The American 
National bank was organized in 1887 with a eapital 
stock of $100,000. In April, 1964, the capital stock 
was increased to $200,000. The bank is a money 
making institution and is one of the soundest financia! 
houses of the southwest. The officers of the bank are: 
W. R. Abbott, president; S. H. Stevenson, vice presi- 
dent; P. A. Ball, cashier, and A. 8. Dowd, assistant 
cashier. 

While the Fort Smith Lumber Company is the busi- 
ness in which Mr. Abbott naturally takes the greatest 
amount of pride, because it is the one on which he 
has spent the greatest amount of personal effort, he has 
of late vears become identified with even larger inter 
ests in Fort Smith and vicinity. In June, 1904, he 
bought a controlling interest in the Fort Smith Light 
& Traction Company and shortly thereafter the entire 
stock of this company was secured by Mr. Abbott anc 
George Sengel. The traction property consists of 
twelve miles of street railroad in Fort Smith. The 
company also owns the electric lighting system of 
the city and supplies artificial and natural gas to con 
sumers. It is the only light and gas company in Fort 
Smith. In addition to furnishing power for the street 
railroad sufficient electricity is produced to furnish 
motive power for a number of factories. 

Comprehensive improvements are contemplated in 
the property of the traction company, for which pur 
pose the concern has been reorganized with a capital 
stock of $1,600,000 and a bond issue of $1,500,000 has 
been authorized and floated. The bonds have been 
underwritten by Chicago financiers. Among the im- 
provements that are to be made by this company is 
the establishment of a 117-acre park to be called Lem- 
ert, at the terminus of the railroad, three miles from 
the city limits of Fort Smith. It is the intention of 
those in charge of the traction company to make this 
property the best of its kind in the state. The street 
car line will be greatly improved during the yeur. 
Six miles of additional track are contemplated in or- 
der that transportation facilities may be kept abreast 
with the needs of the town, A power house is to be 
built and many new ears bought. 

In addition to these interests Mr. Abbott has taken 
an active part in developing other lines of industry. 
He is president of the Cameron Coal & Mercantile 
Company, Williams, I. T., a station on the Midland 
Valley railroad. The Midland Valley was built dur- 
ing the last three years by Philadelphia capitalists. 
It has in operation 170 miles of road. Mr. Abbott is 
interested also in the road. The coal company pro 
duces 400 tons a day. He is vice president of the 
Mansfield Pressed Brick & Terra Cotta Company, Mans- 
field, Ark., a concern capitalized at $10,000, with an 
investment of $30,000. At Fort Smith he is identified 
with the Ingle Wagon Company, a $100,000 concern; 
also the Fort Smith Refrigerator Works and the Fort 
Smith Ice & Storage Company. His personal attention 
is given to the detail work of the. bank, the lumber 
company, the street car company and the coal busi- 
ness, in all of which he takes an active parf. 

February 9, 1898, Mr. Abbott repudiated and re 
fused to have anything farther to do with the bless- 
ings of single life. On that date he married Miss 
Gertrude Reynolds, of Fort Smith. 

Much of his success he attributes to opportunities 
in a new-old country, where the advantages and nat- 
ural resources had been overlooked. As he charae- 
terized it: ‘‘Things were lying there ready to be 
taken hold of. The development and improvement of 
my part of the country are just beginning and oppor- 
tunities are there yet, waiting for some one to profit 
by them.’’ 

Fort Smith is one of the most rapidly growing cities 
in Arkansas. It now has a population of about 25,000, 
which is increasing steadily. It has excellent trans- 
portation facilities, the railroads entering the city be- 
ing the St. Louis & San Francisco, the Missouri Pacific, 
the Arkansas Central, the Fort Smith & Western, the 
Kansas City Southern and the Midland Valley. It is 
located in the heart of one of the best and most ex- 
tensive coal fields in the southwest. Natural gas is 
found: in abundance and is being utilized to great 
advantage. The country surrounding the city is suited 
for the production of grain, cotton and fruit, the val- 
leys being the most fertile in the state. The berry 
and peach crop of western Arkansas, particularly that 
close to Fort Smith, is phenomenal. 

Fort Smith has grown very rapidly during the last 
five years. An indication of its prosperity is shown 
by the building record of 1904, during which year 
1,400 houses were put up. In the city are located a 
large number of manufacturing institutions which are 
taking the raw materials found in such abundance 
in the vicinity and converting them into useful and 
valuable articles of commerce, 

It is one of the principal distributing centers of the 


southwest and many large wholesale and jobbing 
houses are there located and are enabled to reach their 
customers along the many lines of railroad which enter 
this progressive center on easy terms of competition. 
One of the more noteworthy features of Fort Smith is 
its educational institutions. It has a large, handsome 
high school, under able supervision, and five commodi- 
ous publie schools, and has shown a disposition to 
increase its educational institutions as fast as neces- 
sary to keep pace with the demand. 

The coal fields surrounding Fort Smith contain the 
celebrated western anthracite or semi-anthracite which 
has met with such great favor in the large cities of 
the southwest. The city is located in the center of an 
extensive hardwood and pine forest, all of which 
naturally is tributary to the business interests of Fort 
Smith. 

It was uphill work at the start, but by crowding 
two days’ work into one day things began to move 
and have been kept moving ever since. Every con- 
cern in which he is interested is making money and 
now, when 386 years of age, Mr. Abbott is one of the 
leaders of the new element which is startling Arkansas 
out of its inertia and starting it toward a higher goul 
of industrial achievement. 

While Mr. Abbott is a busy man and while many 
claims press on his time and attention he is not 
engrossed in his affairs to the extent that he loses 
track of things of perhaps greater moment. He is 
a friend to be desired and one who is alive to the 
claims of friendship. Ile is a member of the order of 
Elks, a Knight of Pythias and Hoo-Hoo No. 324. His 
eyes were opened at Texarkana at one of the early 
coneatenations. They since have remained open. 
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THE MARKETS. 


CURRENT MARKET CONDITIONS. 


Another cold wave has swept the country with below 
zero temperatures as the result in the northern por 
tion, This visitation has tended to check the move 
ment of lumber to some extent, and has caused some 
delay in the placing of orders. But such temporary 
abatements must be taken into the midwinter account. 
As an assurance that there wili be a rapid recrudes- 
cence of business so soon as the temperature shall 
moderate we should remember that demand was 
strongly maintained up to and into January and that 
the disposition of buyers was to place orders early 
in anticipation of an advance of prices in the spring. 
Nothing has happened to change that inclination. 

* * * 


Southern pine conditions continue to be remarkably 
satisfactory. There is no overstock; the majority of 
the mills have from thirty days to sixty days’ sawing 
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ahead; stocks at the mills are low and broken in 

assortment; the offshore business at gulf ports is 

enlarging; there is a better demand in continental 

Europe; shipments at Pensacola, Mobile and Gulfport 

have increased; the Georgia mill operators cannot turn 

out product as fast as it is wanted, and they have 
price making altogether in their own hands. 
* * * 

In the southwest some question has arisen as to 
what effect the low prices now prevailing for cotton 
will have on the home demand, which has been much 
depended on to absorb a large portion of the output of 
the Texas and Louisiana mills. But when it is under- 
stood that but 10 to 20 percent of the crop remains 
unsold it seems as if the cotton situation would not 
have much effect on lumber prices. Unusually cold 
weather in the southwest has abated the demand from 
retail dealers, but since they were ready and eager to 
put in stock before the advent of the cold weather, 
it is concluded that there will be demand enough 
so soon as the extreme frigidity shall relax. 

* * * 

The North Carolina pine business shares in the 
prosperity pertaining to other southern lumber. Stocks 
at the mills are generally short /as the result of a 
lack of logs last fall. Demand is rising, and it de- 
velops that there is no surplus of mill product any- 
where to draw on for heavy stocking up. In such 
consuming centers as Philadelphia, New York and 
Baltimore dealers who have ample stocks on hand are 
having an excellent trade. Under such circumstances 
it is unnecessary to say that prices are firm all along 
the line. 

* ” * 

The northern pine business is passing through the 
eason of quietude, but it is reported from Chicago, 
Cleveland, the Saginaw valley centers, and from the 
ast that a good steady trade is prevailing which is 
ating away stocks that were not in oversupply at 
ihe elose of navigation. There is a large movement of 
ox lumber, and mill culls at Saginaw and Bay City are 
it of the market. Manufacturers in the Wisconsin valley 
report a shipping demand in excess of the ready sup- 
ply of ears. Distribution lately has been limited by 
vere weather in the northwest, but prospects for 
the spring are deemed good at Minneapolis and other 
pper Mississippi river points. 

* * * 

In the hardwood branch of the lumber business the 
areity of plain sawed oak, especially of the com- 
mn grade, is the most interesting feature. Dry oak 

this description is almost impossible to obtain in 

y considerable quantity; it is all gathered up from 

ir and far as fast as it gets into shippable condi- 

‘ion, Quarter sawed white oak is plentiful, but quar- 

* sawed red is less abundant and easily salable. In 
south there is a good eall for gum of the more 

sirable grades, and cottonwood demand is improv- 

In the northern woods, birch, soft and hard 
and maple are the leading items, and a fair 
de in all of them is reported, except where loca! 
ses, like the strike in Chicago, are temporary hin- 
nees. The tendency of prices is to firmness in 
branches of the hardwood trade. 
- * * 

On the Pacifie coast the improvement noted within 
nt weeks continues. There is an increasing demand 
fir, and the outlook for the eastern business in 

the coming season is bright. A large amount of tim- 
and ear lumber is being placed under contract. 

s reported this week that 5,000,000 feet of fir tim- 

- will be used in constructing ore docks at Ash- 
|, Wis, this year. Prospects for demand in the 

Missouri river states for fir and spruce lumber were 

ever better than now. 

* * * 


‘he red cedar shingle situation remains practically 
hanged. Prices are too low for profit in manufac- 
, but cedar logs for shingle making are dispro- 
rtionately high of price. Red cedar shingles are 
ling at Minneapolis and St. Paul, Omaha and Kansas 
ty at about five cents a thousand advance, which 
s manufacturers some encouragement. Demand 

lumber and shingles in southern California is 
!l maintained, and keeps pace with heavy receipts 
vm the north. Redwood stocks are sold about as 
t as they arrive. 
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Northern Pine. 





Chicago. Owing to the strike of teamsters at the 
city lumber yards local deliveries of lumber have 
been greatly hampered, and while trade has not been 
Wholly at a standstill, it is mostly confined to carload 
Shipments. Demand is in a healthy condition for this 
fime of year, but is not so large that as much incon- 
venienee would result to the lumbermen from the strike 
as would be the case were it to have occurred in the 
midst of the building season. Prices remain firm and 
after the present trouble is over it is likely that busi- 
ness will start up with a rush. 

Reports received here from the northern pine district 
‘re in the main highly satisfactory as regards supply. 
Several large transactions in mill euts of the coming 
Season are noted and dry stock at the mills has been 
largely disposed of for either rail or water shipment. 
Prices are exceedingly firm at all initial points. White 
cedar shingles are steady and an improved spring in- 
{Wry is anticipated. Lath are scarce and high and 








may be higher before the market pressure is relieved by 
the manufacture of additional stock. 
Chicago Lumber Receipts and Shipments. 


Reported by George F. Stone, secretary of the Board of 
Trade: en 


RECEIPTS WEEK ENDING JANUARY 
Lumber. Shingles. 
ROE. cWine Ona Keine eendcaucmanwes 26,071,000 8,875,000 
SO Seicecd cece tanweadaeaaaee 14,615,000 4,962,000 
RUNG ub 5 we sd se eanendaen 11,456,000 3,913,000 
TOTAL RECEIPTS JANUARY 1 TO JANUARY 28. 
Lumber. Shingles. 
WE 6 ead cave vawemess cue eaewee 88,055,000 27,142,000 
ROE ieckiuedsavavacaveeukuad 67,929,000 25,220,000 
FRGTOMSO © 6 dsc cicisnvccecdac cae 1,922,000 
SHIPMENTS WEEK ENDING JANUARY 28. 
umber. Shingles. 
ROU witda Seca kec ekaeenaenad 14,450,000 7,984,000 
SOU wceeewwaaus Catnceewnes 1. «10,856,000 5,737,000 
SN wd Ko aaa se eeeenas 3,594,000 2,247,000 
TOTAL .SHIPMENTS JANUARY 1 TO JANUARY 28. ° 
um ber. Shingles. 
US A eM ry 27,216,000 
FOES Sadie kivendso see eee viwndes 46,492,000 24,203,000 
MU ie take deeatekteawaes 10,351,000 3,013,000 


Building permits issued by the Chicago building de. 
1, 1905, 


partment during the week ended February 
were as follows: 


CLASS. 
oa”, a er 
$ 1,000 and under $ 5,000.. 
5,000 and under 10,000.. 


10,000 and under 


1 25,000... 
50,000 and under 


100,000 
NOUN ceucnadecevadaevadepavededdiaden 
Totals preceding weeek........ 
Totals corresponding week 1904. 
Totals from Jan. 1 to Feb. 1, 1905 
Totals for corresponding period 1904... .225 
Totals for corresponding period 1903... .254 

——eoeeerere 

Minneapolis, Minn. This is inquiry week among 
the dealers in white pine territory, a large share of 
whom are in the city attending the retailers’ conven- 
tion. The cold weather that has prevailed in terri- 
tory farther south has about shut off demand. from that 
direction, but shipments show a healthy increase and 
the figures for January indicate a stronger opening 
for business than last year. The reports to the Minne- 
apolis Chamber of Commerce give local receipts and 
shipments for January as follows: 





3.210.715 
2:047,850 


1904. 1905. Increase. 
Receipts Cee ens eemedoe 10,208,000 11,792,000 ~ 1.584.000 
I ois wie eens 15,568,000 17,056,000 1,488,000 


Receipts and shipments for the week ending Janu- 











ary 30 were as follows: 
Receipts. Shipments. 
i) SOE Eee eee 896,000 
NUGQUEMEES, - s.os.90 to Jacs@ede maaan 368.000 896,000 
Thursday 256,000 896,000 
Friday .. 464,000 544.000 
Saturday 672,000 992,000 
Monday 704,000 752,000 
ii Ee eee re aSr er reremrr 4,976,000 


BEGG WOO ovis civ wore aebcwesanues scenes 3,920,000 
1,056,000 





Increase .. 
Decrease 
Same week last year. .....sccccccess 2,192,000 





4,352,000 
—ororeore 
Saginaw Valley. Trading in white pine is steady. 
The market is featureless except for the fact that 
there is not too large stock of the coarser grades in 
dealers’ hands. Stuff that is convertible into boxes is 
searce and mill culls are out of market. 





North Tonawanda, N. Y. White pine dealers speak 
most encouragingly of the prospects for the current 
year. Retailers have been ordering freely since the 
holidays and business for this time of the year is 
pronounced unusually good. Inquiries are numerous, 
some of the better grades being in better favor. 


———eEOeenws* 


Buffalo, N. ¥. Business was preparing to take an- 
other step forward when the big snow storm came in 
the way. All reports from the east indicate almost 
complete standstill. 


Philadelphia, Pa. The demand has been off this 
week, owing to the storm, yet there has been some 
small business to tide over immediate wants. Build- 
ers are making numerous inquiries and the stock of 
the yardmen is not up to the usual quantity. The 
outlook is most promising, with prices remaining firm. 








Spruce. 


Boston, Mass. Prices are firm on all spruce items. 
Inquiries are numerous and responses comparatively 
few. The number of mills that have begun operation 
since the late substantial snowfall is very limited. 
Occasionally a car or two of random is offered, but 
there has-been no regular volume of supply during the 
past two months. 


White Cedar. 


Chicago. The pole trade is looking up and cedar 
men are placing some good contracts for telegraph and 
telephone stock, particularly in the newer states and 
territories beyond the Missouri river. There is also 
a rising inquiry about posts and trade prospects in 
that kind of commodity are improving. Cedar rail- 
road ties ‘‘sell themselves,’’ there never being any 
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Imperial 
seccn Flooring 


BEECH 
Is It is manufactured in 
the midst of the famous 


Best 
Pine Lake Belt of Maple 


and 
Costs in a strictly modern and 
up-to-date plant. 


A TRIAL WILL CONVINCE /OU. 


More 
East Jordan Flooring Co. 


EAST JORDAN, MICH. 


FLOORING 


MAPLE, BEECH AND BIRCH. 


AS GOOD AS THE BEST, 
EXCELLED BY NONE. 


















































If this proposition 
interests you we 


delivered ; would be pleased 
at carload PFices. 4, hear from you 


and will gladly acquaint you with our methods by 
which this is possible. Let us quote you. 


TELECODE USED. 


Cummer, Diggins @ Co. 


CADILLAC, MICH. 


Less than carload 














Gideon, Anderson @ Co. 


Manufacturers and Wholesale Dealers of 


OAK, ASH, MAPLE 
ELM AND GUM | 


RED GUM A SPECIALTY 
Gideon, New Madrid Co., Mo. 








Please ask us for 
quotations. 

















Standard Flooring 
MAPLE AND OAK 


Manufactured with latest Improved machinery 


THE BUFFALO MAPLE FLOORING CO. 


Office and Mills, BUFFALO, N. Y. 


























The Gorham Brothers Co. 


MANUFACTURERS OF 


VENEERS 


Built-up Wood and Panels from all native woods 
in 2, 3 and 5 ply. 


Submit your wants to us and allow us to figure on 
same, 


MT. PLEASANT, MICH. 











T. B. Stone Lumber Co., ciynar: 





danger of over-accumulation. The snows are very deep 








want to sell you Poplar, Oak, Gum, Ash, Chestnut & Cottonwood. 


7O 
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ATIN WALNUT 


Buy 1t direct of the manufacturer and 
be insured satisfaction. 
Foreign correspondence solicited. 


Chas. F. Luehrmann 


Hardwood Lumber Co, 
St. Louis, Mo. 


Cable Address 
“ LUEHRMANN.” 
Codes 
Telecode, Western 
Union and ABC 
4th Edition. 








Wecan ship you | 
the best sliced cut | 


Mills Now Running. 


Quartered Oak 


VENEER | 


1-8 TO 1-100 INCH THICKNESS. 


Ask for Samples, Mills at Knoxville, Tenn, | 


PHILA. VENEER & LUMBER CO. S#les Otfice, Land & Title 


Bldg., PHILADELPHIA, 


rvyVvVvvvVvVVvVvVVvVvVv_VYVVvVvTVVVVvVVVVuVVYWVVUVW?G.’?T™. 
i i hi hi hi hi hi hi hi ha hi hi hi hi ha a hi hi ha hi hi ha ha ha ho ha ha ba he he ho i bo 


WALNUT ONLY 


We manufacture and export walnut exclusively 
and constantly have ample stocks and high 
class lumber. We are always in the market for 


GOOD WALNUT LOGS. 


Lesh, Prouty & Abbott Co. 


Telecode used. EAST CHICAGO, IND. 


ryyvvuvvyvyvvvvyvvyvyvyVvvVvvyVvvuvvyVvvuvvyvvVYvyVvW}YG". 
be eb bb hh bb hb bb bh bh hn bo bh hb hh hh hn hh 
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rwvuvvev'v"vrvraeyv«yvyvyvyevyuTyVvVT?" 





Do you know any 
manufacturer be- 


Mixe 
sides ourselves that 
Cars can load mixed cars 


from any or all of the following items 
Bevel and Drop Sid- 

P oplar ing, Cornice or other 
Millwork or rough or dressed lumber. 
O Flooring, Casing, Base, In- 

a terior Trim or D & R lumber. 
CHESTNUT, and BASSWOOD rough or 
worked to suit. 


R. M. Smith & Co. 


R. M. SMITH. Parkersburg, W. Va. 


J. H. P. SMITH. 























THE FIRM FROM WHOM 
YOU CAN GET 





Wisconsin Hardwood 
Lumber, 


M ixed OF | Kiln-dried Winter Sawn 


| 
Basswood Siding, 


| Straight a Casing, Base, 
Cars 


Kiln-Dried, End Match- 
of the following : 


ed Bored & Polished 
Hardwood Flooring, 
Hemlock, 
Cedar Posts & Poles. 


WRITE FOR PRICES, 


R. Connor Company, 
Marshfield, Wis. 





























in the cedar sections, which should prevent the get- 
ting out of an oversupply. 
—_—eeeT 

Minneapolis, Minn. Spring trade in short poles is 
already opening. Orders are being received from Okla- 
homa and other points in the southwest for poles to 
be delivered within the next month or six weeks, so 
as to be on hand for telephone construction work 
as soon as the weather will permit. The outlook 
indicates an active trade and considerable inquiry is 
coming in for posts, which are stronger in price thaa 
two months ago. Stocks are not large and the win- 
ter’s output will be smaller than last year. 





Hardwoods. 





Chicago. The local yard trade has been seriously 
affected during the week by the strike of teamsters 
and little stock has been moving in the way of small 
lots to the factories. However, the carload dealers are 
increasingly active and trade is likely to show a steady 
gain through the coming months. The furniture fac- 
tories are now in full operation, are using up large 
quantities of lumber and seem to have a prosperous 
season ahead of them. All of the big consuming in- 
dustries are buying in bulk quantities for their year’s 
requirement and also in smaller lots for immediate 
wants. 

The demand for plain white and red oak continues the 
feature of the market and dry stock seems to be obtain- 
able only through diligent search and then at the highest 
prices that have been paid in several years. Quartered 
white oak is comparatively plentiful and the price is 
steady. Quartered red oak is scarce and firm. Birch is 
in increasing demand and at strong prices. Rock elm 
and soft elm are generally wanted and are scarce, 
Rough maple is in improved inquiry and prices are 
steadier. Maple flooring is selling freely at the ad 
vanced quotations. .Cottonwood is steadily gaining a 
better position and prices are now fairly firm. 

—_——oOoeoeeere 

St. Louis, Mo. The past. week has shown consid- 
erable development in country trade, but business is 
not yet on a spring basis. Just now there is some dif- 
ficulty between consumers and the wholesalers on the 
price question, as many wholesalers show no inclina- 
tion to accept business for future delivery at prices 
now prevailing. In other words, those consumers who 
are in the habit of contracting ahead for six months 
or more do not find the wholesalers in a receptive 
mood at present prices. This bears out the idea which 
has prevailed in this market for some time that this 
spring will witness a continual price advance and none 
of the wholesalers are willing to be caught with long 
contracts on their hands. 

Inch plain oak continues to be the most desirable 
item and the supply is decidedly limited. Few people 
are willing to ship it in straight car lots, which is 
true of both red and white. There is now a fair 
supply of thick plain oak, but holdings even of this 
are not unusually large. The situation, so far as 
quartered oak is concerned, has changed but little, 
but the future is regarded as particularly bright. Ash 
is moving satisfactorily in upper grades, but there 
is rather a good supply of common and cull on hand. 
Cottonwood and gum show great promise, especially 
the latter, although prices have not taken much of 
an upward step. : 





Memphis, Tenn. There is not as large a movement 
as had been anticipated, but lumbermen generally ex- 
press satisfaction over present conditions and are still 
inclined to look for some betterment as the season ad- 
vances. The export situation is somewhat slow, but 
the feeling is pronounced that there will be some im- 
provement even in this direction. The best call is still 
for the plain oaks, both red and white, in all grades 
and thicknesses. There has been no appreciable increase 
in the offerings and buyers are still handicapped to 
some extent by the limited amount available. For 
quarter sawed oak the demand is only moderate, 
but the market is holding its own, owing to the rela- 
tively small offerings and the absence of pressure to 
sell. Gum is in good demand for all grades and for 
thicknesses running from %-inch to 2%4 inches. There 
is a very satisfactory movement in clear saps and like- 
wise in common and cull, though prices on the latter 
do not show any marked firmness. Cypress is moving 
in a very steady manner and prices are without change 
at the recent level. 


Mobile, Ala. Manufacturers and shippers are in- 
clined to hold stocks. Oak is in fair demand, with an 
upward tendency in values, and stocks are not large. 
Tupelo is moving slowly. The cut is small, owing 
to the number of mils shut down and to the scarcity 
cf logs. But little eypress is going into lumber in this 
section, as it pays better to cut the logs into shingles. 

Minneapolis, Minn. Basswood continues to improve. 
Large consumers have accumulated a good line of busi- 
ness and are buying freely for their work. The tone 
of the basswood market is much improved and dealers 
expect it to be stronger all through the year. Dry 
stock in red oak is still searce and birch is much 
sought after. 








Saginaw Valley. Business has been somewhat dull 
but better inquiry has developed in the last few 
days. Manufacturers are said to be carrying fairly 


good stocks and dealers are out in the market. Bass- 
wood and ash are worth about $20 at manufacturing 
points, birch is held at $18 and maple at $14. There 
is a moderate business in flooring. 

—eeaeren* 

New York. The business done the past week haa 
been fairly well within the average, and while the 
weather has been a drawback the demand has not 
been slow. Plain oak remains stiff and scarce and it 
is almost impossible to get any wholesaler to accept 
an order with specified time mentioned for delivery. 
Quartered is recovering slightly and will likely re- 
sume its place before long. Ash and maple move 
along at a satisfactory pace, although prices on the 
latter are reported a little off. Birch is strong and 
the demand is good. 





Buffalo, N. Y. Dealers say that sales are as strong as 
ever and shipments are merely staved off a little. 
One of the woods that is adding to its activity is 
chestnut, especially common. Some dealers say they 
are entirely sold out of this grade, and when they 
look south for more they find it higher, with firsts 
and seconds also strong. Maple is improving and the 
supply is not large. Plain oak leads as usual and 
quartered sells fairly well. 





Boston, Mass. In general it appears that prices will 
at least hold their own for the rest of the season. 
There must be a heavy stock of quartered oak on hand 
at some of the mills, judging by reports of the cut and, 
in a negative way, by the amount which the New Eng- 
land trade has not purchased. A slight improvement 
in demand is noted. Quartered white oak inch ones 
and twos ranges between $75 and $80, thicker stock 
$2 and up higher. Plain white oak is now being 
hunted for at $49. A price of $52.50 was among the 
reported quotations of last week for plain white inch 
ones and twos. Brown ash, especially dry stock, is 
conspicuous by its absence; inch ones and twos, $48; 
thick brown ash is longed far, but it is not to be had 
at any price. White ash, inch ones and twos, is a 
trifle easier at $46 to $47. Rough maple inch ones 
and twos still holds at $32 to $33, although last week 
maple flooring lists were withdrawn and a new list 
issued at a general advance of $3 on high grade items. 
Two and one-quarter inch face clear matched maple 
flooring is being quoted at $38; 34-inch at $36. 





Baltimore, Md. All the woods in general use com- 
mand good prices, though the demand is for the 
moment not especially large. Furniture manufactur- 
ers, however, are in the market for oak and other 
woods and the makers of interior work and partitions 
are kept busy by the unusual local requirements, 





Hemlock. 





Chicago. Real winter weather, with a below zero 
temperature, is having the effect to curtail the distri- 
bution movement, but the general outlook is promising 
for the spring trade. Reports from the Wisconsin val- 
ley are to the effect that the general lumber trade is 
so good that not enough ears can be had in which to 
ship the lumber ordered, which indicates that there is 
a fair demand for hemlock, as that variety enters 
largely into the trade of that valley. 





North Tonawanda, N. Y. There is a strong belief 
among hemlock dealers that prices will advance shortly. 
The mills are considerably behind orders and stocks in 
the yards are being reduced to a low point by an ex- 
ceptional demand. 


Buffalo, N. Y. There is every effort to cut out 4 
good supply of hemlock this winter, for all the trade 
think it will be wanted, especially as there is not 
much danger of a surplus. Even if the demand shall 
not be large the outlook is for good prices and satis- 
factory trade. 


Boston, Mass. Eastern boards are practically all 
sold out. A few scattering offerings at $16.50 are 
heard from. Pennsylvania No. 2 boards are selling at 
$16 to $16.50, usualty at the latter figure. No. 1 Penn- 
sylvania is quoted at $19 to $20.50, but there is little 
eall for that item in this market. 








Philadelphia, Pa. The hemlock trade is quiet, yet 
numerous inquiries are being made and _ prospects 
for the spring trade are excellent. When the spring 
business shall open there probaby will be found a 
shortage of hemlock to the demand, with a corre- 
sponding incease in price. 





Poplar. 





Chicago. Demand is fair for most items on the 
poplar list and prices are comparatively steady. The 
teamsters’ strike is interfering with deliveries to the 
small factories, but there is an improvement in the de- 
mand for car lots. Stocks are reported insufficient for 
the ordinary spring demand and the market is disposed 
to further appreciation, 

_—_OoOeeeer 

New York. A slow recovery is noticeable and prices 

are gradually becoming steadier, inch ones and twos 
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now bringing about $47. Manufacturers claim the sit- 
uation is improving right along and those who have 
any amount of stock on hand take the same view. It 
is generally believed that a few weeks will put pop- 
lar on a secure foundation. 

Buffalo, N. Y. Dealers do not claim that the trade 
is what is used to be, but as a minor branch of the 
hardwood business they find it satisfactory. Prices are 
fairly firm, tending upward if anything, and not 
likely to be lower right away. 

Boston, Mass. Inch ones and twos range between 
$45 and $48.50, nearer the latter than the former 
figure for choice stock. Thicker stock is selling at 
somewhat higher prices than the usual proportionate 
difference between boards and thicker stock. 








Baltimore, Md. The trade shows various elements of 
strength and dealers as well as manufacturers feel 
greatly encouraged. Especially the millmen take a 
sanguine view of the situation, pointing out that there 
is very little lumber and only a limited number of 
logs in sight and that producers of stocks are certain 
to find a market for all the lumber they will be able 
to turn out for some time. 


Pacific Coast Woods. 


San Francisco, Cal. On account of the rough weath- 
er supplies of lumber for this market continue to be 
very light, but the deliveries have been equal to the 
purehases, for as usual the year opened quiet in this 
market. There has been no falling off in construction 
for the week in this and other large cities of the 
state. In order to make a clean-up in the beginning 
of the year the yards have bought less freely, but 
their stocks are running down in consequence. There 
las been a better demand of late for off shore trade 
ind some manufacturers have orders ahead that it 
will take a considerable time to fill. Deliveries of 
edwood, though light, have been much larger than 
those of fir. 

The building demand has reduced supplies of fir 
during the past two weeks, and during that time 
leliveries have been among the lightest for the same 
period of years, but there were big stocks on han@ 
previously and receipts had been heavy. The market 
remains very firm and that firmness has been increased 
y light deliveries. Some manufacturers have orders 
head for two months or more, so as a general rule 
here is no inducement to sell under the market. The 
ocal eargo price rate is firm at $12 for San Francisco. 

Receipts of lumber at this port for the week ended 
January 25, inclusive, were: Fir, 2,809,898 feet; red- 
woo0d—Del Norte, 450,000 feet; Humboldt bay, 1,828,- 
521 feet; Mendocino ports, 1,960,000 feet; grand total, 


048,419 feet. 


Los Angeles, Cal. The redwood market is exceed- 
ingly firm and many dealers are getting $1 more right 

rough than they were two months ago. The demand 
: far in excess of the supply; in fact, no one is get- 
ting the amount of redwood that the trade would 
alsorb very easily, even at advanced prices. 











Tacoma, Wash. While orders and inquiries have 
not been plentiful during the past four or five days 
there eontinues to be a good volume of business 

| prices remain firm. The country mills are full 

and trade conditions are healthy. There have 
been no reeent large orders or inquiries, the buying 
being all in small bills. Locally demand is good, 
with a large amount of building going on in the city. 
'he eargo trade is also showing an improvement in 
volume, both foreign and coastwise, and prices are 
somewhat firmer. Several of the mills here continue 
int down, however. 





Seattle, Wash. One new mill has been started up 
d another one that was closed down for a year will 
© started up this week. The lumbermen are over- 
uling machinery and getting ready to run. The mar- 
‘ is firm, but there has been no advance. There will 
© a number of changes in the grading, however, that 
‘\y affect prices. No particularly large orders have 
cen received since last week. 
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Southern Pine. 


St. Louis, Mo. With the progress of the convention 
Season which will be practically ended within another 
two weeks, there is an apparent inclination on the 
part of retailers to settle down to business and to 
make up their minds just what policy to pursue dur- 
ing the coming months. This is evidenced by the 
mcreased inquiry shown by all of the St. Louis whole- 
Salers and there is also a slight increase in the number 
of actual orders booked. The volume of business dur- 
ing the last week of January was by long odds the 
best of any week during the month. The New Orleans 
meeting demonstrated clearly the scarcity of yellow 
pine at initial points and the action on prices in re- 
affirming the list of January 10, was considered by 
many to be ultra-conservative. There is quite an ele- 
Mént in St. Louis in favor of an advance on that 
list, but a majority of wholesalers are thoroughly 
Satisfied with the action taken. 

During the past thirty days there has been very 





little trading with the local retailers, as the weather 
has been unusually severe and little construction work 
could be started. Those wholesalers catering to rail- 
road and car material take a very hopeful view of 
the outlook and are already doing much figuring. Con- 
siderable heavy construction work is contemplated in 
St. Louis, but no large orders have yet been placed. 
-_— eee" 

Chicago. A teamsters’ strike and another cold wave 
have served temporarily to check the distribution of 
lumber this week. General conditions, however, remain 
good. There is promise of an excellent spring trade 
and prices remain firm. The prospect is that there 
will be an unusually large consumption this season and 
that there will be no slump in prices to vex and con- 
fuse the market as there was last year. The country 
yard trade is quiet, so that Chicago wholesalers are 
not doing as much in that line as they would like to, 
but the quietude is only seasonable and will be fol- 
lowed by a rush of business later on that will make 
glad the hearts of dealers. Those handling the rail- 
road and ear factory business continue to report some- 
thing doing. There is considerable structural timber 
business passing, with much more in prospect for the 


spring trade. 
OPAPP 


Kansas City, Mo. Yellow pine men report the yard 
trade normal and that the eall for all kinds of special 
stock is unusually active. The demand for railroad 
and ear stuff is keeping the big mills supplied wih 
orders to a better extent than for many months. One 
concern here has received within the past few days 
inquiries aggregating 20,000,000 feet, mostly railroad 
stock, the orders for all of which will be placed on 
or before February 6. The steady cold weather has 
undoubtedly retarded orders for yard stock from the 
southwest, but the inquiry is large and at the first 
sign of warmer weather the demand will show activ- 
ity. For the month the manufacturers have booked 
more than the normal number of yard stock orders. 
A few low quotations are out on special items, but 
taken as a whole the market is in good shape and 
the tendency is upward. 

el 

New York. There seems to be a good strong demand 
for all sizes and the mills appear to be pretty well 
solt up, although all of them are willing to figure 
on inquiries of any size, even though there would seem 
to be some doubt about getting the stock. 





Buffalo, N. Y. It seems out of the question to 
meet the demand for yellow pine and the trade is 
waiting for more mill activity. The demand is for 
timbers fully as much as for light sawed stuff. 

BBL III 

Boston, Mass. Stock is holding at last week’s 
advance and showing an upward tendency, as rush 
orders (of which there are a few) are being taken 
only at a premium over market quotations, which are 
as follows: A matched rift flooring, $31.50 to $32; 
B, $28 to $29.50; C, $24 to $24.50; 214-inch face clear 
heart rift stays at $45. 

—_——eerer" 

Philadelphia, Pa. The general demand promises 
to be large so soon as the spring trade shall open. 
There is no large stock of desirable sorts at the 
mills, with orders booked for sawing from thirty 
to sixty days ahead. 1x4 A rift matched flooring is 
quoted from $30 to $32, same in C $23 to $24. 





North Carolina Pine. 





Norfolk, Va. The severe weather continues, inter- 
rupting production and distribution, and consider- 
able inactivity prevails in all branches of the indus- 
try. Demand is steady, and what inquiries are being 
received are quoted on at flat list prices, subject to 
delay. Until more favorable weather conditions shail 
prevail, the movement will be very much below the 
average, and the output at milling points confined 


“to a limited basis on account of the short supply of 


logs. Stocks are low. 





Baltimore, Md. Receipts are comparatively small, 
ice in the bay and a continuance of cold weather 
serving to keep down the arrivals of vessels as well 
as the manufacture of stocks. The distribution, also, 
has not been of large proportions lately, a circum- 
stance to be regarded as fortunate rather than other- 
wise, because with a brisk demand something like a 
scarcity of supplies would have developed. 





New York. All reports from mills indicate consid- 
erable activity at shipping points and dealers in this 
market all consider it wise to adhere strictly to the 
list, believing there will be some difficulty later on 
in filling orders in certain sizes. The demand is good 
and considerable inquiry is made. 





Boston, Mass. Offerings are limited as compared 
with the demand. Slow filling of orders at the mills 
and slow transportation seem to be the rule. Prices are 
hardening. 


Philadelphia, Pa. Shipments are going from the 
mills to replenish the supply at the yards as fast as pos- 
sible under the circumstances. Prices are stiff and 
demand good in view of the limited amount of ma- 
terial. 











CHURCHILL & SIM, 
TIMBER BROKERS 


for the sale of all descriptions of 
hard and soft woods. 


29 Clements Lane, 


London, E. C. 


2, Exchange St. East, 
LIVERPOOL. 
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COBBETT @ Co. 
Agents for American Timber 
and Lumber. 

Hamilton House, LONDON, E. C. 


Telegraphic Address, ‘‘HUSTINGS, London.” 
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WOOD BROKERS 





38 Gracechurch Street, - + London, E. c 
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C. Leary & Co. 


Agents for the Sale of All Kinds of 


AMERICAN LOGS and LUMBER 


4 Lombard Ct., Gracechurch St. 
LONDON, E. C. 





























Edward Chaloner & Co. 
WOOD BROKERS 


and Agents for the sale of American Hardwood 
Etc., in Logs and Lumber. 


36 Derby Rd, Sandhills, LIVERPOOL. 


Cable Address ‘‘CHALONER.” 
Codes used, ABC, Al, Lieber’s & Lumberman’s Telecode. 
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CODES: ABC, 4th & 5th Ed. Al. Western Union. 


LUMBERMAN, Zebra. 


BRYCE, JUNOR & WHITE, 


TIMBER BROKERS. 


Tele. Addresses: 
MOCCASIN 
London, Eng. 








TALISMAN 
Glasgow, Scotland, 


TRIGONAL 
Bristol, Eng. 
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vA Hardwood 

, American Hardwoods 
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i 7 Union Court, Old Broad St. and Hs 

82 Bishopsgate St., Within, fe 

CODES USED: | ‘ 
Limberman's Standara. LYONDON, E. C. 
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Cypress. 





St. Louis, Mo. A very satisfactory condition pre- 
vails in this market and business has developed quite 
rapidly during the past few weeks. Orders from 
both factories and retailers are numerous, considering 
the season and February promises to be a brisk month, 
Prices are being adhered to quite rigidly and reports 
coming from the mills indicate somewhat smaller 
supplies than is usual at this season. Stocks in St. 
Louis are limited, except. in a few specific instances 
and considerable jumber is wanted. Wholesalers han- 
dling Arkansas and Mississippi stock have been having 
difficulty in securing much lumber at initial points. 

ooo 

Kansas City, Mo. Louisiana manufacturers report 
a nice line of orders, with the southwest sending its 
full quota. Jobbers here say that their January trade 
has been better than that of any previous year and it 
has been augmented by business from dealers in 
northern territory. The demand for tank stock is not 

active as a year ago, as the oil territory is not 
developing as fast as it was at this time in 1904. The 
call for factory stock, however, is much better than 
at this time last year and the inquiry indicates a 
brisk demand during the next thirty days. 

i id 

The state of the cypress market is one 
of steadiness, with a fair run of orders. The fac- 
{ories are taking relatively the most lumber. The tank 
makers are not buying as much as they did at this 
iime last year. The various forms of consumption 
are taking their due quota of stock. The trade 
is in excellent condition, stocks are ample and suffi- 
ciently dry to ship and deliveries are prompt. Prices 


Chicago. 


are firm and uniform. 
OS ed 
New York. The situation is one that compares favor- 


ably with other years. Inquiry is better than might 
he expected and wholesalers and manufacturers agree 
that there will be a good eypress market this year. 
The mills are said to be well supplied with stocks 
except in certain sizes and in these prices are decid- 
edly firm. 


PAO 
Boston, Mass. The market is firm and growing 
stronger with respect to price. At present prices 
are ruling at from only 75 cents to $1 below the list, 
a gain of at least $2 in the past six weeks. 
PPO 
Baltimore, Md. Stocks are not of unwieldy propor- 
tions. Within the last few weeks relatively heavy 
withdrawals have taken place, while the receipts have 
not been especially heavy; in fact, most of the time 
they were rather light. Conditions have not favored 
the production of lumber to a large extent this win- 
ter, while the demand for stocks has been relatively 
brisk all the time, so that the earlier accumulations 
have been considerably reduced. 


Shingles and Lath. 


Chicage. Dealers are holding their white cedar 
shingle prices on an even keel and are looking for 
better conditions in the spring. <A better state of 
the market for red cedars has developed at St. Paul 
and Minneapolis. Prices in those markets are a little 
stronger and the supply is no more than equal to 
the demand. 

Lath continue searce and prices wholly in the hands 
of the manufacturers. 








Minneapolis, Minn. The price situation is a trifle 
stronger this week. The $2.15 quotations on stars 
have been withdrawn and they are settling around 
#2.20 or a trifle under, while clears are selling close 
to $2.55. Transit stocks are light. 





San Francisco, Cal. Receipts for the week were 
850,000. Deliveries for some time have in a measure 
been normal, running from a few hundred thousand 
to a million and a half a week, hardly sufficient to 
supply the moderate demands of this season of the 
year. In San Francisco and other large cities demand 
is still firm. 

Los Angeles, Cal. The market is still firm with no 
let.up in demand to speak of and no increase in stock 
on hand. Prices remain at $2.20 to $2.25 for No. 1 
redwood and $2.50 to $2.75 for No. 1 red cedar. No. 
2 redwoods are being used on cheap jobs in the coun- 
try and are selling at $1.75 to $1.85 from the city 
yards but out in the country the price is much higher. 
There is no immediate prospect of an increase in local 
stocks of any kind of shingles. 

There is still a heavy demand for lath and scarcely 
enough to go around. Prices still rule high. 





Seattle, Wash. The market is firmer than for 
some time past, though there is practically no change 
in prices. Quite a number of the mills have started up 
recently, and others are to follow soon. All the mill- 
mien are optimistic and as soon as the weather breaks 
they look for a rush of orders. They are all agreed 
that at present prices shingles are made at an actual 
loss, and the only margin there is in the business is in 
the underweights. If prices are tilted a bit there will 
be a reawakening all along the line. 





Kansas City, Mo. Bad weather and low prices are 
retarding the starting of the red cedar shingle mills 
and not more than 50 percent are running. The mar- 
ket is slowly gaining strength and some jobbers here 
have put out lists this week advancing stars to $2.36 
and clears to $2.73 on Kansas City delivery, an ad- 
vance of 5 cents. 





Buffalo, N. Y. Prices are lower thau common and 
do not seem to be any more steady. The eastern jobber 
could take care of his trade well enough if there 
were good backing from the Pacifie coast mills, but 
when they are up one day and down the next and 
promising all sorts of conditions it is hard to hold 
prices anywhere; still, when:the spring demand shall 
set in it may be possible to steady the market again. 
Extra shingles are selling in mod- 
erate quantities at $3.20; clears, $2.70; second clears, 
$2.20 to $2.35. Lath, 15g-inch, continue to sell at 
$3.40, with 1144 $3.15 to $3.20. 


Cooperage. 


Boston, Mass. 








Chicago. The demand for tight cooperage is light 
and prices on tierces have fallen considerably, lard 
tierces wood bound being quoted at $1.30. For iron 
bound prices are $1.12% to $1.15 for 6-hoop and $1.20 
to $1.22%4 for 8-hoop. Supplies are heavy and there 
is no sale. Slack cooperage conditions are similar to 
those ruling in tight stock. 


Los Angeles, Cal. The local cooperage trade is 
brisk for the season. Prices of stock remain prac- 
tically unchanged, as do freight rates from the east 
and north. There are good stocks of eastern oak 
staves and heading in town and the coopers claim 
to be able to buy at about last month’s figures, 
although eastern manufacturers claim that they will 
be obliged to advance prices in the near future owing 
to a rise in oak stumpage all through the south, 
although nothing has been heard of this through the 
eastern lumber papers. 











Advertisements will be inserted in this department 
at the following rates: 


For one week, - * - 25 cents a line. 
For two weeks, - - - 45 cents a line. 
For three weeks, . 7 - 60 cents a line. 
For four weeks, - - - - 75 cents a line. 


Nine words of ordinary length make one line. 
Heading counts as two lines. 
No display except the headings can be admitted. 


Remittances to accompany the order. No extra 
charge for copies of paper containing advertisement. 
Copy must be in this office not later than Thursday 
morning to secure insertion ip Saturday’ S paper. 


Wanted: Employees 


WARNING! 


ADVERTISERS IN THIS DEPARTMENT 
ARE HEREBY NOTIFIED TO LOOK OUT FOR 
‘AMERICAN LUMBERMEN’S” EMPLOYMENT 
BUREAUS OR “ASSOCIATIONS,” AS THEY 
ARE IN NO MANNER CONNECTED WITH 
THIS OFFICE DIRECTLY OR INDIRECTLY. 
THE NAMES ARE EVIDENTLY DESIGNED 
TO DECEIVE AND DESERVE NO ATTEN- 
TION WHATEVER. 











WANTED-—-FOREMAN 
For carpenter department of planing mill. One experienced 
in making odd sash and doors, frames, stairwork and turn- 
ing, and capable of making own plans and estimates. 
Address “C. D. 29,” care AMERICAN LUMBERMAN. 


WANTED-—MALE STENOGRAPHER. 
Experienced in lumber business for Chicago wholesale house. 
Prefer married man. Good salary to right party. 

Address “C.D. 54,” care AMERICAN LUMBERMAN. 


WANTED—MAN FOR ST. LOUIS, MO. 
Familiar with Pacific coast and western lumber. Must be 
able to place orders and handle sales. State age, expe- 
rience and salary wanted. 

dress “C, D. 21,” care AMERICAN LUMBERMAN, 


WANTED—FOREMAN IN LARGE RETAIL YARD 
In southern Ohio. Must be familiar with yellow pine and 
cypress grades and thoroughly competent otherwise, espe- 
cially in figuring. Answer in own handwriting, stating age, 
experience, references and salary wanted. 

Address “C. D. 16,” care AMERICAN LUMBERMAN. 


WANTED-—INSPECTOR AND BUYER. 

Young man, thoroughly competent inspector of all kinds 
of hardwood lumber, capable of buying, and assisting ‘gen- 
erally in lumber business, and familiar with southern terri- 
tory. Give references. 

Address | “C. D. 1,” care AMERICAN LUMBERMAN. 














WANTED—-YARD MANAGER. 


Thoroughly competent and experienced man to manage re- 


tail yard in northern Ohio. 
Address “Cc. D. 4,” care AMERICAN LUMBERMAN. 





WANTED-—COMPLETE CYPRESS MILL CREW 
For night run, beginning February 27. Send full list of 
references and wages wanted to avoid delay. 

LYON CYPRESS LUMBER CO., 


WANTED 
A man to manage general store. Sales from $125,000 to 
$150,000 per year. Must be competent, strictly temperate 
and reliable and have first class references. 
Address “NO. 160,” care AMERICAN LUMBERMAN. 


WANTED-—-YARD FOREMAN. 
Experienced man. Chicago suburb. 
Address “C, D. 30,” care AMERICAN LUMBERMAN. 


DOOR MAKER WANTED. 

A man thoroughly competent to take charge of a door 
department, filling the position of foreman. Address, stat- 
ing experience, age, references and salary desired. 

“C. D. 38,” care AMERICAN LUMBERMAN. 


WANTED-—A | EXPERIENCED MAN 
To operate American steam log loader, southern shortleaf 
pine. Address “C. D. 37,” care AMERICAN LUMBERMAN. 


WANTED—A YOUNG MAN 
With two or three years’ experience in the retail lumber 
business to work into the shipping department. A knowl- 
edge of sash and doors especially desirable. Wages to start, 
$40.90. CHICAGO & RIVERDALE LUMBER CO., 1353: 
Indiana Ave., Chicago. 


WANTED—INSPECTOR 
Of poplar and heydwood lumber, to take up lumber in Ten- 
nessee, Georgia etc., one who is competent to inspect both 
green and dry lumber. State salary wanted and give refer- 
ences. Address ‘“C. D. 53,”’ care AMERICAN LUMBERMAN, 


WANTED-—LOCOMOTIVE ENGINEER 
Experienced hauling and loading logs. None but sober, 
steady men need apply. C. F. PETERSON, Moorhead, Miss. 


WANTED 
Man with small family to take charge of saw mill board- 
ing house. Must be capable of handling from 150 to 200 
men. House first class in every particular. Must be com- 
petent and well recommended. 
Address “NO. 150,’ care AMERICAN LUMBERMAN. 


WANTED—COMPETENT BLACKSMITH 
Who can do wood work repairs on wagons. Must be good 
mule shoer. Only first class man need apply. 
EDWARDS-FAIR LUMBER CO., Lansing, Ark. 


WANTED—A RELIABLE LOGGER 
To .~ contract cutting, hauling and floating cottonwood 
—— from 10 to 50 miles. Address OWEN-DELANEY 
STAVE & LUMBER CO., Hough, New Madrid Co., Mo. 


WANTED-—TRAVELING SALESMAN 
For Kansas City territory to sell lumber, lath, shingles, 
sash, doors etc. State experience and salary wanted. Re- 
plies will be confidential. 
Address ny 


Garyville, La. 



































6,”’ care AMERICAN LUMBERMAN. 





WANTED-—SASH AND DOOR SALESMAN 
Young man. Permanent position to good man. 
Address “A, B. 10,”’ care AMERICAN LUMBERMAN,. 


WANTED FOR WHOLESALE LUMBER OFFICE, 
Thoroughly competent bookkeeper and stenographer. State 
age, experience and salary wanted. 

Address “A. B. 9," care AMERICAN LUMBERMAN. 


WANTED-—EMPLOYEES. 

Shipping clerk, yard foreman, two gang sawyers and one 
band sawyer to commence work between March 15th and 
April ist, in a healthy high climate in south Alabama. 
Mill runs steadily. Address communications to 

“A, B. 16,” care AMERICAN LUMBERMAN 


WANTED. 

Gentleman thoroughly experienced in oak (especially 
wagon scantling), poplar, walnut etc., to take sole charge 
of interests of English firm, in U. S. Must be thoroughly 
acquainted with producers and shippers. References must 
be undoubted. 

Address 











“A, B. 15,” care AMERICAN LUMBERMAN. 


WANTED-—BAND SAWYER. 
Left hand rig, twin engine feed, hill nigger, run summer 
location upper peninsula, Michigan. 
Address “A, B. 12,” care AMERICAN LUMBERMAN 


WANTED—BOOKKEEPER. 

Young single man, sober, industrious and capable of keep- 
ing double entry set of books in manufacturer's office, where 
business is done direct from stump to market. Must have 
lumber experience, others need not apply. (Upper Penin 
sula, Michigan.) 

ddress “A, B, 14,” care AMERICAN LUMBERMAN. 











WANTED—EXPERIENCED ENGINEER 


Capable of taking charge of machinery in band saw mill in 
the east. Capacity 60 M. ft. 


Address “A. B. 32,” care AMERICAN LUMBERMAN. 





WANTED—A SAWYER 
For a small (circular) mill in Columbia, South America. 
Must be a good mill mechanic. Wages liberal to right party, 
including passage both ways and board, on two years’ con- 
tract. Apply immediately, giving references. 
L. J. KEENA, 673 Jefferson Ave., Detroit, Mich. 


WANTED—SALESMEN. 
Two first class hardwood salesmen, one for New York state 
and Canada and the other for Pennsylvania, by large manu- 
facturers of poplar and hardwoods. Address 
“SOUTHERN HARDWOODS,” care AMERICAN LUMBERMAN. 


WANTED BY LARGE SASH & DOOR FACTORY 
A first class estimator; competent to take off and figure all 
kinds of work from plans : good wages to right man. 

ddress “A. B, 23,” care AMERICAN LUMBERMAN. 











WANTED-—BAND RESAW MAN 


Experienced, for Chicago plant. Steady position. State 
references and salary expected. 
Address “C, D. 55,’” care AMERICAN LUMBPRMAN, 





WANTED-—A FIRST CLASS MAN TO BILL 
Odd work of all kinds into sash and door factory; good 
wages to right man. 

“A. B. 24,”. care AMERICAN LUMBERMAN. 


Address 
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WANTED—THOROUGHLY COMPETENT, 
Iixperienced sash and door man as assistant superintendent 
for wholesale factory. Must have complete knowledge of 
machinery and be experienced in handling men. Give ref- 
erences, salary required and full particulars in applying. 

Address “A. B., 38,"" care AMERICAN LUMBERMAN. 


WANTED-—SALESMAN. 

A first class lumber salesman familiar with the New 
Ingland territory, one who can command trade in that sec- 
tion. State age, experience and salary wanted. 

Address “J. T. R.,’” 53 N. 56th St., Philadelphia, Pa. 


WANTED—HARDWOOD BAND SAWYER QUICK. 
Location healthful. Wages $4.00 per day. Must be com- 
petent to keep up machinery. 

“G,” Madison, S. C. 


Address 
WANTED-—FOREMAN IN RETAIL YARD 
In a thriving western town; must be sober, energetic and 
speak German. Good salary to a man of ability. a ge 
BIS. ELEV. & INV. CO., Bismarck, N. D. 


WANTED-—A FIRST CLASS ESTIMATOR 
To make estimates of mill work from plans, for a Pitts- 
burgh planing mill. None but a thoroughly competent and 
experienced man need apply. State salary expected. 
Address “W. 44,” care AMERICAN LUMBERMAN. 


WANTED—A MAN TO TAKE CHARGE 

















Of cabinet and stair department, working about fifteen 
men, in Grand Rapids, Mich. Steady position to right 
party. Address “W. 6,” care AMERICAN LUMBERMAN. 





COMPETENT BOOKKEEPER 
lor large saw mill at Portland, Oregon. Only one having 
experience. in such work need apply. Give reference and 
salary expected to start on. 
Address “RIVER,” care AMERICAN LUMBERMAN. 


WANTED-—MAN TO SOLICIT ORDERS 
For sash, doors and hardwood interior finish on commis- 
sion. We have a good factory located in central Michigan, 
and make a specialty of fine interior work. We prefer one 
who is well acquainted among architects and builders. No 
figuring necessary as we do that here, although we prefer 
a man who could estimate. Our work is mostly special 
from plans and we sell direct. Our trade covers the en- 
tire United States. 
Address “W. 9,” care AMERICAN LUMBERMAN. 


WANTED: 


‘irst-class saw mill machinery salesman. 
cence and salary required. ; 
BROTHERS, Saginaw, 


WICKES 
WANTED—FIVE MANAGERS 
or retail line yards to be located at new towns in the 
Indian Territory. All must be experienced lumbermen of 
established records for honesty, sobriety and ability, evi- 
dences of which must accompany the application for posi- 
tion. 

Each must have $2,500 cash to invest in preferred stock, 
with a guaranteed dividend of 8 per cent. The face value 
of the preferred stock .also being guaranteed. 

Each yard will be operated in “the name of the manager 
controlling the same. Compensation for his services will be 
a guaranteed salary of $75 per month and 20 per cent of 
the net profits of the one yard. 

Our company has an authorized capitalization of $100,- 
000, $60,000 of which is common and $40,000 preferred 
stoe 

We are manufacturers and wholesale dealers in lumber, 
with our mills located in Arkansas. We are experienced in 
the retail line yard business, and if your application is fav- 
orably considered, we will refer you to other yard man- 
agers who have been and are now operating yards for us 
on practically the same plan. 

Please do not apply unless you can fill all requirements 
as herein stipulated, as we desire to avoid unnecessary cor- 
respondence. Address J. D. HORTON, Corner South Tenth 
and D Sts., Fort Smith, Ark. 


WANTED—MANAGER. 
Wanted competent manager for yard in northern Iowa. 
Address ‘T. 33.” care AMERICAN LUMBERMAN. 








State age, experi- 
Mich. 











WANTED-—A FIRST CLASS SAW FILER 
\Vith $6,000 in cash to invest in a new and up-to-date saw 
ill on Puget Sound; will start in 30 uaa plenty of tim- 
er; $125 per month to the right party 
Address bead 27," AMERICAN LUMBERMAN. 


WANTED-—SALESMAN. 
A first class hardwood lumber salesman familiar with the 
hicago trade State age, experience and salary wanted. 
Address YP, ” care AMERICAN LUMBERMAN, 








COMMISSION SALESMEN. 
We want good, reliable salesman to handle our line of 
vest coast timber. Can make good proposition for you. Ad- 
lress U. L. & S. CO., 20 West Grant St., Minneapolis, Minn. 


WANTED-—AT ONCE 
A wide awake, hustling lumberman, for city salesman in 
. large retail yard in central III. Must have had previous 
experience. State age, experience and salary expected. 
ddress “R, 1,” care AMERICAN LUMBERMAN, 


MANAGER IN WASHINGTON. 
An Al lumberman with $10,000 to $30,000 who can take 
omplete charge of a very large lumber manufacturing plant, 
newly constructed, and who is seeking an exceptional oppor- 
tunity, will be given information by addressing 
“Ww. ©. 38,” care AMERICAN LUMBERMAN. 











WANTED—BOOKKEEPERS 
Who do not use the Lumberman’s Actuary to send for free 
ample pages. It's the bookkeeper’s friend. Address 
AMERICAN LUMBERMAN, Chicago, U. 8. A. 
WANTED-LUMBER DRYER SALESMEN. 
Two first class salesmen. State experience. 
Address “R. 2,” care AMERICAN LUMBERMAN. 


WANTED—MANAGER WITH CAPITAL 
lor a mill of 60 to 70 M. ft. daily capacity. Mill is nearly 
hew and is located on the coast. 
Address “J. 3.”’ care AMERICAN LUMBERMAN. 


MANUFACTURERS AND WHOLESALE DEALERS 

In need of traveling salesmen, address 

" ROBERT BLACKBURN, Sec., 

Northwestern Lumber & Sash & Door Traveling Sales 
men’s Association. 1011 Wells Bldg.. Milwaukee, Wis. 


THOUSANDS UPON THOUSANDS 
Of people have obtained good positions by advertising in the 
Wanted Employment columns of the AMERICAN LUMBERMAN. 
Your ad inserted in this paper would be read by nearly 
every one interested in the lumber world and its allied in- 
dustries, Don’t wait, send your advertisement at once to 
he AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 




















| Wanted:Employment 


WARNING! 


ADVERTISERS IN THIS DEPARTMENT 
ARE HEREBY NOTIFIED TO LOOK OUT FOR 
‘AMERICAN LUMBERMEN’S” EMPLOYMENT 
BUREAUS OR “ASSOCIATIONS,” AS THEY 
ARE IN NO MANNER CONNECTED WITH 
THIS OFFICE DIRECTLY OR INDIRECTLY. 
THE NAMES ARE EVIDENTLY DESIGNED 
TO DECEIVE AND DESERVE NO ATTEN- 
TION WHATEVER. 








WANTED—POSITION BY A FIRST CLASS 
Band saw filer. Sober, steady and can furnish best refer- 
ence. Address “C. D. 24,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS BOOKKEEPER AND 
Office man. Now employed. Best letters from former em- 
ployers. State best salary for up to date man. 

Address “C. D. 15,” care AMERICAN LUMBERMAN. 





WANTED-—A POSITION 

As band saw filer, single or double cutter. 
experience. Best reference. 
ddress << he 


Eighteen years’ 
AMERICAN LUMBERMAN. 


BAND SAWYER WANTS POSITION. 
First class man. Can come at once. Best reference. Ad 
dress E. C. KELLER, care Luddington, DeRidder, La. 


BOOKKEEPER A i OFFICE ASSISTANT. 
Have good knowledge of stenography. Capable and reli- 
acai! Good references. Age 21 years. 
dress “Su 51,” care AMERICAN LUMBERMAN. 


WANTED—POSITION AS FOREMAN 
In a large planing mill ; Al reference. 
Address “A. B. 5,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS MANAGER 
After February 1st. All around saw mill man—life expe- 
rience. Am at present employed but desire to make change. 
Best of references. Position in North Carolina preferred. 
Address with —— 
eS Aw 


care 














care AMERICAN LUMBERMAN. 





FIRST CLASS LUMBER INSPECTOR & BUYER 
Well acquainted in southern states in hardwood desires to 
change position. 

“- 3. 23" 


ddress care AMERICAN LUMBERMAN. 





WANTED—POSITION WITH WHOLESALE 
Lumber firm, either as salesman or for office work by young 
man, unmarried, age 25. Have had considerable experience. 
References. 

“.. TE 2? 


care AMERICAN LUMBERMAN. 


WANTED POSITION AS BAND SAWYER 
Thoroughly competent and reliable; expert with steam nig- 
ger; right handed rig preferred. A No. 1 references from 
present employer. Can come at once. 


Address “A, B. 4,” care AMERICAN LUMBERMAN. 





Address 
A PRACTICAL TURPENTINE OPERATOR 
Is open for an engagement as superintendent. Would take 
an interest in — a business. Can furnish first class ref- 
erence. Addre 
“TURPE NTINE. OPERATOR,” care 


FIRST CLASS MILL MAN 


Wants position with good company to build and operate. 


AMERICAN LUMBERMAN. 





Can plan. Have had experience north, south and west. Al 
reference. 
Address “C. D. 6, care AMERICAN LUMBERMAN. 





POSITION AS INSPECTOR, 
Hardwood inspector wants position 
Address WILLIAM BUMG ARNE R, Ala. 


WANTED—POSITION AS YARD FOREMAN OR 
Shipping clerk in wholesale or retail yard. Have had sev- 
eral years’ experience; familiar with office and factory work. 
Am a lumber grader : also experienced in charge of men. 
Can furnish good recommendations. 

Address “Cc. D. 14,” care AMERICAN LUMBERMAN. 


WANTED-—A POSITION 
experienced young lady stenographer. 
“C.D. 40.,” care AMERICAN LUMBERMAN. 


Alameda, 








By a competent, 
dress 


WANTED—POSITION AS MANAGER 
Of a retail yard. Three years’ experience as such. Best of 
references given. Address BOX H., Hudson, Wis. 


WANTED-—POSITION AS BOOKKEEPER. 
Active, intelligent young man, age 27, desires position as 
bookkeeper in the office of lumber manufacturing concern. 
Understands the business thoroughly and is qualified to ren- 
der first class services. Prefer Pacific coast. 
Address “C. D. 33,” care AMERICAN LUMBERMAN,. 


WANTED-—A POSITION SOUTH 











First class band sawyer. Best of reference. Left or 
right rig, steam nigger. 
Address “Cc. D. 32,” care AMERICAN LUMBERMAN. 





WANTED-—POSITION 
Manager, salesman or bookkeeper in retail 
man mill or ieee igs * yard. 
Address ba > . 


WANTED—POSITION AS BELT MAN 
In saw mill or a mill. Best of reference. 
Address * D. 45,” care AMERICAN LUMBERMAN. 


STATIONARY ENGINEER WANTS POSITION 
Eight years’ experience in saw and planing mill. Good 

machinist and No. 1 reference. 
Address “C. D. 46,” care 


YOUNG MAN WANTS POSITION 

In lumber office. 5 years’ experience. Familiar 
class of lumber office work. An expert on pay rolls. 
Address “C. D. 47,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS BAND SAW FILER. 
Young man assures satisfaction. Refer last employer. 
Address “C. B. H.,” care AMERICAN LUMBERMAN. 


WANTED-—A POSITION 
By a young man, 25 years of age, as manager of sales or 
purchasing department for wholesale lumber concern. Eight 
years’ experience. Al references. Results guaranteed. 
Address “C. D. 43,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION 
As shipping | clerk, invoice clerk, estimator or stenographer. 
Three years’ experience in lumber business. Best of refer- 
ences. Age 23, single. 
Address “C. D. 41,” care 


WANT POSITION AS LOCOMOTIVE ENGINEER 
On small road with good engines. Three years’ experience 
in shop, five on road. Strictly sober, good reference. 

Address “C. D. 42,” care AMERICAN LUMBERMAN. 


WANTED-POSITION AS YARD FOREMAN OR 
Inspector with yellow pine — Experienced both rough 
and dressed. Strictly sober. Can give satisfaction. 

WALTER HARRINGTON, West Point, Miss. 


WANTED—POSITION AS GENERAL SALES MGR. 
Thoroughly competent to manage the department. Refer- 

ences if desired. Address 
“BUSINE Ss, ? 


yard. Office 
Several years’ experience. 
care AMERICAN LUMBERMAN. 








AMERICAN LUMBERMAN. 





with all 











AMERICAN LUMBERMAN. 











care AMERICAN LUMBERMAN. .- 
WANTED-—POSITION. 

Yellow pine man, 36 years old, with 15 years’ experience 
in selling yellow pine in all American markets, as well as 
purchasing. Large acquaintance north and south. Thor- 
oughly familiar with car and R. R. material and special 
trade. Can handle large volume of business properly and 
give references to substantiate it. Address 

“MODERN METHODS,” care AMERICAN LUMBERMAN. 


EXPERIENCED MANUFACTURER & SUPT. 
Of interior finish and office furniture desires position. Will 
invest if profitable. 

Address “W. 43,” 








care AMERICAN LUMBERMAN. 





WANTED—MANAGEMENT OF CITY YARD. 
Thoroughly competent and experienced. Age 30. Write 
now 
“Address “A. B. 36,” care AMERICAN LUMBERMAN. 
OFFICE OR ROAD. | AM 25 YEARS 
Old. Never get tired. One year eastern and three years 
with Chicago sash and door house. 
Address “A, B. 35,” care AMERICAN LUMBERMAN. 


WANTED-POSITION 
By Al all round Lumber Office man, Bookkeeper and Ste 
nographer; Al references as to ability and character. 
Address “A. B. 41,” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS GENERAL MANAGER 
Or manager sales department for some large yellow pine 
manufacturing concern. South preferred. I am at present 
employed but desire to make a change. 

Address “W. 15,” care AMERICAN LUMBERMAN. 


WILL ACCEPT ANY POSITION 
Competent to fill any lumber position. Best of reference. 
Address “Ww. care AMERICAN LUMBERMAN. 

















WANTED—POSITION BY EXPERT BAND FILER 
Where quantity and quality is desired. and light swage is 
considered, and willing to pay for such services. Nothing 
but an up-to-date mill considered. Gilt edge references. 
Address L. M, GARRETT, 315 North Fifty-ninth Avenue, 
W. Duluth, Minn, 


WANT POSITION AS SUPERINTENDENT 
of saw mill with good company by practical man. Twenty 
years’ experience north and south. Hard or soft wood 
Understand maneiing, pee and machinery. 
dress . 25.” care AMERICAN LUMBERMAN. 


WANTED-—POSITION AS SAW MILL FOREMAN. 
15 years’ experience in large mills north and south. Prac- 
tical mill man and expert filer. Best references. 
Address “EXPERT,” care AMERICAN LUMBERMAN. 


EMPLOYMENT WANTED 
As manager of a large yellow pine and cypress plant, by a 
man with 20 years’ experience, who is now manager of a 
band and gang mill. but for purely personal reasons desires 
a change. My habits are first class and I know the lumber 
business from stump to market, how to build mills, control 
labor and get ——. oa 


dress 
WANTED-—POSITION BAND SAW FILER. 
All work guaranteed. Sober, practical, up-to-date. 
JOSH. A. LAWSON, 481 Freemason St., Norfolk, Va. 
WANTED-—POSITION IN LUMBER YARD. 
Address “T. 17,” care AMERICAN LUMBERMAN. 
EXPERT BAND SAW FILER 
Wants position. Can come at once. Best of references. 
Address “T. 34.” care AMERICAN LUMBERMAN. 
DO YOU WANT A SALESMAN 
To sell lumber for sash and doors? If so address 
W. R. MACKENZIE, 
Secretary National Association of Lumber & Sash & Door 
Salesmen, Madison, Wis. 


| Wanted-Tinber dinber Lands | 











eare AMERICAN LUMRERMAN. 























WANTED-—LONG LEAF PINE STUMPAGE. 

I want anywhere from twenty to two hundred million 
feet standing longleaf pine for eash. Give me full descrip 
tion and all onan “Ta submitting propositions. Address 

. LOUIS LEHMANN, Ellisville, Miss. 


en TO PURCHASE AT ONCE 
From 100°to 500 acres of good poplar timber. Must have 
a tract containing large percent of poplar. Must be 
accessible to good railroad, and West Virginia location pre- 
ferred, but would consider Kentucky. For immediate deal 
address “OHIO,” care AMERICAN LUMBERMAN. 


WANTED—TIMBER LANDS 
From owners only, in tracts from 1,000 to 100,000 acres. 
Good propositions quickly handled. 
L. HEILBRON, 


WANTED—TIMBER LANDS. 

I want to communicate with owners of timb2r lands, who 
are offering the same for sale. Located in South, South- 
west and Pacific Coast States. I have customers for de- 
sirable tracts from 160 to 25,000 acres. I have sold in the 
past five years nearly 300,000 — oa 

Suite 838 First National Bank Building, Chicago, Til. 


Wanted-fumber Shingles 


WANTED TO TRADE PORTABLE SAW MILL 
For ties or lumber. EZRA RHODES, Granger, Ind. 








Texarkana, Tex. 
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WANTED-—FOR PROMPT SHIPMENT 
75,000 ft. of 24%4x7” to 9144” wide 8 to 16 ft. long 1sts and 
2nds basswood, seasoned or kiln dried. 


Address “Cc. D. 9,” care AMERICAN LUMBERMAN, 





WANTED-MILL CONNECTIONS. 

New wholesale lumber firm wants output of hémlock mill 
in North Carolina, West Virginia or contiguous states. Also 
commission arrangements with large yellow pine concern. 
We are responsible. 

“co 


Address D. 20,” care AMERICAN LUMBERMAN. 





WANTED—FOR PROMPT DELIVERY 
600 pieces sound common squared edged white oak 12x16, 
5 ft. S4S to 11%x15% 5 ft., to be square edged after sur- 
facing and sound. 
Address “Cc. D. 10,” care AMERICAN LUMBERMAN. 


WANTED. 
Reliable wholesale lumber firm with large established 
retail trade in Illinois, Indiana, Michigan and Ohio wants 








sale of product of few responsible yellow pine mills. Orders 
must receive prompt, careful attention and first class mill 
work Address “C. D. 7,’ care AMERICAN LUMBERMAN. 
WANTED-—SWITCH AND CROSS TIES 
Name _ price. 
Address “Cc. D. 34,” care AMERICAN LUMBERMAN. 





TEN CARS | INCH SOUND WORMY CHESTNUT. 
Wanted. Quote price f. 0. b. cars Cincinnati. 
DUHLMEIER BROS., Cincinnati, Ohio. 


WANTED TO SELL ON COMMISSION. 

HOO M. 38” B and Better Y. P. Wagon Bottoms. 
100 M. 8” & 10” 1st and 2nd Basswood Dry. 

10 cars 5” Round 7’ W. C. Posts, No. 1 

4 cars 6” Round 7’ W. C. Posts. No. 1. 
100 M. 1” to 1144” No. 1 Com. White Ash. 
500 M.1” Yellow Cotton Wood Box Boards. 

Lear 6” to 10” Ist & 2nd Poplar Squares. 

EARLE RANDALL, Beloit, Wis. 


OAK, ASH, COTTONWOOD, GUM, POPLAR, 
All grades and thicknesses. Dry. Quote prices f. 0. b. 
shipping point and Chicago. 

D. W. HIGBIE LUMBER CO., 184 LaSalle St., Chicago. 


ASH BIRCH OAK POPLAR BOUGHT FOR CASH. 
GEO. M. GRANT & CO., New York. 


WANTED—COMMON PLAIN & QUARTERED OAK 
At all times: 4/4, 5/4 and 6/4. Take name and write now 
or when you have stock. State price and amount. 
T. P. SCOTT & Co: 
York, McLean and Exeter, Cincinnati, Ohio. 














WANTED—WALNUT LUMBER AND SQUARES. 
We are cash buyers for large quantities of black walnut 
lumber, 1s and 2s and commons, 1” to 8” thick, walnut 
squares 1”x1” to 8”x 8”, 12” and longer. Apply for speci- 
fication of sizes. Address P. O. BOX 1569, New York. 


WANTED TO CONTRACT 
With reliable parties in carload lots for white ash squares 
cut 38” long, 2%x2%” at one end and 24x24” at the other 
end, sawed with the grain. Cannot use timber grown on 
very low bottom land; should have second bottom. 
Address BOX 226, Brownsville, Tenn. 


WANTED—HICKORY, OAK AND ASH 
Dimension lumber. Write for prices. 
VEHICLE SUPPLY CO., Cairo, Ill. 


SHORT LEAF PINE | AND 2 IN. BOX STOCKS 
Bought for cash. GEO. M. GRANT & CO., New York. 


WANTED FOR SPOT CASH 
All kinds of hardwoods. Give full particulars as to quan- 
tity, thickness, dryness and price. 
H. M. SUSSWEIN & CO., 105th St. & E. R., New York. 

















WANTED 
1 in. Cottonwood in all grades. Also plain and quartered 
Oak, 1 in. and thicker, cull and better. Quote prices f. 0. b. 
Chicago. 


FRANK M. CREELMAN, 1529 Railway Exchange, Chica- 
go, Illinois. 





WANTED—RED OAK 
One inch firsts and seconds. Quote price f. 0, b. your mill 
or Chicago. 
P. G. DODGE LUMBER CO., 2116 Lumber St., Chicago. 


WANTED—HARDWOOD LUMBER. 
For Cash. Quartered and plain sawed red and white oak, 
poplar, ash, walnut and hickory. Send list of your stock. 
F. R. CRANE & CO., Chicago, Il. 


 Manled-Seeond Hand Machinery | 


WANTED—A GOOD OVER HEAD SKIDDER 
With which 40,000 feet per day can be handled. 
Address “Cc. D. 3,” care AMERICAN LUMBERMAN. 














Creosoted Piles—Sealed proposals in triplicate will be re- 
ceived at the office of the Isthmian Canal Commission, Wash- 
ington, D. C., until 10:30 o’clock a, m. on the 21st day of 
February, 1905, at which time they will be opened in public, 
for furnishing “Crecsoted Piles.’ Proposal blanks may be 
obtained upon application to the Isthmian Canal Commis- 
sion, Washington, D. C. 


WANTED-—-LUMBER 
1” black ash, 1” cull basswood, 6/4 cull basswood. 
McCLURE LUMBER CO., Detroit, Mich. 


WANTED—WALNUT AND POPLAR LOGS 
Black walnut logs, 16-inch and up: yellow poplar export 
gs 28-inch and up. Write full particulars what you have 
offer and quote prices. We inspect at shipping points, 
say spot cash. C, BERNIUS, Mitchell Bldg., Cincinnati, O. 


WANTED-—CYPRESS. 
In 1st and 2nd, Select and Shop grades. 
DODDS LUMBER CO., Omaha, Neb. 


WANTED-—TO REPRESENT. 
_Lumber company with large. well established trade and of 
high standing wishes to represent Yellow Pine Manufac- 
turer of responsibility, good facilities ete., ete. in western 
New York and Pennsylvania territory. 

“A. B. C.”’, Prudential Bldg.. Buffalo, N. Y. 

















WANTED-—TO SELL ON COMMISSION 
Wisconsin hemlock. 


Address A. B. 7," care AMERICAN LUMBERMAN. 


WANTED ENGINE. 
One 20x24 second hand Corliss engine in first class con- 
dition. Address communications to 
SOUTHERN PINE LUMBER COMPANY, Diboll, Tex. 


WANTED—! BAND RESAW, | DOUBLE SURFACER 
1 planer and matcher, 1 moulder, 1 100 horse power 
boiler. Must be in first class condition. 

ROGERS-RUGER LUMBER CO., Superior, Wis. 


WANTED 
To buy three or four sawmills, large or small. 
working machinery, engines, boilers, etc. 
WICKES BROTHERS, Saginaw, Mich. 


- ege 
5 = . 
s 
BUSINESS CHANCE 
Would invest $6,000 or $8,000 in a new wholesale hard- 
wood company with experienced buyer having some money 
and take charge of sales end: or would buy active interest 


in established business. Confidential. 
Address “NO. 200,” care AMERICAN LUMBERMAN,. 


CONTRACT FOR SAWING WANTED AT ONCE. 
Of ten million ft. or more, by experienced man with a new, 
first class mill, capacity twenty M. ft. per day, or will 
take interest in the business. Soft wood preferred. 

JOHN FENDERSON & SONS, Gold Dale, Va. 








Also wood- 














WE ARE IN THE MARKET 

For large quantities of 1” oak cuttings 3” and wider, 40 
percent 63” long, 60 percent 32” long; not over 10 percent 
3”, 10 percent 4”. 20 percent 5”, 20 percent 6”, 40 percent 
7” and wider. These pieces should be cut from low grade 
seasoned lumber, must show one face clear, either red or 
white oak. We can take some clear stock which you accu- 
mulate in cutting the above 1x214x30 long and 1x1-14 and 
20 long, or 1x4 and wider 14 and 20 long. 

Price $20 per M ft. f. 0. b. Cairo, Thebes or Ohio river 
rate points; or $21 per M ft. f. o. b. St. Louis, Mo. Please 
advise how much you can furnish and when you can begin 
shipping. THE WISCONSIN CHAIR CO., 

Port Washington, Wis. 


WANTED 
Prime poplar logs, 24” up, 8’ and up long. Inspection at 
shipping point. Cash against bill lading. Address 
WILLIAM FOERSTER & CO., Mobile, Ala. 


WANTED-WHITE OAK SQUARES 
Would Jike to correspond with parties having squares 
of small dimensions for sale, or who have facilities for 
manufacturing same. 
Address “W. 14,” care AMERICAN LUMBERMAN. 








WANTED—AN INTEREST 
In well established wholesale or mill business by young 
man familiar with lumber work—5 to 20 thousand. Give 
full particulars. 
Address 


RETAIL LUMBER YARDS WANTED. 
WILL C. DIX, Mound City, Kan. 


WANTED—A GOOD LOCATION 
For a tannery in a well wooded chestnut, oak or hemlock 
section. Address “A, B. 29,’ care AMERICAN LUMBERMAN. 


WANTED-—RETAIL LUMBER YARDS. 
Good yards in central or southern Wisconsin or northern 
Illinois. Address ‘‘W. 5,’ care AMERICAN LUMBERMAN. 


RETAIL YARDS WANTED. 
Iowa or Minnesota preferred. Spot cash basis. 
Address “X, 312,” care AMERICAN LUMBERMAN. 


WANTED—RETAIL LUMBER YARD. 
Will pay cash. Give full particulars. Illinois only. 
Address “S. 74,” care AMERICAN LUMBERMAN. 


“Cc, D. 50,” care AMERICAN LUMBERMAN. 




















WANTED-—SAWN WHITE OAK TIMBER 
Large sizes. For further particulars write 
G. ELIAS & BRO., Buffalo, N. Y. 





WANTED—TO CONTRACT FOR [00 M FT. 
Of log run sycamore, to be cut 1%” thick. Parties mm 
position to furnish this stock correspond with 
DUHLMEIER BROTHERS, Cincinnati, Ohio. 


ASH & W. OAK, BALUSTERS, SQUARES, 
3 in, No. 1 and No. 2 and 1 in. Com. bought by 
GEO. M. GRANT & CO., N. Y. 


WANTED—YELLOW PINE AND ASH LUMBER. 
40 M. 1”x14” 1s and 2s yellow pine, soft variety. 
40 M. 1”x18” 1s and 2s yellow pine, soft variety. 
12 M. 1x any No. 1 common kiln dry B. ash. 
12 M. 4” to 5” Squrs., 10’ to 14’ white ash. 
12 M. %” to 1%” 1s and 2s curly poplar. 
THE ROBY LUMBER CO., Columbus, Ohio. 


. AMERICAN OAK SPOKES - 
Quotations wanted for regular deliveries. 
HUDSON BROS., Timber Merchants, Cardiff, England. 














| Wanted:Miseellaneous | 





WANTED-—ADDRESS OF B. FRANK CRANE. 


Last September in the employ of the Lyon Cypress Lumber 
Company, of Garyville, La. 
Address “C. D. 25.”. care AMERICAN LUMBERMAN. 


| For Sale-Tinber diner Lands 








FOR SALE-—A FIRST CLASS TRACT OF TIMBER 
Land of 10,000 acres, about 80 percent of which is yellow 
fir, balance is larch and cedar; located 75 miles south of 
Portland, Ore.; has good railroad facilities already to the 
timber. This is undoubtedly the best opportunity on the 
Pacific Coast for a concern that desires to go into the lum- 
ber manufacturing business. For further information ad- 
dress the SALEM, FALLS CITY & WESTERN RY. CO., 
Portland, Ore. 


FOR SALE OR TRADE. 
500 acres pine timber land in southern Georgia. Will 
trade this for dry lumber or slack barrel cooperage stock. 
Address 920 STATE LIFE BUILDING, Indianapolis, Ind. 


14,000 ACRES L. L. Y. PINE 85,000,000 FEET 
For sale, with mill, dry kiln etc. One-third cash, balance 
on easy terms. 

ddress “B, 16,” care AMERICAN LUMBERMAN. 


IMPORTANT TO ROTARY VENEER MILL MEN. 
For sale—About 9,000 acres of pine, cotton gum, cypress 
timber and long pine piling, with adjacent mill site, railway 
switch, 600 feet water front, two railroads and water trans- 
portation on the Roanoke river, at Plymouth, N. C., 85 
miles from Norfolk. Also one plot of 4,500 acres hardwood 
timber and land 50 miles above on same river. 
J. W. HUSSEY, Owner, 1 Broadway, New York. 


BEST INVESTMENT IN THE UNITED STATES. 

A tract of 55,000 acres in Oregon, of which 8,000 acres 
is very heavy Oregon pine, that will cut at least 30,000 
feet per acre; the balance of 47,000 acres is composed of 
valleys and hill lands. ‘Thousands of acres in the valley 
lands are ready for the plow any time, and the hill lands 
are rich, and will produce anything—timothy waist high. 
The soil on the hills does not wash, is very productive, and 
is the finest fruit and grass land anywhere. ‘The tract is in 
alternate sections, the other alternate sections being largely 
settled, and on the hills of some of the alternate sections 
are the finest orchards anywhere, there being no insects to 
trouble the trees is a great advantage. The railroad runs 
through the center the whole length of the tract, with 
stations every few miles. The land runs from the ocean 
forty miles back, and runs from the railroad on each side of 
it a distance not to exceed five miles. This land can be 
sold off in small tracts to settlers from $5 to $10 per acre, 
according to location. No irrigation is necessary, on account 
of its nearness to the ocean. ‘No cattle feeding is necessary 
in the winter, and grass grows the year round. I can sell 
this tract for $250,000, which is only a little over $4 per 
acre. ‘The fact is. the 8,000 acres of timber land alone is 
worth at least $150,000, which would leave the remaining 
47,000 acres cost about $3 per acre. 2,000 acres of the 
8.000 acres of timber land lies adjoining the right of way 
of the C. & E.-R. R., and none of it would exceed five miles 
away. On this land there is a valuable dam site, estimated 
at 1,000 horse power. Upon the 8.000 acres of timber we 
make the following propositions: No. 1. $100,000, $40,000 
cash, balance in one, two, three, four and five years, at 6 
percent interest. No. 2. Sixty cents per 1,000 feet stumpage, 
including fee simple to the land, with six years to cut and 
sell the timber. No. 3. Fifty cents per 1,000 feet stumpage, 
without fee simple to the land, and six years to remove 
timber from land. For further information concerning this 
tract write or call. WINGET LAND & LOAN COMPANY, 
118 South Garfield Ave., Peoria, Ill. 

















SOME BARGAINS TENNESSEE TIMBER 
White oak, hickory, poplar, $3 to $6 per acre. ‘Tracts 160 
to 5,000 acres. Also 25,000 capacity circular saw mill nearly 
new, half price. Address W. E. HODGES, Cowan, Tenn. 


100,000,000 FEET CYPRESS TIMBER. 
Stands on 2,500 acres in Orange Co., Fla. Single acres 
will cut 250°M. to 270 M. feet. Single trees will square 3 
ft. for 80 ft. Near R. R. and St. John’s river. Price $125.- 
000. 17,700 acres yellow pine adjoining above. Will cut 
3,000 ft. per acre. Price $3 per acre. 
JOS. R. PUTNAM, Portland Block, Chicago. 


DO YOU WANT IT? 
$250,000 or over clear profit. $80,000 will work it. Lum- 
berman of 25 years’ practical experience has timber propo- 
sition, 40,000 acres, virgin limit, sixty million feet or over 
choicest northern hardwoods and hemlock, all located within 
from two to ten miles from shore, water, or rail shipment ; 
good harbor, and timber easily worked. Strietest investiga- 
tion desired. Advertiser wants partner to finance and 

work it. For ae particulars address 








=o? 


52,’ care AMERICAN LUMBERMAN, 





FINE MILL AND LUMBER TRACT 

North Carolina at sacrifice. 

40,000 acres pine tract. Pensacola, Fla. 
transportation. Cheap. Easy terms. $5 acre. 

Wisconsin hardwood tract. Big money in this. 

Texas B. L. pine tract, 7,000 feet to acre. 
acre; 45,000 acres. 

Good cypress tract and mill in Louisiana. 
for small capital. 

Large hardwood proposition in northeast Arkansas, 

These are all bona fide, are fair and square and the price 


is right. 
S. H. FORD, S808 Title & Trust Bldg., Chicago, III. 
FOR SALE IN SOUTH & SOUTHWEST 


All kinds of timber lands in tracts to suit. We can supply 
your wants. W. R. KELLEY & CO., Texarkana, Tex. | 


Water and rail 


Only $11 


Fine chance 








HARDWOOD TIMBER FOR SALE 
To close a partnership, 15,000 acres of good hardwood, 
largely birch, hemlock and cedar. Well located, convenient 
to railroad. . Lumber summer or winter. Will be sold 


reasonable. ADAM DEVINE, Hurley, Wis. 





OAK & POPLAR STUMPAGE FOR SALE. 

All the timber over 18 inches in diameter, measured two 
feet above ground, on the tract of between seven and eight 
thousand acres belonging to the Estate of David Ward, sit- 
uated on Kanawha river, eighteen miles above Charleston, 
West Virginia. Estimated as follows: 


ES haces OR ew sks Kuesdewnee 18,350,000 ft. 
SERS SAR Reet reacts ~ ree 5,750,000 ft. 
EINE | a dgraie: parse are ore csish sie arelela a are 1,250,000 ft. 
wr ares tae etiuiecets - 500,000 ft. 
ol eR Aor ener eee sri rate eI re - 225,000 ft. 
ROOD esa coe pws we Rew ocala vias oreo 400,000 ft. 
MINIS IONIR:.  oyaxe (pies. dreblacdielace hoes. a bid ecole 150,000 ft. 
RAMONES. (peta ek ls5 a castes: 2 Calo ee Race 150,000 ft. 
0 ee eee er er ee «+++ 400,000 ft. 
ME MEMIED os 455s 0 05 5:0 bie. s Biei0 oe saree bie 25,000 ft. 
BiReE WRIBRE 66. occccsiciss ie newee 16,000 ft. 

ROU, inne molars eevee Wrokele eos 27,216,000 ft. 


The Kanawha & Michigan R. R. runs through this tract 
and two short railrvads, connecting with same, also pene- 
trates the tract, making it one of the handiest and _ most 
inexpensive logging and milling propositions possible. David 
Ward, whose judgment on timber was unexcelled, selected 
this timber a quarter of a century ago and it has remained 
practically untouched to the present time. The fact that 
all the timber estimated and offered for sale is over 15 
inches on the stump, as above specified (all trees 18 inches 
and below in diameter on the stump being reserved for 
mining purposes), insures a high average quality of lumber 
being cut therefrom. 

Coal mining operations in the vicinity provide a fine 
home demand for low grades of lumber of all kinds at good 
prices. Will deal with principals only. For further infor- 


mation apply to ESTATE OF DAVID WARD, Orchard Lake, 
Michigan. 
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FOR SALE-—!,700 ACRE TRACT 
Of No. 1 hardwood timber land, situated near Orange P. O., 
Clark Co., Miss., on N. O. . E. R. R., with switch con- 
nection. Apply to VAN HORN, HOUSTON & MATTENSON, 
South Charleston, O. 


| HAVE FOR SALE 960 ACRE TRACT 
Of choice fir, cedar and spruce timber, —_—"t thirty-six 
million feet or more, located in Pierce county, Washington. 
For quality and character it cannot be paralleled in that 
section of country. Yor particulars 
ddress S. SHAFFER, Coalport, Ky. 


FOR SALE-—SHORT LEAF YELLOW PINE 
Stumpage on 20.500 acres in eastern Texas; 65 percent fine 
large pine, remainder white and red oak with small amount 
of other hardwoods; average 5 M to 6 M per acre, This 
timber is located on main line of trunk road and near enough 
gulf ports to make them available for water shipments. A 
considerable amount of timber adjoining this tract can be 
had at reasonable prices. This is an unusual opportunity 
for any one desiring a yellow pine operation. Reasonable 
price and liberal terms with full details on application to 
owners. Address “A. B. 2,” care AMERICAN LUMBERMAN, 











LUMBERMEN, ATTENTION!! 

Do you want any standing timber accurately estimated? 

Do you want advice in buying or selling stumpage or tim- 
berland? 

Do you want an exact survey of your property? 

Do you want a railroad laid out? 

Do you want a logging proposition investigated? 

Do you want to obtain the highest possible money return 
from your investment? 

Do you waut expert advice on any forestal problem or 
lumbering proposition ? 

Do you want us to help you? 

We send thoroughly reliable and practical engineers to all 
parts of the country, and we can help you. Write to us at 
once for particulars. 


C. A. SCHENCK & CO., 
Consulting Forest Engineers, Biltmore, N, C. 





FINE TIMBER FOR SALE. 

Abott eight hundred acres of standing trees, yellow poplar. 
white oak, ash, hickory etc., on the Cumberland river a 
few miles below Nashville. Address 

MRS. SUE A. MILLER, Winchester, Ky. 


FOR SALE—!,000 ACRES OF TIMBER LAND 
In Giles Co., Virginia, located on branch line of N. & W. 
R. R. Will cut about 3,000,000 white oak and chestnut oak, 
1,000,000 ft. hemlock and 1,000,000 ft. chestnut. Mills 
can be located on railroad and timber logged at very low 
cost. There is enough tanbark on this property to pay 
for It. Will also cut 100,000 railroad ties. It is also lo- 
cated near the proposed line of the Tidewater Ry. Price 
very reasonable and to responsible party will arrange sat- 
isfactory terms. Title unquestionable. 
JOHN E. MILLS, Gallipolis, Ohio. 


TUESDAY, FEBRUARY 7TH, I SELL 
By public auction, at the Real Estate Exchange in New 
Orleans, 320 acres of pine lands In Tangipahoa Parish, near 
Amite City, La. The property is described as the N. E. \%, 
N. % of 8S. E. % and E. % of S. W. \, section 7, township 
4, R. 9 E. For further particulars address J. L, ONORATO, 
No. 303 Baronne St... New Orleans. 


TIMBER LANDS FOR SALE. 











150,000 acres 3.000 ft. Per acre $275 
ans .700 acres 8.500 ft. Per acre = 
3 5 


5.000 acres 2.500 ft. Per acre 
REACHAM & SHACKELTON, West Bldg., Jacksonville, 


Fla. 





GOVERNMENT LAND SCRIP FOR SALE 
We are prepared to fill orders on short notice. for all 
issues of land scrip and land warrants. Our guarantee. 
which is worth par. accompanies each piece of scrip we sell. 
Correspondence solicited. THE W. E. MOSES LAND SCRIP 
& REALTY CO., Denver, Colo. Eastern office: McGill 
Building, Washington, D. C. 


FOR SALE—TIMBER LANDS. 
Desirable tracts of 160 to 20.000 acres in western Wash- 
ington and Oregon: cheap. Address 
S. V. GHRIST, 614 Pacific Block, Seattle, Wash. 


FOR SALE—WEST VIRGINIA TIMBER. 

7000 A. Hardwood and Spruce at $5.00, mostly fee, 6.090 
A. oak at $4.00, for investment. 1.200 A. Hemlock. Oak 
and Poplar. near R. R., $16.00. 865 A. Oak and Poplar. 
$13.50. Other selected tracts. Will deal with actual 
Luyers only. I renresent owners direct. Rank references. 

HOWARD SUTHERLAND. Elkins. W. Va. 


3,000 AND 7,000 ACRES IN KENTUCKY 
Of hardwood virgin forest, unsurpassed white oak, poplar, 
hickory ete.; land underlaid with coal; first class logging 
streams. Will sell fee or timber. 
L. E. WILLIAMS, Keller Bldg., Louisville, Ky. 


FOR SALE—CALIFORNIA PINE. 

About 25,000 acres of sugar and white pine timber lo- 
cated near the Southern Pacific railroad in central Cal- 
ifornia, is for sale. It is an unusually fine body of timber, 
and although undeveloped, is an extremely promising in- 
vestment, of which fact I have accurate personal knowl- 
edge. W. E. MARSH, 45 Broadway, New York. 

















UNPRECEDENTED LUMBERING 

140,000 acres virgin west Florida pine lands. Deep water 
front. Level. Easily logged. Titles perfect. Averaging 
8.000 feet per acre. With 50/100 million feet cypress on 
tract. Price, $3 per acre; 10 percent cash, balance one 
to four years, on or before, with 6 percent. We contracting 
entire output lumber as specified at $14 f. o. b. bay front, 
and sawn timber, 15 cubic feet upwards, at 15-cent basis; 
40 cubic feet average. Apply 

MARTIN TAYLOR & CO., EXPORTERS, Mobile, Ala. 


: FOR SALE PINE, ETC. 

5,000 acres pine, oak ete, Red River Parish, La....$ 6.50 
2,000 acres good pine, Livingston Parish, La........ 15.00 
_ Mill site aud 10,000,000 feet pine on La, & Ark. R. R., 
Natchitoches Parish, La. 








H. HOWCOTT, No. "838 Common St., New Orleans. La. 





FOR SALE IN TRACTS TO SUIT, 
‘imber lands in Oregon, Idaho and Washington. 
H. F. CLOUGH, 30 Hinckley Blk., Seattle, Wash. 





FOR SALE-STANDING TIMBER 
About 760,000 feet oak, chestnut, poplar; one mile from 
SAMUEL ADY, Sharon, Md. 


railroad, 








TO SAW MILL MEN-—FOR SALE. 

About 20,000,000 feet of tupelo gum. This timber we 
can get out with our cypress. which we are now operatin 
in, and can furnish tupelo gum logs at the rate of 15.00 
feet a Will deliver same at Mississippi river, or John- 
son Station, T. & P. railway, 85 miles above New Orleans, 
where mill site can be secured. 

LOUISIANA CYPRESS LUMBER CO., LTD., Harvey, La. 


FOR SALE—LARGE TRACT OF TIMBER 
In Central Ontario, the property of the Canadian Land 
and Immigration Company, of Haliburton, Limited. This 
company has a large tract of well timbered land about 
eighty miles north of Lake Ontario. There are large quan- 
tities of Cedar, Hemlock, Spruce, Balsam, Basswood. Maple, 
Cherry, Birch and Beech, also considerable Pine, Elm and 
Ash on this tract. It is well served by two railroads. The 
company is prepared to sell this timber In blocks of from 
ten to fifty thousand acres. There are several good mill 
sites on the property. There are no dues or government 
conditions as to manufacture or against the exportation of 
this timber. This would be a good opportunity for parties 
who are at present cut out and looking for a new location. 
= Ss oy plans and further particulars can be had by ap- 
plying to 
W. H. LOCKHART GORDON, Managing Director, 
157 Bay Street, Toronto. 


1500 ACRES TIMBER FOR SALE 
Oak, hickory, poplar, gum and pine. Will cut 6.500 feet 
per acre. One mile of depot new line of M. & O. R. R. 
SAMPSON CARSON, Ripley, Tenn. 


HARDWOOD, HEMLOCK & PULPWOOD LANDS. 
Several desirable tracts in Upper Michigan. 
R. C. HULBURT, Sault Ste. Marie, Mich. 

















Poplar and white oak for sale, in Ky. Well located; also 
very fine coal lands. C. E. SMITH, Richmond, Ky. 


CALIFORNIA TIMBER LAND FOR SALE 
We have several tracts of about 10,000 acres of chotce 
redwood and sugar pine timber land for sale. Principals only. 
GIRSON & MINOR. 852 Mission St., San Francisco, Cal. 


WISCONSIN TIMBER LANDS FOR SALE 
In Sawyer, Price, Gates, Forest and Oneida counties, in lots 
of 400 acres and up to 40,000. Prices from $4.50 per acre 
upward. Good opportunity for saw mills and woodenware 
factories, as well as for investors, 
Cc. P. CROSBY, Rhinelander, Wis 











HARDWOOD TRACTS. 
We can place you in touch with 
parties owning, controlling or 
handling hardwood tracts contain- 
ing oak, gum, hickory, ash, cotton- 
wood, cypress, from 160 to 20,000 
acres also locations for saw mills 
and factories along the Cotton Belt 
Route. Some good openings for small 
mills—acreage or stumpage, with 
ready market for output. Now is 
the time to get located, as good 
timber is advancing. Write us your 
requirements and we will submit you 
some propositions. 

E. W. LABEAUME, G. P. & T. A., 
Cotton Belt Route, St. Louis, Mo. 


TIMBER LANDS BOUGHT AND SOLD. 
There is no better medium published than the AMERICAN 
LUMBERMAN for bringing the buyers and sellers of timber 
lands together. Your ad in this department would be a 
business bringer. Don’t wait but advertise now. 
AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


TIMBER INVESTMENTS IN WEST & SOUTH 

500,000 acres western timber. Deal direct with owners. 
No commission. All timber guaranteed to be as represented. 
MATTHEWS & VICK CO., 911 Phoenix Block, Minneapolis, 
Minn. 











WE BUY. WE SELL. 
Coal and timber lands. Long distance phone 2388 Court. 
SMITH & IRELAND, Suite 801-2-3, Arrot Building, Pitts- 
burg, Pa. 





TIMBER LAND, TIMBER LAND, TIMBER LAND, 
It makes no difference whether you buy or sell. an adver- 
tisement in the AMERICAN LUMBERMAN would reach the very 
people you are desirous of reaching, as it is read by all 
people in general interested in timber lands. ADVERTISE. 





RED CYPRESS, WHITE OAK, 
Hickory, Pine, Gum Timber Lands 


ASH, 


For sale in tracts of from five hundred to ten thousand 
acres. Cypress will average ten thousand feet per acre, pine 
six thousand feet, and the hardwoods from ten to twelve 
thousand feet per acre. Located convenient to transporta- 
tion facilities and low rates. Operations can be conducted 
economically. The white oak and cypress is especially fine. 
For details and description of specific properties address 
J. W. WHITE, 
General Industrial Agent, Portsmouth, Virginia. 
SEABOARD AIR LINE RAILWAY. 





PACIFIC COAST TIMBER LANDS. 

I have timber lands for sale in Washington and Oregon 
which offer the best investment that can be found — 
where. Can supply single claims of 160 acres, or consoli- 
dated tracts of any desired extent. Nothing offered until its 
merit is fully ascertained by expert examination. All _rep- 
resentations amply verified and guaranteed. Correspondence 
solicited. 

W. I. EWART, New York Building, Seattle, Wash. 














WHITE PINE BEVEL SIDING 
23 cars of 4 and 6-inch, all grades, white pine bevel sid- 
ing. Prices right to move this month. 
Address “Cc. D. 39," care AMERICAN LUMBERMAN. 





FOR SALE-BIRCH. 
2 cars 1-inch Curly Birch. 
5 cars 2-inch Curly Common and Better Birch. 
8 cars 83-inch Curly Common and Better Birch. 
ROBERT STEWART, LIMITED, Guelph, Ontario. 


FOR SALE 
50 cars 4/4 Select Common Cottonwood, on sticks 6 months. 
0 cars 4/4 Box Common Cottonwood, on sticks 6 months. 
5 cars 5/4 log run Cottonwood, on sticks 6 months. 
8 cars 6/4 log run Cottonwood. on sticks 6 months. 
3 cars 4/4 No. 2 Common Poplar, on sticks 6 months. 
5 cars 4/4 Common Cypress, on sticks 6 months. 
All band sawed. We dress and resaw to order. 
HARDWOOD LUMBER COMPANY, Augusta, Georgia. 





og 





FOR SALE-TWO YEARS’ OUTPUT 


Of one of the best southern hardwood mills taking following 


rates: 
Chicago 26 cents. 
New Orleans 8 cents. 


Philadelphia 25% cents. 

New York 26 cents. 

10,000,000 feet 

Oak, ash and cypress lumber to be cut from Alabama 
upland timber, absolutely virgin. 

A delivery of 10,000,000 will be guaranteed by June 1, 
1907. 


Equipment. 

Up to date circular mill with logging railroad, edgers, 
trimmers ete., will easily assure any jobber who buys this 
stock that he will get desirable, high class, well manufac- 
tured lumber under this contract. 


Plain Red and White Oak. 
$26—16— 8 for 1 in. 
$28—18—10 for1% and 1% in. 
$30—20—12 for 2 and 2% in. 
$32—22—14 for 3 and 4 in. 


Quartered Red Oak. 
$40—20—10 for 1 in. 
$42—22—12 for 1\% and 1% in. 


Quartered White Oak. 
$48—28—12 for 1 in. 
$50—30—14 for 1% and 1% in. 


Cypress. 
$28 for tank stock. 
$25 for 1 and 2. 
$20 for selects. 
$15 for shop. 
Above prices for 1 in. $2 more for 14% and 1% in. 


Ash. 

$28—18— 8 for1 in. 

$30—20—10 for 1% and 1% in. 

$32—22—12 for 2 in. 

$35—25—15 for 2% and 3 in. 

$39—26-—17 for 3% and 4 in. 

Between 250 and 500 M. will be put in pile monthly 
beginning probably April 1, 1905. 

An advance of 

$20 on quartered oak, $18 on ash, $17 on cypress, $15 on 
plain oak must be made monthly on stock put in pile. 
Balance when lumber is shipped. Mutual inspection accord- 
ing to National rules dry as lumber is loaded. 

Do not reply to this advertisement unless the above is 
satisfactory and you can put up real money—not paper— 
as outlined. ‘Two percent discount on above prices. 

Advertiser is thoroughly responsible, and only jobbers of 
financial. standing and ability to handle such a deal need 
reply. 

The man or concern who would buy can tell when he 
reads this whether he wants this or not. The man who 
says he does we can satisfy and deliver the goods . 

We will not split the deal, increase or diminish quantity. 


It’s up to you. 


Address “C. D. 48,” care AMBPRICAN LUMBERMAN. 





FOR SALE—-LATH 
8 cars No. 1 W. Pine Lath. 
12 cars No. 2 W. Pine Lath. 
lear No.3 W. Pine Lath. 
17 cars No. 1 Hemlock Lath. 
9 cars No. 2 Hemlock Lath. 
Address “C. D. 18,” care AMERICAN LUMBERMAN. 





FOR SALE—THE ENTIRE OUTPUT OF 
Mill, cut subject to order of purchaser, of not less than 
1,000,000 feet per month of best longleaf yellow 
ber.- Central west Louisiana. 
Shreveport, La 


ine lum- 
Address W. A. MOORE & CO., 
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FOR SALE—CROSS AND SWITCH TIES 
Let us know your wants. 
Address “Cc, D. 35,” care AMERICAN LUMBERMAN. 


WANTED TO SELL BAND SAWN COTTONWOOD 


Log run or on grade, 1,000,000 feet, 50% of 4/4”, 25% each of 








5/4” and 6/4”. Manufac turer. 
Address 5, D. 36.’ care AMERICAN LUMBERMAN. 
FOR SALE 

10 cars 4-4 No. 1 common and better basswood. 

> cars 4 1 ship yping cull basswood 

6 cars 4-4 cull birch 

4 cars 8-4 soft elm, log run 

EDWIN D. JOHNSON, Old Colony Bldg., Chicago. 





FOR SALE— —SIDING. 
‘ irs 4-inch W. Pine Bevel Siding. 
le ar 6-inch W. Pine Bevel Siding. 
Address “Cc. D. 19,” care AMERICAN LUMBERMAN. 


AT A BARGAIN 
10 cars nice dry gum laths, %x14-4 ft., 
shipment. 
A. M. STEVENS LUMBER CO., Dyersburg, Tenn. 
FOR SALE— PINE & NORWAY. 
our million feet of dry white pine, rich mill run; also one 
million feet of dry norway, at French River, Ontario, for 
spring shipment by water. Write for particulars, 
THE ONTARIO LUMBER COMPANY, LIMITED, 
Toronto, Ont. 


FOR SALE—-WHITE OAK R. R. TIES 

5O or 100M. For 1905 delivery. 
THE THEODORE L. & I. CO., 

WE WANT YOUR ORDERS FOR 
cars'5S-4 No.2 common birch. 2 cars 5-4 No.3 common birch. 
rs 6-4 No. 2 common birch 5 ears 6-4 No. 3 common birch. 





for immediate 








Theodore, Tenn. 














$ ca 
Lear 8-4No.2 = birch. lear 8-4 No. 3 common birch. 
Prices rock bott 
THE SIMMONS. L. U MBER COMP ANY, Simmons, Mich. 
WANTED. 
fo saw and put on sticks. at my mill, in large quantities, 


Log Run Gum, Plain and Quarter Sawed Oak and dimen- 
sion stock for some firm who will estimate once a month 
and advance 75 percent. GEO. H. STYAN, Bobo, Miss. 


FOR SALE-2,000,000 FEET 
1-4 and 8-4 Michigan rock maple, 1s and 2s, common and 

















culls. Choice, well seasoned stock. Write for prices. 
Lou IS SANDS LUMBER CO., North Tonawanda, N. Y. 
POPLAR BEVEL SIDING 
Piano dimension sek. , 
YAMBLE BROS., Highland Park, Ky. 
FOR SALE 
4-4, 5-4 Ist and 2nd No. 1 Common or No. 2 Common 
Soft Southern Yellow Cottonwood. 4-4, 5-4 and 6-4 Southern 
Red Gum and a fine stock of 4-4 Wagon Box Boards. All dry 
and choice stock. F. S. HENDRICKSON LUMBER CO., 
1509 Masonic Temple, Chicago. 
FOR SALE-—TIES & PILING. 
Can ship on short 


Choice lot of jack oak piling at R. R. 
iotice. Also 1.550 6x8-8 ft. ties 
ALBERT STARBUCK, Pleasant Plain, Ohio. 


SCRIBNER'S LUMBER AND LOG BOOK 


Gives measurements of all kinds of Lumber, Logs, Planks, 





Timber, Hints to Lumber Dealers: Wood Measures; Speed 
f Circular Saws; care of saws: Cord Wood Tables; Felling 
Trees: Growth of Trees: Land Measures: Wages, Rent, 
Board. Interest: Stave and Heading Bolts ete. 


Price, 25 cents per copy 


AME RICAN LUMBERM. AN, Chicago. 


FOR QUICK SHIPMENT, 

One or two cars each 2 in. 8 ft. and 16 ft. Select and ist 

and 2d for tank purposes : omg a few cars of thoroughiy 

bone dry 1% in. Select. Write us. 

B: (KER-W AKEFIELD- CYPRESS CO., LTD.. 
Plattenville, La. 





FOR SALE 





20 cars 1 in. Box Common Cottonwood, 
20 cars 1 in. Select Common Cottonwood. 


25 cars 1 in. Ist and 2nd Cottonwood. 

8 cars 2 in. Ist and 2nd Ash. 8 cars 2 in. Common Ash. 

ears 2 in. Cull Ash. 

7 cars 1 in. Ist and 2nd Poplar. 
lar. 8 ears 1 in. Common Poplar 
Poplar. 

Will make low prices on any of the above. 

FRANK M. CREELMAN, 1529 Railway Exchange, Chicago, III. 


FOR SALE-TWO OF THE BEST BOOKS 
ISver published for use in the lumber business. Chapin’s 
Lumber Reckoner and The Lumberman’s Actuary, cloth or 
eather binding. Contain many valuable tables for figuring 
he eost of lumber ete. For full particulars address 
THE AMERICAN LUMBERMAN, Chicago, III. 


Fr Sle Second and Machinery] 


FOR SALE—ENGINE, BOILER, DRY KILN. 
10”x20” Lane & Bodley engine. 
54”x16’ tubular boiler, 38-4” flues 
No. 9 Sturtevant dry kiln. 

Will exchange for pine lumber. 

Address BOX 347, 

A BARGAIN 
A Buss planer in good condition, $150.00, f. o. b. cars 


Randolph, Mo. This is a wae et particulars address 
A. ELD, Clay Center, Kan. 


6 cars 1 in. Select Pop- 
2 cars 2 in. 1st and 2nd 











Greenville, Ohio. 





TIMBER SIZER, S4S, 30 INCH BY i4 INCH. 
Late pattern a nearly new. Cheap for quick sale. 
Address D. 5,” care AMERICAN LUMBERMAN. 








REBUILT WOOD WORKING MACHINERY. 
Tenoners, No. 2, double heads and copes. 
Tenoners, No. 3, single heads and cut-off saw. 
Shapers, double spindles, all iron 
Swing saws. Band saws. 
Sanders, 30”, 42”, 60”. 

EDWARDS MACHINE COMPANY, 
34-36 W. Washington St., 
Chicago, Il. 


PORTABLE SAW MILL, GOOD 2ND HAND 
Will be sold cheap if sold at once. Also lot of second 
hand engines and boilers. 
ddress A. ZWIEREL, JR.. Burlington. Wis. 








WOOD-WORKING MACHINERY. 


Surfacers. 

30”x12” Rogers No. 999 eight-roll double surfacer. 
28”’x12” Atlantic endless bed double surfacer. 
28”x10” Cordesman endless bed double surfacer. 
27”x 8” Fay-Egan double surfacer. 

26”’x 6” Egan double pony planer. 

24”x 5” Parr single pony planer. 

24” single planer. 

20” Greenwood single pony planer. 

1 Pair Shimer 10” trapezoidal or shear cutting planer heads, 

$50.00. rz 
Matchers. 

24”x6” Fay 6-roll double surfacer and matcher. 
24”x6” W. R. & R. 6-roll double surfacer and matcher. 
24”x6” Ross double surfacer and matcher. 
24”x4” Tompkins 4-roll single surfacer and matcher. 
24”x4” Cordesman single surfacer and matcher. 
24”x4” MeNish & Butler 4-roll single surfacer and matcher. 
15”x6” Fay 6-roll double surfacer and matcher. 
2—14” Woods double surfacers and matchers. 

14”x3” Preble 6-roll double surfacer and matcher. 
9”x6” Fay 6-roll five head surfacer and matcher. 
9”x6” Rogers 6-roll five head surfacer and matcher. 
2—9"x3” Fay 6-roll double surfacers and matchers. 
2—8” Woods double surfacers and matchers. 
Sherman end matcher for hardwood floorings. 


Stickers and Moulders. 

12”x4” Crown 4-side inside moulder. 
12” Woods 4-side inside moulder. 
12” Fay inside moulder. 
10”x4” Glen Cove 4-side inside moulder. 
10” Fay-Egan five head sticker. 

9” Houston 4-side sticker. 

8” Egan 4-side sticker. 

8” Rowley-Hermance 4-side sticker, 

8” MeNish & Butler 3-side sticker, $135.00. 
8” Fay 4-side sticker. 

7” Tompkins 4-side sticker, 
7” Houston 2-side sticker. 
6” Goodell & Waters 3-side sticker. 
6” Doneaster 3-side sticker, $65.00. 
6” Smith single sticker. 

5” Frank single head sash sticker. 


$150.00. 


Shapers. 
Frank double spindle. 
Tompkins double spindle. 
Power single spindle, reversible. 
Wood frame double spindle shaper. 
Fay single spindle edge moulder and carver. 


Buzz Planer. 
16” Egan buzz planer or jointer. 
Universal woodworker with 9” jointer head. 


Tenoners, 


Atlantic car shop tenoner. 
Rogers No. 5 with two 3” heads, two copes and sliding table. 
Boults carver and moulder with dove tailings attachment. 


Mortisers. 


Upright timber mortisers, 7” stroke. 
Upright chain mortiser. 
Houston upright mortiser with boring attachment. 
Rogers upright mortiser with boring and hub mortising at- 
tachments, $120.00. 
Rogers upright mortiser with boring attachment, $75.00. 
lay upright mortiser. 
Smith upright mortiser. 
Box Board Matchers. 
Iay-Egan power feed box board matcher. 
S. A. Woods No, 202 box board matcher. 
W. R. & W. wood frame, hand feed, $35.00. 


Band Resaws. 


96” McDonough band resaw, wheels 12” face. 
44” Mershon combined rip and resaw. 
40” Fischer No. 1 wheels, 4” face. 


Circular Resaws. 
48” Joslin circular, $225.00. 
42” Holmes circular. 


36” Benjamin circular. 
30” Egan circular, $125.00. 

Self-Feed Rip Saws. 
2 Williamsport self-feed rip tables, $80.00 each. 
Greenlee No, 2 self-feed rip table, $135.00. 
Greenlee No. 3 self-feed rip table. 


Garland self-feed rip table. 
24” American No. 1 two-saw, gang rip saw. 
Band Saws. 
42” combined band, scroll and power feed rip saw. 
2—36” Falls Machine Co. New. 
36” Crescent, new, $80.00. 
33” Cordesman. 
32” Crescent, new, $65.00. 
28” Greaves & Klusman. 


Swing Saws. 


2-—Wickes cast tron swing cutoff saws, new, $60.00 each 
2—Allen sawing saws, new, $37.50 each. 


WICKES RROTHERS, Saginaw, Mich 





= SALE—NEW MACHINERY. 
1 “Hill” steam drag saw, complete. 
1 “Hill” knee bolter and sapper. 
3 “Goodspeed” stave saws, 1 12x20”, with frames. 
1 “Goodspeed” stave saw, 12”x20”, no frames. 
None of A above . es ever been used. 
Addre ds Detroit, Mich. 


A BARGAIN. 


,” 367 25th St., 
FOR SALE. 


One 15” Single Surface ee, Greenwood, 

One 24” Single Surface Plane 

One 6” four (4) side Molder, ‘Goodell & Waters. 
One 12” Hand Jointer. 

One Single Spindle Upright Molder. 
One Heavy Car Mortiser and Borer. 
One Mortiser, each 'No. 2 and No. 3 
One No. 2 Tenoner, D. H. 2 C. 

One No. 3 Tenoner, S. H. 2 €& 

One Blind Slat Tenoner. 

One Adjustable Panel Raiser. Rowley & Hermance. 

One Vertical Self-Feed Cut-off Saw. Berry & Orton. 

One Horizontal Cut-off Saw, Iron Frame. Heavy. 

One Rip Saw, Wood Frame. Heavy 

One Band Saw, each 20”, 32” and Taq". 

Large Stock of Engines, Boilers and General Machinery. 
FRANK TOOMEY, 127-131 N. Third St., Philadelphia, Pa. 


FOR SALE-—EXCELSIOR AND SAW MILL 
With enough dry timber to run 18 months, and plenty of 
timber in sight. 

Address 


FOR SALE—BAND SAW & CARRIAGE 
With Knight dogs, 6-foot wheels. Will take lumber in pay- 
ment. Address “W. 16,’ care AMERICAN LUMBERMAN. 


FOR SALE—SAW MILL COMPLETE. 
One of the smartest little mills in the state. Will run in 
Montmorency Co., in April. Make delivery May 1. For full 
particulars ‘address MACOMBER & BALE, Lakeview, Mich. 


BARGAINS IN POWER EQUIPMENT. 


Corliss Engines. 





Berry & Orton. 





““c, D. 12,” care AMERICAN LUMBERMAN. 














1—650 H. P. 22”x42”x48” Allis Cross Compound. 
1—175 H. P. 14”x42” Allis Heavy Duty. 
1—175 H. P. 16”x42” L. H. Allis, almost new. 
1—275 H. P. 20”x48” L. H. Wheelock, fine condition. 
Automatic Engines. 
1—125 H. P. 14”x14” Ideal Center Crank. 
1—200 H. P. 18”x36” L. H. Buckeye Girder Frame. 
1—175 H. P. 16”x16” R. FB. Rice. good as new. 
1—128 H. P. 14”x20” L. H. Atlas, almost new. 
1— 45 H. P. 10”’x15” Erie City, center crank. 
Boilers, Tubular and Water Tube. 
38—150 H. P., 2—100 - P., 2—80 H. P. 
=“ others. Let us know your wants and save money. 
F. E. PFAN INMUELLER & CO., 733 The Rookery, Chicago. 
FOR SALE. 


One 150 horse power stationary fire-box boiler, in first- 
oe ee with 214-inch tubes, and capable of carrying 
50 Ibs. o 
EAST ST. LOUIS LOCOMOTIVE & MACHINE SHOP CO., 
18th and Southern Railway, East St. Louis, In. 


FOR SALE—MACHINERY. 
8 S. A. Woods No, 32 special flooring machines, 8x6, lower 
cylinder Ts first, fine condition. 
J. A. Fay & Co. 15x6 Lightning floorer, six roll. 
J. A. Fay & Co. 26x12 broken rolls, double cylinder, end- 
less bed planer. 
Berlin Box6 No. 173 double surfacer. : 
Berlin No, 44 24x6 planer and matcher, lower cylinder cut- 
ting first. 
Berlin 8’ automatic glue jointer. 
Berlin Machine Works 42” cabinet planer. 
Whitney 28x44 double cylinder cabinet planer. 
J. A. Fay 42” three (3) drum sander. 
Buss double end tenoner, ad heads and cut off saws. 
Send for our complete list. 
CHICAGO MACHINERY EXCHANGE, 
18-15 North Canal St., Chicago, U. 8S. A 


MACHINERY FOR SALE. 

1 Powers mitre saw, 1 panel raiser, 1 blind and slat ma- 
chine, 1 pat. sash and door machine, 1 pin machine, 1 door 
clamp, 1 post oe machine, Boilers and engines in large 
variety. DELITY MACHINE & METAL CO., 

1406-22 Washington Ave., Philadelphia, Pa. 


FOR SALE-—-SAW MILL COMPLETE. 

Single Band and Thirty Saw Gang, with Shingle and Lath 
Mill and Steam Plant, all in good order. For full par- 
ticulars address 

UTLEDGE LUMBER & MFG. CO., Rutledge, Minn. 


FOR SALE—REFUSE BURNER. 
One refuse burner complete. For particulars address 
H. M. LOUD’S SONS COMPANY, Au Sable, Mich. 


FOR SALE OR EXCHANGE 
Steam Power. 16x24 Allis engine, 9 ft. belt ee; rated 

80 H. P., 3 boilers each 22 ft. long, 44 inch diameter, two 
flues; 85 ft. of 48 inch stack, th breeching, fire front, 
steam and mud drums, arch castings etc., for sale cheap. 
Will exchange for property we need. Also a Blandey Port- 
able engine and boiler combined 

GEO. WARREN COMPANY, Warrens, Wis. 




















FOR SALE—! BERLIN 42 INCH SANDER. 
1 Smith & Philips window frame machine. These ma- 
—_ have not had a month’s usage. 
3 roll Double Surfacer & Matcher 24”. 
6 rolls Double cme a = Matcher No. 3 Rogers. 
iba a partic 
1D SRYDER ‘COMPANY, Hutchinson, Kans. 


FOR SALE—PLANING MILL MACHINERY 
The following — machinery at a very low bargain 
rice if pee as a whol 
—40 H. — Bolier, in good repair, with Arch fix- 


*. 
1—35 .H. P. Ames aay A oe Engine. 
1—12”x60 ft. Rubber B 
1—24” a Double ‘purtace Matcher with Molding at- 


tachm 
1—32” Rochester "Thentee Re-sawing Machine with three 


1— Rochester Swin ae! Saw, Counter Shafting etc. 

1— Rochester Self- Rip Sawi ing Machine, extra 

Saws, Counter ‘Share ng ete. 

rchester Outside Molding — 

1— Beach Scroll Sawing Mac 

1— Rochester Upr ight We Boring Teichtee. 

1—16” Rochester Han 

1--- tochester Cat Head Lathe with fron heed. 

1-—— Hand Feed Cut-off Saw with boring attachments. 

1— Egan Combined Dado ~ Dowel Rod Machine. 

1—12” Box Dovetailing Machin 

40 ft. es Cold Rolled Shafting, Hangers, Numerous 
Pulleys, Belt Shifters etc. 

20 ft. 1%” Cold Rolled Shafting, Pulleys, Hangers etc. 

















The above is all in good repa r and running order. Change 
of business necessitates sacrifice sale. 
“W, 24,” care AMERICAN LUMBERMAN. 


Address 


| 
: 
j 
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FOR SALE: 
One No. 6 Mitts & Merrill Chipper; in perfect condition ; 
price low; arranged either right hand or left hand, to suit 
the requirements. 
JOHN H. HEALD & CO., INC., Lynchburg, Va. 


| COMPLETE NEW CIRCULAR SAW MILL 
Located at Kennett, Mo., including 2 portable boilers, en- 
gine 80-horsepower, friction nigger and gang edger. This 
mill has never been used and will be sold very cheap. In- 
quire of GIDEON, ANDERSON & CO., Gideon, Mo, 








FOR SALE—20X22 ENGINE $350. 
2—66x16, 2—60x16, 1—72x16 tubular boilers. 
2—80 H. P., 1—50 H. P., 3—40 H. P. engines. 
MERTES MACHINERY CO., Milwaukee, Wis. 


FOR SALE. 
One 14x42 right hand and one 14x42 left hand Allis Cor- 
liss engine, 1890 type, with jet condensers complete. 
lso two . T. H. 500 volt railway generators. 
All in first class condition. Address 
F. L. DISERENS, Sup’t C. R._& M. C. Ry. Co., 
Cedar Rapi Towa. 


SEND FOR OUR MONTHLY LIST 
Largest stock. CHICAGO MACHINERY EXCHANGE, 
in the country. 13-15 Canal St., Chicago, Ill. 


SEND US A POSTAL AT ONCE. 

We handle a line of books that are valuable to lumber- 
men. If you are interested write us a1id we will be pleased 
to tell you all about them. 

AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 


SAW MILL FOR SALE CHEAP. 

A circular and Stearns band mill, combined, 40,000 capac- 
ity, full equipped, with band saw 10 in. wide, Hills steam 
nigger and log flip, and everything necessary to manufacture 
lumber as it should be. Also both lath and shingle mill 
about as good as new. Mill is situated on north shore of 
Lake Michigan. Can be loaded on boat during navigation 
or on cars in winter. Address 

“R, R. 20,” care AMERICAN LUMBERMAN. 




















A BARGAIN. 
A nearly new, rotary saw mill. Been run two years; 
machinery all in good condition. Capacity 25,000 feet per 
day. Address ‘“W. 7,” care AMERICAN LUMBERMAN. 


FOR SALE-—ENDLESS BED SINGLE SURFACER 
Hoyt No. 6 26’x8” divided roll, chip break and counter. 
Address “W. 22,”” care AMERICAN LUMBERMAN. 








FOR SALE—SECOND HAND PLANER. 
15-inch matcher; practically new. Address “R. H.,” care 
AMERICAN LUMBERMAN, 327 Lumber Exchange, Seattle Wash. 





BLOWERS 


15 feet and 10 feet, at a bargain. Machinery and Belting 
of all kinds bought and sold. 
WALSH’S SONS & CO., Newark, N. J. 





TRY LOMBARD 
Foundry, Machine and Boiler Works and Supply Store, 


Augusta, Ga. 





CLIMAX TALLY BOOK. 

The best book made for tallying cars of hardwood lumber. 
Thousands sold. Permanent record. Convenient to use. 
The device of an old inspector. Stiff leather covers, thumb 
and finger straps on covers for holding book. Price, post- 
paid, 75 cents a copy. Address 

AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


ALTON PARK, TENN. 
A sacrifice sale—complete excelsior machinery, cutters, 
press, barker etc. Less than one-half original cost. Practi- 
cally good as new. H. M. WRIGHT, Admr. 


. FOR SALE—AUTOMATIC ENGINE. 

125 HL P. high-speed automatic engine, made by Erie 
Company; suitable for sawmill; complete and in good re- 
pair. Address inquiries, LOCK BOX 294, Cooks Falls, N. Y. 











EDGERS AND TRIMMERS FOR SALE. 
2 and 3 saw edgers at a low price. 
2 saw trimmer to work up to 22 ft. 


H. W. DYAR, Marquette Bldg., Chicago. 


SAW MILL MACHINERY, ENGINES & BOILERS 
Band mill, Wilkin 8 ft. x 11 in. Filing room tools. 
Boilers, 60x16, 60x14, 54x14, 42x10, 36x10. 
Carriage, Stearns latest imp. 3 blocks. 
Edgers, Moltz 54-in., Wilkin 52-in., Allis 44-in. 
Engine, 24x36 Pusey & Jones, 10x12 Nagle. 
Gang bolter, 20-in. wide, collars for 8 saws. 
Lath mills and bolters, Live rolls, 13, 9x24. 
Log loader, Kline 3-arm. Mortisers, foot and power. 
Portable engines and boilers, 21 H. P. and 12 H. P. 
Pumps, Knowles 714x414x10 duplex, Silsby No. 4 rotary. 
Planers, L. Power & Co. 26x14, 26x10, Woods 15x6, 26x14. 
Resaw, 40-in. circular, Connell & Dengler. 
Rip saws, gang, 26x4, Wmspt. Mch. Co. (2) 
Steam feeds, 9x36 Allis shotgun, three to one Clark. 
Trimmers, Myrick, 3 saw, 6 to 24 ft. 

JAS. H. LINK MACHINERY CO., Williamsport, Pa. 


WANT TO SELL? SOLD. 
When you have anything you want to sell advertise in the 
AMERICAN LUMBERMAN. Will sell anything that is salable. 
We reach the people. Let us be your salesman. By adver- 
tising you would find an easy way to make a sale. A trial 
will convince you. AMERICAN LUMBERMAN, 
Manhattan Bldg., Chicago. 


ENGINES, BOILERS, EQUIPMENT 
Corliss engines, 16x42—18x42—-20x42—-24x48—-2648. 
Automatic engines from 60 H. P. to 500 H. P. each. 
Slide valve engines, 12x16—14x24—16x24—18x28, 
Also larger and smaller. 
Bollers, ae er i. and water tube from 30 H. P. to 

: . each. 

Also pumps, heaters, etc. 


H. W. DYAR, Marquette Bldg., Chicago. 














WE BOUGHT THE WORLD'S FAIR. 


We bought the complete Louisiana Purchase Exposition 
and have millions of dollars’ worth of material of every kind 
for immediate delivery. It will all be sold from our St. 
Louis headquarters on the World’s Fair grounds. The fol- 
lowing ts a brief synopsis of what material we have to dis- 


se of: 

100,000,000 feet of highly seasoned lumber, consisting of 
sheathing boards, joists, timbers, flooring, planking, fencing 
and all kinds of interior finish. 


Sash and Doors. 
Thousands of sash and doors, in every size. 
Roofing Material. 


Thousands of squares of corrugated iron steel roofing. 
Thousands of squares of Flint-Kote and other felt coverings. 


Pipe of all Kinds. 


A chance to purchase from us anything in the line of 
manufactured pipe, for any purpose. 
‘ — black wrought iron pipe, in sizes from % to 12 
nehes. 

Galvanized standard pipe, in sizes from % to 6 inches. 

Converse gas and water pipe, in sizes from 2 to 8 inch. 

A large quantity of extra heavy wrought iron pipe, sizes 
3 to 36-inch, intended for high pressure, most of it fitted 
with flange couplings. 

Two miles of riveted steel pipe, in sizes from 8 to 40 inch. 

Cast iron pipe for water and gas, sizes 4 to 30 inch. 

A quantity of wood pipe, 4144x414”, 6 foot lengths. 


Valves and Fittings. 


A complete stock of Globe, Angle, Check, Gate, Pressure 
and other valves, for screwed and flanged pipe. Thousands 
of fittings of every kind. 


Machinery and Electrical Equipment. 


8—200 H. P. “Heine” water tube boilers. 

38—36x48 heavy duty Wm. Todd reversible engines. 

8—40 K. W. 125 volt “Norton” multi-polar generators, with 
switch board and instruments. 

1—14x24x14 Westinghouse compound engine. 

1—13x22x13 Westinghouse compound engine. 

4—Boiler feed pumps. 

50—Motors, ranging from 1 H. P. to 45 H. P., and from 
110 to 500 volt. 

6—Steam road rollers, 3, 5, 6 and 7 ton. 

12—Worthington Underwriter fire pumps, 18x10x12. 

1—tTriplex pump, 4x4, direct connected. 


Rail and Equipment. 


6,000 ton 60 pound steel rail. 

100 ton 12 pound. 

25 ton 16 pound. 

10 Standard gauge hand cars. 

250 frogs, 4 to 9 foot. 

200 Switch points 

Thousands of rail braces. 

200 Switch plates. 

5 Rail benders. 

1 Cleveland track drilling machine. 
Car replacers, track gauges, rail drills, etc. 


Electrical Apparatus. 


$500,000 worth of copper wire, weather proof, rubber covered 
and slew burning. Sizes 18 to 800,000 C. M. 

$250,000 worth of lead covered cables. 

50,000 pounds of No, 00 bare copper wire. 

500,000 incandescent lamps, some of them never used. 
Annunciators, annunciator wire, storage batteries, fuses, 
plugs, receptacles, sockets and trolley material. 

50 Transformers, 110, 220 and 2200 volt. 


Fire Fighting Apparatus. 


100,000 feet 14% and 2% inch cotton rubber lined hose, and 
4 ply solid rubber hose. 
2,000 feet of 1 inch rubber hose. 
5,000 feet of % inch rubber hose. 
100 deck revolving turret stand pipes, 2 and 3 inch. Cost 
250 each. 
500 Water hydrants, for high and low pressure systems. 
500 Automatic sprinklers. 
2 Complete automatic sprinkler systems. 
20 “Cooney” mill hose carts. 
6 Eastman deluge water sets, complete with all equipment. 
1 Hook and ladder truck, manufactured by the Fire Extin- 
guisher Manufacturing Co., of Chicago. 
1 Combination hose wagon with ladder. 
2 Locomotive stand pipes. 
5 Fire engines. 
4 Chemical hose wagons. 
1 Aerial truck. aa 
25 Gamewell fire alarm boxes, and vast quantities of other 
material. 


Smoke Stacks. 


15 Special extra heavy smoke stacks, from 40 inch to 11 
ft. diameter. 


Plumbing Material. 


1,700 Bath room outfits, consisting of closets and lavatories ; 
also bath tubs, sinks, soil pipe and fittings. 


Steel Structure. 


We have for immediate delivery a building constructed by 
the American Bridge Company, used as the main power 
house, approximately 220x450 feet, strictly modern. Sketch 
and full details on application. 


Office Fixtures. 


Thousands of dollars’ worth, consisting of roll top desks, 
flat top desks, revolving chairs, sectional index cabinets, 
vertical letter files, typewriter desks, typewriters and sup- 
plies of every sort. 

Thousands of other items. Besides the above, we enumer- 
ate some of the items we have for sale. Skylight, wire 
netting, flags and poles, eave trough and conductor pipe. 
staircases and balustrades, architectural material, surveyors’ 
transits and levels, iron fencing, woven wire fencing, bolts, 
screws, turn buckles, washers etc. Turnstiles, water filters, 
greenhouses, cedar posts, search lights, rotary pumps, opera 
chairs, fire extinguishers, electric passenger elevators, trucks, 
scales, safes, oil tanks, chain, rope, lanterns, jackscrews, 
hardware of all kinds, stepladders, blocks, winches, tackles, 
gas heaters, stoves and ranges, wagons and buggies etc., 
etc., ete., etc. 


Come to St. Louis. It will pay you to call and inspect the 
enormous amount of material we are offering for sale. Ask 
for Exposition Catalogue No. 79. 


CHICAGO HOUSE WRECKING COMPANY. 


Main office, warehouse and yards: W. 35th and Iron Sts., 
Chicago, Ill. 


St. Louis yards: Exposition Grounds, St. Louls, Mo. 





FOR SALE-SAW MILL. 
Circular will. 25,000 ft. capacity> All new machinery, 
including power. At a bargain to settle an estate. For 
particulars address Cc. W. KRUEGER, Ogema, Wis. 


FOR SALE—-REFUSE BURNER AND ENGINES. 

One refuse burner 32 ft. dia., 80 ft. high, with or without 
stone and brick. 

One 24 in. 

One 18 in. 

One 16 in. 

One 12 in. 





30 in. right hand slide valve engine. 
26 in. right hand balanced valve engine. 
20 in. right hand slide valve engine. 
20 in. right hand slide valve engine. 
A. F. BARTLETT & CO., Saginaw, Mich. 


SECOND HAND MACHINERY. 
Woodworking and ironworking machinery, both second 
hand and new. Large stock. 
NORTHERN MACHINERY CO., 
213 to 217 South Third St., Minneapolis, Minn. 


FOR SALE—-REBUILT MACHINERY. 
Circular and band saw mills, engines, boilers, planing mill, 
hoop, stave and heading machinery. If you have any ma- 
chinery to sell or exchange write us. 
HANNA-BRACKENRIDGE CO., Fort Wayne, Ind. 


FOR SALE-SAW MILL, SPECIAL BARGAIN 
One complete circular saw mill, 50 horse power boiler, 35 
horse power engine, with all machinery complete and in 
working condition. Will sell for small cash payment and 
take balance in lumber. Write quick. 
STUDEBAKER BROS. MFG. CO., South Bend, Ind. 


THE WANT GETTER 
Quick returns at small cost. Don’t you want something? Of 
course you do. Advertise in the AMERICAN LUMBERMAN. 
“DO IT NOW.” AMERICAN LUMBERMAN, 
315 Dearborn St., Chicago, 
“*LAW FOR LUMBERMEN.” 

Every timber owner, logger, saw or planing mill owner, or 
wholesale or retail lumber dealer should have a copy of 
this book on his desk. Bound in law sheep, 275 pages, $3.50 
per copy, postpaid. Published and for sale by the 

AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


FOR SALE-—BOILERS. 
_ Battery of 3 48-in. x 20-ft. steel boilers, 200 H. P., 10 
v-in. tubes in each boiler, complete with front and all trim- 
mings; aiso mud drum, steam drum, smoke stack and con- 
nections complete. 
This outfit is in good condition and will be sold cheap. 
A. SPIES LUMBER & CEDAR CO., Menominee, Mich. 


VALUE VS. CHEAPNESS. 

You can buy a tally card for a penny or two, while the 
“Climax” tally book costs 75 cents a copy or $4 for six, yet 
thousands of copies are sold, and hardwood men who once 
use them always use them. Why? Because they are the 
best. For sample pages and description address 

AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


lordale:CleclrielMachinery 

io 

° 
A FEW DYNAMO BARGAINS 

50 Lt. 110 v. Westinghouse 

75 Lt. 110 v. Bain Western . 80.09 


110 Lt. 110 v. Eddy, $125; 160 Lt. 110 v. Fisher .. 120.00 
200 Lt. 110 v. Edison, $150; 400 Lt. 110 v. Edison. 250.00 


KKK KS 



































po DR A Ee eee ee eaueas 175.00 
320 Lt. 110 v. Western Electric ...............2- 200.00 
5 110 v. Thompson-Houston ................ 225.00 


0 Lt. 

All complete with necessary accessories. 700 more motors 
and dynamos in stock equally cheap. GUARANTEE ELEC- 
TRIC CO., Adams & Clinton Sts., Chicago. 





FOR SALE—-TWO 45 HORSE POWER 
General Electric Co.’s vertical engines, direct connected to 
30 K. W. 600 light 125 volt generators, same make. These 
sets are as good as new, being in use here a little over 
two years. They were removed on account of the installa- 
tion of a large Corliss alternating plant. They make fine 
sets for mill lighting or central station use. Will sell 
singly or together, at a very low price. 

M. H. FISHER, Alamogordo, N. M. 


SPECIAL NOTICE. 

We have just issued a revised edition of the Vest Pocket 
Ready Reckoner, valuable to every lumberman for ready 
reference. Many new tables have been added, making it a 
we, complete and useful book. Price 25 cents each, or 5 


or $1. 
THE AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


ForSale-LoggingRy Cyuipment | 


STANDARD GAUGE 40 TON SHAY LOCOMOTIVE 
Modern engine, recent build, air brakes, just overhauled, 
in first class condition; immediate shipment. 
M. MITSHKUN CO., Detroit, Mich. 


FOR SALE—-COMPLETE TIMBER OUTFIT. 

Located at Milroy, Mifflin county, Pennsylvania. 

350 tons of 30-lb. steel relaying rails, with splices. 

150 tons of 25-lb. steel relaying rails, with splices. 

50 tons of 35-lb. steel relaying rails, with splices. 

50 tons of 20-lb. with splices, excellent condition. 

30 H. P. Geiser portable saw mill, complete. 

20-ton Shay logging locomotive, 42”. 

6—15-ton Corry trucks, used slightly. 

33-ton, 45-Ib. relayers, angle bars. 

Would prefer to sell whole outfit to one party. Address 
L. — & CO., Buyers of Iron & Steel Scrap, Leb- 
anon, Pa. 














3 FOOT GAUGE EQUIPMENT. 
1 28-ton Brooks Mogul. 
1 24-ton 8-wheel Passenger Locomotive. 
1 18-ton Taunton Mogul. 
12 Box Cars. 
3 Pilot Snow Plows, with flangers. 
Write for description and prices. 
AU SABLE & NORTHWESTERN R. R. CO., Au Sable, Mich. 


RAILS. 
At Birmingham for immediate shipment stock of new steel T 
rails—8’s, 12’s, 16's, 20’s, 30’s, with fastenings. 
Switches, frogs and spikes for prompt shipment. 
SHOOK & FLETCHER, Birmingham, Ala. 


FOR SALE-NEW & RELAYING RAILS 
12 to 75 lb. sections. Rails cut to length for structural pur- 
oses. Equipment, machinery, general supplies. We buy scra 
ron and steel of all kinds. CAL. HIRSCH & SONS IRON 


RAIL CO., St. Louis, Mo., Chicago, Ill. Private railroad 
yards East St. Louis and Chicago, III. 
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LOGGING RAILROAD EQUIPMENT. 

i Straight Line 45-ton Locomotive, 4-8 % gauge. 

1 Straight Line 38-ton Locomotive,4-8%4 gauge. 

1 Heisler geared 20-ton Locomotive, 4-844 gauge 

65 Heavy Log Cars, 4-8% gauge. 

6 Miscellaneous Cars, 4-844 gauge. 

1 lot R. R. Repair Tools, = 

All above in good condition, some practially new. Will 
release all by March 1, and most. of it can be delivered 
immediately. . 

For full description and prices address MO. TIE & TIM- 
BER CO., 408 Keith & Perry Bldg., Kansas City, Mo. 


RELAYING RAILS FOR SALE. 
400 tons 40s and 100 tons 6Us in West Virginia; 200 tons 
58s and 250 tons 60s in Pennsylvania. Lot of new 25, 30, 
35 and 40-pound for January shipment. 2 
CHARLES F. AVERY, 45 Broadway, N. Y. 


FOR SALE 
73 ton Shay, 2—50 ton Shays. 
1 each 40 ton Shay & Climax. 
25 tun Climax, 30 ton Forney. 
49 ton Consvl., 52 ton Consol. 
50 ton Cons., 54 ton Cons. 
36 ton Mog., 39 ton Mog. 52 ton Mog., 33 ton Mog. 
30 ton S. T., 36 ton 4 wheel Sep. Tnk. Sw 
New York. THE MALES COoO., 


FOR SALE. 

58 New 40 ft. 60,000 lb. capacity flat cars. 

12 New 36 ft. 80.000 Ib. capacity box cars. 

Equipped throughout with standard appliances. 

As trustee in bankruptcy of the Georgia Car & Manufac- 
turing Co., we are prepared to offer these cars at a very 
low price in order to close out same promptly. Blue prints 
and specifications on application. 

SAVANNAH TRUST COMPANY, Trustee, Savannah, Ga. 


LIGHT SECTION RAILS 
Immediate shipment from our warehouse. 
TEMPLETON, KENLY & CO., LTD., Ontario St. and C., 
M. & St. P. Ry., Chicago. 


CARS! CARS!! CARS!!! 

We are prepared to build or lease freight cars on short 
notiee. Heavy repairs made. Address STREETS WEST- 
ERN STABLE CAR LINE, Old Colony Bldg., Chicago. 
LOCOMOTIVES GEARED & DIRECT CONNECTED 

All gauges, weights and types, logging cars, relaying rails 
and fastenings. M. MITSHKUN CO., Detroit, Mich. 


SWITCHES & FROGS IMMEDIATE SHIPMENT. 
We can furnish switches, frogs, switch stands, portable 
track made of all sections of rail. We always carry in 
stock 12, 16 and 20-lb. rails and fastenings for tramway 
purposes. M. MITSHKUN CO., Detroit, Mich. 


NEW STEEL RAILS, QUICK SHIPMENT. 
From 8 Ib. to 45 lb. sections, with joints and spikes. 
Also standard sections, relaying rails. 

CHARLES A. RIDGELY & CO., 
1040 Oid Colony Bldg., Chicago, III. 








Cincinnati 


























FOR SALE—LOCOMOTIVES AND CARS. 
Freight, passenger and logging locomotives of all descrip- 
tions; also freight, passenger and logging cars. Send for 
description F. M. HICKS & CO., Chicago. 


YOU NEED THE TELECODE 

If you use the telegraph. It shortens and simplifies your 
telegrams, It pays for itself many times over in the course 
of a year. It is indispensable in every lumber office, and 
should be carried by every traveling salesman. Descrip- 
tive circulars and sample pages free for the asking. Price 
$5.00 per copy postpaid. AMERICAN LUMBERMAN, Man- 
hattan Bldg., Chicago. 


fr Sale-Business Opportunies | 


FOR SALE-HALF INTEREST 
In a good retail lumber business at Whitetish, Mont., the 
purchaser to take full charge and will need about $3,000, 
cash. A good business expected for 19V5. Address 
E. W. BADER, Kalispell, Mont. 


WANTED—A MAN WITH CAPITAL 
Of $5.000, with either office or mill experience, to take an in- 
terest in an up to date planing mill. State of Washington. 
Address “C, D. 26,” care AMERICAN LUMBERMAN. 


FOR SALE—THREE QUARTERS INTEREST 
Good planing mill, nearly new. Good reasons for selling at 
vnce, regardless of cost. 

Address “C. D. 27,” care AMERICAN LUMBERMAN. 


$10,000 AND MAN 
To attend to financial part of planing mill business in saw 
mill district; to do custom work. On Pacific coast. 
Address “Cc. D. 28,” care AMERICAN LUMBERMAN. 


FOR SALE—-MILL AND TIMBER LAND. 
Fifteen thousand capacity circular mill with equipment 
and fourteen hundred acres of hardwood on railroad. Loca- 
tion eighty miles from Nashville. 
Address “S. 24,” care AMERICAN LUMBERMAN. 


























WANTED-—-PRACTICAL MILL MAN 
To invest $2,000 with office man having like amount in 
establishing small saw, stave or shingle mill, 
Address “C. D. 23,” care AMERICAN LUMBERMAN. 
FOR SALE—-LUMBER YARD. 
Well established retail lumber business. Good sales. Fair 


margins. 450 cars lumber, coal ete. 
Address “C. D. 22,” care AMERICAN LUMBERMAN. 


WANTED-—PARTNER 
First class hardwood buyer with some capital and good 
character to organize new wholesale company. Will invest 
$7,000 or $8,000 and manage financial and sales end. An- 


swers confidential. 
D. 17,” care AMERICAN LUMBERMAN. 











FOR SALE AND IMMEDIATE DELIVERY 
500 ton 25 and 30 pounds relaying steel, one 22 ton Brooks 
Forney type narrow gauge engine, one Porter saddle tank 
standard gauge, 50 standard gauge box cars, 50.000 capacity. 
G. E. ANTHONY, Manistee, Mich. 





SPECIAL LOT 50,000 CAP. FLATS 
2—4 wheel, standard gage switchers cheap. We build logging 
cars and sell brasses, switches and rails. 
APEX EQUIPMENT CO., 7-11 Broadway, New York. 





FOR SALE—FORNEY TYPE LOCOMOTIVE 
Standard gauge, 25-ton, just overhauled, practically as 
good as new, very suitable for logging purposes. | , 
M. MITSHKUN CO., Detroit, Mich. 





GEARED LOCOMOTIVES STAND. & SFT. GAUGE 
100 to 10 tons. Quick shipments. 
FITZ-HUGH, LUTHER CO. 
REBUILT LOGGING FLATS 60 & 50 M CAP. 
Ready at Chicago and New York for shipment. 
FITZ-HUGH, LUTHER CO. 
NEW YORK TYPE ELEVATED ENGINES 


88 & 30 tons. Excellent condition. at N. Y. & Chicago. 
FITZ-HUGH, LUTHER CO. 


BALDWIN CONSOLIDATIONS 32 TONS 


Short wheel base. Small drivers. . 

8 & 10 wheelers. Moguls. Consolidations. Switchers. 
Narrow gauge equipment. Passenger cars. 
FITZ-HUGH, LUTHER CO., 

Chicago, Monadnock BIk. New York, 141 Broadway. 
St. Louis, 1613 Chemical Bldg. San Francisco, 903 Rialto. 


WE CARRY IN STOCK FOR IMMEDIATE 


SHIPMENT. 














Frogs and switches, switch stands, ete., for all sections of 
light rails. We are also prepared to execute orders for 
heavier sections promptly. 


ALABAMA FROG & SWITCH COMPANY, 
Anniston, Ala. 


LOCOMOTIVES, CARS NEW AND REBUILT 
Standard and narrow gauge, logging, freight and passenger ; 
new and relaying rails. 

ELLIS WOOLMAN, Minneapolis, Minn. 


RELAYING 56 LB. & 6O LB. STEEL RAILS 
For sale. Also other weights of relaying rails and new 16 
lb., 20 ib., 25 Ib.. 30 Ib., 35 Ib., 40 Ib. and 45 Ib. 

We can furnish new switches and frogs. We buy relaying 
rails) ROBINSON & ORR, 419 Wood St., Pittsburg, Pa. 


STANDARD GAUGE BOX CARS 
Very suitable for camp cars, large and roomy, first class 
condition. Bargain. M. MITSHKUN & CO., Detroit, Mich. 














FOR SALE—RAILS AND LOCOMOTIVES. 

We have in our shop in Birmingham forty locomotives, 
standard and 3 ft. gauge, including all types suitable for 
logging and other industrial purposes, ranging in weight 
from eight to sixty tons; also 75 tons of 35 Ib. steel relay- 
ing rails and all sizes of new rails. Write us for prices and 
state whether you want to pay cash or buy on time. 

BIRMINGHAM RAIL & LOCOMOTIVE CO., 
Birmingham, Ala. 





Address “C. 
FOR SALE—-SAW & PLANING MILL 
Fully equipped, on Menominee range; situated near timber 
enough to last 20 years. Home trade for whole cut. Capac- 
ity 15,000 per day. Good reasons for selling. For particu- 
lars apply to ARTHUR FLATT, 205 N. Lake St., Iron 
Mountain, Mich. 


FOR SALE—-RETAIL LUMBER YARD 
At Windsor, Wis. In the heart of fine farming section. 
No competition. Ideal plant. Investment, real estate and 
stock, $8,000 to $9,000. 
YAWKEY-CROWLEY LUMBER CO., Waupun, Wis. 


FOR SALE-PLANING MILL, SASH, DOOR, 
And blind factory, established 1869, a complete running 
plant, possession given at once. Satisfactory reason for 
selling. B. F. HARRIS & SONS, Brushton, N. Y. 


FOR SALE—-SAW MILL 
Well located in white pine, in California. Good reasons for 
selling. Investment $10,000. Will sell reasonable. Address 
Fara MILL,” care H. W. Knoll, 425 Montgomery St., San 
‘rancisco, 














AN UNUSUAL OPPORTUNITY. 

I have for sale an up to date planing mill and general 
woodworking establishment. Lot lies four hundred feet on 
the Seaboard Air Line railway in the city of Petersburg. 
Virginia. This is the heart of the lumber country.  Per- 
sons interested can write me at once, and I will forward 
all information, together with an inventory of the machinery 
o — D. WATKINS, TRUSTEE, Orr & Holt, Peters- 
burg, Va. 


PLANING MILL PLANT FOR SALE. 

A fully equipped planing mill, steam power; lumber from 
saw mills; supply that will last for 20 years; also chance 
to put in plant to light town of 800. Address 

W. H. BROWNLOW, 
President Commercial Club, Chewelah, Wash. 


FOR SALE. 

Complete manufacturing plant as follows: 

Circular saw mill, capacity 40,000 ft. per day. 

Planing mill, capacity 30,000 ft. per day. 

7 miles logging road. 

2 locomotives, 

15 logging cars. 

Store. 

About 20 million feet of longleaf yellow pine timber. 

10 million feet of hardwood, 

More timber can be secured, 

A rare opportunity to go into the manufacturing business. 
Will sell all or a part interest. Mill now in operation. 

dress “T. 16," care AMERICAN LUMBERMAN,. 


FOR SALE 

A small saw mill and planing mill in a desirable locality 
in northern Wisconsin, together with a complete logging 
outfit, boarding house and hotel. and general store. A 
desirable and money making proposition and a bargain, as it 
will be sold for a very low price. Plenty of timber tribu- 
tary to the mill which can be bought at reasonable prices. 
Best of reasons for selling. 

Address “A, B. 18.” care AMERICAN LUMBERMAN. 














PLANING MILL TO LEASE. 

An attractive proposition for the lease of a well equipped 
planing mill in a good town of 12,000 inhabitants will be 
made to the right party who has the financial ability to 
satisfactorily handle same. 

ddress “A, B. 34,” care AMERICAN LUMBBRMAN. 


FOR SALE—ONE THIRD TO ONE HALF 
Of capital stock of long established, well paying business, 
consisting of grain elevators and retail lumber yards, in 
good farming community. Buyer must be well qualified 
and devote all his time to the business; Scandinavian pre- 
ferred: $10,000 to $15,000 required. 
Address “A. B. 37,” care AMERICAN LUMBBRMAN. 








FOR SALE--SAW AND PLANING MILL PLANT 
Consisting of circular saw 25,000 capacity, lath mill ma- 
chinery, shingle machine 30,0U0 capacity, 24-inch planer 
and matcher, 10-inch molder, rip and resaw, dry kiln ca- 
pacity 10,000 feet per day, 80-h. p. engine for saw mill and 
a 60-h. p engine for planing mill, all in good running order. 
Logs, manufactured lumber and orders on hand. Also a 
general merchandise store doing a business of $1,000 
monthly; 5,v0U acres of timber land and option on 5,000 
more, all close to the mill, consisting of yellow pine and 
cypress. Mill is located on the river and railroad. For 
more particulars write 

E. C. ROBERTS, Sopchoppy, Fla. 


A SPLENDID BUSINESS OPPORTUNITY. 
A retail lumber yard and planing mill for sale; good loca- 
tion, in city of 6U,vU0, doing a splendid business. 

ddress “A. B. 31,” care AMERICAN LUMBERMAN. 


FOR SALE AT A BARGAIN. 

Saw mill plant and planing mill located in central Wis. 
Capacity of mill, 30 M ft. per day. Will sell plant together 
with stock of new logs, logging teams, sleighs, wagons, camp 
equipment ete, Timber enough adjacent to supply mill for 
a number of years. Very reasonable terms to responsible 
parties. Reasons for wanting to sell, wish to retire from 
active business. 

Address 








“A, B. 3,” care AMERICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARD. 
Located in finest agricultural district in Ohio, Large ter- 
ritory. A good investment, 

ddress LOCK BOX 34, Jackson Center, Ohio. 


LOGGING CONTRACT. 

We wish to let a contract extending over a term of years 
for logging to our railroad now under construction, about 
20,000,000 ft. annually longleaf Yellow Pine. 

SANFORD LUMBER CO., Caryville, Fla. 


FOR SALE-—SAW AND SHINGLE MILL 
In Wash. ‘Thoroughly equipped, excellent location, complete 
logging outfit, some timber. Bargain. 

dress “A, B. 39,” care AMERICAN LUMBBRMAN, 


WANTED—EXPERIENCED MILL MAN 
To buy one-half interest or all of well established, good pay- 
ing sash and door factory. Located near Chicago, 
Address “W. 2,” care AMERICAN LUMBERMAN. 


CYPRESS TIMBER AND MILL IN MISSISSIPPI. 

Well located cypress mill and timber in Mississippi, now 
in operation, fully equipped band mill, steel tram standard 
gage, light locomotive, teams, buildings, ete., 15-20 million 
feet cypress timber, one-half of which can be cut and floated 
to mill for $1.25 per M feet, and farthest log haul only one 
and one-half miles. More timber can be had. Nothing 
better in the south. Particulars and price only to those 
meaning business and able to handle a deal of this size. No 
— THOS. W. GILL, 1207 N. Spring Avenue, St. Louis, 
Mo. 




















WANTED—PARTY WITH $10,000 TO $15,000 
For Wholesale lumber business. Have an established busi- 
hess paying 20 percent, need more ready money to increase it. 
Can give gilt-edge reference and show clean and clear 
record. Address ‘“W. 29,” care AMERICAN LUMBERMAN. 


BOX FACTORY FOR SALE. 
Cutting capacity 5,000,000 feet, located in Bay City, on 
Michigan Central R. R., and in good running condition 
Must be sold at once, Address 
B. H. BRISCOE & CO., Bay City, Mich. 


FOR SALE—LUMBER YARD 
Located in town about 15 miles from Chicago. Well stocked ; 
should do a business of $75,000 or more annually. Re- 
quires about $8,000 to operate. 
Address “W. 26,” care AMERICAN LUMBERMAN. 


FOR SALE AT RIGHT PRICES 

Saw mill plant, located in rich hardwood and hemlock belt, 
in live town in central Wisconsin, on main line of C. & 
N. W. Ry. Capacity of mill 40 M. feet per day; last season's 
cut, four million feet. Modern planing mill in connection; 
also retail lumber yard, well stocked; will sell plant together 
with stock of new logs of two million, or otherwise. Do not 
answer unless you mean business. Mill can be seen In 
operation. Address “W. 23,’’ care AMERICAN LUMBERMAN. 


INTEREST IN WASHINGTON SAW MILL 
For sale. Are you contemplating investment in the lumber 
industry of the Pacific coast? I have a gilt-edge proposition 
to offer in the sale of stock in one of the best paying plants 
of southwestern Washington. Full particulars and infor- 
mation to parties meaning business. It will pay to investi- 
gate this. Price very reasonable. Good reasons for selling 

Address “PACIFIC,” care AMERICAN LUMBERMAN. 


FOR SALE—PLANING MILL & BAND MILL. 

One of the best planing mills and band mills on the 
Pacific coast. Capacity of mills and kilns 30,000 ft. per da; 
Can easily be increased. Up to date equipment throughout ; 
machinery all new. Shed room for 1,500,000 ft.; plent 
of yard room. Situated on main line N. P. railway. Exce! 
lent opportunity for local business in connection with rai 
trade. The closest inspection invited, 
selling. If interested, address 

“M, 19,” care AMERICAN LUMBERMAN. 


FOR SALE—RETAIL LUMBER YARD 
Missouri town, population about 250. Good farming com 
munity. No competition. All stock in shed, invoices abou! 
$3,000. Good 5-room house with barn and outbuildings. 
Address “S. B.,” care AMERICAN LUMBERMAN. 


FOR SALE—A LUMBER YARD 
In Illinois. No real estate. Sales, 1904, $138.000. Reason- 
able lease on ground, “Good margins.” Investment $15,000 
to $20,000. Retiring from business. 
Address “T, 22,” care AMERICAN LUMBERMAN. 


LONG MESSAGES MADE SHORT 
By using the American Lumberman Telecode. Contains over 
400 pages and 61,427 code words. Every user of the Tele- 
graph needs it. Write for descriptive circular and sample 
pages. Price $5.00 per copy, postpaid. 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


FOR SALE OR RENT 
Custom planing mill, with first class wholesale and retai! 
yard location, on three lines of railroad. Population 6,000. 
ddress THEO BUSCH, Salamanca, N. Y. 


: WANTED-LUMBERMEN 
To send for our free booklet containing descriptive matter 
regarding the various books we handle pertaining to the 
lumber business 


AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


TUB AND PAIL FACTORY 
Consisting of a three-lathe factory, saw and stave mill: 
steam and water power: in operation; reason for selling. 
CO., Troy, N. H. 
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FOR SALE-—PLANING MILL AND DRY KILN 
Practically new, with or without timber. Fine local and 
wholesale trade, good connection for northern yard. Offered 
because of death of rt owner and manager. 

ddress ° 76." care AMERICAN LUMBERMAN. 


WE CAN DO IT. 

Read this department and get variety. We do this for 
others and can do it as quickly for you. Buyer and seller 
brought together quickly through the medium of this depart- 
ge = small cost. Send in your ad and let us estimate 

8 cos 








MILL FOR SALE IN ARKANSAS. 

Yellow pine planing mill, favorably situated for purchas- 
ing yellow pine lumber in rough and manufacturing for the 
market on low freight rate. 

Now doing a profitable business. Will sell on reasonable 
terms or exchange for a retail lumber yard. 

Capacity 30 to 40 cars per month. Investment in plant 
about $8,000. Present owners will retain an interest if pur- 
chaser oad ——— tie KK Location high and healthy. 

Addre: LLIS LUMBER COMPANY, 
Potter, i. or 17th St. a Indiana Ave., Kansas City, Mo. 








SAW MILL PLANS 
Specifications and blue prints of latest improved mills, hav- 
ing the least possible amount of machinery and belting. 


Write to . G. ROBBINS, Rhinelander, Wis. 





FOR SALE 
Nichols Platform Dryer 16’ 2” long, 5’ 6” wide, 32 platform, 
Everything in first class order, except top frame and 
plunger; can be repaired for very small cost; will sell at 


once at very low figure. Address 
NATIONAL CASKET CO., Allegheny, Pa. 





FOR SALE. 

Several thousand copies of ‘Killmeyer’s Calculator,” the 
most compact, accurate and completest method of computing 
the contents of all sizes of lumber, including the fractional 
parts of an inch. No lumberman, office employee or inspec- 
tor should be without it. Can be carried in vest pocket. 
Price $1, postpaid. Sample pages on application. Address 

H. D. BILLMEYER, Cumberland, Md. 


SEND YOUR TELEGRAMS 
For Minneapolis, St. Paul, Winona, La Crosse, Dubuque, 
Duluth, Superior and West Superior over the North Ameri- 
ean telegraph lines through your local Il’ostal Telegraph 
office. C. M. LORING, Pres. H. A. TUTTLE, Supt. 


? USEFUL BOOKS. 
Our special publications are a great help to Lumbermen. 
They contain tables that do away with a large amount of 
figuring, thus = — time and hard work. Let us 


send you free 
315 Dearborn St., Chicago. 








mple pag 
AMERICAN SLUMBERMAN, 





THE AMERICAN LUMBERMAN TELECODE 
Contains 61,427 code words, and each size of each grade of 
each article of lumber is represented by ONE word. By 
using the Telecode you can greatly shorten and simplify 
ba message and effect a big saving in your telegraph 
b 

Prospectus free for the asking. 
Are you interested? 
AMERICAN LUMBERMAN, 315, ‘Dearborn St., Chicago. 


USE ALUMINUM MONEY 
In your commissary department. Saves Bam and labor. 
Cheap and effective. we ree samples and 
R. ADAMS & CO., oon Mich. 


WRITE YOUNG STONE COMPANY, 
305 Chamber of Commerce Bldg., Chicago, for prices on 
Joliet and Lemont limestone. Unequaled facilities. 


[ General Misellancous | 


HOMESEEKERS EXCURSIONS. 

The Chicago Great Western Railway will on the first and 
third Tuesdays of each month, January to April inclusive, 
sell tickets at only one fare plus $2 to points in Arizona, 
Colorado, Kansas, Mexico, Missouri, Nebraska, Nevada, 
— Utah and Wyoming. For further a apply 

F, LASIER, 














City Passenger and Ticket Agent, 115 sides ‘St., 


NEW YORK AND PHILADELPHIA . 
Cannot be more pleasantly or conveniently reached than 
by the Grand Trunk-Lehigh Valley Route. Solid through 
trains, magnificent scenery, all trains run via Niagara Falls. 
Descriptive literature sent free on application to Advertis- 
ing Department, ‘<< % Trunk Railway + wy 135 Adams 
St., Chicago, GEO. W. VAUX, A. G. P. & T. A. 


Chicago. 








CLIMAX TALLY BOOK. 

Handiest thing for the purpose you have ever seen. Every 
nardwood lumberman should have one. Designed by a prac- 
tical hardwood inspector who knew what was wanted. 
Bound in sheep, with stiff covers and thumb and finger 
straps. Size of book closed, 442x8% inches. Price per copy, 
75 cents; six copies, $4; twelve copies, $7.50. Sample pages 
free, Published and for sale by the 
AMERICAN LUMBERMAN, 315 Dearborn St., Chicago. 


A LARGE MAP OF THE UNITED STATES AND 
Mexico, size 19%x35% >, is being distributed by the 
Nashville, Chattanooga & St. Louis Ry. It is printed in five 
colors and shows all of the principal railroads and the 
largest cities and towns. It is an excellent map for a busi- 
ness man. 

A copy will be ane to any Fo ge upon receipt of 
2-cent stamp to Briard F. Hill, N. A., 350 nes 





CHAPIN’S LUMBER RECKONER 
Contains tables for reducing dimension stuff, scantling, tim- 
ber and logs to board measure. Reliability guaranteed. De 
scriptive sample pages free. Address 


AMERICAN LUMBERMAN, Manhattan Bldg., Chicago. 





LONG LEAF 
Yellow Pine Lumber. 


The fact that we own and operate our 
own mills enables us to give special atten- 


tion to the manufacturing and filling of 
orders promptly. Send us your inquiries. 


East Union Lumber & Mfg. Co. 
‘ BROOKHAVEN, MISS. 

















| Pulp Wood Conveyors 





Are Among JEFFREY Specialties for Lumbermen. 
Others are COIL CABLE, DRAG and TRANSFER CHAINS, WIRE 
ROPE, CABLE and CHAIN CONVEYORS. Specifications 
and Catalogues submitted free. 


THE JEFFREY MFG. CO., Columbus, 0., U.S. A. 


New York, Chicago, Denver, 
Pittsburg. Charleston, W. Va. 











Kid Nigger 





NIGGER IN TURNING 
SMALL LOGS. 


Increases 

cut from 2 to 
10,000 feet 
in 10 hours. 


Manufactured 
by 


Curtis & 
Oo, 
Mfg, Co, 


St. Louis. 




















ASSISTS THE STEAM L 


LET US HAVE YOUR SPECIFICATIONS 
6% SINGLE DUPLEX & ROTATIVE 
STEAM and POWER 


| ELEVATOR& WATER WORKS: 
| PUMPING ENGINES 


























Saunders 
Automatic 
Sa@sfi LOCKS 


ARE BURGLAR PROOF. 


- | 

‘ _i is With this lock the window automati- 
cally locks itself. eliminating all possi- 

bility of loss by carelessness or forgetfulness. 
Costs no more than other sash locks, easy to put on, cannot get 

out of order, and is available for any window. 
Made in cold rolled steel in all finishes. Write today for book- 
let and price-list or send 25c for sample mounted to show operation, 


SAUNDERS AUTOMATIC SASH LOCK CO. 











a Keith & Perry Bidg., KANSAS CITY, MO. - 








GIANT CAR MOVER. 


SEE THAT SLIDING WEDGE? 
iT BLOCKS THE WHEEL 


4 






PRICE 


$4.00 
EACH 


B & R PATENT. MANUFACTURED BY 


M. MITSHKUN CO., Detroit, Mich. 








dg., Chicago, Ill., or W. L. Dasley, General Pa 
Agent, Nashville, Tenn, 


EVERY RETAILER 
Should have a ~—_ of the Lumberman’s Actuary, 
gives the feet in ali stock sizes from 1 
the amount at prices from $1 to 
quantity from 1 to 26 
in index. 





which 
1 to 1,000 pieces and 
$50 a thousand of any 
.000 feet—results ready for use. 
The Actuary also contains many tables that are 
of special value to the retailer. Thousands of these books 
n use. Third edition now ready. Price: Cloth bound copies, 
$2.50; leather, $3. For sale by 

AMERICAN UMBERMAN, 315 Dearborn St., 


Chicago. 














I Make a Specialty 


OF HIGH CLASS 


WHITE PINE. 


Telecode used, Wholesale Lumber. 
A. S. PIERCE, - Rhinelander, Wis. 




















FURNITURE FACTORIES 
WOOD WORKING PLANTS 








There is an 
active demand 
for them. 

If you want 

a list of 
locations, 
write 


W. H. MANSS, - 


industrial Commissioner, 


209 Adams Street, 
CHICAGO. 
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FINE SAND MOULD BRICK. * Brick Works at 
STEVENS POINT, WIS. 


MEDFORD, WIS. 


RED RE-PRESSED BRICK. 
COMMON RED BRICK. 
Address all Correspondence to 
LANGENBERG BRICK MFG. CO., 
Gen’l Offices, STEVENS POINT, WIS. 
Kiln, 3,500,000, Prices Low, 


Annual Capacity, 8,000,000. 





§() 


AMERICAN LUMBERMAN. 
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CLASSIFIED INDEX TO ADVERTISEMENTS. 


Dhere no page is given the advertisement appears every other week or monthly and may be found ina 


previous issue. 


The index letters following a name refer to the similarly lettered 


headings, and indicate under how many heads the name belongs. 


A—NORTHERN PINE. Camp & Hinton Co 

Carter, C. J., Lumber Co. 
Central Coai & Coke Co.. 
Champion Lumber Co 
Chicago Lbr. & Coal Co 
..|Crossett Lumber Co 
American Lbr. & Mfg. Co. “acoik 65] Cummer Lumber Co... 
American Lumber Co. ---ad 62] Cypress Lumber Co. fi 
Arpin Lumber Co.. Jobn....... ai Detroit Timber & Lumber Co...e 
< Dill, Lewis & 
Beidler, Francis & Co.........aei 16] Dubach, Fred B. 
Eagle Lumber Co . 
Kastman, Gardiner & Co....... 


B—SPRUCE. 
C—HEMLOCK. 
alexander & Edgar Lbr. Co. 


rx 


Babcock, E. V. & Co......... acek 6 


Bird & Wells Lbr. Co 
Bradley, Miller & Co........ 





Brainerd LumberCo............ & |} East Union Lbr. 

Brooks & Ross Lumber Co...ace Kmpire Lumber ( 

Bury & Noblo.....5.....6000% acefh Empire Lbr. & Mfg. Cx 
Carpenter-Lamb Co............ ac 57 

Cherry River Boom & Lbr. Co.ci Florala Saw Mill Co 
Chippewa Lbr. & Boom Co.....a 56] Florida Lbr. Co 

Cloquet Lumber Co............. & | Fordyce Lumber Co........ 
Collins Bros. Lbr. Co.. acdez Fort Smith Lbr. Co......... 
Re Cae | eee edi 70] Foster Lumber Co 
Crookston Lumber Co..........@ Fourche River Lbr. Co.... 


Cummer, Diggins & Co......... ci 69) Freeman-Smith Lbr. Co 
. 60] Frost-Trigg Lumber Co.... 


Davis, John R., Lumber Co 
Dessert Jos., Lumber Co.. 
Dunwoody & Co., Jos. P.. 
Empire Lumber Co............ 
Empire Lumber Co........ 
Fenwood Lumber Co.......... : 
Fisher & Wilson Co............. a 
Flint, Erving & Stoner...... 
Ford River Lumber Co... 
Forest Lumber Co...... . 
Foss, EB. B., & Co.........0 
F oster-Latimer Lumber Cc 
fritz, Wm. H. & Co.........200. 
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Heinemann. B.. Lumber Co....€ _ | Missouri Lbr. & Land Ex. Co.. 


Gallaway-Pease Co........... aik 

Gardy, William R............ aeg 63} Lyon ‘ommais Lbr. Co 
Gillespie, D. L., & Co.........-+ ai 64] McCullough, Proctor & Co. 
Girard Lumber Co os T 

Goodyear, C ee 

Hastings, J. M. Lumber Co.. -aei—s | Miller & Vidor Lumber ia 
Heineman Lumber Co......... ci 60] Mississippi Lbr. Co 
Hettler, Her. H. Lbr. Co...acedj 16] Norris, 


Hines, Edw.Lumber Co....acdz North, J. E.. Lbr. Co., 
Peari River Lumber Co. 
Pickering Lumber Co., W. R...e 
Rapides Lbr. Co., Ltd 


Holland, Graves, Manbert & 
GOOTRE... cece cece cece reece 
Holt Lumber Co........-++++++ F 





Jones, G. W., Lumber Co....cdiz Southern Cypress L. S. Co. iia. t 


Humbird Lumber Co., Ltd...adh | Sanford Lumber Co. 
Jaynes Lumber Co...... oe 58] Saunders Lbr. Co. : 
Jenks, Robert H., Lbr. Co...acel Schultz Bros. & Benedict.. 
Johnson Lumber MOD cacestucses a 62}Sea Coast Lbr. Co 
Johnson-Wentworth Co......- az 9%) Sizer 

Jones Lbr. Co., The R. T....... a 55] Southern Lumber Co. 
Kelley Lbr. & Shingle Co....aciz 59 

Lackawanna Lumber Co.....-.. e 61]Southern Pine Lbr. Co 
Laidlaw Lumber Co., The R...a _ 

Laird-Norton Co.......+-+++++++ a 56} Stout-Greer Lbr. 
Lindsay, J. H., Lumber Co.. 





Little Wolf River Lbr Co. 
Lippincott, RobertC...... 


Medford Mfg. Co........-+ 





Menz, The Lumber Co.. 
Merrill Lumber Co...........-+- a 58 
— Schuette, Parker & 
SSeisehee whinpehieb ee eeeaeces ar 
Nash Lumber Co.......-eseee Y 61 
Nebagamon Lumber Co 








Nicola Bros Co., The........ 64] Dill, Lewis & Co.. 
Northern Lumber Co..... owes 
North Western Lbr. Co......acij Fosburgh Lbr. Co.. 





North Wisconsin L & Mfg. Co. e Gardy, William R 
J Johnson & Wimsatt... 

_. | Lippincott, Robert C 
50} Richmond Cedar Works 
Pardee & Curtin Lumber Co. 69] Roper, John L., Lbr. Co. 4 
Pierce, A.S........eceeeeeeesees “a ‘2! Roanoke, R. R. & Lumber Co...g 
Pilsen Lumber Co., The...... acz Ryland & Brooks -~ Co 
.,.| Schuette, Wm. H. 

--& 96] Sloan, Geo. F., 
--@j | Surry Lumber Co 
Ritter. W. M.. LumberCo...ceik 13] Wiley, Harker & Camp Co. 
Ross Lumber Co.........+++++ ace —s- | Willson Bros 


H—PACIFIC COAST 


Paepcke-Leicht Lbr. Co. 
Page & Landeck Lbr. Co. 
Panel & Folding Box Co 


Pine Tree LumberCo..........- a 








Rice Lake Lumber Co.... 
Rittenhouse & Embree Co.. 


Rumbarger LumberCo... 
Ruskauff Lumber Co.........- 
Rust-Owen Lbr. Co..... --& 55 
Sagola Lumber Co.. 
Salling-Hanson & Cc 
Sawyer-Goodman Co.. 


Schofield Bros............++++ am Anderson & Middleton Lbr 
Cc 


Sawyer, George P.... a 
Schuette. Wm. H., Co......... ag 
Sexmith, Lamar.......... ..ac) 56] atlas Lbr. st E Shingle Go 


Shevlin-Carpenter Co. sehee ----@ 57] Barnes & M 
: -be Big Blackfoot Milling Co 
er --& 57] Blocklinger Lumber Co..h- 1H 
Soper Lumber Co., The..... --& 16) Booth-Kelly Lumber Co. e! 
-am $1) Bridal Veil Lamber Co.. 
Stearns, J. S., Lumber Co....adj 58]Cain & Co., D. J., 
Stephenson Co., The I...... acidj California ome and White 


Slaymaker & Co., 8. 
Smith, C. A. Lumber Co.. 


Stearns, A. T. Lumber Co... 


Stewart, Alex., Tabr: CO..000sess a 58 
Stout Lbr. Co., C. F.......- 






Thayer Lumber Co........-+++++ 16} Central Lumber Co.. 
Chicago Lbr. & Coal F 
Clark-Nickerson Lbr. Co. 


Thompson, A......-+.sesseeees 
Turner Lumber Co., A. M.... 
Wagner, G. N., Shingle Co.acehz 


Waters-Clark Lbr. Co., The. . ab 
Week, Jobn, Lumber Co...... aci 60] porado Lbr. Co 
Wells, J. W., Lbr. Co.........- ac Excelsior Redwood Co 


Wheeler & Dusenbury.......... a Ferry-Baker Lbr.Co........ Se 
_,| Foster Lumber Co.........h-1-2-4 

56 | Hammond Lumber Co h 

,| Humbird Lbr. Co., Ltd... 

Winona Lumber Co............. 56] Lea Lumber Co 

Wisconsin Land a Lbr. Co. asi Lewis & Hughes.... 

Lucas Lumber Co.... 


White, Wm. H., & 


Wistar & Underhill........... 


i : h 
re acdz 62| McCormick, =. R., & Co. a 
Te es 0 eres 62 | Menz, DamaborGes The. “ied 


Yawkey Lumber Co............ - 
D—WHITE CEDAR. 
Bradley-W atkins Co............ a 62| McC 
Cloquet Te &) Post Co.....0.005 é 9| McKee, W. I. Li 
Gumbird Econ Co., Ltd...adh Miller. H. J. Lumber Co. 
Jones, G. W.. Lumber Co.. -ecdiz Maailte » Lumber Co 


i -Co...adh 53} Musser Lbr. & Mfg. Co., Wm. hm 
MacGillis & Gibbs Lbr. Co...ad Nichols, C. C.H, ~ Lr. = 
Mcrse Cedar Uo.. The....... dmz oble, 
Foi eee dh North Gonss pie Co 
Aaa g recy Sor mee ‘Gn _| North Western Lbr. Co 
¥ agar? in = _ 
Fe eee a acific Lumber Co 
iaaaipaenn initia Panel & Folding Box Co 
Parker Bros., & Hiatt Co. ..hl23z 
Pendleton & Gilk = 
Peninsula Lbr. Co .......... 
Alger-Sullivan Lbr. Co., The.. rr 107 reeennton-| Lumper Co. 


Michigan Cedar Co.. Ltd........ da 





Sand Point Cedar Co., Ltd. 
White Marble Lime Co. 


a 
[=7) 
nw 


E—YELLOW PINE. 
F—CYPRESS. 





Allison Lbr. Co., The..... poaken 


06 Redw ae 
American Lbr. & Mig. Co.. sooik 65 itedwood a ne oe 


Babcock, E. V. me predaen 64 
Beidler. Francis & ‘ 16 





Betts. J. 8. & Company. aoceeces oo 





Bradley-Ramsay Lbr. Co:: 2 66 3 og, 4 & ae te Lbr. er -h-] "2 





Big Creek Lumber Co., Ltd.. 

Bluff City Lumber Co.......... 7 81 Sierra Lumber Co..... 
Bury & Noble............. acefh 

Cairo Mill & Lbr. Co 

Cameron, Wm., &Co............ e 671 Wagner, G. N. 











}| White River Lbr. Co.......... 





RON anncsenxacsncuwe acdz 62] Wnochs BroS..............ceese0s e 
Flint, Erving & Stoner i 


.. | Garrett, T. H., LumberCo. 
6° | Gates Lumber Co 
Globe Lbr. Co., 
Hallowell, Eli 'B 
Hastings Lbr. Co., J. M.. 
Hayward Lumber Co 
Hogg-Harris Lumber Co... 
Industrial Lbr. Co 
Jenks, Robt. H., Lbr. Co. 
»Y! Kaul Lumber Co 
61] Kent, Amos, Lbr. & Brick Co.. 

—. Wells &Van Se haic “4 


Mickle, Geo. 
Miller, I. D.. 








Southern Pine Co. of eight . 
,| Stotz Lumber Co. ; 


he 
-ace Sutherland-Innes Co., The. . 
CZ =| Thompson & Tucker Lbr. Co.. 
Ss; idee bc eh :  : RRR ee 
MacGillis & Gibbs Lbs. Co...adh 95 Turner, J. C. Cypress Lbr. Co.. 
Mann, Watson & Co......-.--- aj 55) Werner Saw Mill Co., Louis... 
--.¢ $l] White, J.J 
Mell, Geo. H.........ccee-eeee0€ 2 61) Wisconsin & Arkansas Lbr. Co. ne 
483] Wood-Barker Co ef 


G—NORTH CAROLINA 


: 11} Blades Lumber Co 
Nichols, C. H., Lumber Co..achz Camp Mfg. Co 


9] Ellington & Guy 


vai 59) 1—Flr. 
aci 61/9 Red Cedar. 4—Spruce. 








Doud Bros. 


MacGillis & Gibbs Lbr. 
Co. 





Schwager & Nettleto: De eaeseee oh 


Ba, 
nee Lumber Co........h-3- 
Seattle Cedar Lbr. Mfg.Co 


3 |e Union Lumber “tape 





Wallace-Ballord Lbr. Co..... 
Washington Mill Co.......... h 
Watkins & Thurman......... 

_| Wendling Lumber Co........... h 
West Coast Shingle Co..... 
Weyerhaeuser Timber Co 





h 
5} Whatcom Falls Mill Co...h-2-zm 
h 


Wheeler, Osgood Co., The....hm 51 






























BsOVS, BOGE BOO. cxccicwcsicscsiee i 105 
Luehrmann, Cc. F. Hwd.L.Co.i 7 
Maley, Thompson ‘& Moffett Co. i 
McClure Lumber Co............ i 
Mellvain, J. Gibson, & Co....... i 
McLean Lumber Co.. Hugh..... { 112 
Michigan Maple Co i 
Miller Anthony oot 22 
Mitchell Bros. Co............ «+ ij 3 
Munhall, R. J., Lumber Co..... i 65 






55] Murphy Lumber Co., Ltd., The i 


Nashville Hardwood Flg. Co...ij 
Nicole Bros, Co.....0000000008 aejl 64 


}| North-Western Lumber Co. “tel 


_| Northup, Jay H.............4.. 
3} Paepese-Leicht Lbr. Co..... 
Page & Landeck Lbr. Co...... 
Pardee & Curtin Lbr. Co... 
PhiladelphiaV eneer&Lbr.Co.im 70 
Prewitt-Spurr Mfg. Co......... ik 
Rittenhouse & Embree Co....aj 
Ritter, W. M., Lumber Co...ceik 13 








|'Nichols, C. H., Lbr. Uo...... achz 


‘Morgan Sash & Door Co...... mz 
‘Parker Bros. & Hiatt Co....h123z 
Sutherland-Innes Co., The..efiz 55 
Wagner, G. N., Shingle Co. — 
West Coast Shingle ee 50 
WTUIBOR TRIOB . ovis cciccsnceisvicens an 


M—SASH, DOORS, MILL 
WORK 














55] Wilson, RobertS........ 49 . 
3 | Wisconsin Lumber Co...... N—TANKS. 
WEIGHBE. THOUIG: «60555000 00000000 5 
Big mecca Co., Ltd.. 
I—HARDWOODS. BOFRtON BOO. .cccccesseee > 
Carr, Ryder & Adams Co -m 
J—HARDWOOD FLOORING. |Curtis Bros. & Co. m ff 
_— Curtis & Yale Co... ot 
L—COTTONWOOD. Davis, G. M., & Son.... ..n 116 
8; American Hardwood Lbr. Co., i Disbrow, M. A., & Co.. --m 114 
American Lbr. & Mfg. Uo.. acelk 65 | Foster-Munger Co.... -:m 
Arpin, John, Lumber Co...... Glidden Veneer Co. ..im 
7] Atlantic Lumber Co. ,'The.. ik Gorham Bros. Co., The........m 60 
Beidler, Francis & Co......... aei 16 Harris & Cole Bros...... ikm 80 
Berthold & Jennings.... i f Fi eres Co., TB. Bascse erccesc em 
Bliss & Van Auken Lewis, H.¥...& Co., Ltd. ceses n 81 
Bonsack Lumber Co... Lockwood & Strickland Co....m 106 
Boyne City Lumber Co....... “di Morgan Sash & Door Co...... mz 
Buffalo Hardwood Lor. Co 1 Morse-( edar Co., The.......amz 
Buffalo Maple Flooring Co. Nelson, The C. 'T'., Co 106 
Cathcart, Jno........ Paine Lumber Co.... 
Case Lumber Co ik 1 Pease Co., The..... 
Cherry River Boom & Lbr. Co.ci Roberts, E. L. & Co.. 
Cobbs & Mitchell............e00s j Sanders Co., Henry os 
(fo 26 er edi Sierra Lumber Co............ oA 
Creelman Lumber Co.. F. E Standard Lumber Co......... hm 
7|Cummer, Diggins & Co......... i Stange Co.. A. H...........0.. am 2 
Davidson-Benedict Vo.... a Stearns, The A. T., Lbr. Co. -am 81 
Davis, John R., Lumber Co. Tacoma Fir Door Co.......... hm 561 
Dempsey, W. W. : Ko? eS ee m 4 
ee ee ere Watkins & Thurman......... hm 54 
Dunwoody & Co., Jos. P.. Wheeler, Osgood & Co........ hm 51 
3| Kast Jordan Flooring Uo. 
Eastman Flooring Co., 8. L.....) 16] O—-FOREIGN BROKERS 
East St. Louis Walnut Co....... i 80 AND MERCHANTS 
Blias & Bro., G -i 112 
Emery, Geo. D., Co.. Becker: CO. viscsscccicses Jan) 
Empire Lumber Co Bryce, Junor & White... > ae 
Emporium Lumber Co.. Burrell, — H., & Co.. 
Foreman Co., The Thos.. Cant & BMD 5. sascaseces 
Foster-Latimer Lumber Cc 0...ac1 61 Chaloner, Hdward & _ . Zl 
Foster Lbr. Co., The N ..ijm Churehill Be ERs sis ince ca 
Gideon, Anderson & Co.,........ i 69]Cobbett & Co............. aoe 
Gillespie, D. L., & Co... ai 64] De Beukalaer, Feois..... coe 47 
Haak Lumber Co......... eae Dobell, Alfred, & Co..... 
Harris & Cole Bros.......... lkm 80] Duncan, Ewing & Co..... 71 
Hillebrand-Schmidt Lbr. Co....i Edmiston & Mitchells... 
Himmelberger-Harrison L.,Co.i 80} Farnworth & Jardine.... oe 
e 108} Hughes Lbr. Co., J. D.......... ik 105] Gossler Bros ............. “oe 
3} Jenks, Robt. H., Lbr. Co....acei Leary, C., & Co......... vel 
Jones, G. W., Lbr. Co..... ‘ed Leijenaar,J. C. & Th. H. 47 
Kelley Lbr. & Shingle Co. Rosenbacher, Paul ... ere 
Kerry & Schultz Mfg. Co.. Singleton, Dunn & Co............ 
K. & P. Lumber Co., ‘The Webster, James, & Brother..... 
|Eippi — & Abbott 6 ae i A Wright, Graham & Co........ .. 
ppincott, Robert C........ acgj 116 
Loud’s Sons Co., H. M.. i113} P—WOOD WORKING MA- 


CHINERY. 
1—Excelsior Machinery. 
Am.Wood Working Mch.Co. “i ll 





Coe Manufacturing Co......... 
ee: Machine Works, The, . 81 
Fay, J. A., & Hgan Co......... pq 102 
Fischer Saceme Works. sescee 
Hall-Brown Wood beaming 
PADODINCTY OOse0ccescccscccess Pp 
Hermance Machine Co.. . 
TINO, EIOWIS Docc asseccovcves 20 
Mershon, W. Bi BOs cvivccevcs q 
Rodgers Iron Mfg Co........ 96 
Shawver Co., The..........000. 83 
Shimer, Samuel J., & Sons..... 4 91 
Smith, H. B., Machine CO..coes 
Whitney, Baxter D., & Son. > 102 


Woods, 8. A., Machine eee p 1038 
Q—SAW MILL MACHIN- 
ERY. 


Rumbarger Lumber Co....... bei 116] aq ms, 8. &S <a 83 
ee The....ai 65] Ajlis-Chaimers Go.......... ost 99 
Sanford & Treadway.......... “im ., | Am.Wood Working Mch. Co. .- 101 
Sawyer-doodman Co. aci 61) Bartley, Wm., & Sons.........+. qa 
ee -1 112] Buhl Malleable Co..2.......1: art 116 
Sa ith % Co R ar s 7p | Butterworth & Lowe.......... 96 
BISEe i 63| Challoner Company......... ee 
Ayes Vea igcahde io --:1 63! Curtis & Co. Mfg. Co.......... qt 79 
Sondheimer, H., Co............. il 114] Diamond Iron orks t 
Standard Hardwood Lbr. Co....i 112] interprise Mfg. Co............ q 
Stephenson Vo., The Bicnsca acidj Fay, 3. A.. & Megan Co...:.. ee ba 102 
Stewart & Bro., I. tet ne cee eees i 112 Gastend: The M., Company.. 84 
Sutherland-Innes a The.. ‘elie 55 Giddings & Lewis Mfg. OO q tae 98 


Swann-Day Lumber Co........ ik 
Taylor & Crate.......... pa 

Tegge Lumber Co., The. 
Thompson, Lewis & Co.. 
Three States Lumber Co........ 
Tug River Lumber Co........... 

Turner Lumber Co., A. M.... i 
Upham & Agler...... 
LS menace & Below 












Wisconsin ‘band & Lbr. Co.. po 
Wisconsin Oak Lbr. Co....... ood 
Wistar & Underhill -acj 
Wood Lumber Co., R 
Yeager, Orson, H.......... 
Young, W. D., & Co 


K—POPLAR. 
American Lbr. & Mfg. Co.. a 65 





53 oe 2 Co., The 


Co.......acek 64 


53] Babcock. B. V. 
Cairo Mill & Lbr. Co.......... fll 


3 
Case Lumber Co............+00 ik 105 
g | Dawkins, W. ra Libr. CO. ..0.00 k 
Harris & Cole B: — eerie ain k 






Hughes, J. D., Lbr. Co 
Kenova Poplar tte. Co. 
Prewitt-Spurr Mfg. Co 
Ritter, Wm., Lbr. Co........ 
Roby Lumber Co., The........ik 
Stone Lumber Co., T. B.. 
Swann-Day Lumber Co....... 
Van Sant, — i ee 
WL ee ere ik 
Yellow Poplar Lumber Co... .k 116 


2—SHINGLES. 


Barnes & Mauk............1-2-4-Z 
Gain & 00), D. b...600000ss0c00 a 
Day Lumber Co .........+..++.NZ 
Doud bros. Lbr. Co......h-1-2-4-2 
Ferry-Baker Lbr.Co...........8Z 62 
Johnson-Wentworth Co.......aZ 9 
Kelley Lbr. & Shingle Co....aciz 59 
Lea Lumber Oo.............50-2-Z 60 
Lumber Mfrs. Agency.........hZ 114 
Menz Lbr. Co., The...... .-aehdz 48 
MOI, GOO. EL ...ccccecccccccccesQe Gl 
McKee, W. I., Lbr. Co. «hz 
Miller & Vidor Lbr. Co.... ..efZ 66! 















Gordon a GrateCo.qu 104 
Hill, Wm. E., & Co -q 99 
Lane Mfg. Co..... oo 

Link-Belt Machin 







Lyon Iron Works. 94 
McCabe, J. ¥ Sc pehiaedaneneepes 102 
McDonough Mfg. Co..... ere 7 
Mershon, W. B., & Co..... a 

Mitts & Merrill....... ceeeensces 7 
Novelty Iron Works............ be 

Perkins & Co........... -.q 94 
Phoenix Mfg. Co....... --qu 95 
Prescott Co., The...... --qt Of 
Rodgers Iron Mfg. Co.........pq 96 
Sellers, Wm. & Co...........6..64 


.. 
Union Malleable Iron Co...... 
Wheland Machine a oe .qu 100 
Wickes Bros 





R—LOGGING APPLI- 
ANCES. 


S—SAWS, KNIVES, TOOLS. 
T—MILL SUPPLIES AND 
SPECIALTIES. 

X—WIRE ROPE. 


5! American Hoist & Derrick Co.rx 85 


American Mfg. Co........... a ae 











American Puliey Co., The. -.t 83 
Archer Iron Works......... eet WO 
Atkins, E.C., & Co st 8 
Atlantic Equipment Co aie xenieis r 8 
Baldwin, Tuthill . _— -- tq 93 
Barnett, G. & H., Co....... 

Bartlett & Co.. AY oe 93 
Blake, J. M., & he pins agiaiers r 
Browning Engineering Co. ee 
Buhl ae -- seawall “ 116 
Butterworth & Lowe.......... 


96 
Byrkit Hall Sheathing Lath ie t 81 
Cadillac Machine Co... .. at 8 
Carborundum Co., The. 8 
Champion Tool & Handle Wkar 
Climax Mfg. _ Saeueeeonioiens 88 
Clyde Iron Works.... . 89 
Covel Mfg. -oeneminaaenenet - 93 
Crosby St’m Gage 8 Valve Co..t 116 
Curtis & Co. Mfg. a aaaeme 79 
Disston, Senet, &Sons.. 
Eau Claire Mill Supply c 
Gillette Roller Bearing Co.. 














Goodyear, A. B. & Co......... ‘ 
‘<'e * 


Goodyear Lumber Co.... 


Jeffrey Mfg. eee 
Jenkins Bros...........+ 


85 
Kilby Locomo.&iinchin. Maier r §88/St. Albans Mfg. Co. . 
t Standard Dry Kiln Co.. 
8¥ Sterling Blower & Pipe Mtg. Co. 
Sturtevant, The B. F.Co.. 87 


yr eee J bet age og Co. 


Lidgerwood Mfg. RARE MRS 
Lima Locomotive 4 Mach Co. “ 88 


Lindsey Wagon Co 
Link-Belt Mch. Co....... 
Lufkin Rule Co......... 
Lunkenheimer Co...... 

MacKinnon Mfg. Co 
McLaughlin Mfg. Co.,The 


Mechanical Rubber Co.,The.. 
Menominee Saw Co.... ....... 8 






Northwestern Stamp Wo. 


Oldham, Joshua, & Sons........ 8 
i i 
PRIROP WOO) o.0.0.600.0 0005000008 8 
Pittsburgh Gage & Supply Co. ‘ o 
POOE OR Ee eseccccessnscnes 
i ccnccansasnansaietsn 


Riverside Machine Works 





RN. Fo Mis cccscccccsvcened ‘rt 82 
Saginaw Mfg. Co.......... ances t 
Schieren & i CONG: Bi sccvsvies 
Schmidt, Geo. T..............+5 
Simonds Mfg. Co. aa 
Stearns M Miisussknensemseus 
Street’sWest’n Stable Car Line.r 88 
Sweet, B. F. & H.L. Co........ rt 
Syracuse Smelting Works...... 
Vulcan Iron Works............. r 88 


Vulcan Iron Works. 
WOCGtOR, CO. Tivcicsceccesse 


U—ENGINES, PUMPS, 


BOILERS. 
V—DRY KILNS. 


W—BLOWERS, ETC. 
Allington & Curtis Mfg. Co... 



















Russel Wheel & Foundry Co.. 


er 
2"Lacey & Co., as Wee y 10 
2 Laclede Fire Brick Mfg. Co. «<¥ 82 
Langenberg — Mfg. Co.....y 7 
Loetscher, A. A..........04. J 81 
9 Lumber Anti-Stain Co., The 60 
Lumbermen’s CreditA ssociation 47 
Lumbermen’s Indem'ty Exch’ge 
Lumber Mut. Fire Ins, Co..The,y 
Lumber Ins. Co. of N. Y....... 4 It 
Lumber Underwriters.......... 
Mallam, Guy H., Co.. 
Miracle Pressed Ston 











Monarch Grubber Co.... ...... 
Nat'l Typewriter Supply Co....y 
-w 116 New — Roofing & Metal 





3 _Saeees Roofing & Metal 





. a OOie..000 sone® 
—_ 0 'Shreve saat low Pipe & Sheet 
pace 


Iron Works, Ltd...... 





Wheland Machine Works....40 100 
PUBLIC ACCOUNTANTS. 


5|International Audit Co., The.... 81 
$5 — Reckitt, Williams 


Y—MISCELLANEOUS. 


American Railway Supply Co. 7 81 

Barroll & Co., BH. O..cccccccerees 48 

Blenio Fireprooting OO rrr 

Builders Commercial Agency. 3 

go Byllesby Te i Seer y 4s 

82 Carey Mfg. Co., Philip, The.. y 60 

» Cement Machinery REPRE 

3 2 Century — Mach. Co.. ae 84 
Childs & Co., 8. D. 

2 Ewing-Merkie Electric Go..... ae 82 

8\Garden City Fan Co.........vwy 

Gillette Roller Beastag Co. a 

5 102 Hotel Walton.. 

-F 89 Tilinois Steel C 

¢|Lmbauser. RL Serre 


t Gal! 







nternational Creosoting oh 
Construction Co........... 













Allis-Chalmers Co........... .-qu MEMES. << acvaweerusintiaans wy 
American Blower Co........ uvw 386 Merthees Electrical Mig. Co...y 
Bayley, Wm. & Sons Co........ w 86 Paraffine Paint Co., The....... y & 
AS ..W 116 PeninsularPortland F namneey Co. 81 
Emerson Co., The......... ‘ Penna Lumbermen’s Mut. Fire 
Garden City "Fan Co.. -vVwy Insurance Co........... cecuent y 
Gillett’s lron Works............ 83 Pettyjohn Bros..... 

Gordon. E. J., & Co............. 100 Pitkin Co., Geo. W.. 

Gordon Hollow BlastGrateCo. qu = Rindge, Robaboch, Logie & doy 
Jenkins Bros..... Soeseccucces oot? SH ROCK Bros. & 0....crccccoscese y 
Lunkenheimer Co........ 85 Saunders Automatic Sash Lock 
McGowan, J. H., Co.. Rei). visiew onhht annus y 7 
MacKinnon Mfg. Co.. 4 30 Seventh Avenue Hotel. ¥ 81 
Muskegon Boiler Works. |Vulcan Iron Works.......... 7 82 





National Dry Kiln Co... vanes 86) WintonMotor Carriage Co.....y 6 








4x4, 5x5, 
6x6, 7x7, 
8x8, 10x10. 
ist & 2nd 
Common 
and Cull. 


POPLAR 
TURNING 
SQUARES 


We can ship in full carload lots or 
in mixed cars with small Poplar 
Squares, thick 1st and 2nd Poplar, 
Panel Stock, Poplar Bevel Siding 
and Oak Lumber. 


We make a specialty of Poplar 
Squares and KNOW HOW to man- 
ufacture and season them. 


HARRIS & COLE BROS. 


(INCORPORATED) 


Cedar Falls, lowa. 
COLUMBIA, TENN. 


WRITE FOR 
PRICES. 


METROPOLIS, ILL. 




















OUR SPECIALTY FOR TWENTY-FIVE YEARS 








Most approved methods of manufacture and treatment. 


4 
4 
s 
H 
é 
{ 
b] 
Ail grades and thicknesses. ; 
dressed and worked to order. 


WHITE OAK, 
ASH, CYPRESS and ELM. 


HIMMELBERGER-HARRISON LUMBER CO. 


MOREHOUSE, MO. 


Air and kiln dried. Rough, 
We also manufacture 


RED OAK, 





franc onr sTouess eee 














Cable Address, ENA 





8. F. PROUTY, President. _ 
F. P. ABBOTT, Vice-Pres't. J. L. vixs. 


East St. Louis Walnut Co. 
HARDWOOD LUMBER 


Codes: Western Union & Telecode 
Also A BC 5th Edition 


J.N. — Treasurer. 
Secretary. 


ree amen near mee 


East St. Louts, Ill 
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FEBRUARY 4, 1905. 
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In the way of Edge Grained Flooring, 


But Are 
Increasing 
Capacity 














On edge grained flooring and finishing 
lumber, and will be prepared to ship 
promptly orders for upper grade stock. 


We make a specialty of 


Edge Grain Flooring 


NONE EXCEL—FEW EQUAL. 





Mention this paper or you will not get 
special prices for orders received 
during next ten days. 
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4 “a 
Successful 


Business [len 


owe their prosperity largely to the fact that 
they keep in close touch with every phase 
of their business. | We make it part of our 
business to systematize book-keeping meth- 
ods so as to save labor and timc and place 
you in easy touch with the conditions of any 
department. We solicit correspondence 
and will be pleased to give any information 
desired about our service. 


The International Audit Co. 


Trust Building. CHICAGO. 
\ a 




















GEORGE WILKINSON, C.P. A. ERNEST RECKITT, C. P. A, 
WILKINSON, RECKITT, 
WILLIAMS & Co. 


CERTIFIED PUBLIC ACCOUNTANTS 


(Under the Illinois law.) 


Auditing and Installment of 
Systems of Accounts and 
Manufacturing Costs in 


LUMBER COMPANIES A SPECIALTY. 


CHICAGO OFFICES: 
801-805 Marquette Building. 


NEW YORK OFFICES: PHILADELPHIA OFFICES: 
62 Broadway. 516 Stephen Girard Bldg. 

















Business Next Year 





promises to surpass this years’ 
and the question to decide now 
is how much 


HEMLOCK | 


Better figure a 
A line 


you will need. 
little and get our prices. 
from you will bring them. 


| Medford Mfg. Co. 


MEDFORD, WISCONSIN 
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: We want to 
i bvwy lumber 


NI YELLOW PINE FLOORING 
QUARTERED OAK FLOORING 








( 
) , Correspondence Solicited. 


| Ghe A. T. STEARNS LUMBER CO. 
BOSTON, MASS. 





WOGG-HARRIS LUMBER CO. 


LONGUAND SHORT LEAR 


YELLOW PINE LUMBER 














ST. LOUIS, “« 7 MISSOURI. 











pO N "TT Experiment with poor devices at all. 
No mistake is made if you buy the 


NOXALL 


The only Clamp made with a 
right and left screw,giving a pos- 
itive and equal strain at every 
point of contact. That’s where it 
differs from all others. Made of 
steel and malleable iron, with 
weldless steel wire chain; the 
kind that will not break. 


FULLY WARRANTED. 


Send for trial order. If not satis- 
factory1eturn it after 10 days’ trial. 


Upwards of 8,000 clamps Sold and in use. 


PRICE 





Send for circular and list of users. 
With 4 feet of chain, per dozen, $20.00 
Less than dozen lots, each - 2.00 


A. A. LOETSCHER, Dubuque, Iowa. 





SEVENTH AVENUE HOTEL, 


PITTSBURG, 
PA. 















s 


B. C, WILLSON & C0., 
Proprietors. 
ft, F, SHREFFLEB, 
Manager. 
Largest hotelin Pitts. 


ourg. Three blocks 
from Union Station, 


Rates $2.50, $3.00 and 
$3.50 per day. 





THE STANDARD 
MACHINE 


“THE BYRKIT™ 


BYRKIT-HALL 
SHEATHING LATH CO 
Marin Office, 

Room 710) 4 & 4A La Saile St 
CHICAGO. 


CYPRESS TANKS 
wam Cypress Water Tanks 


Bestin the World Send for Catalog 
H. F. LEWIS & co., LTD. 
eet? 316 Baronne St., NEW ORLEANS, LA 

Write us for delivered prices, 















































DEFIANCE, OHIO. 
London Office, 71 Queen St., E. C. 








OfFiance Sam 
Dee ages CoN 


tance) NE WORKS 
Patenme SA 


AUTOMATIC HUB TURNING LATHE. 





























SPECIAL MACHINERY FOR MAKING 
Oval Wood Dishes and General 
NEW 


Hubs, Spokes, Wheels, Wagons, Carriages. Rims. 
Shafts, Poles, Neck -Yokes, Single-Trees, Hoops. 
Woodwork. Q 
is especially designed for use 


Handles, Bobbins, Spools, insulator Pins. 
” 
“Ohe CADILLAC 
in connection with the Hard- 
wood Flooring Scraper. It cuts 
up the long tough shavings 
that are made by these scrap- 
ers 60 that they may be fed 
through blower pipes into the 
boiler room in the same man- 
ner as ordinary planer shav- 
ings. For cutting up shingle 


sawdust. etc., it has no equal 
on the market. 





What One Manufacturer Says: 


THOMAS FORMAN CO,, Lid., Perfect Maple and Oak Flooring. 
DETROIT, Mich., Sept. 4, 1903. 
CADILLAC MACHINE Co., Cadillac, Mich. 
GENTLEMEN:—Yours of the 31st ult. was duly received. 
We are pleased to advise you that we find the Shaving Hog 
which we bought from you to be entirely satisfactory in every 
way. It does good work with very little care. We would be 
pleased to recommend this machine to any one requiring such 
an article. Respectfully yours, 
Die by TF THOMAS FORMAN CO. 


For description, prices, etc., address 


CADILLAC MACHINE Co. 


CADILLAC, MICH. 











MERCHANDISE CHECKS 





AMERICAN RAILWAY SUPPLY COMPANY, 
Address Dept. G, 24 Park Place « NEW YORK. 




















PENINSULAR PORTLAND 
CEMENT 


Unequaled for 
Fineness, Strength and 
Sand-carrying 
Capacity. 


“THE BEST IS THE 
CHEAPEST.” 


Office at JACKSON, MICH, 
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SIX 
PLANTS 


riLles - 





NICHOLSON FILE COMPANY, 


General Offices, PROVIDENCE, R. I. 





eceeee LARGEST FILE AND RASP PRODUCERS IN THE WORLD...... 


TEN 
BRANDS 


- RASPS 















unsurpassed in the manufacture of brick, tiles 


(= Over Fifty Years 












and blocks of every description, constantly 
studying the needs of our customers, we are 
better equipped thi in any other factory in the 
country to furnish pre ymptly anything in 

. . . 

Fire Brick and Fire Clay Material. 
We carry a large stock on hand especially 
titted for work of every description and we 
would be pleased to correspond with you 
regarding your particular requirements. 


lJlustrated catalogue on request. 


Laclede Fire Brick Mfg. Co. 








g THE MICHIGAN 7" 


LOGGING | WHEELS. 


THE 
STANDARD 
FOR 

25 YEARS 









Money Makers. [Made on Honor 
Write for Prices and Particulars 


S. C. OVERPACK, Manistee, Mich. 








= EXCLUSIVE MAKERS. DP, 















: AGlE Bry, hy / 
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Northwestern Sam amps 
ST.PAUL ANDe 

MINNEAPOLIS, MINN. Mum 

LOG STAMPS. J BRANDs, L<¢ 1 


TIME CHECKS Etc. 












B.H. & C° 





The Paraffine Paint Co. 
24 Second St., San Francisco 


Los Angeles, Portland, Seattle, Denver 
5 


SELLING AGENTS: 
Huttig, Moss Mfg. Co., St. Joseph, Mo. 
Hallack & Howard Lumber Co., Denver, Colo. 
H. F. Cady Lumber Co., Omaha, Neb. 











/LOG STAMPS 


SHINGLEBRANDS. TIME CHECKS. 


GEO. T. SCHMIDT, cuicago, tt" 














STEEL LOG STAMPS, 


BURNING BRANDS, 
STENCILS, ETC. 


F A. SACKMANN, 
CLEVELAND, O. 












FOR 


SAW MILL PLANTS 


Built for Hard, Heavy 
Service. 


A. DYNAMOS 
ue 


THOUSANDS IN USE. 


SEND FOR CATALOGUE ‘‘E.,’’ 


EWING-MERKLE ELECTRIC CO., St. Louis. 













Saved $54.60 in Six 
Months. 


“In the first six months’ operation of the 
WHITE STAR OIL FILTER purchased 
of you at an original cost of $28, we have 
saved 364 gallons of oil,amounting to $54.60.” 
~O. J. BEAUDETTE & Co., Pontiac, Mich. 

If you are not using a White Star Oil 
Filter you are wasting money. The White 
Star is the most scientific apparatus for cleansing dirty 
lubricating oil now on market. Send for Catalog Fk 
and learn all about this practical device. 

Pittsburgh, Pa. 





PITTSBURGH GAGE & SUPPLY CO., 
O/L FILTRATION EXPERTS. 








HENWII ‘7 


" INCORPORATED 


PHI ADELPHIA, PAI 


KEYST TONE: 
SAW; TOOL, 
STEEL AND FILE WORKS. 




































Hydraulic Presses 


NEW DESIGN. 


For pressing on and 
off cranks, crank 
pins, sheaves, pine 
ions, car wheels, etc. 
by hand. Three 
sizes, Please send 
for circular. 


VULCAN IRON WORKS, 99 tntwaukee Ave., CHICAGO. 




















For Industrial Locations 


In Illinois, Wisconsin, Iowa, Minnesota, Upper Michigan, 
North and South Dakota, write to W. B. Davenport, Iadustrial 
Commissioner, 1329 The Railway Exchange, Chicago. 


Chicago, Milwaukee & St. Paul Railway 











CO 
be 


in 


ou 
la, 
of 
in 

th 
eis 
me 








